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THE ABILITY OF ORGANIZATION. 

The mental quality called executive ability lies at the 
root of most great successes achieved in the larger af 
fairs of this world. It is this faculty that unites many 
men in effective co-operation toward the accomplishment 
of one purpose. It is this that governs nations, that wins 
battles, that builds up great industrial and commercial 
organizations. It is the pexsonification of the spirit of 
order. 

Without it men must work alone and independently 
and the accomplishments of the race be limited to that 
possible to one man. 

Without it there would have been little progress and 
none of the great works that mark our modern civiliza- 
tion. 

Without it there might have been poets and philos 
ophers and mathematicians, but the poet would 
have lacked some of his chiefest inspirations, 
the philosopher would have wasted his mental-- 
ity on barren speculation and the mathemati- 
dan would have dealt with cunning abstrac- 
tions only. Without someone’s executive abil- 
ity Homer could have sung no Trojan war, 
Baconian philosophy would have had no frui- 
tion, and the formulas of the mathematician 
would have had no application to the con- 
struction of railroads, bridges and intricate 
machinery. 

The possibilities of the mind are almost in- 
finite, but there are narrow limitations to 
what man can do with his own hands or see 
with his own eyes. The master minds of the 
practical world—the men who accomplish 
much—are those who can direct others and 
bring into orderly and fruitful harmony the 
work of hundreds and thousands of their fel- 
lows. : 

Perhaps it is because of their greater fa- 
niliarity with it, but to most lumbermen it 
seems that their business is one calling for 
an exceptional amount of executive ability, its 
details are so numerous and its work so va- 
ried. Whether or not it be exceptional in this 
particular, its large successes have almost in- 
variably been on the part of those who were 
exceptionally endowed with the genius for or- 
ganization. 

The lumber manufacturing business, as now- 
adays ordinarily conducted, involves owner- 
ship and management of timber properties, the 
conduct of logging operations, the manufac- 
ture of logs into a commercial product, and 
the disposal of that product in many cases to 
4 list of customers numbering hundreds or 
thousands, involving in its distribution the de- 
termination of credits and all the responsibili- 
If there 
be added to this work the management of a great addi- 
tional interest, like a factory devoted to the manufacture 
of sash, doors and interior finish ete., a combination is 


hes that go with a large commercial business. 


‘et up which requires for its successful management no 
mean ability. In fact, the management of a great sash 
and door factory is a more difficult and delicate opera 
Hon than of a Saw mill plant. Where there is one item 
ina lumber list there are scores in a sash and door list, 
with an accompanying multiplication of detail, and, as 
M all cases of finer manipulation, a product more costly 
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to make and that must be disposed of on a narrow 
Margin, 


The greatest sash and door manufacturing institution 


in the United States and probably in the world is that 
of the Paine Lumber Company, of Oshkosh, Wis., of 
which George M. Paine, the subject of this sketch, is 
President and the actual as well as nominal executive 
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a considerable scale, though its mills are operated chiefly 
for the supply of its factory. And so the buying of timber 
and logs, the management of saw mills and yards, of a 
great factory employing a thousand men, with side issues 
such as hardwood decorative work and glass, and the dis- 
position te wholesalers and retailers throughout the 
United States and in a number of foreign countries of 
this enormous output, all comes under the general con- 
trol and all is harmonized, made efficient and profitable 
by the sbility and wise guidance of George M. Paine. 
Sitting in his private office or seen anywhere about 
the great plant of which he is the presiding genius, Mr. 
Paine is always the same calm, thoughtful, deliberate 
man. He accomplishes an enormous amount of work 
by the avoidance of that haste which makes waste and 
by seldom having to revise a conclusion once reached 


or reverse a policy once adopted. He keeps in personal 





GEORGE M. PAINE, 
of Oshkosh, Wis. 


touch with all the departments of his great plant but 
concerns himself very little about the details. He re- 
serves his strength and his time for the larger affairs 
and for that general oversight which is necessary to 
bring all parts of the great machine into harmonious 
action. Therefore he is a man who always seems to 
have leisure, though if one unnecessarily obtrude upon 
his time he will find that courteously but firmly his 
visit is brought to a close. Yet his courtesy is not purely 
of a business sort but springs from the natural temper 
of a gentleman, and all who reach his private office go 
from it feeling that they have met a man who is a gen- 
tleman, who is more than merely courteous, who has a 
genuine kindness of heart which finds necessary expres- 
sion in his manner. 

George M. Paine is of ancestry of which any American 
might be proud. His father, Edward Lathrop Paine, 
was a native of Pomfret, Conn., and belonged to a New 
England family that was among the early settlers of 


this country. His mother, Eleanor Ross, was a direct 
descendant of John Alden and Priscilla, of Maytlower 
fame, and of John Hancock, one of the signers of ‘he 
Declaration of Independence. She was also a direct de- 
scendant of Betsy Ross, one of the originators of the 
American flag. 

George M. Paine was born at Orwell, Bradford county, 
Pa., November 1!, 1832. He received his academic edu- 
cation at Elmira academy and at Alfred seminary, Al- 
fred, N. Y. In his young manhood, with his brothers, 
he worked in the water power saw mill operated by their 
father on the Canisteo river, and they removed with 
him to the west in 1855. They took with them the ma- 
chinery for a saw mill which was erected in Oshkosh 
and was the nucleus from which has grown the largest 
sash, door and blind factory in the world. Until 1882 
the business was operated as C. N. Paine & Co., but in 
that year it was incorporated as the Paine 
Tumber Company, with C. N. Paine, the elder 
brother, as president and George M. Paine as 
vice president. On the death of the former 
in 1885 George M. Paine became president. 
The other officials of the company are J. W. 
Himebaugh, vice president; A. B. Ideson, sec- 
retary, and C. R. Nevitt, treasurer. Promi- 
nent also in the business are Mr. Paine’s two 
sons, Edward W. and Nathan Paine. 

The plant of the Paine Lumber Company 
occupies about sixty acres in the west end of 
Oshkosh, and George M. Paine lives in the 
same block where stands the office. On 
this same sixty acres are the saw mills, the 
factory, the lumber yards, enormous ware- 
houses and a fire engine house. 

The factory is a great three-story structure 
which has been and is the scene of more in- 
teresting and profitable experiments in .,ash 
and door manufacture than probably any other 
factory in the country. In it were first given 
form many of the ideas that have almost rev- 
olutionized the sash and door industry; ond 
probably to-day, if permission could be se- 
cured to study the plant, there would be found 
in it machines and modifications of machines 
different from those found anywhere else. The 
Paine Lumber Company has always made a 
very close study of manufacturing economy. 
This has been seen in both the machinery 
equipment and the utilization of what in 
most plants is refuse. Practically nothing 
yoes to waste, and there is not refuse enough 
to run the power plant and so coal is pur- 
chased. 

Beside the great institution at Oshkosh there 
are branch distributing agencies and ware- 
houses at Minneapolis and Cleveland, Ohio, 
and selling agents in Pittsburg, New York city, 
Boston, and London, England. The ’aine Lum- 
ber Company was one of the pioneers in the ex- 
port of American made sash and doors. What 
the capacity of this great plant is we do not know 
precisely, but a few years ago its product was esti- 
mated at 2,000 doors a day. They are of styles to 
meet every demand including the export. 

Executive ability consists in no small measure of 
the faculty of choosing the man for the work; and so 
the Paine Lumber Company is exceptionally well 
equipped with men proficient in their. various lines. 
This is not only true of the officials of the company but 
of the mill employees, superintendents, foremen ete. 
From the Paine Lumber Company’s plant and office have 
been graduated men wHo have made their mark in me- 
chanical and manufacturing lines. 

George M. Paine is not a man wo haspgspir 


ligt te ee ur 


any political preference or any social prominenée ; 
y J Pp 





(Continued on Page 55). CEIVED 
VA; 1 i902 


yerument of Acriculiam 


_| 
i} 





AMERICAN LUMBERMAN. 





Marcn 8 1902, 








ENR re 


Fee cnennomapeenerart aaa 


PRDDPDLDPDP ALAA PP LLLP LLLP LP PPA APA AAAS AAA LAI DS IAS AS VsdPrsrrsrrarrarrarrerQaFhaPhaFhaPNaINaPraPLaPLaFLaLaPaPVal Naat Val tal al Malas tal asdal Rahal Val Mal Yal Val taal al Mal al tal Mal al Malas taal esas asad Es Masel altel Mel tal tal yh) 
4 


APR ara ear eFraPra Pref ef tafral ral ral altal asm ele 


Ok ek eh ik ik heh hh 


eePasPerters 


tales es tested™ 


Oi Pik Pn he Pa Patel des des inl Lied es Le ies Un sPEatrsPhaPhaPesPea*haPhahhathaPhaFN shia tal Val VaF Mal Val ral ral Estas esPesthsPesPasPesPhsPhd*hsPhaPLaPhsFhs PRs FRePis Ptah Va Yeh Ma Ptah Me f%ei 


ara alial ial alia al al Lan Lae a a on ad 


ie eae ik ik ih i ee 


esters 


ed ad esas test eat eas tah Lal Rah hs My sPe stares PesPesPrsPraPr dr sPA cP aPRaPA shh cPRaPLaFV Fig FUaPteFLgFtaPe cgPRgPRa Peg Pie PRa he ftalraltaltal ta lraltalraltaltaltaltaltaltaltaltedtas 


2 
2 
> 
¢< 


Adams & Kelly Co., 


SASH SASH 
DOORS DOORS 


AND ALL KINDS OF AND ALL KINDS OF 


MILL MILL 
WORK : WORK 


Omaha, Neb. Des lloines, Ia. 


Carr & Adams Co., 


ey 











vis Pia iAP ia lial hs Lil Lil Ll Lil Lek aia del Ul Ue ie Yh Vie Vie Pie Yh 





Carr & Adams Co., 


Always in the Front Row. 


SASH SASH 
DOORS | DOORS 


AND ALL KINDS OF AND ALL KINDS OF 


MILL MILL 
WORK WORK 


Peoria, IIl. Dubuque, Ia. 


PUPP aaa aFraP al al ala aL al ales EAs ed nd Es esRsesesPesMesPad*es*earharhsPhaPhaPharNshVuFaPiuPauPNaFLG RIAs Ed Ed *RAPRsMhaP NaF haPLaPhaP LaF aP ah Nah Nal Val alMal tal Matas tas nd tastas tad estas tas es*es*hsMhaP hahahaha. AAPEIMEIMIPLSESE PUFRaFT aI Rafal uP Mal Malas asPasesasPed testes *e/*es"/"/"aseMy 





Carr, Ryder & Adams Co., 


ah tah he’ 


S*RAPRGPRGPR APR GPR GPR GPR GPRGPR GPR APR SPR GFP PR SFR GPY Pa Meh Mal Mal ralrad es esPesPesPes™hsPhaPhaPhsPhaPhaPasP hah NaPlahh aN sPRaPRaFi Peal Val MaP Mal rasral ral tes es rasmas es PestasPeatast her dah hahhs hh 


ary 

















ESTABLISHED 1873, 


NORTHWESTERN [UNBEROAAN nifumb 


S pr AN, 





rey D 
Cyan, tiseg 


THE TIMBERMAN 


ESTABLISHED 1886. 














WHOLE NUMBER I[398. 


CHICAGO, 





MARCH 8, 1902. 


YEARLY SUBSCRIPTION, $4.00 











The Exponent of the American Lumber Industry. 


—- 





PUBLISHED WEEKLY. 
OFFICES: 217-226 MANHATTAN BUILDING, 
315 Dearborn St., 

CHICAGO, ILLINOIS, U. S. A. 


Cable Address, by either Company: ‘‘Lumberman, Chicago."’ 





W. B. JUDSON, 


MANAGER. 


J. E. DEFEBAUGH, 


EDITOR. 





Terms of Annual Subscription, Postage Paid: 

IN THE UNITED STATES, CANADA AND MEXICO, $4; IN THE 
UNITED KINGDOM, 23144 SHILLINGS; IN GERMANY, 24 
MARKS; IN FRANCE, 3O FRANCS; IN ARGENTINA, 

6 PESOS ; IN ALL OTHER COUNTRIES IN THE 


ape 


UNIVERSAL POSTAL UNION, $5.75. 





“Subscriptions for less than a year are taken at the yearly 
vate if paid in advance. Remittance upon yearly subscrip- 
tions is expected within the first ninety days ; after that time 
they are subject to sight draft with exchange upon due 
notice.” 

Without specific instructions to the contrary, all subscrip- 
tions are continued indefinitely. Orders to discontinue shovld 
be accompanied by payment to date. Single copies, 10 cents, 





ENTERED AT THE CHICAGO POSTOFFICE, 





Index to Advertisements on Page 67. 





Copy for new advertisements should be in this office not 
later than Tuesday; changes in current advertisements not 
later than Monday. 


Table of Contents on Page 55. 








COMING ASSOCIATION MEETINGS. 


March 13—New York Lumber Trade Association banquet. 
New York city. 


March 22.—Massachusetts Retail Lumber Dealers’ Asso- 
ciation. Worcester, Mass. 


April 8-10—Texas Lumbermen’s Association. 
Houston, Tex. Excursion to Old Mexico. 


May 15—National Hardwood Lumber Association. 8t. 
Louis, Mo. 


THE NATIONAL WHOLESALERS’ ASSO- 
CIATION. | 


The report of the committees and bureaus of the 
National Wholesale Lumber Dealers’ Association throw 
an interesting and instructive light upon the work of 
‘ that organization, although much that it does is of 
a private nature that cannot be exploited in print. 
There are many things which joint action can accom- 
plish in regard to which the individual is helpless. The 
retailers have demonstrated that fact through their 
organizations, and the very existence of their associa- 
tions has stimulated the formation of associations in 
the interest of manufacturers and wholesalers. It has 
been thought necessary to meet organization with or- 
ganization, not to say force with force. 

In this connection it is worth noting that since the 
formation of the National Wholesale Lumber Dealers’ 
Association there has been a decided change in the feel- 
ing of its membership on this matter of relations with 
the retail trade. At the beginning there was unques- 
tionably some hostility to the retail organizations; but 
as time has gone on and as they have come in contact 
with the other branches of the trade there has been a 
smoothing of the rough corners until now the National 
association is working harmoniously with the eastern 
retail organizations, or with all but one of them. The 
trade relations committee of the National association 
18 one of its most important departments and has 
accomplished much toward making business move easily 
and profitably. There has been built up an elaborate 
system of arbitration and mutual agreements with the 
retail trade which has resulted in the most amicable 
relations that have ever existed between the two 
branches of the lumber business. 

Mc National Wholesale Lumber Dealers’ Association 
yan aiso proven itself of advantage in matters of gen- 
ry — to the trade. It has made itself felt 
dial wens with the railroads. It has promoted reme- 
all egislation and stands for the lumber business in 
. TeansPortation matters in the east. 
a done much to elevate the morale of the 
ulent has, for the general good, prosecuted fraud- 
sot Pe, gaioae yp when otherwise they would have gone 
ped ee, and its methods have tended to weed out the 
: eputable elements and to put the whole business on a 
Sher plane. 


Perhaps the most important branch of its work is 
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that which relates to credits, conducted as “the bureau 
of information.” This is an organization within the 
association that brings together all the information in 
possession of its members, which piecemeal may amount 
to little but in the aggregate forms a basis for an almost 
infallible judgment as to the standing of lumber deal- 
ers. It enables those who belong to it to form just 
conclusions not only as to the financial ability but as 
to the moral character and business methods of appli- 
cants for credit. This one department of the work 
would fully justify the existence of the association. 

The National Wholesale Lumber Dealers’ Associa- 
tion has always been very particular as to the quality 
of its membership. Sometimes it has been deceived, 
but on the whole membership in it is a guaranty of 
business standing. It does not hesitate to refuse appli- 
cants for membership, and admits no one except after 
searching examination as to his qualifications. ~ Pur- 
suing the same conservative methods it seems likely 
that before many years have passed it will be truly 
national in its scope and represent the best lumber 
wholesalers, as distinguished from manufacturers, of 
the entire country. 





MATERIALS OF CONSTRUCTION. 


During 1901 the exports of sawed timber of domestic 
manufacture of the United States amounted to 475,892,- 
000 feet and of boards, deals, planks, joists and scant- 
ling to 1,067,223,000 feet—the above according to the 
government treasury report. The grand total of sawed 
product was 1,543,115,000 feet. We mention the above 
figures to call attention to the contrast between the fig- 
ures on lumber and those on shingles, for during the 
year the export of shingles amounted to only 38,804,000. 
The export of shingles in comparison with that of lum- 
ber is insignificant. Why? Simply because shingles are 
not used in the old countries to which we export most 
of our lumber; and this, again, raises the question 
whether the United States is to follow the example of 
the older countries and largely eliminate wood as a 
building material. 

The tendency is toward more permanent construction, 
and that usually means more brick, stone, iron, tile and 
slate and less wood. In old sections of the country a 
good deal more of this material is used than in the west, 
though much depends upon what is the available native 
supply. New England has always been a country of 
frame houses because it has been a timber country. The 
western prairie country has used wood because much of 
it had no other material, except in rare instances stone 
and brick, the latter often made at a high cost. 

But lumber has advanced in price to such a point that 
a stimulus is being given to the use of other materials 
and so we find even in the country villages and on the 
farms a large proportion of buildings erected of some- 
thing besides wood as the primary material. For 
roofs slate is being used wherever it is economically pos- 
sible, and tile is growing in favor where means will 
permit. 

Is wood to be eliminated from building construction? 
There is no sign of any such event. While doubtless 
there is less wood used in proportion to other materials 
than ten or twenty years ago, it is the great American 
building material and will be for a generation. What 
has been lost by substitution of other materials has been 
more than gained to lumber by the increase in popula- 
tion and other requirements than for building. What 
change has taken place and is likely to is not to be re- 
gretted. It is in the interest of economy and good con 
struction. 





THE LOW GRADE OUTPUT. 


It is a matter of common observation that the quality 
of the lumber product of the country has for years 
been steadily decreasing. In the earlier days of the 
white pine industry of the central north clean cutting 
was not done; only the larger and better timber was 
logged. Gradually, as prices advanced and as logging 
became more expensive because the timber immediately 
available to the streams was cut away, smaller and 
poorer timber was cut until now everything is taken 
off the land that will make any commercial product. In 
some sections of the east even saplings are cut. In some 
parts of the Adirondacks, for example, before the state 
put a stop to the destruction, timber that was not large 


enough to make saw logs was taken for the pulp mills 
and timber too small for pulp wood was used for hoop 


poles. In the south the same process is going on. Ten 
years ago nothing but good lumber would pay for ship- 
ment north. Consequently much ti:aber, whether large 
and unsound or small, was left in the woods and, even 


so, the product of common lumber was too great for the 
local consumption. But with the decrease in the output 
of white pine and the advance in price there is a north- 
ern demand for low grade stock and constantly closer 
cutting is being done. On the Pacifie coast a vast 
amount of material is left as too small or unsound to 
pay the expense of logging or manufacturing, or be- 
cause the variety is not readily marketable. But even 
there this change is setting in. 

The old method of operation had distinct advantages. 
It was, to some extent, in line with forestry practices 
and as a result there are timber sections of Michigan 
which have been cut over two, three and four times. 
Some large tracts have been cut over three times for 
the pine alone and now the hardwoods and miscellane- 
ous timbers are being taken. 

Is this process of close cutting to go on indefinitely? 
It would look so, and yet there is a new influence com- 
ing in which may before long bring back the old condi- 
tions. It is the forest preservation theory which is be- 
ing adopted by many lumbermen, though their number 
is very small compared with the total. It is based upon 
the theory of timber as a permanent investment. Such 
a method of operation cuts only timber of log size and 
leaves the young timber to grow. 

There has been such a growth in forestry sentiment 
among practical lumbermen within the last two or three 
years that it seems not unlikely that enough of the 
privately owned timber areas may be put under forest 
management appreciably to affect the quality of the 
saw mill product. As things have been going it has been 
a question as to whether there was not danger of over 
supply of the market for the lower grades. It might be 
a good thing in this way to check this swelling output 
of common and cull lumber—a good thing for the lum- 
ber business itself, to say nothing about “posterity,” of 
which we hear so much but actually think so little. 


BAP I PAPILLA 


"” CALIFORNIA WOODS IN THE EAST. 


A lumberman especially familiar with conditions in 
the Pacific northwest has this to say about two of the 
leading California woods: “Owing to the peculiar con- 
ditions surrounding redwood and sugar pine neither one 
will ever be known extensively to the eastern retail yard 
dealer. The supply for eastern shipments will never 
amount to enough to cut any figure in the making of 
prices on other kinds of lumber.” 

With all respect for the opinions and especial knowl- 
edge of the author of the above, and admitting that to a 
considerable extent he is correct, we yet believe that he 
underestimates the possibilities of the redwood product. 

Sugar pine very likely may never be known extensively 
to the eastern retail lumber dealers, for while there is a 
great deal of it in the state it is in more or less scatter- 
ing bodies and found in locations where operation on any 
extensive scale requires an enormous outlay. It has been 
estimated that the investment in mill and logging facili- 
ties for the product of, say, 50,000,000 feet a year of 
sugar pine will be not much if any less than $1,000,000. 
Even an operation of 20,000,000 to 25,000,000 feet a 
year will cost for its establishment something approach- 
ing the above figure. This is because tremendously ex- 
pensive railroads or flumes must be built to get the tim- 
ber to the mill or the lumber from the mill to a ship- 
ping point, and these must be reinforced by steam log- 
ging appliances and other expensive means of handling 
the big trees of the Sierra Nevadas. While given suffi- 
cient incentive the output might be multiplied a dozen 
times, the cost must inevitably be such that the ordinary 
retail yard dealer would see very little of this lumber, 
though he might handle its product in the shape of doors, 
sash, trim ete. Sugar pine today sells in San Francisco 
at practically the prices of the same grades of white 
pine in the east. It runs so heavily to good lumber, 
however, that it is likely to be a very prominent factor 
in eastern manufacturing industries, even if not with 
retail dealers. 

As to redwood, however, it is manufactured under 
very different conditions. While the timber is larger 
on the average than sugar pine its growth is more ac- 
cessible. It is found at a much lower elevation and on 
ground not so difficult. It also grows compactly, the red- 
wood belt being a well defined strip of country accessible 
by railroads or streams. Large operations and many of 
them might be, and probably will be, installed in the red- 
wood country to cut as long as the timber shall last. 
Produced at so much lower an operating cost than sugar 
pine, redwood may, we believe, occupy a large place in 
the retail yards of the east. It will be found not only 
in finish but in all forms in which lumber of the better 
grades is needed. 

Redwood has been at a standstill for years in point 
of production and has only now awakened to its oppor- 








2... 





FP i Le a ee ete Aimee ee 
vo 


pss nonce rage te =a 


—_ 


Poke ee nv anneaaer 








12 


AMERICAN LUMBERMAN. 


Marcu 8, 1902. 





tunities. The output of 1901 was the largest in its his- 
tory. The production will be still greater this year and 
will steadily increase from now on until a now unknown 
maximum is reached, The limiting influence will be the 
capacity of the home market to take care of the lower 
grades, though this will be assisted by exports. An un- 
necessarily high grade of redwood has hitherto been 
shipped abroad. Some clear lumber is wanted, but there 
have been multitudes of cases where a merchantable or- 
der was filled with clear or mill run stock. Greater care 
in grading and in meeting the requirements of the mar- 
kets will vastly widen the possibilities of disposition. 

In one respect, however, the above quoted remark is 
probably correct. The supply of both of these woods 
for eastern shipments will never amount to enough ma- 
terially to affect the prices of other kinds of lumber, es- 
pecially of the eastern woods. If ten or twenty times 
the present rail shipments of California woods were 
made the quantity would not be large enough seriously, 
if at all, to affect eastern market prices. 


——e——e—e—nerneerereerm 


THE ETHICS OF ARBITRATION. 


It was stated in the annual report of the secretary 
of the National Wholesale Lumber Dealers’ Association 
that during the year a former member of the associa- 
tion had been expelled because of a refusal. to submit 
to arbitration when instructed to do so under the by- 
laws. In the same part of the report it was stated 
that a state association had separated from the federa- 
tion of retail organizations and refused to subscribe to 
the “Boston agreement” and the “Pittsburg amendment.” 
This in a way, and essentially, was a refusal to arbi- 
trate. 

This is a day of arbitration, when men and nations 
are seeking to avoid extreme measures and instead to 
settle their differences by friendly mediation. Yet some- 
times people as well as nations refuse to arbitrate. “They 
have nothing to arbitrate,” as the saying goes. 

There are three reasons for this position: First an 
obstinate insistence on the absolute correctness of one’s 
position; the second, a lack of faith in the correctness 
of one’s position; the third, lack of confidence in the 
equitable results of arbitration. 

There can be a certain amount of respect for the first 
and the third positions. The man who will not arbitrate 
because he hotestly believes that he is right is very 
likely to be the*sort of man who will suffer any loss to 
make his word good, but who will not be coaxed or 
coerced. Then it cannot be denied that the results of 
arbitration are sometimes unsatisfactory to the man 
who is in the right. Arbitration is often and usually 
compromise. But where the arbitration is absolutely 
impartial, as it usually is in connection with an asso- 
ciation, this position should not be taken. It is a re- 
flection upon the integrity of the signatory parties to 
an arbitration agreement. While sometimes the result 
of an arbitration may give the party in the right less 
than his due and give the one in the wrong more than 
his due, in the main it is the simple and fair way of 
settling business disputes. 

Oftentimes the man who takes the first named _ posi- 
tion does so entirely without warrant. Most business 
men are honest and most business differences are honest 
differences, due perhaps to the different sides of the 
bargain or transaction looked upon by each. To arbi- 
trate is to accept the impartial view, and in most cases 
the man who obstinately refuses arbitration, no matter 
how honest he may be in his belief, can be characterized 
as obstinate and narrow and bigoted—as are all men 
who hold that virtue abides only in themselves. 





YELLOW PINE SHIPMENTS. 


The report of the yellow pine clearing house for Jan- 
uary shows not only a large business transacted in the 
way of shipments but a large product, indicating that 
producing conditions were better than had been repre- 
sented by many of the mill men. 

The total cut of the 147 mills represented in this 
report was nearly 191,000,000 feet during the month, 

le shipments were 198,500,000 feet. There was an 
ous increase in the output as compared with the 
nding month of 1901 and a heavy increase in 





ments 


A peculiar fact shown by this report is the decline 


January last they were but 18,500,000, though nearly 
2,000,000 feet larger than in December. 

The report on the whole is a gratifying one, in com- 
parison with both December and January of last year, 
and the increase in business was well distributed over 
the country, the only important exception being Texas, 
though even there business is good and the prospects 
are extremely favorable. 

The most notable increase in the whole showing is 
in the shipments to Indian territory and Oklahoma. In 
January, 1901, they were only 10,000,000 feet, while 
in January last there were over 17,000,000 feet. 

The year started off in good condition, with ship- 
ments for its first month 22,759,000 feet, or 13 percent, 
greater than in January of 1901. 

It should not be forgotten that these figures do not 
represent the total business done in yellow pine. They 
are simply of a definite number of mills making reports 
through the clearing house. They vary in number from 
140 to 150, but from a comparative standpoint the 
figures are reliable and valuable. The clearing house 
has on its rolls between 700 and 800 mills in the south, 
not including the North Carolina pine country. Many 
of these, of course, are small, but the probabilities are 
that the total business of the south is at least three 
times that shown by the clearing house reports. 


oe af 
WHAT MAKES A RETAILER. 


There is a certain class of retail lumber deal- 
ers who aspire to do none of the things that prop- 
erly belong to the retail lumber trade, or to do as 
few of them as possible, but to sit at their ease and 
gather toll on lumber traffic. They will have a lum- 
ber yard which can be called such only by courtesy, 
which is really but a pretense, and out of which they 
ean fill no bill that amounts to anything; but en- 
trenched behind their few seattering piles and de- 
fended by the rules of a retail lumber dealers associa- 
tion and by the acquiescence of the wholesale trade, 
they will insist on passing through their hands and col- 
lecting a percentage on orders which they cannot fill 
and often cannot even figure, and are quite as well 
content if the wholesaler ship to the consumer 
direct as long as they get their percentage. 

These leeches constitute one of the greatest draw- 
backs to the success of the retail associations and 
to the business standing of the retail trade at large. 
Not only do these people exist in the trade, but there 
are others constantly trying to break into it with 
the idea of being able to buy at wholesale and at 
little expense and trouble to levy a tax on the com- 
munity. 

These people give an immense amount of trouble 


to the retail associations. These bodies are com- 
posed or supposed to be composed of legitimate re- 
tail lumber dealers. Their requirement for member- 


ship is a guaranty of fitness. 

The eligibility clause in most of the associations 
reads as follows: “Any person, firm or corporation 
within the territory of this association who may 
be regularly engaged in the lumber trade, carrying 
at all times an assorted stock of lumber, or lum- 
ber, sash, doors. ete., commensurate with the demands 
of his community, and who is in the business for the 
purpose of selling lumber at retail, and who keeps an 
office open during regular business hours, with a com- 
petent person in charge to attend to the wants of cus- 
tomers at all times, shall be considered a legitimate 
dealer and may be eligible to membership in this 
association.” 

That would seem to be conclusive enough; but after 
all no definition or rule can make a man that which 
he is not and does not wish to be. And even if a man 
be a genuine retail lumber dealer when he joius the 
association he may fall from grace and lapse into a 
tribute sucking parasite. Every honest association 
man knows the kind of people who join the associa- 
tion in order to get the commission on business which 
they do not do and have not gumption to do. 

One of the most important qualifications of a retail 
lumber dealer is that he should be a business man and 
do business. He should be out after trade and fitted 
to take care of it after he gets it. When a dealer 
cannot fill an ordinary barn bill from stock, unless 
for some especial reason his stock is depleted, he is 
getting outside and below the class. If a retail lum- 





saler, and then must buy the stock especially to fil] 
the bill, he is getting below the class. He may be 
excused for not being able to figure a difficult’ bill 
and for not keeping in stock all the items mentioned 
in it, but his lapses should not develop 
chronic condition. 

A few samples of lumber and sash and doors do not 
make a lumber yard. Neither does a pile of 2x4’s. a 
pile of fencing, and a pile of barn boards make a 
yard. That expression “commensurate with the needs 
of the locality,” coupled with that other one, “who is 
in the business for the purpose of selling lumber " 
make up a definition that should be rigidly enforced: 
and where it does not apply to a particular case 
the dealer is not entitled to much respect either from 
his association or from the wholesalers. 


into a 


PAPAL LLL III IF 


GENEROSITY AS AN INVESTMENT. 


The lumber manufacturer establishing his saw mill 
plant in connection with his timber and building up a 
village for the accommodation of his operatives often 
makes the mistake of trying to do the thing too cheaply. 

The average saw mill town is an unattractive place. 
Often the dwelling houses are mere shanties and there 
is nothing about the improvements or the surroundings 
to please the eye; but on the contrary everything com- 
bines to offend the eye and the other senses. Doubtless 
in many cases the builder of the plant has done the best 
he could with the resources at his command, and where 
an operation is to be short lived it seems hardly worth 
while to expend much money in permanent improve- 
ments; but there are many cases where the operation is 
to be of long life and where there are abundant means 
in which the same disregard for comfort and the esthetic 
sense is shown. 

We believe that from any standpoint such a_ policy 
is a mistake. There are many lumber manufacturing 
institutions which are unable to keep good men if they 
can secure them at all, because a good man will not 
live in the sort of place which is afforded. He ean find 
work elsewhere where the surroundings are more con- 
genial and where some evident attempt is made to sat- 
isfy his needs and desires. We have some plants in 
mind that have always worked under a handicap—where 
one foreman succeeds another, a sawyer stays a few 
weeks or a few months and then gives way to another, 
whither a first class filer will not condescend to go, and 
where there is a constant drifting in and out of more 
or less incompetent men simply because there is nothing 
to attract and hold a good man. 

It is not all of life to run a saw mill or file saws or 
handle a carriage or operate a planing mill. It is a 
money making proposition to have a saw mill town as 
attractive as circumstances will permit. Some mill 
locations are unadapted for residence, but even modest, 
capital can spare the investment necessary to work a 
great improvement. Any mill town, north or south, 
should have comfortable and roomy houses of size and 
cost varying according to the varying needs of the em- 
ployees. They should be located with some reference to 
each other and to convenience. They should be connected 
with each other and with store and office and what 
public buildings there may be by good sidewalks. Often 
the street can be macadamized at little expense. Now- 
adays every saw mill has an electric light plan in con- 
nection with it, and a slight additional investment is 
necessary to light the town with electricity. And every 
plant has a power pump constantly in operation, which 
can pump water to houses. There should be a good 
school house and there should be some place for public 
gatherings, 

These things are little enough to do for the comfort 
of good workmen, and they must be done to some rea- 
sonable extent or good workmen cannot be secured and 
retained. 

Examples of these opposite policies can sometimes be 
seen in the same district, almost side by side. Of con- 
cerns with the same capital and practically the same in- 
vestment, one will do everything in a stingy, mean way, 
utterly regardless of the comfort and feelings of its 
employees, with the result that it is always in trouble, 
always under the handicap of incompetent and dissatis- 
fied labor; whereas the other, making a somewhat larger 
investment outside of its plant and timber in the way 
of village improvements, gathers around it competent, 
faithful and often enthusiastic employees, who make the 
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y WILL THE PHILIPPINES PAY ? 


Under the above title, the Hon. Augustus O. Bacon, 
United States senator from Georgia, writes a remarkably 
able article which is contained in two recent numbers of 
the Saturday Evening Post of Philadelphia. 

Mr. Bacon takes the adverse side of the proposition 
embraced in the title of his article. He gives a vast 
array of facts backed by authentic figures, showing the 
past and prospective cost of the Philippine islands to 
the United States, and on the opposite side of his ledger 
page exhibits the possible financial benefit which may 
accrue to offset this stupendous cost. 

Mr. Bacon is a very able man, and than the AMERICAN 
LUMBERMAN no one has a higher appreciation of his 
abilities, his fidelity to public interest, his loyalty 
and common sense. He was an able ally of the lumber- 
men of this country in securing lumber tariff legislation 





country at large ever since he entered the political arena. 
The statements generally contained in his article cov- 
ering the cost of the Philippines, past, present and 
future, are doubtless reasonably accurate. The facts he 
presents concerning the possibilities in the way of inter- 
nal revenue are doubtless reasonably so, but when he 


Diego and the Hawaiian islands, and the northern lake 
ports and Canadian frontier. , 

It will be noted that in the shipment of hewn and 
sawn timber the gulf coast district is far in the van 
in quantity and value of its shipments, which are almost 
entirely of yellow pine. It might also be stated that 
from the numerous southern ports accredited to the 
Atlantic coast district the shipments are largely of 
yellow pine, making that wood the bulk of our export 


Capen Eo 
w a> 


tr tea Bh 4 RRM Oo 
V THE GROWTH OF FOREST RESERVES. 


It was only ten years ago that congress took action 
looking toward the establishment of forest reserves in 
this country. From time to time the president, acting 
under the authority vested in him by congress, pro- 
claimed several large areas in the mountain states as 


in this direction, public sentiment not displaying any 
particular solicitude on the subject. Up to 1897 seven- 
teen reserves with a total of 17,500,000 acres and equal- 
ing an area of about half the size of the state of Illinois 
had been proclaimed. In 1897 President Cleveland pro- 
claimed thirteen additional reserves, having a total of 


and has done signal service for not only his state but the Ee forest reservations, but progress at first was slow 


reaches the point of the eventual value of the vast areas 
of virgin timber growth of the islands, his information 
is unquestionably very deficient. He says: 

The lowlands are fertile and the mountains are well 
wooded. ‘There are minerals, of which copper is perhaps the 
most promising. Out of the opportunities they furnish some? 
individuals will make some money, but it will require ane 
extraordinary expert to show how their profits and th 
commerce resulting therefrom can ever, in its benefits to the 
general public, compensate for the many hundreds of mil 
lions of dollars already spent and hereafter to be spent b; 
the United States in the Vhilippines. Much is said about 
the wood on the islands, not considering that the chief cost 
of lumber is in the manufacture and transportation and that 
on our own continent we have untold millions of it much# 
easier of access. As to mahogany and such woods, the? 
quantity in the tropical regions of our own hemisphere is* 
inexhaustible. The assertion that out of the woods of the? 
Philippines, or from other natural resources, for that matter, } 
there will be gained enough profit to the general public of ¢ 
the United States to repay the sum of $500,000,000 to} 
$1,000,000,000, the expenditure of which is now plainly in > 
sight, has been paralleled only by the fantastic schemes of 
the sanguine Mulberry Sellers, 

The AMERICAN LUMBERMAN desires to take issue with 
the distinguished senator from Georgia on the proposi- 
tion that our own continent contains untold holdings of 
timber and also that the mahogany stumpage in the trop- 
ical regions of our cwn hemisphere is inexhaustible. If 
Mr. Bacon will analyze the existing timber conditions in 
his own state, once a most splendidly wooded common- 
wealth, he will find that it is reaching the beginning of 
the end as a lumber producing state, and that our coun- 
try as a whole is fast becoming destitute of the large 
timber properties that at one time represented such vast 
forest’ wealth. 

While the timber resources of the Philippine islands 
are unquestionably very great, they have not yet been 
determined and probably will not be for some time. 
Enough, however, is known to make a prophecy which 
would be far from the “fantastic schemes of the sanguine 
Mulberry Sellers’—that if the virgin forests of the 
Philippine islands are held in the ownership of the 
United States their eventual worth, without regard to 
any other natural product of the land, will more than 
pay for the total investment that the United States has 
made in that archipelago, or will ever have to make. 

The holding of the virgin timber properties compara- 
tively intact will at once provide a solution for a future 
timber supply for this country. To be sure, it is a 
long-time investment, but from a lumberman’s stand- 
point it promises to be one well worth the time and 
cost; and the national government is in position to make 
a long-time investment which an individual could not, 
and could base its estimate on a lower interest rate than 
an operating lumberman. ‘Though it be often true that 
the chief cost. of lumber is its manufacture and trans- 
portation, it is not always the case, for within the last 
twenty years we have seen walnut and cherry come to 
4 point where the standing timber represents the largest 
part of the value of the lumber, and in white pine and 
poplar, when the stumpage represents nearly as much 
value as the labor and transportation. But, regardless 
of this point, the natural resource is the great thing. 
It is of vital importance that we should have the raw 
material. No one would depreciate the value of coal 
measures because the labor and transportation consti- 
tute by far the larger part of the delivered value. Neither 
should we underestimate the importance of a timber re- 
source on any such grounds. 


3 LUMBER EXPORTS FOR 1901. 















AND 


The following table, showing the export of lumber 
and timber to foreign markets for 1901, will, no doubt, 
be of considerable interest to readers of the AMERICAN 
LUMBERMAN, The figures, taken from the government 
statistics, have been divided into four districts—the 
Atlantic coast, covering shipments emanating from all 
ports along the coast line from Kennebec, Me., to Key 
West, I'la.; the gulf coast and Mexican frontier, com- 
prising shipments from ports between Apalachicola, Fla., 
along the gulf coast and Mexican frontier, to and in- 
cluding Arizona; the Pacific coast, from Alaska to San 


TABLE SHOWING EXPORTS OF TIMBER AND 


Boards, 

Timber Timber Timber— Deals, 

Sawn. Hewn. Logs, Ete. Planks. 

Atlanti M. Ft. Cu. Ft. Dollars. M. Ft. 
Guilt ¢ coast..178,347 845,200 2,232,641 389,110 
Pacif coast... .284,144 2,925,742 740,009 670,088 
Lake C coast... 75,507 397,107 74,954 199,041 
wake ports.... 9,342 551,129 324,048 70,709 
547,340 4,719,178 3,371,652 1,328,948 





39,000,000 acres. 


21,379,840 acres, making a total in round numbers of 
In the interval since 1897, '’,000,000 
acres additional have been added to the forest eserves, 
until at this time, according to the latest report of Com- 
jmissioner Hermann, of the general land office, made pub- 
slic November 2, the total forest reserve area of the 
‘country is 46,410,209 acres, contained in forty-one forest 
reserves, three of which were proclaimed within the last 
year. The size of the forest reserves may perhaps be 
better comprehended when it is stated that their total 
area is equal to the area of the states of Illinois, New 
Hampshire and New Jersey combined. This is truly a 
vast domain, but the prospects are it will be increased 
materially within the next few years. 

Commissioner Hermann recommended in his report 
thatno more reserves be created until congress shall mod- 
ify or repeal the law under which the reserves are now 
administered, and recommended that an act be passed 
which will provide that all public lands that are more 
valuable for forestry reserves than for other purposes 
shall be withdrawn from settlement, entry, sale or other 
disposition and held for the protection and utilization of 
timber thereon in accordance with the provisions of 
the forest reservation laws. He also advocated the enact- 
ment of a general law authorizing the establishment of 
national parks for the preservation of prehistoric ruins, 
petrified forests, caves and other attractions, and recom- 
mends that the provisions of the forest fire act, approved 
May 5, 1900, be extended to meet the various causes of 
fires and overcome the danger from every source; also the 
enactment of a law to empower forest officers, special 
agents and other officers having authority in relation to 
the protection of public lands and the timber thereon to 
make arrests without process in hand for the violation 
of the laws or rules and regulations relating to the for- 
est reserves or other forested lands in the United States. 
The commissioner renews his recommendation for the 
extension of the Yellowstone National Park. He urges 
a modification or the repeal of the act for the protection 
of homestead settlers who enter the military or naval 
service of the United States in time of war. He also 
recommends that legislation be enacted to compel the 
attendance of witnesses to testify in hearings ordered by 
the office on reports of special agents involving the valid- 
ity of entries of public land; and the repeal of several 
laws relating to timber on unreserved publie lands and 
the enactment instead of a general law to afford a sup- 
ply of timber for settlers and other parties in need, and 
at the same time preserve the forests for the use of 
future generations. The appropriation asked for to pre- 
vent depredation upon public timber and to protect pub- 
lic land from unlawful entry is $185,000 for the coming 
fiscal year and an extra appropriation of $10,000 for the 
protection of timber on unreserved lands against fires. 

It is probably the defects of the present law that has 
deterred the officials at Washington from making fur- 
ther important additions to the forestry reserves of the 
country in the past several years, and with the modifica- 
tion or amendment of the existing laws the cause of 
forestry preservation will no doubt be materially pro- 
moted. 





_ HEMLOCK BARK. 


In Michigan and Wisconsin the hemlock bark and 
lumber industries have had little in common. Some 
lumbermen have saved their bark and some bark men 
have utilized their logs, but there has been too little 
attention paid to getting the entire value out of the 
hemlock stumpage. epi ; 

During the last year or two, even in New England, 
New York and Pennsylvania, owing to the increased cost 
of labor and provisions and the low price of bark, a 
good deal of the bark has been wasted, This waste is a 
serious loss to the community, for bark is an article of 
slow growth and from a practical standpoint cannot be 
replaced. ’ 

Now, however, the price of bark has advanced to a 
point where it seems possible for the output to be util- 
ized. it will be worth while for hemlock lumbermen 


LUMBER TO FOREIGN MARKETS FOR 1901. 





Manufac- 

ists and tures of 

Seantling. Shingles. Shooks. Staves. Lumber. 

M. It. M. Dollars. Dollars. Dollars. 
13,480 6,692 1,831,691 810,390 11,022,274 
27,120 11,184 113,993 2,617,603 1,690,967 
1,885 8,601 84,159 6,365 790,290 
3'377 15,515 te ee eee 68,702 1,487,998 
45.862 41,992 2,030,843 3,503,060 24,991,529 


to consider this bark proposition. There is an idea in 
the minds of some that the trees must be felled at a cer- 
tain season and the bark peeled in the woods. As a 
matter of fact, hemlock cut any time durin’ the winter 
can be peeled directly after the first warm rains in 
April and the bark thus secured is in every way equal 
to bark peeled in the ordinary fashion in the woods, 
can be saved at very little expense and can be quickly 
marketed. " 
The hemlock lumbermen of Michigan and Wisconsin 
as well as of the eastern states should look into the 
bark market and into the matter of peeling their logs 
and thus adding substantially tc their revenues. 
~~ 


SHORT LENGTHS. 


The only people who are complaining at the condi- 
tions of trade are the coffin makers. Folks seem too 
busy to die. 


“Taking to the tall timber” in the lumber business 
does not mean that a man is running away from any- 
thing. It more than likely means that he is running 
after a chance to make more money. 

The lumber excursion season is over, but it is inti- 
mated that there may be an excursion to the Pacific 
coast next summer. 

Lumbermen are not ducks and so there was quite a 
number of tardy ones from the east at the National 
Wholesale Lumber Dealers’ convention this week. 

Wall street business continues quiet and the clearings 
in New York city were $150,000,000 less in the week end- 
ing February 27 than during the previous week. Nev- 
ertheless there was a substantial increase over the cor- 
responding week of last year. The percentage of gain 
in New York was 13.1 percent, in Chicago 23 percent, in 
Boston 11.1 percent and in the country at large 11.3 
percent, while Philadelphia showed a loss of 32.9 per- 
cent. 

What with the National Wholesale Lumber Dealers’ 
Association and Prince Henry, Chicago entertainers have 
been pretty busy this week. 

Not very long ago Ohio was the west, Illinois out west 
and Iowa away out west. Even today many of the 
dwellers along the Atlantic seaboard include Indiana 
and Illinois in “the west” and custom has so sanctioned 
the term that it is used by those who appreciate its 
error. But the geography is being revised. We are 
coming to realize that there is a real and magnificent 
west of the mountains and the firs and the redwoods. 
How long will it be before the people of California will 
be talking about “the west”—the west which joins hands 
with the east? 

The regular insurance companies tried to run the 
lumber mutuals out of business by lowering rates, but 
they seem to have given it up as a hopeless job and 
now the regular rates are going up again; which but 
emphasizes the saving made by the mutuals. 

Lots of the log jobbers in northern Wisconsin and 
Minnesota are in déspair over the break up in the 
weather. They miscalculated the cost of operation to 
begin with and now are likely to be short on their 
contracts. It is feared that some of them will have to 
go into bankruptcy. 





It is a mistake to suppose that there are no more 
white pine shingle mills cutting shingles from the log. 
It is true that most white pine shingles are made as a 
bi-product in the saw mills from slabs and defective 
timber, but there is at least one company which is a 
big shingle producer from bolts and does not cut lumber. 
It is located in Kau Claire, Wis. 

The lumbermen of a generation ago would have con- 
sidered the proposition to spend tens or hundreds of 
thousands of dollars in dry ground logging apparatus, 
as railroads and steam skidders, as a dream like those 
dreamed by the denudiacs; but even the denudiac is now 
respectfully called “a gentleman interested in forestry.” 

A half cent is not much, but if there is a half cent 
loss on every one of a million articles the aggregate 
is worth looking after. That’s why the box business is 
so difficult a one and so often unprofitable. 

It is said that a match factory up in Duluth is cut- 
ting up two carloads of basswood a day into matches. 

The rains have caused disastrous floods in some sec- 
tions, in which lumbermen have suffered severely; but 
on the whole the precipitation was needed and makes 
the crop outlook decidedly brighter than it was a short 
time ago, for up to this time many sections have had 
very little rain or snow fall this winter and threatened 
to go into the spring with the makings of a drouth. 

It has always been thought that wormy chestnut was 
an appropriate material for coffins, but why would not 
dead timber do? 

A new forest reserve is to be established in northern 
Montana and Idaho, to be known as the Kootenai forest 
reserve, including 1,000,000 acres in Montana and 276,- 
000 in Idaho. Most of this is in the forests of the 
west and will never be fit for agricultural purposes. 
The plot of the interesting Indian story “Told in the 
Hills’ was laid in this section. 

It was a great gathering, that at the Auditorium 
Wednesday evening. Almost every variety of forest 
product and section of the country was represented, as 
well as every branch of the trade. 

A white pine man from Minnesota, a maple flooring 
maker of Michigan, an owner of California redwood 
timber, a Chicago sash and door jobber, an Ohio re- 
tailer, a Buffalo wholesaler, a railroad manager, a news- 
paper man—that was a typical table at the banquet 
to the National Wholesale Lumber Dealers’ Association 
in Chicago this week. 
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Tales of the Trade. 


Peter Kuntz in a New Role. 

Peter Kuntz, the redoubtable line yard man of Indi- 
ana and Ohio, if nothing else, is original. He has re- 
cently taken out a large party of his customers on an 
extended southern trip. Sad to relate, however, Peter 
has evidently been “stringing” the bucolic editors of 
Indiana over the details of his trip. The Winchester 
Herald and the Big Ditch Bugle and other less well 
known rural papers of Indiana are full of the wonder- 
ful doings on this memorable excursion. It is with 
extreme regret that the AMERICAN LUMBERMAN, being 
unaware of the importance of this peripatetic tour of 
the southland, failed to have a personal representative 
in attendance. ‘The Winchester paper concludes a half 
column article referring to Mr. Kuntz’s excursion as 
follows: 

All bills, including pay for everything the party could 
eat, drink, chew and smoke, were settled by Mr. Kuntz. The 
expenses of the trip almost aggregated $5,000; the entire 
journey was on a magnificent scale. Of interest to lum- 
bermen was the sight of twenty six mills owned by Mr. 
Kuntz in Louisiana, Arkansas aud ‘Texas, with an agygre- 
gate output of 5,000,000 feet per day. A ride out of the 
ordinary was that through 250 miles of road he had 
bullt through the woods for lumbering purposes. 

The paper also states that in appreciation of his 
kindness Mr. Kuntz’s guests presented him with an 
elegant silver cup. Oh Peter! Peter! after all these 
years of frugality and conservatism, to think that you 
would get gay in your old age and turn loose and yo to 
doing stunts like this. That you would go and charter 
a tourists’ car and stock it with ginger beer, sand- 
wiches and niggerhead tobacco, and go to cavoorting 
about the country with a bunch of unsophisticated 
retail lumber dealers! It almost surpasses belief. And 
then to think of spending all of this $5,000 in such a 
riotous way. Just think of how many scoots this would 
have bought! Peter, we hate to advise you, but if 
you go on this way you will never be able to build an- 
other 250-mile railroad and add to your string of 
twenty-six suw mills, or buy any more parrot tarms, 
or even perfect your scheme of educating monkeys to 
pick cotton. 








The Reason Why Tom Was Late. 

Some years ago B, F. Ferguson, of Chicago, paid a 
visit to his old friend Joe Rathborne in the town of 
Harvey, La. Mr. Ferguson’s total baggage consisted 
of about eight pounds of grip sack, and on his leaving 
for his train he had the valise in his hand. Mr. Rath- 
borne said to him. ‘Why, let ‘Tom carry that grip over 
to the station for you; you don’t have to tote any 
grips down in this country.” Mr. Ferguson demurred, 
saying that he was perfectly able to carry his own 
valise and that he would be sure of having it. Mr. 
Rathborne insisted that the negro boy should bring the 
grip, and so it was entrusted to his hands. 

Mr. Ferguson and Mr. Rathborne made their way to 
the train. At ten minutes to train time Mr. Ferguson 
carefully scanned the roadway and suggested that the 
boy was a little late in getting around with his posses- 
sions: “Oh, he will be here all right,” cheerfully re- 
sponded Mr, Rathborne. The train was reported ten 
minutes late, and both the parties interested were some- 
what relieved, because Mr. Kathborne assured Mr. Fer- 
guson that there was no question of the arrival of the 
negro boy. 

The train pulled into the station—no boy, and no grip. 
Mr. Ferguson started for Jacksonville, Fla., and Mr. 
Rathborne agreed to recover his valise and forward tc 
him by first express. 

Mr. Ferguson was not amiable over the transaction, 
as certain other people are likely to have been under 
the same circumstances—a thousand miles away from 
home and having one’s total possessions of baggage ap- 
propriated by a strange darky. 

Two days later the valise and contents arrived at 
Jacksonville. The episode almost made a breach be- 
tween these two old friends. 

A year or two later the two men met. About the 
first thing that Mr. Rathborne said to Mr, Ferguson 
was, “Do you remember about that boy Tom failing 
to get your valise around to the train in time down 
at Harvey?” 

“Do 1 remember it?” sullenly responded Ferguson. 
“T should say that 1 do. A man usually remembers 
being deprived of his personal belongings when he don’t 
have a clean collar or even a toothbrush for three 
days.” 

“Ferguson, I want to tell you how that happened,” 
answered Mr. Rathborne. “Do you know that nigger 
boy stopped on his way over. to the train that morning 
to have his horses shod?” 





The Question Settled. 

There are many legends pertaining to the lasting 
qualities of cypress, Alleged specimens of the ark 
have even been produced showing that cypress was the 
wood employed, and that the fibers were still intact. 
The proof of the authenticity of the source of these 
specimens has been somewhat vague, but it is now pos- 
sible to present Lo the readers of the AMERICAN LUMBER- 
MAN an account of a veritable specimen of cypress lum- 
ber that has defied the ravages of many centuries. 

A friend of John C. Turner, of the Turner Cypress 
Lumber Company, of New York, a man of indubitable 
integrity and standing, has recently returned from an 
Egyptian trip. While in the land of the pyramids he 
was fortunate enough to become possessed of a portion 
of the burial case of the late lamented Rameses II., 


which he has brought back and presented to Mr. ‘Turner, 
The wood is undeniably heart cypress, and it looks as 
though it might be of the “gulf” variety. ‘The outer 
portion of the sarcophagus is of enamel and inlaid, and 
is still in a fine state of preservation on the section 
of wood in Mr. Turner’s possession. He has not an 
encyclopedia at hand and is a little rusty on Egyptian 
dates, but it strikes the writer that Mr. Rameses died 
something like 4000 B. C. 

This specimen of cypress is now one of the popular 
adornments of Mr. Turner’s oflice and he takes great 
pleasure in showing it to any one who has any doubts 
as to the lasting qualities of cypress lumber. The 
question of the lasting qualities of cypress should now 
be settled for all time to come. 

Incidentally, there is a pretty good story at Mr. 
Turner’s expense. Some time ago he selected with great 
care some fancy specimens of cypress for the purpose 
of having built a handsome wardrobe for his office. 
Ife entrusted the work to a New York cabinet maker. 
Hie also sent him a few pieces of plain wood from which 
to construct the bottom and back of the case. 

The piece of furniture arrived some weeks later, and 
to Mr. Turner’s surprise there was no evidence of fancy 
mottle or figure in sight. The cabinet maker on being 
called on the carpet explained that it was with the 
utmost difliculty that he secured a sufficient quantity 
of decent looking cypress from the lot of lumber to 
make a wardrobe, and that he had been forced to use 
the mottled specimen for shelving and the back of the 
case. 

Here is a man with neither poetry nor art in his soul, 
as he entirely failed to appreciate the beauties of fancy 
cypress. 


Modern Fables—XXVII. 


The Retailer and the Pullman Porter. 

There was once a Puliman porter of the Vintage of 
82 who was assigned to participate in an Annual Ex- 
cursion of Retail Lumbermen. He wore four Stripes 
on his Sleeve which indicated that he had faithfully 
Taken ‘Tips for twenty Years and worked his Graft 
to the Satisfaction of the Company. What he didn’t 
know about ‘Travelers could be put in a Primer, and 
when his car was ordered out to be one of nine spick 
and span Pullmans for a two weeks’ Jaunt of Retail 
Lumbermen, he felt that the old World was a Good 
Place after all, and he sat up Nights figuring out what 
he would do to the Retail Dealers on the Trip. 

The first night out he collected ‘Ten Simoleons of 
the free and unlimited coinage from two Bunches of 
Retailers who visited the Commissary Car every ten 
Minutes and who rashly tipped him in advance in order 
to get their Berths made down Early in the Game. 
He thought he had the Earth grabbed and got on a 
Hustle that would have given him an Increase of Sal- 
ary had an Inspector boarded his Car at that particular 
Time. He promised the Bribe Givers all Kinds of 
Service, Coffee in the Morning, fresh Towels and the 
Freedom of the Car generally, and communed with him- 
self that the Run would be Easy Money, and that 
he had placed his Bet on the right Horse in seeking the 
Assignment of the Lumber Excursion. 

So while the Bribers who had put up Ten Plunks for 
Service were enjoying Life in the Commissary Car, the 
Porter began to Work the Others, and in his Anxiety 
to accumulate the Coin of the Realm by divers and 
sundry Attentions the hours flew by and the Time 
waxed hard upon 1 a. m. before he began to think of 
his Berths. It was the toughest Proposition he had 
ever tackled to get more Coin from those who had not 
already Contributed and he perspired like a Sailor as 
he ran from Berth to Berth in response to the Requests 
from the Excursionists. But no more Boodle was 
forthcoming, and save a few uncertain Promises the 
Outlook for a Stake on the Trip was Gloomy. And 
to make Matters worse the original Bribe Givers sud- 
denly appeared and raised unshirted Hades because 
their Berths were not made down, and he was forced 
to quit everybody on the Car to attend to the Ready 
Money End of the Game. And the first Night ended 
in his finally getting the last excursionist to bed at 
3:30 o’clock, amid the Execrations of every Passenger 
in the Coach, and he retiring to the other Cars to 
Compare Notes with his Fellow Train Robbers. 

Now, instead of studying out the proposition and 
trying to Hedge on the Bets he had Overlooked the first 
Night, the four-stripe Porter waxed sore the next Day 
and began to neglect his People. He spent most of his 
Time with his Fellow Porters, shooting Craps in the 
Buffet behind closed Doors, exchanging Conversation 
to the Effect that the Excursionists were a Set of 
Yaps and using Words unfit for Publication. He for- 
got to remember that Tips are exhuded from the Pas- 
sengers’ Pockets only by virtue of getting Value Re- 
ceived, and he also overlooked the broad general Idea 
that the Pleasant Word and the Glad Hand go for 
everything with Travelers. So as he waxed Wroth and 
jumped the Game his Passengers got sore and made up 
their Minds that they would Hand Him His—nit. And 
as the Excursion continued to excurt and the four-stripe 
porter continued to step on the Passengers’ Feet and 
kick over their Telescope Grips and Lunch Baskets he 
became such a Dead One that at the End of the Trip 
his Total Assets were 17 cents, a Cough Drop and a 
Safety Pin, while the Fifteenth Amendment who ran 
the Commissary Car had Coin to feed the Fishes—all 
because one understood his Graft and the other didn’t. 

Moral: Make down the Berth when you get the 
Simoleons, 








ees 


Letters to the Editor. 


The Market for Catalpa. 


MANHATTAN, KAN,, Feb. 24.—Editor AMERICAN LuMusgr- 
MAN: I should be greatly obliged if you would kindly inform 
me as to the present demand for catalpa timber for lumber 
purposes, its availability for furniture purposes, the present 
offered price for stick timber, and the selling price board 
measure of the lumber. Any other information at your dis. 
posal relative to the general value of catalpa will be greatly 
appreciated. Thanking you in advance, I am, 7 

Very truly yours, H. F. Rogerrs,. 

[The AMERICAN LUMBERMAN is not in possession of 
very specific information regarding market prices of 
catalpa lumber and present demand for it in the sawn 
form, nor of its value in sticks ‘for posts and similar 
purposes. Any information upon this subject will be 
gratefully received and will be useful, doubtless, to 
other readers of the AMERICAN LUMBERMAN as well as 
to Mr. Roberts, who is botanist of the Kansas State 
Agricultural College.—Ep1Tor. } 











Measurements of Hardwood Logs. 


PARKINGTON, Micu., Feb, 28.—-Editor AMERICAN LuMBER- 
MAN: Will thank you in advance for your opinion regarding 
the measurement of hardwood logs, or, in fact, pine or hem- 
lock, although L am now referring particularly to hardwoods, 
Is it not considered customary by all scalers to measure the 
top end of logs, also the small way of the log in inches, for 
diameter? Tor instance, a log that measures 2% inches one 
way and 24 or 25 inches another way, would you not scale 
it for a 23-inch log’ I have never seen logs scaled other- 
wise and would like your information regarding this. 

To measure ‘surface clear’’ birch and bass is it not proper 
to use a 4x4 reduction for the heart of all hardwood or, say, 
a 2x4 or a 6x6 or whichever in a person’s mind would take 
out enough for heart, shake and defects? 

How many limbs will a top birch log admit of, say 9, 10 
or 11 inch logs at top end, without throwing it out for a 
cull log? 

[Those of the AMERICAN LUMBERMAN’s readers who 
are familiar with these conditions are invited to ex- 
press their opinions on the above queries, which arise 
trequently.—Jp170R. | 





Seeking an Opening in America. 
COMMERCE DE Boils, JEAN HASDENTEULEK, THEDING ET 
DuIBLING, Jan. 3U.—Tuo AMERICAN LUMBEKMAN, Chicago: 
You will ftorgive me if tL abuse of your kindness 
in asking you herewith a counsel. 

As you have seen, | would wish to come to your country 
and to become an American inbabitant or citizen. 1 would 
go where the businesses are good or have a gcod prospect ; 
where the climate is mild and healthy; not too northward, 
as my children are of delicate health. 1 would engage pref- 
erably in the lumber bus.ness. ‘he amvuunt of money | 
could clear out here I estimate from $12 to 1,500. his 
money | would not risk at one time, venturing it in any 
business; on the contrary, 1 would be conservative and 
would rather take an employ in a good saw will or in an- 
other good lumber business, in which | could interest myself 
later on, when I would know the business and when the pro- 
prietor would know me. 

It is not to be forgotten that all the Englisch I have 
studied is what I have learned from reading your paper. 

If you are able to give me a good counsel 1 would be 
thankful to you, and I remain yours very truly, * 


[The editor of the AMERICAN LUMBERMAN is well ac- 
quainted with the gentleman who has written the above 
and can heartily recommend him, and would be pleased 
to hear from persons interested in such a proposition 
as is above indicated.—KpITOR. | 








RETAIL YARD HAZARD. 

Boston, Mass., Mar. 1.—Editor AmericAN LUMBER 
MAN: Noting your article in an issue of November, 
1901, and the paragraph that “sooner or later fire insur- 
ance companies will know that fences which exclude 
tramps and boys from the yards and sheds will lessen 
the risk of fire’ leads us to say that the insurance com- 
panies already know this, but that the local agent either 
does not know it or is so interested in keeping the rates 
up (he gets a percentage of the premium) or refrains 
from mentioning the subject for tear of losing the in- 
surance (lumbermen as a rule do not receive in a grate- 
ful spirit individual advices as to the arrangement of 
their yards) that he neglects the interests of his em 
ployers and his clients and says nothing. — 

“Hire Insurance and Causes of Fires,’ issued by the 
Continental Insurance Company to its agents, says 
under lumber yard, “For a yard well fenced a dedue- 
tion in rate may be made.” 

At every yard that is specifically rated, an allowance 
is always made for a thorough inclosure. ‘This is about 
10 percent, but varies somewhat according to location 
of yard. We insure fenced and unfenced yards and those 
with or without fire appliances at the stock companys 
rates, and we find as a rule that the rates on fence 
yards and those with fire appliances are lower than on 
the others. Pen 

To every one of our yard or mill risks which is not 
thoroughly inclosed our company sends the following 
note: 

No. 14. Forty-four percent of the fires in Massachusetts 
lumber yards and about 25 percent of the fires in — 
chusetts woodworkers are classed by the state as incend on. 
This shows the importance of a thorough enclosure of m ow 
yards and sheds, of securing them closed when not open , 
business and of keeping plant thoroughly clean of shay ngs, 
sticks, papers, etc., the ready materials for a quick “mp - 
a person is determined to set your plant on fire he can = 
no matter how well enclosed the plant may be, but as of 
ough enclosure and locking up will shut out the drup “> 
the careless tramp, the pyromaniac, the bad boys and ve 
chievous children. ‘They will go where access is easy. “ss 
believe all mill buildings should be thoroughly onciese a 
all parts when not open for business, and that ali she : 
closed three sides should be, if practicable, entirely enc — : 
and that all enclosed sheds should be locked whether P +4 
erty is fenced or not. Iences should be ten or twelve | 
high, and we think a tight fence, as being harde! to eae 
better than a slatted fence. If ventilation is desired, le half 
lower half be slats two inches apart and the yg the 
tight. A fire will be seen by the light over the ee om 
fence. Open factory buildings and unfenced lumber yar we 
an attractive playground for children, and the dame? ois 
inconvenience caused by them are frequently considerable. 


We also believe that the amount of tools and lumber stolep 
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———_ 
annually from unenclosed properties will more than pay the 
cost of enclosing. 

As to fire protection, we also send the following: 

No. 57. In mills where fire pails are provided 60 percent 

of the fires are put out with them practically without loss. 
in yards they have already proven their value. We consider 
them the best private fire appliances one can have on the 
premises, and would call your attention to the enclosed cir- 
cular on this subject. 
“No. 59. Extinguishers in which the turning upside down 
of the extinguisher allows the chemicals to unite producing 
pressure have proven of value, especially in overhead or oil 
fires, and one at least in each mill and yard is advisable. 

We believe you will find improvements in mills and 
yards now being made are due largely to the efforts of 
the lumber mutuals. 

Your statement that if the loss ratio is reduced on any 
class so as to make it especially profitable the rates on 
that class will be reduced is absolutely correct. There 
is too much competition for this to be otherwise. 

In insurance, as in general trade, the selling price is 
always very close to the cost, and if for any reason the 
cost is reduced competition will soon reduce the selling 
price correspondingly. Rate wars and combinations pro- 
duce temporary variations, but in the long run this is 
true. ° 

The best way lumber yards and woodworkers can re- 
duce the stock companies’ rates on their plants is by im- 
proving each individual risk. The way to get the lowest 
cost is to join the lumber mutuals and improve each in- 
dividual risk. 

The question of assessment liability which keeps many 
out of the mutuals is largely one of surplus. Given a 
surplus as large as the law allows, there is practically 
no chance of an assessment. 

Tne LUMBER Mutua Fire INSURANCE COMPANY, 
of Boston, Mass., 
A. L. Artz, Inspector. 





Law for Lumbermen. 





Collection by Suit; by Bookkeeper. 

To furnish an easy and ready means of collecting 
accounts when no real defense exists, a Tennessee stat- 
ute provides that an account on which an action is 
brought coming from another state or another county 
of that state with the affidavit of the plaintiff to its 
correctness, and the certificate of a notary pubbe with 
his official seal annexed thereto, is conclusive against 
the party sought to be charged, unless he shall on oath 
deny the account. ‘The oath of a bookkeeper, sales- 
man or agent of any kind, the supreme court of Ten- 
nessee holds (Foster vs. Scott County, 65 Southwestern 
Reporter 22) is not sufficient. If the plaintiff cannot, 
for want of proper information, make the oath himself 
he is not entitled to the benefit of the statute, but 
must prove his account as in other cases. As to tne 
suggestion that of course the correctness of the ac- 
count is naturally within the special knowledge of 
the bookkeeper, the court answers that it is more reason- 
able to assume that the bookkeeper makes no sales, is 
not personally cognizant of the sales made by the part- 
ners or their salesmen, and knows only that he is 
directed by them to make such entries and charges as 
they report to him. He could only testify, perhaps, as 
to the correctness of his entries as reported by salesmen 
to hin, and not as to the correctness of the items sold. 
When the suit is by a firm in which several partners 
are named as composing the same the oath must be 
made by some one member thereof who is a plaintiff 
and has the requisite information. 

Revival of Debt After Discharge in Bankruptcy. 

It is well settled, the supreme court of Minnesota 
says, that an oral promise is all that is necessary to 
revive a debt adjudged dead by bankruptcy proceedings. 
The form of language employed in such promise is not 
important, but it must be clear and unequivocal and 
express a distinct intention to recognize payment of the 
debt. If a promise is coupled with any conditions as 
to time or ability to pay the fulfillment of such condi- 
tions must be shown. In this case (Smith vs. Stanch- 
field, 87 Northwestern Reporter 917) the maker of a 
Promissory note agreed to pay the debt if the payee 
would give him time. In the abvence of proof that 
the offer was accepted, and a definite time fixed, such 
offer, the court holds, did not justify a finding that 
the debt had been revived. 


Partner’s Right to Action for Malacious Prosecution. 


An action to wind up a partnership on the grovmd 
of misconduct of a partner, and the deprivation of such 
partner, in such action, of his right to the possession 
and enjoyment of the partnership property, the supreme 
court of Wisconsin holds (Luby vs. Bennett, 87 North- 
ie Reporter 804) belongs to that class of actions 
pro will sustain an action for malicious prosecution be- 
ause of the injury to the good name and féme of such 
— to an extent not remediable by a mere vindi- 
“ee of him upon the trial and a judgment for costs. 
a it interferes with his property to all intents 
poe purposes the same as an attachment thereof would 
fades such a way that damages, other than those 
ory to an ordinary civil.action maliciously prose- 
; » are presumed. 


Mutual Book Account Not Outlawed Until Last Items 
I Are. 

wang eeatting on the face of a book account that there 
side end _ accounts between the creditor on the one 
some ite e debtor on the other, and that there were 
allowed saa the account which were within the time 
of 1h; Yelore an account outlaws, the supreme court 

Inois holds (Carpenter vs. Plagge, 61 Northeast- 








ern Reporter 530) that the whole amount due upon the 
account was taken out of the statute of limitations, or 
saved from being outlawed, although some of the items 
standing alone would have been rendered uncollectible 
by lapse of time. 


Proof of Payment. 


When payment is pleaded, which is disputed, the 
supreme court of Nebraska holds (Mullaly vs. Dingman, 
87 Northwestern Reporver, 543) the burden is ou the 
party pleading payment to prove the same by a pre- 
ponderance of the evidence; and if he fails to do so, 
or if the evidence on that issue is evenly balanced, 
proof of payment is insuflicient. 


WeeeOOororrn oro 
THE EXPOSITION CENTURY. 


The twentieth century, if it continue as it has begun, 
will be the century of expositions. Its first year was 
marked by the beautitul Pan-American exposition at 
Bullalo. ‘here is now im progress the South Carolina, 
Interstate and West Indian Ixposition, at Charleston, 
S. C.; in 1903 will be the great world’s fair at St. Louis 
celebrating the Louisiana Purchase; two years thereafter 
Oregon will have a celebration in the shape of an exposi- 
tion at Portland, and other projects loom mistily in the 
distance. 

The exposition is coming at last to occupy its proper 
place in the minds of the people. It is recognized that 
these great affairs cannot be made directly profitable 
financially, but that the justification for the money 
spent upon them is found in the benefit they are to the 
communities in which they are held and in their educa- 
tional influence. ‘They are promoters of industry and 
commerce, both national and international; they make 
the people of the country in which they are held and 
the people of the world better acquainted with each 
other and they are valuable factors in promoting that 
unity of thought and action on which modern life is 
based. 

In the past there have been some bitter disappoint- 
ments in connection with their finances, but it is doubt- 
ful if the stockholders in any such enterprise will here- 
after expect to get back more than a small portion, if 
any, of their investment. They will look for their re- 
ward in local improvements, in wider markets, and in 
the consciousness of having done something for the good 
of a people and of the race. The influence of these en- 
terprises is far reaching and does not end with the turn- 
ing out of the lights and the closing of the gates. The 
effect of the first great exposition in London fifty years 
ago is still recognized. The centennial exposition in 
Philadelphia of 1876 marked a new era in art and indus- 
try in the United States, and every one that has fol- 
lowed it, whether large or small, has done its share in 
furthering the work then begun. 

This winter, Charleston, 8. C., holds open house for 
the people of this country and the West Indies, with a 
generous invitation to the world. There is installed a 
modest show, unassisted by governmental appropria- 
tions, the birth of the public spirit and generosity of the 
people of that city and state—yet it is well equipped 
and beautiful. Its great court of palaces, about 900x 
1200 feet in size, has been the meeting place of many 
thousands during this winter, and should be a wintering 
place for those who at other times have journeyed far- 
ther south or abroad, ignoring that historical old city 
on the South Carolina coast. 

This exposition exploits especially the productions of 
the southeastern part of the United States, with refer- 
ence to the West Indian trade, though all sections of the 
country are liberally represented. It seeks in part to 
solve the problem of the market for the cotton factories 
of the south, which since the practical closing of the 
Chinese market has been in surplus. ‘It seeks to pro- 
mote closer trade relations with all the West Indies ani 
to enlarge the position of the United States in these 
islands, which at present is altogether below its proper 


ae amas with other countries. 


TO STUDY PRACTICAL FORESTRY. 


As previously has been announced in the LUMBERMAN, 
students of the Biltmore Forest School, under the 
guidance of C. A. Schenck, Ph. D., will traverse the 
Kuropean forests the coming spring. The proposed 
tour will afford an opportunity for any who are inter- 
ested in practical forestry to begin or supplement an 
education along that line. Full information about the 
tour can be had by addressing Dr. Schenck at Biltmore, 
N. C., who has issued a circular reading as follows: 





The party will leave New York on April 10 and will 
return to New York on July 8, using steamers of the 
Noth German Lloyd. 

The trip is devoted to a study of the European forests 
and forestry methods. 

Studies will begin in the Rhine valley, where the types 
of European forestry (pine woods, beech woods, oak woods, 
spruce woods and coppice woods) will be investigated. The 
party will then traverse the Vogelsberg, the Spessart, the 
Black Forest, the forests near Munich, the Bavarian Alps, 
the Tyrol, and will end in Hungaria and Roumania. 

The participants must be equipped with a good walking 
outfit, as large stretches of forest will be traversed on foot. 

The expense of the entire tour, it is expected, will not 
exceed the sum of $500, inclusive of $100, tuition fees and 
steamer fares from and to New York. 

The Biltmore Forest School invites the members of forest 
associations, lumbermen and any other friends of forestry 
to partake in its European tour, which promises to be of 
great interest. 

The party will be conducted through the woods by the 
officials of the various European state forest departments. 





The Weyerhauser 'Timber Company has purchased the 
property of the old Shoalwater Bay mill on the Nasel 
river, Washington, paying $73,250 for it. The deal 
includes 3,500 acres of fine timber land. 


The Coal Trade. 


REVIEW OF THE TRADE. 

lt is doubtful if anything definite respecting the new 
year for the anthracite trade will be known for several 
weeks. In one sense this will be unfortunate, for if the 
west wishes to any considerable extent to buy coal for 
April delivery the sooner the business is placed the bet- 
ter will be the chances that the orders can be filled. 
However, the situation is such that an early announce- 
ment of the coming season is probably impracticable. 
The new mining scale will begin April 1 and President 
Mitchell of the United Mine Workers has requested the 
producing companies to meet the union in conference 
this mouth to arrange details and terms of mining for 
the new year. It is not yet known that the producing 
companies will comply. ‘The officers of the miners’ 
organization are earnestly hoping for recognition this 
year and may insist upon it. This adds to the other- 
wise small chance that there may be trouble. Until the 
relationship of the producers and their men for the new 
year is definitely established the atmosphere cannot be 
said to be clear in respect to this industry. There are 
no intimations in the west as to the program of the 
producers for the new season and it is as yet only sur- 
mise as to what will be the opening circular. It is not 
even known to a certainty that there will be a redue- 
tion of 50 cents in April, but western dealers are doing 
a good deal of thinking upon the subject and as soon as 
announcement is made it is expected that there will be 
a considerable buying movement. 

Current trade in anthracite almost completely lacks 
feature. The amount of business day by day varies 
directly with the temperature. Purchases are limited 
to actual needs. In the city trade orders drop perpen- 
dicularly with a rise in temperature and again quicken 
with a fall of the mercury. Ordinarily, March would 
be an excellent month for anthracite, but the business 
this year will be restricted more than usual because of 
the reluctance of dealers to carry over coal into April 
unless announcement shall be made that the present cir- 
cular will continue through next month, but for this 
meager trade the anthracite market seems to be amply 
prepared. Stocks on dock are melting away in a regu- 
lar and satisfactory manner, so that when the season 
shall be completely ended there will be less thar the 
ordinary amount of coal in stock. Rail coal also is arriv- 
ing in only moderate quantity. There have been wash- 
outs, floods, a continuance of the car scarcity and pos- 
sibly other restricting influences upon a free movement 
of the coal from mines to the west and the result is 
that present stocks are not generally worrying the 
trade. A few small shippers are said to have some coal 
on hand which they are eager to dispose of, even at a 
slight variance from circular, but comparatively little 
notice is taken of this condition. 

The bituminous coal market prolongs this week the 
guessing conditions with which it has been invested 
for several months. The time has arrived when, in all 
propriety, demand should grow dull and the stocks of 
the sellers should increase and a general debility seize 
the trade, before the producers restrict output, as they 
are compelled to do a little later, when the market be- 
comes completely gorged. But these deadening influ- 
ences have not yet appeared. Not uncommonly the 
buyer meets with the same old state of gauntness in 
the supplies. On the whole deliveries may be slightly 
prompter. Certainly in point of time it is nearer that 
condition. But the man who is looking for coal for 
quick shipment cannot be particular about the grade if 
he expects to get the coal. Southeastern coals are par 
ticularly harrowing in their failure to come to time. 
All sorts of delays and failures are encountered by the 
purchaser, and even the buyer who contracted for his 
fuel months ago has a very good chance of being dis- 
appointed. It can scarcely be perceived that prices are 
lower; probably they are not. Certain it seems to be 
that more buyers are looking for coal than producers 
are looking for customers. ‘There is no new element to 
this chronic condition unless it is the influence of the 
freshets in the east, which have destroyed railroad com- 
munication temporarily in many places. Users of coal 
in the west as a rule have only a small stock of coal 
on hand and the demand from the northwest is keen 
and unending. Lake stocks are exhausted and for at 
least six weeks the northwest will require a continuance 
of these rail shipments. As regards eastern coals it 
looks as if the demand by rail will be sufficient to take 
up the output until after the opening of navigation; 
that is, unless there may be a wholesale cancellation of 
orders just as soon us coal begins to arrive more plenti- 
fully; a result that would not be surprising, judged by 
previous experiences. Week by week evidence increases 
that the lake interests this coming season will be 
much more in harmony than at any time in the past 
and that prices in the northwest will be firm, if not 
high. 

Coke is very scarce. The demand was probably never 
greater than at this time. Production of pig iron is pro- 
ceeding at the maximum tonnage, calling for an unprece- 
dented amount of coke. The consumption of pig iron is 
equally brisk, and in the melting of the pig iron coke 
requirements also are at high water mark. Added to 
this is the miscellaneous consumption, which also is 
reported as unsurpassed in volume. Near the ovens the 
foundries and the furnaces may be able to procure the 
required fuel but as far west as Chicago there is con- 
tinual difficulty. Several iron furnaces in this city are 
idle for want of coke and among the foundries there is 
great scarcity. Spot coke is wanted everywhere and the 
bidding for the little that is in sight sends prices 
upward, 
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Old and New Stock. 


years ago, in the opinion of many it 


Not 


Was a 


many 
reflection on the business ability of a yard 
man if there was lumber in his yard which had been 


piled so long that it was black. “Black piles”—I have 
heard that said in a sort of derisive way a hun 
dred times. You know the most of us are inclined 


to pick flaws in our neighbors when we get the chance 
The very best of us don’t do this, for 
the of us have enough to do to attend to our 
own business; but the world is net full of best men. 

We will hear no more of that talk, however, until 
lumber shall be more plentiful than it is at present. 
More than a thousand of us wish this blessed min- 
ute that our yards were piled full of black lumber. 
If that were the case we would feel like mounting 
the highest pile and letting our neighbors know what 
kind of a prize we had. At the same time we would 
think that we owned excellent property that was 
hought cheap. There would be a big difference be- 
tween the cost of our black lumber and the cost of 
the lumber that we would order today. If we had this 
old lumber in stock we would be perfectly willing 
that our neighbors should hoot at us because it was 
a little off color. It would make our blood tingle with 
joy if we had a half million feet of old white pine 
boards in stock. There is not a contractor in the 
country who would object to them. 

We must become reconciled to handling green stock. 
We never have seen so much of it shipped as will go 
forward this season. A yard man said to me today 
that if the water didn’t drip from the cars he would 
be satisfied. The fact is we are about satisfied with 
anything in the shape of lumber we can lay our hands 
on. I have an idea there will be a poorer grade of 
buildings put up this season than we have seen for 


to do so. 


best 


many a year. If the material will not shrink until a 
cat can be thrown through it [ am a poor guesser. 


We have never seen the time when lumber for build 
ing purposes was too dry; then what will it be when 
so much of it will be taken right from the saw? 

The railroads ought to be very good to us_ this 
year, for they will receive more money for the amount 
of lumber they carry than ordinarily has been the 
The manufacturers are getting good, stiff prices, 
yet some of them are complaining because it 
them so much to deliver. One of them recently told 
me that a shipment of dimension recently made weighed 
eight pounds to the foot. The logs must have been 
newly dragged out of the pond. 

These observations are made more for the purpose of 
proving the truth of that old adage, circumstances 
alter cases, than of dispensing information. It simply 
shows that from day to day we look at things from 
different standpoints. By and by, when prosperity 
shall be less thickly spread over the country than it 
is at present, and lumber become plentiful and easy 
to buy, we will again hear about black lumber in piles, 
and we will kind of goad one another if we permit 
stock to remain in our yards so long that it will lose 
its pristine brightness. ‘That old lumber will be just as 
good then as it is today, but to show that we are 
smart we will not admit that fact. If you and | were 
going to build houses we would pick “black” lumber 
every time, for we would know it was dry. Yet it 
has been a business sin for a dealer to keep lumber in 
his yard so long that it would be at its best. When 
a balance sheet is struck we are shown up as queer 
mortals. 


case, 


costs 


Will There Be Fewer Yards? 


Yard men have argued long and loud with me that 
there will. 1 have pointed out that up to date the 
yards in number have been increasing, but it is now 
said that the conditions are ripe for a decrease. I 
can’t see it, but I am willing that everybody shall 
have his say. 

This is the argument that a dealer delivered himself 
of recently: “It is a different thing running a retail 
yard today from what it was a few years ago. Take 
my business for instance; not long ago I carried little 


but white pine. There was no double stock to deal 
vith. I did not even handle No. 2 dimension. I got 


ilong swimmingly on a small capital. Today the con- 


dition is different. I was forced to add hemlock to 
ny stock. Then yellow pine. Now I must take on 
imber from the Pacific coast. It means a greater 


itlay of money. It means that the little fellows, 
ng unable to carry so diversified a stock, will have 
juit. That is the way I look at it.” 
law-abiding citizen and all that, 
[ was sorry to see him arrayed against the little 
in such a way. You see the great business 
) is against the little fellow at every turn. And 
hat argument is there for the little fellow to make? 
fhe argument that he has the same right to live that 
ny other man has. I believe the constitution of the 
| States does not deny a man the right to make 
1 living notwithstanding his capital may be only $5,000 
instead of four times that amount. 

[ want to tell you the outcome of a scrap that pleased 
me. A man with a small capital opened a yard in a 
town where already there were four. Maybe he knew 
there were enough yards there already—very likely he 


This dealer is a 


‘ 


TTrite 





did, but in some way he must make a living for his 
family and he concluded he would divide the trade of 
this town and take the portion that he could get. He 
met with a deluge of fire. The hand of every other 
dealer in the town was raised against him. The other 
dealers were rich, he was comparatively poor and he 
had no business to butt in, they thought. He told me 
that he started in expecting to do a fair trade, by 
keeping the peace and sustaining prices. But you know 
that nearly any man is liable to get his mad up if he 
is pushed too far. This dealer could get no recogni- 
tion from the other yard men. Metaphorically they 
would kick him around every corner they would come 
to. He didn’t like it. Then he stripped off his coat 
and swore. “Blank you!” said he, “I will give you a 
lead that will make you sweat.” If some men should say 
that you would know it meant nothing. It would de- 
pend entirely upon the man. This fellow was no 
chump. He had learned his business and learned it 
thoroughly. His only crime was that he had attempted 
to earn a living by selling lumber in that particular 
town and that his bank account was not large. For two 
years that was the hottest market in that whole sec- 
tion of country. This little fellow did not sell all the 
lumber by any means, but he made the price. This 
fight occurred several years ago and this little fellow is 
there yet, but he is no longer a little fellow. The con- 
clusion was reached by the other yard men that they 
were dealing with a thoroughbred. He didn’t seem to 
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“Letting our neighbors know.” 


tire out. Every month he gained friends and today he 
is aS prosperous as any of them. 

This instance is cited to show that the little fellow 
doesn’t always stay little. We fellows who were left 
rich by our fathers and have gone on doing business, 
simply keeping our capital good, are not entitled to 
rank with the best business men. The best go to work 
and make their capital. That is what the best  busi- 
ness men in the world have done. 

It seems to me that the argument of the gentleman 
quoted that there will be fewer yards because there 
will be a lack of capital on part of the dealers now 
known as “little fellows” will fall to the ground when 
a survey is taken of the business world. How many 
complete grocery stores are there in Chicago, or in any 
other large city? You can count them on the fingers of 
one hand. Yet they are not the only ones which flour- 
ish. There are dealers in groceries who carry stocks 
not to exceed in value $2,000, who keep pegging along 
and earning a living. If you want a bottle of wine these 
little fellows cannot supply it. They do not pay much 
attention to fancy groceries. You may say they can’t 
furnish a complete grocery bill to a family. Well, not 
to high livers, but they can furnish all the groceries 
which many families call for. What force has this 
illustration? 1 will tell you. Builders are graded 
just as eaters are. You may not be able to furnish the 
material for a mansion—but all the buildings which 
go up are not mansions. There are small barns, small 
houses, additions and repairs the lumber for which 
can be furnished by almost any one who keeps a yard. 
The men with light stocks are bound to get some of 
these jobs—or at any rate I have never seen a yard man 
who conducted his business in a decent way who did not 
get some of them. In many a large town there are 
yards which make no pretensions to carrying a com- 
plete stock, yet these yards hang out as long as the 
owners of them live. 

I simply say that I can see no reason why the num- 
ber of yards should decrease—on the other hand, as 
population increases, I believe the number of dealers 
in building material will increase As the country be- 
comes older the competition owing to the greater num- 
ber of dealers will lower profits. If such shall not be 
the outcome in this country it will be an exception 
fo the rule, for that is the way it has worked in other 
countries. I may be shooting wide of the mark on this 


question, and if so there is this consolation — it 
the first time. 


isn't 


How Long, O How Long! 

That is the question many of us are asking in relation 
to the present condition of the lumber suppiy. Is the 
lumber manufacturer on top to stay, or later on will 
he be let down gently and once again stand with his 
feet on the earth? There are those who pretend to 
believe that from now right on to the end of time it 
is going to bother us to get the lumber we want. There 
are those who can see no farther than right now. They 
are of the opinion that everything that is to cee yij| 
be gaged by now. Poor logic that is, however, | 
expect to see the time when as of old the manufacturers 
of lumber will beg us to buy as they did of yore, | 
expect to see the time when prices will be lower than 
they are today—though we should not grumble if they 
are not. Notwithstanding some of us may not think 
so, the prices of lumber are not now exceedingly high. 
As compared with the past they are, but we should 
bear in mind that during the period of low prices the 
manufacturers sweat blood. I don’t like to see them 
do that. They have vast financial interests at stake 
and their income should be in accordance. Sure it is 
that if lumber should settle back to the old price and 
the cost of labor and stumpage remain wliere it jg 
the manufacturer would go broke unless he had a hig 
bank account behind him. Nine-tenths of us have been 
in the habit of saying that the advance in price has 
materially lessened the volume of building, but, per. 
sonally, [ think it would be hard work to prove the 
assertion. If the proposition be true, however, with 
cheap lumber 1 don’t know how much building there 
would have been last year—it certainly would have 
astonished us. As it was we were unable to get lumber 
as fast as we wanted to cart it out, and [ don’t know 
what more we could ask or expect. 

As a nation we are prosperous. But by and by she 
will gig back. There will come another kind of period, 
Our foreign trade will show up differently. Money 
will bring a higher rate of interest. Labor will com- 
mand smaller pay. You and [ may need some of the 
money we have laid up the past few years to tide us 
over. If we have spent everything as we have gone 
along we may have to go to the poor house. You may 
think that is outside the realm of possibility, but as 
good men as you and I have lived and died there. 

It may be that the past is a poor guide, but if it is 
not these prosperous times will not always be with 
us. And when they are not the volume of building 
will decrease; consequently the demand for lumber will 
be smaller and the manufacturer will send out every 
man he has to do his best to sell us stock. The sales- 
men then will have to hustle as they did a few years 
ago. The old man will not want to stop his mill, 
lumber will be piling up as high as the sky, and what 
more natural than that he should want to get rid of 
it? I will bet you four dollars that when that time 
arrives we will be able to buy a car of almost anything 
we may want, instead of having, as we do now, to buy 
a whole trainload to get as much of some particular 
grade as we can carry on our backs. 

Now that we are making money hand over fist we 
should see to it and lay in the things we want. We 
should get our false teeth in, buy the diamonds and 
fast horses we long for, sealskins for our wives, so that 
when the pinch comes we can meet it like the men that 
we are. 

Answering Letters. 


I have not felt so mean in six months as I did 
in Kansas City when Henry St. Martin, of Oklahoma, 
faced me in the Midland hotel and said that I had 
never answered his letter. 1 told hina that IT would own 
right up that To owas a villain, and then I went away 





UN |U 


tay! 


“The outcome of a scrap.” 


and answered his letter and the answer must have 


reached his home as soon as he did. a 

It may be necessary for me now and then to ot 
to be forgiven in this regard. It is a part of my = 
ligion to answer every letter that comes to me, boag 
loved, there is a string of them. Not one more 
I want—but a string of them just the same. They ms 
following me all over the country, and not intregee 
have to jump to catch me. The other day W arr 
stepped up to register at the hotel in Chicago 1 Ww “y 
I make my home when there the clerk threw 
letter that my best girl wrote a straight month a 
I couldn’t account for it, nor could anybody else, coal 
had wiggled through the country and at last 
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me. That at times a letter fails to reach me there is 
no question. Letters as well as the rest of us go astray 
at times. 

I did not spring this subject upon you for the pur- 
pose of airing any phase of my correspondence, how- 
ever. I wanted to speak of something of more im- 
ortance than that. Not long ago when sitting at the 
table with a party of yard men one of them remarked 
that white pine siding had become so scarce that he 
had concluded to lay in a car of redwood. He wrote 
to a concern that handles redwood for prices but had 
not received a word in reply. Another yard man told 
me that he had made an effort to open communication 
with a Washington shingle concern but not a word 
had he heard from it. 

It may not be fair to deal in probabilities, but very 
likely the redwood and red cedar shingle concerns were 
so full of business they did not care for more, and there- 
fore did not answer the letters of inquiry. This would 
not have been the case had they been good business 
men—for such men answer every communication. If 
I were these west coast firms I would cater to the east- 
ern yard men, at least to the extent of answering their 
letters, for later on they may wish that these same 
yard men would reach over the Rocky mountains with 
both hands and take their stuff away. We should have 
an eye for that which will come after. 


Lumberman and Contractor. 


A letter comes from New York, and while it does 
not ask that I put in my oar on the subject I believe 
I will do so. This man has bought a saw mill, has 
engaged a competent architect, and will manufacture 
or furnish everything from a “nail to a ridge pole,” 
as he puts it. 

Of course the average yard man has little use for 
the retail dealer who does a contracting business, the 
reasons having been several times set forth in this de- 
partment. It does not follow, however, that there is 
no place for the lumberman-contractor provided he 
desires to engage in the two lines. Some of these deal- 
ers are very successful. I recall to mind one who 
operates in a Wisconsin town, who builds about fifty 
houses every year and who has the respect of the exclu- 
sive yard men of the town. ‘The combination is not 
found to any great extent in Wisconsin, Minnesota, 
Iowa, Nebraska or the Dakotas, but east of the Missis- 
sippi river it is no unusual thing for the yard man 
to be also a builder. Not infrequently they run a 
planing mill and turn out all the mill work they 
require. Mr. Propst, the famous Illinois dealer, takes 
contracts in large numbers, but I believe that without 
an exception he relets them to the carpenters and build- 
ers of his town. Before he engaged in the yard business 
he was a contractor, knows the business from A to Z, 
and often takes a contract as a favor to the man to 
whom he sells the lumber for the job. The builders of 
the town have so much confidence in his judgment that 
they will readily take off his hands any contract 
he may make, and in this way he gets rid of all of them 
and at the same time sells the lumber. 

The other yard men of his town do not throw up 
their hats for joy over Mr. Propst’s method of doing 
business, yet it cannot be observed that this feeling has 
caused him to lose any flesh. The fact is that if in 
this matter as well as in others a man does not follow 
his natural inclinations and tastes he can set himself 
down in advance as a rank failure. In the matter of 
an occupation it is for every man to decide for himself 
instead of others to decide for him. If T feel that my 
lorte is building IT am untrue to myself if I do not 




















“My forte is building.” 


become al 


lilder regardless rhs rs f ink 
about it. , regardless of what others may think 


paddles hi The man who reaches the haven of success 
as ~ eg own canoe to some extent. In nearly every 
but it on those who want to get hold of the helm, 
and ed a ~ to say to them to keep their hands off 
The lelr ow n old ship. 
do la. grag is often heard that the carpenters who 
tracts dd ance to work for the yard man who con- 
true, On ? ace against him. This, to some extent, is 
ors who i ot her hand, I know lumbermen contract- 
towns in oe - near monopolizing the building of the 
carpente ich they are doing business that the best 
TS are nearly always in their employ. 


There is nothing like a man feeling sure of his footing 
in his work. If I knew little about building and should 
go at it with fear and trembling, afraid that I might not 
erect buildings which would be satisfactory to my cus- 
tomers, and would have the nightmare every time the 
ghost of any plug carpenter appeared before me, I would 
think I would better cut out the business of building, 
but if I had confidence in myself as a builder, knew that 
I could build as good a house for the money as the next 
fellow and had the backbone to tell a carpenter who 
did not like my style to go to, I should expect to suc- 
ceed. It depends more upon the man than upon the 
business. 
The Coming of Spring. 

This balmy: day puts new life into me. I feel as 
though I could jump upon the fence and warble like a 
robin. I drew the edge of my jackknife across the 
whetstone today in anticipation of the nearby time 
when I expect to demolish some pieces of your lath. 
I am anxious to get on top of the lumber piles again, 
sun myself like a cat and while doing so listen to the 
lumber lore that I know you are ready to pour into my 
big ears. Should no cog slip, my alligator case, type- 
writer and diamond will be seen in several Michigan 
and Wisconsin towns the fore part of the summer. The 
pressure to visit those states has become so great that 
it has made my head ache. I wish every dealer up 
there would think in advance of all the little kinks in 
his business a knowledge of which would benefit his 
brother lumbermen elsewhere; and in addition I hope 
he will have his fast horse in trim. When sunning 
myself on the top of lumber piles and when behind fast 
horses 1 am at my best. I am confident that from May 
to December J ride behind more fast horses than any 
other man, and I want to keep up the record. Had | 
not chosen the newspaper business as a calling I know 
that. could 1 have borrowed enough money I would have 
owned a string of trotting horses. I want to make 
more of a point of riding after fast horses this year 





‘He believes in delivering lumber.” 


than ever. All the advice I have to offer is to see 
that the wheels are well greased and let ’em spin. 1 
am not paid to go around the country riding after fast 
horses—I am aware of that—still, I must do something 
to keep myself in good form. 1 can get down from 
behind a 2:15 horse mentally intoxicated, and then 
write on a lumber subject with so much vigor that my 
words will float over America and Europe, seeing they 
are printed where they are. 

by this time every yard man must know what I am 
around the country for. It isn’t for fun—except in 
part. I want to know what kind of a yard man you 
are. If you are a good one I shall ask others to emulate 
your example. If you are not a good one I shall sug- 
gest in some roundabout way that your methods may 
be a warning to others. Don’t think, however, that if 
you run the poorest yard in the country we will be at 
outs in the least. If you only have some good cigars in 
your pocket and will sit down and chat I am yours truly 
from start to finish. There are other things than 
lumber yards in this world. One of the best fellows 
I know runs one of the measliest yards you have ever 
seen. For arrangement and order it is simply a terror. 
I have seen this man twice and I will see him as many 
more times as I can. The first time f[ visited his place 
he frankly said that if I was looking for fine yards | 
would have to go elsewhere, but that we could sit down 
and have a little visit all the same, he guessed, and so 
we did. In less than half an hour I forgot all about 
his yard. I wouldn’t have cared if he had had no yard. 
Our hearts kind of rubbed together, and personally | 
wouldn’t have had a board between them for my day’s 
wages. 

I filled considerable room in my brain with the good 
things that this yard man said about the way a retail 
business should be conducted. He had more ideas than 
some men have who sweep their yard alleys every day. 
You see that’s what’s the matter with us—very often we 
know how to do things even if we don’t do them. This 
man went so far as to tell me how a model yard should 
be arranged, and his ideas were excellent. Ten to one I 
enjoyed meeting this man more than I did one just over 
the state line whose plant is a daisy, so to speak. 
That man wouldn’t talk. He walked me at a 2:40 gait 
down through the shed and back—but he wouldn’t talk. 
His manner seemed to say, “Mister, I have got it, and 





if you want to see it, all right; I don’t care much.” 
Well, to tell the truth I didn’t care much. The man in 
a very’ quiet, gentlemanly way took a seat at his desk 
and I took myself over to a neighbor’s yard. 

I know you catch my meaning. I am one of the plain- 
est fellows you ever saw. Of course I wear a big dia- 
mond, but I do not get creases pressed in my pants legs 
twice a year. I don’t care whether a man is a million- 
aire or a tramp if he is all right down under his vest. 
But I have no particular respect for either tramp or 
millionaire, or anybody else, who gets his nose in the 
air. Therefore let us meet on common ground and have 
a good time while we stay. 


The Way to Talk to a Competitor. 


Every man has a way of his own. It may be arti- 
ficial or natural. It may be pleasing or otherwise to 
those with whom he comes in contact. It seems to be 
the nature of some men to repel. They cannot well 
help it. Others attract without making any particular 
effort to do so. These people I regard as fortunately 
constituted. They hardly know how rich they are. 

In common we have noticed the different attitude as- 
sumed by yard men toward a new comer. There are 
those who will greet him in a neighborly way, while 
the bristles on the backs of others will stand straight. 
Not long ago a dealer whom I thought was really 
broader than he is assured me that if another yard 
should be opened in his town—as it is now talked there 
will be—the fur will fly. Do you wonder that a man 
of that kind is in a row a good share of his life? 

The other day when the train was tearing through 
Towa I sat with C. FE. Greef, of Eldora. For years Mr. 
Greef has been a prominent yard man in the state, and 
I have never seen a half dozen yard men who would 
voluntarily follow his methods. For instance, he be- 
lieves in delivering lumber. No matter how small the 
town, or whether he has competition or not, he would 
deliver the lumber he sold the same as a grocer would 
deliver flour and sugar. Tle believes, he says, that this 
is the up-to-date way of doing a lumber business. He 
has yards in two towns in which he would not really 
be obliged to deliver a board, yet he does it, believing 
it is the proper thing to do. Nine in ten yard men 
would call it throwing away money, but Mr. Greef calls 
it good business. 

This Iowa man has been an able association advocate 
since the organization of retail associations. All told 
he has put in a good deal of his time trying to settle 
differences at various points in order that the dealers 
who were trying to pull the hair from one another’s 
heads might make more money. We were talking of a 
scrap in a little town when Mr. Greef remarked, “The 
way to talk to a competitor is not fight, but right.” 
There are a great many people living in Iowa who are 
not religious in a strict orthodox sense, and I believe 
Mr. Greef is one of them. Out here on the broad prai- 
ries the free wind seems to blow away certain formali- 
ties. It would be impossible for most men here to 
think precisely as tli¢y do down among the hills of New 
England. But I thought at that time that Mr. Greef 
gave voice to a true, religious idea in that expression. 
If we would always talk right to men how different the 
world would be. If, in trade, instead of trying to stab 
one another we would meet face to face and talk right 
I am of the opinion we would often get along better. 
The most of us know what is right, and if we would 
only talk it instead of going it blind we might be able 
to retire sooner from trade, provided we wanted to. 

Talking right, you know, is talking to a neighbor as 
you would have him talk to you—+keeping justice, good- 
fellowship all the time in view. When we talk fight we 
lose sight of these qualities. We go at it as the great 
christianized and civilized nations do when they go 
to war—any way to down the other fellow. 

I wanted to put this remark of Mr. Greef on record, 
and I hope that when we need to think of it we will 
do so. Maybe when our dander gets up on account of 
some shortcoming of a neighbor and we feel determined 
to go out and slaughter prices and upset the whole terri 
tory we may think it wise to go to him and talk right 
for a few minutes. Not tell him that we are there to 
stay as long as he can, that it will be a survival of the 
fittest and all that kind of talk that we get off when 
we lapse into silliness, but just talk right—and I will 
wager you a cigar that nine times in ten the other 
fellow will talk right to us. A man makes the biggest 
fool of himself when he is in the presence of fools, says 
an old adage, and to turn the saying around it must be 
that we are the wisest in the presence of wise men. I 


don’t see how it couid be otherwise. 
73 ‘ 


A PROLIFIC TIMBER TRACT. 


A large tract of timber land near Penfield, Pa., is 
now being cut over for the fourth time. On the first 
cut all the white pine was taken off, then followed the 
hemlock and in 1901 the remaining standing timber of 
all kinds. Now a shingle mill has been erected and it 
is expected that over 5,000,000 shingles will be manu- 
factured from the windfallen pine. 


ee ee 


The Caldwell & Northern railroad, purchased by the 
Caldwell Land & Lumber Company some time ago, is 
to be extended from Collettsville, its present terminus, 
to a tract of timber in the western part of North 
Carolina recently purchased by the company. 
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CENTRAL IOWA RETAIL LUMBERMEN’S ASSOCIATION. 





Seventh Annual [eeting Held at Marshalltown—A Large Attendance and a Good 
Time—The Benefits of Local Associations 
Discussed 





CENTRAL !OWA YARD MEN MEET. 

MARSHALLTOWN, IowA, Feb. 28.—The seventh annual 
meeting of the Central Iowa Retail Lumbermen’s Asso- 
ciation was held in the Pilgrim hotel, this city, today. 
30th president and vice president being absent, D. FE. 
Baker. of ‘Traer, was asked to take the chair. E. D. 
Mineah made a brief address of welcome. 

The Secretary’s Report. 

Secretary C. FE. Greef read his report, which was sub- 
stantially as follows: 

It is with real pleasure that I greet 
today at this our seventh annual. * * 

This association through the efforts of many of our 
always loyal members has successfully gone on and today 
stands as a monument of power far greater than it ever 
was before. Our membership has steadily increased and 
our works now show benefits and advantages to each of 
our members with which the actual cost shows no com- 
parison. * * ®© 

How any real, 


so many of you 
s 


live, up-to-date dealer can refuse to join 
“sure enough” puzzle. 


with us in this grand work is a 
Many of our members during the last year have done noble 
missionary work, with an outcome to be proud of. While 


some have done enough to give the work a fair start, 
others can claim nothing as their part. 

To expect the secretary, for the small pay he receives, 
to put his entire time doing what each one could do 80 
easily seems unreasonable and unjust. 

We have issued several complete price lists with the 
recommended changes during the past year. and today we 
are_again facing a “deficit”? as it were. We see no way 
out except to recommend the adoption of further changes 
at an early date. to be suggested by a committee which 
you are going to be asked to appoint at this meeting to 
be known as price list committee. These changes you will 
no doubt be notified of by your secretary. 

We are still of the opinion that, generally speaking, 
quiet, systematic work will produce better results than 
any open displays. and for this reason I have favored but 
few gatherings during the past three years other than these 
annuals. 

Our receipts or expenditures for the past year have not 
been large. yet they have been sufficient both to leave our 
former balance in the hands of the treasurer and add a 
small amount thereto, 

The report of our treasurer will show our receipts for 
the year as having been $213.85 and our expenditures 
$187.16. 

To have to offer new features to attract members to these 
annuals seems to me as unreasonable and almost out of the 
question. We have, however, with us today and will listen 
to papers and speeches from some of the brightest lights in 
the lumber horizon as I regard them. To these parties 
I will leave the task of both censuring and praising you. 
and will only add that neglect and our showing a lack of 
real appreciation are often the saddest words and deeds 
that any lexicon shows or sensitive man can have bestowed 
on or have hurled at him by a brother member. 

Please bear in mind that when the secretary writes you 
he does it with the one thought that he is trying to help 
or benefit you In some way. and always show courtesy 
enough to acknowledge the effort, even if it does call for 
a little sacrifice on your part. 

Our present constitution and by-laws as adopted and as 
somewhat modified since their adoption are now behind the 
times again and I recommend the appointment of a com 
mittee whose duty it shall be to readjust to the proper 
sphere our governing rules so they may again be adequate 
to our needs and wants. I would also give this committee 
the power to adopt and have published for the association 
such constitution and by-laws at as early date as practical. 

It seems only right to me that I should again before 
closing this report kindly ask each and all of you who are 
here today, as well as all of our members not present. to 
assist our officers in the uncompleted work. of which IT 
regret to say there still remains considerable in our dis 
trict. A more united effort must show great results and 
a little power bestowed by each upon this ‘‘balance wheel” 
of business would surely add very much to the profitable 
side as well as to the real pleasure of our vocation. 

As this meeting is not executive I deem it advisable to 
not divulge any of the real trade secrets in this report, 
but will try to add something further in my feeble way 


later on, 
T thank 


Gentlemen, 

Treasurer Rath being absent on account of the serious 
illness of his son, his report was read by Secretary 
treef. The statement showed $182 on hand. 

While the names of those present were being taken 
Secretary Hollis, of the Northwestern, explained in de- 
tail the proposed Pacific coast lumbermen’s excursion, 
announcing that the date had been postponed to June 3. 

Marcus Kahler, of Traer, was asked to address the 
meeting and, saying that he would tell a story, he 
closed the door leading into the lobby. There was some- 
thing expected, and a pin could have been heard to drop. 
As the story was concluded the reporter for the AMEnt- 
CAN LUMBERMAN was seen to be writing, and being 
asked if he was going to put the story into the report 
of the meeting and answering that he was, Mr. Kahler 
rushed at him and wrenched the pencil from his hand. 
This was the only riotous proceeding of the convention, 
and on being reprimanded Mr. Kahler justified his ac- 
tion by saying that they do worse things than that in 
the United States senate. 


The New Officers. 


The. committee on nominations 
lowing ticket, which was elected: 

President—F.. H. Henry. Belle Plaine. 

Vice pres'dent—FE. D. Mineah, Eagle Grove. 


Treasurer—Andrew Rath, Ackley. 
Secretary—C. E. Greef, Eldora. 


you. 


presented the fol- 


Directors to succeed B. J. Carney, H. FE. Bacon and D. F. 


Baker—D. FE. Finkbine, Des Moines; S. C. Bennett, Dows: 
D. E. Baker, Traer. 

It being announced that the afternoon session would 
be executive it was suggested by the reporter for the 
LUMBERMAN that it might be a proper thing to admit 


the traveling salesmen while a portion of the after- 
noon program was carried out. This suggestion was 
supported by C. H. Ketridge, the outcome being that 
a motion prevailed that the salesmen be invited to the 
meeting at the conclusion of the executive session. 


AFTERNOON MEETING. 


Following the executive session a committee wafted 
upon the traveling salesmen and escorted them to the 
room. 

C. H. Ketridge was the first on the progam. He said 
he was in favor of local associations, for the reason 
that in such associations members come together in a 
more brotherly and informal way than they do at the 
larger conventions. The dealers ought to meet oftener 
than they do. The blacksmith heats two pieces of iron 
red hot and welds them together—and to weld men 
there must be some common feeling. 

The division of territory is a burning question with 
yard men and is becoming more and more important. 
In old days the idea of territory was unknown. A 
mere mention of it would have been regarded as ab- 
surd. He had sold lumber seventy-five miles from his 
yard. When an opportunity offered he got into the 
other fellow’s territory and gloried in it. In after 
years he thought differently, for he saw that if one 
man poached on the territory of another that other 
would return the compliment—yet it was a question 
how to divide territory in a way that would be just 
to all concerned. Should the man who carries a small 
stock be protected to the extent of the man who carries 
a full stock? Again, it is impossible to divide the 
influence of personality. One dealer can sell lumber 
to men to whom another cannot. He had sold material 
to a builder for the reason that this builder would not 
buy of a competitor who used profane language. In 
his opinion, in certain cases, there is too much pro- 
tection. 

It was the opinion gathered from Mr. Ketridge’s 
remarks that there is a natural law governing in trade 
matters which should be permitted to rule. 

Met L. Saley, of the editorial staff of the AMERICAN 
LUMBERMAN, was introduced by President Henry as a 
man who owned an old black cow and a diamond, an 
introduction that opened the way for a few preliminary 
remarks, after which the following paper was read: 


Value of Local Associations. 


Every day more and more I am impressed with the im- 
portance of our local associations. It is the tendency of 
the world to focus its attention on alleged big things. 
Size captivates it. We attend the conventions of the state 
associations, or those associations which have jurisdiction 
over a larger territory than a state, have a fine time 
socially and go away saying that Is it. But it isn’t it. Not 
one thing is any more the it than any other thing. Now 
there is that diamond that the artist causes to shine so 
effulgently on my shirt front. Yard men from all over the 
country have written to me about it. They say they wish 
that the lumber business would ‘afford a diamond like that. 
Yet. intrinsically, that diamond is of no more value than 
a piece of coal of the same size. Nature does not regard 
it as of more value. Throw it out the door and rains and 
snows would beat it into the earth where it would have to 
be content to mingle with plebeian dust. Diamonds catch 
our eye and money because they appeal to a_ hereditary 
desire to ornament our precious selves. Seriously, think 
of attaching diamonds. gold. silver, to such beings as we 
are, for ornamentation! I believe the good Lord must feel 
ashamed of us every day of our lives. 

This same blind and senseless idolatry is all the time 
going on in regard to people. We go daft over what we 
call big men. If a man is enough of a wire puller to 
become president. senator. governor. mayor, we are ready 
to fall flat before him. If he has the opnortunity and the 
disposition to override the moral and legal rights of others 
and pile up millions, in the opinion of that large part of 
the world that worships Mammon he is a big fellow. 

My old Dutch typewriter gets to thinking about once a 
month, and when this screed was being reeled off it said 
that the man who leads a natural life, who does not con- 
fuse his brain with peace destroying ambitions, who aims 
to make himself and others happv. who is willing to 
admit that the Almighty, having made the universe. knows 
enough to run ft, is of as much importance as the next 
man. Not in the headlines of newsnaners. not in your 
opinion or mine, perhaps, not in society. polities or the 
financial world. but intrinsically—just as the piece of coal 
in the economy of nature is of as much worth as the 
diamond, I don’t know but I have every reason to regard 
as highly the man who blacked my boots this morning as 
I do the governor of this state. Both men may have done 
their best—certainly this one performed for me a necessary 
service which the governor would think would be beneath 
him to do. I wish we were logical enough, unselfish 
enough to get it into our heads that every human soul is 
an entity—a spark of Divinity—and each as precious as 
the other. 

Local associations are increasing In numbers. I am 
told that it would take a fine tooth comb to go over 
Wisconsin and find a county that has not its association. 
The yard men up there begin the good work at home and 
it spreads and merges into the state association. These 
county organizations deal with those dissensions and dis- 
turbances which are raising Cain right at home—disturb- 
ances in trade which would cost the officials of the larger 
associations time and money to reach, and then perhaps 
they would not be effectually reached. The best way for 
neighbors to settle differences is to settle them themselves. 
There is no telling what we will do when we get in the 
habit of doing. Once a habit straddles our neck it weighs 
a ton. We get in the habit of saving money, spending 
money. doing a certain thing so and so, and it becomes a 
part of the woof of our life. Let us get in the habit of 
meeting our neighbors in trade, talking over matters, own- 
ing up that we are not angels, agreeing that we will 
arbitrate our differences if we cannot adjust them our- 
selves, and it becomes easy for us to do it. We come to 
think that a communion of interests is the proper thing. 

In the way of a small association the one in La Salle 
county, Tllinois, fs an object lesson. There are dealers in 
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that county who were at one time regular pirates, If 
they could have done so with impunity I am not sure but 
they would have gone over on the Mississippi and scuttled 
boats. Colonel Hunter opened a yard in La Salle and im- 
mediately set about to better things. Many of us know 
Mr. Hunter. Ie is a man who aims to do things from the 
standpoint of the heart. There are those of us who think 
that if others know we are influenced by the heart they will 
call us womanish or childish—but Colonel Hunter ig not 
one of us in this respect. He preached to the dealerg of 
La Salle county the doctrine of the golden rule. Gradually 
they came into line and now they lie down together like 
so many lambs. The wolf element has disappeared. In 
that county there are twenty-five or more dealers, and to 
a man they say that now they are on the right track. 

The more locals there are the easier it is for the large 
associations to do their work well. I could name qa state 
in which local organizations are practically unknown. You 
see in such an event there is no preparatory work done to 
make the ways of the state association thoroughly under. 
stood. The members of the latter meet but are not ready 
to work harmoniously. They don’t know what they are 
driving at. They do not pull together. They have not 
learned the association alphabet. If at home they had 
labored with one another—worked out their own salvation— 
they could give intelligent attention to the questions which 
are presented at their state conventions, 

I have repeatedly been told by the members of the local 
associations that they receive more benefit from them than 
from the state organizations—and in a certain sense no 
doubt they do. In these local associations they deal with 
those conditions which are affecting thelr own trade. Yot 
it would be short sighted to neglect the large associations, 
The small ones do their work well, but they cannot do all 
the work required to be done. They cannot squelch the 
poacher. They lack the force and numbers to influence 
legislature. There must be some common center—an ac. 
cumulative power that will make itself felt in time of 
need; some head center to which we can look for inspira. 
tion and support. 

Ask the best association men what they think about locals 
and I will guarantee that without an exception they will 
speak in high praise of them. They will tell us that as 
educators, as feeders, they are valuable. They will tell 
us that the local association man is the best general aggo- 
ciation man. This being the situation the local at every 
point should be built up and encouraged. 


Secretary Hollis made a plea of mutual insuranee, 
explaining how much money may be saved by insuring 
outside the old line companies, 

W. E. Penfield, on behalf of the traveling men, 
thanked the convention for the cordial reception that 
had been extended to them, telling a little story to adorn 
the tale. 

Resolutions were passed thanking the lumber papers 
for sending representatives to the meeting; the dealers 
of Marshalltown for their kindness; C. H. Ketridge and 
Met L. Saley personally; W. G. Hollis for words of 
good cheer and encouragement; and expressions of 
sympathy to Andrew Rath in the sickness of his son, 
and to C. E..Greef in his recent bereavement. 


THE ATTENDANCE. 


H. E. Wood, Nebogamon Lumber Co., Nebogaman, Wis. 
W. A. Smith, F. W. Buswell Lumber Co., Minneapolis, 
Minn. 

J. C. Fyfe, Rust-Owen Lumber Co., Drummond, Wis. 
. Kahler, Kahler & Wood, Traer. 

B. Cliver, Blackhawk Lumber Co., Waterloo. 

A. Smith, Smith & Bennett, Dows. 

H. C. Madden, Iowa Lumber Co., Robertson. 

H. Folger, E. D. Minneah & Co., Ames. 

A. lL. Murray, Greef Lumber Co., Eldora. 

D. BE. Baker, Baker & Howard, Traer. 

G. W. Voss, Belle Plaine. 

C. M. Cramer, Waterloo. 

Fred H. Henry, Belle Plaine. 

IL. F. Fehleisen, Boone. 

Met LL. Saley, AMERICAN LUMBERMAN, Chicago. 

C. Ti. Ketridge, Mississippi Valley Lumberman, Evanston, 
Ill. 

P. A. Davenport, J. & W. C. Shull, Minneapolis. Minn. 

A. C. Timm, Greef Lumber Co., Steamboat Rock. 

H. W. Phillips, Huttig Bros. Mfg. Co., Muscatine. 
George Haven, George Haven & Co., Waterloo. 

N. H. Yocum, Blairstown. . 

John H. Marsau, Howard & Marsau, Dysart. 

R, Shepard, Townsend & Merrill, Hudson. 

C. N. Woods, J. H. Woods & Co., Berwick. 

I’. E. Woods, J. H. Woods & Co., Ankeny. 

Cc. I. Thorp, Bondurant. 

C. R. Fairfield, Marion. 

H. W. Dodd, Brown & Dodd, Gladbrook. 

O. K. McEllrinney, lL. Lamb Lumber Co., 

P. D. Moeller, Moeller, Bryant & Horstman, 

Cc. L. Kinney, Hubbard. 

KE. D. Minneah, Eagle Grove. 

I'rank Barnes, Whitten. 

A., Brackney, Clemons. 

Ilomer S. Thomas, Green Mountain. 

William Parks, Fred W. Esgen Lumber Cc 

H. F. Partridge, T. M. Partridge Lumber Co., 
Minn. 5 

FE. Booth, Southwestern Lumberman, Kansas City, 

J. F. Hayden, Mississippi Valley WLumberman, 
apolis, Minn. 

Lewis R. Maytag, Laurel. = 

Gustave Reichman, Toledo Lumber Co., Toledo. ; 

H. F,. Hecker, J. F. Irwin Lumber Co., Marshalltown. 

I’, G. Chase, Marshalltown. 

A. C. Vose, Vose Lumber Co., Jewell. 

A. C. Vose, Voss Lumber Co., Jewell. 

W. A. Neel, Neel Bros., Kamrar. 

Cc. A. Burkhart, Zearing. 

Kh. J. Wood, Lawn Hill. = . 

8S. W. Lansing, Empire Lumber Co., Winona, Minn. 

Cc. I. Greef, Greef Lumber Co., Eldora. 

J. E. Laton, Gilman. 

Ben R. Richards, Marion. 

A. B. Budlong, Toledo. 

J. H. Larson, Slater. 

H. B. Hall, Iowa Falls. 

Nelson P. Cronk, Montour. 

B. C. Beckman, Chicago. 

FE. Hudson, Minneapolis, Minn. 

W. H. Vosberg, Gilman. 

. A. Moore, Marshalltown. oe 

W. G. Hollis, Northwestern Lumbermens 
Minneapolis, Minn, 

Fred H. Munn, Ames. _ 

Dunkelberger & King, Nevada. 

M. H. Rosacker, Ogden. 

J. W. Doze, Gilman. 

F. A. Younkin, New Sharon. — : 

Williard Eastman, Williard-Miller Co., 

H. W. Hogue, . song aaaaaal Co., 

8S. C. Lee, Des Moines. 

Ira S. Wadleigh, Brooks Bros., St. Paul, a 

W. A. Bryant, jr.. W. 4. Bryant Sons Co., Hrinneapolis 

W. E. Thomas, Nelson-Tuthill Lumber Co., 4 
Minn. — ‘ash. 

A. W, King, Seattle Cedar Lumber Mfg. Co,, Seattle, Witty 

W. E. Penfield, Pine Tree Lumber Co., Little », 
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SALESMEN’S DEPARTMENT. 


TWO TRAVELING ASSOCIATION EXECUTIVES. 

In a recent detailed report of the annual meeting 
of the Central Association of Traveling Lumber & Sash 
& Door Salesmen the LUMBERMAN made brief reference 
to the association’s president and vice president elected 
to serve for the current year—respectively A. B. Simon- 
gon and Harry C. Page. These gentlemen represent in 
high positions an organization of marked importance to 
the lumber trade and more detailed description of their 
personalities will therefore be of interest. 

A. B. Simonson (better known among his intimates 
as “Bert”) is a representative of the True & True Com- 
pany, the extensive sash and door manufacturer of 
Chicago, and travels for that concern in southern and 
central Illinois, his territory including also western 
Indiana. Mr. Simonson made his first start in the sash 
and door business in 1888 and has continued in that 
line ever since, with the exception of two years during 








PRESIDENT A. B. SIMONSON. 


which he represented a Chicago wholesale lumber firm 
in Illinois territory. He has been connected with the 
True & True Company four years and never loses an 
opportunity of informing his hearers that he is repre- 
senting the makers of “the good doors” and that their 
factory is located in Chicago. Doubtless he will endow 
his executive position with some of the “hustling” quali- 
ties that distinguish him as a salesman. 

Harry C. Page was born in Muscatine, Iowa, Septem- 
ber 10, 1865, and in his earlier manhood was employed 
there in a commission house. In 1886 he went to Ober- 
lin, Kan., and took a position with the Chicago Lumber 
Company, remaining there about a year, when he was 
transferred to the company’s Denver (Colo.) yard. He 





VICE PRESIDENT HARRY C. PAGE. 


si entered the employ of the Huttig Sash & Door 
any of St. Louis, Mo., and while at that company’s 

— at Wichita, Kan., received his first experience as 
a in Oklahoma, Texas and other southern ter- 
— , A short time afterward he became one of the 
ag i L. Roberts & Co., Chicago, with whom he 
Siesta years. On May 1, 1900, he became Illinois 
he = ative, in the yellow pine department, for the 

aan o Coal & Coke Company, of Kansas City, Mo., 
me Springfield as his headquarters. His wide acquaint- 
e and natural intelligence make him a most appro- 


Priately chosen occu i 
Central association. ame ira ta 


CHIEF SALESMAN OF A BURMAH LUMBER 
YARD. 

The accompanying illustration, made from a_photo- 
graph, renders verity to the Kipling poem in which he 
refers to “elephants piling teak.” William Bacon, of 
Davenport, Peters & Co., Boston, is on a trip around 
the world. In January he spent a fortnight in Bur- 
mah, enjoying the unique sights afforded by the strange 








THE ELEPHANT AS A SALESMAN, 


people and the elephants. The elephant is the “man of 
all work” about Burmah lumber operations and lumber 
yards. Mr. Bacon writes: “I saw an old elephant, a 
very big one, showing a customer some teak timber. He 
would reach up with his trunk and take down the stick 
that was pointed out to him and turn it over for 
inspection, putting his foot on the knots and doing his 
best to hide the imperfections. It was a great sight, the 
old chap was so intelligent about it.” 

It was almost seen from Mr. Bacon’s account of the 
rare intelligence displayed by the elephant lumber sales- 
man of Burmah that he must be the reincarnated spirit 
of some gone and forgotten Boston lumberman. 





Association News. 


BADGER LUMBERMEN HOME AGAIN. 


Nels Holman, president of the Wisconsin Retail Lum- 
ber Dealers’ Association, who contributed to the last 
issue of the LUMBERMAN a record of the progress of 
the Wisconsin association’s excursion following its an- 
nual meeting, arrived in Chicago on Monday morning 
of this week with the others of the party and favored 
the LUMBERMAN Office with a call. Commenting ‘on the 
progress of the excursion subsequent to where his re- 
port ceased, Mr. Holman said: 

“We left St. Augustine at 3:30 p. m. and arrived at 
Savannah on time, where we had supper. The next day 
we drove about the city and saw all the old monuments 
in the parks, the old cemeteries, the public buildings and 
other historical spots. Savannah is a beautiful old 
southern city and the largest cotton market in the 
world. The cotton market and cotton exchange at- 
tracted considerable attention. At the exchange we 
were cordially received and shown about the building. 

“We arrived at Charleston on Monday afternoon, 
February 24, and stepped from the train into street cars 
and went direct to the exposition. The director general 
of the exposition met us and showed us through the 
South Carolina building, inviting us to return the next 
day to the auditorium for a general reception, but the 
party were too much otherwise interested in the his- 
torical parts of Charleston to attend in a body. The 
next day—Tuesday—we visited Forts Moultrie and 
Sumter and old St. John’s church, St. Philip’s and the 
Huguenot church, the statue of Pitt, minus an arm 
lost in the war of 1812, and other interesting attrac- 
tions. 

“We left Charleston at 8 p. m. Tuesday and arrived 
at Richmond at 7:30 the next morning. We visited 
Jefferson Davis’ and General Lee’s old homes and Wash- 
ington’s headquarters, an old stone building of one 
story and a garret. Here we inspected the old consul- 
tation room of General Washington and his staff, Pat- 
rick Henry’s law office, James Monroe’s sleeping cham- 
ber ete., and in the old historic church, the site of 
Patrick Henry’s address so dear to every school boy. 
Some went to the old cemetery and some to the Triggs 
ship building yards. We stopped in Richmond six 
hours and a half. 

“Washington was reached at 4:30 a. m. February 26. 
Here the party scattered, some of them going to the 
congressional library, some to the Corcoran gallery, the 
national museum, Smithsonian institute, treasury and 
other public buildings. On the second day most: of the 
party went to Mount Vernon. Many went to the senate 
and were there at the time the report on the Tillman- 
McLaurin controversy was made, and others heard 
Governor Taft’s report on the Philippines. A few of 
the party met the president. Through some misunder- 
standing .no formal interview with the president was 
had by the party. We were three days and one evening 
in Washington, and got the most out of every hour of it. 

“We left Washington for home on Sunday morning 
last and enjoyed the daylight ride hugely, taking in 
the mountain scenery, Horseshoe Curve, the coke ovens, 
furnaces etc. The party reached Chicago at 10:30 
Monday morning and left immediately for Milwaukee, a 
tired but happy lot, entirely satisfied with one of the 
most enjoyable outings of their lives. 





“On the return trip a collection was made and a com- 
mittee appointed for the purpose bought and presented 
to John C. Prien, of the Milwaukee road, a gold watch 
chain and charm inscribed with his name and ‘From 
Members of the Wisconsin Lumbermen’s Excursion,’ 
and to Colonel Thompson a gold charm also appropri- 
ately inscribed. In addition we presented and unani- 
mously passed and signed the following resolutions: 


Whereas, The members of the Wisconsin lumbermen’s 
excursion of 1902 have enjoyed a very pleasant journey 
and have throughout been given the best railroad service 
which the various roads over which we have passed could 
furnish; and 

Whereas, We are mindful of the fact that certain railroad 
companies and their officials have labored most faithfully 
and efficiently to arrange and insure this interesting ex- 
cursion. Therefore, be it 

Resolved, That the members of this party hereby extend 
their hearty thanks to the Chicago, Milwaukee & St. Paul 
Railway Company for the work done through its head 
officials and especially to its most congenial and able official, 
John C, Prien, to whom more credit is due than to any 
other for the success of this excursion; also to Col. George 
T. Thompson, of the Pennsylvania Company, who next only 
to Mr. Prien is entitled to the gratitude of our party for his 
able and most devoted services; and next to Mr. Thompson 
we would also mention Mr. B. F. Hill, of the Southern 
railway, and Mr. H. C. Bailey, of the Louisville & Nash- 
ville road, who lent valuable assistance in the work and 
made the trip enjoyable by their companies, and to other 
railroad officials whom space would not admit mention of. 





THE STAY IN WASHINGTON. 

WasutneTon, D. C. March 3.—There were 180 mem- 
bers in the party which reached here on February 26, 
coming by way of Richmond, from which city the run 
to Washington was made in five hours. On arriving 
here headquarters were established at the National hotel, 
the train being switched to the Jersey yards, where it 
remained for the accommodation of the party. 

As was the case with the last delegation of lumber 
representatives to this city, no regular program was 
outlined for their visit, but on Wednesday evening a 
large number of the party went to the various theaters 
of the city. On Thursday morning the real sightseeing 
began, an early start being made so that the visitors 
would have an opportunity of seeing Prince Henry on 
his return to the city from the east. 

It was anticipated that the members of the excursion 
party would have been photographed on the east front 
of the capitol, but many things transpired to prevent 
the carrying out of this plan, although it was abandoned 
with very evident reluctance on the part of the visitors. 

On Friday the visitors were again present at the 
capitol, this time to witness the action of the senate 
on the recent Tillman-McLaurin skirmish, and the Wis- 
consin delegation did all they could to make the time 
pass pleasantly to the visitors, pointing out the various 
members of the senate in which individual members 
might be interested and later showing them the many 
points of interest about the building in general, many 
of which are missed by the casual sightseer if left to his 
own resources. This was followed by visits to the library 
of congress, by far the handsomest building in the city, 
and to whose beauty of design and coloring our visitors 
rendered due appreciation. Perhaps one of the most 
interesting points visited during the trip was the navy 
yard, where some 13-inch guns are in process of manu- 
facture. The bureau of engraving and printing and 
the money and stamp making carried on there were 
other centers of attraction. To these must be added 
a trip to the Washington monument, now equipped 
with one of the finest electric elevators in the world; the 
weather bureau and a hundred or more of the other 
points of interest in the city and vicinity. 

An effort was made on the part of Senator Quarles 
to have the entire party presented to President Roose- 
velt, but was unsuccessful, as owing to the rush of busi- 
ness the president has found it necessary to make it a 
rule to receive no large delegations, although he expressed 
his willingness to receive representatives of the party, 
as was done when the last lumber association was with 
us. However, in this case no one seemed to want to 
be chosen at the expense of some one else, so the plan 
was abandoned. 

PPA BADD DDD LD DL 
LUMBER DEALERS’ EXCURSION TO THE PA- 
CIFIC COAST. 

Secretary W. G. Hollis, of the Northwestern Lumbermen’s 
Association and Secretary George W. Hotchkiss, of the IIli- 
nois Lumber Dealers’ Association, have been for some time 
past in negotiation with western railroad companies for the 
purpose of organizing a retail lumber dealers’ excursion to 
California and the Pacific northwest, and their arrange- 
ments have finally been brought to a successful conclusion. 
Details of this wonderful trip have been given official pub- 
lication In the following circular, which explains itself: 

To the Retail Lumber Dealers of the Central West 

Neither the Northwestern Lumbermen’s Association nor 
the Illinois ‘Lumber Dealers’ Association has seen fit this 
year to promote an excursion in connection with their an- 
nual meetings. However, the rapid extension of trade with 
the Pacific coast leads Secretaries Hollis and Hotchkiss to 
undertake the promotion of an excursion via the Santa Fe, 
Southern Pacific and Canadian Pacific roads from Chicago 
and Minneapolis via Kansas City, which, limited to not less 
than 150 lumbermen and their wives, embraces in its gen- 
eral scope n visit to the grand canyon of the Colorado, 
Los Angeles, San Francisco, Portland, Tacoma, Seattle, Van- 
couver (and by boat to Victoria) with side trips to other 
points of interest to lumbermen, returning via the Cana- 
dian Pacific railroad, stopping at the Illicilewaet glacier and 
Banff hot springs long enough to give a good idea of those 
famed places on this unequaled scenic route. 

It is proposed to undertake this trip about June 3 and 
to occupy twenty-one days in special Pullman cars with 
special train, subject to our own orders throughout the 
trip. 

The cost of this trip, including transportation, sleepers, 
and two meals a day, is placed at (not exceeding) $165, 
which is less than one-half what the trip could be made 
for under other circumstances. 

This is an unequaled opportunity for lumbermen to 
become acquainted with a region to which, to a constantly 
increasing extent, they must look for their future supply 
of lumber and shingles and to come in contact with and 
form the acquaintance of the manufacturers of the coast. 
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) NATIONAL WHOLESALE LUMBER DEALERS’ ASSOCIATION. 


Tenth Annual Convention of the Great Wholesalers’ Organization at Chicago, March 5 and 6—IJnvasion of the West by Lumbermen of 


the East 


An Interesting and Profitable Meeting - 





Varied Work of the Association Displayed in Reports and Legislation — 


Pendennis White, of North Tonawanda, New York, Elected President —_Conferences with Leaders of the Retail 
Social and Entertainment Features of the Meeting. 


Forces 


Now that it is all over the Tenth Annual is conceded 
to have been the best convention the National Wholesale 
Lumber Dealers’ Association has ever held, in point of 
numbers of the members in attendance and the numbers 
of those assembled to greet them as hosts of the occa- 
sion. 

It is to be expected that an association like the Na- 
tional Wholesale Lumber Dealers’ Association, with 
possibilities of growth and usefulness far beyond what 
has already been achieved, will each year in its con- 
ventions reach a high water mark beyond that of the 
previous ones, other things being equal. Never before, 
however, has the association ventured for its annual 
meeting outside of its practical geographical boundaries, 
upon ground that was practically terra incognita, un- 
trodden ground. Such a large attendance, therefore, 
while to a large extent signifying the loyalty of the 
members in coming hundreds of miles farther than usual 
to attend the meeting, may perhaps be interpreted to 
signify also some special attraction for them in the 
hospitalities of the west and in its possibilities as 
the natural field for the farther expanding of the ter- 
ritorial scope of the association. 

The business of the convention was largely of a rou- 
tine nature. The reports read showed a satisfactory 
progress in the various branches into which the activi- 
ties of this association ramify; in the way of insurance, 
collections, credit information, classification of the trade 
and arbitration of disputes very satisfactory work had 
been accomplished during the year. In fact the routine 
work of the association has been so thoroughly organ- 
ized that there is little to be done at the annual meet- 
ings except to take a self-satisfied glance backward over 
the year, elect a new set of officers or re-elect the old 
ones and go back home secure in the confidence that the 
work will go on and prosper. Hence the annual meet 
ings do not make as interesting reading as those of 
organizations of some other kinds which might be men 
tioned, which blossom out in a convention once a year 
for a couple of days and for the other 363 days are in a 
dormant or semi-dormant condition. 

Perhaps the most notable achievement of the con- 
vention was the election to the presidency of the man 
who more than any other has had most to do with the 
cultivation of a spirit of amity and co-operation between 
the retail and wholesale branches of the trade, and 
whose absence from the convention this year was regret- 
tably noticeable in the conferences with retailers. Few 
men combine in such judicial manner the qualities of 
perfect loyalty without blind partisanship, and the 
spirit of concession that will yield where yielding is pos- 
sible and yet stand firm as a rock where the question is 
one of principle instead of policy. The most of us fail 
to reach such a mastery of ourselves and our surround- 
ings; and the highest credit we can take to ourselves, 
therefore, is that of being able sometimes to recognize 
such qualities in another and to give him the fullest 
opnortunity for the utilization of his capabilities. 

Probably the second most important accomplishment 
of the convention was the natural effect of its coming 
to Chicago, in the influence which it will undoubtedly 
have upon the farther growth and widening of the as- 
sociation toward a realization of the meaning conveyed 
by the word “national” in its official title. Indeed, it 
is entirely within possibilities that the waves of influ- 
ence may spread until this shall have become, unrecog- 
nizably, perhaps (as so often must be the ineffably 
subtle relations between cause and effect) but none the 
less truly, much the greatest result of the meeting. 
Some of those who came to Chicago upon this occasion 
are more familiar with London than with this great 
metropolis of their own country; and many of the 
others who have had previous opportunities for a fleet- 
ing glance at Chicago upon some hurried business trip 
have gained a broader conception of the lumber west 
and its citizenship than they previously had. But by 
no means has the educational value of the meeting been 
confined to its membership. The west has learned more 
about the National Wholesale Lumber Dealers’ Asso- 
ciation than it ever knew before—through no fault of 
the AMERICAN LUMBERMAN, which has always given the 
fullest possible reports of the proceedings of the asso- 
ciation. But the busy man early learns to exclude from 
his attention matters not directly affecting him, and 
hence during the past week a knowledge of the very 
practical benefits secured through a membership in the 
National Wholesale Lumber Dealers’ Association has 
come with a new force to many western people—some- 
thing which will inevitably if acted upon benefit both 
themselves and the association. No better material 
from which to draw membership could be found than 
those wearing the blue badges of the hosts at this 
meeting. The report of the proceedings follows: 

THE OPENING SESSION OF WEDNESDAY. 

It was 10:40 a. m. when President R. C. Lippincott 
called the opening session to order and, after stating 
that the delay was due to the inabilitv of some of the 
members to reach the hall, he said: “The chair recog- 
nizes Mr. Defebaugh,” 





The Welcome to Chicago. 


Mr. President and gentlemen of the National Wholesale 
Lumber Dealers’ Association: In the name of forty whole- 
sale Jumber firms of Chicago’ and sixty from the west, inde- 
pendent of Chicago, also on behalf of the Lumbermen’s 
Association of Chicago. with which many of your _ hosts 
are identified, and the Chicago Hardwood Lumber Exchange, 
of which organization many representatives will act as 
hosts and participate in your meeting, I welcome you to 
this great city. 

It has been said that it takes all sorts of people and all 
sorts of conditions to make a world. Whether or not this 
is so, Chicago has succeeded in gathering to herself all 
varieties of both men and conditions, to the end that lone- 
liness be not the lot of any visitor, be he who he may or 
come he from whence he will. Although Chicago is not a 
spotless town it will, I think, prove to you to be more or 
less representative of all the towns or cities you have 
hitherto visited as an association. 

I am sure our friends from Pittsburg will find much to 
make them feel at home, and while those from the cities 
on the great lakes or on the sea coast may not so readily 
find conditions suggesting familiar home scenes they also, 
with a little labor, can and doubtless will find that with 
which they can be in sympathy. Our friends from the 
middle west cannot fail to be at home. In fact, none need 
feel a- stranger to our people or to the city itself unless he 
so insist. Cosmopolitan spotted Chicago, representing if 
she represents anything the center of the world’s lumber 
trade, bids you a welcome with the cordiality that is char- 
acteristic of her; a welcome which. while perhaps not so 
Chesterfieldian on the one hand nor brusque on the other as 
may elsewhere be received, is in its earnestness and hearti- 
ness thoroughly and honestly American—in fact, Chicagoan. 
In her hopeful aggressiveness, her buoyant youthfulness as 
a city from whose confines the red Indian may be said to 
have passed but yesterday, leaving perhaps some of his 
characteristics In people whom we hope to train and polish 
hy contact with that better class represented by our friends 
from the east, who embody all that is best in life and art, 
Chicago, with that heartiness which has not become tainted 
with the cynicism and policy that too often accompany the 
alleged wisdom of years, bids you a most sincere and pro- 
found welcome. 

let me say further regarding this Chicago of much 
suffering and yet many accomplishments—and it will be 
my privilege as toastmaster at the banquet this evening to 
sneak more in detail of her and the country of which she is 
the center—that every part of the west is proud of Chicago 
and Chicago is proud of her sister cities, towns and villages, 
and proud of the forests, fields, lakes and streams of the 
great west. This western country is like a great family, 
ministering and being ministered unto, and the stranger 
coming within Chicago’s gates is adopted into our great 
western brotherhood promptly and heartily. 

IT will detain you for but a moment, and that only to 
announce on behalf of the hosts a reception and banquet 
for this evening. We hope to make it a regular love feast. 
Vickets for the banauet will be distributed at the close of 
this session by myself and associates of the executive com- 
mittee representing the hosts. You will notice a distinction 
in badges. There is one kind for the guests and another 
for the hosts. When you see a badge denoting the latter 
do not hesitate to ask or demand of the wearer anything he 
may seem to possess or look wise enough to know. Some 
of us are wiser than our appearances might indicate, but 
we hope to serve vou In every possible way. 

We were urged by your officials to be very modest about 
our entertainment and we have in fact been moderate in 
our arrangements. We already have acceptances from 800 
Inmbermen who were invited to partake of the banauet 
with us. Those who accented by letter before coming here 
will shortly be handed their tickets. Those who are not 
recorded as accenting the invitation can easily make them- 
selves known and be acecommodated, 

I know that TIT anticipate some of the members of the 
convention who promptly recognize a denarture from prece- 
dent—the fact of the banquet being held on the evening of 
the first dav of your convention. It is contrary to custom, 
unusual and may In some slight degree unfavorably affect 
your plans. The fact is. however, our notice of the accept- 
ance of the invitation by your board of trustees, which 
action we could not anticipate. came too late for us to 
secure suitable accommodations for Thursday evening, and 
© week ago when your president and vice president sug- 
gested changing our banquet until Thursday night we could 
only reply that it was not possible to do so. We hope, 
however, the fact that it will be possible to have prac- 
tically all the hosts here both days of your convention and 
to enjoy the banauet with you will compensate in some 
measure for the changed program. 

And now, gentlemen, I thank you for your patience, and 
desire in closing again to suggest on behalf of the one hun- 
dred hosts of Chicago and the west: We are at your service, 


The welcoming address was greeted with prolonged 
applause. 
Mr. Lippincott’s Response. 


The chair—Mr. Chairman of the executive committee invit- 
ing us to hold our convention in Chicago: I say for our 
organization that we thank you for that Invitation. We have 
had that invitation with us since last summer in our office 
in New York. There were many reasons why we could not 
decide until quite lately that we would come to Chicago. 
We have not for one moment doubted the hospitality to be 
offered here, but for many reasons we considered the subject 
of the time and the place for the next meeting for some 
time. After we had decided, it was after mature delib- 
eration and unanimous vote of the trustees that we should 
Sosant tes oe < Se gentlemen—lumbermen and man- 

irers 0 he nor — 
ace west—to have this meeting here in 

Mr. Defebaugh has referred to the fact that ou m - 
come lonely while vou are here. I cannot rail aeons 
how that is possible while you are here, meeting with 
friends whom you have met before, and from my own expe- 
riences and what people have told me this Is hardly the place 
where one could be lonely—in Chicago. I have failed to find 
a place like it in all my travels, and as the people are most 
hospitable I do not think you will be troubled with lonell- 
ness while you are here. The gentlemen who have been 
accustomed to Chicago of course will feel at home. 

The members of this organization certainly appreciate 
having the meeting here, not only for the reason that we are 
glad to come to this great city but we hope that when we 
come here we are doing some good for our organization. It 
promises much besides offering us all the facilities we have 


for meeting here. The gentlemen from New York will no 
doubt find that they are at home among “the 400” and J 
have no doubt you will enjoy yourselves. 

The most wonderful thing that the trustees realize jg that 
no matter how many are here you will find a place for them 
at the banquet. I understand that a few nights ago the 
had quite an assembly in that banquet room, but it does nen 
seem to tax the versatility of the chef, but it seems readily to 
increase from accommodations for 200 to 400. But J be- 
lieve Mr. Defebaugh is abie to carry out all that he promises 

On taking the stand I find that there has been a present 
made to the association in the shape of a gavel, Certainly 
it is a handsome one and it is much appreciated. It ig pre- 
sented by the AMERICAN LUMBERMAN, which | thank them 
for in behalf of the association. 

Mr. Defebaugh, I thank you for your welcome, in behalf of 
our association. 


(The inscription on the gavel presented to the Na- 
tional Wholesale Lumber Dealers’ Association js as 
follows: 

N. W. L. D. A. 
From 
AMERICAN LUMBERMAN, 
Chicago, 1902. 


The gavel is a handsome one made of ebony and was 
ornamented with a broad silver band, which bore the 
inscription. ) 

The President’s Address. 


President Lippincott then read his annual address, 
as follows: 


Gentlemen of the National Wholesale Lumber Dealers’ 
Association: We meet today for our tenth annual con- 
vention and this city of Chicago has been selected, being 
the most western city of any place we have held our 
meeting. It was selected for several reasons other than 
the very cordial invitation received from the lumbermen 
of the northwest, one of which was because of the very 
evident interest of lumbermen from districts west of our 
former field wherein we had most of our membership 
and influence; and, again, because we desired to interest 
many of you gentlemen who are here with us in our asso- 
ciation and its workings, and I trust there will be many 
opportunities in the progress of our business to impress 
you with the fact that we have many advantages to offer 
you and there are many features that you would be glad 
to avail yourselves of. 

In the relations of the lumberman and the manufac- 
turer, who are distributing lumber, there are many ques- 
tions that come up in the sale of that lumber to the 
buyer that often need adjustment and which must come 
under some rules that would be a_ benefit to both of 
them if they were more universal; or there is something 
in the movement of this lumber from the manufacturer 
or dealer to his customer in the way of freight or route 
that should need attention; or there is something in the 
terms upon which this lumber is sold and in the manner 
in which the settlements are made which would be to the 
——— of the seller if the same were uniform and more 
certain. 

There is no manner of determining this so well as 
through an organization made up of the different dealers 
and manufacturers who are so distributing the lumber, if 
there is an organization that can take these several mat- 
ters up, that can adjust these differences and that can 
make these rules that may be universal for different sub- 
jects and in the same district. This was our object in 
forming the National Wholesale Lumber Dealers’ Asso- 
ciation. All these subjects confronted every lumberman 
who was in business, and we find our.customers, the retail 
lumber trade, had made such organizations and associa- 
tions and were getting the results among themselves, and 
in this way it has become our business to treat with these 
different organizations for the mutual benefit of both 
wholesaler and retailer, of both the producer and the 
shipper of lumber and the retail lumberman who distrib- 
utes it to the consumer. We therefore offer you our organ- 
ization, after ten years of experience and hard -work 
among ourselves in perfecting the details and arriving 
at the results which we are now able to present to you. 

I trust therefore that our business in this convention 
in this western city may bring results by an increased 
membership in other districts and from dealers who have 
heretofore known little of our work. We will gladly greet 
you to our membership. 

Before referring to the operations of your association 
during the past year it seems to me proper that I should 
speak of an event that came as a shock to all of you as 
well as to every citizen of this republic. I refer to the 
tragic death of our president, William McKinley, who had 
endeared himself to all men—all loved him. His foes 
loved him. Soldiers loved him and, as Senator McCall, one 
of different political faith from himself, said of him, “Ie 
was one of God's finest gentlemen, one who in every_part 
of his being was as sweet and gentle as a child.” Much 
like this was said of this man. It is now all over; we 
have turned our thoughts to our daily vocations: the 
period of sadness at our loss is now one of appreciation 
of the character of the man, 

In reference to the lumber business in the past year 
we may say that in all districts we have had an ample 
amount of business, but in many we have had a scarce 
supply of lumber to do business with. The questions that 
all of us must look into for the coming season are our 
sources of supply and also how long the prosperity of the 
past will continue. Many of you may have different ideas 
in regard to the latter. I think all of you are anxious 
and uncertain as to the source of supply. This uncertainty 
has made today a value for lumber in excess of what was 
expected a few years ago, and unless there should be a 
material falling off in the demand there is every reason 
to expect a continued increase in the value of all lumber 
products for some time. t 

Our membership has incréased somewhat in the pas 
year and there has been an increased interest in the work- 
ings and success of our association. 

At the last annual meeting of your association an ” 
ecutive committee was provided for to have supervision oi 
its operations during the year. This committee has ha 
three meetings, and there have besides been two full trus 
tees’ meetings since our last annual meeting. There have 
been requests for 151 classifications of trade. Of this num- 
ber 98 have been passed upon by special committees y 4 
pointed for that purpose, and of these 37 have been a 
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ome within the requirements which entitle them 
deen) thelt lumber at wholesale, and 55 whose require- 
ments make them proper customers of the retailers; 59 
cases are yet unsettled. Of these, 6 are in the course of 
arbitration, there being a difference as to where these 6 

tug belong. 

actually cave beeen 47 members elected to your organiza- 
tion during the year. There have been 17 resignations, mak- 
ing a net gain of 30, and the membership at this time is 
300. This report we consider quite favorable from the fact 
that we have confined ourselves very largely within the 
old district wherein the organization was first most 
re iets relations committee still continues one of the 
most important. They have had a number of questions 
before them under consideration with the retail associations 
in different parts of the country who have joined us in our 
Boston agreement. In almost every case these relations 
have been of the most cordial and a desire shown to carry out 
our agreement in every way it was possible and to reach a 
conclusion which was to the best interest of both parties. 

With one exception, I may say this cordiality has been 
shown and this work has been earried on with very good 
effect. I trust this meeting may bring a perfect understand- 
ing as far as is possible in these matters, so that any new 
feature or any new phase of these relations between the 
wholesaler and retailer may be gone over and smoothed out 
and a final, satisfactory solution made of all questions that 
arise. There is no desire on the part of your association to 
do other than what is just and what is perfectly right, and 
we desire to take no position in this matter but what is fair 

th sides. 

a eet insist, nevertheless, that by the changes in the 
manner of doing business and by the changes in the rela- 
tions between the consumers of lumber and their source of 
supply which bring about a condition which changes the 
manner of distributing lumber, the wholesaler shall have the 
advantage that is due him by those changes equally as he is 
willing to stand any disadvantage that comes to him from 
a like source. ‘The retail lumberman who establishes a 
wholesale department and thereby is able to sell both at 
wholesale and retail, under the rules of both organizations, 
must not expect the wholesaler to stand quietly by and see 
his business restricted in fields that legitimately belong to 
him and the retailers’ business increased to his disadvan- 
tage. As these questions arise and as these conditions 
change we propose to take the matters up by consultation 
under the rules of the Boston agreement and settle them in 
an amicable, fair and just manner, 

Your trade relations committee will give you an interest- 
ing report of their work and the different questions that 
have come up during the year. I ask your close attention 
to the report of this committee. 

In the bureau of information we have had a considerable 
increase of business. We have made some efforts to increase 
the membership in this department. We have had an acces- 
sion of 24 members, a resignation of 13, a net gain of 11, 
making our membership at this time 168. I ask your atten- 
tion to the report of the board of managers of this depart- 
ment and I ask each member to look into the operations of 
this bureau of information. I hardly think it is properly 
appreciated by a sufficient number of our members, but it is 
one of the features which by its workings can give you the 
best and most manifest results of anything we have to 
offer. I am confident it is appreciated by all the gentlemen 
who are members of it and I know it is appreciated by many 
outsiders because of the repeated calls we have for informa- 
tion from banks and people who are seeking the ratings 
which we have gathered together. Irom my own personal 
knowledge of the amount of business that is being done be- 
tween our office for the past two years and this department 
I can safely say that there is nothing that pays so weil for 
the investment as a membership in the bureau of informa- 
tion, and if the amount of reports increases and the amount 
of inquiries increases in the proportion as they have in that 
period we shall have to provide additional quarters and 
additional help to take care of the business which is offered. 

Our counsel, Mr. McKelvey. will read you his report of 
the legal department, which will be of interest not 
only because of its success and growth in the usual lines 
but because in the past year we have had something rather 
unusual to take care of or look after in this department. 
I regret to say the lumber trade received a shock—it ought 
to be termed-—-by the operations of a company who were 
ostensibly doing a lumber business but were more interested 
in financial matters than they were in lumber. Your asso- 
ciation has done everything in its power to show the proper 
relations that this so-called lumber company bore to the 
general lumber trade, and has endeavored to keep the 
credit of the lumber business before the public and before 
the different members of the local trade as good as possible 
and destroy the unfavorable influence that the failure which 
the Chequasset Lumber Company had in this respect among 
the lumber trade in general. 

The question of arbitration between our members has re- 
ceived considerable consideration by the trustees whenever 
the matters came from that committee up to them for action. 
When parties have differences which they among themselves 
conclude to submit to arbitration it seems no more than just 
and right that they should abide by the arbitration they 
enter into; and it has been the desire of the trustees that 
all matters of this kind should bring about that result and 
I trust in the future we shall have but little trouble in cases 
that are brought before this committee. 

The railroad and transporation committee in the past 
year have had occasion to work out some of the questions 
that have perplexed them before, without being able to bring 
about results, but in the case of our association with the 
Interstate Commerce Commission in reference to the Nor- 
folk & Western and other roads you are no doubt familiar 
with the success with which our legal department has 
pushed this through for the benefit of the lumbermen, and 
the committee on law, as also of transportation, will give 
you the details of the same. 

A. matter of insurance there has been some _prog- 

*88 in the amount of business done by the Lumber Mutual 
4 well as the increased confidence placed in the Lumber 
be aa at Mutual Lloyds, the operation of which 

referred to in the report on insurance. With the 
+N ahr increase of rates of the old line stock companies 
a no doubt be an additional appreciation of the 
ison °é offered by those organizations managed by lumber- 
hen = distributed at and since our last meeting 

With ie been of benefit to our members. 

I will is reference to the operations of our association 
conclude and pass to the business which comes before 
wr at this convention. 
lay pee I will say, gentlemen, In advance of the regu- 
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meeting withdrew, 


The chair—TI will say with reference to the retail organi- 
zations with us that we will as soon as possible meet in 
executive session here and will necessarily have to suggest 
to the retailers that that time would be a suitable one for 
them to have their meeting. They are quite welcome to be 
with us until that time. 


The Early Attendance. 


E. P. Henson, of Philadelphia, called the roll, showing 
cighty-two firms represented. 


The chair—Gentlemen, I regret that there are not more 
responses to that call. We would like to have them all. 
I would like to request that all the gentlemen whom you talk 
with who have not answered this roll call you will request 
to notify the secretary of their presence. We would like to 
have a complete list of all the gentlemen we have present. 
The next in order is the reading of the secretary's report. 
One moment—lI am in error. The next in order is the read- 
ing of the minutes of the last meeting. 


As the minutes of the last annual meeting had been 
published, on motion their reading was dispensed with. 


The Secretary’s Report. 


Secretary Eugene F. Perry then read his annual 
report, which was interrupted at telling points by 
appreciative applause and once by the applause that 
greeted the quiet entrance of John N. Scatcherd, of 
Buffalo. The report was as follows: 


In this report we will endeavor to give in as concise 
form as possible a resume of the year’s work as it has been 
handled from the secretary's office and will bring to your 
attention some matters that may need your support. The 
statistical parts will be short and as much to the point 
as possible. 

The year has been a very active one, as you are aware 
from the many notices and circular letters that have been 
sent to you from time to time. The general work of the 
association has kept pace with the changing conditions of 
this rapidly growing country and we are assuming such 
responsibilities as devolve upon us as a national body. 
As you probably all know, we have at times been accused 
by those who are not members with us of limiting our 
efforts to certain sections. This we can show you is not 
true, but in many things this could not seem to be other- 
wise; for, from the time the Puritans landed on Plymouth 
Rock the country has been expanding from that point, and 
you will all admit that for years the large lumber consum- 
ing center was east of the Mississippi river. ‘The great 
waves of prosperity sweeping over the country from time 
to time have gradually been developing industries every- 
where so that we are fast coming to the point where 
there is no east or west and north or south, and I assure 
you that my office experience convinces me that the asso- 
ciation is, as said before, keeping pace with all these 
changing conditions. 

During the year we have sent to our members six special 
circular letters on as many different subjects of national 
importance, which have asked for your co-operation because 
of public as well as personal interest. In every case re- 
ports have shown that you have responded heartily and 
effectively and in nearly every case we have gained the 
object striven for, And here we wish to impress on the 
members the necessity of a continuation of this united 
effort when occasion demands. One letter to your con- 
gressman, railroad official or to whoever it may be possibly 
may not accomplish much, but if that one is followed by 
another from every member this added weight is what 
accomplishes the result desired. We urge these matters 
upon you not because there is any real danger of indiffer- 
ence or laxness at present but because we want to keep 
before you the fact that the association has under its 
consideration all the while a number of matters of great 
importance to the general trade. These merit and require 
your most careful consideration from the highest stand- 
point and from the very best of motives on the part of 
each individual member, 

Your association is constantly becoming of more value 
to the individual member, and while it has a reputation for 
conservativeness at the same time it is looked upon as 
being progressive and always mindful of the right, and 
therefore looked upon and looked up to as a leader. There- 
fore, let us keep well in advance in all matters in our line 
and give careful consideration to the many details that are 
brought before us. Let us not forget that if we will occupy 
the place we are expected to occupy we must look at all 
these questions in the light of broad and sound principles, 
laying aside all personal ambitions and personal incon- 
veniences and annoyances, 

The increasing influence of the association and the im- 
portance of its position have brought an added responsi- 
bility to your officers and board of trustees. It has there- 
fore been necessary during the past year to have in addi- 
tion to the meeting in March, a special meeting of the 
board of trustees to act upon the matters presented to it; 
also three meetings of the executive committee, (This is 
the first year the executive committee has been in ser- 
vice.) Each of these meetings has required the careful 
attention of the members of the executive committee and 
the trustees, who have traveled at times great distances 
in order to serve you in the position in which you have 
placed them. ‘The questions handled by them have been 
in the interests of the entire membership; no section or set 
of individual members has been particularly benefited, but 
the results have been for the benefit of all. The questions 
handled have been in the nature of matters of trade rela- 
tions, of financial questions, in connection with matters 
before congress, matters of arbitration; also regarding the 
deportment of members of the association and various other 
questions which have been called to your attention in one 
way or another through the mails, in letters sent you by 
the secretary and through the press; and while certain 
individual differences of opinion have existed regarding 
these questions we are pleased to state that the board of 
trustees and the executive committee have been practically 
unanimous in their final decisions. 

The trustees also expressed their feeling of gratification 
at the action taken by the Timber Trades Federation of 
the United Kingdom in their reference to the death of 
our late lamented president, William McKinley. Resolu- 
tion was adopted and forwarded as coming from the asso- 
ciation in conriection with this matter. 

During the year because of our inability to proceed in 
the matter of trade relations with one of the states which 
had formerly become a party to it the executive com- 
mittee authorized the secretary to send out a letter to 
our members stating our position. (You have all received 
the letter and further copies can be had at the desk.) 
This state association has also refused to subscribe to the 
Pittsburg amendment and the Boston agreement. 

Various other matters in connection with the trade 
relations question were acted upon by the board of trus- 
tees or referred to the committee on trade relations, who 
will report regarding this as to their action ete. Also the 
board of trustees have found it necessary to discipline one 
of our members by expelling them from membership be- 
cause of their refusal to submit to arbitration when in- 
structed to do so under Article 13 of the by-laws. Several 
other matters of arbitration have been brought up before 
the board of trustees and before the executive committee 
which have been referred back to the parties interested with 
an effort to an amicable adjustment. Three other matters 
of arbitration are still in the hands of the secretary un- 
adjusted. 


Arbitration. 

The question of arbitration is becoming a very important 
one in connection with the business of the association and 
I would refer our members to a careful reading of the 
by-laws in order to determine the position of the associa- 
tion in these matters. Our arbitration committee have 
felt that it is almost impossible to consider these matters 
submitted to them without a meeting of the committee 
for the purpose of discussing the evidence, and they have 
brought to my notice the fact that a good many small 
matters have been referred to them for their consideration 
some of which have afterward been withdrawn because the 
parties interested were not willing to pay the expenses 
incidental to properly settle these questions, and it will 
undoubtedly be a source of benefit to the members of the 
association if this question could be openly discussed in 
this meeting as to just what position should be taken 
regarding the matter, especially as to whether matters 
should be arbitrated in which there is no other principle 
involved than that of a difference of opinion as to actual 
values, or where there is a difference between amounts 
shipped and amounts received and other matters of a similar 
nature, and as to whether they should be submitted to our 
arbitration committee for adjustment. There seems to be 
quite a difference of opinion among our members regard- 
ing this question. 

Transportation. 

I call your special attention to the report of the railroad 
and transportation committee and especially to the position 
this association should take regarding railroad rates, 
transportation, car service and other questions of like char- 
acter. It seems to us in these days where the large com- 
binations work ir concert for the purpose of self-protec- 
tion they should be made to feel the force that is behind 
the combined efforts of our members in relation to the 
lumber business. During the past year a number of com- 
plaints have come into the office regarding discrimination 
in rates as to commodities in the same class ete. (I 
understand this question will be presented at the meet- 
ing.) ‘The steel and iron trade, the railroad companies, the 
coal trade, the dry goods trade and, in fact, every other 
line of business have definite terms of settlement or terms 
of sale. ‘The lumber trade seem to be so anxious to do 
business in a chaotic and indetinite way that they have 
never been able to get together and decide on definite terms 
of sale. During the past five months this question has 
been brought to our attention by at least twenty-five whole- 
salers and by half as many retailers; both complaining of 
the indefiniteness of the question at the present time. ‘This 
undoubtedly will be brought to your notice at this meet- 
ing, and while there seems to be a wide difference of 
opinion as to what terms should be insisted upon and be 
made regular it seems to me that there is no good reason 
why this matter should not be definitely settled either by 
sections or by kinds of lumber; or on some basis whereby 
it will become a fixed principle. 


Classification. 


During the past year through the members of the asso- 
ciation or various retail associations we have had under 
cousideration for classification 151 firms or individuals. 
Of this number fifty-two have been settled by personal in- 
vestigation of the secretary, who has stated the case to 
the inquirer in a satisfactory manner and the request for 
a classification has been withdrawn, but in ninety-nine 
cases it has been necessary to have the president appoint 
a special committee of three or five for the purpose of 
making an actual classification, because of a question raised 
and insisted upon as to whether they were entitled to buy 
at wholesale or not, In this connection 240 members of 
the association have acted on these committees; thirty- 
eight cases have been classified as the legitimate trade of 
the wholesaler, while fifty-six have been classified by our 
committees as the trade of the retailer, leaving fifty-seven 
still in the hands of the committees. (Some of these have 
been withdrawn.) In all these cases mentioned the de- 
cision has been concurred in by the retail associations 
working in agreement with us, but in nine it may be found 
necessary to refer to an arbitration committee between 
the wholesale association and the retail associations. We 
find many times it is almost impossible to get sufficient, 
satisfactory and definite information to properly classify ; 
therefore it has been necessary to have committees visit 
the towns and places where these people are located for 
the purpose of getting information that will justify deci- 
sions. We wish further to urge upon you (as we have done 
in our correspondence with you) that when you first con- 
sider the possibilities of a classification and make up 
your mind to ask for a decision you aid us all you possibly 
can by giving us such information as is in your possession. 
The secretary wishes to state here that it has been the 
source of great gratification to him to find that in nearly 
all cases the retail associations have been striving for 
harmony in these classifications and have used their best 
endeavors to have the matters satisfactorily adjusted, and 
probably in nearly all the cases now unsettled there will 
be a satisfactory adjustment. 

Since our last meeting two new retail associations have 
been formed in the east—one in Massachusetts and one in 
Rhode Island—and they have both become parties to the 
Boston agreement and are working in harmony under that 
agreement. 

Membership. 

The membership of the association has steadily in- 
creased since our organization and our net increase for 
the past year is larger than at any time during the past 
six or seven years. (We have no record as to the first 
few years.) ‘The principles of the association are so well 
established and the benefits accruing from membership in 
the association are so well understood that we receive con- 
tinual requests for informaiton from parties who, while 
they almost know they are not eligible to membership, hope 
that by taking the matter up they can in some way become 
affiliated with us. During the past year we have had 
more indirect applications and requests for membership 
than at any other time during the experience of the writer. 
This convinces us that we must impress upon the members 
of our association who act upon these special membership 
committees the importance of careful discrimination and 
the strict adherence to principles. ‘This association is to 
be an association of wholesale lumber dealers, and let us 
therefore maintain that position regardless of the desire 
for an increased number on the roll. . 

About 220 of our members this year have acted on these 
special committees and the result of the membership is as 
follows: 

ASSOCIATION MEMBERSHIP. 
Total membership March 1, 1901........270 
Applications received since.............. 62 
Applications which were withdrawn before 
action was taken or committee appointed. 8 
Applications withdrawn after committees 


WE CES Scenes cnecuceavencddouc 2 
Applications rejected ....cccccccccces eo 
Applications still being acted upon..... ‘ 
Net number elected to membership...... 47 
ROMGRGTINNE Gb cncccccetperdewe stiadw ee 


Net membership February 21, 1902..300 


Additional membership means additional responsibility 
for the members and added responsibility for your board of 
trustees and your executive committee and other stand- 
ing committees. 

In this place I call your attention to the proposed 
amendment to the by-laws regarding membership. (Copies 
will be found in your seats.) 

The machinery of the association is being used to a 
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greater degree than ever before by the members as a whole, 
and many questions of importance, while to some they may 
seem trival, are handled through the aid of the commit- 
tees ete, in a way that is not only beneficial but profitable 
to those interested and which lends weight to the proper 
regulations of trade. I wish to add a word here to those 
of our members who are not serving on these committees 
and who do not fully appreciate the work that has been 
done. You are under obligations to your fellow members 
for the services rendered. Undoubtedly you do not con- 
sider many of the cases important, but you will find in 
the long run that the work has been far more important 
than you had at first suspected. This work is not the 
work of a day but will affect your entire future business, 
and my belief is that our members do not fully appreciate 
the privileges they are receiving through this department 
of association work, 
Forestry and Miscellany. 


I wish to recommend today the adding of another com- 
mittee to our already important list, and that is a com- 
mittee to be known as the committee on forestry. This 
question of forestry is occupying the attention of the most 
prominent men of the country, and while there is an asso- 
ciation organized for the promulgation of the ideas we 
find that but few lumbermen are interested in this question 
and it seems to us that it is a matter that should interest 
every man engaged in the lumber business. Therefore I 
would recommend that our by-laws be amended so that a 
committee of five shall be appointed year by year in the 
regular way. 

While the writer meets’ a large number of members of 
the association from time to time during the year, either 
by calling upon them at their offices in his travels through- 
out the country or when they call upon him at the New 
York office, I do not get an opportunity to express to you 
my appreciation for the hearty support that is given to 
all of our projects and in your service on committees and 
for your efforts in getting for us information ete, from time 
to time; therefore I take this opportunity of thanking you 
for your personal support in many ways. 

I believe I can report the association to be in a flour- 
ishing and prosperous condition and that each year’s ex- 
perience is making us more proficient in our line of work, 
and bespeak your continued support. Never was there a 
time when cohesion among lumbermen was more needed 
than at the present. The time is past when we can over- 
look the necessity of organization and the benefits of 
reciprocity. 

There being no objection, the chair ordered that the 
report be spread upon the minutes. 


The Report of the Legal Department. 

The association’s counsel, John J. McKelvey, of New 
York city, read his annual report, as follows: 

The report of your counsel covering a year such as that 
just past—a year of failures and bankruptcies— might easily 
partake of the character of the report of vital statistics put 
forth by a modern municipal health board unless special 
effort were made to redeem it from that fate. As vital sta- 
tistics are interesting principally to young parents and doc- 
tors, I feel sure my audience of lumbermen will approve of 
my plan of dwelling lightly upon the mortuary record and 
substituting a few suggestions for broadening the scope of 
association work. In accordance with time honored custom 
I must, however, give you a little in the way of figures. 

For the year 1901 $37,054.23 was recovered for members 
whose lines (of credit) had fallen in hard places. The 
claims placed in the hands of the department during 1901 
aggregated $105,982.34. In number there were 218 of these 
claims, of which 146, representing 87,410.55 cents’ worth of 
confidence misplaced, were against New York city and 
vicinity. 

The Chequasset Failure. 

Of the different matters your counsel has had before him 
in the interest of the members there is one which perhaps 
more than any other has injured the lumber trade, I refer 
to the failure of the Chequasset Lumber Company and its 
allied concerns. The direct injury in the way of losses on 
accounts is comparatively small, but the indirect injury is 
hard to calculate. 

The Chequasset Lumber Company and several of its asso- 
clate companies were members of this association. They 
dealt to the extent of hundreds of thousands of dollars in 
supposedly regular but in fact fictitious merchantable paper 
with the banks all over the country. They secured high 
ratings in the credit agencies. The collapse of such concerns, 
with such connections, doing so large a volume of apparent 
business, was a blow to legitimate lumber’ enterprises 
throughout the east, for it tended to unsettle confidence in 
lumber enterprises, to cast suspicion upon lumber credits and 
to cut down discounts. 

It is perhaps fortunate that the circumstances were such 
as to make it possible to have the secretary of this associa- 
tion appointed as receiver of the Chequasset company, and 
to have the banks convinced, as they have been, by the unre- 
lenting opposition of the receiver to the smoothing over of 
any of the ugly features of the situation, that this associa- 
— stands for what is honest and straight in business 
dealing. 

In this connection it ought to be said that while it is not 
the intention of the secretary to take upon himself any out- 
side responsibilities which might interfere with the perform- 
ance of his full duty to the association there are occasions 
when the larger interests of the association may well be 
served by his taking an active part in matters of the sort 
mentioned. It so happened in the present case that the 
affairs of the company were in such shape as to demand 
legal handling and that little of the personal time of the 
receiver was demanded. This made it easy for Mr. Perry to 
slip into the breach, while the fact that many of our mem- 
bers were individually interested as creditors gave an added 
reason for his accepting the position. 

The methods of the Chequasset Lumber Company will not 
be forgotten by the banks for many a day, but they at least 
understand that the National Wholesale Lumber Dealers’ 
Association condemns those methods more vigorously even 
than they themselves have done. 


Railroad and Ocean Rates. 

The lumber market of the United States has been gradu- 
ally widening until few people realize the extent of our lum- 
ber exports. In this business many of our members are 
engaged. Some of them are members of the National Lumber 
Exporters’ Association, which concerns itself mainly with 
questions relating to transportation. In connection with 
ocean transportation the astonishing fact developed that at 
the port of London an extra charge of about 60 cents a ton, 
in addition to the freight, was imposed by the steamship 
companies on merchandise coming from any other ports of 
the world. So plain a discrimnation demanded some relief 
and a bill was introduced and is now pending in congress 
making it unlawful for steamship companies to insert in 
their bills of lading a clause imposing such charge. This 
bill should have the support of every one interested in the 
lumber trade and a resolution passed by this association 
would have strong weight with congress. It was my pleas- 
ure to appear before the house and senate committees in sup- 
port of the bill. The house committee has already reported 
it favorably and my observation leads me to believe that a 
copy of a resolution passed at this meeting and sent by the 
members to their senators will have strong influence in 
securing ee _— on the bill. 

n the interests of our members shipping lumber via the 
Norfolk & Western railroad your qounest put before the 
Interstate Commerce Commission certain facts relating to 


freight charges made on lumber, which are conceived to be 
in violation of the provisions of the interstate commerce 
law. The full commission came to New York for the purpose 
of hearing evidence on the charges, and testimony was taken 
from the general freight agents of the Norfolk & Western, 
Baltimore & Ohio and Pennsylvania companies and from 
lumber shippers. A hearing was subsequently had in Wash- 
ington and a decision favorable to the association was 
reached. 

In this connection I should mention that in conjunction 
with Colonel Betts, chairman of the commerce legislation 
committee, and your secretary, your counsel took up the mat- 
ter of the bill now pending in congress to confer on the In- 
terstate Commerce Commission power to enforce their de- 
cisions. A letter was prepared and copies furnished to 
members of the association for use with their representatives 
in congress. , 

Forestry in the Legal Mind. 

1 mentioned at the outset of this report that I intended 
to go somewhat beyond the statistical account of the’ busi- 
ness handled and give some attention to matters which seem 
to me to vitally affect the lumber trade, but which have so 
far received little attention from lumbermen. I am the more 
ready to do this for the reason that a glance at the matters 
referred to through the eyes of a lawyer may change their 
aspect somewhat to business men. I refer to the matter of 
forestry, a subject which is of little import to the ordinary 
man of affairs and which hitherto has had little attention 
from the practical business world, but has served as the 
hobby of a few scientific men and an occasional lover of 
nature in its wilder aspects. 

I have watched with a considerable degree of interest the 
development of projects for the encouragement of . 
system of forest care and culture, but it has impressed itself 
upon me, as it must have upon any other observer, that the 
progress so far has been along theoretical rather than prac- 
tical lines and has been the subject largely of academic 
thought and effort. It is true that in several instances, 
where the modern fancy of very wealthy men has induced 
them to acquire large tracts of wild lands, experiments in 
forestry have been attempted, but the principles of forestry 
have yet to have their first application in the realm of prac- 
tical business life. 

If one gets into the frame of mind where the lumbering 
business of a country can be viewed as though from a dis- 
tant standpoint, so that the mind’s eye can take in the 
scope of an entire country’s operations and can extend its 
observation over both past, present and future, it becomes 
very clear how important a part in the profitable conduct of 
the lumber business the application of approved forestry 
principles might play. To the individual dealer, whether or 
not he be engaged in all three of these operations, the sub- 
ject of forestry seems a remote and theoretical proposition, 
something in which, when competition is not so keen, profits 
are larger and business men have more time and money to 
spend upon preserving the beauties of nature, he might find 
an interest, 

Just here is where the situation presents its attractive 
features to a member of the legal profession, for he sees a 
legitimate reason for such change in the conditions under 
which the busjness is done as will make possible the appli- 
cation of a proper system of forestry and will result in such 
system when applied, adding to the economy with which the 
industry is carried on. In the present day of large combina- 
tions too often the sole basis for such combination is found 
in the purely selfish desire to enjoy larger profits, with 
smaller expenditure of physical and mental effort. The con- 
ditions of the trade or industry which forms the subject of 
such combination are not, from the standpoint of political 
economy, bettered thereby, but, on the contrary, if the com- 
bination involves restriction in the natural development of 
the industry or stifling of competition, are made worse both 
as regards the trade itself and the public at large. 

In the present conditions respectively of the lumbering 
industry and of the science of forestry the legal mind imme- 
diately perceives a justifiable opportunity to bring the two 
together to their mutual advantage and to the lasting benefit 
of the public at large. In those trades which have suffered 
or benefited, as the case may be, at the hands of men who 
have made it their business to reorganize and combine, sel- 
dom will any reason be found for such combination other 
than the plan of economy in the administration and increase 
of profits thereby, claims which are too often taken by the 
people to be a cover for a real motive to create an unjustifi- 
able monopoly. Not even in the case of those natural prod- 
ucts, such as oll or the products of the mine, has it been 
claimed that the preservation of natural conditions, essential 
to the welfare of those dwelling in the country, demand 
the combination; yet exactly this claim can be made in the 
case of the cutting of the lumber of the country. Conceding, 
therefore, that economy in carrying on industries, uniformity 
in methods and even regulation of output and the other 
stock reasons put forth for the formation of so-called trusts 
justify their existence, how much greater would the justifi- 
cation for a proper organization of the lumber trade be 
when to the above reasons is added that the very life of the 
forest, the fertility of vast regions affected by their presence, 
the climatic conditions dependent upon them, all demand 
that some intelligent system be adopted and adhered to by 
those engaged in the traflic of the forests. Much has been 
and can be written and said about the subject of forestry 
which is calculated to engross the imagination and absorb 
the interest of those who approach the subject from a senti- 
mental standpoint. The secret of the matter I have no 
desire to dwell upon, for it has been and will be handled 
better by others. It is simply to a plain, practical business 
proposition that I have sought to call your attention. The 
proposition is that upon the lumber people themselves depends 
the preservation of their own business; that in all probabil- 
ity they will alone determine whether they will continue to 
carry on their operations for all time to come or so misdirect 
their efforts as to number the years of that business. 

It is quite evident that no single lumberman can accom- 
plish anything along the lines suggested. It is also quite 
clear that in the absence of governmental interference no 
man or body of men, outside of the lumber dealers them- 
selves, can or will make any progress toward the establish- 
ment of better conditions in the treatment of our forests. 
It follows inevitably that the lumbermen as a body through 
themselves, or some other association or organization, must 
seriously take up the question and find proper means for its 
solution. There are only two ways of com elling parties 
engaged in a particular line of business to conform to certain 
desired methods in the conduct of that business, the one 
by agreement between the parties themselves, the other by 
some outside interest securing control of the business carried 
on. Whether ultimately the one or the other of these 
methods shall prevail an effort should be immediately made 
to adopt that which is open at the present time. It happens 
that through the present association the lumber trade is bet- 
ter organized along certain lines than any other of the large 
industries of the United States, and the machinery is, there- 
fore, present for extending the original organization to such 
limits that it may, in a degree at least, be influential in 
bringing about proper methods of forest treatment. 

If I may be permitted to prophesy, I may say that to me 
it seems inevitable that some closer organization of the 
entire industry will take place in the not very distant future 
and that such organization will have as one of its reasons 
for existence the enforcement, either with or without gov- 
ernment co-operation, of a forestry system. Such'a condi- 
tion, however, may be in the near or in the distant future 
or may never come about. That matter need not and should 
not interfere with immediate steps to enlarge the influence of 
this association, with a view to making some practical study 
and enforcement of a system of forest culture. 

The discussion of a subject involving criticism of present 
conditions makes for nothing, unless accompanied by some 
practical suggestion for action toward the betterment of the 


————-. 


conditions complained of. I must not, therefore, leave thig 
question of forestry without making some suggestion for 
action by you in reference to this subject. 

I would suggest an immediate effort to extend the member. 
ship of this association over the entire United States with 
the avowed object of making such enlarged membership a 
means for handling in some practical way this subject of 
forestry. To this end there should be a proper presentation 
of the matter to the lumber trade embodying 

uit A statement of the position and influence of the asso- 
ciation. 

2. A declaration of its intention to take up in a practical 
way the question of forestry, with a view first to the educa- 
tion of ils members and secondly to the establishment of 
some uniform system which shall govern the lumbering 
industry. 

* 3. ~paene for belief . on rages of som effort, provided 

receives e support of a fair proportion of those e 
I i iba teh sos te anal 

. rect appeal for membership based on the pr 
new line of work. pps 

With such action on the part of the association I believe 
instead of 300 we could have 1,000 members. ‘The establish. 
ment of a bureau of forestry would naturally follow and 
would, I believe, prove second in importance to no branch of 
work which has been taken up. 

The appointment of a special committee to take up the 
subject and submit a definite plan of action would be proper 
as the first step to be taken by the association. 

I trust that the foregoing suggestions may have proved of 
some interest and that some action may be taken along the 
lines mentioned. I thank you for your attention, 


The chair—The report takes the usual course and will be 
spread upon the minutes. I want to say at this stage in 
regard to forestry that the management and the trustees 
have endeavored in many ways to have this subject brought 
before you by an address by some one —— as well quali- 
fied as Mr. McKelvey. I had hoped to have here Mr. Filibert 
Roth, the chief forester of Pennsylvania, where we have 
laws recently enacted to enable us to increase the interest jn 
this subject. As he could not come we applied to the depart- 
ment at Washington, and I received a letter yesterday saying 
that Mr, Sudworth would probably be able to address us on 
this subject. Since then a telegram has been received saying 
that Mr. Sudworth was not where he was expected to be and 
that he may not be able to reach us. In that event and we 
do not have an address on forestry I am especially glad that 
Mr. McKelvey has taken the matter up in his address. 


Here, at 11:55 a. m., the regular session ceased and 
the association went into executive session. 


The Bureau of Information. 


During the executive session several important reports 
were presented, among them the following: 


The board of managers of the bureau of information 
respectfully report: 

The fiscal year is but another chapter in the history of 
the bureau under the old title of Success. 

Since March 1, 1901, when the subscribers numbered 
157, we have placed on the roll twenty-four new members, 
but as thirteen have been dropped the present membership 
of 168 shows but a net gain of eleven. 

The names dropped from the roll have been from nat- 
ural causes only and none, to the knowledge of the board, 
have come about because of any dissatisfaction with the 
service rendered. 

Complaints have been few, while voluntary testimonials 
of satisfaction and direct benefit have been many and 
strong. 

By the vote of the trustees it was properly enacted that 
the annua! subscription to the bureau should be put upon 
the same basis as the annual dues of the association, and 
both to be brought to maturity and payable March 1 of 
each year. This readjustment has been going on through 
the year, until now, with one or two exceptions, the bu- 
reau dues are paid up to the first of the present month, 
which has made a temporary shortage in available funds 
but which will correct itself with next payment of dues and 
show a balance on hand and in sight to cover current and 
probable expenses of the bureau for the coming year. 

Betterment of service and continued progress can be 
brought about only by further increase in membership. 

The membership of the association is about 300, of which 
168 are subscribers to the bureau, and, while it is con- 
ceded that a small percentage of non-subscribers may not 
need the aid of the bureau, it is a fact that very many of 
the members not now subscribers would experience great 
benefit from the bureau and are not subscribers because 
such benefits are not thoroughly understood by them, We 
still entertain the hope that such members of the associa- 
tion may in some way be led to acquire a knowledge of 
the great superiority of the bureau over any other method 
of getting quick information of the credit status of any in 
the lumber trade, and at less cost. The board in a circular 
letter sent to all members of the association endeavored to 
impart this knowledge to non-subscribers, with the result 
that most of the net gain for the year was secured thereby, 
and which demonstrates what further additions might be 
secured if the other members of the bureau who realize 
this importance and benefit would also do a little missionary 
work in their locality — non-subscribers. It should 
be the ambition of the board of managers of the bureau 
under every administration to increase the roll of sub- 
scribers, for with every new subscriber the efficiency of the 
service is increased to all members, as there is gained by 
each addition one new source of information and the finan- 
cial ability of the bureau is also strengthened. 

Right here let us briefly call attention to some of Be 
special advantages of the bureau over the regular credi 
companies. Our information covers not only financial ir 
dition but the habits and trade methods pursued by the 
retailer who may be in question; his manner of making 
settlements and taking care of paper when given; his 
treatment of lumber when received, either justly or - 
justly; all of which facts, that can only be imparted by 
various wholesalers who have traded with him, give rod 
subscribers so complete an insight of his affairs that t oy 
can form an opinion of the safety, also the desirability, . 
the customer, on facts which could not be obtained in t 4 
7 through any other agency that we have know 
edge of. 

As the years go by the original members realize une 
and more what a tremendous agent for good the — 
has become in protecting their credit interests; how m rH 
times the information furnished of various weak apts 
the armor of the debtor has saved them from loss; oe 
they have grown to rely upon this source of intone 0 
beyond all other agencies, and we assure you that they 
any of these old subscribers will not admit that 1 omens 
receive no other benefits from the essociation than st 
obtainable from its bureau of information the existence 
the organization itself is more than justified. 4 faith 

Through the year several subscribers have in we ~~ 
offered suggestions looking to some change in pie ee 
broadening of scope of the bureau, all of which neve - 
given careful consideration, but we can recommene ! 
changes in plan or scope which would seem wise or A cal 
able; at least, while our income remains where It 1s 
results are as satisfactory as ve! have been. ; the 

Because of the efficiency of Superintendent Perry 


ry 
position of the board of managers has been more honora 
than active, and they cheerfully accord to him, a8 = 
been done in previous reports, the greater share 0 
credit ne the successful administration of the bureau. 
anagers, 
~ io” iaemncias T. S. Fasserr, Chairman. 
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The Superintendent of the Bureau of Information. 


The iollowing report was submitted by Superintendent 
Perry, of the bureau of information: 
7? 


‘eau of information (or the credit department) 
Py amsoctation is so well established and so thoroughly 
nderstood by those who are subscribers and who partici- 
pate in its benefits that it is hardly necessary to enter 
tote a discussion here of its merits, and yet there are a 
number of members of our association who, while they 
know of the merits of the bureau, for some reason or other 
efrain from subscribing, and thus putting themselves in 
position where they can get for use in their business in- 
formation that cannot be obtained from any other source. 

We have always claimed that more money is lost to the 
wholesaler through unjust claims on grades, shortages ete. 
than is lost in bad debts, and I believe that any member 
of this association can verify that by referring to his 
rofit and loss accounts and separating these items; and 
while we also claim to give you advanced information as 
to the financial responsibility of your customers we also 
are able to give you the benefit of the experience of prac- 
tical business men as to their business methods. The 
subscribers to the bureau have become so thoroughly 
imbued with this idea of exchanging experiences ete. and 
reporting financial weaknesses that we have a continuous 
stream of information and reports coming in to us daily ; 
not only complaints on business methods but we have a 
large number of reports made to us from time to time of 
business transactions that require careful investigation at 
the hands of the bureau. These are matters that never 
get to the old line commercial agencies, and in this re- 
spect, as well as in many others, our credit department 
claims superiority, and we wish again to impress on the 
members of the association who are not subscribers that 
the past history and success of the bureau merit your 
are investigation. 
or Ponhteerny of subscription in addition to membership 
is but $50 per year. This money is expended entirely in 
the interest of the bureau and we can guarantee that an 
investment in this direction will net you greater returns 
than any other investment you can make. 

While the membership in the bureau is constantly grow- 
ing and keeps pace with the membership in the association, 
yet we do not have as good opportunity of presenting this 
branch to you and urging you to join that we have to urge 
dealers to join the association. The increasing use made 
of the bureau by present subscribers, among whose number 
there are many who subscribed to it from the beginning 
of the organization, shows that the bureau is appreciated 
by those who know of its benefits. 

On the basis of the present subscription price to our 
bureau there is no mercantile agency in the country that 
gives the special information that we give. The increase 
in the membership in the bureau has been gradual and 
natural, consequently never embarrassing, and because of 
this we have been able to keep pace with the work, and 
our members must be credited with its success in a large 
measure. Last year the membership in the bureau num- 
bered 157; today the membership is 168. Last year while 
reports on hand numbered 10,095, this year’s account shows 
that we have increased reports and the total number 
on hand is 10,000. In addition to the ——— new reports 
that we have had to write up on special requests from our 
members, it has also been necessary in order to keep our 
reports right up to date to revise and bring up with in- 
formation 5,320 of the reports that we had on hand prior 
to the beginning of the year, which makes it an equiva- 
lent to have written up during the year a total of 
reports. This shows again in this year a considerable gain 
over the previous year and this will continually increase. 
It will give you some idea as to what is necessary to keep 
these reports up where they belong when we state it re- 
quires on an average of sixteen letters for each report and 
in many cases requires a return of postage stamp and 
envelope in order to get the desired information. We are 
continually branching out in the work of the credit depart- 
ment, covering at the present time all states east of the 
Mississippi river, and upon request we furnish reports to 
any parts beyond. 

During the past year (this has also occurred in former 
years) we have had overtures from at least nine different 
banks which have shown a desire to become subscribers 
to our bureau of information, solely for the purpose of 
getting the information we could furnish them in our 
special line in the lumber trade, and one of these requests 
came from a banking institution in the state of Ohio, 
which shows that our value as a commercial agency is 
appreciated. Some of these people have stated that they 
were willing to subscribe to the bureau of information only 
and pay full insurance, and had no desire to participate 
in any other of the benefits of the association. 

During the year a larger number of cases have been 
brought to our attention than ever before where we have 
saved our members directly and in a definite manner from 
loss, and it was the desire of the writer to read a number 
of these letters in connection with this report, but it has 
been thought better not to do this. I believe, however, that 
this would have been of great value and would have 
demonstrated to you who are not subscribers just how 
our members feel toward the bureau. 

We are pleased to report that our members sent us 
voluntary information in a larger degree than ever before. 
This information is most valuable, so that we wish’ to 
urge its continuance and also urge that a larger number of 
members take part in this system, and we hope that it will 
become a fixed habit with you, so that whenever you have 
any information that you know will be of benefit to your 
fellow members you will not hesitate to send it in. The 
fact is we can point to a large number of instances where 
this information has been of great value to other members, 
while it has in no way interfered with the position of the 
members who sent it. We also report that we believe our 
list “A & B” as sent out to you weekly is becoming more 
and more efficient and practical, and we hardly ever send 
out a list but we hear of direct results from it and find 
Members interested in the information contained therein. 

e wish to impress upon our members that the bureau of 
Information, of all organizations that we know of, makes 
& specialty of giving information in advance, while nearly 
all mercantile agencies simply give information after the 
thing has happened and when it is too late to be of any 
&reat service to you. We also give this information through 
our system of legal! representatives. 

While we claim that our system is the most perfect that 
we know of, we do not claim perfection and believe that 
with your- co-operation it can be improved upon, and 
We solicit your co-operation, And in this connection we 
wish to urge upon you to “use caution and care in re- 

orting to our office complaints against your customer un- 
= you are well convinced that he is at fault.” If there 
Aw point more than another in this report that we 
on to urge it is that you exercise your best judgment 
os ereful consideration in reporting to us those whom 
claim to be kickers, Respectfully submitted, 
E. F. Perry, Superintendent. 


Report of Committee on Railroads and Transpor- 
tation. 


acpuring the past year the committee has not been in very 
anoth, Operation, The former committees at one time or 
en er labored industriously to have this committee used 
com medium for collecting just claims from the railroad 
— after they had refused payment to the indi- 
membe members. It was found that a large number of the 

's preferred to deal direct with the railroad com- 








panies themselves. For that reason your honorable board 
of trustees voted to discontinue the employment of a paid 
secretary for the use of this committee. Therefore during 
the past year we have had only the few cases which have 
come to us and which have been in the nature of questions 
of interest to the main body of the association. 

We would first call your attention to the vote of the 
trustees authorizing Counsel J. J. McKelvey to a suit 
against the Norfolk & Western Railway Company before 
the Interstate Commerce Commission in an effort to have 
rates adjusted and equalized from points over that road. 
This suit has been successfully prosecuted by Counsel Mc- 
Kelvey, and in a decision rendered December 11, 1901, the 
railroad company in question was instructed to adjust its 
rates on a basis lower than heretofore. A copy of this 
decision, we are advised by the Interstate Commerce Com- 
mission, has been mailed to each member of the association, 
and the rates have been put in force by the railroad. 
However, these rates have only been made to apply to 
New York city, and we have recently had complaints from 
members of our association in other states asking that the 
association support them in an effort to have the reduction 
apply to their states as well as to New York. This matter 
is now in correspondence and we believe that this effort to 
secure the lower rates for other states will be successfully 
carried out. 

We call attention to the bill before congress for giving 
greater powers of enforcement to the Interstate Commerce 
Commission. This through the committee on legislation 
has already had your support. The necessity of the bill 
was emphasized during the trial of the case above referred 
to, and your continued support is asked. 

Your committee has also been successful in establishing 
in a fairly satisfactory manner the pk mm of a 
telegraph company as to the delivery of telegrams accepted 
by them and paid for. This case was handed down to 
your present committee by a former committee, who we 
believe received it from their predecessors. We have within 
the past week been practically assured by the telegraph 
company that the claim would be adjusted on a basis that 
will be satisfactory, which, however, is the result of a 
compromise as to amount at first asked for. 

Your committee have also had before them several other 
matters of general importance; one relating to the ques- 
tion of car shortage and another relating to the question 
of minimum weights for cars and still another as to the 
standard which has been adopted by several railroads as 
to the weight of various classes of lumber products. We 
have also been in correspondence with a number of rail- 
roads, more especially with their joint agents and traffic 
managers, relative to the base rates placed on lumber 
as compared with other commodities in the same class, and 
your committee believes that, while the time may not be 
ripe to push this question, it is a matter that must receive 
the co-operation of this association in an effort to have 
rates equalized on lumber shipments, 

Your committee desires to thank the officers and mem- 
bers of the association who have so willingly given their 
experience and who have so carefully compiled data in 
connection with matters which have been submitted. Re- 
spectfully submitted, c MANNING, Chairman. 

KE. F. Perry, Secretary. 


The Legislative Committee’s Report. 


The following is the text of the report of the com- 
mittee on legislation: 


The committee on legislation respectfully report that they 
have not been called upon by the association to act on any 
matter pertaining to the subject except a complaint from a 
member on the scarcity of rolling stock to accommodate the 
requirements of business and suggesting congressional legis- 
lation to compel the railroads to furnish transportation 
facilities for freight. The chairman was of opinion it was 
not advisable to take action on this subject and this view 
was sustained by the board of trustees at the meeting held 
January 30 last. 

The chairman wrote to the members of the committee to 
ascertain if they had any suggestions to offer, to which 
replies were received. Mr. R. W. Higbie, of New York city 
(a member of the committee), strongly advocated united 
action on the part of the members of the National Whole- 
sale Lumber Dealers’ Association in favor of a bill now be- 
fore congress (house bill No. 8337), being an amendment to 
the act to regulate commerce, generally known as the inter- 
state commerce act, which gives power to the commissioners 
to enforce the rate of freight under their decision. 

The subject was presented to and favorably considered by 
the board of trustees at their last meeting and steps taken 
to assist in the desired legislation. 

Several letters have been received from the chairman of 
the executive*committee of the Interstate Commerce Laws 
Convention, Mr. E. P. Bacon, Milwaukee, Wis., on this sub- 
ject. Respectfully submitted, 

(Signed) CHARLES M. Berrts, 
Chairman Committee on Legislation. 


There was also submitted the 
Report of the Committee on Arbitration. 

Your committee during the past year have acted and 
decided on three cases that have been submitted to them. 
The parties being located in the territory east of Buffalo, 
they were referred to the eastern members of the com- 
mittee. The committee met in each case and the decision 
in every case was unanimous. There was one case re- 
ferred to the committee in which one of the parties re- 
fused to arbitrate. The committee reported the matter to 
the executive committee. ‘The committee also reports that 
there is one case now pending, which has been referred to 
the western members of the committee. Respectfully sub- 
mitted, N®LSON H. SALISBURY, 

Acting Chairman. 


THE AFTERNOON SESSION OF WEDNESDAY. 


The attractions of the hotel lobby in the way of vis- 
iting, renewing old and forming new acquaintances de- 
layed the second session of the convention away beyond 
the prescribed hour and it was 3:35 p. m. when it was 
called to order. 

The chair—We have heard from the retail associations 
that they have not finished their own conference and 
are not ready to meet our committee. I want to take 
up the matter of insurance as far as Mr. Henson is inter- 
ested so he can join in the discussion. In the meantime 
the other members of the committee to meet with the 
retailers.can we trust go on with their conference. 

Fire insurance. 

The chair—The next is the report on fire insurance— 
Mr. Henson. 

Report of the Insurance Committee. 

Mr. Henson read his report as follows: 


Your committee has not in its official capacity been active 
during the past year along any new lines, but has with 
interest watched the development of two projects which 
formed the subject of discussion at the last annual meeting. 
Your committee felt that in either or both of these projects 
lay possibilities which might result in much benefit to the 
members of the association should they receive sufficient 
support to insure their success. 

The first of these projects, namely, the protective agree- 
ment, commonly known as the “Protective Trust Fund” is 


essentially and exclusively an association matter. It was in 
the beginning the outgrowth of a belief that the accumu- 
lation of several years’ premiums on a sufficient number of 
risks would largely exceed the amounts required to meet fire 
losses on such risks. Most of the members of the association 
will recollect that the plan found its inception in the sta- 
tistics gathered some years ago showing that on about sixty 
selected risks belonging to the members of our association the 
premiums paid during a five year period were more than 
six times the losses incurred; the premitms during said 
period aggregating $1,000,000 and the losses but $16,000. 

The plan is now in the third year of its operation and 
should there be no losses among the subscribing members 
between the present time and the first of ‘April the plan 
will start its fourth year with a surplus of about 60 per- 
cent of the amount of the deposits. 

The number of subscribers to the plan is now thirty-six 
and the separate risks covered are forty-two in number, 
some of the subscribers having several risks. It is very 
desirable that the number of risks should be increased to at 
least on hundred (100) and it would, in the judgment of 
your committee, be safe with that number of risks to 
experiment upon a somewhat larger line of protection to 
each risk, thus following the example of the Manufactur- 
ing Lumbermen’s Underwriters of Kansas City, which 
insures $50,000 and upwards on single risks. 

One salient point of advantage in the plan of the pro- 
tective trust fund is the entire elimination of any personal 
responsibility whatever on the part of the subscribers beyond 
the actual amount deposited. This might, at first sight, 
seem to involve a corresponding disadvantage in the ab- 
sence of the protection afforded by the individual responsi- 
bility of the members interested. This disadvantage, however, 
is not present in the case of the protective trust fund for 
the reason that under the agreement if the funds in hand 
should be depleted below a certain margin of safety each 
subscriber is notified and can immediately take out regular 
insurance and thus protect himself fully against loss. As 
the plan goes on and the funds are accumulated the neces- 
sity even of this step becomes less probable. 

The committee recommends for the coming year a con- 
tinuance of the protective trust fund plan with the following 
suggestions : 

(1) That a strong effort be made to increase the number 
of subscribers to 100. 

(2) That the limit of protection be continued at $5,000. 

(3) That in the case of original subscribers the amount 
of one-half of a single premium only be required as a de- 
posit for the coming year and a single premium from sub- 
scribers of two and one years’ standing. That in the case 
of new subscribers, the amount of a double premium be re- 
quired as a deposit, but that a demand note be taken for 
one-half of such deposit. This rule is intended to equalize 
the interests of all subscribers. 

Your committee most urgently recommends an increase in 
the number of subscribers to the protective trust fund. The 
number of subscribers is not yet large enough for safety. 

Attention is again called to the progress of the two 
mutual companies which were organized in 1895 under the 
auspices of the National Wholesale Lumber Dealers’ Associa- 
tion in company with the retail lumber dealers’ association 
of the east. Their management has been conservative and 
safe and the year 1901 shows remarkable gains. These 
companies will be represented at this meeting and will sub- 
mit reports of their condition. 

An attempt was made after the Baltimore meeting to 
launch a mutual Lloyds, but a sufficient number of sub- 
scribers was not obtainable to warrant beginning. Ten 
members of this association then determined to start inde- 
pendently and this movement, under the name of the 
Lumber Underwriters, has been very successful and the 
business is conducted upon lines which your committee are 
able and pleased to approve. We strongly recommend and 
urge therefore all members to place insurance with this 
concern. <A report of its progress will be made by the 
chairman of its executive committee, John Jay McKelvey. 

Other lumber underwriting companies that have started 
within the past few years are the Lumbermen’s Lloyds of 
Wisconsin, the Retail Lumber Dealers’ Association of Minne- 
apolis, the Lumbermen’s Mutual of Mansfield, Ohio, the 
Lumbermen’s Mutual of Indiana and the Manufacturing 
Lumbermen’s Underwriters of Kansas City, Mo. 

Of all these movements for more liberal and less costly 
insurance the plans and scope of the Manufacturing Lum- 
bermen’s Underwriters are most likely to. meet with the 
approval of this association because of its practice of writ- 
ing large lines—$60,000 to $80,000—on single risks that 
are covered and the business has been very successful. 

There is no reason why the Lumbermen’s Mutual of 
Pennsylvania and Boston should not now write larger polli- 
cies than they have done, but these companies have been in- 
clined to err on the side of safety by being too conserva- 
tive. The protective trust fund and the Lumber Under- 
writers will also be able to increase their lines if they 
receive the support from the trade to which they are enti- 
tled. 

The recent year has not been profitable for the stock 
fire insurance companies. The congested sections of our 
large cities are to blame for the most serious losses suffered 
by them and although the Ottawa fire included a serious 
lumber loss, still our trade as a whole undoubtedly has 
afforded these companies good profit. The experience of the 
companies and associations that restrict their business to 
the writing of lumber risks proves this fact conclusively. 

The underwriting of lumber and woodworking risks inde- 
pendently of all hazards is a decided success. Those of 
the trade who hes{tated to co-operate in the formation and 
organization of mutual lumber insurance companies have 
now no longer reason to hesitate. Others have taken all 
the risks and carried the business to a successful conclusion. 

An example of the accomplishments possible by mutual 
fire insurance companies is afforded by the latest annual 
report of tha Boston Manufacturing Mutual Fire Insurance 
Company, which was organized by cotton mill men in 
1250. The history of this company is divided in the report 
into three periods. During the first, or “empirical,” period, 
from 1850 to 1880 inclusive, the prevention of fire was 
not given great attention. The record shows: 


The losses by fire in ratio to the amount of 
risks written were, per hundred dollars of risks 
taken, .2450 cents. The amount of risks writ- 
ten was $631,047,202, at an average rate of 
premium per hundred dollars, 87 cents. The 
average rate of dividend on the termination 
of these risks from 1851 to 1881, inclusive, 
was 63 4-10 per cent, making the cost of insur- 
surance year by year, in cents per hundred 
dollars, .2924 cents. 


During the second period, from 1881 to 1895 inclusive, 
systematic inspections were established and the automatic 
sprinkler service was entered upon. The record then shows: 

The losses by fire in ratio to the amount 
of risks written were per hundred dollars 
of risk taken, .1727 cents, by far the larger 
part of the losses in amount having been in- 
curred in a very few fires in unsprinkled 
works. The amount of risks written was 
$1,326,496,353, at an average rate of premium 
per hundred dollars of .8222 cents. The 
average rate of dividend on the termination 
of these risks from 1883 to 1896, inclusive, was 
74 84-100 percent, making the cost of insur- 
ance, year by year, in cents per hundred 
dollars, .2169 cents. 


In the third period, from 1895 to 1901 inclusive, the 
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prevention of fires had become a science. The record for 
this period shows: . 

The losses by fire in ratio to the amount of 
risks written were per hundred dollars of risk 
taken only .0377 cents. Deducting losses on un- 
sprinkled storehouses and on some small outside 
buildings not then sprinkled, the actual loss 
on the fully protected working departments in 
factories and workshops has been .0225 cents 
per hundred dollars, more than one-half due to 
water damage. In other words, the actual 
loss by fire only in six years in fully sprinkled 
risks has been reduced to less than one cent 
per hundred dollars of risk carried one year. 
All that the executive officers of the insurance 
companies can now do in respect to the greater 
proportion of our risks is to keep up the in- 


spections and to defer as long as_ possible 
the date when, through some accident, all 
safeguards that human foresight can provide 


loss by fire may fail. We may then 


against 
to a heavy loss where we least 


be subjected 
anticipate it. 

In this period the amount of risks written 
was $781,489,789, at an average rate of .7558 
cents. ‘The average rate of dividend on the 
termination of these risks, from 1897 to 
1901 inclusive, was 90 77-100 per cent, making 
the cost of insurance, year by year, in cents 
per hundred dollars .0707 cents. 


The Manufacturing Underwriters of the south have united 
and are writing policies ranging from $40,000 to $80,000 and 
$90,000 each, on separate risks. They have been in existence 
now about three years and have been most successful. I 
have endeavored to induce the managers of that association 
to come north, but they seem to hesitate about taking any 
locality north of the Mason & Dixon line. What the 
Manufacturing Underwriters have done is within the power 
of the wholesale lumber dealers and manufacturers of the 
north to do. There is no question in my mind but that 
whether you do it now or later the day will come when you 
will be forced to take such action or else accept the inevita- 
ble and pay higher rates upon all your insurance. The busi- 
ness of the stock insurance companies is being reduced year 
by year to a smaller number of companies and with a con- 
centrated management they are controlling rates perfectly, 
but it is within your power at any time to save yourselves 
by similar action. I believe that the representatives of the 
various lumber mutual insurance companies and the pro- 
tective companies of the lumber underwriters have been 
asked by your president to attend this meeting for the pur- 
pose of reporting upon the condition at the present time. 
1 think it is desirable that each representative should 
be given an opportunity of the floor. 

In addition to the work on fire insurance the committee 
have a report to make upon a credit insurance. I had the 
opportunity during the past year and was obliged to examine 
critically the policies which were issued by the credit insur- 
ance companies and did considerable work upon them, After 
the work had been done I concluded it would be a pity to 
waste that work and not use it for the interest of the whole- 
sale association and I asked the credit insurance companies 
if they were willing to take up a form of policy which 
would meet the approval of the insurance committee of the 
association. Also as a member of a committee of the Phila- 
delphia board of trade a similar question was asked of the 
insurance companies and an affirmative reply was made. 
The work of revising the policies of the credit companies is 
today in hand, but it has not yet been concluded. 


The chair—You have heard the report of the general 
committee on fire insurance. It recommends that the 
associations that are insuring the lumber lines make a 
statement to us. I would like to hear from Mr. Peters, 
of Pennsylvania. I can give you a limited time, gen- 
tlemen—about fifteen minutes—to make your statements 
of this kind, which it has been customary to do. 

Mr. Peters, of Pennsylvania, said that insurance was 
a good deal like religion—it was hard to get a man in- 
terested in it, but when they needed it they needed it 
badly. 


I do not purpose to detain you long, but simply to lay 
before you in a brief way the result of our work during the 
past year and to report to you a year’s successful treatment. 
We commenced the year 1901 with $46,000 cash reserve and 
on January 1, 1902, we had increased our cash reserve to 
$82,000 in round numbers. Our fire losses amounted to 
$5,752.29 on an insurance in force amounting to $2,820,000. 
On January 28 our board of directors held its annual meet- 
ing and declared a 20 percent cash dividend on all policies 
expiring in 1901. We sent out the checks for those divi- 
dends night before last. Last year we increased our re- 
sources from $20,000 to $45,000; that represents the undi- 
vided profits of the company. In other words, were we to 
reinsure and go out of business that is the amount of money 
to be returned to our policy holders. We also increased the 
cash which we had invested in approved securities from 
$20,000 to $51,000. 

We are a mutual company as you well know and as such 
there is liability to an assessment, and I want to say a 
few words in regard to that. In the first place the liabil- 
ity of our company as well as of the lumber mutuals is 
limited to an amount equivalent to three times the prem- 
ium stipulated in the policy. As a matter of fact none 
of the mutuals have ever made an assessment and our 
own company—if you will allow me to name a few addi- 
tional figures, I want to show to you how highly improb- 
able it is that we will ever be called upon to make an 
assessment. We started out on January 1 with $82,000 
cash resources. From that amount deduct $10,000 in 
round numbers with which to pay our dividends; that 
leaves us with $72,000. We have $52,500 worth of prem- 
ijums in force. Add $52,000 to $72,000 and it will make 
$124,000—I'll say $125,000—-which will have passed 
through our hands by the first of January, 1903. Our 
total losses from the organization of the company down 
to the present time have amounted to $87,000. The point 
that I wish to make is this: During the coming year 
we can pay as many losses as we have had in our entire 
history and still be $38,000 better off than the day we 
commenced business. In the second place we will never be 
called upon to make an assessment, in my opinion, because 
the result of our seven years’ experience shows that we 
have consumed only about 43 percent of our earned 
premiums to pay off fire losses. With $52,000 premiums 
in force we can reasonably allow for an annual loss of 
about $22,500. Our annual losses have averaged about 
$12,000. 

Taking these facts into consideration, the fact that 
our risks are distributed over a wide area—an important 
consideration in itself—and the further fact that we ex- 
haust every facility we have in order to learn the moral 
standing of every applicant for insurance and you will 
understand that the liability to an assessment is reduced to 
a minimum. 

Our competition has forced the stock companies to re- 
duce their rates to reasonable figures. We have returned 
to our policy holders in actual cash $25,000. In addi- 
tion to that, taking the basis of our earned premiums and 
terminated policies, we have written insurdnce at 10 
percent less than the regular rate—we have actually saved 
$45,000 for the policy holders and have paid our losses 
as they have been presented, paying them without takin 
any advantage of technicalities, I thank you very much 


for your attention and hope you may have the fullest 
degree of prosperity during the coming year. (Applause.) 


The chair—We would like to hear from Mr. Nail, of 
Mansfield, Ohio. 

Mr. Nail presented arguments much on the line of 
those of his predecessor and showed the advantages of 
mutual over stock company insurance. He deplored the 
fact that the association members had not identified 
themselves with the company to any marked extent and 
invited them to come in with the company. His com- 
pany’s statement showed a high degree of prosperity. 

The chair then called on Mr. Johnson of the Massa- 
chusetts Lumber Mutual. 


W. C. Johnson—Mr. President and gentlemen of the Na- 
tional Wholesale Lumber Dealers’ Association: I have drawn 
up what I desire to say and it is in the line principally of 
showing the difficulties that the mutuals have had to con- 
tend with from the beginning. 

In 1895, by direction of your association and the retail 
lumber trade associations of the eastern and middle states, 
insurance companies were formed to carry the insurance of 
the lumber trade as a specialty. The object was, as we un- 
derstand, to save in the expense by dividends from stock 
companies’ rates. With promise of your cordial support the 
lumber Mutual Fire Insurance Company of Boston was 
organized and I was (very unfortunately for myself) chosen 
its president and am asked to speak for it today. 

The cordial support we received not only from your own 
association but from the retail associations may be illus- 
trated by the fact that after five years, in Kebruary, 1900, 
we had only forty-five out of the 247 members of your asso- 
ciation as members of the lumber mutual. So much only, 
gentlemen, by way of apology that the lumber mutual com- 
panies, none of them, have the volume of business they 
should have at the present time. You have not taken advan- 
tage of the means provided by authority of your own asso- 
ciation to make a saving in your insurance expense. ‘The 
reason may be, first, lack of confidence, and we all know that 
confidence is a plant of very slow growth; or it may be, sec- 
ond, that many of you were not satisfied because the mutuals 
could not at once reform the whole insurance system for 
your benefit. 

I assume that the first was the principal reason—lack of 
confidence, There were certainly reasons enough for it, but 
they are no longer a factor why you should not support the 
lumber mutuals. 

The comments of Insurance papers that we had started an 
insurance company in Massachusetts without an insurance 
man in it predicted failure, but my answer was if no insur- 
ance men are in it the more dividends. 

The facts are that before our first policies issued came to 
their annual date to be renewed, by reason of large losses 
the company’s monthly statements, after charging properly 
for the liability for unearned premiums, showed a deficit of 
nearly $10,000. 

Iivery mutual company organized in Massachusetts since 
1890—fourteen in number—has failed, except the Lumber 
Mutual. One alone made assessments for over $250,000 and 
the aggregate of assessments must have been over half a 
million dollars. 

All these things prompted us in every way to pursue a 
conservative policy. The result has been that up to the first 
day of February, 1902, the Lumber Mutual of Boston over 


and above its total losses paid........ $e Relea $100,643.74 
Ilas paid in dividends, the first two years, 10 


percent; third year, 15 percent, and for four 
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The situation today presents the problem to you whether 
you will continue your insurance in stock companies or give 
au larger part of it than in the past to the mutuals. 

By reason of excessive losses —the Ottowa fire, the Hobo- 
ken disaster, the Jacksonville (Ila.) fire, and large fires 
in Antwerp, Holland, of last year and the year before, and 
this year so far at Waterbury, Conn., Paterson, N. J., and 
Springfield (Ohio) conflagrations—the question of furnishing 
sure indemnity has compelled the stock companies, at a late 
meeting in New York to consider the situation, to vote an 
advance of 25 percent on all rates on mercantile property 
and on all manufacturing property that has not been speci- 
fically rated within one year. This applies to all territory 
east of the Rocky mountains except New York only. ‘To 
answer the question whether this advance is reasonable I 
must most emphatically answer yes; it is from their stand- 
point. 

To give you some reasons, I find from an insurance book 
in whose statements I have confidence that in the 10-year 
period up to January 1, 1890, 642 companies failed or 
retired. For the year 1899 I have a list of 28 stock com- 
panies, and 13 mutuals failed or retired, a total of 41; for 
the year 1900 another list showed 18 stock companies and 
18 mutual, or 36; for last year (1901), both kinds, 37. 

As a further illustration I have a list of 78 of the best 
stock companies whose reports show that 11 only made any 
underwriting profit last year, and another list of 79, only 17 
of which made any profit last year, the lost sums ranging 
all the way from $500 up to and above $500,000. Over 
$10,000,000 of insurance capital was retired from the busi- 
ness in 1901. What brings about such results? 

There are many reasons, but one principal reason is that 
the profit on each dollar received for indemnity sold averages 
only about 14% percent. 

Gilt edge indemnity is getting to be about as scarce and 
high priced as the upper and select grades of white pine 
and the first and second clears, cypress and poplar. 

What remedy has the lumber trade from this situation as 
to its insurance? 

Well, gentlemen, the doctors you yourselves appointed have 
been prescribing remedies for the past ten years, but they have 
not been well and faithfully taken, probably all not well enough 
sugar coated. I will name a few of them. First, the Lum- 
bermen’s Mutual Insurance Company of Chicago; second, the 
Indiana Lumbermen’s Mutual of Indianapolis; third, the 
Lumber Underwriters at Mutual Lloyds of New York; 
fourth, the Pennsylvania Lumbermen’s Mutual of Philadel- 
phia; fifth, the Lumber Mutual of Boston; sixth, the Lum- 
bermen’s Mutual of Mansfield, Ohio; seventh, the Retail 
Lumbermen’s Insurance Association of Minneapolis. Unfor- 
tunately, gentlemen, the last one named, and the most suc- 
cessful, is not for wholesalers or for manufacturers. 

Do not expect too much from these companies, They are 
all young yet. Do not expect or ask them, where the ma- 
jority of companies fail, to make a great success, unless you 
will pay them a sufficient rate so they can live and pay you 
good dividends. The most successful companies in the world 
and those furnishing insurance at the least cost are the fac- 
tory mutuals of Massachusetts, which charge a rate af about 
five times what they expect to require for losses and ex- 
penses and pay dividends of 75 to 90 percent. The net cost 
= eg companies is from 17 cents to 25 cents on each $100 
nsured. 

For seven grease the Lumber Mutual of Boston has been 
earefully stu ying the problem given us to work out. We 
have been carefully inspecting all risks, classifving them and 
figuring up experience tables to show loss ratio to premium 
in each class. With five years’ study of insurance before 
the formation of the Lumber Mutual, and with the seven 
years’ experience, we have ventured to prepare rate sched- 
ules which we shall now begin to apply specifically to each 





separate risk, where the Lumber Mutual and its associate 
companies can carry the whole insurance. Where we cannot 
carry all the insurance the rates will not be applied. We 
will not knowingly accept any insurance at any less rate 
than the very best stock company receives for concurrent 
insurance. If our indemnity is not as good as that of the 
very best stock company in the country you do not want our 
policy. If it is as good you can afford to pay the same price 
for it. Your saving must be in the cash dividend, now 20 
percent, paid at the expiration of each policy. I recom- 
mended that this 20 percent dividend be increased to 25 per- 
cent on policies written in 1901, which I was sure we could 
safely do, but the majority of the directors voted that 20 
percent was enough until the net surplus reached the full 
legal limit allowed a mutual company in Massachusetts. The 
company had, January 1, 77 percent of legal limit. Our 
greatest concern in signing what are (compared to the stock 
company) large policies is our desire to make the indemnity 
absolutely sure and safe for the policy holder more than 
how low a rate we can make him. If we make any mistake 
about the rate we prefer to have it too high and return q 
larger dividend. 

We base the prediction of the future success of the Lum- 
ber Mutual on the fact that since it commenced an inspection 
service its loss ratio to premiums is not erratic—very large 
one year and very ‘small another——but a steadily decreasing 
percent of premiums, not over 4 percent change in any year 
and only 9 percent variation in all for the six years. “We 
believe we now have the business so well in hand we can 
figure with reasonable certainty what the losses will be and 
that the present 20 percent dividends may be gradually jn- 
creased to 30 or 40 percent, as the volume of business in- 
creases and the expense ratio decreases. Notwithstanding 
the very large lines carried, the average of 113 logses paid 
the past seven years is less than $1,000. 

In accepting the policies of the Lumber Mutual you as- 
sume an assessment liability limited to three times the pre- 
mium expressed in the policy and this liability is plainly 
stated in each policy. So long as the company has a net 
cash surplus above its legal liability to its policy holders to 
cover its unearned premiums, this liability of assessment 
ceases at the expiration of each policy. No liability has 
followed the expiration of any policy in the Lumber Mutual 
for the past five years. 

You are all invited to come in, to take your share of divi- 
dends and assist us to make the company still more success- 
ful. 

The chair—We now have a report from Mr. McKelvey 
on Lumber Underwriters, 

Mr. McKelvey said in substance: 

Some of you have seen some literature in the last few 
months with the name of the Underwriters on it, and 
you have wondered what the Lumber Underwriters was. 
The Lumber Underwriters is an organization of ten men 
who thought that it would be profitable to write insur- 


ance. 

The full name is the Lumber Underwriters of Mutual 
Lloyd. When you are dealing with a_ business concern 
you generally much prefer to deal with an _ individual 
rather than a corporation, because an _ individual's re- 
sponsibility can be more readily ascertained than that of 
a corporation. Now the names of the ten men are indi- 
vidually going on the policies which we issue. You are 
acquainted, I think, with the gentlemen who _ write the 
insurance—President Lippincott, Mr. Crowe, Mr. Henson, 
who bas been so long a member of our trustees, Mr. Mont- 
gomery, of the Montgomery Door & Box Company; Mr. 
Perry, Mr. Cole, Mr. Prescott, of Cleveland; Colonel Betts, 
Mr. Maddox, attorney for the company, and myself. Our 
liability on the policies is for one-tenth of the amount of 
the policies issued. We have written during the past year 
something over $1,000,000 of insurance, which I believe is 
more than any similar organization confined to lumber has 
written during its first year. We started in the business 
because we believed it was and would be profitable. We 
started in only on that basis, after it had been submitted 
to the association, to go into an underwriting scheme on a 
broader basis in underwriting than a mutual company. 
It was hard to get these men interested and we did not 
sueceed in organizing the Mutual Underwriting Lloyds; 
therefore ten of us who were convinced that it would be 
profitable started in for ourselves. 

We have written insurance during the past year and 
the premiums on it received have been $21,000; the losses 
incurred, $23,000. We have devoted a good deal of the 
funds to advertising and making ourselves known to the 
lumber trade and we have a surplus on hand of $21,000. 
This sum, however, does not represent the limit of liability 
for losses. As long as we are good for anything financi- 
ally we are liable to losses which may arise on the policies 
which we issue. It is true that among ourselves we limit 
our liabilities in a certain way; that is, we say that if 
our funds on deposit get below a certain figure we will 
reinsure in order to save ourselves from personal liability. 
The policy holders are not affected. Our liability is nev- 
ertheless good for the full extent of any losses which 
may occur. It has been suggested to increase the under- 
writers; to be of certain benefit to the trade we should 
carry large means and increase our underwriters to twenty 
at least, and get in ten additional underwriters. We have 
now ten applications, but we want to get more. We want 
to double our policies to $10,000 from $5,000, One reason 
we come before the association is that we are ready and 
williyg to consider the application of any member of this 
association who desires to come in as an underwriter. If 
there are any of you here in addition to those who have 
already signified their interest in the matter we will be 
glad to receive your applications. We feel that the benefit 
to you will come in two ways. First, we do not agree with 
our friend Mr. Johnson here, that we ought to ask the 
highest rate asked by any stock company on a risk. We 
believe lumber insurance taken by itself is a profitable 
branch of insurance. We say to our lumber friends that 
we are willing to write your insurance at a reduction from 
the regular rates, taking off 10 to 15 percent. 

We are not working on a mutual basis, and we qualify 
our position by saying that we pay no dividends and there- 
fore we give you your dividends in advance. Aside from 
that, we believe that lumber insurance at less than the 
present tariff rates in force is a profitable business. We 
are always a benefit to you; we are going to carry larger 
risks. They are not going to be limited to $5,000 or $10,000 
that we issue ourselves, but we are going to issue large 
policies. As soon as we have gotten along to a point where 
our statements will be of sufficient proportions to enable 
us to go before some of the strong foreign companies a 
which we have had some correspondence already we inten 
to go into reinsurance with those companies. 

I want to say in conclusion that if any of you are inter 
ested enough we would be glad to talk with you and te 
you exactly how the business is done and what the respon- 
sibility is if you come in with us. Secondly, we will be 
glad to talk with you and interest you if possible in our 
policies so that we may carry part of your insurance. 


Mr. Tremaine indorsed the figures presented by por 
last speaker and appealed for the support of the mutua 
companies. 





Policy Holders’ Liabilities. 


Mr. Sawyer—Does a policy holder who is not himeelt 
an underwriter, either fire or marine, incur any ae = | 
arising out of the possible failure of the company: > 
he any liability to the other policy holders? I should 8 y 
that Mr. McKelvey could answer that. I ask it becauss 
an attempt was made to frighten me out on the groun 
that the mere acceptance of a policy in a mutual come 
might incur a liability beyond the loss of my premlu 
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with a possible failure to collect if the company was 
benkrup .Kelvey—The answer to that question will depend 
on the law of the state in which the mutual company was 

anized, It is a fact that in Massachusetts—-whether the 
cow is the same today I do not know—that underwriters 
have ‘been made liable for losses incurred by other policy 
holders. Under the laws of Pennsylvania f understand the 
liability of the policy holder is limited simply to the addi- 
tional assessments which the policy provides for and that 
it cannot be made liable for anything beyond that. As to 
Ohio I do not know, but presume Mr. Nail can answer that. 
It depends on the law of the state. As to the Lumber 
Underwriters there is no mutual feature and no business 
liability on the part of the policy holders. I should think 
Mr. Nail could answer for that. 

Mr. Sawyer—Might I suggest that either the insurance 
committee of our insurance association or the law commit- 
tee ought to be charged with the duty of making some 
authentic declarations to the members of this association 
in this regard in order that they might all take the limit 
in each of these companies, which is my practice? I have 
been told, “Don’t go into that; you may save on your 
premium, but eventually lose five times the amount.” If 
it is proper to make that motion if the committee would 
draw up an authentic declaration from the law committee 
or the insurance committee—that you can simply accept 
policies in company A or company B or company C or 
company D for so much and that is all—I think that they 
might lead to a largely increased business and to my mind 
it ig vital that these companies should all be supported— 
splendidly supported. 








Mr. Peters explained that so far as the Pennsylvania 
company is concerned it is a fact that the policy hold- 
ers can limit their liability to such an amount as they 
may agree upon among themselves and that the assess- 
ment liability in the Pennsylvania company is limited 
to an amount three times the premium named in the 
policy. 


Mr. Johnson—TI will say that our law In Massachusetts 
expressly provides and stipulates that the assessment Ha- 
bility shall be named on the back of the policy—the limit of 
liabilitv—the assessment liability of our company is three 
times the premium. If the premium is $50 the limit on the 
back of the policy is stated to be $150. I want to advise my 
friends in the wholesale association that I do not believe 
they have stock in any company on which they get dividends 
except they assume a liability. It is the same with mutual 
companies. It is their capital stock and you may lose it, 
but you are not called upon to pay it in all probability. 


In answer to a question from Mr. Sawyer, Mr. John- 
son explained that the liability of a stockholder ceased 
with the expiration of his policy. Mr. Sawyer urged 
that a declaration from a proper committee to that ef- 
fect and in regard to other pertinent facts would largely 
increase the business of the mutual companies. 

Mr. Tremaine seconded Mr. Sawyer’s suggestion and 
moved that the trustees be instructed to get a regular 
opinion from the counsel of the association in conjunc- 
tion with the insurance committee and the secretary be 
instructed to advise all members exactly what their 
liabilities are in the matter of insurance. 

The chair restated the motion as amended and it was 
passed, 


Mr. Sawyer—This matter of insurance has always Inter- 
ested me and there are two propositions that I have to 
make, one on fire and one on marine, and IT have talked them 
over with a very prominent lawyer in New York who has 
made a specialty of insurance and from an academic point 
of view he was unable to see how some of the provisions as 
they now stand can be carried out. I think that, insuring 
under the 80 percent clause, the insured should have the 
right to carry say 20 percent of his annual insurance for 
short rates pro rata for limited time. To give a little illus- 
tration: If a vard carries 100.000 feet insured for twelve 
months under the 80 percent clause the insured should have 
the right to carry. say. $20,000 pro rata for a week or two 
weeks, It is evident that short insurance should be at a 
higher rate than long insurance. but the way the 80 percent 
clause works out in Ruffalo, and I presume in every other 
lake port. we are liable to have a tow come in anv day 
worth $40,000 to $60,000, and as soon as that lumber is 
put on yonr vard, assuming that vou are insured un to 80 
percent. $75,000 to $100,000—taking a concrete instance— 
you might take 80 percent of that value and you are not 
insured and cannot collect a total loss if one part of the 
yard Is burned and vou lose $10,000 because vou are not 
Insured 80 percent. That lumber may all be sold or may be 
In parcels for shipment, but yet it 1s there on your yard and 
thus figures in any loss if you have it. 

The suggestion I have to make in regard to marine ingsur- 
ance is that I know from personal experience as an insured 
and as an appraiser that if all who insure on the lakes 
would allow it to be stipulated in their policies that they 
would make no claim for losses except for lumber absolutely 
lost and gone T believe a material reduction could be made. 
The wetting of lumber ts a damage, particularly by muddv 
water, but on the whole and taking the life of a yard and 
Its experiences as it goes along the losses that the insurance 
companies are called upon to pay for lumber that is not de- 
stroved or not lost and not seriously damaged to tell the 
truth are so large that they fix their premiums to cover 
them. I have known $2 and even $3 claimed for merely 
wetting lumber which would be just as good lumber in two 
weeks If it is cross-piled, and the Insurance companies smart 
soter that and they are right. When the lumber fs lost 
they then of course expect to pay. but they object to paving 
ese over claims. T offer these suggestions in the hope that 
thev will be thought of. 

_ Mr. Tremaine—I would like to say that that is a very 
Strong point. T have seen many losses adiusted in Ruffalo 
= at some other lake ports and I have known of several 
nstances. one in particular, of a cargo of 600,000 feet 
where the loss allowed was $14 a thousand. The lumber 
was sold before it arrived ard the only allowance the people 
—_— thelr customer was $3 a thovsand ard the Insurance 
a was robbed out of $11 a thousard. That is what 
: 8 the marine insurance rates so very high. ard if some 
-_ be devised such as Mr. Sawyer suggested it would 
thes h “ lumber trade a great deal of money. In Cleveland 

M five saved themselves 50 nercent of their premiums. 
ames Paston. of Albany, N. Y.—In our market we are so 

~ e that we do not have to have any 80 percent clause. 
bad Aas Surrounded by water and have no planire mil’s near 
can ; Rave no railroads, and onr risks are so little that we 
|) eh ow Aang pe anvthing we ask from insurance companies. 
less th er.] We have no fires there #nd our risk now Is 

an it ever was. We do not bother our minds about It. 





An Amendment to the By-Laws. 
Pay Perry—The following is offered by the board of trus- 
i a amend article 2 of the by-laws bv adding the follow- 
8, to be known as section 5 of said article: 

The me 
tion on t¢ 
the even 

(1) M 
of cre 


mbership of any person. firm or corpora- 
he rolls of the association shall cease in 
t of such person, firm or corporation : 

aking a general assignment for the benefit 
ditors or trust deed or of a general transfer 









or conveyance of assets for the benefit of creditors. 
(2) Filing a voluntary petition in bankruptcy. 
(3) Being adjudged bankrupt upon involuntary 
petition. 
(4) Obtaining or suffering the appointment of a 
receiver on the ground of insolvency. 
(5) Requesting a general extension of time from 
creditors by reason of financial embarrassment. 


The chair—These resolutions are due largely to the oper- 
ations of the Chequasset Lumber Company, of whose allied 
concerns we had six or eight in the association. No one 
made any effort to withdraw their membership and we were 
unable to do anything with them until this action was taken, 
and under it all their companies now appropriately and 
justly cease to be members of the association. 


The amendment was formally adopted as offered. 


The chair—We wish to announce at this time the com- 
mittee for presentation of names of_trustees to take the 
place of those whose terms expire: Mr. C. H. Bassett, C. 
P. Easton, F. R. Babcock, Mr. Wheeler, Mr. Parker and 
Mr. W. B. Mershon. 


Terms of Sale. 


The chair—There is a question which has never been 
fully decided owing to differences of opinion on the ques- 
tion. I refer to the question of universal terms upon which 
lumber may be sold. It has embarrassed Mr. McKelvey and 
our legal department occasionally that the contention is 
put in that the sale was made on the “usual terms. It 
is hard for him to determine for his clients what those 
“usual terms” are. It ean always be put in evidence that 
one market has a certain set of terms or another set 
that the party at fault can interpret so as to be favorable 
to himself. We have in our minutes as a part of the pro- 
ceedings at the Boston meeting a paragraph which is re- 
ported as being recommended by this association that the 
terms for the sale of lumber are so and so. I think it 
was 1% percent 10 days or three months’ note; sixty 
days, 1144—I don’t recall exactly as it has been a long 
time. I don’t know whether you can come to a con- 
clusion, but we frequently get appeals to do something in 
this matter. I think that you might decide whether or 
not you will reaffirm that or at least have it decided in 
some way. It has been the experience in our trustees’ meet- 
ings that there seems to have been no time when it would 
be easier to insist on the terms that would be satisfac- 
tory to you. I think it might be well to decide in regard 
to this matter at the present time. I ask for a decision 
of this subject. I would like to hear from Mr. Sawyer. 

Mr. Sawyer—I move that the Boston declaration be re- 
affirmed. 


The motion was seconded. 


Mr. Parker—Besides reaffirming the terms expressed at the 
Roston meteing I think it would be a good thing for our as- 
sociation to recommend to the local associations that they 
adopt such terms. I do not believe anything done today would 
have any effect at all upon associations, but I do think 
the time is ripe when local associations should take the 
matter up and get together. We had in our Saginaw asso- 
ciation a great deal of disagreement over terms and I 
believe a word from the National association might help 
to get them together, as the time is over-ripe. I will 
make that as an amendment to Mr. Sawyer’s motion. 

Mr. Sawyer—I accept the amendment, 


The chair announced that the motion was amended. 


Mr. Blades—The custom that I find prevailing is 2 per- 
cent off in thirty days or 90-day note. 

The chair—I suppose you will be very glad to change 
that. I would say, gentlemen, in making that announce- 
ment that it is a custom in the east generally, but Mr. 
Blades is very lenient with his customers. (Laughter.) 

Mr. Tremaine—The president of the Buffalo Lumber Ex- 
change appointed me to discuss this question at this meet- 
ing. There seems to be a great deal of difference of opin- 
fon in the different markets. The hemlock men almost 
invariably get 2 percent and the white pine men get the 
6 percent legal rate, and it seems that it is a clumsy 
way of doing business when we have to pay 12 percent for 
money. It would be a good idea to anpoint a committee 
to take this subject un and keep at it all the time. I think 
the question should have more attention than it has had. 
Money gets cheaper every day, but we continue to pay 
higher rates. As to the Boston agreement, fully 25 per- 
cent of our trade settled according to the Boston agreement 
terms, 11%4 percent. T move that the chair appoint a com- 
mittee to take this up with the different markets and see 
if they cannot arrange some definite terms with the mar- 
kets to get everybody in line on that basis. 

The chair—You will have to dispose of the first ques- 
tion. 

A member—I want to say that it has been my experience 
that those sections of the country which hold for the 1% 
percent strongest have been the Ruffalo and Tonawanda 
markets, and there seem to be good and valid reasons ad- 
vanced why the Saginaw market should advance to 2 per- 
cent. I believe Mr. Parker hails from Saginaw—I would 
like to ask that gentleman if It Is In order for some sug- 
gestions from the representatives of the various markets 
as to what the popular attitude would be on the 1% per- 
cent discount, 

The chair—Yes sir: that Is what we have the present 
discussion for—anything that will affect the adontion or 
rejection of this motion. Any gentleman is at liberty to 
give vs any information in regard to It. I hbelleve it has 
been the custom of most dealers to acknowledge the fact 
that the discount of 2 percent does not represent interest, 
only 1% percent. It is not the question of interest but 
as to the time you give. TI have had repeated trouble 
on this noint. In one case the matter was submitted to 
Mr. McKelvey. who decided that it was a question of 
snecifie discount for payment according to certain terms 
agreed upon previous to the sale. The motion before you 
is that we recommend that the terms that were agreed 
upon at the Boston meetine be referred to the several lum- 
ber associations in the different districts, asking them to 
adopt them as the universal terms of this association. 
Are you ready for the question? 


The motion was formally passed. 

Mr. Lippincott made announcements relative to the 
evening’s reception and banquet and requested the 
members to be promptly on hand at the Thursday morn- 
ing session. 

Where Liability Rests. 


A member made an inquiry in regard to liability in 
case of the wrecking of a earload of lumber—whether 
the liability rests with the railroad company or the 
shipper. 


We are all 'n the habit of making a delivered price. We 
have had instances where a car was destroyed by fire when 
in the hands of the railroad company and another instance 
where it ws destroved by wreck. I would like to know 
whether it is customary for the railroad company to pay for 
that car to the wholesaler or the consumer. There are 
those, T believe. who claim that the responsibility ceases 
when the ear Is delivered to the railroad company. and 
that the delivered price does not guarantee safe delivery. 

The chair—That is auite a coincidence. <A_ gentleman 
had a statement which he wanted to be presented here in 
regard to that very matter. He said that at Pittsburg 


they had had a law suit and some contention in regard to 
it until now their association in Pittsburg had adopted a 
statement of liability, and that was that they were not 
liable for detention of the car or loss by wreck or fire; that 
their liability ceased with the loading of the car and deliv- 
ery to the railroad company, and they are getting their 
customers in that district to acknowledge as to the liability 
ceasing with the shipping of the lumber: also that the 
terms upon which the lumber was sold shall bear on that 
part of the sale “regardless of delivery of the lumber.” 
He spoke of several instances in which the lumber did not 
arrive for one month after being paid for according to the 
terms of the sales. That was brought about by the recent 
congested condition in the neighborhood of Pittsburg. He 
claimed that they had been able to insist upon this with 
the buyers of lumber and he was going to suggest some- 
thing that should be offered as the opinion or be put on 
record by this association as to the understanding on sales 
made in that way. It has never been discussed before us, 
but people dealing in other goods have had this same 
trouble and I believe the decision is universal as to the 
liability—they have decided as the Pittsburg people have. 

Mr. Pease—Suppose a car of lumber !s shipped to some 
one and he fails before the car is delivered; is it your inten- 
tion or your meaning to contribute to the assets of the failed 
member by delivery of that car of lumber? It is a poor 
rule that does not work both ways. If this car of lumber 
after leaving the shipping point is wrecked he can be 
made to pay for it and then if he fails before the car is 
delivered to him why should not it be added to his assets? 

Mr. Blades—I quite agree with the brother who has just 
spoken. A loss is more likely to occur by having the lum- 
ber go into bad hands than in case of a wreck. 
I would rather see the lumber delivered to the customer 
than have the matter terminate In a suit. 

The chair—The railroad company is liable after you 
ship the lumber and it is only a question as to who goes 
to the railroad company to get the returns. 

Mr. Pease—Is there a wholesale dealer in this room who 
has shipped a carload of lumber and finds out before it is 
delivered that the consignee has made an assignment who 
would not have it transferred to someone else? How can 
they if it is his lumber in accordance with the previous 
statement made here? 

The chair—There have been’ instances in which the rail- 
road companies have returned it to the consignors. I think 
the association has saved a number of cars in such cases. 
Mr. McKelvey will enlighten us on this point. 

Mr. McKelvey—It depends entirely upon what the agree- 
ment is between the shipper and the buyer. The fact. how- 
ever, that the price is made delivered and that the shipper 
will look to the railroad company for any damage instead 
of to the buyer does not have any bearing from a legal 
point of view over his right to stop it in transportation. 
It might be agreed between the buyer and the shipper that 
title shall pass between them. It is a separate doctrine of 
the law. As to whom title passes depends entirely between 
the shipper and the buyer. If you sell your lumber delivered 
and make your price delivered the title passes when it 
reaches point of delivery. 

Mr. Pease—I would like to ask this question: If there 
is any responsibility on the receiver of that lumber or the 
buver In case of fire and flood? 

Mr. McKelvey—The responsibility rests with the railroad 
company. 


W. H. Sawyer, of Buffalo, stated that he had some- 
thing to say relative to commodity rates and requested 
that the convention go into executive session while 
that matter was being discussed, which it immediately 
did, at the conclusion of which the meeting took a 
recess until 10 o’clock Thursday morning. 


THURSDAY MORNING’S SESSION. 


The convention was called to order at 11:30 and 
M. M. Wall, chairman of the committee on hardwood 
inspection, presented his report as follows: 


Hardwood Inspection Report. 


To the chairman and members of the National Wholesale 
Lumber Dealers’ Association: We, your committee on hard- 
wood inspection, beg leave to report that during the past 
vear several matters pertaining to the measurement and 
inspection of hardwood lumber have been referred to your 
committee, and that the same, with the assistance of Secre- 
tary Perry, have been taken un and adjusted by the inspec- 
tion bureau of the National Hardwood Lumber Assoctation. 
That association has had the co-operation of this association 
and we would again recommend that these cordial relations 
be sustained and that all differences of Inspection and meas- 
urement of hardwood Inmber be referred to the inspection 
bureau of the National Hardwood Lumber Association. 

M. M. Watu, Chairman. 
M. B. FARRIN. 


The chair then requested the members to make what- 
ever remarks they saw fit or ask any questions relative 
to the report just read. 


For Uniform Measurement. 


M. B. Farrin—There is the matter of measurement that 
was not embodied tn the report. This matter is also before 
the inspection committee of the hardwood association. It 
has been deemed best to leave it out of the report, and I 
would ask for an expression of what the members think 
abont it. I discovered on going into the hardwood lumber 
business that there are a number of ways of measuring 
stock. Some divide on the half foot, some on the five- 
eighths, others throw away the fraction etc. It seems to 
me there ought to be some way to measure lumber—not a 
good many ways, but one recognized rule—and I would like 
to get the expressions of the members on the subject. We 
would like to divide on the half foot. That is an eaual divi- 
sion of the distance. It is thoroughly understood by our 
employees and would result In doing away with a great 
many differences between the buyer and seller and save a 
great deal of altogether unnecessary trouble and dispute. 
I think we ought to have a standard rule for measuring 
lumber. I do not- make the resolution, as I feel that as I 
am so closely connected with the National Hardwood Lumber 
Association and also with this association it would hardly 
be proper, but I would like to have some of the other mem- 
bers do so. : 


W. H. Russe inquired if the intention was to apply 
the measurement alike to dry and to green lumber. 


Mr. Farrin—I have reference to any kind of lumber, In 
any condition. My idea is to let the board rule tell its 
own story. without any interference on the part of the 
inspector. The board rule will tell the truth always; the 
Inspector doesn’t always tell the straight truth. I do not 
think it proper to measure green lumber with any different 
rule than dry, any more than to use one pair of scales to 
we'ght hav out of the mow and another to weigh it out 
of the field: or to use any but the one standard in weighing 
grain. or sand, or coal, or what not. We ought to have one 
board rule. one unit of measure or weight or value. The 
suggestion has been made that green lumber will shrink some 
in drying; but I believe that the allowance for that should 
be in the price, and not in the meadure. My idea is to 


settle one thing, and that Is the matter of measure, the 
quantity of the lumber. That can be so easily settled. 

M. M. Wall—While we are speaking about this question 
of measurement, the argument has been brought up a great 
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many times that the hardwood people are the only people 
that haven’t got any measurement; that there is an estab- 
lished custom among the white pine men and in almost 
every other class of lumber, and that they measure in only 
one way; that the nearest mark on the board rule tells the 
story, and when above one-half inch they call it up, or when 
one-half inch or below they call it down. We hardwood 
people don’t like to be the only lumber dealers in the United 
States who do business in a cranky or obstinate manner ; 
and for our information I would like a little information 
very much, as a guide for our National Hardwood Lumber 
Association meeting a little later, when this question will 
probably come up. 


The chair called upon Mr. Mershon, who responded: 


William B. Mershon—I don’t want to shy my castor 
into this ring. Even in white pine there are differences of 
opinion in measurement. ‘The old Saginaw valley custom, 
one that was established in the wholesale markets and the 
yards, was that in measuring unless the board came to the 
mark it was put down the entire fraction. Today I think 
the custom is more nearly on an exact basis; that if it 
comes to a full half-inch or less it goes down, but if over 
a half-inch it goes up. 

The chair—What is the custom in manufacturing stock 
sizes? Don’t they cut them a little over, so that they will 
be full dimension when dry? 

Mr. Mershon—They used to—but they don’t do it any 
more. The saw mill man jis shrinking his board a good 
deal nowadays himself instead of depending upon the 
weather to do it 


The chair inquired if any resolution upon the subject 
was desired. 


Mr. Farrin—It would assist us in the other association 
to have an expression now. 1 don't think the members 
ought to be indifferent to it. It is a serious condition for 
us to have no fixed rule for measurement of lumber. I 
think that when Secretary Perry says that in his office in 
New York his time is largely taken up with kicks and 
lawsuits from hardwood lumbermen it indicates that there 
is something wrong somewhere. Perhaps we could correct 
that by getting together on, some plan. It is pretty hard 
to ship a carload of lumber and be unable to prove that 
the lumber is all there or that it is short. We might 
have testimony that one kind of measurement was cus 
tomary, and they might have an equal amount of testi- 
mony in favor of another kind of measurement, so that 
even a court would be unable to decide. It seems to me 
that this body and the National Hardwood Lumber Asso- 
ciation are the bodies to settle this matter. I think it is 
one that we ought to settle. It is important that we have 
some basis for measurement, some custom or law, 

Mr. Mershon—We have had a good deal of trouble this 
same way. We find that there are perhaps four or five dif- 
ferent ways of measurement right in the state of New York. 
I would like to have the thing settled in some way. 


White Pine Measurement not Uniform. 


The chair—Gentlemen, this question is not confined to 
the hardwood business. We have now a case under arbi 
tration upon the measurement of white pine uppers. This 
matter is as important to all dealers in lumber as it is to 
the hardwood people alone, who have started this discus- 
sion. I know our members would all appreciate it if this 
association would give a sort of published expression as to 
what was the custom in measurement. I don’t think you 
can lay down a law to be always absolutely followed, but 
you can say that it is the sense of this association what 
the usual custom shall be. This would be of much assistance 
to our arbitration committee, and possibly in the settle- 
ment of many disputes without resort to arbitration. If 
we had some resolution offered upon this subject it would 
probably bring it to a satisfactory solution. 

W. H. Russe—I don’t like to offer that resolution, as I 
am such a strong member of the National Hardwood Lum- 
ber Association; but there is no doubt that if an expres- 
sion should come from here it would be adopted by our 
association. We have had troubles about the New York 
market, for instance, adopting our rules. I don’t think 
we want to force any other rules upon them without an 
expression from this body. If we can now have a recommen- 
dation from tbis body to our association I am satisfied 
that the National Hardwood Lumber Association would 
incorporate that kind of measurement in its rules; and I 
hope that somebody will make a motion of that kind. 

T. S. Fassett—I think that any rule of that kind relating 
to the half inch would have perhaps to apply to hardwood 
only, as it occurs to me that it could not properly apply 
to pine, which is made largely in stock sizes. It seems to 
me that if it were to apply here some of the manufac- 
turers would make their 10-inch scant half an inch, and 
their 8-iInch, and still measure them 8 inches; and the 
building specifications and the trade demand full widths. 
Therefore, for that reason alone, I think it ought to apply 
to hardwood only. 

The chair—Not on pine of all widths? 

Mr. Fassett—-The trouble is that we will get deeper. If it 
applies to one width it ought to apply to any. Pine is not 
sawed Into all widths, for the most part. 

Mr. Farrin—This applies to miscellaneous widths only. 
The board rule would not be used on dimension widths. It 
is applicable only where the board rule is used. 

James Cooper—We are shippers of hardwood lumber and 
our custom is to divide on the half inch. We don’t have 
very much trouble except in certain cases, where I think 
most of them throw off the fractions entirely; but only a 
small percentage of our trade do it. I would like to have 
a resolution passed. I think it would be better for the 
trade if some expression were made as to where the divi- 
sion should come. In No. 1 stocks and lower grade they 
are generally in stock sizes; but others I think would be 
involved in the question of the fraction. 

The chair—Everybody is talking on this subject, but 
you all want some one else to offer a resolution, 

Mr. Warrin—Mr. Wall and Mr. Russe and myself feel we 
can hardly offer the resolution because of our relations to 
the committees of the National Hardwood Lumber Associa- 
tion. We would like to have some friend offer the resolution. 

The chair—We might take this matter up a little later if 
you hardwood men want a conference on it and are too 
modest to offer a resolution yourself. Perhaps you can find 
some one to do it for you. 


_Hugh McLean suggested that the hardwood men re- 
a for a short conference upon the matter, which they 
aid, 

A Mr. Tyler was then introduced and presented the 
matter of the Freight Payers’ Protective Association, 
a private enterprise incorporated in New York last 
November, with a membership fee of $25, giving its 
members the privilege of insuring any shipment against 
claims for a small premium, the corporation assuming 
all expense of prosecuting the claims and pretending to 
greater success in this direction than their members 
individually could achieve in the handling of their own 
freight claims. 


Election of Trustees. 


T. 8. Fassett read the report of the committee on 
nominations for trustees. Mr. Fassett reported that 
in its nominations the committee had renominated a 


number of the present trustees, because on account of 
their relationship with various important matters and 
departments in the association it was felt that they 
should be continued in office. The nominations were as 
follows: 


John N. Scatcherd, Buffalo, N. Y. 

Robert C. Lippincott, Philadelphia, Pa. 
Carleton M. Smith, North Tonawanda, N. Y. 
Guy Gray, Cleveland, Ohio. 

Lindsley H. Shepard, Boston, Mass. 

Lewis Dill, Baltimore, Md. 

IF’. H. Smith, St. Louis, Mo. 


The report of the committee was adopted, and the 
secretary was instructed to cast the ballot of the asso- 
ciation for the gentlemen named in the report. 

The chair called attention to the fact that while the 
trustees elected the officers of the association it had 
been customary in past years for the convention to 
recommend some one to the trustees for election as 
president. He called for suggestions along this line. 


W. B. Mershon—I move that this meeting recommend Pen- 
dennis White, of North Tonawanda, N. Y., for election as 
president of this association. He is our first vice president, 
and it has been our custom to follow that line, and even 
though it were not it would be my great pleasure to see Mr. 
White our president. 


Mr. Lippincott called John J. McKelvey to the chair 
and seconded the nomination, which however had al- 
ready received several seconds. He stated that Mr. 
White’s work had been invaluable to the association 
not only because of his brilliant achievements upon the 
trades relations committee but in everything which 
“ame before the association, and that Mr. White’s re- 
grettable absence from the present meeting left a void 
which nothing could adequately fill. 

The recommendation was unanimously carried. 


John T. Riley—-During the reading of Mr. McKelvey’s 
report I gathered from it that it was the wish of the trus- 
tees that there should be another permanent committee, a 
committee on forestry. I therefore move to amend article 10 
of the by-laws by adding after the words “Committee on 
Arbitration and Complaints” the following words, ‘‘Commit- 
tee on Forestry.” 


Carried. 


The chair—Mr. Mershon, I believe there was something 
that you wished to speak of in the meeting this morning. 

Mr. Mershon—I believe not; I have no bombshells to 
throw into camp this time. 

L. C. Slade—I have a resolution here I would like to offer. 


Mr. Slade sent up the following resolution, which was 
read by the secretary: 


Whereas, The establishment of a proper system of forest 
care and culture would in the opinion of the members of this 
association tend to preserve and prolong as well as other- 
wise improve the conditions of the lumber industry; now 
be it 

Resolved, That the committee on forestry, to be appointed 
by the president under the amendment of the by-laws, devise 
and submit a plan under which the membership of this 
association may be so extended over all sections of the 
United States as to make it practicable for some effective 
action to be taken toward the betterment of forest condi- 
tions. 

The resolution was upon motion unanimously adopted 
by the convention as a recommendation to the board 


of trustees. 


The London Clause. 


The chair—Gentlemen, in the report of Mr. McKelvey 
there was reference made to a very onerous sort of charge 
that is put on shipments of lumber, particularly to the 
port of London; and he asked that something might be 
done toward having this removed. You all know there 
is not only the old trade in the shipment of hardwoods, 
but there is considerable of North Carolina pine being 
shipped to these districts at the present time. It is quite 
an object to have these things taken care of for the benefit 
of the trade, no matter what district makes the shipments. 
If we could have some expression that we could use with 
congress or in dealing with the proper authorities it would 
be of much assistance. 


Mr. McKelvey announced that one of the hardwood 
men then absent from the room had a resolution upon 
that subject to present. 


D. L. Gillespie—Pertinent to your subject I want to state 
that it is of big interest to me, inasmuch as I know 
something of the conditions, as an exporter, particularly 
having experience in shipping to the British Isles. I don’t 
believe, sir, that in merely taking up the question, if I 
understand it properly, about the discriminating rate to 
London, you are carrying it far enough. It seems to me 
that something ought to be done in regard to the various 
steamship lines that don’t live up to a written contract, 
having quoted you rates and guaranteed them for a cer- 
tain time; and then rendering you an accounting—and I 
have never yet seen an accountant able enough to fathom 
one of these accounts. It is a veritable Chinese puzzle. I 
have had something to do with the shipment of material 
into foreign markets in the past four years—more par- 
ticularly in the past three years; and I may state to you 
that on one contract alone, after calculating very liberally 
upon what those freights ought to be, and then making 
a reasonable addition over and above all that, I was still 
short $16,000 on one job. I say that truthfully, and the 
figures upon my books will substantiate it. suppose 
legally I can collect some of it, and I am going to try to 
do so; but my object in making this statement is to try 
to preclude the possibility of these things in future; be- 
cause you know that when it comes to going before the 
British courts, and neglecting your business while you are 
8,000 or 4,000 miles away, it is going to be quite a costly 
affair. I merely wish to mention this, and respectfully to 
suggest that you do something to let these people know 
that when they make a contract they are to be expected 
to live up to it. I can show you many instances where they 
have absolutely and utterly repudiated their agreements 
in every respect. 


W. H. Russe offered the following resolution: 


Resolved, That the National Wholesale Lumber Dealers’ 
Association declares itself strongly in favor of the bill 
now pending in congress for the abolition of the London 
landing charge now imposed by steamship companies upon 
lumber and other products exported from North Atlantic 
ports, and calls upon congress to remove this unjust dis- 
crimination against American goods by the prompt passage 
of said bill; and be it further 

Resolved, That the secretary forward a copy of this 
resolution to Senator Frye, chairman of the senate com- 
merce committee and furnish the members of the association 
copies for mailing to the senators and representatives from 
their respective localities. 


es, 


Mr. Russe then spoke to the resolution, recounting 


the efforts at Washington in regard to the pendi i 
(which have been heretofore Sublished). at tee 
attention to the fact that this was a discrimination 
against none but shipments from the United States, 
The resolution passed and Mr. Gillespie was asked if 
he had any further resolution to offer covering the 
point raised by himself. He replied that he had not 
and that he thought that the passing of this resolu. 
tion would have a general beneficial effect alon th 
lines which he had discussed. lites 


Dividing on the Half-inch. 


Hugh McLean reported from the conference of hard- 
wood men the following resolution for adoption: 


Resolved, That the rule be to divide on the one-t 
that when exactly one-half inch or under the monserennl 
be called down; when plump over one-half inch to be called 
up. This shall not be construed to cover dimension or stock 
sizes. : ; 


Mr. McLean requested also that the pine men join 
with the hardwood men in the adoption of this rule 
for measurement. 


Mr. Slade—As a white pine man I don’t see the necese 
of bringing us into that resolution. Without giving it act 
thought, personally I would not rather see that done We 
have never had any difficulty along these lines and. hay 
opt measured our lumber for what the board rule shows 

o be. 

The chair—That is just what the resolution e 
and, as I told you, the arbitration committee has that a 
ter in dispute now, on white pine uppers, and it is a ver 
serious matter as to the shortage claimed. 7 

Mr. Mershon—I imagined that we would find this a deep 
question when we got into it. I recognize that it would be 
a mighty good thing for this association to have something 
authoritative on the subject; something that would be a 
basis, so that in case of a dispute to be settled by the board 
of arbitration, or something that had to be settled by the 
courts, there would be some authoritative standard. Now 
if we fix a rule of course we are going to buy by it as well 
as sell by it. The trouble is that many of us like to buy our 
lumber with fractions off and sell it by the rule that has 
just been recommended to us for adoption. But suppose you 
have a 2-inch plank and it measures 11% feet; according 
to this rule it would be doubled, 22 feet, when you know it 
is 23 feet. There are quite a number of these little things 
to fix here in connection with this. It used to be the cus- 
tom to measure each plank what it actually contained. Now 
the custom is quite general that the face measure be taken 
and the fraction be put into the total. Upon a 3-inch plank 
the difference is more pronounced. Take one that measures 
11% feet face measure ; would you call it 33, 34, 34% or 35 
feet? I think this something worth thrashing out right 
here and now. 

Mr. Blades—This is an important matter and we should 
declare ourselves upon it. It has been our custom to meas- 
ure as the board rule shows it. The question raised by 
Mr. Mershon is also something that might be considered. 
We in our business have very little thick lumber. Our rule 
is to measure to the nearest figure on the board rule, and if 
it is thick lumber we double the amount. I believe it is the 
most simple way. 


Mr. Slade pointed out that under such a rule tlie manu- 
facturer might be inclined to throw his lumber into 
mixed sizes in order to get the benefit of fractions, pur- 
posely making it scant inches. Mr. Fassett also dwelt 
upon this point, stating that it was desirable that the 
manufacturer saw certain much required stock sizes 
as far as possible. After further discussion and amend- 
ment Mr. Russe moved that the matter be referred to 
the pine associations and also to the National Hard- 
wood Lumber Association with a request to take up 
the matter and settle it definitely in some way, and 
this motion prevailed. 


Retailers Enter the Meeting. 


The retail delegates had entered the convention hall 
and the chair called for the report to Chairman Guy 
Gray, of the committee on trade relations. Mr. Gray, 
however, had not yet arrived. In his absence W. G. 
Hollis arose and addressed the chair as follows: 


I have been delegated as chairman of the several meetings 
which the retail associations have been holding to speak for 
them at this time. I presume that I have been selected for 
this job because I have grown gray in the service of a retail 
dealers’ association and I am reminded of that frequently. 
I have a friend who says that when he meets me and looks 
at my gray hairs it reminds him of James Whitcomb Riley. 
I asked him in what way I reminded him of Whitcomb Riley 
and he said that my gray hairs brought to his mind the line 
about “when the frost is on the pumpkin.” [Laughter.] 

I want to thank you very pod para for the kind invitation 
to us to come here. We have been coming to your meetings 
for the last five years and each year we have gotten 00d 
out of it, and I trust that you also have gotten something 
out of our conferences of benefit to you. We came to Chi- 
cago glad because you had a trades relations committee to 
confer with the retailers and receive their recommendation. 
We said to ourselves that those retailers dewn in the east 
must have a snap; it is not so with us in the west under 
present conditions. We don’t know how much you gentle- 
men know abort the situation in the northwest, but the 
white pine man today is selling his lumber so easily and 
there is such a demand for it on the part of the retail deal- 
ers that he is very independent, He does not know his best 
friends on the street whén they want to buy Jumber. They 
don’t want to have relations, not even trade relations, and 
certainly not a trade relations committee. We tried to 
nave them appoint such a committee, but they would not 


do it. 

Mr. Scatcherd in his remarks last night at the banquet 
said that this would be the last meeting at which the retall- 
ers would be invited. I should very much regret if this 
was the last time, and I prefer to think that that was 
joke. We want to meet up with you and to maintain an 
acquaintance with you. e are your agents, gentlemen, to 
sell your lumber to the consumer. We stand between = 
and the poor crops in the western country and perhap 
between you and poor debtors in the eastern country. 4 
don’t know just whether you depend entirely upon the crop 
down there. You did not use to when I lived there. I am 
an eastern man and am proud to claim the old ome 
wealth of Massachusetts as my native state. We feel t - 
our interests are your interests and it is to our ae 
interest for you to make such conditions for the retalle 
that he can live and make a dollar, unless you wish 0 0 
into the business of selling to the consumer direct, and tall 
not believe that you want to do that with the endless de ah 
which it involves. We have accomplished something “a 
time that we have met, and while it may not have been a 
that might have been desired, each year we have been ae 
ting nearer to it. We retailers of the west have felt e 


year for the last four years that we were getting nearer tf 
those in the east. We entered the east four years ago to 
have hit it a harder lick each year until now we see eat 
what of an opening. These associations represent @ 
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10,000 retail dealers and we are glad of the opportunity to 
come bere and talk with you. 

There will be some matters presented to you by the trade 
relations committee which are very serious problems, and 
roblems over which we have labored long and earnestly. 
We have not found a satisfactory and unanimous solution 
for them as yet, but we hope we may. We hope that in 
discussing them you will take these things carefully into 
consideration and not feel that the retailer in asking for 
these things is asking for things that he knows are wrong, 
because he is asking for something which he thinks is right. 
If you can convince him that he is wrong that is for you 
to do, or if he can convince you that he is right he will 
try to do that. I want to thank you very kindly and 
thank the hosts of last evening for our entertainment here 
and the kind reception which has been accorded to us. 

Guy Gray—As chairman of the trade relations committee 
I move that we now go into executive session in order 
that the report may be considered and that after the 
report is made we adjourn and have the retail association 
representatives meet with us at 2:30 o’clock in the after- 
noon to discuss these questions if in the judgment of the 
convention it is thought best that they be discussed in 
open meeting. 


This motion prevailed and the meeting went into 
executive session. 


THURSDAY AFTERNOON’S SESSION. 


The meeting reconvened at 3:30. The first order of 
business was the reading of the report of the committee 
on marine insurance by Guy Gray. Mr. Gray prefaced 
his report by saying: 

“The committee on marine insurance did not think 
enough could be accomplished by getting together to 
warrant putting the association to the expense of calling 
them to meet at New York or any other central point. 
I expected that the members of the committee would be 
here and we could have a meeting and make our report 
at this time. I think, however, that I am the only mem- 
ber of the committee present.” 


His report was as follows: 


Marine Insurance Report. 


You will remember that at the Pittsburg meeting a 
marine insurance committee was authorized and instructed 
to take up the organization of a marine insurance company 
to insure the members of this association against the 
losses on lumber shipped by lake. Your committee regrets 
that it was not able to secure subscriptions for more than 
$15,000 of stock in such a proposed company. This amount, 
in the judgment of the committee, was not only inade- 
quate to afford protection to the insured, but it was not 
sufficiently large to comply with the amount. of 
capital required by the statute of any state under whose 
laws such a company could be organized. I understand 
that there is available now a charter that was issued sev- 
eral years ago in the state of Ohio, and that it could be 
bought for a nominal sum, under which a company could 
be organized with a capital of $50,000, $30,000 paid in; 
I am not sure but $10,000 paid in cash and notes for 
the balance. If that charter would be satisfactory to the 
insurance commissioners of Ohio it would be very valuable 
to this association if we undertake to organize and conduct 
a marine insurance company. 

That charter could not only be used for marine insur- 
ance but for fire insurance as well. The matter is being 
investigated, and the committee will be able to report 
upon that later. The laws of Ohio or of New York or of 
any other state in which it would be advisable to organize 
a company require a paid up capital of $200,000, which 
in the judgment of the committee could not be secured in 
the lumber organization, and the only thing left to do 
would be to organize under the laws of West Virginia or 
New Jersey. 

According to data furnished by twenty-four members of 
this association, the percentage of the amount recovered 
from the insurance company for losses for 1900 was 40 
percent of the amount paid by those members for premiums, 
while forty-two members report having paid for premiums 
in 1901, $52,000, in round numbers, and have made claim 
for losses amounting to $36,000 or nearly 70 percent of 
the premiums paid. Up to last year, from the data that 
the insurance company has collected, the losses amounted 
—by last year I mean up to 1900, including 1899—the 
amount recovered for losses was 22 percent only of the 
premiums paid. In 1900 it was 40 percent, and last year 
lt was 20 percent. The claims for losses were 70 percent 
of the amount of premiums paid. According to the state- 
ments made by the insurance company last year, and from 
our personal observation, we think that the last season was 
one of the most disastrous for the insurance companies, not 
only on lumber and cargoes but on all risks. In the light 
of this disastrous season, which we have just passed, and 
the lack of interest shown in this matter when it came to 
subscribing for the stock of the company, your committee 
has nothing to offer in the way of recommendations. 


The chair then stated that if there was no objection 
the usual course would be pursued in the handling of 
the report and it was ordered spread upon the records. 


PRESIDENT PENDENNIS WHITE, 
North Tonawanda, N. Y. 





EX-PRESIDENT R. C. LIPPINCOTT. 
Philadelphia, Pa. 


OFFICERS OF THE NATIONAL WHOLESALE LUMBER DEALERS’ 


President Lippincott then called for comment on the 
report. 


Mr. Gray—Some of the members of the association have 
asked me how we were getting along with our insurance com- 
pany in Cleveland. For the information of those who are 
not aware of the formation of that company I would state 
that some of the firms in Cleveland entered into an agree- 
ment, They created a fund which was turned over to a trus- 
tee. This fund was the amount of the same premiums that 
they would have paid to the insurance companies. At the 
end of the season the original fund was turned back with 80 
percent of the premiums paid. That was in 1900. In 1901 
we had ten members, and while we were not quite as fortu- 
nate as in 1900 we will return the original amount paid in 
and 50 percent of the premiums paid in. They have made 
between $15,000 and $20,000 saving in two years. 

Mr. Mershon—Probably this is not a matter that is rightly 
within the association’s scope. It is something that is only 
valuable to those situated on the lakes. It is a very small 
percentage of the membership of the association, but | would 
like to say to those interested that I stand ready to subscribe 
liberally to the fund, for I know you will lessen the cost of 
your insurance by doing so. 


Trade Relations. 


The chair then stated that the committee on trade 
relations was ready to make its report and that the 
secretary would read a resolution which it offered. The 
resolution was as follows: 


Whereas, The delegates assembled here by our invitation, 
representing the retail associations, have stated openly that 
they are not authorized to represent their associations in a 
binding manner ; be it 

Resolved, That their resolutions and requests be not con- 
sidered. 


Before any action was taken upon this resolution there 
was considerable discussion and Mr. Gray offered the 
following supplementary report: 


Mr. Gray—Since the resolutions were offered this morning 
and given to the committee on trade relations we have been 
able to get four or five of its members together. In reference 
to resolution No. 1 adopted by the delegates of the retail 
associations we recommend that it be referred to the execu- 
tive committee with power to act, recommending that so far 
as possible the executive committee comply with the requests 
made. Their resolution No, 1 is the one requesting us not to 
ask for information as to the financial standing of parties 
whom we have not classified: 

Regarding resolution No. 2, which is in reference to the 
circulation of classified lists, your committee would recom- 
mend that they be referred to the executive committee with 
power to act and without further recommendations from your 
committee, ; 

Referring to resolution No. 3, which is the matter pertain- 
ing to the classification of carpenters and builders or builders 
doing a carpentering and a business in connection 
with the retail lumber business, it is the opinion of the com- 
mittee that that resolution is too arbitrary, as it does not 
embody the principles of arbitration, and we cannot adopt it. 

Mr. Chairman, | move the adoption of this report of your 
committee on trade relations. Its adoption means the 
rescinding of the action thal was taken this morning in exec- 
utive session. 


The motion was seconded by W. B. Mershon. 


The chair—yYou have heard the motion as made. Are you 
ready for the question? You understand that it means that 
the executive committee will take hold of the first two resolu- 
tions as offered and from the information that they have 
received as to the requests of the retail associations they will 


no doubt act in such a way as to be quite satisfactory to the. 


retail associations in reference to the manner of the office 
work in sending out the previous forms or changing them so 
that there will be no objection to them by the retailers. 

In the question of arbitration we cannot rescind our 
action, 

I would like to hear from some of the delegates of the 
retail associations. Will Mr. Lake say something? 

Mr. Lake—I have very little to say upon this subject. I 
fear that possibly I have had too much to say before your 
trade relations committee, but they were the honest expres- 
sions of the retail associations, and the matter which we put 
before your trade relations committee was one that we felt 
to be in accord fully with the Boston ee as we have 
interpreted it for the last three years. It is a matter which 
will probably be taken up by the different retail associations 
and your trade relations committee during the coming year, 
and [ most sincerely hope will be settled satisfactorily to 
both parties. 

I must say that I was very much shocked by the resolu- 
tion just read by Mr. Perry—that you had refused to accept 
these requests—and I am equally gratified that the chairman 
of the trade relations committee has seen fit to recommend 
what he has, which shows that you wish as do we—that the 
relations between our associations be continued with mutual 
benefit. I do not think at this time that it is desirable to go 
into a discussion of the matter of resolution, as you have 
termed it, No, 3. I hope and expect that it can be taken up 
between the various retail associations and your trade rela- 
tions committee and amicably settled. 

The chair—The position taken by Mr. Lake is certainly the 
one we feel here. I think you will appreciate the time and 


SECRETARY EUGENE PF. PERRY, 
New York City. 


attention we have given to the matter, but we were some- 
what surprised to find that your delegates did not come here 
= power to act upon and close anything definitely at this 
time. 

Mr. Lake—I would like to add a word of explanation. 
The delegates did come here with power to act and could 
have entered into any agreement. The statement I made 
was that if the action proposed was taken I felt sure that 
the eastern associations would find it to their advantage to 
break off from or rather repudiate the relations which now 
exist under the Boston agreement. 

Mr. Hotchkiss—In behalf of the Illinois, Northwestern and 
the Missouri, Kansas & Oklahoma associations I wish to say 
that we came here with the understanding that we were 
fully delegated to act in behalf of the associations repre- 
Sented on any question that might arise. 

Mr. Gray—These resolutions, you will understand, were 
adopted by those associations as a body and they told us 
that as a unit they did not have power to act. That is, a 
majority of them did not. 

The reason for the calling of the meeting together to dis- 
cuss this further was that we recognize the force of the argu- 
ment in regard to our asking for information regarding the 
financial responsibility of persons in whom we were not inter- 
ested.. We were somewhat in sympathy with that and it 
made little difference to this association upon that subject 
as to whether those present were- regularly delegated with 
authority from their associations or not. 


Compliments from East to West. 


Secretary Perry then read the following resolutions 
which had been furnished to him by William B. Mer- 
shon: 


Whereas, The welcome extended to the National Wholesale 
Lumber Dealers’ Association and the lumbermen from the 
east by the lumbermen of the west has a us all by 
its heartiness and cordiality and the magnificence with which 
the hy -ttamnmna for our entertainment have been carried 
out ; be it 

Resolved, That the thanks of this association be extended 
to all of those who have taken part in tendering to us this 
— and furnishing us with our entertainment; and be it 
urther . 

Resolved, That the tenth annual meeting held in the city 
of Chicago, under the auspices of the lumbermen of the west, 
be declared to be among the most successful and enjoyable 
annual meetings in the history of this association. 


The motion was unanimously carried and the chair 
then announced that a letter was at hand from the St. 
Louis Exposition management requesting the co-opera- 
tion of the association. He stated that he did not know 
that it would be necessary to read the letter in full 
at this time. ° 

John N. Scatcherd—I am a little bit sensitive upon that 
point. 

The chair—They got a government appropriation and 
you did not. 

Mr. Scatcherd—Yes, I know they did, but God knows 
that they are going to suffer. (Laughter.) If there is 
anything that we can do let us go in and do it. I feel 
sorry for Francis and his crowd. You fellows did me the 
handsome thing, but it cost us $3,000,000. I move you, sir, 
a vote of censure to these men in St. Louis, and a vote of 
sympathy likewise. I move that it be printed on mourning 
paper and sent to them, and say it comes from the National 
Wholesale Lumber Dealers’ Association because they are 
so foolish as to undertake to do what Buffalo could not 
succeed in doing. (Laughter and applause.) 

Under the head of general business Mr. Cochran, of 
Philadelphia, called attention to the vote of thanks 
which had been passed by the retail delegates to the 
hosts of the oceasion similar to the resolutions which 
had been presented by Mr. Mershon. 

In closing Mr. Lippincott thanked the members very 
much for their attention to the proceedings of the meet- 
ing and also for their support of him during his two 
years’ incumbency of the presidential office. 

J. M. Hastings, of Pittsburg, moved that the thanks 
of the association be extended to the retiring president 
and called for a rising vote, 


The chair—I understand this is in favor of the reso- 
lution expressed by Mr. Hastings and I thank you for your 
consideration in this matter. 

The session then adjourned. 


The New Officers. 


Immediately after the adjournment a meeting of the 
trustees was held and the following officers were 
elected: 

President—Pendennis White, Buffalo, N. Y. 

First vice president—Louis C. Slade, Saginaw, Mich, 

Second vice president—Guy Gray, Cleveland, Ohio. 

Treasurer—Frederick W. Cole, New York. 

Secretary—Eugene F. Perry. 


The election of trustees has already been reported. 
The newly elected officers, together with the holdovers, 
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make the present personnel of the board of trustees as 
follows: 
TERMS EXPIRE IN 1903. 
Charles M. Betts, Philadelphia, Pa. 
Frederick W. Cole, New York city. 
William Easton, Albany, N. Y. 


E. C. Grant, Ottawa, Ont. 
F, E. Parker, Bay City, Mich. 
E. V. Babcock, Pittsburg, Pa. 


Lewis C. Slade, Saginaw, Mich. 
TERMS EXPIRE IN 


‘. H. Bond, Oswego, N. Y. - 
* FE, Rowland, Toledo, Ohio. 


1904. 


jeorge D. Burgess, Memphis, Tenn. 
}, L. Fisher, Cleveland, Ohio. hott 
*endennig White, North Tonawanda, N. Y. 
J. A. Cheyne, Pittsburg, Pa. 
Edward Hines, Chicago, Ill. 
TERMS EXPIRE IN 
John N. Scatcherd, Buffalo, N. Y. 
R. C. Lippincott, Philadelphia, Va. iat 
Carleton M. Smith, North Tonawanda, N. Y. 
Guy Gray, Cleveland, Ohio. 
Lindsley H. Shepard, Boston, Mass. 


( 
( 
( 
I 
I 


1905. 


Lewis Dill, Baltimore, Md. 
kr. H. Smith, St. Louis, Mo. 





Retail Association Delegates Meet 


in Connection with the Annual Meeting of 
the National Wholesale Lumber Dealers’ 
Association, Auditorium Hotel, Chicago, 
March 5. 1902. 

The meeting of delegates of retail lumber dealers’ 
associations was called to order at 10:30 a. m. by 
Richard Torpin, of Philadelphia, and on motion W. G. 
Hollis, of Minneapolis, was elected chairman and George 
W. Hotchkiss, of Chicago, secretary. 

Upon roll call the following delegates were found to 
be present: 

C. H. Ross, A. F. Frudden and W. G. 


© Aumbermen's Association. ‘ L 
— ni Ireland and J. PD. Crary, New York Lumber Deal- 


ers’ Association. 
Samuel D. Helfrich and Theodore Mottu, Baltimore Lum- 


ber, Bzchange, Everitt J. Lake, 





Hollis, Northwest- 


and 


E. B. Bronson, J. L. nage go ao 
Lumber Dealers’ Association of Connecticut. ; 
“Arthur L. Holmes and W. F. Judd, Michigan Retail 


wamber Dealers’ Association. : ; 
= T. McGrath, G. W. Hotchkiss and Samuel Mcfeeley, 
liinols Lumber Dealers’ Association. 
, Richard Torpin and Harry Humphreys, Philadelphia 
Lumber Dealers’ - Association. ‘ 
F. N. Smith, J. Blam Artz and C. H. 
Association of Lumber Dealers. 

c. W. Ennis, J. W. Searing and James M. Reilly, New 
Jersey Lumbermen’s Protective Association, 
Marcus L. Foster and eS” Wood, 
Retail Lumber Dealers’ Association. 

B. Fowler and J. T. Eaglesfield, Indiana Retail Lum 
ber Dealers’ Association. 

Fr. M. Crowley and Paul Retail 
Lumber Dealers’ Association. i 

"HL. A. Gorsuch and E, 8. Miner, Missouri, Kansas & Okla 
homa Association of Lumber Dealers. ‘ 

C. B. Greef, Central Iowa Lumber Dealers’ Association. 


Townley, Union 
Massachusetts 


Lachmund, Wisconsin 


A delegate from New York presented the following 
resolution, following its presentation with an argu- 
ment: 


Whereas, By unanimous vote at the joint conference of 
representatives from the several retail lumber dealers’ as- 
sociations, held in New York city, February 27, 1902, it 
was voted that a protest be entered with the Trades Rela- 
tion committee of the National Wholesale Lumber Dealers 
Association against publication of classification lists; 

Resolved, That the classification of wholesale consumers 
be made a record by the National Wholesale Lumber Deal- 
ers’ Association, to be made use of for the benefit of its 
members in regular manner as information concerning 
credits filed with the Bureau of Information. 


It was stated that the resolutions had been approved 
by the eastern associations, and on motion of Mr. Frud- 
den the resolution was referred to a special committee 
of three to report a resolution expressive of the senti- 
ments of this meeting upon this subject. 

The committee after due consideration reported as 
follows: 

Committee Report. 


unanimous vote of a joint conference of 
representatives from the following retail associations: 
Northwestern, Baltimore, Michigan, Illinois, Philadelphia, 
Union of Ohio, New Jersey, Massachusetts, IJlinois, Wiscon- 
sin, Missouri, Kansas & Oklahoma, New York Lumber Trade 
Association and Central Iowa Retail Association, held at 
Chicago, March 5, 1902, it was voted that a protest be 
entered with the Trades Relations committee of the National 
Wholesale Lumber Dealers’ Association against the publica- 
tion of classification lists ; 

Resolved, That the classification of wholesale consumers 
should be made a matter of record by the National Whole- 
sale Lumber Dealers’ Association to be made use of for 
the benefit of its members in regular manner as is infor- 
mation concerning credits filed with the Bureau of Infor- 
mation. 


Adopted. 
It was moved by a delegate and duly seconded as fol- 
lows: 


Whereas, Retail associations were organized for the pur- 
pose of retaining for the retail dealer such trade as right- 
fully is his; and, 

Whereas, The trade of the contractor and builder is 
ee — does exclusively belong to the retailer; there- 
fore be 

Resolved, That the concerns decided by the respective 
retall associations to be carpenters and builders, whether 
they own or operate yards or not, shall never be consid- 
ered legitimate customers for the wholesaler to sell to. 

Any other procedure would be a great injustice to a large 
percentage of the National Wholesale Lumber Dealers’ 
Association, who would not wish to sell this class of trade 
under any conditions; an injustice to the retailer, to whom 
the trade properly belongs, and an injustice to every car- 
penter and builder operating without a yard, who is forced 
to compete with these dual concerns. 


On motion further consideration was postponed to 


Whereas, By 


the next session, and on motion the meeting adjourned 
to 2 p. m. 
Afternoon Session. 

The question of the delayed resolutions was taken up, 
and being put to vote the resolutions were adopted. 

By a delegate: 

Resolved, That Mr, Crary, of New York, be considered 
primarily as the representative of this meeting at the joint 


conference to be held with the National association in the 
matter of the Bureau of Information. 


Adopted. 
By a delegate: 


Resolved, That this meeting of delegates heartily endorse 
the action and plans of the Secretaries’ association in the 
matter of its Bureau of Information. ° 


Adopted. 

On motion the chair appointed a committee consist- 
ing of Messrs. Lake and Humphreys to wait upon the 
National association and ascertain at what hour they 
desire to meet this delegation. 

By a delegate: 

Whereas, At the annual convention held in Baltimore in 


1900 the joint meeting representing the retail lumber asso- 
ciations adopted a resolution which was submitted to the 


Trades Relations committee of the National Wholesale 
Lumber Dealers’ Association, requesting that committee 
to take the necessary action to prevent inquiries being 


made by the secretary of their association as to the financial 
standing of any consumer except those who shall have been 
classified as wholesale consumers; and 

Whereas, This class of inquiries has continued, very 
greatly to the annoyance of retail dealers in the several 
states and has been the occasion of creating a distrust in 
the minds of many retail dealers regarding the purport of 
such inquiries; be it, therefore, 

Resolved, That we hereby protest against the further 
continuance of this practice, and at the same time respect- 
fully request the discontinuance of such inquiries as being 
in conflict with the carrying out of trade reciprocity and 
the maintenance of friendly relations between the respect- 
ive branches of the trade. 


Adopted. 


By Mr. Crary, of New York, seconded by Mr. Torpin, 
of Philadelphia: 

Resolved, That the sympathy of this body be extended to 
Col. Charles M. Betts, of Philadelphia, in the loss of his 
son, and that the secretary be instructed to write a letter 
to Colonel Betts properly setting forth the sentiments of 
this resolution, . 

Adopted. 

The committee of conference with the National asso- 
ciation having returned, it reported that the trades 
relation committee would be in attendance in a few 
minutes. 


The Joint Conference. 


At 3:55 p. m. the committee on trade relations ap- 
peared for a conference. 

On motion Mr. Frudden, of Dubuque, was elected 
chairman, G. W. Hotchkiss, Chicago, secretary. The 
minutes of preceding business having been called for 
were read by the secretary. 

The various resolutions above named having been 
freely discussed, they were each of them referred to the 
committee on trade relations for further conference and 
report to the general meeting. 

On motion it was determined to hold a further con- 
ference with the joint committee at the same place at 
10 a, m. March 6, the retail delegates being requested 
to meet at 9 a. m. 

On motion the meeting adjourned to 10 a. m. March 6. 


THURSDAY’S SESSION. 


The adjourned meeting convened at 10 a. m. and was 
called to order by W. G. Hollis, chairman. Remarks 
were made by Mr. Frudden, of Dubuque, Ia., upon the 
evils of eastern dealers dealing with western parties 
who are at enmity with association principles and who 
send circulars broadcast in the east. After some gen- 
— discussion a delegate presented the following reso- 
ution: 


Whereas, The retail trade of the west is now and has 
been constantly harassed by the operations of certain 
western concerns, which make a specialty of offering lum- 
ber to consumers and contractors at wholesale prices in 
western territory; and, 

Whereas, The said concerns at the same time seek the 
trade of legitimate dealers in the east, as we believe, are 
enjoying a large and profitable trade among dealers; be it, 
therefore, 

Resolved, That we, the representatives of the retail lum- 
ber dealers’ associations of the east and west, viz., North- 
western Lumbermen’s Association, New York Lumber Trade 
Association, Baltimore Lumber Exchange, Connecticut Retail 
Lumber Dealers’ Association, Michigan Retail Lumber Deal- 
ers” Association, Illinois Lumber Dealers’ Association, 
Philadelphia Lumber Dealers’ Association, Union Associa- 
tion of Lumber Dealers of Ohio, New Jersey Protective As- 
sociation, Massachusetts Retail Lumber Dealers’ Associa- 
tion, Indiana Retail Lumber Dealers’ Association, Wiscon- 
sin Retail Lumbermen’s Association, Missouri, Kansas & Ok- 
lahoma Lumber Dealers’ Association, Central Iowa Retail 
Lumber Dealers’ Association, in joint conference assembled, 
do hereby condemn the said practices of the western con. 
cerns aforementioned as highly inconsistent and detri- 
mental to the business of regular retail dealers, and we 
cnte f ties our ae on geome todo everything in their 

ower to discourage and curtail such poachi 7 : 
and be it, therefore, . sciihaetaneiiaaueds 

Resolved, That we hereby request the National Whole- 
sale Lumber Dealers’ Association to assist us insofar as 
lies in its power in the accomplishment of the object as out- 
lined in their resolutions, 


Adopted unanimously. 

The trade relations committee being announced, Mr. 
Frudden took the chair. 

Mr. Gray, of the committee, reported that the com- 
mittee recommended that resolution No. 2 should be 
considered by the executive committee; that the com- 
mittee did not consider it advisable to consider resolu- 
tion No. 3 without an arbitration clause; that they 
understand resolution No. 4 to be withdrawn. 

A difference of opinion having developed, an informal 
understanding was arrived at that the trades committee 
should retire and endeavor to formulate a resolution 
which should be acceptable to both branches, 


The committee retired and informal discussion ensued 
and on return of the trades relations committee Mr. 
Frudden resumed the chair, and the committee pre- 
sented a report through Mr. Henson as follows: 
To the Assembled Committees of the Retail Lumber Dealers’ 

Associations: 

Gentlemen: This committee is willing to recommend for 
adoption by our association that all disagreements shall be 
settled by arbitration, by powers delegated by the presidents 
of the associations directly interested, and such arbitrations 
shall be governed by the regular customs and conditions 
prevailing in the trade where disagreements may arige. 

As conditions vary so greatly in different localities, it ig 
proper that each classification shall be based exclusively 
upon the merits of each particular case and shall not form 
precedents for subsequent decisions. 

It is also the opinion of this committee that the descrip- 
tion of a retail lumber dealer as expressed in the consti- 
tution of the Retail Lumber Dealers’ Association of Illinois 
is a very fair one. Yours very truly, 


G. M. Gray, 
Chairman Trades Relation Committee of National Wholesale 
lumber Dealers’ Association. 

The following resolution was presented: 

Resolved, That the president be requested to express to 
the National Wholesale Lumber Dealers’ Association, when 
we meet them this afternoon, our hearty thanks for their 
invitation to meet them at this time, and for the courtesies 
shown us, and that we extend to the lumbermen of the 
northwest, our hosts, our full appreciation of their grand 
hospitality. 

Adopted. On motion the meeting adjourned. 
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CONVENTION NOTES. 


One of the principal speakers at the banquet on 
Wednesday evening was R. A. Long, president of the 
Long-Bell Lumber Company, of Kansas City. His 
lengthy speech was delivered extemporaneously and he 
surprised everyone by an exhibition of a most won- 
derful memory. He hurled at the diners array after 
array of figures running into the millions, which he 
would give in detail to the last fraction of feet, dol- 
lars and cents. It was an exhibition of a trained mind 
that was simply marvelous. When his speech was con- 
ciuded, John W. Comstock, the well known lumber in- 
spector of Duluth, turned to a friend and said, “How 
that man must be wasting his life. I wish I had him 
in my business. He would make a tally boy that would 
simply be a cracker jack.” 

Kew people are so constituted that they can thor- 
oughly appreciate a joke on themselves. One man who 
can do this is W. B. Mershon, of Saginaw. He enjoys 
telling an anecdote at his own expense fully as well as 
he does one of which his friend is the victim. This, 
however, is a characteristic distinction between a wit 
and a humorist. Billie Mershon is a humorist—he 
laughs with you and not at you. Mr. Mershon was one 
of the chief speakers at the banquet on Wednesday 
evening, and for fully thirty minutes kept the entire 
audience convulsed with his wonderful Swede and Cana- 
dian French dialect stories. He was one of the stars 
of the occasion. On coming down to breakfast at the 
Auditorium hotel on ‘Thursday morning, Mr. Mershon 
was enthusiastically greeted by E. E. Hooper, secretary 
of the Lumbermen’s Association of Chicago. Mr. Hooper 
had had a delightful evening the night before and the 
events of the banquet were uppermost in his mind. He 
dilated on the splendid function of the evening before 
and said that it was the finest affair of the sort that 
he ever attended. Then apropos to nothing he said: 
“By the way, Mr. Mershon, were you there?” 


Vernor S. Woolley was missed at the banquet on 
Wednesday evening. Mr. Woolley was formerly buyer 
of the Edwin 8S. Hartwell Lumber Company, but now 
is associated as a principal with the Provident Lumber 
Company, of Philadelphia, but makes his headquarters 
at Tifton, Ga. The diners at table 24, all old time 
friends of Mr. Woolley, at the suggestion of Morris 
Tremaine, of Buffalo, autographed one of the menu 
bills and sent it to Mr. Woolley as a remembrance. 

The National Wholesale Lumber Dealers’ Association 
has just parted with an ideal president. His work at 
the head of this organization has been marked by con- 
servatism, justice and common sense. Few men other 
than Robert C. Lippencott would have consented to 
divide his time between his own affairs and that of an 
association of this character where the possible profit 
to himself was so slight as compared with what his 
talents might have achieved for himself had he devoted 
his entire energy to his own business. The lumber trade 
of the country, whether members of this association or 
not, owe Mr. Lippencott a heavy debt of gratitude. 
The association is fortunate, however, in having elected 
as its head another strong man who is as unselfish and 
willing to work for the betterment of the lumber trade 
as was his predecessor. 

Lewis C. Slade, of Saginaw, Mich., the newly elected 
first vice president of the association, won his election 
simply by force of the tireless, conscientious and excel- 
lent work he has done during the last year as a member 
of the board of trustees. Mr. Slade is an enthusiast on 
the work of the association and his election to the vice 
presidency reflects credit on the good judgment of the 
members. 

Lewis Dill, of Baltimore, Md., the well known yellow 
pine operator, came out to the convention, and er 
profuse in his compliments to the hosts for the splend\ 
entertainment that was tendered. 

One of the distinguished lumbermen who ; 
the convention and banquet of the National Wee 
Lumber Dealers’ Association and who occupied a sea 
at the speakers’ table was O. H. Ingram, of Eau - 
Wis. Mr. Ingram is one of. the noted white pine 
ators of the northwest and is identified with the bee 
haeuser interests in Wisconsin and Minnesota and 4 


attended 


in the $8,000,000 Pacific coast timber properties g? 
cently acquired by the same interest. Mr. 


Ingram 
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ially delighted at the release of Miss Stone from 
oper nizerian  brigands, as he was one of the first to 
respond to the call of the board of foreign missions 
with a check for $5,000 for the ransom fund of $100,- 
000 demanded by the brigands. 


Morris M. Wall, inspector general of the National 


Hardwood Lumber Association, was not idle at the con- 
vention of the National Wholesale Lumber Dealers’ As- 


sociation. He has added fourteen new members to his 
association during the past few days. 


A prominent Michigan wholesaler observed on Thurs- 
day: “While I have long been a member of the Na- 
tional Wholesale Lumber Dealers’ Association, this: is 
the first meeting I have ever attended; and I want to 
say further that so long as I am in the lumber busi- 
ness I shall never miss another one.” There are other 
members of the association who would arrive at the same 
conclusion did they but once have enterprise enough to 
attend an annual meeting of the organization. 


John J. Stevenson, of the Williamson & Libbey Lum- 
ber Company, Oshkosh, Wis., arrived in Chicago Wednes- 
day from the Pacific coast and as one of the hosts at- 
tended the banquet of the National Wholesale Lumber 
Dealers’ Association on that evening. 

Fred Rockwell, manager of the Rockwell Manufac- 
turing Company, of Milwaukee, after attending the 
meeting and banquet of the National association as one 
of the hosts, left for the Pacific coast. He will stop at 
Tucson for a brief visit. 

Ex-Gov. William H. Upham, of Marshfield, Wis., sat 
at the speakers’ table at the banquet as one of the 
hosts and expressed great pleasure in renewing the ac- 
quaintance of his many friends. 

F. H. Smith, of St. Louis, president of the National 
Hardwood Lumber Association, was an honored guest 
at the speakers’ table at the banquet. 

Prof. Wade Barlow, the practical forester (and inci- 
dentally practical joker), who spoke at the banquet, won 
the audience to a man. __In private life the professor is 
plain Press Woodruff—newspaper man, story teller and 


a gigantic joke to him. His entree into the domain 
of lumberdom was a distinct success. He is a new 
feature as an entertainer and the calls on his time will 
multiply as he becomes better known. 


If there were any of the eastern contingent who 
were in darkness as to the wonderful wealth and re- 
sources of the section of which Kansas City is the trade 
center the facts and figures presented in such a mas- 
terly way by R. A. Long at the banquet must have been 
a surprising revelation. 

Rev. Cleland B. McAfee, D. D., pastor of the Forty- 
first street Presbyterian church, Chicago, who offered 
at the banquet a short but eloquent invocation, met 
many of the lumbermen at the reception and made a 
corresponding number of friends because of his social 
qualities and magnetic personality. Dr. McAfee was for 
many years president of Park College, at Parkville, Mo., 
and became pastor of the church mentioned about eight 
months ago. 

D. L. Gillespie, the orator lumberman of Pittsburg, 
outshone all previous efforts that he has ever made at 
lumbermen’s meetings at the banquet on Wednesday 
night. Gillespie is a wonder, not only to his friends 
but often even to himself. No one ever heard of Gil- 
lespie as a speech maker until within the last two 
years, and now he has become the star orator of the 
entire lumber fraternity. 

Frederick W. Cole, of New York city, should certainly 
be proud of the distinction the National Wholesale Lum- 
ber Dealers’ Association has given him for many years 
by regularly re-electing him as treasurer of the organi- 
zation. Mr. Cole is an ideal treasurer-his balances are 
always just. r 

One of the most interesting features of the banquet 
was the speech of N. W. McLeod, president of the South- 
ern Lumber Manufacturers’ Association. The facts and 
figures he presented were authoritative. The advice he 
gave was timely and may well be heeded by every lum- 
berman seeking investments. Mr. McLeod was accom- 
panied to Chicago by his wife. 


J. N. Seatcherd, the eminent hardwood lumberman of 





the convention. He has always taken a vast interest 
and done a great amount of hard work in connection 
with this organization. His effectiveness is too well 
known to need comment. 

Thomas Munroe, of Muskegon, Mich., who is at the 
head of the great Thayer Lumber Company’s interests 
at Muskegon, was a welcome visitor at the convention. 
While Mr. Munroe is the most unassuming of men, there 
are very few in the lumber trade who are his peers in 
energy, skill and effectiveness of commercial results. 
His record as a business man is one of the highest in 
the land. 


Jacob Mortenson was an attentive listener at the 
convention proceedings. Mr. Mortenson never does very 
much talking but he does a heap of thinking. His 
system has resulted to his financial betterment, as evi- 
denced by his large interests throughout the northwest 
and the south. 


W. D. Young, the maple flooring manufacturer of 
West Bay City, Mich., was much in demand. “Walt” 
is a royal mixer and few men in the lumber trade have 
more good and loyal friends than he. 


W. D. Johnston, president of the American Lumber & 
Manufacturing Company, of Pittsburg, Pa., was one 
of the busiest men at the convention. Mr. Johnston is 
the embodiment of energy. He is one of the most force- 
ful men in the lumber trade of the country. 


J. M. Hastings, president of the J. M. Hastings Lum- 
ber Company, of Pittsburg, Pa., was present and was 
accompanied by his right hand associate, M. W. Teu- 
fel. Mr. Hastings keeps up the vast number of strings 
to his bows and now operates in all the domestie woods 
and is interested in a large mahogany operation in 
Honduras as well. 

Alfred B. Cramer, of Suffolk, Va., who is aptly de- 
scribed as the “biggest little man” in the North Caro- 
lina pine industry, added a host of new friends by rea- 
son of his visit at the convention. 

Of course R. B. Wheeler, the diplomat and the solon 
of the hardwood lumber trade of Philadelphia, was at 
the meeting and by his wise counsel added much to the 





good fellow. Woodruff is funny; he is funny because 
he can’t help it. The entire scheme of the universe is 


Buffalo and Memphis, manifested his usual energy at 


good work done by the organization. ? 





MEMBERSHIP LIST, NATIONAL WHOLESALE LUMBER DEALERS’ ASSOCIATION, CONVENED AT THE AUDITORIUM, CHICAGO, MARCH 5 AND 6. 


ALBANY, N. Y. 
Arnold & Co. 
Crandall, Jr., F. F. 
Kaston & Co., C. P. 
Hughson & Co. 
Hubbell & Co., C. T. 
Patton & Co. 
Thomson & Co., L. 
White & Co., D. L. 
ANDREWS, N. C., 
Kanawha Hardwood Co. 
ASHTOLA, PA. 
Babcock Lumber Co. 
ASHEVILLE, N. C. 
Wilkinson & Co., M. B. 
McEwen & Co., W. B. 
ALTOONA, PA. 
Mountain City Lumber Co. 
BAINBRIDGE, GA. 
Flint River Lbr. Co. 
BALTIMORE, MD. 
American Lumber Co. 
Baer & Co., Richard LP. 
Burgan, Wm. M. 
Dill & Co., Lewis. 


Greenleaf Johnson Lumber Co. 


Kirby, F. A 

Price & Co. 

Price & Heald. 

Price, E. E., & Bro. 

Ryland & Brooks Lumber Co. 

Sloan & Bro., Geo. F. 

Shryock & Co., T. J. 

Tunis Lumber Co. 

Waters & Son, R. T. 
BATH, ME. 

Bath Lbr. Co. 
BAY MILLS, MICH. 

Hall & Munson Co., The, 
BAY CITY, MICH. 

Foss & Co., EB. B. 

Pitts & Co. 
BINGHAMTON, N. Y. 

Roberson & Son, A. 
BOARDMAN, N., C. 

Butters Lumber Co. 
BOSTON, MASS. 

Atlantic Lumber Co. 

Bearse & Son, Owen. 

Bolce & Grogan. 

Brown & Co., Wendell F. 

Butler & Co., W. R. 

Bickford Co., The H. M. 

Blanchard Lumber Co. 

Bigelow, Waldo H. 

Conn. Valley Lumber Co. 

Cypress Lumber Co. 

Cummer Companies. 

Davenport, Peters & Co. 

Export Lumber Co. 

Godfrey, L. N. 

Lawrence & Wiggin. 

Lamb & Co., B. F. 

Litchfield Bros. 

Shepard & Morse Lumber Co. 

Shepard, Farmer & Co. 

Smith-Isburgh Lbr. Co. 

Smith & Co., BE. A, 

Stetson, Cutler & Co. 

Stone Lumber Co. 

Wentworth & Co., Chas. 8. 


Wiggin, H. D. 
Weston Co., W. M. 
ao CITY, MICH. 
te & Co., 
BRAESIDE, ONT” 
Gillies Bros, Co. 
BRADFORD, PA. 
Bemis & Son, J. M 
Bond, A. J, , 
BROOKVILLE, PA, 
Henderson, Schofield & Co. 
BUFFALO, N. Y 
tts & Co., Chas 
Brady Bros, es 


Buffalo Maple Flooring Co. 
Buffalo Hardwood Lumber Co. 
Dart, Joseph. 

Empire Lumber Co., The 
Goodyear Lumber Co. 
Holland, Manbert & George. 
Haines & Co. 

Hurd Bros. 

Hurd & Hauenstein. 
Janes-Keeney Lumber Co. 

Loud & Sons, H. M., Lbr. Co. 
Laidlaw, R., Lumber Co. 
McLean & Co., Hugh 
Montgomery Bros. Co. 


Mixer & Co. e 


Noyes, John 8. 

Palen & Burns. 

Poole & Co., H. M. 

Reillley, W. W., & Co. 

Scatcherd & Son, 

Sawyer & Shuttleworth. 

Taylor & Crate. 
BUCKHANNON, W. VA. 

Alton Lumber & Coal Co 
BURLINGTON, VT. 

Robinson-Edwards Lbr. (o., 


The 
CADILLAC, MICH. 
Mitchell Bros. 
CAMDEN, N. J. 
Munger & Bennett. 
CHARLESTON, W. VA. 
Devereaux Lumber Co. 
James Lumber Co. 
CHARLESTON, 8. C. 
Anderson Lumber Co. 


‘HICAGO, ILL. 
American Lumber Co. 
Foster-Munger Co. 
Hines Lumber Co., Edward 
Holt Lbr. Co. 
Kelley & Co., W. F. 
Lord & Bushnell Co., The 
Upham Lumber Co., Fred W. 
Wood Lumber Co., Geo. FE. 
‘INCINNATI, OHIO. 
Bennett & Witte. 
J. W. Darling Lbr. Co. 
Farrin Lumber Co., M. Pf 
Goodman & Wright. 
Wiborg. Hanna & Co, 
CLEVELAND, OHIO. 
Browne Lumber Co., M. G 
Fisher & Wilson Co. 
Jenks ULbr. Co., Robert H. 
Kirk-Christy Co.. The 
Mills-Gray-Carleton Co. 
Nicola, Stone & Myers Co., 
The 


— 
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Potter, Teare & Co. 

Saginaw Bay Co. 

Van Cleve Glass Co. 
COLUMBUS, OHIO. 

McLaughlin Lumber Co. 
CRAWFORDSVILLE. IND. 

J. P. Walter Lumber Co. 
DETROIT, MICH. 

Pwight Lumber Co. 

Thomas Forman Co., Ltd. 
DRUMMOND, WIS. 

Rust Owen Lumber Co 
DULUTH. MINN. 

Clarke-Jackson Tumber Co 

Tesure Lumber Co. 

Mitchell & McClure. 

Red Cliff Lumber Co. 

Shaw, Jr., P. M. 
EDENTON, N. C. 

Branning Mfg. Co. 
ELIZABETH CITY. N. C. 

Blades Lumber Co. 
EMPIRE, PA. 

Raine & Raine. 


FERGUSON, 8. C. 
Santee River Cypress Lbr. Co, 


WRANKLIN, VA, 

Camp Mfg. Co. 

GEORGETOWN, 8. C. 
Gardner & Lacey Lbr. Co. 

GILE, WIS. 

Montreal River Lumber Co. 

GRAND RAPIDS, MICH. 
Dudley & Daniels Lumber Co. 
Fuller & Rice Lbr. & Mfg. Co. 

GRAYLING, MICH. 

Salling, Hanson & Co. 

GREENEVILLE, TENN. 
Adams, T. T. 

IftAWKESBURY, ONT. 
Hawkesbury Lumber Co., Ltd. 

HULL, ONT. 

Hull Lumber Co. 

INDIANAPOLIS, IND. 

Long Knight Lumber Co. 

IRON RIVER, WIS. 
Alexander & Edgar Lbr. Co. 

JACKSONVILLE, FLA. 
Cummer Lumber Co, 

JAMESTOWN, N. Y. 

A. A. Amidson & Co, 
Union Lumber Co, 

KEATING SUMMIT, PA. 
Emporium Lumber Co. 

LAKE CITY, FLA. 

Seminole Lumber Co. 

LANCASTER, OHIO. 

Giesy, H. H. 

LEWISTON, ME. 

Pingree & Co., R. C. 

MACON, GA. 

Red Cypress Lbr. Co. 

MARIETTA, PA. 

Cassel & Son, A. N. 

MARLINTON, W. VA. 
Piedmont Lumber Co. 

McCRAYS, PA. 

Clough & Co., L. 8. 

MEMPHIS, TENN. 

Cochran Lumber Co. 
Russe & Burgess. 

MENOMINEE, MICH. 
Kirby-Carpenter Co., The 

MONTREAL, CANADA. 
Lemay, E. H. 

NEW HAVEN, CONN. 

Crosby & Beckley Company. 
Sanford & Treadway. 

NEWARK, N, J 
Clark & Co., J. 8. H. 
Oathout, W. J. 

NEW YORK CITY, N. Y. 
American Lbr. & Mfg. Co. 
Burton, J. H 
Cape, Henry. 

Chicago Lumber & Coal Co. 
Cole, Frederick W. 

Cummer Lumber Co. 
Crombie & Co., W. M. 
Cummer Co., The 

Creed & Co., W. R. 

Export Lumber Co. 
Friedlander & Oliven. 
Grant & Co., Geo. M. 
Hawkesbury Lbr. Co., Ltd. 
Higbie, Robert W. 

Holcomb & Caskey. 

Ilussey, J. W. 

Hirschberg, H. 

Lemay, E, H. 

Manning, C. W., Agt. 
Millard Lumber Co. 

Marsh & McClennen. 
Mershon, Schuette, Parker & 


Co, 
Price & Hart. 
Rice & Lockwood Lumber Co. 
Roper Lumber Co., John L. 
Sawyer Lumber Co., W. H. 
feattle Cedar Lumber Mfg. Co. 
Shepard & Morse Lumber Co. 
Skillings, Whitney & Barnes 
Lbr. Co. 


Slaymaker & Co., S. E. 
Sizer & Co., R. R. 
Smith, Gouverneur E. 
Stevens, Eaton & Co. 
Thompson, Albert. 


Turner Cypress Lbr. Co., J. C. 


Wiley, Harker & Co. 

White, Rider & Frost. 

Whitmer & Sons. Inc., Wm. 
NEW BETHLEHEM, PA. 

Andrews Lumber Co., C. E. 
NORFOLK, VA. 

Cummer Co., The 

Norfolk, Hardwood Co., Inc. 

Richmond Cedar Works. 

Roper Lumber Co., John L. 

Roanoke R. R. & Lumber Co. 
NORTH TONAWANDA. N. Y. 

Kelsey, C. E. & W. E. 

Lee & Lentz. 

Lefaiver & Co. 

McLean Bros. 

Robinson Bros, Lumber Co. 

Skillings, Whitney & Barnes 

Lbr. Co. 

Silverthorne & Co. 

Sawyer Lumber Co., W. H. 

Smith, Fassett & Co. 

Smith, M. M. 

Tyler Lumber Co., H. M. 

White, Rider & Frost. 

White, Gratwick & Co. 

White & Co., Wm. H. 
ODANAH, WIS. 

Stearns Lbr. Co., J. 8. 
OGDENSBURG, N. Y. 

Skillings, Whitney & Barnes 


Lbr. Co. 
OSHKOSH, WIS. 
Paine Lumber Co. 
OSWEGO, N. Y. 
Rathbun & Co., FE. W. 
OTTAWA, ONT. 
Ottawa Lumber Co. 
PALATKA, FLA. 
Wilson Cypress Co. 
PHILADELPHIA, PA. 
\. Betts & Co., Chas. M. 
“Burton & Co., BE. P. 
Bruner & Co., Owen M. 
Craig & Co.. George F. 
DuBois, John £F. 
Fritz & Co., Wm. H. 
Givin, Anderson. 
Henry, Bayard & Co. 
Hallowell Co., BE. B. 
Holloway Lumber Co. 
Harvey, W. 8. 
Hammer, Thos. B. 
Kent Co., J. 8. 
Kay, Robt. G. 
Lippincott, Robt. C. 
Manges, H. F. 
Patterson & Co., H. C. 


Peart, Nields & McCormick Co. 


Riley & Co., Chas. 8 
Rumbarger Lumber Co. 
Righters’ Sons Co., Wm. 
Slocomb & Co., Edwin P. 
Nettleton, Eugene B. 
Souder & Co., E. A. 
Strong & Meckley. 
Thompson, Albert. 
Wheeler & Co., R. B. 
Wistar & Underhill. 
Whitmer & Sons, Wm., Inc. 
POTSDAM, N. Y. 
Sherman -Lumber Co., A. 
VPOTTSVILLE, PA. 
Beecher, J. W. 
PITTSBURG, PA. 
American Lumber & Mfg. Co. 
Babcock & Co., B. V. 
Empire Lumber Co., The 
Flint, Irving & Stoner. 
Gillespie & Co., D. L. 


Hastings Lumber Co., J. M. 

Lindsay & Hamilton. 

Mead & Speer. 

Nicola Bros. Co. 

Penna. Door & Sash Co. 

Satler Lumber Co., L. L. 

Willson Bros. 

Wilson & Co., Jas. I. M. 
PROVIDENCE, R. I. 

Gage Lumber Co., L. H. 

Kile & Morgan. 

Williamson & Co., A. M. 
PANASSOFFKEE, FLA. 

Batchellor Cypress Lumber Co. 
ROCK ISLAND. ILL. 

Rock Island Sash & Door Wks. 
ST. LOUIS. MO. 

Chicago Lumber & Coal Co, 

Smith & Co.. F. HA. 
ST. MARY’S, PA. 

Kaul & Hall Lumber Co. 
SAGINAW, MICH. 

Bliss & Van Auken. 

Briggs & Cooper Co. 

Booth & Boyd Lumber Co. 

Germain, ward. 

Hill & Co., Arthur. 

=n Schuette, Parker & 


0. 
Saginaw Lumber & Salt Co. 
Schuette & Co., Wm. 
Slade, Lewis C. 

Whi A 


te. A. C. 

SANDUSKY, OHIO. 

Bennett Bros. Lumber Co. 
SALISBURY, MD. 

Jackson Bros. Co. 
SCRANTON, PA. 

Lackawanna Lumber Co, 
SEATTLE. WASH. 

Seattle Cedar Lbr. Mfg. Co. 
SOUTH BEND, IND. 

Fullerton-Powell Hdw. Lbr. Ca. 
SPRINGFIELD, MASS. 

Currier, R. B. 

Dutton Lumber Co., A. C. 

Morse, Fred 8. 

Robinson, Gain. 

Rice & Lockwood Lumber Co. 
STACKHOUSE, N. C. 

N. C. Land & Timber Co. 
SUFFOLK, VA. 

Cramer. A. B. 
SYRACUSE, N. Y. 

Allen Lumber Co. 
TOLEDO, OHIO. 

Clarke & Co., W. J. 

Empire Lumber Co. 

Kelsey & Freeman. 

Mitchell & Rowland Lbr. Co. 

Rib River Lumber Co. 
TRAVERSE CITY. MICH. 

Kelley Shingle Co. 
WASHINGTON, D. C. 

Jackson Lumber Co., E. E. 

Johnson & Wimsatt. 
WAGAR, ALA. 

Wagar Lumber Co. 
WATERTOWN, N. Y. 

Harroun & Son. J. E. 
WILMINGTON, DEL. 


Strait & Son, J. G. 
WILMINGTON, N. C. 
Hilton Lumber Co. 
WILLIAMSPORT, PA. 
Bowman Lumber Co. 
Breon, Geo. B. 
Coleman, John. 
Merriman Lumber Co. 
WEST BAY CITY, MICH. 
Young & Co., W. D. 


YANKEE DAM, W. VA. 
Collins Co., David 8. 








rn 
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THE WEST EXTENDS CORDIAL HOSPITALITY TO THE EAST. 


A Great Company of Hosts Unite in a Welcome to Eastern Lumber Guests — Prinz Heinrich’s Welcome Overshadowed by the Greeting to 


Lumber Princes 


In accordance with the announcement made in the 
forenoon the big convention hall on the tenth floor of 
the Fine Arts building was cleared of all indications 
of the day’s discussions when, at 7 o’clock on Wednes- 
day evening, the guests and their hosts began arriving 
in the corridor of the Auditorium adjoining. The par- 
ticipants had recognized the evening’s function as “ne 
calling for the niceties of social usage, and with rare 
exceptions all were in full dress, which, influenced per- 
haps by the ge neral prosperity of the year and a gen- 
eral holiday impression and feeling of good fello wship, 
lent an air of social distinction to the entire assembly. 

A primary function was a reception held in the con- 
vention hall, and here the reception committee—a com 
mittee that received in the best acceptance of that 
word—was tireless in its efforts to make its guesis at 
home, to transform strangers into cordial acquaintances 
and generally to care for the comfort of all. One of 
the best musical aggregations that a musical city pos- 
sesses—Karell’s orchestra—was installed in a conven- 
ient corner of the big room and played almost contin- 
ually. In another convenient location was served a 
buffet lunch, dainty trifles designed to take the edge 
off keen appetites, prepared and served in the manner 
for which the Auditorium is world famous—and Man- 
hattan and Martini punch on the side. 

After an hour of sociability the doors leading frem 
the Fine Arts building into the Auditorium banquct 
hall were thrown open, and to the air of a spirited 
march the 360 hosts and guests marched into a scene 
that for tastefulness and richness of decoration was 
awarded the unstinted applause of all. Many of the 
decorations that had been used at the banquet given 
to Prince Henry of Prussia were retained, and these 
had been supplemented and really improved upon by 
the banquet committee and the hotel management. 
One large table extended the length of the main room, 
at which were seated the toastmaster, J. E. Defebaugh, 
and the speakers of the evening, with officers of the 
National association and of the local committee. Scat- 
tered about one large and two smaller adjoining rooms 
were fifty smaller tables, capable each of seating from 
six to eight banqueters without crowding and affording 
ample room for the aisles. Everywhere that they could 
be placed without inartistic location or crowding were 
a profusion of carnations, American Beauty roses and 
great bouquets of the dainty narcissus. On all the 
tables were massive candelabra with their soft, glow- 
ing lights. The American flag was everywhere that it 
could be placed without interference with other deco- 
rations, mostly in tastefully arranged clusters.  Di- 
rectly back of the toastmaster’s station was a brill- 
iant arrangement of lights designed to emphasize the 
sentiment that the hosts had conscientiously been en- 
deavoring from the beginning of the convention to in 
still into the minds of their guests. It was a large 
sign in electric lights, forming the legend, 

WEST GREETS EAST. 

The words were respectively and in that order in red, 
white and blue colored lights, trimmed with smilax, 
and this feature was markedly the recipient of much 
complimentary notice. 

Prior to the beginning of the feasting the entire 
assemblage was moved into the main room and a flash- 
light was taken of the whole scene, which will be re- 
produced in next week’s issue of the LUMBERMAN. 

The menu “card” was in reality a booklet of consid- 
erable size and it was one feature of the entertain- 
ment in which the hosts took considerable laudable pride 
and upon which they were warmly complimented. On 
its front cover it bore the inscription “The West Greets 
the East,” beneath which were depicted clasped hands, 
under these a conventionalized design enclosing the 
seal of the National association. The next page bore 
the announcement of the event and this was followed 
on the succeeding page by the menu, as follows: 





Menu. 
Buffet a la Russe. 
Cotuits : 
Chateau Latour Blanche. 
Consomme Souveraine. 
Sherry : Amontillado. 
Timbale a la Talleyrand. 
Aiguillettes of Black Bass, Marguery. 
Potatoes Laurette. Cucumbers. 
Tenderloin of Beef, Stuffed Mushrooms. 
Peasal’Anglaise. | 
Champagne: Veuve Cliquot, Brut. 
Sweetbreads Braise, Princesse Style. 
New Asparagus Tips. 
Terrapin, Maryland Style. 
Punch Abricotine. 
Red Head Duck. 


Chambertin. 

Salad. 
Fancy Ice Cream. 
Cakes. Cheese. Strawberries. 

Coffee. 

Liquors. 
Cigars, 

Apollinaris. 





Music and Mellow Mirth Mazingly Mingled. 


PPPPPP PPP PPP PP PPD 


Following this was a page with the following pro- 
gram of music: 
Music. 


Karell’s Orchestra. 
Lexington Quartet (Selections). 





ite BINION . occbc2 ars doce vsen ee panwe heehee Bigelow 
Selection—From opera ‘“‘Ameer” ......+eeeeeeessees 
ee PE Oar res Mendelssohn 
Selection—From comic opera ‘“‘Floradora” 

Stars and Stripes March.........ccccscssccvcces - Sousa 
A PER, pcs ccandbed +540 0AR609 00.4 60:005 0008 eUS 
Selection—From “The Singing Girl”.........+-++0+ ° 
Selection—From “King Dodo”’........+eeeecseeeeeee 
Selection—From “Messenger Boy”’......+.eeeeeeeee8 
Selection—From comic opera “San Toy” sees baw sw ne 


“America.” 
This was succeeded by a page of toasts, which is 
reproduced with amendments for unexpected absences 
of some who had intended to respond to the toasts: 


Toasts. 
PACOCRTION ks.05 0k ss s00ees Rev. Cleland B. McAfee, Chicago 
A Western Welcome..... Chairman J. E. Defebaugh, Chicago 
Response, “Our Association” .......eeeeeeees 
eres President Robert C. Lippincott, Philadelphia 
“The Mississippi Valley” 
LS PE Robert L. 
‘pads Belatione”’ «ss s.00 000 09.90.0.006. 00000000800 
. Vice President Pendennis White, Tonawanda, bs 
(Responded to in Mr. White’s lhl by John 3. es 


Kelve 
7 McLeod, St. Louis, Mo. 


eee ewe sree seesereeseeeees 


McCormick, 


“The South”’........ees00- N. ‘ 
“Good Fellowship and Fidelity in our Industry” 

sibs aceih biaie)0 bia'e' 6 wR OE L. Gillespie, Pittsburg, Pa. 
“Phe Bouthwest” .....cs« Robert A. Long, Kansas City, Mo. 
“Practical Forestry”..Prof. Wade Borlow, Yokohomo, Japan 
“The Hast” ..cccrcesess John N. Scatcherd, Buffalo, N. Y. 
“Stories Old and New”.Hon. W. B. Mershon, Saginaw, Mich. 

“America.” 

The remainder of the booklet began with a list of 
“Our Guests”—the board of trustees, officers and com- 
inittees of the National Wholesale Lumber Dealers’ 
Association—followed by a list of the membership, pro- 
duced elsewhere in this report. 

The booklet contained photographs of prominent mem- 
bers of the association, lists of retail and insurance as- 
sociations, a list of the hosts and of the executive and 
honorary general committees which had the convention 
and banquet in charge, as noted next below, and the 
whole formed a souvenir that will be treasured by all 
who participated in the banquet. 


Entertainment Executive Committee.” 
J. if. Defebaugh, AMERICAN LUMBERMAN, chairman, Chicago. 
George H. Holt, American Lumber Co., treasurer, Chicago. 
Albert Cone, AMERICAN LUMBERMAN, secretary, Chicago. 
L. te Barth, Edward Hines Lumber Co. , Chicago. 
iC; Marsh, Marsh & Bingham Lumber Co., Chicago. 
Gen W. R. Robbins, C. A. Paltzer Lumber Co., Chicago. 
I. L. Roberts, B. L. Roberts Lumber Co., Chicago. 
I’. W. Upham, F. W. Upham Lumber Co., Chicago. 
Max Sondheimer, EF. Sondheimer Co., Chicago. 
Hi. H. Hettler, EH. 8. Hartwell Lumber Co., Chicago. 


Honorary General Committee. 

Francis Beidler, Francis Beidler & Co., Chicago. 

F. T. Boles, Lord & Bushnell! Company, Chicago. 

EK. W. Brooks, Brooks & Ross Lumber Co., Schofield, Wis. 

Hi. R. Conklin, Paepcke-Leicht Lumber Com any, Chicago. 

J. BH. Defebaugh, AMeriIcaAN LUMBERMAN, Chicago. 

Hi. G. Foster (Chicago), St. Paul & Tacoma Lbr. Co., Tacoma. 

H. H. Hettler, Edwin 8. Hartwell Lumber Company, Chicago. 

Edward Hines, Edward Hines Lumber Company, Chicago. 
teorge H. Holt, American — Company, Chicago. 

Wm. Irvine, Chippewa Lbr. & Boom Co., Chippewa Falls, Wis. 

Charles 8. Keith, Central Coal & Coke Co. Kansas City, Mo. 

W. E. Kelley, W. Dp. Kelley & Co., Chica 

N. W. McLeod, St. Louis Refrigerator e Wooden Gutter Com 
pany, St Louts, Mo. 

S. T. McKnight (Minneapolis), North-Western Lumber Com 
pany, Eau Claire, Wis. 

C. A. Marsh, Marsh & Bingham Company, Chicago. 

V. F. Mashek, Pilsen Lumber Company, Chicago 

Geo. M. Paine, Paine Lumber Company, Ltd., eo shkosh, Wis. 

C. A. Paltzer, C. A. Paltzer Lumber Company. Chicago. 

D. 8. Pate, D. 8S. Pate Lumber Company, Chicago. 

W. A. Radford, Radford Sash & Door Company, Chicago. 

KR. L. Roberts, BE. L. Roberts & Co., Chicago. 

J. 8S. Stearns, Ludington, Mich. 

Max Sondheimer, BE. Sondheimer & Co., Chicago. 

Cc F. Thompson, Thompson Lumber Company and Mississipp! 
Lumber Company, Chicago. 

A. W. True, True & True Company, Chicago. 

KF. W, Upham, Fred W. Upham Lumber Company. Chicago. 

Cc. A. Ward, Ward Lumber Company, Chicago. 


The Hosts. 
Edward Hines Lumber Company. Chicago, 
Edward Hines. President. 
Cloquet Lumber Company, Cloquet, Minn., 
H. C. Hornby. 
The Morgan Company, Oshkosh, Wis., 


= 
Williamson & Libbey umber Company, Oshkosh, Wis.. 
» ht. La y. 
Paine Lumber Company, Ltd.. Oshkosh, Wis., 
George M. Paine, President. 
American Lumber Company, Chicago, 
George Holt, President. 
Fred W. Upham Lumber Company. Chicago, 
Fred W. Upham, President. 
D. S. Pate Lumber Company, Chicago, 
. Pope, Vice President. 
Northwestern Tamber Company, Eau Claire, Wis., 
T. Barker, Vice President. 
Keith Lumber Company, Chicago. 
W. Scott Keith, President. 
C. A. Paltzer Lumber Company, Chicago, 
C. A. Paltzer, President. 
Ff. H. Markham, ‘Chicago. 
Francis Beldler & Co.. Chicago 
John R. — Tumber Company. Phillips, Wis., 
B. W. Davis, Secretary. 
Radger & Jackson Company, Chicago, \ 
A. 8. Badger, ee \ 
FB. Sondheimer Company, Chica ' ‘ 
Max Sondheimer, President, The ee "hi 


Brilliant Lumbermen’s Postprandial Contributions of Wit and Wisdom — Masterful 


AMERICAN A yn 
P. Defebaugh, Editor. 
Baker Lumber Company, Chicago. 
Kelley tis = gee bd meet c 
elley ngle yet raverse City, Mich. 
Cc. P. Miller &.Co., Chicago. 4 
Rust-Owen Lumber Company, Drummond, Wis., 
*, H. Drummond, Vice President. 
Carpenter- saab Company, Minneapolis, Minn., 
B. J. Carpenter, President. 
Anketell Lumber Company, Chicago. 
The Knapp, Stout & Co. “ompany, St. Louis, 
P. E. Wilson, Treasurer. 
W. EB. Smith Lumber Company, Cairo, Il. 
The Marsh & Bingham Company, Chicago, 
C. A. Marsh, Vice President. 
George E. Wood Lumber Company, Chicago, 
W. F.. Wood, Treasurer. 
W. FP. Kelley & Co.. Chicago, 
W. E. Kelley. 
Ward Lumber Company, Chicago, 
. A. Ward, President. 
Soper Lumber Company, Chicago 
Alex C. Soper, Pres’ Bent, 
Paepcke-Leicht Lumber Company, Chicago, 
Rittenh & Ei ao oe 
enhouse mbree Company, Chicago, 
J. W. Embree, Secretary. . 
Foster-Hafner Mills, Oshkosh, Wis., 
eorge H. Foster, Superintendent, 
Brooks & oom Lumber Company, Schofield, Wis., 
E. W. Brooks, President. 
Daniel Shaw ‘Lumber Company. Eau Claire, Wis., 
Eugene Shaw, President. 
T. Wilce Company, Chicago 
BR. Harvey Wilee, President. 
The Lord & ter ag | Company, Chicago, 
T. Boles, Secretary. 
The Pilsen Tauber Company, Chicago, 
Mashek, Treasurer. 
vam, Watson & Co., Muskegon, Mich. 
. 8. Stearns Lumber Company, Odanah, Wis., 
L. K. Baker, Secretary. 
Cream City Sash & Door Company, Milwaukee, 
. 8. Paddock, Vice President. 
Trne & True Company, [eienee, 
rue, Secretary and Treasurer. 
Louls Wuichet, Chicago. a 
Radford Bros. & Co., Oshkosh, Wis. 
The Radford Sash & Door Company, Chicago, 
W. A. Radford, Secretary. 
Mitchell Bros., rene F Mich 
tchell. 
Rice Lake Lumber Company, Rice Lake, Wis., 
W. Bundy, Secretary. 
Shevlin- -Carpenter Company. Minneapolis, 
J. Carpenter, Vice President. 
Chippewa Lumber & Boom Co., Chippewa Falls, Wis 
North va Lumber Company, tte y Wis., 
R. L. McCormick, Secretary. 
Wisconsin Land & Lumber Co., Sermanevilte, Mich 
G. W. Farle, President. 
BE. L. Roberts & Co.. Chicago, 
B. berts. 
John A, Gauger & Co., Chicago, 
John A. Gauger. 
C. A. Goodyear, Tomah, Wis. 
Schultz Bros., Chicago, 
W. Ww. Schultz. 
Yawkey Lumber Company, Hazelhurst, Wis., 
C. C. Yawkey, General Manager. 
The Foster-Munger Company, Chicago, 
. Munger, President. 
Palmer, Fuller & Co., Chicago, 
John R. Laing, President. 
The Rockwell ea tet ta | Company, Milwaukee, 
Fred W. Rockwell, Vice President. 
Nebagamon Lumber Company, Lake Nebagemain. Wis. 
St. Louis (Mo.) Refrigerator & Wood Gutter Company, 
N. W. McLeod, Secretary 
Thompson A. fh. Company. Chicago. 
C. F. Thompson, President 
C. A. Smith Lumber Company. ecrtapetie, Minn., 
2. Rogers, Vice President. 
Central Coal & “Coke Company, Kansas City. Mo 
Charles 8. Keith. Assistant General, _——— 
John Week oe Company, Stevens Point, 
. Week, Secretary. 
St. Paul & eth Lumber Co.. Tacoma, Wash., 
G. Foster, Chicago Manager. 
J. S. Stearns, Ludington, Mich. 
John O’Brien ner Company. Chicago, 
ge G. Wilcox, Vice President. 
Chicago Lamber" & Coal Company. St. Louis, Mo., 
. H. Fullerton, President. 
Edwin 8. Hartwell Lumber Company, Chicago. 
H. H. Hettler. Vice President. 
Yellow Poplar ged Company, Coal Grove, Ohio, 


F. C. Fischer 
RK. F. McMillan’ & Bree MeMillan, Wis., 
B. Ff. MeMillan 


Ross Lane, - any, Aster Vite, Wis., 
issell. Secretary. 
Salsich & Wises. Starlake, Wis. 
Mississippi Lumber Company. Chicago, 
C. F. Thompson, Treasurer. 
Long-Bell Lumber Company. Kansas City, 
. A. Long. President. 
Girard Lumber Company. Menominee. Mich., 
J. W. Wells. Vice President. 
H.C. Akeley Lumber Company, Minneapolis. 
The Joseph Dessert Lumber Company, Mosinee, Wis. 
. Thompson, Secretary. 
G. W. Jones Lumber Company, Appleton, Wis., 
G. Jones. President. 
Crandall & Richardson, Chicago, 
R. F. Richardson. 
John Arpin Lumber Company, Grand Rapids. Wis.. 
P. Arpin. Secretary and Treasurer. 
Marshfield (Wis) Tand & Lumber Company, 
W. H. Upham. President. 
Heath. Witheck & Co.. Chicago. 
F. H. Smith Lumber Company, St. Louls, Mo. 
%. B. Moberly & Co.. Chicago. 
Vinnedge Bros.. Chicago. 


A. R. Vinnedge. 

Missour! Lumber & Land machange Company, Kansas City, 
J. B. White, Manage 

Danaher & Melendy tomar Dollarville, Mich. 

Laird-Norton Company. Winona, Minn. 

Curtis Bros. & Co., Clinton, a 

Thayer Lumber Co., Muskego’ ich. 

Three States Lumber Gueepeny. "Cairo, M1. wi 

Alexander & Edgar Lumber Company, Iron River, #. 


“9 
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The Banqueters. 


Those who participated in the banquet and their lo- 
cations at the tables are shown in the following: 


Seating List at the Banquet. 
SPEAKER’S TABLE. 


J. E. Defebaugh, Chicago. R. C. Lippincott, Philadelphia. 
J. D. Crary, New York city. Rev. C. B. McAfee, Chicago, 
J. H. Ireland, New York city. R.A. Long, Kansas City, Mo. 
KF, W. Cole, New York city. - L. Gillespie, Pittsburg, Pa. 
¥, W. Upham, Chicago. R. L. McCormick, Hayward, 
F. H. Smith, St. Louis, Mo. Wis. 
T. 8. F assett, North Tonawan- . F. Perry, New York city. 
da, N. Y. ). L. Roberts, Chicago. 
Hon. Ww. H. Upham, Marshfield, p at H. Holt, Chicago. 
Wis. Lewis C. Slade, Saginaw. Mich. 
W. B. Mershon, Saginaw, Mich. Edward Hines, Chicago. 
0. H. Ingram, Eau Claire, Wis, O. O. Agler, Chicago. 
Gen. W. R. Robbins, Chicago. J.J. McKelvey, New York city. 
prof. Wade Borlow, Yokohama,Wm. Irvine, Chippewa Falls, 


Japan. Wis. 
Francis Beidler, Chicago. J. N. Scatcherd, Buffalo, N. Y. 
Geo. P. Sawyer, Buffalo, N. Y. N. W. McLeod, St. Louis, Mo. 


Harry Hamlin, "Buffalo, N. ¥. 
TABLE No. 2. 


W. H. Bundy, Rice Lake, Wis.W. 8S. 
z. D. Elliott, Pittsburg, Pa. Pa, 
’ W. Vetter, Buffalo, N. Y. R. D. Baker, Pittsburg, Pa. 
i B. Blades, Elizabeth City, J. McLeod, Toronto. 
HN. ¢€. oO. G. La Rean, Buffalo, N. Y. 


TABLE No. 3. 
Chicago Nathan G. Moore, Oak Park, 
On rm 4 Ill. 


‘ Lang, 
Mich 


Haymaker, Pittsburg, 


Cc. A. Paltzer, 
Jacob Mortenson, 
Hermansville, 


F. T. Boles, Chicago. 


Geo, C. Munch, Chicago. oF “Cameron, Milwaukee, 
W. 8S. Paddock, ieliwauhes, Wis. 

Wis. |, ae 2 Ellis, Chicago. 

TABLE No. 4. 

c. A. Ward, Chicago. Thomas Munroe, Muskegon, 
J. H. Queal, Minneapolis, ong 

Minn. Geo M. Stevens, it. 
George M. Gotshall, Muske- ‘ee York city. 

gon, Mich. Cc. B. Kelley, Chicago. 
H. A. Sellen, Chicago. Thomas Hume, Muskegon, 


T. R. Morgan, Chicago. Mich. 
TABLE No. 5 

W. D. Young, Bay City, Mich. L. 

Fred S. Morse, 


Mass. 
W. L. Wallace, Chicago. 


Bronson, Chicago. 
Springfield, Joseph Reik, Stevens’ 
Wis. 


TABLE No. 6. 


Cc. A. Marsh, Chteowe. Hugh N, Roberts, Woodward, 
Nelson H. Walcott, Provi- Okla 

dence, R. I. a. ¥. Soper, Chicago 

W. E. Boeckler, St. Louls. Guy Gray, Cleveland, ‘Ohio. 


John S. Noyes, Buffalo. 
TABLE No. 7. 


J. O. Means, Chicago. 
Lexington Quartet. 


TABLE No. 8. 


Albert Cone, Chicago. 
M. M. Marsh, Chicago. 
8. D. Pine, Chicago. 


James Madden, Chicago. Fred Pigeaenene, tr., Bt. 

C, F. Wiehe, Chicago. Paul, Min 

L. L. Barth, Chicago. Isaac baker, Chicago. 

Wm. Martin, Chicago. S. J. Cussons, Ashland, Wis. 
TABLE No. 9 

Edwin S. Hartwell, Chicago. H. H. Hettler, Chicago. 

J. H. O'Neill, Chicago. E. L. Casey, Chicago. 
TABLE No. 10. 

(. I. Millard, St. Louis, Mo.C. M. Smalley, Chicago. 


William Easton, Albany, N. Y.James Boyd, Chicago. 
A. Goodyear, Chicago. H. S. Lee, Buffalo, N. Y. 
s P. Gibbs, Menominee, Mich. J. 1. Strong, Chicago. 


H. G. Foster, Chicago. 
TABLE No, 11. 
W. W. Schultz, Chicago. George W. Stone, Boston, 
Robert H. Fleming, Boston, Mass. 
Mass. J. M. Schultz, Chicago. 
ig W. Gary, Chicago. J. C. Ahrens, Chicago. 
. K, Baker, Chicago. G. W. Earle, Hermansville, 
Mich. 
TABLE No. 12, 
Fr. F. Nicola, Pittsburg, Pa. W. W. Nicola, Pittsburg, Pa 
8. G. Moon, Eau Claire, Wis. John T. Riley, Philadelphia. — 


John W. Long, New York city.C. W. 


TABLE No. 13. 
Manzice M. Wall, Buffalo. James B. Wall, 
W. Thompson, Memphis, W. R. Butler, Boston, Mass. 
nae. B. F. Cobb, Chicago. 
W. D. Johnston, Pittsburg, Pa. C. V. Kimball, Chicago. 


Kotcher, Detroit, Mich. 


Buffalo, N. Y. 


Point, 


TaBLe No. 14. 


S. D. Helfrich, Baltimore, Md. W. E. McCorkle, 
R. H. Erving, Pittsburg, Pa. Mich. 
T. TT. Adams, Greenville, Theo. Mottu, Baltimore, Md. 


Tenn. 
TaBLeE No. 15. 
J. M. Hastings, Pittsburg, Pa. A. C. Manbert, Buffalo, N. Y. 
M. W. Teufel, Pittsburg, Pa. B. ek MeMillan, McMillan, 
Cc. W. Dewey, Rockford, IIl. 
I’. J. Garland, Pittsburg, Pa. C. Xt “stanton, Buffalo, N. Y. 


TABLE No. 16. 


Saginaw, 


Ww. =. Hollis, meet H. Jenks, Cleveland, Ohio. 
Min , Judson, Chicago. 

A. M. Williamson, Provi- ¥ B. Foss, Detroit, Mich. 
dence, I. Cc. H. Ross, Sioux Falls, S. D. 


W. M. Weston, Boston, Mass. F. W. Moulton, Chicago. 


TABLE No. 17. 

George M. Curtis, Clinton, Ia. 
Lewis Dill, Baltimore, Md. 
W. H. Russe, Memphis. 


rank Gould, Chicago. 
John A. Gauger, Chicago. 
M. F. Rittenhouse, Chicago. 
F. M. Smith, Newark, O. 


TABLE No. 18. 
W. W. Knight, Indianapolis. J. H. Lindsey, Pittsburg, Pa. 
E. B. Hamilton, Pittsburg. We — Laird, Winona, 
M. W. Me Donnell, Chicago. 
F. J. Lang, Hermansville, F. C. "Jocelyn, Chicago. 
Mich. Cc. W. Hinkley, Chicago. 
TABLB No. 19. 
Lindsley H. Shepard, Boston. F. E. Whitman, Boston. 
G. B. Whitman, Chicago. Cc. L. Cross, Chicago, 
Alfred B. Cramer, Suffolk, Va. Frank Nester, Baraga, 
TABLE No. 20. 
I’, W. Rockwell, Milwaukee. S. M. Stamates, Toledo, Ohio. 
J. A. Cheyne, Pittsburg, Pa. W. P. Jackson, Salisbury, Md. 
John H. Moss, Milwaukee, Wis. 
TABLE No. 21. 
George Engelking, Chicago. Ernest H. Burgess, Chicago. 
W. C. Schreiber, Chicago. F. L. Brown, Chicago. 
J. L. Tomlinson, Bridgeport, <= Bronson, New Haven, 
onn, 


Mich. 


Conn. 
E. J. Lake, New Haven, Conn. 
TABLE No. 22. 
J. W. Holloway, Philadelphia. A. F. Frudden, Dubuque, Ia. 
W. F. Judd, ny Mich. W.C. Johnson, Boston, Mass. 


H. 8. Hayden, Chica Berton FE. Kile, 
W. K. Mitchell, Philadelphia. W. Va. 


TABLE No. 23. 
F. N. Snell, Milwaukee, Wis. J. E. Lynds, Cloquet, Minn. 
Robert Starrs, Chippewa Falls, Marcus L. Foster, Boston. 
Wis. F. R. Babcock, Pittsburg, Pa. 
L. E. F uller, Chicago. G. J. Pope, Chicago. 


TABLE No. 24. 
R. F. Smith, Chicago. - D. Flanner, Toledo, Ohio. 
Louis Wuichet, C hicago . M. Diver, Sarnia, Ontario. 
George D. Burgess, ‘Memphis, John H. Jenks, Cleveland, 0. 
Tenn. John Nester, Baraga, 
— ice S. Tremaine, Buffalo, H. i Gibson, Philadelphia. 
“> # 3. L. Dunning, Boston. 
TABLE No. - 
J. P. Hankey, Chicago. Edward T. Henson, Philadel- 
Justin Peters, Philadelphia phia. 
BE. T. Burton, Duluth, Minn. 
H. R. Conklin, Chicago. 
A. W. True, Chicago. 
TABLE No. 26. 
R. M. Calkins, Chicago. 
A. 8. Jackson, Chicago. W. F. Wood, Chicago. 
A. 8. Badger, Chicago. Kr. 8S. Keeley, Chicago. 
F. P. Eyman, Chicago. H. V. Curll, Pittsburg, Pa. 
TABLE No. 27. 
Fred B. Clarke, Duluth, Minn. M. B. Farrin, Cincinnati, 0. 
G. Fred Stevens, Duluth, Minn. A. P. Irish, G’d Rapids, Mich. 
J. W. Darling, Cincinnati, LL. C. Nolan, Duluth, Minn. 
S. C. Jackson, Duluth, Minn. W. W. Schupner, New York. 
TABLE No. 28. 
FE. C. Hole, Chicago. 
J.T. Lane, Chicago. 
E. C. Dennett, Chicago. 
TABLE No. 29. 
Cc. C. Hale, Chicago. 
A. F. Beidler, Chicago. 
FE. 8. Nail, Mansfield, Ohio. 
George F. Alexander, Spring- 
field, Mass. 
TABLF No. 30. 
M. P. McCullough, Chicago. Hiram McCullough, Chicago. 
James Cooper, Saginaw, Mich. Lynn H. Briggs, Saginaw. 
Richard Torpin, Philadelphia. Harry Humphreys, Philadelp’a. 
IF. W. Raine, Empire, Pa 
TABLE No. 31. 
Hi. C. Clark, Minneapolis, Minn. D. 8S. Pate, Chicago. 
R. B. Wheeler. Philadelphia. J. FE. Artz, Mansfield, Ohio. 
F. M. Smith, Newark, Ohio. Warren Shrock, Cleveland, O. 
i. L. Carpenter, Minneapolis. 


T. K. Edwards, Chicago. 
FE. F. Stmonds, Chicago. 
A. W. Haines, Chicago. 


IH. B. Munger, Chicago. 

J. G. Shortall, Chicago. 

John FE. Byrnes, Chicago. 

A. J. Summerville, Mansfield, 
Ohio. 


W. S. Conklin, Duluth, Minn. 


Buckhannon, 


Mich. 


John.J. Spencer, Glasgow, Scot- 
land. 


Frank C. Bury, Detroit, Mich. 


TaBLy No. 32. 

Geo. H. Boyd, Saginaw, Mich, A. M. Boyd, Saginaw, Mich. 
Jay S. Bennett, Sandusky, O. F. H. Foote, Oshkosh, Wis. 
W. E. Barns, St. Louis, Mo. N. A, Gladding, Indianapolis. 
Geo. K. Smith, St. Louis, Mo. 

TABLE No. 33. 

P. M. Shaw, jr., Duluth, Minn. I. W. Searing, Dover, N. J. 
J. 8S. MecNaugher, tee M. A. Hayward, Columbus, O. 
Wad. a Oshkosh, Wis.George N. Grier, Chicago. 
Jas. I, . Willson, Pittsburg.L. L. Satler, Pittsburg, Pa. 

- TABLE No. 34. 
W. H. McKendry, Chicago. A. R. Week, Stevens Point, Wis. 

John R. Laing, Chicago. S. Burkholder, Crawfordsville, 
Henry Maley, Evansville, Ind. Ind. 

J. J. Stevenson, Oshkosh, Wis. 
TABLE No. 35. 

L. H. Heron, Chicago. b illiam Templeton, Chicago. 
W. N. Kelley, Traverse City, . H. Deeves, Chicago. 

Mich. & C. Humphrey, Appleton, 

G. W. Jones, Appleton, Wis. Wis. 
J, O. Nessen, Manistee, Mich. 
TABLE No. 36. 

J. T, Eaglesfield, Indianapolis. James M. Reilly, Newark, N. 

J. L. Burlin, Chicago. J. 
Cc. H. Prescott, jr., Cleveland, C. B. McVey, Chicago. 
7 Paul Lachmund, Sauk City, 
I’. B. Fowler, Indianapolis. Wis. 
TABLE No. 37. 


Arthur L. Holmes, Detroit. Alex Willson, Pittsburg, Pa. 
A. C. Dutton, Springfield, Mass. George H. Mance, Springfieid, 


William G. Frost, North Tona- Mass. 
wanda, N. Y. James T. Hurd, Buffalo, N. Y. 
TABLE No. 38. 
C. W. Radford, Oshkosh, Wis. W. A. Radford, Chicago. 
W. H. Schroeder, Chicago. Charles W. Ennis, Morris- 
Julius Dietz, Buffalo, N. Y. town, N. J. 


TABLE No. 39. 


G. W. Hotchkiss, Chicago. W. E. Kelley, Chicago. 

A. H. Daugharty, Chicago. Harry A. Gorsuch, Kan. City, 
E. 8. Miner, Bethany, Mo. M 

J.T. McGrath, Polo, Ill. 


0. 
E. E. Hooper, Chicago. 
O. B. Yeager, Buffalo, 


™ 3 
TABLE NO. 40 
Angus McLean, Buffalo, N. ¥Y.Hugh Mclean, Buffalo, N. Y. 


J. M. Riel, Chicago. W. A. McLean, Buffalo, 
7 oe North Tonawanda,C. L. Roberts, Chicago. 


z 
4 


TABLE NO. 41. 
Cc. A. Hurd, Buffalo, N. Y. Alpheus Tucker, 
Joseph Dart, Buffalo, N. Y. R. K. Mann, Muskegon, Mich. 
Cc. L. Barr. Cincinnati, O. H. C. Boleomb, Winona, Minn. 
A. R. Vinnedge, Chicago. Mahlon A. Vinnedge, Chicago. 
TABLE NO. 42, 
H. M. Gardiner, Chicago. J. B. Brown, Chicago. 
0. 8. Hawes, Detroit, Mich. F. E. Bartelme, Chicago. 
J. H. Baird, Nashville, Tenn.E. C. Pease, Chicago. 
Cc. F. Thompson, Chicago. 


TABLE NO. 43. 


Chicago. 


James Flynn, Altoona, Pa. FE. A. Frederickson, Arbor 
H. F. Page, Springfield, Il. Vitae, Wis. 

Fr. M. Hoover, Chicago. FE. E. Rollo, Chicago. 

P. S. Fletcher, Chicago. M. W. McDonnell, Chicago. 


TABLE NO. 44, 
G. B. Danlels, Grand mapan es, H. 
Mich H 


G. M. Whitney. Chicago. a: 
Hl. W. Byers, Chicago. 


yhite, Sandusky, O. 
eCarthy, Dubuque, Ia. 

VonPlaten, Boyne City, 
Mich. 

TABLE NO. 45. 

DPD. 8. Hutchinson, Chicago. ¥. ie 
Cc. H. Myers, Grand Rapids, 

Mich. 
D. A. Sullivan, 

N. Y. 


Andrews, New Bethle- 

hem, Pa. 

. L. Osborn, Eau Claire, Wis. 

Jamestown, FE. A. Swaim, Cincinnati, 0. 
James A. Brady, Newark, N. J. 

TABLE NO. 46. 

M. Moffat, Chicago. 

W. Pilkinton, Chicago. 

W. O. Jones, Chicago. 


¥. Walsh, Chicago. 
D. BE. Swineheart, Bonner, 


Mont. 
Max Sondheimer, Chicago. 
TABLE NO. 47. 
s 2 Brigham, Chicag 8. 4 Miller, Chicago. 
Whieldon, Buffalo, N.Y. E. Anthony, Buffalo, N. Y. 
wy oO ‘Roggs, Chicago. J. Vv ‘Brown, Chi Icago. 
Allen A. Smith, Chicago. 
TABLE NO. 48. 
M. G. Truman, Chicago. F. J. Caulkins, New York. 
Frank Pearson, Pittsburg. Pa. John W. Comstock, Buffalo, 
J. R. Edgett, Buffalo, N. Y. N. Y. 
J. L. Bileder, Cleveland, O. Cc. L. Hall, Chicago. 
TABLE NO. 49. 
F. M. Crowley, Sauk City, S. C. Kellenberger, Decatur, 
is 


Ww q 
BF. H. Thomas, Chicago Cc. J. Gundlach, Oshkosh, Wis. 
F. W. Ruskauff, Pittsburg, 
TABLE NO. 50. 
Charles D. Poggi, Chicago. 


F. H. Fogerty, Chicago. 
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AMERICAN LUMBERMAN. 





MARcH 8, 1909. 





WHEN THE CIGARS WERE LIGHTED. 


It was 10:10 p. m. when the feasting ceased and a 
contented lot of lumbermen, guests and hosts, puffed at 
fragrant cigars, and after a short confusion arising 
from getting all the assembly within hearing distance 
of the toastmaster’s station, 

Rev. Cleland B. McAfee was requested to preface the 
speeches with an invocation. Standing and with bowed 
heads the audience listened reverently: 

Almighty God, Lord of the forest and tree, Thou that 
dost give life to all nature and to us thy servants, we ask 
thy blessing upon the repast of the evening, upon the 
banquet and upon all the thoughts and purposes of our 
hearts; thy blessing upon the association and its various 
branches and its many lines of work; thy favor upon all 
of us who look to Thee for every blessing. May the 
blessings of God, Father, Son and Holy Spirit be with us all 
forever. Amen. 


The West’s Welcome. 


The toastmaster then extended a western welcome to 
the guests. He said: 


Gentlemen of the National Wholesale Lumber Dealers’ 
Association and other guests of the evening: It now be- 
comes my pleasurable duty on behalf of the hosts of the 
evening, the lumbermen of the west, to extend to you a 
cordial welcome to this inland metropolis; in its am- 
bitions, its present crudities, its possibilities, its already 
great accomplishments, so typical of the country they rep- 
resent, 

We are glad to lay aside all distinctions of occupations 
and environments and to meet as members of one great 
calling, than which none has been nor is of more im- 
portance to the country or stands higher in its personnel. 

When a year ago, at Pittsburg, the matter of the loca- 
tion of the next annual meeting of the National Wholesale 
Lumber Dealers’ Association was referred to I took it upon 
myself in behalf of the lumber trade of the west informally 
to invite the association to meet in Chicago in 1902. I 
was about leaving for Europe and did not have time to 
make an exhaustive canvass of the western field. If I 
had there might as well have been 500 as 100 hosts on 
this occasion. I simply informed a number of the leading 
concerns in Chicago in the west what I had done and asked 
their indorsement and assistance—in fact, that they should 
share the responsibility with me. This they very promptly 
did, and the result was the formal invitation I handed to 
the secretary of the association as I was passing through 
New York about ten months ago. 

I wish to say right here that personally I feel proud 
of that invitation. The compliment was to you, our friends 
of the east, but I was honored by being the intermediary 
and by my suggestion being so promptly and magnificently 
supported. I venture to say that very few documents of 
such a sort have ever received signatures standing for more 
of business and personal worth and financial responsibility. 
I do not know how many hundreds of millions of dollars 
those names would be good for attached to commercial 
paper, but the amount would look respectable to say the 
least. 

The result, after the deliberation due so formidable a 
document, was that about a month ago formal acceptance 
was ordered. Doubtless it would have been better if this 
banquet could have been held tomorrow night; but in 
explanation I will say that Chicago is a good deal of a 
convention city and does not have many hotels which 
offer all the conveniences and facilities really demanded 
for such an occasion as this; and when the invitation was 
accepted engagements had been made by the Auditorium 
Hotel Company which precluded tomorrow evening as the 
time of the banquet. 

In extending to the lumbermen of the east a welcome 
on behalf of the lumbermen of the west I may observe that 
these terms are merely conventional. We of Chicago and 
of the surrounding states feel that we are not entitled to 
be called “of the west.”’ The real west lies still beyond. 
Ilere we are less than one-third the way across the conti- 
nent from east to west; we are not far from the center 
of population. In a lumber way, also, this country repre- 
sented by the hosts of the evening is no longer the west 
and no longer new. 

The white pine industry of Michigan has passed through 
its period of youth, of full development and of its de- 
clining years, until now it is largely a memory. In Wis- 
consin it is on the down hill side of life and only in Minne- 
sota is it still showing the growth and energy of youth. 
There are among us tonight those who represent the real 
west, the west of the mountains, the big trees, and the 
warm waters of the Pacific. Yet in deference to custom 
and convention we “of the west’? welcome you of the east 
to this gateway of the west. 

To the people of the east the west has meant pioneer 
times and conditions; it has stood for the raw material 
and the crude processes which are in direct contact with 
natural resources. You of the eastern lumber trade have 
other sources of supply, and yet to you the west pre- 
eminently stands for timber and saw mills and rough lum- 
ber. You look to Maine and West Virginia and northern 
New York for spruce, you look to Pennsylvania for hem- 
lock, to Virginia and North Carolina for North Carolina 
pine, to Georgia and the southwest for the longleaf pine 
of the south, and supplement your resources from_ the 
timber limits of Canada; and yet to you Michigan, Wis- 
consin and Minnesota and the great Mississippi river val- 
ley make up what is emphatically the lumber country. It 
is not unnatural therefore that you should look upon your 
hosts on this occasion as manufacturers. Many of them 
are manufacturers, but there are not a few wholesalers 
among them, and the wholesalers combined with manufac- 
turers who wholesale their own product are in the large 
majority in this western contingent. 

As I said before, this one-time new west is getting old. 
The wave of settlement and of development has swept 
around the pineries of Michigan, Wisconsin and Minnesota, 
and of Missouri and Arkansas, and occupied all the great 
prairie areas west of the Mississippi and the Missouri. 
Under these conditions there has been built up in the west 


a wholesale trade of large proportions. Of the lumbermen . 


here tonight a few are purely manufacturers, selling thelr 
output In large blocks; others wholesale their product, dis- 
tributing it among the retail dealers or the consumers, 
as you wholesalers of the east do; and others are purely 
wholesalers. Doubtless you of the east have discovered 
through the effective lessons of competition that there 
are wholesalers in the west. There are many western 
concerns represented here tonight whose annual sales will 
run above 100,000,000 feet and a few may exceed 200,000,- 
000 feet. 

The history of civilization and of industrial and com- 
mercial development is largely the history of transperta- 
tion and it is the railroads that have brought about the 
most remarkable change in the history of the lumber trade 
of this country. Once it followed the water courses, but 
as the railroads began to stretch their iron feelers to the 
west and to penetrate the pineries saw mills sprang up all 
along them. The product of these mills sought a market 
where it might and the very railroads which made the 
mills possible made it possible for their product to go far 
afield and to come into direct competition at points of con- 
sumption with the product of the mills of the lakes and 
the rivers. So we have a lumber industry and a tumber 
trade today corelated in all their parts, 

There are no monopolies of resources or of customers, 
or of sectional trade, in the lumber business. There is 


nothing of which a man can say “This is mine” except 
he is willing to fight for it, and fighting is not profitable. 
Therefore we have associations of widening scope which 
bring into intimate relationship and profitable co-operation, 
instead of ruinous competition, those who otherwise might 
be trade foes. Among the greatest of these associations, 
among the broadest and most comprehensive in plan and 
the way they are conducted, is the National Wholesale 
Lumber Dealers’ Association. It has stood among its own 
members for honest dealing, for open, fair and uniform 
methods and for mutual assistance and protection. But 
it has not lived unto itself. It has reached out one hand 
to the manufacturers in token of fraternity. It has 
reached out the other to the retailer and said, “Let us 
work together.’”’” Membership in such an organization is 
an honor and a guaranty of business standing. 

It {s well that your association should come to Chicago 
at this time. The west needs your businesslike, conserva- 
tive and yet progressive methods and you need the support 
and co-operation of the west. 

The word “National” in your association name is en 
titled to greater significance than in that use which has 
been given to it. Your association has dealt with a small 
section of the country, with a small part of the lumber 
trade. But I do not criticise your association and its 
policies. Everything must have a beginning and it is bet 
ter to grow wisely and strongly than merely to grow 
fast. But you should and I know you will welcome growth 
and the membership of such men as are represented among 
the hosts this evening; for they will bring to your ranks 
an accession of the very qualities which have characterized 
you In the past—financial strength, commercial integrity, 
business ability and progressiveness. 

On behalf of the hosts of the evening I wish to extend 
a welcome to the representatives of the retail trade. The 
retailer is the man we are all after and we are content 
to leave the consumer to him provided he will only share 
a little of his profits with us. The retailers need no 
champion outside their own ranks. They have demonstrated 
their ability and their strength and have compelled us all 
to acknowledge their position, their rights and their indis 
— standing as the most important part of the lumber 
trade. 

At last year’s banquet at Pittsburg that glass of fashion 
and that mold of form, the veritable Beau Brummel of this 
organization, took occasion to give some sartorial advice to 
the guests there assembled. 

Incidentally he stated that if one were sure of his social 
position it was admissible to wear a black necktie at a func- 
tion of this sort. 

Since I have had the distinction and honor to be chosen 
as toastmaster on this occasion I am fully of the opinion 
that my social status is so thoroughly fixed as to be beyond 
cavil, and therefore I utter no apologies for appearing this 
evening with a black necktie. And again I have another and 
secondary reason for wearing on this occasion a black neck- 
tie—I had no white one. 

Gentlemen of the west. lift your glasses and drink 
with me to the National Wholesale Lumber Dealers’ Asso- 
clation. And, our guests of the east, lift your glasses and 
drink with us to lumber fraternity. 


The address was interrupted at innumerable intervals 
by laughter and applause and was tumultuously com 
mended at its conclusion. Then the toastmaster called 
upon the Lexington quartet, composed of John R. Ma- 
theny, William J. Brookes, Samuel W. Hurdle and 
Frank J. Knowles, for a song. They rendered in splendid 
style “Comrades in Arms” and were awarded hearty 
applause. 

Our Association. 


Toastmaster Defebaugh introduced the first speaker 
of the evening as follows: 


Gentlemen: An introduction from me of the next speaker 
on our program is almost a work of supererogation. He.is 
from the country of William Penn; he is from the land of 
the Quakers; he is from the locality where liberty was first 
proclaimed to all the earth, from the city where Independ- 
ence Hall shelters America’s most sacred relic, the “liberty 
bell.” He comes from an old and distinguished Pennsyl 
vania family; he is a lumberman who has always stood for 
that which was best in the lumber trade; he has been a 
stickler for justice, for honorable and upright methods, for 
treating his fellows as he himself would be treated. 

He is a director of the most eminent political club in 
America—-the Union League Club of Philadelphia. He is a 
banker ; he is a railroad director; he is the advisor of people 
of large monetary interests; he is a man of judgment, of 
acumen, of talent, and, above everything, he stands for every- 
thing that is best in the lumber world. Justly he has been 
repeatedly honored; justly upon him has repeatedly been 
bestowed distinction by this eminent association. Unselfishly 
he has devoted much of his time for many years to forward- 
ing this association’s interests. 

He has studied the trade and its relations to associations : 
he can tell you much of interest of the work that is being 
performed by the National Wholesale Lumber Dealers’ Asso- 
clation; and it is with much pleasure that I take this oppor 
tunity to introduce to you Mr. Robert C. Lippincott, the dis- 
tinguished president of this organization. 


Mr. Lippincott’s Response—“Our Association.” 
Mr. Lippincott responded as follows: 


I was asked by Mr. Defebaugh to speak of our association. 
I do not expect to say much on that subject or any other 
subject to you, because I feel that I have been from the 
official standpoint very much in evidence to you since we 
began this convention here in’'Chicago. Although I see many 
faces here that I never saw before, I see many that I have 
become familiar with on occasions of this kind. 

In speaking of the subject selected for me, “Our Associa- 
tion,” I want in the first place to express to you for and 
in the name of our association the deep feelings of appre- 
ciation for this renewed exhibition of your welcome and 
your hospitality as shown in this beautiful banquet we are 
enjoying this evening. We had felt in coming to Chicago 
this year that it was something of a venture as far as ma- 
terial benefits to accrue to our association, but never for one 
moment doubted our reception by the lumbermen of the 
northwest, 

To our members who have been with us for the past ten 
years I can say but little but what would be a repetition of 
what they all know, and an old story, and yet to all of them 
there is much pleasure in diseueaiag the early days and 
trials and final success that has come to us in that period. 
We started out to help each other, in our relations with 
each other and in our relations between each of us and our 
customers. We have secured some reforms in the manner of 
buying and selling, as by terms of sale and rules of inspec- 
tion, and have accomplished much in the knowledge obtained 
of how our customers did business, both as to the class of 
trade he was selling and how he paid his bills. 

Of course we are all interested in the manner our cus- 
tomers pay their bills—that they should be paid and 
promptly no one will question, else how can we meet the 
prompt demands of the mills and manufacturers, and how 
could they increase their holdings of stumpage or be able to 
give us such a sumptuous entertainment as they have this 
evening and finally pay for the timber as well as the victuals. 

Now as to the other proposition, as to the class of busi- 
ness our customers are engaged in, does he sell the lumber 
or does he use the lumber or make something out of it’ 
before he sells it? And if he does, who should sell him? 


ey 


There {s no difficulty as to the customer of the retailer: 
everybody belongs to him. If the buyer wants a smal] lot? 
he takes it out of the bin from the retail stock, or if he 
wants a carload he goes outside his office and turns the gj 
around and sells him from the wholesale department, anq 
at such an attractive price that soon his customer makeg 
room for several carloads and becomes a wholesale buyer 
until the retailer and his former customer start a lively 
competition to see who can buy the cheapest. Meanwhile 
what becomes of the wholesaler, who out of deference to the 
trade of the retailer, his former customer, has stood aside 
only to see the scalper or the manufacturer get one or the 
other of the trade or both? 

Now, it is just this condition of buying and selling that 
has given much work to our association and has brought out 
the conferences we have had together and the agreements 
we have made between each other, wherein the great princi. 
ple of conference and arbitration have and will do so much 
in settling the differences that will arise. We may not have 
these entirely perfect. It is possible they never will be per- 
fect. There are few things that are. 

I want to digress a little. We have in one of the suburbs 
of our town a minister and when he was calling on his flock 
on one occasion the subject of imperfect things in this world 
came up. He said: “There was never found a perfect man 
Did any one ever hear of a perfect man?’ No one seemed 
inclined to answer, when a little woman in the back of the 
room spoke up and said: “I have heard of a perfect woman. 
but she is dead now. She was my husband's first wife,” 
(Laugbter.) 

Now, gentlemen, it is only by these methods of conference 
and arbitration that we can bring about an understanding 
and meet the different methods of doing business and changes 
in manner of buying that are bound to come about by 
increased volume of business, combinations of buyers, zeal of 
purchasing agents or any other cause worthy of the atten- 
tion of our classification committees. 

Gentlemen of the northwest, is there not something in our 
work and mission attractive to you, either in the adjustment 
of the relations between the wholesale and retail trade go 
that it may be transacted in proper channels or in our 
Bureau of Information, the report of which you have heard 
in our business proceedings? We feel we have a large and 
important field to work in that our business, commanding as 
it does the best brains and best endeavors of some of the 
best men in the country and with the record we have made 
in our organization, much can yet be accomplished. 

Let us work together, let us be in the advance for all that 
is just, fair, honorable in our relations with each other, in 
our relations with our country and its progress. We cannot 
stand still in this busy world; we must get in step with the 
progress and procession. 

There is work for us to do. 
come to us. 

“The sweetest song has not been sung, 
Nor has the loudest bell been rung; 

The brightest jewel still lies deep, 

The fairest rose is yet asleep; 

The greatest ships have never sailed, 
The highest mountains are unscaled ; 
The largest house of brick and beam 

Is but the vision of a dream, : 
The swiftest locomotive, too, 

Has yet to show what it can do. 

The richest mine is still unknown, 

The airship’s but a monstrous drone; 
The telegraph 1s still afraid 

To span the wide world without aid. 
Point out the man who’ll say to you 

All the electric mind will do. 

The greatest city still shall rise. 

Ah, who will solve the mystic skies? 
Niagara's falls remain unchanged, 

The arctic’s spheres have not been gained. 
The steamer, submarinely plied, 

Is anchored fast in fancy’s tide. 

The world’s great plans have not been heard 
And peace, today, is but a word. 

Think, then, ye men of little worth; 
Who says there’s naught to do on earth?” 


Mr. Lippincott’s response was greeted with frequent 
applause and noisily commended at its close, and the 
quartet sang “Tllinois.” 


There are better things to 


The Mississippi Valley. 


The toastmaster then introduced the next speaker in 
the following words: 


I now warn you to prepare for trouble. I have captured 
a man from just off the Court Oreilles Indian reservation, 
whose Indian name is Namakagon. He is the medicine man 
of the tribe. He is learned in all the lore and traditions of 
the Chippewas as well as of his own tribe. So great is his 
fame as a big medicine man that he has been made president 
of the historical society of Wisconsin and corresponding 
member of other learned societies of like nature. But I 
have not asked him here to perform a war dance, but rather 
because he is also a lumberman, manufacturing the Nama- 
kagon pine on the banks of the Namakagon river, and be- 
cause he has for many years been connected with many 
leading lumbermen of the Mississippi valley, because he has 
been part of its history and because he is a good man I 
have asked him to speak to the toast, “The Mississippi Val- 
ley.” My choice of this gentleman is particularly appropri: 
ate on such an occasion because from its beginning one 0 
the leading members of the Mississippi Valley Lumbermen § 
Association, which is one of the three or four greatest lum- 
bermen’s associations in the United States. It is notable 
for the magnitude of the interests it represents, for Its pre, 
gressive and aggressive methods, for the men of brains pnt 
force and moral strength who compose its membership an 
guide its destinies. Gentlemen, I take great pleasure t 
introducing to you one of these men—R. L. McCormick, © 
the North Wisconsin Lumber Company, and of the Weyer- 
haeuser Timber Company, and of other companies too 
numerous to mention—Mr. McCormick, of Hayward, Wis. 


Mr. McCormick Speaks for the Northwest. 


Mr. McCormick responded as follows: 


Mr. TOASTMASTER AND GENTLEMEN: In responding to the 
toast of the northwest, permit me first to add the wae 
the white pine manufacturers to your distinguished bo em 
a vice president of the Mississippi Valley Lumbermen 8 a 
ciation, my duty is to take the place of the president in As . 
of his absence or disability. 1 think he must have % os 
mathematical calculation that by the time this toas 
reached he would be disabled. in the 

I will not attempt to cover the ground embraced . the 
old northwest of Jefferson’s time from the Alleghenies oth 
Spanish possessions on the west. nor trespass on the 04 to 
west of the Pacific slope, but will confine my few remarks (0 
the immediate region of the upper Mississippi valley ailey 
appears from the point of view of our Mississippl 
Lumbermen’s Association. iation 

Organized for more than a decade of years, our — never 
has never shirked a duty, never joined a trust an one 
indulged in a banquet. It has been a business alliance 
without egotism I say, whether others question&®. val 
acted. The long distances for shipments brought t OP val 
lem of delivered prices and the mills of the Mississipi) 4 
ley first inaugurated the practice of cutting lumber © out 
for one inch to reduce weight and get a few more wanes raft: 
of a log. Our members substituted for the old ne F uined 
ing logs with binders and plugs that made holes an ails 
the clear outside cuts, the modern methods of loose ian of 
with slim wedges and rope binders, We evolved the p 
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eau of grades, with a chief inspector and sufficient 
8 erdinates é visit every saw mill in our jurisdiction, and 
harmonized the grading as it came from the saw or entered 
into the car, so that the shipments of lumber under a given 
nomenclature became uniform from all our mills. Not only 
this, but our price lists quote Mississippi valley grades, and 
the equity of the grading is so well recognized that all 
claims, if made, are passed on by the same corps of inspect- 
ors, and their decision is final between shipper and receiver. 

Then we have a price list committee of the men in actual 
touch with the conditions who at stated times give us an 
official list which is not obligatory on our members but bears 
on its face an intelligent opinion of the relative values of 
each kind of lumber, based on production, scarcity and com- 
petition. ‘The only trouble with the committee is their con- 
servatism, for today the majority of manufacturers have in 
force individual lists with prices quoted at from $2 to $5 
above the official list on three-quarters of their stock. It has 
not always been smooth sailing for us. About the time we 
organized the waves of populism were running high through- 
out the west. hey spent some of their force in an indict- 
ment of our officers under the provisions of the Sherman 
anti-trust bill. Your speaker and other officers were indicted 
pefore the federal court, tried, cleared and given a certificate 
of business character that chagrined the plotters. We 
passed with you all through the midnight darkness of free 
trade. Its memories today are those of a horrid nightmare. 
The dull light of the morning was charged with the illusive 
rays of reciprocity, but the manufacturers’ convention this 
winter at Washington proclaimed it a mirage. Today the 
bright sun has arisen, The evening shades of populists are 
dispersed. The midnight of free trade is a memory. The 
morning mirage of reciprocity has vanished before the sun- 
light of universal prosperity. 

In aid of this consummation, our northwestern committee, 
with others, appeared before the ways and means committee 
of the house. ‘They fraternized with the finance committee 
of the senate, and at Quebec and Washington discussed the 
merits of the lumber tariff with the High Joint Commission, 
and never used one dollar except for legitimate expenses of 
their delegation. 

What of the personnel of the Mississippi Valley manufac- 
turers? They were not born and bred to luxury, but if they 
sometimes lacked in technical education of the classical 
schools, they never failed in brains. If their capital was 
limited, they reinforced it by their energy. If their diplo- 
macy was undeveloped, their integrity was unquestioned. 
Have they been successful? Dun and Bradstreet rate them 
AAAA high. Are they millionaires? Yes, in their sympa- 
thetic recognition of labor, in their contributions to charities 
and in their monuments to the advancement of education. 
Do they discharge their duties as citizens? You will find 
their names as mayors of their home cities, members of legis- 
latures and of congress, governors of their states, on the 
boards of schools and colleges, and always prominent in 
every movement that builds up their community, their state 
and their nation. At Muscatine, Iowa, you will find the 
Musser library; at Winona, Minn., the Laird library; at 
Clinton, Iowa, the Y. M. C. A. building, erected by W. J. 
Young; at Ripon college an Ingram hall; at Menomonie, 
Wis., the Stout manual training school; at the University of 
Wisconsin, the Washburn observatory; at the University of 
Minnesota, a Pillsbury hall. All were the gifts of the donors 
before Rockefeller endowed universities or Carnegie built 
libraries for the advancement of education. 

Great as are these representatives of white pine, there is 
still one pre-eminent over all, less public in his charities but 
equally generous; not always known as the father of enter- 
prises, he stands like a rock behind them; careful of his 
associates, he leads them while he apparently follows; in all 
his enterprises, others invest on the same basis he does. His 
intelligent courage has forced wealth on all his associates: 
wherever the whispering winds make melody in the tops of 
white pine trees, from Wisconsin to the Pacific coast, you 
will find admiration, respect and honor for Frederick Weyer- 
haeuser, the uncrowned king of the white pine domain. 

If I seem to have builded an ideal success for the white 
pine operators, | wish to say that their lives have not been 
all sunshine in their business. Commencing manufacturing 
more than fifty years ago, they were at first manufacturers 
only. ‘The great forests were apparently valueless. Timber 
was so plenty it could literally be had for the asking and a 
future value seemed remote. The majority of manufacturers 
of lumber felt this way and the dismantled mills that stand 
along the middle Mississippi emphasize their opinion. Not 
all the Mississippi mills, however, are dismantled. Do you 
ask the reason for the difference? It is in the stationary 
condition of the manufacturer who did not develop in one 
direction to be a lumber merchant and in the other to be a 
pine land owner. Manufacturers may make money. Lumber 
merchants may secure a competence, but the fortunes that 
have been built are the result of the ownership and holding 
of pine stumpage, and if you believe my story go home and 
04 ye the rong you -—* and all you can borrow, into 

2 only sure thing. yet rich eventually—bes : 
know of. My advice is free. r wicomeein 

A clerical friend of mine told me that while he was sitting 
od his library, illustrating an experience in his work to a 
wrother minister, his little girl came in and climbed up on his 
knee, and when he had finished his illustration she asked 
him, “Papa, is that a true agg or are you only preaching?” 

I might suggest, however, that you should never go into 
anything you don’t believe in. A friend of mine up the 
Mississippi was sitting one evening in a St. Paul hotel with 
4 coterie of friends. One said to him: ‘Bob, you have seen 
the world, you have touched high life and run the gamut of 


peers; now, tell us what you would rather do above all 


Without a moment's hesitation, came the decision, “I 


would rather play poker and win. “Bob, 
where is the next greatest pleasure?” 

“Well,” says Bob, “I think next I would rather play 
poker and lose.” 

If you will go into business with that spirit, that decision 
and that absorption, mountains will vanish before you and 
success will crown your efforts. 

Will you pardon me if I refer briefly to the first lumber- 
man on the Mississippi? About seventy-five years ago, a 
young lieutenant who had just graduated from West point, 
arrived at It. Howard on Green bay. Accompanying Major 
Twiggs and Captain Harney, who later were best known 
as confederates, he followed Fox river to where in high 
waters the Wisconsin river on its course to the Mississippi 
overflows, and its waters mingle with those of the Fox to 
Lake Michigan. At this portage, first seen by a white man, 
Jean Nicollet, two hundred years before and traveled over 
by Joliet and Marquette when they first recorded the dis- 
covery of the Mississippi; by La Salle and Tonti as they 
went south to plant the lilies of France; by Hennepin as he 
rowed north to the falls of St. Anthony, it was historic 
ground. Left at the e, this young lieutenant built 
Fort Winnebago in 1828. e cut the logs fifty miles above 
on Yellow river, and lumbermen today point out the foun- 
dations of his flooding dams. Fort Crawford, at the junc- 
tion of the Wisconsin and Mississippi, was under the com- 
mand of Major Taylor, and after the completion of Fort 
Winnebago, he sent the young lieutenant up the Chippewa 
river to Menomonie, Wis., where he brought out logs and 
made lumber for rebuilding Fort Crawford—and he is prac- 
tically the first upper Mississippi lumberman. 

During the Black Hawk war, this young lieutenant, with 
another lieutenant, was sent by Major Taylor to the seat 
of war to muster in the arriving volunteers. Among others 
to whom they gave the oath of allegiance to the United 
States, was a tall, awkward recruit in blue jeans, later 
known as President Abraham Lincoln. The accompanying 
lieutenant was Robert Anderson, later famous for his de- 
fense of Fort Sumter, and our lumberman lieutenant was 
Jefferson Davis, later president of the Confederacy. While 
Davis was a lieutenant, he married the daughter of his 
commanding officer, Major Taylor. There is an unconfirmed 
story that he spirited the young lady out of the fort and 
married her in opposition to the wish of her father, who. 
it was said, refused afterward to speak to his son-in-law. 
Resigning from the army after marriage, he was at the 
outbreak of the Mexican war elected colonel of a home 
regiment,; which was brigaded under his old colonel, then 
general. Still they never spoke until one day Taylor, look- 
ing through his glass, saw the First Mississippi scale the 
walls of Monterey and win the day for his army. The 
doughty old warrior relaxed, sent for the colonel of the 
First Mississippi, and buried his animosity before this exhi- 
bition of valor, and General Zachary Taylor, later president 
of the United States, on the field of Monterey, clasped hands 
once more with Jefferson Davis, later president of the Con- 
federacy. 

These living actors 


Another said, 


in the drama of the northwest are 
known today ir the pages of history. Explorers, discoverers, 
mailed warriors and gowned priests have gone to their re- 
ward. Army officers no longer do active duty in our north- 
west. The Confederacy is dead, and the government at 
Washington still lives. The waves of —- have broken 
on the shores of oblivion. The midnight of free trade is 
only a nightmare. The mirage of reciprocity is dispersed, 
And I congratulate you all that the meridian sun shines 
resplendently on a united people, whose flag bears the pres- 
tige of success, maintains the respect of the world, and en- 
velops our country in the folds of protection, peace and pros- 
perity. 
Referring to the Absent. 


The toastmaster—Our program would suggest that we will 
hear from the distinguished vice president of this associa- 
tion, Mr. Pendennis White, of North Tonawanda. I regret 
to say, however, that Mr. White, who up to yesterday hoped 
to be able to be here, is not here, and not only that but is 
quite ill at home. We very much cae his absence because 
of his splendid manhood, his wonderful support of this asso- 
ciation work which we have watched with peculiar interest 
for a number of years, and the kindly regard he has for all 
branches of the trade, which has demonstrated itself in his 
work in behalf of the trades relations committee or depart- 
ment of this association. I have therefore asked a gentle- 
man here to speak briefly on the topic assigned to Mr. White 
after I will have referred to one or two communications we 
have here, one from General Alger, which came to the hotel 
tonight, one from Mr. White and one from Mr. W. B. Still- 
well and one from Mr. Frederick Weyerhaeuser, 

I will not stop to read those communications and we have 
also a number of telegrams here, but I would be obliged if 
you would give me permission to tell our reporters to include 
these in our report of this evening’s festivity. 

(Voices—“All right. Go on.” 

The toastmaster—I will take it for granted. I will now 
ask Mr. John J. McKelvey, counsel of the National Whole- 
sale Lumber Dealers’ Association, to speak a word about our 
absent friends and particularly with relation to the depart- 
ment of the association work with which Mr. White has been 
so prominently identified. 


Mr. McKelvey on Trade Relations. 


Mr. McKelvey—When I was asked to make a few remarks 
in place of the gentleman whose name is on the program I 
was told that no topic would be assigned to me but that I 
might speak upon any subject which occurred to my mind. 
The first thing that occurs to me is that I must make a very 
poor substitute for that man who is known to you all, who I 
believe, more than any other man, possibly, has been untir- 
ing in his unremitting, persistent activity, his broad minded 





grasp of conditions which confronted him and his pleasing 
personality in negotiation, which have done more to har- 
monize the different interests of the lumber trade than any 
one factor that I can recall at the moment. I refer, gen- 
tlemen, to your first vice president, that man of whom I 
might say—or whom I might call 
‘ That man of might in every fight, 

That shining light 

That Christian knight, 

Pendennis White, 


of North Tonawanda. (Applause.) I can only say that I am 
sure you will join with me in wishing his speedy recovery 
and all will regret with me that he is not with us tonight. 
I would only remind you—would be a constant reminder—of 
your loss in not hearing the words of wit and wisdom which I 
am sure you would hear from him were I to prolong my re- 
marks unduly. 

In addressing an assemblage of this character where I am 
before business men, many of whom are my clients, I am 
reminded of the answer which the pupil gave in school when 
asked the meaning of the word “elocution.”” He said, “It is 
a method they have in some states of putting people to 
death.” (Laughter.) I would hesitate to contribute by my 
remarks to such a calamity, especially among you gentle- 
men here, because I would suffer a personal bereavement in 
that my clients among you might diminish in number. I 
much prefer to echo the sentiment of that tract which the 
good looking missionary gave to the cabman. He took it, 
looked at the title and then handled it back and said, 
“Thank you, lady, but I am a married man.” She looked at 
the title and in confusion departed. It read, “Abide with 
me.” (Laughter.) 

We will have tomorrow a great deal said, I am sure, on 
the subject of trade relations and I am not going to take up 
much of your time with a dissertation on that subject. I am 
only going to say in a general way that association meetings 
of this sort, general meetings between wholesalers and retail- 
ers, have a tendency to elevate the trade, to put the business 
upon a higher plane. The only efficient method of business 
used to be different from what it is now. A man who knew 
anything valuable in his business thought he ought to keep 
it to himself; if he had peculiar methods that he thought 
might make his business profitable to keep those methods 
secret and not divulge them. The modern methods fostered 
by this association and our meetings with the retailers are 
different ; if we know anything we tell it to our competitors. 
We believe that if the sum of our knowledge in our trade is 
increased it benefits us indirectly more than to endeavor to 
paddle our own canoe alone. I heard a large copper miner, 
one of the largest in this country, announce certain facts 
which were new to me, and I have often repeated them 
since. He said that in the conduct of his business he allowed 
every one in the same line of business who was interested to 
examine his company’s processes, to have the benefit of any 
of its methods that such parties thought would benefit them, 
and his theory was that if he had arrived at any results 
which were beneficial to the business, and if he gave freely 
those results to his brothers in the business, their energy, 
their money and their capital would be free to take the next 
step in advance, which would in turn benefit him, and I be- 
lieve that is the great theory of all true business life. (Ap- 

lause. 

’ — gentlemen, these meetings with the retailers would 
quickly bring us together and make us better lumbermen. 
They encourage goodness, as you might call it, which is 
not always easy in the lumber trade. You have perhaps 
heard the story of the grocer who classified his eggs as 
we classify the lumber trade somewhat—into strictly fresh 
eggs, good eggs, Saturday night eggs, and when he was 
asked by a customer whether the Saturday night eggs were 
good he said,- ‘Well, pretty good. They have been trying 
to be good all the week.” (Laughter.) I hope the influ- 
ence of our meetings is such as to make the success of 
the lumbermen in trying to be good more effective than 
the success of those eggs, probably. We, I think, are en- 
couraged in higher ideals in getting together in this way 
beyond the ideal of a lumberman who said not long ago, 
“TI can look the world in the face as an honest man. I got 
my discharge in bankruptcy yesterday.” (Laughter.) We 
also find out something what our neighbors think of us, 
which is also a good thing. One cannot always tell what 
his neighbors think of him. “Well, I don’t know,” said 
another. “I came near finding out one day, but the jury 
disagreed.” (Laughter.) 

We get the rough edges worn off. We are able to meet 
together and conduct our business in a more courteous 
fashion. We are able often more easily to break bad news 
to our customers when we have to advance prices, giving 
it in such a way that they do not feel it, probably. You 
have heard of the old lady who asked the grocery man 
how to tell a bad egg, and he said, “If you have anything 
to tell-a bad egg break it gently.” (Laughter.) It is a 
good thing to break bad news to our customers in that 
way; we are able also sometimes to benefit them. Some 
lumbermen I think are born good, some achieve goodness 
and some have goodness thrust upon them. We have been 
engaged three years with some of our friends in endeavoring 
to thrust goodness upon them and we hope still to succeed, 
gentlemen, in bringing them into the fold so they will be in 
harmony with us. We sometimes get discouraged because 
we do not accomplish quite so much as we expected to 
accomplish, but we must try and keep on trying and I 
think our friends of the New Jersey association who are 
highly represented here tonight will point an Illustration 
of this suggestion—what Dr. Johnson recalled of the man 
trying by four experiences, after having married his third 
wife. 

We are also sometimes puffed up with pride, and when we 
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come together and see ourselves and note what a handsome 
body of men we are, intelligent and prosperous, we may 
have reason to be proud and put on some style as you 
may call it; and that recalls a remark made by a lady 
in reference to another lady who was attending the opera. 
Looking at her through her glasses she said, “Mrs. B puts 
on a good deal of style since she has a box at the opera. 
Said her companion, ‘‘Well, the woman must put on some- 
thing when she comes to the opera.” (Laughter.) We 
feel we have the right to put on some pride in our achieve- 
ments when we look at our officers and see how they have 
devoted their time and attention to the questions arising 
in this association, without compensation. Even when 
gazing on our worthy treasurer, who has held the office 
for so long, we are reminded of this and how he comes 
out every year correct with his balance and even with a 
little surplus in the treasury. He was late this year. It 
appears that in fixing up his report he sat down upon a 
sheet of postage stamps and had to go back and change 
his trousers in order to make his books balance. (Laughter.) 

Now, gentlemen, I am not going to take up your time 
longer. I am very sorry that Mr. White was not here to 
address you. I thank you for your attention and trust 
that I have not imposed upon you with the few remarks 
that I have made. (Applause.) 


The Lexington quartet sang “Chicago, Illinois” so ef- 
fectively that many of the musically inclined attempted 
with more or less sueccess—principally less—to accom- 
pany them. 


The South. 


The toastmaster—After the references to Chicago that 
we have just heard it is perfectly natural that we should 
hear from St. Louis. (Laughter.) 


The south is noted among other things for yellow pine and 
orators. We are fortunate in having a combination here 
tonight of the yellow pine man and the orator; a man, also, 
whose ability has been so recognized by his neighbors that in 
January he was elected president of the Southern Lumber 
Manufacturers’ Association, one of the three or four great 
organizations in the lumber interests of this country. will 
not say that he talked himself into that position, but cer- 
tainly he was smooth enough to have done so if he desired, 
and I have always had my suspicions as to how he secured 
that office. I call him a southern man, and yet he lives no 
farther south than St. Louis, but his interests are in Arkan- 
sas, Louisiana and Mississippi. 

I will leave you to judge as to my estimate of his ora- 
torical abilities as you listen to what Mr. N. W. McLeod has 
to say about ‘The South.” 


Mr. N. W. McLeod responded as follows: 


McLeod’s Response. 


Mr. Toastmaster and gentlemen: When the toastmaster 
advised me that I was to respond to the toast, ‘The South,” 
I thought that the task would be a simple one, as there was 
such an abundance of material about which to address you. 
In attempting, however, to speak to you on this subject, 
I find that the material is so much more abundant that, 
within the few moments allowed me, I shall be enabled only 
to barely touch upon the subject. 

In speaking for the south, I do so without the influence 
of coloring due to local traditions, or sectional prejudices, 
as | was originally from the state of Maine. I, however, 
now am of and from the south by adoption, and therefore 
feel justified in speaking for the south land, at least that 
section of the south known as the central and the south- 
west. It is the habit of many northern and eastern people 
in thinking of the south, to bring before the mind's eye 
some of the many fanciful pictures of apathetic indolence, 
an indolence, so-called, that was the natural result of years 
of civil war, followed by a period of reconstruction and an 
entire changed social condition. This left a great people 
commercially and. industrially paralyzed. The older men, 
too worn to begin an active, energetic, commercial life; the 
younger men, who had not been schooled to a commercial 
life, lacking the experience necessary to immediate success. 
Therefore, the south land commercially has lain dormant 
and, until recent years, has not realized the magnitude 
of her vast wealth and power. And even today a journey 
to and through the south, covering the timbered sections, 
does not give an adequate idea of the natural resources of 
the country. Of course, in the prairie country and the 
mineral districts, this is not true, but in the timber dis- 
tricts, the railroads traverse the lines of least resistance, 
following waterways, and the casual visitor returns home 
with a mental picture of a cottonfield, a negro and a mule, 
with possibly a razorback in the background, It is true that 
the south has produced since the reconstruction days many 
men of large commercial and financial capacity, as is evi 
denced by the southern men who are at the head of some of 
the largest financial institutions in New York city, and 
also at the head of some of the very largest of the so- 
called industrial institutions. ‘This, however, is not gen 
eral. The awakening to commercial activity is only a mat- 
ter of the past few years, and considering the great possi 
bilities for the future, conservative men predict that the 
south has only made a beginning. 

The climate in the south land is delightful for eight 
months of the year, and during the four months of hot 
weather, the nights are cool and pleasant, and throughout 
the year the laboring man can live comfortably at a mini 
mum expenditure for the necessities; and for the expendi- 
ture of the same amount required -in colder climates, he 
can live not only in comfort, but enjoy many of the luxuries 
so-called. 

In former years, the price of cotton was the barometer 
which told with unerring exactness the condition of the 
southern farmer, In recent years he has used fertilizers, 
diversified his crops and is now reaping the harvest which 
his farm so bountifully yields. Instead of sending all his 
cotton to New England to be manufactured into cloth, then 
transporting cloth back to the south, today southern men 
with southern capital are employing southern Jabor, mak- 
ing their own cloth, going into the markets of the world 
in competition with New England. This industry is as yet 
in its infancy, but new mills are being constantly built, 
large capital is being invested and as fast as the labor 
in the south can be educated, the mills will be built to give 
them employment. ‘ 

Considering the mineral resources of the southern states, 
it would be impossible within the scope of this address to 
do anything more than simply refer to them. It has been 
stated that Birmingham is the Pittsburg of the South. The 
mineral resources of the south are vast, and that they are 
being universally considered, I have only to refer to a 
report of J. Stephen Jeans, secretary of the British Iron 
Trade Association, in which he advises the investment of 
English capital in the iron industry of the south, 

Senator Hanna, in his paper to the Manufacturers’ 
Record, states that “the iron interests of the south will 
never reach their full potentialities until they have devel- 
oped along the gulf coast great ship yards creating a mar- 
ket for the finished product and he ping to diversify the 
manufacturing interests of the south.’ 

What the south is today beginning to do in cotton, she 
will do in iron, that is, finish the products at home, and 
not pay transportation charges from the point of produc- 
tion, but employ labor, finishing her products and creating 
a diversified home market. 

Texas has been noted for her size. Today she is known 
all over the world for her production of fuel oil. Takin 
into consideration the nominal cost of this oil as fuel an 
the raw materials at hand, large manufacturing interests 
me not be slow in taking advantage of the favorable con- 

ons. : 

Now, as to a matter that more interests this body, that is, 
the timber or lumber interests, twenty years ago, the pro- 
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duction of lumber was so limited that a single firm in St. 
Louis purchased the entire visible supply tributary to the 
St. Louis market for one year, and made what was in those 
days considered a fortune out of it, and the capital neces- 
sary was not large. In those days, there were no — 
mills south that catered to the northern markets. umber 
was shipped in the rough to trade centers and there re- 
manufactured and distributed to a very limited territory. 
Today the south has hundreds of fully equipped mills and 
distributes the product to all parts of the United States, 
the countries of South America, Europe and the Orient. 

Of the states of Missouri, Arkansas, Texas, Louisiana, 
Mississippi and Alabama, the only reports I have available, 
recapitulated, are as follows: 

This shows a total amount of yellow pine lumber on hand 
January 1, 1901, in the states mentioned, of 805,352,556 
feet, and January 1, 1902, 774,292,861 feet, or a reduc- 
tion in the supply on hand at mills of 31,059,695 feet. There 
was a total cut during the year of 3,757,654,723 feet. This 
cut was an increase of about 200,000,000 feet during the 
year, by the addition of new mills going into commission, 
and the increased capacity of mills already established. 
The shipments during the year were 3,788,714,418 feet. 
These figures do not include that portion of the south, Geor- 
gia and the east, including the Carolinas. If figures from 
that section were available, we believe that the total ship- 
ments would show considerably in excess of 5,000,000 feet. 

The basis of value of lumber stumpage has not until re- 
cent years been considered in the south. What little value 
stumpage had was considered only as land by the acre. 
Today, we speak of stumpage, and within the past ear, 
several large tracts have been sold on the basis of $2 a 
thousand feet and up, evidencing the changing of hands of 
millions of dollars, and it is predicted that within a com- 
paratively short time yellow pine stumpage will go to $5 a 
thousand feet. ° 

The wealth of the south is being added to ad the invest- 
ment of large sums of northern capital, distributing ample 
means for the commercial development of this great country 
which will not only furnish tonnage for the railroads now 
built and in course of construction, but those that are pro- 
jected. Cheap transportation over the north and south 
lines will change the movement of grain and its products 
from the Atlantic to the gulf ports. 

In an address of John H. Kirby, of Houston, Tex., for 
the New Orleans Progressive Union, at New Orleans, last 
Monday evening, he said that he was glad that the south- 
ern people had come to the belief that nothing was so hon- 
orable as work, that they had determined to make the south 
the seat of busy industry, as well as the home of the most 
loving hospitality that exists in the world; that they were 
not only going to be planters and metchants, but were 
going to be the makers of all the products that come from 
their natural resources; that they were not only going to 
grow cotton, cane, rice and timber, but they were going 
to get the great advance in value which comes from trans- 
forming these products of the soil into every conceivable 
form devised for the use of mankind. This spirit, of which 
Mr. Kirby is an illustrious example, is what today is trans- 
forming the south into a great consumer. ‘Today, no incon- 
siderable amount of her products are consumed at home. 

The south has only just begun to use her great natural 
advantages commercially, but today she compels commer- 
cial consideration and recognition as one of the important 
commercial factors in our great country. 


The applause that greeted Mr. McLeod were evidence of 
the popularity of the speaker and his able treatment of 
his subject. At his conclusion the quartet sang, to the 
air “When Johnnie Comes Marching Home Again,” the 
following verses: 


Now there’s a man from Buffalo, 
A Beau Brummel if you want to know. 
We don’t know how Jack’s name is spelt, 
But he’s a friend of Roosevelt ; 
And we'll all sing hey ho for the man from Buffalo. 


The Irish and the Scotch combined 
To fashion friend Gillespie’s kind. 
Ile comes from Pittsburg and he'll bet 
That Schwab and he are out of debt: 
And we'll all shout hurray for Pennsylvania. 


There's another man from Saginaw; 
As sportsman he’s without a flaw. 
Ile’s a private car, few clothes to don; 
ITis name, messieurs, is Billie Mershon, 
And we'll shout hurrah for the man from Saginaw. 


The personal allusions in the verses were greeted with 
laughter and applause, and the quartet then rendered 
“Dixie.” ‘ 

D. L. Gillespie Introduced. 


GENTLEMEN: In its time this spacious hotel in which 
we are assembled has sheltered many men of eminence. 
It has been the Chicago abiding place of many eminent 
scholars, public men and litterati. Here has dwelt our 
great and martyred McKinley; here has dwelt our rough- 
rider president; here have lived many notables of foreign 
climes. Within the week this great hotel has sheltered a 
prince of the blood, the brother of William of Germany—- 
Crown Prince Henry of Prussia. 

We have in our company tonight a great man. He is a 
man of indubitable courage; he is a strong man; he is an 
honest man; he is a man whose charming personality has 
drawn about him a vast number of friends. His friends 
have been useful friends, because, like himself, they were 
great men in commercial pursuits. He has done business 
with these people and they have liked his ways. He has 
always fulfilled his contracts; his word once passed, he 
honors and protects it. 

As an illustration of this man’s punctiliousness in ful- 
filling his obligations an incident that has never been told 
in print comes to my mind, He had contracted to supply 
within a stated period materials for a large manufacturing 
structure in western Pennsylvania. The building was 
started, the contractor was ready for the door and window 
frames; they had not arrived on the ground. The people 
from whom he had purchased this material had been un- 
able to secure a car in which to load it. Something must 
oe done. He caught a night train to Saginaw, 350 miles 
distant. He explained to the officials of the Pere Marquette 
railroad that his word was in jeopardy—he must have a 
ear. Furthermore, he must have a special engine to haul 
that car to Toledo on express time. His demands were 
honored—he paid the price. In the meantime he kept the 
wires hot with the authorities of the Pennsylvania rail- 
road, and at another certain and pretty price they held 
their fast night express train for nearly an hour, and at- 
tached this man’s car of window und door frames to it and 


delivered the material in Pittsburg the following morning. 
He had kept his word. 

He has not only surmounted great obstacles at home but 
him at the Fourth of July 
He enjoyed the feast, was 


achieved much abroad. I saw 
banquet in London last year. 











enraptured with the flamboyant oratory and appeared to 
enjoy having about completed the filling of an order for 
6,000,000 feet of yellow pine which he had shipped to 
Manchester, England, and which was being used in the 
construction of the Westinghouse works at that city. 

It is with more or less trepidation that I am going to 
present this man to this distinguished audience. A year 
ago, at that splendid banquet we sat down to at Pittsburg, 
this man was toastmaster He also made practically all 
the speeches. Therefore it is with a feeling of misgiving 
that I present him. as it is impossible for me to conjecture 
if anyone else will have an opportunity to speak this 
evening. He is a talker—he is a talker from away back 
and with all his talk he is a capable talker, and on the 
particular subject of his toast—‘“Good Fellowship and 
Fidelity in Our Industry”’—he is exceptionally capable. 

I present to you the Lord of Castle Blarney and of 
Dundee, the Crown Prince of Pittsburg, D. L. Gillespie. 


Mr. Gillespie’s response was as follows: Mr. Toast- 
master, after such a magnificent introduction permit 
me. (Handing the toastmaster a blossom from the table 
ornamentations.) I do not know but I should sit down 
now, but our distinguished friend from Buffalo came 
to my side a few moments ago and said, after looking at 
my manuscript, “Why, you certainly cannot read all of 
that tonight.” I said, “I can.” “Well,” said he, “you 
shall not read all that.” I said, “I shall.” “Well, you 
won't.” “Well, I will.” It reminded me of Mrs. B. at the 
great reception in Washington city, who was presented 
with her husband, and he was an unconvivial individual. 
He was tired at 12 o’clock and said, “Mrs. B., can we 
go home?” “We cannot.” At 1 o’clock he said, “Mrs. 
B., shall we go home?” ‘We shall not.” He was worn 
out at 2 o’clock and went to his wife and found her 
surrounded by a bevy of beauty, and he took her by the 
arm and said, “Mrs. B., will we go home?” “We won't.” 
The worm turned. He said: “Ladies and gentlemen, 
this is my wife, Mrs. B. She can and she can’t; she 
shall and she shan’t; she will and she won’t, but I’m 
darned if she don’t.” (Laughter.) 


Good Fellowship and Fidelity in Our Industry. 


Mr, CHAIRMAN AND GENTLEMEN: As an individual I feel 
greatly honored by being permitted to address you on an 
occasion of this character, when there are so many fluent and 
scholarly orators to claim your attention, but as a repre- 
sentative of the great city of Pittsburg and of the great state 
of Pennsylvania, it appears to me that your honorable com- 
mittee looked upon it as a matter of simple justice and pro- 
priety when they decided that the city and the state which 
I have the honor to represent should have a hearing. ‘This 
must be due to the fact that Pittsburg people are accustomed 
to make themselves heard, and we are prone to believe that 
there is a screw loose if it should ever happen that we do 
not get an equal chance with others to say what we think 
and to demand our share of consideration for our opinions 
and our wishes, - 

Those of you who stretched your legs under Pittsburg 
mahogany at the meeting of this association one year ago 
will bear me out in the assertion that if we can conceive of 
there being several hubs to the universe our city can fairly 
assume to be one of them. While it is true we are consider- 
ably behind Chicago in population, in energy, enterprise and 
hard cash, we think we are behind nobody, and you therefore 
cannot blame us if we are inclined to be a little “toppy” and 
travel around with a competitive chip on our shoulders and 
something of the air of the Irishman meeting all comers with 
his statement at the birthday reception: “I can’t sing, | 
can’t dance and I can’t make a speech, but I'll foight any 
man in the party.” 

It has been the custom to accuse Pittsburgers of clannish- 
ness, of a tendency to hang together with a sort of old 
fashioned community spirit, alike in business and in social 
affairs. Benjamin Franklin said at the signing of the Decla- 
ration of Independence: “If we do not hang together we will 
hang separately.” Therefore I do not dispute that we are a 
little clannish. On the contrary, I acknowledge it to be 
true; and, moreover, I do not hesitate to affirm that this 
very spirit of clannishness is an admirable characteristic and 
one which should commend itself to all communities or bodies 
of men having great interests in view, and among the num- 
ber to this association. The National Wholesale Lumber 
Dealers’ Association has already achieved a very great meas- 
ure of success, but if it is to work out its purpose to the 
furthest extent it must take pattern by Pittsburg and develop 
the genius of the clan. And what is the genius of the clan? 
What are its elements, its foundations? Good fellowship 
and fidelity. These are its corner stones; these the funda- 
mental principles upon which it is established and to which 
it owes its strength and durability. 

Now, gentlemen, you must not understand me as insinuat- 
ing that our association is conspicuously lacking in the ae. 
ties that I have named. I can assure you that I do not 
think this for a moment. But the association has a broa 
field to work in. It has under its sheltering care a very 
strong representation of the wholesale lumber trade of this 
country and its main endeavors the placing of that industry 
upon the highest plane attainable in point of fair dealing 
and intelligent and honorable conservation of our mutua 
interests, This, gentlemen, is no small contract. There - 
obstacles to be met ; there are deep-rooted evils to be grapple 
with; there are many obstinate characters, short-sightedness 
and, I may say, greed to be overcome. Perhaps we — 
triumph absolutely over all these things, but we can at aoe 
make the attempt, and the game is surely worth the cane ~ 

By way of a beginning in this direction, let me sugges 
that we set our faces uncompromisingly against that clement 
in the trade which threatens to monopolize business, to = 
nate the markets for material and to force prices into = 
sky. I do not say it unkindly, but it seems to me a Lag 
definition for this class is ‘man-eaters.’’ ‘Their secee 
proportionate to their ability to force the balance 0 a4 
buyers to their methods of doing business, and as a = 
their digestive apparatus is so powerful that they neat 
become gorged. It is due to the tactics of this element i 
the demand for first-class material is today less ong 
should be and that consumers, in their own Srtenee, ves 
forced to fall back upon substitutions in the shape of ‘ —— 
materials to be used for certain purposes. Instances on 
common in which people find the cost of first clase ma pe 
so excessively high that they simply remove their tome re 
the drawing — and call off the work until prices drop 
a reasonable level. 

It aaaae me that there is no rational excuse s" apotees 
for this condition of things. As I stated before, : vateuh 
advert to it in a spirit of unkipdness. ‘There is no wb 
thought in my heart tonight, but it is my earnest patente! 4 
that the influence of this association should be exe: 


(Continued on Page 51.) 
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UPPER MISSISSIPPI DISTRICT. 


THE SITUATION IN MINNEAPOLIS. 


MINNEAPOLIS, MINN., March 5.—S. H. Bowman, of 
the S. H. Bowman Lumber Company, returned to this 
city recently after an absence of four weeks in the 
south. From Minneapolis he went immediately to Kan- 
sas City, where he was joined by W. C. Bowman, of 
the Bowman-Hicks Lumber Company, of that city, and 
together they visited the mill operated by the latter 
company at Loring and Plymouth, La. 

In speaking of conditions in the southern lumber 
world, Mr. Bowman says: 

Many parts of the southwest have experienced a prolonged 
drouth during the past twelve months, but heavy rains at 
nearly all points have bettered general conditions during the 
past few weeks and there is now every prospect for great 
commercial activity during the coming season. Many build- 
ing improvements are contemplated and already the demand 
for southern pine has assumed heavy proportions. Prices 
are firm and the demand is strong, and it is to be anticipated 
that southern lumber manufacturers will enjoy a most pros- 
perous year. I see no reason why the prices of southern 
pine should not be advanced to keep pace with those recently 
made by white pine and fir manufacturers. The demand is 
certainly as strong in the southern as in the northern or 
western markets, and indications now point to an early 
advance in the list prices. 

The purpose of my recent trip was to look over the mills 
at Loring and Plymouth as well as to consult with the other 
members of the company in regard to the purchase of certain 
timber lands adjacent to our present holdings. While away 
we concluded the terms for the purchase of about 10,000 
acres of this land. We have decided to construct a short 
railroad, about five miles in length, from this timber to our 
mill at Loring, and have already begun work on the roadbed. 
The rails and equipment have been purchased and the road 
will be in operation about May 15. 

Our mills at Loring and Plymouth are in excellent condi- 
tion and are both running at full capacity. We have recently 
erected new dry kilns and are now putting in what is known 
in the south as a “side dixie’ at the Loring mill. This will 
increase our total output to nearly 200,000 feet a day. 

The office of the S. H. Bowman Lumber Company, in Min- 
neapolis, will hereafter be the general northwestern sales 
office for the Bowman-Hicks Lumber Company, and we will 
be prepared to make prices and take orders for longleaf 
yellow pine. The general office of the company will remain 
at Kansas City. 

Lumber Statistics for February. 

Lumber statistics showing the receipts and_ ship- 
ments at this point for February were made public 
yesterday and make a much better showing than was 
expected on the comparative basis. Receipts were 786 
cars, aggregating 11,790,000 feet. Shipments were 2,107 
cars, aggregating 31,605,000 feet. 

For February a year ago the receipts were 11,175,000 
feet and the shipments were 30,240,000 feet, and for 
the corresponding month in 1900 the receipts were 
7,695,000 feet and the shipments only 24,165,000 feet. 

The increase in shipments this February over a year 
ago amounts to about 4 percent, and considering the 
unusual conditions that have prevailed, the higher 
price of lumber and the shortage in desirable specifica- 
tions, this is considered a most remarkable showing. 
The increase for February, 1902, over February, 1900, 
was 7,440,000 feet, or 30 percent. 

The increase in receipts during February, as com- 
pared with January, was not as large proportionately, 
and this is probably due to the fact that heavy ship- 
ments of lumber arrived in this market in the latter 
month and were not moved out until the following 
month. The increase in receipts this February, as com- 
pared with a year ago, was about 5 percent, and as 
compared with February, 1900, was 53 percent, showing 
that a much larger proportion of the lumber being sold 
in this market at the present time is drawn from other 
sources than was the case two years ago. 

It was the common impression among local manu- 
facturers that there would be some diminishment. in 
the movement of lumber in February as compared with 
last year, and this showing is therefore considered of 
great importance when it is taken in connection with 
the conditions that have existed. 





River Work is Progressing. 

_ The Boom company is busily engaged in river work 
in anticipation of the spring drive. At St. Paul the 
ice is cut of the boom and work is being pushed vigor- 
ously. It is anticipated it will be completed before 
the end of the week. The piles have been driven in 
firmly and some of the work connected with laying the 
new booms has already been completed. New boom 
houses are being built and extensive improvements are 
being made. These were commenced in plenty of time, 
80 that no. matter how soon the spring drive com- 
mences the booms will be in readiness for it. 

At Minneapolis the work of redriving the piles, which 
was commenced Jast week, was suspended Friday owing 
to the mild weather, which had rotted the ice and made 
it dangerous for the men to work. ‘The cold wave 
over Sunday, however, made it possible for the men 
to renew their labors on the ice, but if the present open 
weather continues it is probable that work will be dis- 
continued tonight and as soon as the ice is out the piles 
remaining will be driven from boats, 

Should the weather permit and sawing operations 
commence inside of a fortnight, as expected in some 
quarters, the river will be in readiness, however. There 
are also plenty of logs in sight for the first spring 
a It is estimated there are 125,000,000 feet in the 
000 Gn booms immediately above Minneapolis and 125,- 

0,000 feet more between St, Cloud and Brainerd which 
could be brought down before those in the storage booms 
— be consumed. This would enable the mills at 

18 point to continue work till the middle of May. 

; No Pressure to Sell. 
go vine to the conditions which have developed since 
ast issue of the AMERICAN LUMBERMAN, there is no 
ll white pine lumber. Logging operations 


pressure to se 


are practically at a standstill and in one quarter it is 
stated that 20 percent of the logs skidded cannot be 
hauled to landings, This is taken as an indication that 
there will be a shortage of logs during the coming sum- 
mer. Logging roads in the woods are mud and water 
and the frost is going out of the ground rapidly, so 
that generally speaking it is scarcely anticipated there 
will be any improvement in conditions. With a short 
supply of desirable and necessary specifications in man- 
ufactured lumber and a prospective shortage in the sup- 
ply of logs, manufacturers are taking a firmer view of 
the situation than ever before. They are confirmed in 
this impression by the action of the Wisconsin Valley 
association last week in making a pronounced advance 
in values on white pine in that section. Should the re- 
ports concerning the prospective shortage of logs be 
confirmed it would be a source of surprise if further 
important advances were not made in the individual 
lists as sent out by various manufacturers in this dis- 
trict. They would be fully warranted in taking this 
position. However, no change has yet occurred in the 
price situation. Manufacturers are merely pursuing a 
waiting policy and are not urging out any lumber 
they may have on hand, preferring to wait until they 
obtain more definite information concerning the log 
shortage. 
Minor Mention. 


R. H. McCoy, of the Grand Forks Lumber Company, 
Grand Forks, N. D., was in the-city on business this 
week. 

E. Crawford, of Atlantic, Iowa, auditor for the south- 
ern Iowa yards of the Fullerton Lumber Company, was 
in Minneapolis for a few days last week. 

Word has been received in this city of the death cf 
William A. Rath at his home at Ackley, Iowa. Mr. 
Rath was for several years prior to his death manager 
of the lumber business owned by his father, A. Rath. 
Last August he was compelled to go to Tucson, Ariz., 
on account of trouble with his lungs, but finding no 
relief in the warmer climate he returned to his home 
at Atlantic only a few days before his death. He was 
a prominent member of the Northwestern Lumber- 
men’s Association and made frequent buying trips to 
the Minneapolis market, where he was well and fa- 
vorably known. The news of his death causes sincere 
sorrow among his many friends in this city. 

J. W. Palmer, of the Jenkins-Eastman Lumber Com- 
pany, was in the city the first of this week, but is now 


in Kansas City, Mo., where he will visit for several 
days with relatives and friends before going to the 


headquarters of his company at Platteville, Wis. 

The Hughes-Mackintosh Company, of this city, is now 
mailing to the trade one of the most attractive calen- 
dars which has ever been sent out by a Minneapolis 
lumber concern. The calendar is made in Bavaria and 
is without advertising matter except for a small sticker 
which has been placed in one corner. It is a tab cal- 
ender and small enough to be used either on the office 
desk or table. The company has secured nearly 2,000 
and one will be sent to each retail lumberman who is a 
regular customer. 

Jacob Lampert, of the L. Lampert Lumber Company, 
left the city this week for a tour of inspection among 
the Minnesota yards of his company. 

Capt. T. H. Stevens, Minneapolis representative of 
the Willow River and Amery lumber companies, has 
recently returned to this city from a trip to Chicago. 

G. S. Welshans, secretary of the St. Croix Lumber 
Company, was in Minneapolis for a few days last week 
calling upon his friends and looking after matters of 
business for his company. 

George Heald, secretary of the Amery Lumber Com- 
pany, of Amery, Wis., spent several days in Minneapo- 
lis the latter part of last week. He states that the 
Amery Lumber Company has now sold all but about 
1,500,000 feet of its stock of lumber and that it will 
soon be disbanded. The Willow River Lumber Company, 
in which Mr. Head is interested, is making preparations 
to begin operations at the mill at New Richmond, Wis., 
about March 15. A large supply of logs has been se- 
cured in the vicinity of Pratt and Benoit, Wis., and 
will be brought by rail to the mill within the next few 
days. Instead of waiting for the ice to melt the com- 
pany has decided to unload these logs into the mill pond 
and to begin immediate operations. Through this means 
the mill will start about thirty days before the usual 
time. 

Northwestern retail lumbermen at the Minneapolis 
market this week were as follows: J. M. Tucker, Tracy, 
Minn.; J. A. Wedlum, Kensington, Minn.; F. A. John- 
son, Elbow Lake, Minn.; Peter Christianson, Sleepy Eye, 
Minn.; D. J. Graupmann, Plato, Minn.; Peter Jensen, 
Brownton, Minn.; Capt. Holbert, Randall-Holbert Lum- 
ber Co., Le Sueur, Minn.; G. Eliason, Montevideo, 
Minn.; R. E. Skeith, Graceville, Minn. 





BLACK RIVER NOTES. 

La Crosse, Wis., March 5.—Logging on Black river 
is about at an end, not only for this winter but for- 
ever, All the standing timber will be cut and while it 
is possible that small amounts may be cut later on 
still there is not enough back even if it were all cut to 
supply a small mill even for one season. There will 
be banked about 20,000,000 feet this winter and with 
25,000,000 feet of old logs to run from this makes a 
total of not over 45,000,000 feet in all. With a fair 
stage of water next season at least one half of these 
logs ought to come into the boom early, then with a 
June and fall raise it is hoped that they will get most 
all of them. If we do get them out clean there will 
be very little sawing done here after this season. There 
is enough snow in the woods now so that with rains 
we will get good water. 





The Black River Log Driving Association organized 
on March 1 for this season. The following officers were 
elected: President, H. Goddard; secretary and treas- 
urer, F. J. Smith; executive committee, H. Goddard, W. 
H. Bradbury, J. S. Waite. 

The C. H. Nichols Lumber Company of Onalaska, 
Wis., has sold its lumber sheds to be used in connection 
with the pickle factory there. The company is closing 
out, preparatory to going into the shingle business on 
Puget sound, Wash. 

George H. Ray, who has been in the south for some 
time past looking over the timber situation, arrived 
home today. 

D. A. McDonald has returned home from a trip to 
Stillwater, where he went to look over the river busi- 
ness for this spring. 

N. H. Withee, accompanied by his brother Theodore, 
will leave on Monday next for Oregon, where he has 
large timber holdings. He expects to acquire more 
while there. 

Levi Withee, accompanied by his wife, left for Flor- 
ida yesterday to be absent about a month. He is in- 
terested in the East Coast Lumber Company at Water- 
town, ‘Fla. 

A. 8. Trow, the Merrillan lumberman, was in the city 
a few days ago. He is getting his saw mill ready for 
the summer’s run. 


WISCONSIN. 


NOTES FROM THE VALLEY. 


MERRILL, WIsS., March 4.—The lumber demand con- 
tinues to hold brisk regardless of the recent increase in 
price, and those who are in need of lumber need it bad, 
and it doesn’t matter what it costs. A manufacturer 
said one day this week that he had sold several carloads 
that day at a dollar over the advanced price. Such 
conditions are indeed phenomenal. 

George M. Anson, of the Gilkey & Anson Company, 
is spending a few days at Hot Springs, Ark. 

A. H. Stange, president of the A. H. Stange Company, 
and mayor of the city, arrived Sunday from Hot Springs, 
Ark., to remain a couple of days. He came solely fer 
the purpose of attending to city matters and departed 
again Wednesday night to join his family, who are so- 
journing briefly at Hot Springs. 

The Wisconsin Lumber & Bark Company, of Grand 
Rapids, having recently purchased 25,000 acres of hard- 
wood timber land near Eagle River, for $200,000, will 
erect a large hardwood saw mill near that point to man- 
ufacture the timber into lumber. It will also build a 
veneer factory, a furniture factory and a wood alcoho! 
plant. 

L. S. Barber has leased ground near the electric power 
plant in that city and will shortly build an excelsior 
factory. He also has in mind another small manufactur- 
ing plant. 

The machinery for the new mill of Smith & Sutliff, at 
Spirit Falls, has arrived, and is being placed in position 
this week. 

The Wilbur Lumber Company, of Milwaukee, has 
contracted for the entire cut of Robert Thielman, of 
Tomahawk, amounting to about 3,000,000 feet. 

Hurlbutt & Huntley, of Elm City, are operating a 
little portable band mill, manufactured by the Phoenix 
Manufacturing Company, of Eau Claire, Wis., which 
is averaging 30,000 feet a day sawing out frozen hard- 
wood logs. In hemlock the average runs up to 37,000 
feet a day. 

W. D. Harrigan, of Rhinelander, has recently re- 
turned from a trip south, where he went to look over 
the timber resources of that country. He will return 
there to continue his investigations. 

A strange animal has been seen prowling about the 
Dismal swamp in Virginia, and some people are fearful 
lest Gene Shepard’s “hodag” had gotten away. 

W. H. Bradley, of Tomahawk, is putting in a new saw 
mill on the old Churchill place he recently purchased, 
with a capacity of 50,000 feet a day. 

Emil Thomas, who recently sold out his Earling 
property to the Heineman Lumber Company, has leased 
the old T. B. Scott planing mill for a term of years, and 
is shipping his lumber down from Earling. It will be 
dressed and shipped out from this point. 











WISCONSIN WAUSAU NEWS. 

Wausau, Wis., March 4.—Wausau manufacturers and 
business men have built, equipped and opened an excep- 
tionally fine club house at a cost of about $16,000, the 
opening being signalized by a grand ball Thursday even- 
ing last, which was largely participated in by the mem- 
bers of the club and their invited guests. It is a stock 
concern and was first inaugurated by the Alexander 
Stewart Lumber Company, who subscribed $5,000 to- 
ward the enterprise, followed later by other capitalists 
and business men of the city. 

Old lumbermen in Mosinee and vicinity estimate that 
the saw mills in that locality will not run over two 
years more. Even now, to an ordinary observer, it would 
seem as though the timber is nearly exhausted, but there 
are still sections of pine, hemlock and hardwoods which 
it will take some time to cut and saw and manufacture 
into all kinds of articles. Twenty-five years ago this 
was one of the finest timber sections in the state. 

Hon. J. C. Clarke, of this city, one of the very early 
pioneers of this section of the country, and at one time 
largely interested in the manufacture of lumber, has 
lately written and published an interesting story con- 
cerning the early settlement of the cities and town 
along the Wisconsin river, and how Little Bull (Mos- 
nee), Big Bull (Wausau), Jenny Bull (Merrill), Grand- 
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father and Grandmother Bull Falls received their curious 
titles, which is quite historical and romantic and would 
be interesting reading for the lumbermen and early lum- 
ber manufacturers of this region. 

C. C. Yawkey, of this city, of the Yawkey Lumber 
Company, at Hazelhurst, accompanied by his family, has 
gone for a three weeks’ visit to points in Florida and 
Louisiana, partly on business though mostly on pleasure. 

E. W. Brooks, the millionaire lumberman of Chicago, 
was in Wausau during the week looking after his vast 
lumber manufacturing interests hereabouts. 

A. M. Fox, late of this city, now at Stevens Point, has 
gone to the state of Washington, where he expects to 
purchase large timber interests, : : 

The lumbermen of this city are in the field again with 
new price lists. Lumber stocks are growing beautifully 
less these days in this city, but the demand keeps up 
just the same. Orders are being filled as far as cir- 
cumstances will permit, but now and then a halt is 
called, for the reason that shippers are just out of cer- 
tain stock called for. 

The recent warm spell experienced hereabouts has 
been extremely disastrous to the logging interests and is 
liable to seriously curtail the cut for this season; and 
it is extremely doubtful if that industry could recover 


from the blow already received, even were the loggers 
to receive another fall of snow, followed by cold weather 


until late in the spring. 


MICHIGAN. 


THE SAGINAW VALLEY. 

Bay Crry AND Sacinaw, Micu., March 3.—The indi- 
cations point to a very early opening of navigation. 
'The ice in the Saginaw river is full of holes and rotting 
fast. Unless the weather should turn much colder it 
will soon be gone. It is also moving out on the bay. 
There is not much lumber to be moved by water from 
this river, but there is fully 100,000,000 feet or more 
to come here and the owners will want it as soon as they 
can get it, as stocks are broken. 

The E. Fiege Desk Company, which manufactures roll 
top desks largely for the European market, is bringing 
mahogany logs here from Jamaica. They are rough 
squared and cut into 10-foot lengths and over and are 
sawed into thick stuff at Jochen’s mill and then worked 
up into thin stuff for desks at the company’s plant. 
This company bought the old O‘Donnell, Spencer & Co. 
planing mill plant and has worked up a big trade in 
desks with Germany. The woods used are oak, walnut 
and mahogany. 

George Armstrong’s shingle mill at Turner was de- 
stroyed by incendiary fire Friday night. The mill was 
not insured and has not been in operation since late 
in the fall. The loss will approximate $5,000 and it 
is not likely the mill will be rebuilt. 

There is an unusually large amount of building sched- 
uled in the valley cities the ensuing summer, and there 
will be an active demand for material. The planing 
mills and house furnishing plants have been exception- 
aliy busy during the winter. Generally they are oper- 
ated short hours and with a light force during the win- 
ter months, but this winter the plants have mostly been 
operated with full crews, 

J. M. Remington’s saw mill in Colfax township, 
Huron county, was totally destroyed by fire Friday 
night; loss, $2,000 and no insurance. 

State Trespass Agent Shien, of Tawas, has seized 
8,000 pieces of timber cut from state land by various 
parties and banked along Rifle river in Arenac and 
Ogemaw counties. 

C. M. Smith’s saw mill at Red Oak was destroyed by 
fire last Tuesday night. The loss is estimated at $2,000, 
with no insurance. 

The large stave and heading mill at Estey, operated 
by C. 8. Williams, trustee, was destroyed by fire Friday 
night. It started in the dry kiln and thence com- 
municated to the mill. The kiln was filled with dry 
material and the flames spread rapidly. The loss is 
estimated at $8,500 and insured at $4,000. It is not 
likely to be rebuilt. 

The heading mill of Church & Bro. at Gladwin is being 
operated to its full capacity. The firm has twenty 
carloads of bolts at State Road, has bought the stock 
of the Estey mill and the heading sawed*by the High- 
wood Manufacturing Company, and is buying stock 
along the Mackinaw division of the Michigan Central. 

Campbell & Brown have a large stock of logs for their 
mill, which starts this week. The logs come down from 
the north and are hemlock and hardwood, 

C. W. Grant, of Saginaw, of C. L. Grant & Co., is 
quite feeble, owing to advanced age. He built the first 
circular mill in Saginaw, coming to the valley in 1849. 

The Cadillac Handle Company is shipping broom 
handles to Cuba. The factory has a stock of 3,000,000 
feet of logs for the year’s cut and the output of the 
plant is 30,000 handles and 3,000 chair rounds. 

Only four saw mills will be operated at the Saginaw 
end of the river this year. They are those of the C. 
Merrill & Co., Central Lumber Company, E. Jochen and 
C. 8. Bliss & Co. All of these plants will have good 
stocks of logs. 

Thomas Pitts & Co. on Saturday sold to Cleveland 
parties 8,000,000 feet of lumber to be manufactured at 
Cutler, Ont., this spring. The price is not given out 
but is understood to be about $16.50. In the States it 
would be good $20 lumber. ' 

The Consolidated Fuel & Lumber Company is being 
organized at Ishpeming with a capital of $50,000. The 
new corporation will take on the lumber and wood busi- 
ness of F. W. Read & Co, and F. Brastad & Co. Ran- 








dall P. Bronson will manage the business of the new 
corporation. 

The Big Bay Lumber Company is erecting mill plants 
and a town at Big Bay, about thirty miles up the lake 
shore from Marquette. The corporation is building a 
boarding house, club house, tool house, blacksmith shop, 
machine shop, has a portable saw mill in operation, a 
shingle mill and large saw mill, and also a store and 
other buildings. The shingle mill will be finished some 
time the present month. It will have a capacity of 
100,000 shingles daily. The portable saw mill is cutting 
20,000 feet a day. The company owns 12,250 acres of 
timber and has other tracts under control which give it 
an estimated stumpage of 150,000,000 feet of timber for 
lumber and as much more that can be converted into 
shingles. 

Two lumber piles in the yard of E. B. Foss & Co., 
at Bay City, burned on Wednesday, or were partially 
destroyed. The loss is estimated at $1,000 and is cov- 
ered by insurance. This firm has a large quantity of 
fine white pine in stock and for a time the entire yard 
was endangered. 

The Saginaw Manufacturing Company has been unable 
to secure cars to ship its products and has warehouses 
filled with products now awaiting shipment. The com- 
pany is seriously handicapped by reason of this delay. 
Lumber dealers generally, however, state that it is 
easier to get cars now than it was sixty days ago. As 
a rule lumber dealers have been pretty well taken care 
of lately. L. C. Slade says that while cars are scarce 
they are better served than some time ago. Mershon, 
Schuette, Parker & Co. report similar conditions, as do 
other dealers on the river. 

A meeting of a number of hemlock manufacturers in 
northern Michigan was held at the Fraser House, Bay 
City, Monday afternoon of this week. The meeting was 
for the purpose of interchanging views as to the hem- 
lock trade and existing conditions. Owing to the soft 
weather the break-up in the woods has caught many 
hemlock loggers with quantities of logs in the woods. 
In the Alpena district it is calculated there are some 
20,000,000 feet on the skids and similar reports come 
from other districts. The prospect of getting these logs 
to the mills is not gilt-edged. Stocks of dry hemlock 
are rapidly diminishing and the conditions referred 
to, it is believed, will exert a hardening influence on 
the market for hemlock lumber. 

A, C. White and Booth & Boyd have several million 
feet of lumber to .come here when navigation opens 
from Lake Superior. 


DETROIT LUMBER HANDLERS SIGN CONTRACT. 

Derroit, Micn., Feb. 28.—At a conference between 
the lumber dealers of Detroit owning lumber tonnage 
and the International Longshoremen’s Association, held 
on Wednesday last, the following scale for handling lum- 
ber at this end of the route was adopted. This scale 
will probably be accepted at all of the Lake Erie re- 
ceiving ports for 1902: 

White pine—1, 14%, 1% and 2-inch, No. 8 and better, 
30 cents per M.; 3 and 4-inch thick, 40 cents per M.; strips, 
shorts and scoots, 88 cents per M.; No. 4 and 5 boards 
(shorts to be 10 feet and under), 88 cents per M. 

Norway and hemlock—1, 2 and 38-inch, 4x4 and 4x6, 38 
cents per M.; norway, hemlock and pine timber, 6x8, 8x8 
and 8x10, 45 cents per M.; norway, hemlock and pine tim- 
ber over 8x10, 50 cents per M. 

Soft elm and basswood—40 cents per M.; hardwood, 1 
and 2-inch, and rock elm, 50 cents per M.; hardwood, 3 
and 4-inch planks and timbers, 60 cents per M.; timber 
in hold, extra, 10 cents per M.; lath, all kinds, on deck, 
6 cents per M.; lath, all kinds, in hold, 8 cents per M.; 
shingles, all kinds, on deck, 6 cents per M.; shingles, in 
hold, all kinds, 8 cents per M.; ties, hemlock and tamarack, 
3 cents per M.; ties, cedar, 1% cents per M.; posts, cedar, 
per hundred, $1; posts, cedar, per hundred (grape under 
4-inch), 75 cents; posts, cedar, dry, peeled, per cord, 35 
cents ; posts, cedar, unpeeled and rafted, 40 cents per M. 

All lumber over 18 feet in length, 5 cents per M. extra; 
all boards over 11 feet in depth, 50 cents per inch extra, 
or $5 per full foot, government measurement; all boats 
over 13 feet in depth, government measurement, $1 per 
inch extra; boats with deck loads reduced, 5 cents per M. 
extra; double-deckers, 12% cents per M. extra; all boats 
with beam in hold, 8 cents per M. extra on entire cargo; 
boats with archway, 3 cents per M. extra for entire cargo : 
boats loaded by non-union men, 5 cents per M. extra, ; 


LAKE MICHIGAN PORTS. 


MICHIGAN’S WEST COAST. 

Muskeoon, Micn., March 4.—John L. Murray, a well 
known local lumberman and ex-city assessor, has been 
taken to the detention hospital suffering with small- 
pox. 

The council has begun condemnation proceedings to 
secure a right of way across the old Ryerson & Hills 
property, now owned by C. L. Gunn, trustee, by which 
Spring street may be opened from Clay across to Mus- 
kegon lake. 

A broken rail on the Pere Marquette bridge over the 
Muskegon river threw a car loaded with lumber con- 
signed by Gow & Campbell, of North Muskegon, to the 
Langeland Manufacturing Company, Muskegon, into 
the river. 

The village of Montague will vote March 10 on a 
proposition to raise a bonus fund of $10,000 to aid in 
securing the location of factories there. A furniture 
factory said to employ 300 hands is ready to come for 
$5,000 and a free site. 

The river and harbor bill made up at Washington 
appropriates $75,000 for Muskegon harbor. 

Thomas Munroe and Louis Kaintz have returned from 
New York, where, as a special committee, they for- 
mally approved the clay model of the statue of Presi- 
dent William McKinley to be presented to the public 
schools of Muskegon by Charles H. Hackley. The statue 
is the work of C. H. Niehaus, a personal friend and 
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fellow Ohioan of the martyred president, who expects 
to attend the dedication of the statue in this city Memo- 
rial day. Mr. Niehaus also designed the statues of Lin- 
coln and Farragut presented to Muskegon by Mr. Hack- 
ley, but has never visited this city. 





AT THE MENOMINEE CITIES. 

MARINETTE, WIs., March 6.—The logging situation 
has not improved. On the contrary continued warm 
weather and a heavy rain resulted in breaking up 
many of the camps, causing practically a wholesale 
suspension of operations among the small jobbers and a 
partial suspension among the larger companies. The 
larger concerns. which have ice roads are still using 
them, but the weather continues mild and it looks 
as though they would have to quit much earlier than 
usual. ‘here will be a big shortage in the log supply 
for 1902. The cedar interests will feel this keenly ag 
the big slump will be among the small jobbers who put 
in most all the cedar. This has been record breaking 
weather for February and March, the oldest inhabitant 
not recalling weather so mild. Hundreds of woodsmen 
have been hurrying out of the pineries this week and 
last. The loggers will all sustain heavy losses. 

The Peshtigo Lumber Company has commenced the 
construction of its logging railway, which is to extend 
from Portfield to Lake Noquebay, in this county. The 
road will be twelve miles long and will connect with 
the Wisconsin & Michigan railway. It will penetrate 
a considerable tract of pine and hemlock. 

There have been no buyers in the local market this 
week. and as a consequence no sales are reported. 
The indications are also that there will be little done 
for some time. Practically all of the lumber to be 
manufactured this season on the Menominee has been 
contracted for and any deals that are made will have 
to be with the second parties and they are not anxious 
to dispose of stock they have bought. 

The Edward Hines Lumber Company and Francis 
Beidler & Co., of Chicago, have contracted for prac- 
tically all the white pine and are not anxious to 
part with any portion of their contracts. The Bay 
Shore Lumber Company, of Menominee, is said to be 
the only concern on ‘the river which has any good stock 
not already contracted for, and it is stated that this 
has been spoken for and is as good as sold. 

The Sawyer-Goodman Company contemplates start- 
ing work on the extension of its yard and building its 
new planing mill as early as possible in the spring. 
Henry Lovedale, a manager for the Marinette Lumber 
Company, in its box department, returned this week 
after a trip to St. Louis and Omaha. He secured some 
big contracts. The migration of saw mill men from 
hereabouts to the Pacific coast continues and the local 
railroad agents report unusual inquiry for rates ete. 
in regard to western trips. They are all hurrying to 
Idaho, Oregon and Washington. 

The Edward Hines Lumber Company intends to open 
an office in Marinette this season for the handling of 
the lumber it has bought here. Its local interests 
will be in charge of W. Y. Church, of Menominee, 
one of the best known inspectors on the river. Local 
lumbermen and vesselmen anticipate a very early open- 
ing of navigation on account of the mild weather of 
the past two weeks and are making preparations a¢- 


LOGGING NEWS. 


NORTHERN MINNESOTA. 


MINNEAPOLIS, MINN., March 5.—Reports from the 
upper part of the state indicate a possible shortage in 
the supply of logs during the coming summer. One 
prominent authority who has visited the section be- 
tween Park Rapids and Bemidji and has talked with a 
number of loggers in that section places the shortage at 
20 percent below the estimated production. P 

Conditions the latter part of last week were consid- 
ered more favorable than during the early part of the 
week. The spring break-up was followed by a snow- 
storm on Friday and cold weather Saturday and Sun- 
day. In this part of the country the snow did not cut 
much figure, but it was reported to be much heavier in 
the northern part of the state, and prospects were con- 
sidered favorable for hauling if the weather continued 
cold. However, on Monday it turned warm again and 
by night most of the snow had disappeared and the 
logging roads were slop and mud. This was followed 
by another warm day Tuesday and the reports received 
Tuesday afternoon were anything but favorable. In 
the meantime practically all of the chopping crews had 
been discharged and many of the hauling and land- 
ing crews had deserted, leaving the camps short handed. 
Under these conditions such work as was done over 
Sunday and until the mild weather set in did not re 
sult in much being accomplished. If cold weather ac- 
companied by snow does not return this week it 18 an- 
ticipated that most of the loggers will suspend opera- 
tions entirely and will devote their time to getting the 
logs from the smaller rivers, lakes and creeks into the 
main watercourses in time to bring them down on the 
early drives. : 

There are plenty of logs skidded to meet all require 
ments this season. The principal problem seems to he 
to get them hauled to the landings, and under existing 
conditions this will be almost impossible. Logging cor 
tractors had expected thirty days of good bavias 
weather and with fairly favorable conditions they ha 
anticipated they would be able to get all the logs & 
the watercourses in plenty of time. The early a 
and the continued mild weather has upset all of their 
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calculations and the reports received from them have 
peen of the most discouraging nature the past few days. 

One of the leading local manufacturers, also engaged 
in logging, discussing the situation yesterday, said: 

Of the logs skidded fully 20 percent cannot be hauled to 
the landings unless we have a long stretch of cold weather 
accompanied by snow. The roads are in the worst condition 
imaginable and it is impossible to do any hauling so far as 
I can learn unless there is a change, and that very soon. 
One bad feature is that the men have become discouraged 
and have deserted the camps. If the weather should turn 
cold now it would be impossible to secure full crews and 
hauling operations would be seriously handicapped as a 
result. We cannot get in as many logs as we had expected 
to under the most favorable of conditions from this time 
forward, and in all probability we shall be obliged to stop 
where we are. I think we are safe in saying that the quan- 
tity of logs put in will be less than 20 percent of the esti- 
mate made a month or six weeks ago. 

Another authority, in speaking of the subject, said: 

Logging operations are practically over. After struggling 
for two weeks against adverse weather the principal loggers 
have about concluded to give up and devote their attention 
to getting the logs at the landings into the drives. We had 
confidently expected a month more of good hauling weather, 
and I believe these conditions will create a shortage of logs 
which will be felt in the white pine trade this summer and 
which may have the effect of keeping prices stiff all through 
the summer. It is too bad that the conditions should occur 
at this time, as it will mean a serious curtailment of the 
production of white pine lumber during the season, and this 
will mean loss to the manufacturers. 


Many other interviews could be published in a simi- 
lar strain. The situation is regarded as almost wholly 
hopeless from the standpoint of getting all the logs 
now cut into the drives. 





FAVORABLE CONDITIONS IN MAINE. 

Bancor, MeE., March 3.—The past week has brought 
a sudden and remarkable change in the weather in 
southern Maine, severe winter having abruptly turned 
into the mildest sort of spring. Rains have fallen in 
all the coast counties and as far north as Bangor, and 
today there is little or no snow left in the streets of 
the cities and towns of this section. Fortunately, how- 
ever, the rains have not extended to the great logging 
regions, and, from last reports, the snow up north is 
as deep as it was a month ago. A man who came 
down from the logging country last Friday reported that 
the snow lay five feet deep on the level in the Fish 
river and Big Machias sections of Aroostook, while 
along the headwaters of the Penobscot the depth is 
almost if not quite as great. Ordinarily the depth of 
snow in the logging regions in February is three to 
four feet, so that this may be called a snowy winter. 
The rain of Friday and Saturday raised the Kenne- 
bee so that washouts occurred along the line of the 
railroads and considerable trouble has resulted, but no 
damage of any account up to this writing. It does 
not require much of a rain to excite the Kennebec, 
however, and the present condition is nothing extraor- 
dinary. The only effect of the storm thus far on 
the Penobscot has been a rise of about nine inches. 

Reports have come from the Kennebec this week 
to the effect that only about 50 percent of the cut 
of logs has as yet been hauled to the landings, on 
account of lack of snow and rather hard hauling, but 
these reports are not credited here, as it is known that 
there has been a good depth of snow all winter along the 
headwaters of that river, and there has been no rain 
heavy enough or extending far enough north to carry 
much of the snow away. On the Penobscot hauling 
has been progressing rapidly for six weeks past in all 
sections, and in some places for ‘a longer period, 
and there is every prospect that the entire cut will 
reach the streams. : 

This week a crew of men has been engaged with 
dynamite in breaking out the logs that were frozen 
in above Bangor water works dam last December. 
While they were thus engaged a shanty in which 
a quantity of dynamite had been stored was blown 
up by the explosion of the dynamite, resulting from the 
building taking fire from an overheated stove. The 
debris was scattered over the ice for the distance of 
4 quarter of a’mile in either direction, but no one was 
injured, all of the men being some distance away at the 
time of the explosion. 

Kennebec manufacturers seem to have confidence that 
logs will sell for high prices this season, for at the 
annual meeting of the Kennebec Log Driving Company, 
recently held, the prize logs were purchased by Law- 
rence Brothers, of South Gardiner, at $13.25 a thousand, 
against $11.25 last year, while the prize junks went 
to the Cushnoe Paper Company at 6% cents each, against 
5 cents in 1901. 

_ It is announced this week that the big shook mill 
in Eastport, which has been idle for some years, will 
soon be refitted and put in operation by the owners, who 
have similar plants at Norfolk, Va., and elsewhere. 
When this mill was built it was the largest box shook 
factory in Maine, and for some years it was success- 
fully operated. ‘The cause of its being dismantled and 
shut down was said to be the fear on part of its owners 
that a heavy export duty was to be placed on logs from 
Canada. The machinery was removed to Norfolk and 
set, up in another mill. A complete new equipment, 
It is said, will now be placed in the Eastport mill. 





THE SITUATION IN NORTHERN WISCONSIN. 


Menai, Wis., March 4.—The warm weather has 
ae havoe with the logging operations, especially 
mo gta operators who haul across the open fields, 
with © snow is practically gone. The large operators 
he Fong roads have also been fearful, and are push- 
ie 2 work day and night. If the winter breaks up 
ei € output of logs will fall far short of the esti- 

€d amount, and some of the jobbers will be finan- 


cially affected, no doubt. 


The H. W. Wright Lumber Company is banking an 
average of 190,000 feet of logs daily at its own camps, 
and this week is hauling day and night, which will 
nearly double the amount. 

Thirteen cases of smallpox were reported in one 
camp near Monico last week. It has been quarantined. 

Peter Noll has put in 1,200,000 feet of logs and bro- 
ken camp. 

Frank Doucette is putting in 2,000,000 feet of pine 
near Woodboro. 

Several of the smaller camps have already broken up 
on account of the warm weather. 





IN THE MICHIGAN WOODS. 


Bay City, Micu., March 3.—Some of the loggers 
near the straits have been caught by the open weather 
and unless it shall come off very cold and low temper- 
atures prevail for two weeks yet they will have trouble 
in getting their logs, as the soft weather has ruined the 
ice roads. William Doyle is putting timber into 
Backus creek, near Roscommon, and his log road is 
spoiled. He has 200,000 feet yet to haul. 

Yuill Bros. are said to have 1,000,000 feet of hem- 
lock on skids near Vanderbilt. 

Reichel Bros., who have been logging on Dead river, 
have banked 3,000,000 and have only 200,000 feet more 
to get in. 

Along the lines of the railroads the small operators 
have secured the quantity they went in for. Where 
logs are hauled by rail the soft weather will not stop 
operations, 


THE EMPIRE STATE. 


THE METROPOLITAN DISTRICT. 

New York, March 3.—All eyes and all steps are turn- 
ing naturally toward Chicago this week. The attend- 
ance of the New York City wholesale trade will be large, 
considering the distance to be traversed. In fact, not 
alone in this city, but the entire east, will make a repre- 
sentative and goodly showing this week at the annual 
meeting of the National Wholesale Lumber Dealers’ 
Association. Secretary KE. F. Perry was among those 
who started very early for the scene, but a large dele- 
gation will follow him this evening. 

A meeting of the incorporators of Flint & Co. was 
held on Saturday in Jersey City and the following direc- 
tors were elected: David H. King, Jr., R. A. C. Smith, 
John H. Flagler, Franklin Murphy, Frank S. Hastings, 
Benjamin Nicoll, J. D. Perry Francis, Henry F. Crosby, 
T. J. S. Flint, Charles R. Flint, Wallace B. Flint. Flint 
& Co. was recently incorporated with a capital stock of 
$5,000,000, the incorporators being August Belmont, 
Robert Y. Hebden of the Bank of Montreal; Robert M. 
Callaway, George R. Sheldon and Valentine P. Snyder. 

George Hazemeyer & Sons, retail hardwood lumber 
dealers, foot of East Eleventh street, who suffered by the 
fire last Thanksgiving night, have rebuilt their office and 
replenished their stock so that they are ready to meet 
all demands. 

Arthur H. Campbell, local representative of the Rob- 
inson-Edwards Lumber Co., Burlington, Vt., who was 
injured in the recent fire at the Park Avenue hotel, 
is recovering at the New Amsterdam hotel, to which 
he was removed. 

Captain J. H. Williams, of the Williams Line, Albany; 
I’, E. Andrews, of the C. E. Andrews Lumber Company, 
Bethlehem, Pa.; G. H. Leatherbee and J. T. Mahoney, of 
the Leatherbee Tie & Lumber Company, Boston; and 
Bert D. Cook, Petoskey, Mich., secretary of the maple 
flooring association, were among our visitors last week. 

Norris H. Norden, of the Norden & Sax Lumber Com- 
pany, returned last week from Georgia. He had been 
absent in that state about three weeks in the interest of 
the new concern and arranged while there not only for 
some good connections, but for the opening of branch 
offices at Savannah and Brunswick for the better han- 
dling of the firm’s huge business. 

Comprised in the full cargo of American merchandise 
which the American-Hawaiian Steamship Company’s 
steamer American brought to this port on Saturday from 
the Pacific coast, having made the trip around the Horn, 
was 300,000 feet of California redwood, all stowed on 
the deck. 

KE. W. McClave, of the Yellow Pine Company, left last 
week for a three weeks’ business trip in the south during 
which he will visit Jacksonville, Fla., Savannah, Ga., 
and other points. 

H. C. Magruder, hardwoods, has removed from 18 
Broadway to the foot of East Fifth street, where he 
will be better situated to grapple with the retail trade. 

FE. S. Foster, who is well known in Michigan, will 
hereafter represent Bliss & Van Auken in the metro- 
politan district. 


A STORY OF THE NORTHWEST. 

There is no publication in the country designed for 
advertising purposes which is more famous than “Won- 
derland,” the annual publication of the Northern Pa- 
cific Railway Company. It is issued by its passenger 
department in the interest of its business, and yet 
from a literary and artistic standpoint is a somewhat 
notable affair. On it are employed writers of repute 
and artists of known ability, while typographically it 
is unexcelled. 

Wonderland for 1902 well maintains the reputation of 
the series. The cover design and chapter headings are 
engraved from modeled designs in plastique by the fa- 
mous designer, Alfred Lenz, of New York. The many 
engravings are all gems. 

The first article is “The Moraine of the Glacier,” 
descriptive of the lake park region of Minnesota as a 
fishing and summer resort country. 














The second and really most important article is 
“Mining in Montana,” which occupies nearly one-third 
of the book and covers the history of the mining indus- 
try of that state from the early sixties. The old mining 
days and the incidents of the time, most dramatic, many 
of them, are portrayed and photographs of the old time 
camps are given. To those interested in this subject 
and who desire to know the great value of the mining 
industry in Montana, this chapter will prove interesting 
and valuable reading. 

The chapter entitled “Two Thousand Miles Through 
Storyland” deseribes, in a general way, the country 
lying along the Northern Pacific—gives as it were, a 
bird’s eye view of it. 

“Among the Cheyennes” is a study of that important 
Indian tribe. Of late years some 1,300 of the North- 
ern Cheyennes have been established on a reservation 
on the headwaters of the Rosebud river in Montana, and 
in the summer of 1901 the writer of Wonderland 1902, 
visited them and this chapter recounts his experiences 
among the red men. The illustrations are from photo- 
graphs taken during the trip for use in Wonderland. 

The next chapter is devoted to Yellowstone park and 
its wonders and attractions. The final portion of the 
book is devoted to Puget Sound and Alaska, comprising 
a brief historical sketch and then a beautifully illus- 
trated description of some of the salient features, 
scenic and industrial, of those wonderful countries. 

Wonderland for 1902 may be obtained from Charles 
S. Fee, general passenger and ticket agent, St. Paul 
Minn., upon remittance of 6 cents in stamps to cover 
postage. It may be said in this connection that some 
of the previous numbers of Wonderland now out of 
print command a handsome premium, being desired by 
collectors of such literature. 
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IN THE TELECODE 


FLYNET means, ‘‘No. 1 split white oak posts 12 to 15 
inches circumference, 64 feet long.” 


HOMEMADE means, ‘‘Stock \( of an inch thick, in assorted 
widths and assorted lengths,” 


Prospectus and sample pages sent free on application. 
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| WHITE PINE LUMBER. 


We Make a Specialty of 
DRY FACTORY LUMBER. 
500M Ft. of No. 4 Boards & 400M Ft. of No. 5 Boards. 
Office, Room 18 Loan and Trust Bidg., 
Telephone, Main 3565. Milwaukee, Wis. | 
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C. P. Bkown, Gen’l Mgr. Wo. M. O18, Sec’y & Treas. 


Union Lumber Co. 


MOULTRIE, GA. 


UNION 
ms 


Capacity of Shipment 
Our Two [iills; By Car 
125,000 feet Or 

Per Day. Cargo... 





Send us your inquiries for 
Rough or Dressed 


DIMENSION PINE. 
Also Planing Mill Product. < 
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You will find that for 


PUGET SOUND AND IDAHO LUMBER 


Bridge Timber, Car Stock. Cedar 
and Fir Poles, Piling and Shingles 








THIS COMPANY 18 THE COAST LEADER, 


PACIFIC FIR COMPANY, 


51 Dexter Horton Bank Building, 


q Minneapolis Office, 731 Lumber Exchange. SEATTLE, WASH. 
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Manufacturers of 


SPRUCE LUMBER, 
LATHS, CLAPBOARDS, 
SHINGLES and 

BOX SHOOKS,. 


« 


BYRON 


al toil, 








VERTICAL GRAIN 
Fir Flooring. 


RED CEDAR 
LUMBER AND SHINGLES 


DAILY CAPACITY: 
400,000 Feet 
400,000 Pieces 
100,000 Feet 





Shingles 
Dry Kilns 


If you deal directly with us we 
can save you money. We make 
prices delivered at any station 
in the United States. 


Address all Correspondence to 


SL. Paul & YACOmd LUmber Co. 


TACOMA, WASH. 





Chicago Office, 1533 Marquette Bldg. 
REPRESENTED BY 


HARRISON G. FOSTER. 
Telephone, Central 364. 


G. W. Griggs, Prest. A. G. Foster, Vice-Prest. 

Everett G. Griggs,2a V.P. Henry Hewitt, Jr. Treas, 

J.J. Hewitt, Ass’t Treas, George Browne, Sec’y, 
L. B. Royce, Sup't. 








THE KEYSTONE STATE. 


QUAKER CITY NEWS. 

PHILADELPHIA, PA., Mar. 3.—The week past has again 
been somewhat different from what could be desired, 
due principally to adverse weather conditions not con- 
fined to the local territory but in the manufacturing 
sections of several of the southern states. Receipts have 
been small through the conditions incident to heavy 
storms and the familiar bogie—car shortage. Bad news 
comes from the south of floods and breaks which will 
cost the mill men a pretty penny. 

Retailers have begun to emerge from their winter 
lethargy and are doing some buying and making more 
inquiries for stocks. As a result there is a little better 
feeling among the trade. This is in addition to the 
unprecedented demand experienced all winter for lum- 
ber from the numerous building operations being car- 
ried on. It is now only a question of a short time until 
the spring demand will start in and cause the average 
man to get to hustling. As it is everybody is on the 
lookout for business, as things appear to be in nearly 
as good a shape to sell as they will be later on. 

February can hardly be said to have come up to the 
expectations of many in the matter of business. The 
volume of trade was considerably below that of Janu- 
ary, though this can probably be explained by the bad 
weather which prevailed during at least twenty days of 
the month., But there is a silver lining to every black 
cloud, and with the advent of balmy days better things 
are anticipated by the wholesalers. 

A well deserved promotion has come to Ansley W. 
Bacon, who recently organized and took charge of the 
local office of Mershon, Schuette, Parker & Co. He has 
been appointed manager of the Bay City (Mich.) branch 
of the company and will give up his present position in 
a couple of weeks. Mr. Bacon has an extensive circle 
of friends among the trade in Pennsylvania, Delaware, 
Maryland and New Jersey, gained in the thirteen years 
he has spent in the eastern section as salesman, and he 
will be greatly missed. He succeeds 8S. L. Eastman at 
Bay City and will be succeeded here by Fred W. 
Guild, who represented the Eddy-Sheldon company for 
seven years and who has of late been covering Long 
Island and part of the local business for Mershon, 
Schuette, Parker & Co. R 

The James Strong & Co. mill at Bristol, Tenn., is 
again running on full time after a short shut down while 
improvements were being made. 

The Provident Lumber Company has a new salesman 
in the field in the person of W. J. O’Malley, he having 
been one of the office force for some time. He is taking 
in Pennsylvania territory as far as Harrisburg and part 
of New York state, and has been highly successful, 
having captured some good business during his first 
trip on the road. 

James C. Williams, formerly manager of the Cald- 
well Land & Lumber Company, which changed hands 
a couple of weeks ago, was in town for a few days. The 
report that the purchase was made in the interest of 
Philadelphians was erroneous, the real buyers being 
Williamsport people who will develop the tract. 

William P. Shearer, of Samuel H. Shearer & Son, has 
returned from a buying trip through the south. He 
found no heavy stocks anywhere, owing to the severe 
weather and the fact that shipments have been brisk. 
He secured what he went after, however, and made sev- 
eral good contracts. 

H. L. Murray, of H. L. Murray & Son, Marion, N. C., 
was a recent visitor. 

Fire damaged the Norfolk Packing Box Company’s 
factory, 1424 Washington avenue, to the extent of 
$2,500 on Friday night. The stock of the company on 
hand and an adjoining stable were destroyed. 

There is a better demand for coasting tonnage, but 
freights show no reaction. Among the charters were: 


Ship Timandra, Boston to Buenos Ayres, lumber, p. t. 
Schooner Brooklyn, Brunswick to Cape Verde, lumber, 





p.. t. 
ee Robert McFarland, Mobile to Boston, lumber, 
5 


wy, 

Brig John McDermott, New York to Havana, white pine 
lumber, $3.75. 

Schooner R. A. Taulane, Darien to Boston, lumber, $5.75. 

Ship Jura, Mobile to Buenos Ayres, lumber, $11.25. 
eed H. Weller, Brunswick to sound port, lumber, 
v.40, 

Schooner Pendleton Bros., Pensacola to Jucaro, lumber 
and ties, basis $5.50. 

Schooner H. P. Mason, Savannah to New York, lumber, $5. 

Schooners BE. L. Olecutt and William Neely, Brunswick to 
Perth Amboy or New York, ties, 14 cents. 

Schooner Preference, Fernandina to Berbice, lumber, $7. 





SMOKY CITY TRADE NEWS. 


PirrsspurG, Pa., March 4.—The flood of the past week 
was considerable of a drawback to the trade, as ship- 
ments were hindered and retail yards on the river 
banks were flooded. The retailers are now suffering 
from the aftermath, as the receding waters have left 
in their wake slime, ooze and a thick mud, all gener- 
ously distributed over boards piled in the yards. Rafts, 
ties, booms and logs were all released from their moor- 
ings in the adjoining West Virginia districts and the 
raging Little Kanawha did damage to the tune of 
$100,000. Advices to this market state that Wither & 
Vandevender are losers of 1,000 logs and twenty-two 
rafts; D. M. Miller, nineteen rafts, 700 feet of boom 
and hundreds of ties; the Nicolette Lumber Company, 
fifteen rafts and 1,200 feet of boom, while other losers 
are the Parkersburg Mill Company, William Kirk, J. A. 
Rathbone and Hardman Bros. The big cables used to 
tie the rafts were snapped like twine by the pressure 
of the ice. It will take a great deal of time for the 
local dealers to get affairs shaped up after this disas- 


trous rise. It is hoped that shipments may be acceler- 
ated, as orders for spring stock are coming in at a 
surprisingly fast pace. Dealers are completing their con- 
tracts for outputs and are figuring on numerous new 
bills. 

A lively party of wholesalers start out tonight en 
route to the Chicago convention. Many of them expect 
to transact business with dealers in the west. 

A charter has been granted to the S. W. Means Lum- 
ber Company, of this city, with a capital of $10,000. 

The Lawrence County Lumber Company’s planing 
mill at New Castle, Pa., was destroyed by fire on Sun- 
day evening. The loss is about $15,000, partially 
insured. 

L. Bird, a well known dealer from Penfield, ins 
stopped in the city at the Seventh Avenue hotel last 
week on his way to Tennessee. <A tract of 50,000 acres 
of coal and timber land in that section is being devel- 
oped and Mr. Bird is one of a number of capitalists 
interested. Harriman, Tenn., is the nearest town ad- 
joining the tract. 

In the bankruptcy case of George E, Hardie, of this 
city, the receiver filed his account, showing a balance 
due the accountant of $95. In the same case an appeal 
was taken to the United States circuit court of appeals 
from the decree of the district court awarding A, W. 
Holthouse, the lumber dealer, certain lumber in the 
possession of the bankrupt. 

The J. M. Hastings Company, of this city, will now 
be represented in the north Atlantic coast district by 
W. T. Bowen, formerly with the Tunis Lumber Com- 
pany, of Norfolk, W. Va., as its traveling representative 
for many years. Mr. Bowen’s position with the Hast- 
ings company will be that of buyer and he will cover 
the North and South Carolina and Virginia territory. 
Mr. Bowen’s twenty years’ experience in the lumber 
fields of that section has endowed him with exceptional 
qualifications for his position. As Mr, Bowen will 
give the details of the work from this section his per- 
sonal attention, prompt service and satisfactory ship- 
ments are assured the customers of the Hastings com- 
pany. 

A visit was recently made to the new offices of the 
American Lumber & Manufacturing Company, taking up 
the entire second floor of the Publication building on 
Ninth street. This floor space is 40 feet wide by 130 
feet long and is being subdivided into ten different 
offices, thus giving each department a private office, with 
every facility and convenience for expediting the clerical 
work of the business. Each room is being finished on a 
different kind of wood, such as mahogany, birch, cherry, 
cypress, hemlock, spruce, yellow pine etc. The mill 
work for these offices is exceedingly handsome, and was 
gotten out by the Rock Island Sash & Door Works, of 
Rock Island, Ill. The company will go into the new 
offices about March 20, and extends a general and cor- 
dial invitation to its friends to call and inspect the 
new quarters. W. D. Johnston, president of the Amer- 
ican Lumber & Manufacturing Company, will leave 
ae on a six weeks’ visit to Los Angeles, Cal., accom- 
panied by Mrs. Johnston, whose health has been im- 
paired and for whose benefit the trip has been planned. 

Tom Raine, of Raine & Raine, Empire, Pa., will ac- 
company the Pittsburg wholesalers to Chicago on their 
special car. 

The Bell Haven, N. C., mills of Schuette & Co. are 
running fifteen hours a day and A. C. Opperman, the 
Pittsburg representative, reports many orders at full 


LAKE ERIE PORTS. 


FROM WESTERN NEW YORK. 

Burrato, N. Y., March 4.—At the annual meeting 
of the Buffalo Lumber Exchange, held March 1, the fol- 
lowing directors were chosen: C. W. Betts, M. S. Burns, 
H. J. George, J. T. Hurd, K. Mixer, J. S. Noyes, C. R. 
Shuttleworth, I. N. Stewart, M. S. Tremaine, I’. W. Vet- 
ter, M. M. Wall. From this list the following officers 
were elected: President, J. S. Noyes; vice president, 
F, W. Vetter; secretary and treasurer, K, Mixer. All 
the officers are the same as last year. 

Secretary Mixer has completed the stock list, with 
the exception of rail shipments, which he failed to get 
last winter and is now trying to obtain from the ship- 
pers instead of the roads. It is a surprise to learn 
that there was considerably more lumber in yard here 
at the opening of this year than there was last and 
that to this increase the hardwood yards contributed. 
There was in Buffalo yards on January 1, 1902, 186, 
$32,000 feet, of which 56,134,000 feet was hardwoods, 
4,530,000 feet yellow pine, 90,610,000 feet white pine, 
13,354,000 feet norway and 22,204,000 feet hemlock. 
At the beginning of last year the total amount was 
173,424,000 feet, of which 55,034,000 feet was hardwoods, 
3,699,900 feet yellow pine, 81,741,000 feet white pine, 
18,386,370 feet norway and 18,562,000 hemlock. 

The amount of shingles this year was 16,731,000 and 
of lath, 5,347,000; last year there were 23,214,000 shin- 
gles and 6,274,000 lath. 

Lake receipts for 1901 were 200,458,000 feet Jumber, 
151,843,000 shingles and 5,013,000 lath; in 1900 the re 
ceipts were 167,251,000 feet lumber, 127,456,000 shingles, 
and 686,000 lath. ; 

From this it will be seen that sales of lake receipts 
for the year were about 20,000,000 feet more last year 
than during 1900, which relates mostly to the white pime 
trade. The sales of lumber that did not come to Buffalo 
were 307,970,000 feet last year and 258,721,000 feet pr 
1900, most of which has to do with the hardwood tra r 
Practically all of the above showing favors a liberal! 
increase of activity on the part of the Buffalo lumber 
man last year over 1900, as was estimated all along. 
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After a great amount of delay it appears that the 
Chicago House Wrecking Company gained possession of 
the Pan-American [:xposition buildings and is already 
engaged in tearing them down. This includes the gov- 
ernment buildings, which were taken on a separate bid. 
At one time last week it was announced that the com- 
pany had drawn out, disgusted over the delay, but it 
returned to the charge afterward. Many of the outside 
buildings and a great part of the Midway buildings are 
already gone. It is found that the distribution of the 
Jumber is not going to hurt the local yards. 

Joseph Dart, representing certain southern interests, 
but an old Buffalo lumberman for all that, has become 
a member of the Lumber Exchange. E. D. Colfe has re- 
igned. 

. “Peter MeNeil is still unable to attend to business, hav- 
ing not been at all well this winter. 

John G. McPherson, of Montgomery Bros., has been 
down with pneumonia, but is now on the road to re- 
covery. George B. Montgomery is in Washington and 
Oregon, looking up the lumber situation there. : 

H. S. Lee, of Mixer & Co., is in the lake lumber dis- 
trict and will represent the firm at the Chicago meeting. 
The firm is selling an unusual amount of dressed lumber, 
sash and the like to builders just now. 

M. E. Preisch, of Haines & Co., is off on a two-weeks’ 
trip as a starter of spring business. The firm has bought 
some pine already, but will await developments before 
taking on a full supply. : 

A. J. Elias, who is working hard to get the city to 
straighten Buffalo river and relieve the district in the 
vicinity of his lumber yard of floods, has another object 
lesson to aid him in the undertaking. Seldom has the 
water been so high as last week, though it went down 
very quickly. 

AT THE TWIN TONAWANDAS. 

Norrn Tonawanpa, N. Y., March 4.—The hopes of 
the lumber dealers and other representative business 
men who have taken pride in the advancement of the 
commercial interests of the Tonawandas have been 
raised again by the rivers and harbors committee sub- 
mitting among other recommended appropriations for 
improvements of harbors in the United States one of 
$257,700 for the betterment of the Niagara river and 
local harbor. If this appropriation is made, and those 
who have been following the course of this and other 
efforts to secure money for these purposes have every 
reason to believe it will receive favorable consideration 
at the hands of the federal authorities, it will complete 
the deepening of the Niagara river’s channel from Lake 
Erie to the northern boundary of the local harbor, al- 
lowing the deepest draught vessels that navigate the 
lakes to come to the Tonawandas. ‘The bill also pro- 
vides for a survey around the rapids in the upper por- 
tion of the river for a proposed ship canal. A ship 
canal at this point is considered essential to the safety 
of vessels navigating the river. 

Cornelius Collins and Frank I. Alliger, lumber dealers, 
are the respective candidates for president and alderman 
on the independent ticket nominated in Tonawanda Sat- 
urday evening. 

While EK. W. Munroe was in the south on business re- 
cently two tramps took possession of his lumber office 
on Robinson street. They gained an entrance by breaking 
a window and proceeded to enjoy all the comforts of 
their temporary home. The tramps had been in posses- 
sion of the oflice about a week before Mr. Munroe re- 
turned and found them. He broke up their abode and 
cast them adrift with the police on their trail. 

Peter Bailey, formerly with Dennis Bros., of North 
Tonawanda, has announced his intention to open a lum- 
ber office at Chattanooga, Tenn., and conduct a commis- 
sion business, making poplar his principal seller. 

The name of White, Gratwick & Co. has been changed 
to White, Gratwick & Mitchell. Further than this no 
other business changes have taken place in the firm 
through the transaction. 

A delegation of local lumber dealers left this afternoon 
over the Wabash for Chicago to attend the wholesale 
lumbermen’s convention which convenes tomorrow. 

It was reported this afternoon that Clark, Swan & 
Jackson were closing out their stock of white pine here. 
The report was denied most emphatically by a member 
of the firm. 

Recent visitors to the market included A. C. Olm- 
stead, of Batavia, N. Y.; John Godkin, of Bay City, 
Mich.; J. F. Hazard, of Philadelphia, Pa.; S. C. Jack- 
son, of Duluth, Minn. 

Without involving any change in the interest of the 
firm named, the style of White, Gratwick & Co., of 
North Tonawanda, N. Y., has been changed to White, 
Gratwick & Mitchell. ‘The change in names simply im- 
plies giving deserved recognition to G. A. Mitchell, the 
Junior partner of the house. 








TRADE AT TOLEDO. 

ToLepo, Ou10, March 3.—Trade is good and everyone 
Seems content with the situation, excepting that cars 
are still far from plentiful. Those having good lumber, 
if current reports are correct, seem to be asking and 
pbtaining their own prices. The common grades are 
"inging full list and moving freely. The indications 
mg that stocks will be seriously depleted before opening 
trade eation will admit of their replenishment. Local 
sh € under more encouraging weather conditions has 

own decided activity and the present and prospective 
emand 18 very satisfactory. 

J. G. Mitchell is here again, after his enforced journey 


to the coast ¢; 
Charles Mitch 
ngeles, Cal, 
Charles 
south, 


aused by the fatal illness of his brother, 
ell, who passed away February 14, at Los 


Rowland has been absent some time in the 
ooking after the firm’s yellow pine interests, 





Rowland Starr is taking a journey through Mexico. 
H. C. Sprague will leave the coming week for a trip 
south. 





FROM THE FOREST CITY. 


CLEVELAND, OnI0, March 3.—Trade this week has 
been much improved over any previous week of the 
month. Lumber has moved about the city in quantities 
indicating an unusually active demand. Local stocks 
are much broken and already many foundations are visi- 
ble, showing conclusively that a large amount of lum- 
ber has been disposed of since the close of navigation 
last fall. 

Never before in the history of Cleveland’s lumber 
trade has good white pine been more in demand than 
for the past six or eight months and seldom if ever 
at this time of year were stocks more broken than now. 
Norway bill stuff is also light in the market and already 
many sizes are entirely gone. But when dealers cannot 
fill orders with norway little argument is necessary to 
persuade buyers to take hemlock instead, and of this 
in most sizes the market is pretty well supplied. Prices 
on hemlock are somewhat stronger than at the begin- 
ning of the year. A slight advance on 18-foot is prob- 
able soon. 

There is much complaint even now as to car shortage 
but this condition may be somewhat relieved with 
warm weather, when cars can be more easily moved. 

The Cuyahoga Lumber Company is about to build 
a large addition to its planing mill to accommodate the 
American Box Company, which occupies the upper 
part of the plant. 

C. H. Prescott, jr., of the Saginaw Bay Company, 
was in Detroit two or three days this week and it is 
reported purchased a block of white pine for early ship- 
ment, 

Robert H. Jenks, of the Robert H. Jenks Lumber Com- 
pany, is still in the south but is expected home early 
next week. 

Ralph Gray, who a short time ago bought all the 
lumber in the Cleveland yards (about 14,500,000 feet) 
of the Cleveland Saw Mill & Lumber, Company, is re- 
ported as having recently purchased a large quantity 
of norway at Duluth, Minn., which will be shipped to 
Cleveland on early opening of navigation. 

The Owen 'T. Jenks Lumber Company reports an ex: 
cellent trade in southern pine for February. This com- 
pany controls the entire cut of several mills in the 
south. 

The Advance Lumber Company, of which mention 
was made recently, is soon to begin operations in this 
city. Mr. Peiteh, formerly with Taylor & Crate, of 
Buffalo, N. Y., is to have charge of the hardwood de- 
partment with headquarters here. 

The Martin & Barriss Company recently received a 
large shipment of Mexican mahogany via New York 
city. Much of this lumber is already sold and will be 
used in the Detroit & Cleveland Navigation Company 
and Detroit & Buffalo Steamboat Company’s new boats. 

William Teare, of Potter, Teare & Co., returned this 
evening from the south, where he had been for several 
weeks on business and pleasure. 


PPAF LILLIE 


COLUMNS AND COLUMNS. 


The old saying that imitation is the sincerest form of 
flattery is just as true of wood columns as of anything 
else. That the Koll’s patent lock joint columns manu- 
factured by the Hartmann Bros. Manufacturing Com- 
pany, Mount Vernon, N. Y., are now imitated by more 
than a score of concerns is pretty sure evidence that the 
original must possess exceptional merit. It does not 
follow, however, that the original and the imitations are 
alike; they are in fact as different as daylight and dark- 
ness. That the Hartmann company’s orders have in- 
creased 100 percent in number during the past year and 
in value over 200 percent; that the mill is kept running 
constantly to its fullest extent, even in the dull season; 
that architects all over the country are specifying the 
Koll’s columns, and orders are coming in right along 
without the usual preliminaries as regards price, demon- 
strate the growing popularity of these columns. The com- 
pany has frequently added to its mill capacity; yet no 
sooner is an enlargement made than it is again obliged to 
increase its facilities, 

The construction of one of these columns, from the get- 
ting out of the rough staves which form the column, through 
the shaping machine, through the assembling, glueing and 
turning departments and through the finishing departments, 
until it comes out graceful in appearance and constructed so 
firmly that it never comes apart, constitute an interesting 
process. Much special machinery and appliances are required 
ard these are the result of many years of experience in this 
particular line. Columns 30 feet long and 36 feet in diam- 
eter are now made and turned out by the company, and it is 
possible to vary the shape to give them any taper or swell 
desired. A special machine automatically spaces and tapers 
the flutes and finishes the columns in this way when desired. 
Kivery effort is made to have the columns perfect in every 
particular. 

Among the orders which the company recently has filled 
are columns for a new building for Dartmouth College, Han- 
over, N. H.; the Home for Intemperate Men at Mount Ver- 
non, N. Y.; Charles Whitney’s new residence at Centerport, 
L. I.; a colonial residence at Lenox, Mass., built by James 
Clifford’s Sons; another built by the Gale Lumber Company 
at Pittsfield, Mass.; residences for P. D. Gwaltney and R. 
I’, Berryman, Smithfield, Va. Some of the orders the com- 
pany has taken recently are for W. F. Cotter and W. T. 
Hadley, Jacksonville, Fla.; Hamilton Terrace Land Com- 
pany, Shreveport, La.; Forest Glen Seminary, Forest Glen, 
Md. ; a new hotel at Fabyans, White mountains, built by C. 
M. Russell & Co.; a residence at Brewster, N. Y., for H. H. 
Vreeland, president of the Metropolitan street railway of 
New York city; the Carnegie residence in New York, and 
for many Long Branch, Elberon and Rockaway residences. 
The company has also furnished columns for such well 
known people as Mr. Fletcher, of Castoria fame; Mr. Harts- 
horn, of the Hartshorn shade roller; Claus Spreckels, the 
sugar king; Mr. Bixby, the blacking man, and many others 
less prominent. 

A new catalog is now being prepared by the company and 
will be ready for distribution about April 1, showing in 
detail how the columns are made. 
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[MAN Poutsen & Co. 


PORTLAND, OREGON. 























We own and operate five saw mills and plan- 
ing mills, and have the greatest capacity of any 
concern operating in OREGON PINE (Douglass 


r). 
"Ger mills are located in the forests and we 
make a specialty of getting out LONG, LARGE 
TIMBERS QUICK cY- up to 110 feet long, and 
surfaced up to 32 inches square. ; 

Our dry kiln —— is 100,000 feet daily. 

We furnish piling, masts and spars, edar 
and hemlock lumber. 


Booth-Kelly Lumber Co., 
EUGENE, OREGON. 
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KILN DRIED LUMBER IS OUR SPECIALTY. + # 
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( Shippers Agents and Wholesale Distributors of 
i American Hardwoods 
Solicit Correspondence from Responsible ) 
Manufacturers. : 
86 Leadenhall Street, LONDON, E. C. ! 











ARTHUR RUSHFORTH, 


EXPORTER OF 
Fine Grade African Mahogany an 


English Brown Pollard Oak, se Se 
INQUIRIES SOLICITED. 
182 Regent Road, 


LIVERPOOL. 





A. B. C. Codes Used. 
Cable Address, “Veneering” Liverpool. 














GOSSLER BROS. 


HAMBURG, GERMANY, 


Offer Best Facilities for 
Selling all kinds of 


AMERICAN HARDWOODS 


in Logs, Lumber and Squares. 


Fair Advances Against 


Credits opened with 
c Consignments. 


G. AMSINCK & CU., New York. 
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Paul Rosenbacher, 3 
é é 
‘ HAMBURG, GERMANY, ; 
a Banker and Dealer in @ 
$ all kinds of 54 
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2 American Hardwoods. : 
$ Cable Address, CONSIGNMENTS $ 
$ “BACHROSE.” SOLICITED. 54 
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"’).6.& ThA. Lelienaar, 


Selling Agents for all kinds of 


AMERICAN LUMBER ano LOGS : 








Pitch Pine, Cypress, North Carolina Pine, Etc. 


ROTTERDAM, HOLLAND, 
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BECKER & CO. 


AGENTS FOR 


American 
Hardwoods, | 


CODES USED: 


ABC 4th Edition, 
Lumberman’s, 
Standard. 














‘7 Union Court, 01d Broad St. and 
82 Bishopsgate St., Within. 


LONDON, . = E. Cc. 
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} $YOU NEED THE TELECODE 


q 

] 

if you use the telegraph. It shortens and simplifies q 
your telegrams. 1t pays for itself many times over ' 
] 

: 





in the course of a year. It is indispensable in every 
7 lumber office, and should be carried by every tray- 

eling salesman. Descriptive circular and sample 
pages free for the asking. 
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‘ 315 Dearborn Street, Chicago 
} , ey ) 




















~~ 








CALIFORNIA. 
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FROM THE GOLDEN GATE. 


San Francisco, March 1.—The past week has been 
one of storms from British Columbia to the borders 
of Mexico and the whole month has been unfavorable 
to the work of the lumbermen on this coast. Deliveries 
of redwood lumber for February have been less than 
those for the same month last year and not propor- 
tionate to those of more recent months, This lack of 
deliveries has not been accompanied by any dropping 
off in business. 

The last advance of $2 a thousand on export prices 
for rough clear redwood was made on what is known 
as list 9; the new list is list 10, which will be prepared 
at once. The local price has been advanced $2 also. 
The advance in the export price refers of course to new 
orders. There has been no advance on common rough 
redwood. 

One agent has placed with the Humboldt redwood 
mills an order for three cargoes of redwood for the 
Australian trade for June, July and August delivery. 
The present price for rough clear is $22 at the mill. The 
manufacturers have modified the specifications on for- 
eign orders. Previous to this year they were getting 
lumber not less than 12 inches and averaging 17 and 
18 inches in width. The present specifications are 8 
inches and wider with the average not to exceed 16 
inches wide. Manufacturers do not care about thick- 
ness and would just as soon take lumber 4 inches thick 
as 2 inches thick. 

The principal topic on every hand today is the scare- 
ity of lumber and the propriety or probability of an ad- 
vance in prices. There was a rumor on the street today 
that representatives of the fir trade had put up prices, 
but it proved to be unfounded. Nevertheless a promi- 
nent representative of that line said that though such 
advance had not been made there was no telling what 
might happen and that though not true then it might 
before a week was over. In fact as regards prices there 
is an unrest in the air, and the fact that in some cases 
higher figures can be had than the lists call for is not» 
calculated to keep them steady. Since the advance 
there have been extensive sales at the new list figures. 
As Frederick F. Sayre, the representative of the asso- 
ciated sugar and white pine manufacturers says: 

The demand exists, prices are reasonable and we must 
make hay while the sun shines. The truth is that in Cali- 
fornia for many years prices have been below par and 
only of late have living prices been obtained. Of sugar and 
white pine there is none now to be had and there will not 
be for a couple of months, 


Prices were sent out to Australia by the Sonoma that 
cleared yesterday and Mr. Sayre will be able to get ad- 
vices by April 1 as to whether prices are acceptable. The 
talk now is that Australia will buy 5,000,000 feet, about 
4,500,000 feet of white pine and 500,000 feet of sugar 
pine, 

, James Cameron, of Menominee, Mich., is in San 
Francisco looking after the resources of the state in 
regard to the matter of lumber supply. 

Mr. Leidigh, of Leidigh, Havens & Co., Kansas City; 
Mr. Buffum, of the La Crosse Lumber Company, Louisi- 
ana, Mo.; Mr. Montgomery, of the Montgomery Box 
Company, Buffalo, N. Y., and D. J. Carroll and partner, 
of the Carroll Box & Lumber Company, New York, are 
here looking after the situation in redwood, sugar and 
white pine. ‘ 





KILN DRYING OF REDWOOD. 
Than O. H. Smith, of the Bartlett Lumber Company, 


of Boston, few lumbermen have devoted more time 
to an analysis of the subject or as much money in prac- 
tical experiments in dry kilning processes. In the arti- 
ficial seasoning of woods he is regarded as an authority. 

He does. not agree in his opinions with many manu- 
facturers of dry kilns or of many users thereof, but his 
opinions on the subject are a result of a close study of 
the proposition made during a period of many years. 
Latterly Mr. Smith has become the eastern sponsor for 
California redwood. He is devoting his energies to its 
introduction and sale east of the Mississippi river. He 
has made numerous experiments in the drying of that 
wood. Below will be found his recommendation as to 
the logical and correct method of properly seasoning 
redwood. Incidentally he cites examples resultant of 
experience concerning the drying of hemlock, spruce and 
hardwoods. The article is an interesting one and well 
worth reading, and it may open up a discussion of this 
most essential feature of the lumber business, 


California redwood, being an alkali wood, does not require 
so high a temperature to dry as resinous woods and should 
under all circumstances be dried under a low temperature, 
with the air constantly changing. The most economical tem- 
perature to dry all woods is from 90 to 100 degrees, with 
the air in motion all the time, as dead air kills the life of 
the wood and nearly all dead air dry houses are practically 
wood slaughterers, The current through a dry house should 
be about 600 feet a minute, and this can be brought about by 
having a blower to blow the air into one end and an exhaust 
fan to exhaust it through the drier and out of the other end. 

The condition of the air to be forced into the dryer is a 
matter of great importance, for the reason that air under 
different temperatures will absorb only a given amount of 
moisture, and the average humidity of open atmosphere is 
usually about 50 percent, while the requirements for drying 
lumber for interior purposes make it necessary to reduce the 
humidity to 30 percent. To do this air should first be forced 
over hot pipes and the temperature increased to 200 degrees 
or more; it should then be drawn in contact with pipes in 
which there is cold water running through to take the 
moisture out of the atmosphere and prepare it for absorbing 
moisture from the dry house, through which it is to pass: 
then it should again come in contact with steam heated 
pipes to increase the temperature to about 100 to 120 
degrees. From there it should be forced into the dryer and 
out the other end. For the dryer to be properly constructed 
it should be about 200 feet long, although a 100-foot dryer 
will do good work. There should be an exhaust fan to draw 


the air through the dryer and out into the atmosphere again. 


This is the proper way to have the dryer constructed, and if 
so constructed it will dry lumber without cracking and with- 
out injury to it in any way. 

All manufacturers of experience know that with our March 
and November winds we can dry lumber quicker than at any 
other time in the year, for the reason that we have plenty 
of wind, although the air is sometimes moist. By following 
the teachings of nature and by reducing the humidity of the 
air, so it can absorb moisture more readily, we can reduce 
the time required in the open atmosphere. All dryers of lum- 
ber should consider these methods carefully, particularly in 
the drying of redwood. 

The writer has dried out hemlock plank, green from the 
saw, in eight days, to a humidity of 20 percent when they 
left the dryer, without either cracking or splitting the wood, 
He has also dried out hardwood, taken from the bottom of a 
river and cut 1 inch thick, in eight days, without either 
cracking or splitting or in any way twisting the lumber, 
These are two of the most difficult native woods in the mar- 
ket for drying and will show very conclusively what proper 
methods will bring about. The writer has also dried out 
spruce clapboards which were %-inch on one edge and 
¥%-inch on the other, 6 inches wide, in twenty-four hours 
without a crack or a split or any injury in any way. He 
has also dried out spruce boards, green from the stump, in 
five days from the time they left the saw, without injury in 
any way, and they were as bright after being dried as when 
they left the saw. ‘This is very conclusive evidence as to 
the proper methods of drying wood. ‘The methods herein 
described will produce just as good results if instructions are 
followed. 

Another illustration which will be very forcible is that of 
drying kindling wood made from spruce and hemlock slabs, 
cut into short pieces of 24% feet long and put into a golid 
body in a dryer, of which it takes 150 cords to fill. The 
hot air methods for drying this wood out require that it 
should be air dried out of doors from four to six months and 
then cut up and put into a drier under a temperature from 
200 to 350 degrees, and kept there for about three weeks, 
while with the methods herein described the wood taken 
green from the stump in the winter, at the worst time of the 
year, all covered with frost and snow, cut in blocks and put 
into the dryer, can be taken out in from six to eight days 
from the time it left the saw, in perfect shape, with the sap 
in the wood and the wood as bright as when it left the saw, 
and in no case was the temperature allowed to run over 185 
degrees and from that down to 90 degrees, and the drying of 
the wood was done according to the methods herein described 
with a blower 8 feet in diameter to force the air in the 
blower, and a blower 10 feet in diameter to draw it out, 
making a perfect gale through the dry house all the time. 

The expense of drying in this way, if you have the proper 
appliances, is comparatively small, as the air which is pro- 
vided by nature is the chief article used. Woods under the 
=o process depend upon the heat for drying and not 
the air, 

California redwood 1 inch thick, green from the saw, 
should be dried out in from six to ten days, if dried accord- 
ing to the methods herein described, without any injury 
whatsoever to the wood, but if it is dried under a high 
temperature it is liable to become brittle the same as resin- 
ous woods, thereby being more or less damaged, more partic- 
ularly the thick lumber. 


THE PACIFIC NORTHWEST. 


WESTERN WASHINGTON NEWS. 


Tacoma, Wasu., Feb. 28.—The annual meeting of 
the St. Paul & Tacoma Lumber Company was held this 
week, President C. W. Griggs presiding. All of the offi- 
cers were re-elected, as follows: Col. C. W. Griggs, 
president ; Addison G. Foster, first vice president; E. G. 
Griggs, second vice president; George Browne, secre- 
tary; Henry Hewitt, treasurer; John J. Hewitt, assist- 
ant treasurer. The company now has 1,200 men on 
its pay roll, five logging camps being operated to fur- 
nish a supply for the mill, in addition to which logs 
are bought on the market. At present the company 
is crowded with orders and the big plant is running to 
its capacity. 

The West & Slade Mill Company, at Aberdeen, is 
building an addition to its mill that will double its 
present capacity. Two large band saws will be in- 
stalled in the mill, giving three bands and a circular, 
besides a 72-inch edger and an automatic trimmer turn- 
ing up to 42 feet. Large slab slashers, lath mill and 
other machinery will be added. New planers, resaws 
ete. will be installed in the planing mill. 

More vessels have been loading at the Tacoma Mill 
Company’s mill this week than were ever before docked 
at one time at any Puget sound mill. he fleet included 
twelve sailing vessels and a steamer. During the five 
days of the week to date the company has dispatched 
seven cargoes of lumber, aggregating 2,676,206 feet, all 
of which goes to California with the exception of 119, 
206 feet to South America and 100,000 feet to Alaska. 
The mill is running to its capacity and seven ships are 
still at the mill taking cargoes. 5 

H. L. Goodwin, proprietor of a saw mill at Centralia, 
has filed a petition in bankruptcy. 

A transfer of the Shoalwater Bay Mill Company's 
property at Sunshine, Wash., to the Weyerhacuser Tim- 
ber Company was filed for record at South Bend last 
week. The property includes the mill plant and 3,660 
acres of timber, the purchase price being $73,250. ; 

The new box factory being erected by the Columbia 
River Lumber Company at Vancouver, Wash., will be 
ready to begin operations this week. 

The British ship Troop arrived today from Corea 
under charter to the Charles Nelson Company to load 
a cargo of lumber at the St. Paul & Tacoma Lumber 
Company’s mills for Melbourne. The Troop is a large 
carrier and obtains a rate of 45s for the voyage. 

The foundation for the Robert Lumber Companys 
mill at Fremont, Wash., has been laid this week. 

Carlson Bros. & Co., shingle manufacturers, have con- 
tracted to take the cedar logs of the Tacoma Mill Com- 
pany for the next twelve months at $8 a thousand. The 
mill comparty will log about 2,000,000 feet of cedar along 
with its fir on the Tacoma & Eastern railroad. ‘ 

F. C. Sigler, a prominent young yard man of Indi- 
anola, Iowa, was in Tacoma this week. 

Burton, Lingo & Co., of El Paso, Texas, where they 
operate a large yard, were represented on the sound 
this week by both Mr. Burton and Mr. Lingo. | 

W. E. Laking has purebased the Cloverdale shingle 
mill and will start up the plant. 
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The Union Manufacturing Company has begun oper- 
ations with its new shingle mill at Laurel. , 

H. F. Lytle is soon to build a shingle mill at Hoquiam 
having acapacity of about 400,000 a day. It will con- 
sist of two 10-block and one hand machine. 

Wilson Bros. & Co. are enlarging their plant at East 
Aberdeen to increase its cutting capacity from 60,000 
to 120,000 feet a day. 

Ex-United States Senator D. M. Sabin, of Minne- 
gota, was in Tacoma on Thursday on his first tour 
of Puget sound, and spent most of his time while in 
the city at the St. Paul & Tacoma Lumber Company’s 
plant, looking over the plant and viewing its operations 
with interest. 

The Siwash Shingle Company’s mill at Mount Vernon 
began operations last week and is being pushed to its 
capacity of 250,000 shingles a day. 

The British ship M. E. Watson, 1,670 tons, which 
arrived on the sound February 17, losing a grain char- 
ter by being three days late, is today reported as char- 
tered to load a cargo of lumber at Olympia and will be 
the first vessel of any size to load lumber at the state 
eapital in many months. Neither the charterers nor 
the rate is knowa. 

B. A. Manning, of Wheeler, Osgood & Co., said this 
week : 


The available supply of cedar is scarce and the price has 
gone way up. There is plenty of cedar yet in the country 


but it is largely in places at present inaccessible, requiring * 


railroads to reach it. At our Everett mill we use about 
50,000 feet of cedar a day, at least three-fourths of which 
comes from our own camps. The reason that the available 
cedar supply is being so rapidly exhausted is the number of 
shingle mills which are going up. Every little village and 
hamlet has its shingle mill. But there must be a change 
before long. Cedar must come down or shingles go up, for 
there is not much margin at present prices. The general 
lumber market was never better and the demand is increas- 
ing. 





NORTHERN WASHINGTON NOTES. 

Everett, WASH., March 1.—The price of cedar logs 
in this immediate locality has gone way up and there 
is a steadily increasing demand at $10 to $10.50 and 
even higher figures in some instances have been paid. 
The reason for this advance is that the available sup- 
ply of cedar is becoming scarce. There is plenty of 
cedar yet in the country, but it is either controlled by 
corporations that are holding it or in inaccessible 
places, requiring capital to construct railroads to reach 
it. The local logging companies are hardly able to 
handle such propositions. The day has passed when 
the farmers logged off their homesteads and hauled the 
logs te water with bull teams, for the reason that this 
supply is practically exhausted. Large quantities of 
cedar are used here in the manufacture of shingles, but 
fully three-fourths of the supply comes from camps 
owned and operated by the manufacturers themselves, 
and. were it not for this fact the mills would not be 
able to run on the outside supply. The reason that the 
supply of cedar is being so rapidly exhausted is that 
a great many new shingle mills have gone up recently. 
Almost every little village in the county has its 
shingle mill. 

The demand for shingles was never better on the 
coast. Most of the mills are now oversold and are in 
shape to accept time orders. Clears are worth $2 to 
$2.10 and Stars are worth $1.80 to $1.85. 

The situation regarding the supply of fir logs is, 
however, different, and all the logs necessary to supply 
the demand are at hand and there has been no change 
of price. The demand for fir lumber was never known 
to be better on the coast. Nearly all the mills in the 
city are behind with orders. The Clark-Nickerson mill 
is from sixty to ninety days behind with orders. 

H. O. Seiffert & Co. have built a large warehouse 
for shingles at Monroe. It is the intention of the com- 
pany to keep a supply of shingles on hand for its cus- 
tomers. This is a departure, not many mills being 
thus supplied. 

E. S. Mellroy, of Pendleton & Gilkey, was up the 
Great Northern coast line this week looking after 
the timber interests of his firm. 

Mr. and Mrs. R. H. Hartley, who have been the 
guests of their parents, Governor and Mrs. Clough, for 
the past two months, returned to their home in Min- 
neapolis a few days ago. 

James E, Bell, local manager of the Weyerhaeuser 
Timber Company and president of the Pacific Coast 
Lumber Manufacturers’ Association, attended a meet- 
re the directors of the association at Tacoma this 

reek, 

,D. M. Robbins, one of the main stockholders of the 
Clark-Nickerson mill, left for Whatcom today to look 
after the timber holdings of the company there. 
anne Gourley, of the Arthur Gourley Company, 
throne? 1s now in the city returning from a trip 

rough California combining business and_ pleasure. 
ory Wheelihan-Weidauer sash and door factory is 

urning out 250 doors a day, and running full time, 
With plenty of orders ahead, 
were S. Long, Pacific coast representative of the 
in he aeuser Timber Company, is expected to arrive 
di € city any day from attending a meeting of the 
Tectors of the company. After his arrival the plans 


iP ap company regarding the mills to be built here 
nd the improvements at the present mill will be 


known, 





P OREGON LUMBER NOTES. 
Nove LAND, One., March 1.—J. C. Noyes, of the J. C. 
Noyes Lumber Company, West Superior, Wis., is visit- 


hie nana. He is looking up spruce lumber for 


Sam Somerville, 
ames Gilchrist, 
entralia, Wash. 


of Somerville Bros., Napavine, and 
of the Salzer Valley Lumber Company, 
, are in the city today. Mr. Gilchrist 


says his firm turned down an order yesterday for 
500,000 feet of lumber at full Western Washington 
Lumbermen’s Association list owing to the crowded 
condition of his mill with previous orders. 

J. H. Masterson, of Hickman & Masterson, wholesale 
lumber dealers, of San Francisco, has been spending 
the week in Portland. His firm buys quite largely in 
this market. 

Manager F. R. Ransom, of the Western Lumber Com- 
pany, has been in California for a week. 

W. E. Wrenn, president of the Multnowah Trunk 
& Box Company, of this city, left today for San Fran- 
cisco for a bricf business trip. 

J. C. H. Sehwartz, a well known lumberman of 
Marinette, Wis., arrived in Portland yesterday. He is 
looking after timber lands. 

The Union Pacific railway is asking quotations on 
an order of 32,000 pieces of piling for use in its sys- 
tem. The Robertson Raft Company and the Oregon 
Rafting Company will each build a piling raft for San 
Francisco this year. These two concerns will utilize 
some 1,000,000 lineal feet of piling. An export order 
for China for piling, consisting of some 4,000 pieces, 
is now being gotten out and figures are being asked for 
another export piling order of very fair size. 

The Empire Construction Company, of Los Angeles, 
Cal., is asking bids on nearly 2,500,000 feet of lumber 
and piling for the construction of its new road from 
Los Angeles to Salt Lake City. The building of this 
line will open up a large mining district. Senator 
Clark, of Montana, is the heaviest stockholder in this 
enterprise. 

Waldo Bleim & Co., purchasing agents, will load 
the steam schooner Fulton with about 400,000 feet of 
lumber for San Pedro next week. This firm last month 
loaded the Fulton for the same port. The Eastern 
Lumber Company is loading the Forest Home also for 
San Pedro. During last year. not a single cargo left 
Portland for San Pedro, but the present indications 
point to quite an increase in shipments to that port 
during the coming year. 

J. J. Stevenson, of Oshkosh, Wis., is in Portland 
again after a trip to California. He is looking for door 
stock. 

E. E. Naugle, president of the E. E. Naugle Tie 
Company, Chicago, and G. B. Shaw, vice president of 
the company, have been on the coast and spent several 
days here. This firm are large tie and pole contrac- 
tors. 

The Oregon Lumber Company, of Viento, has started 
up its plant for the season’s run after considerable 
repairs. 

George J. Low, of the Atlas Engine Works, of Indian- 
apolis, Ind., passed through the city this week en route 
for San Francisco. : 

W. H. Gilbert, “the norway king,” of Ashland, Wis., 
is in Portland. Mr. Gilbert has purchased some timber 
land in Clatsop county. 

A company has been organized with a view of build- 
ing a logging road from Columbia City, located about 
forty miles from Portland on the Columbia river, into 
a tract of timber. 

A big deal in Oregon timber land was closed’ by C. 
H. Green, the well known timber land operator of 
Saginaw, Mich., this week. The tract lies in Lane 
county, about a hundred miles south of Portland, on 
the Southern Pacific, and consists of some 20,000 acres, 
with an estimated stumpage of 1,000,000,000 feet of fine 
timber. A railroad of about thirty miles in length will 
tap the whole tract. W. A. Avery, president of the 
American Exchange National bank, of Detroit, Mdch., 
and a heavy timber operator in Michigan, is the prin- 
cipal owner. This body of timber is exceedingly well 
located. This deal is considered one of the best trades 
that has ever been made in Oregon, taking’ its location 
and the quality of the timber into consideration, and 
approximates an investment of nearly a quarter of a 
million dollars. 





DRY KILN SALES IN THE SOUTH. 


The National Dry Kiln Company, of Indianapolis, 
Ind., manufacturer of the kiln whose extended use justi- 
fies its name, is jubilant over the receipt from President 
and General Manager J. L, Thompson, of the Thompson 
& Tucker Lumber Company, Willard, Tex., of a letter of 
recent date the text of which is as follows: 

I desire to say that In my opinion there Is no better 
kiln to be had. Before placing an order with you people I 
made a thorough Investigation of all the other methods of 
drying. Your piping is certainly the most simple that I 
know of, and as far as I can see the result is the same or 
better, and I believe we have the best kiln in Texas, I 
would be pleased to recommend it to anyone who contem- 
plates the erection of a kiln. As to the test, we would say 
that it has proved a great deal better than we expected. 
We think that everything you people have done In the way 
of furnishing material, superintendent etc. has been done 
well, and your contract has been fulfilled even better than 
we anticipated. We heartily indorse your kiln and your su- 
perintendent, and when we can serve you we will be pleased 
to do so: while we have carried out our part of the contract 
we appreciate the manner in which you have carried out 
yours. 

Representative C. H. Beale, of the National company, 
is getting a liberal portion of the business offering in his 
territory, having secured contracts recently from the 
Southern Lumber Company and the Arkansas Lumber 
Company, of Warren, Ark., for respectively four and two 
large driers, and from the Crossett Lumber Company, 
of Hamburg, Ark., for five large driers, these to be of 
brick construction and equipped with the National steel 
foundations. Mr. Beale also reports closing contracts 
with the Hodge Fence & Lumber Company, Lake Charles, 
La., for a two-room drier; J, E. North Lumber Company, 
Bond, Miss., two-room drier; Conner Bros. Lumber Com- 
pany, Seminary, Miss., one-room drier. The National 


Dry Kiln Company is preparing to enlarge its works, to 
enable it to handle its growing trade. 
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CHURCHILL & SIM, 


Timber For the sale of 
all descriptions of 


Brokers tard & soft woods 


29 Clements Lane, LONDON, E. C. 





C. Leary & Co. 


AMERICAN LOGS 
AND LUMBER. ::: 


4 |.ombard Ct , Gracechurch St. 





Agents for the Sale 
of All Kinds of 





LONDON, - - - E.C. 
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Hardwood Department. 
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Exporters’ Figury Mahogany. 


PALFREMAN, FOSTER & CO. 


25/35 New Broad Street, LONDON. E. C. 


Merchants and Agents American Lumber, Oak, Ash, 
Walnut, Elm, Poplar, Cottonwood, Etc. 


Cablegrams, PALFREMAN, LONDON. 
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G. F. Neame & Co. 


DEALERS IN 


OREGON PINE 


Shipped from Puget Sound and Vancouver. 


London, E. C. 


17 Rue D’Athenes, PARIS. 





61 & 62 Gracechurch St., 
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Duncan, Ewing & Co. 
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PRICE & PIERCE, 


AGENTS FOR THE SALE OF 


AMERICAN WOODS, 


In the United Kingdomf{and Continent. 


LONDON, E. C. 





27 Clements Lane, 
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; Budgett Bros. ; 
3 70 & 71 BISHOPGATE ST., LONDON, ENG. 3 
S BUY FOR CASH $ 
$ $ 
3 Azasciar See” American Hardwoods. 3 
: OFFERS & CORRESPONDENCE REQUESTED. ‘ 
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MEMPHIS, TENN. 








ANDERSON-TULLY GO. 
rotary VENEERS vt. 


CAR LOTS. Memphis, Tennessee. 





Cottonwood and Gum 
LUMBER AND BOX SHOOKS. 


Cochran Lumber Co., “Ttnn* 


TENN. 
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THE TELECODE 


Is a systematic and practical arrangement of telegraphic 
words to represent phrases, sentences, and cach size 





of each grade of each article of lumber manu- 
factured, whereby otherwise long messages 
become short, cheap and accurate in 
overland and ocean telegraphing. 
If you say so, we’ll send prospectus and sample pages free. 


AMERICAN LUMBERMAN, 
315 Dearborn Street, CHICAGO, U. S. A. 
$99 OOGOOOOOOH OOOOH OGGOOGGHOOGOOOOOO 


= CINCINNATI “aul 
Wiborg, Hanna & Co. 


CINCINNATI, 0. 
POPLAR AND 
HARDWOODS. 


We are running full blast on Siding, 
Ceiling, Base, Casing and Mouldings. 
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Rough Stock Too. Mixed Cars if Desired. 








D. L. GRAHAM, Treas, J. WATT GRAHAM, Sec’y, 


The Graham Lumber Co., Ltd. 


Fosdick Bidg., CINCINNATI, O. 
Manufacturers of 
YELLOW POPLAR 
LUMBER. 


And Wholesale Dealers in 
all kinds of 


HARDWOOD 


LUMBER 











Lumbermen 
Attention! MW n 
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When you are needing vated Lt aor 
Belting, Wire and Ma- hers 
nilla Rope andCordage, 
Blowers and Fans, 
Rails, Lumber Tools, 
Chain, Dogs or Sup- 
plies of every description, this house is at your 
service, Wecarry the largest stock of any supply 
House in the city, 


QUEEN CITY SUPPLY CO., Puchta, Pund & CO. 


201-203-205 W. Pearl St., CINCINNATI. 














With us it is Strictly 


High Grade EQ TTONWOOD 0: None. 


We contract for 
cash the output 
of Good First 
Class Mills and 
must have lum- 
ber—well manu- 
factured, and 
cared for—No 
inferior stock 
wanted at any 
price. 


We re-manufac- 
ture for special 
uses and supply 
factory trade 
rough or dressed 
Cottonwood on 
annual con- 
tracts, making a 
specialty of fill- 
ing difficult or- 
ders. 


The Farrin-Korn Lumber Co. 


Branch Yards: CAIRO, ILL. CINCINNATI, O. 
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THE WEST. 


eer 
THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


Sr. Lours, Mo., March 4.—The general business situ- 
ation remains all that could be desired and there is no 
complaining being done by the dealers in any branch of 
the trade. The volume of transactions during February 
was unusually heavy and March has opened with bright 
prospects. In hardwoods and yellow pine alike the 
wholesalers state that the business of February was far 
ahead of that of the same month of last year and values 
averaged much higher. There were many last year who 
looked on the future with some doubt, but this year all 
are satisfied with the outloook. 

There have been stories told this week about a possi- 
ble shortage in the western wheat crop, and its prob- 
able effect upon the lumber situation has been discussed, 
but the general opinion prevails that even this can cause 
but little trouble to either the wholesale or retail trade, 
as the consequent higher prices will largely make up 
the difference. 

The weather of the past week has been entirely satis- 
factory and, while the spring trade is not opening up 
very early, the winter business has been so unusually 
heavy in building material and the country stocks are 
so poor that the first break in the weather will have a 
marked effect in stimulating business. In the factory 
lines the hardwood people state that it is at last be- 
ginning to be appreciated by the consumers that stocks 
are not what they were a year ago and that it will be 
entirely a question of supply instead of one of demand 
this year. The mills have practically no unsold lumber 
on hand, the wholesale centers all report that wholesale 
stocks are badly broken and it is known that the con- 
sumers are not very heavily supplied. In addition to 
this the mills are not turning out nearly a normal 
amount of lumber. In cypress practically the same con- 
ditions prevail and the manufacturers have advanced 
prices during the past week. 

The receipts of this market during the past week 
aggregated 33,060,000 feet, while the shipments were 
15,432,000 feet. This movement of lumber is consider- 
ably in excess of that of any preceding week of this 
year and it shows both that the weather conditions are 
better and that the car and general railroad situation is 
improving. River traffic opens this week, which will 
increase the receipts of hardwoods, something which is 
very necessary. It is stated by the yellow pine people 
that the car situation has improved to a greater extent 
west than east of the river during the past week or 
ten days and that the Arkansas and Louisiana product 
is coming out fairly easily. This view is not shared by 
the hardwood people, who state that the western roads 
are paying more attention to the through cars than to 
the short-haul cars from the hardwood section. How- 
ever this may be, it is shown by the figures that an 
increased amount of lumber is being shipped, and this 
is the desired result. 

There have been no new developments in the minimum 
weight proposition since last week except that the Iron 
Mountain and Missouri Pacific railroads have pulled 
out of the agreement and have sent out notices to the 
effect. that the old basis will prevail until further notice. 
This is regarded by the local lumbermen as the first 
result of the strong protests they have made against the 
proposed raise to a basis of 40,000 pounds, and they now 
think the whole matter will be dropped. Those roads 
which first announced that the change would become 
effective March |] have since given notice extending the 
time until March 20, and so far as they are concerned 
that date remains. The probable result will be that the 
one great system pulling out of the agreement will put 
an end to the controversy and that the proposition will 
go up in smoke. This, however, is not causing the least 
cessation in the antagonistic spirit being displayed by 
the local wholesalers and they are hard at work on the 
proposition. 

Francis J. Koster, for several years connected with 
the retail lumber business in this city, has opened an 
oflice in the Houser building and will conduct a whole- 
sale business in white and yellow pine. 

C. W. Goltry, of Enid, Okla., owner of a line of retail 
yards, was in the city this week buying yellow pine yard 
stock. 

Frank R. Pierce, of the Louis Werner Saw Mill Com- 
pany, is down in Louisiana at the mills of his company. 

At the offices of the Colonial Lumber & Timber Com- 
pany it was stated that a tremendous volume of business 
is being transacted and that the demand for yellow 
pine is improving quite rapidly. The report has just 
come in from the mill at Bernice, La., that the output 
during the short month of February was in excess of 
that of any month since the mill was built and congrat- 
ulations are due M. L. Fleishel on his first month’s work 
at that end of the line. 

Vicegerent Snark George E. Watson announces that 
he will hold a Hoo-Hoo concatenation in St. Louis on 
March 20, a large number of applications having been 
received. 

Leonard Bratt, president of the Lester Mill Company, 
of Lester, Ark., spent the early part of the week in the 
city. “ 
V. A. Longaker, for the past three years manager of 
the sales department of the Chicago Lumber & Coal Com- 
pany, has severed his connection with that company and 
taken a similar position with William Cameron & Co., 
of Waco, Tex. Mr. Longaker is well known to the yel- 
low pine trade of the whole country and will undoubt- 
edly show good results in his new connection. 

F. H. Smith, of the F. H. Smith Lumber Company, 
reports that his hardwood business has improved to a 
marked extent during the past month and that in com- 
parison with the same month of last year the volume 


of business was materially greater and prices averaged 
at least $1.50 higher. He says further that he has 
noticed a change from the exclusive demand for upper 
grades which prevailed at the beginning of the year to a 
strong call also for common, his sales during February 
having shown a preponderance of common stock. 





THE MISSOURI-KANSAS DISTRICT. 


KANSAS City, Mo., March 4.—The trade of the south- 
west is only awaiting settled weather to start up with 
considerable activity. The retail dealers of Missouri 
and Kansas report very fair prospects for spring busi- 
ness, and this is also the case with the Nebraska deal- 
ers. In Oklahoma and the Indian territory the weather 
has been very dry and there has been comparatively 
little snow during the winter. This condition is rather 
bad for the wheat, and the dealers of those territories 
say that if the dry weather continues much longer their 
trade for this year will be materially curtailed. They 
are, however, hoping for the necessary moisture within 
the next week or two to improve crop conditions, 

At Kansas City the wholesalers of lumber report 
quite a little inquiry. Last week the demand was better 
than during any previous time in February and the 
general opinion here is that a week of mild bright 
weather will start orders in from all portions of the 
southwest, and that when the trade once sets in it will 
continue with greater or less activity throughout the 
entire season. While it is a fact that quite a large 
amount of lumber for spring stock has already been 
purchased, there is at least a large minority of the 
dealers who have not yet ordered for their spring trade 
to any extent, and it is from these dealers that the 
wholesalers here expect their trade when the spring 
arrives, 

General lumber conditions have not changed materially 
within the last month. Prices are strong all along 
the line, and during the’ past week advances have 
been made on cypress and on practically all kinds of 
Pacific coast lumber. There is a lack of motive power 
on the railroads in the south and in the west, and at 
this time shipments are delayed more on this account 
than from a scarcity of cars. The mills continue busy 
and when the weather permits are putting in all the 
time possible. There is no complaint because of lack 
of trade and mill stocks are not improving in any sec- 
tion of the country. 

The lumber yard of J. G. Siegle & Son at Hale, Mo., 
was destroyed by fire on February 28. The loss was 
total, covered by insurance to the amount of $10,000. 

Captain J. B. White, of the Missouri Lumber & Land 
Exchange Company, is now in Florida on business, He 
had intended to go to Chicago this week to attend the 
tenth annual convention of the National Wholesale 
Lumber Dealers’ Association, but pressing business in 
the south prevented his attendance. 

R. A. Long, president of the Long-Bell Lumber Com- 
pany, leaves here tonight for Chicago to attend the 
convention of the National Wholesale Lumber Dealers’ 
Association. Mr. Long will respond to one of the toasts 
at the banquet on Wednesday night. Chas. 8, Keith 
also expects to be present, but is suffering from a cold 
and may be prevented on this account from going to 
Chicago to attend this meeting. President E. 8. Miner 
and Secretary Harry A. Gorsuch will attend the National 
Wholesale Lumber Dealers’ Association convention as 
the accredited guests from the Missouri, Kansas & 
Oklahoma Associution of Lumber Dealers. 


THE SOUTHWEST. 


AT THE EAST TEXAS CENTER. 


Houston, Tex, March 3.—The mills of the sotth- 
west are now in a position to pick their business. Or- 
ders are, steadily increasing, both from this section 
and from the northwestern and central states. The 
home trade is very large and present conditions ren 
der it very satisfactory. Mills in all parts of the state 
report all the business they can handle, and in the 
majority of instances there is a surplus of orders on 
hand. 

The mills are inclined to accept Texas orders in pref- 
erence to requisitions from distant states on account 
of the uncertainty regarding grades, as dealers in other 
states are inclined, so it is claimed, to exact a more 
strict classification than is current among the southern 
merchants. 

The calls for yard stock continue very heavy, and 
the amount on hand shows less and less each week. 
This is usually the time of the year when mills eut 
stock, but in a great many instances they are now 
busy getting out orders, and in consequence stocks are 
in a neglected condition, There is hardly a plant 
in Texas that has anything like the usual amount of 
any kind of stock on hand. 

Transportation facilities are in a much better 
tion and the mills are booking orders for heavy blocks 
of timbers, ties and planking that they would otherwisé 
refuse to accept. Several big orders for ties and bridge 
timbers have been made, and there is a large volume of 
this class of business now offered to the lumber — 
panies. Larger schedules are _ being accepted each 
week, and this phase will doubtless continue so long jr 
the car service is in as good a condition as it 18 @ 
present. 

On February 28 the Toomtey Lumber C 
was recently formed at Lake Charles, La., puree 
a saw mill plant at Jacksonville, La., together wit ; 
large tract of standing timber. The company will con 
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tinue work with the present equipment now, though it 
may be decided later on to alter it. 

On the morning of l'ebruary 26 a fire broke out in the 
saw mill of the D. R. Wingate Lumber Company at 
Orange, Tex., which completely destroyed the mill, but 
by hard labor the dry kilns, planer, boiler house and 
other buildings were saved. The loss is placed at about 
$78,000, which is partially covered by insurance. The 
destruction of this mill threw about 200 men out of 
employment, but the company has arranged to begin a 
night run at another mill in a short time. J. M. Rock- 
well was seen in regard to the future plans of the com- 
pany, and stated that the mill would be replaced as 
goon as it was possible to build another plant. “We 
will replace the old mill,” he said, “with a double 
band saw mill with a capacity of about 150,000 feet a 
day. The mill destroyed had a daily output of 125,000 
feet for a 10-hour run. We have not begun work on 
the new plant yet, but will at an early date.” 

The Kirby Lumber Company has recently closed con- 
tracts with several machinery firms for new outfits 
and repairs at a total cost of between $35,000 and $40,- 
000. At the mill located at Orange the company will 
install a complete system of steam feed works, which 
will add considerably to the cost of the mill and also 
yeduce the cost of handling the logs. This mill is now 
getting out a lot of prime timber, which will be shipped 
to Europe on the steamer Elsy’s next voyage. 

“We have more business than we can handle just 
now,” said Sam Swinford, general sales agent for the 
company, “and are taking care of our part of the trade 
to the best of our ability. We are now running fifteen 
mills, but even the enormous output of this number 
cannot supply the heavy demand.” 

Hon. John H.. Kirby returned to Houston the latter 
part of the week from New York, where he had been 
for some time on business connected with the Kirby 
Lumber Company. En route home he stopped a couple 
of days in New Orleans and while there addressed the 
new Progressive Union on lines in accord with the 
avowed purposes of that organization. Mr. Kirby’s 
motto seems to be, “The South.” 


THE CENTRAL SOUTH. 


AFFAIRS IN THE CRESCENT CITY. 


New OrLEANS, LA., March 3.—John H. Kirby, of 
Texas, addressed the Progressive Union of New Orleans 
tonight, and to say that his address was a hit of the 
first water is drawing it mildly. Before he had uttered 
a syllable his personaiity had won his audience. When 
he had begun speaking the truths he voiced struck home 
and the lessons he read found eager scholars. Mr. Kirby 
is on his way home from New York. The invitation to 
address the Progressive Union was extended some weeks 
ago. He realized that the soil was lying fallow to che 
hand of the cultivator, and the practical sense that he 
pumped into the gathering of New Orleans business 
men was astonishing. He did a year’s werk in an hour. 
When he had finished he was almost overwhelmed with 
congratulations. 

Another big lumberman, R. H. Downman, of this city, 
played a prominent part in tonight’s meeting. After 
hearing the address of Secretary Kelly, of the Phila- 
delphia Trades League, in advocacy of a line of steam- 
ships between this port and Philadelphia, he offered a 
resolution advocating the project and the resolution 
was unanimously adopted. The majority of the mem- 
bers present realized in his advocacy of the scheme a 
guaranty of its feasibility and his ideas were adopted 
with a whoop. 

Mr. Kirby leaves for Houston tomorrow morning. He 
came to New Orleans direct from New York, where 
he has been for some weeks looking after the interests 
of the enterprises he represents. 

E. V. and F. R. Babcock, brothers and prominent 
lumbermen of Pennsylvania, spent several days in New 
Orleans last. week. They had just come from an inspec- 
tion of their model plant in Babcock, Ga. F. R. Babcock 
wis accompanied by his wife. Monday morning the 
trio left for Mobile. KE. V. Babcock is closely identified 
with the industrial development of Louisiana, as he is a 
director of the Avoyelles Company, which owns 106,000 
‘eres of timbered lands in this state. He said that it 
Was the intention of the company to erect a number of 
‘aw mills, clear the land of timber and then settle it 
with up to date agriculturalists. 

Pn Sy Lumber Company, organized about a year 
rae } ae, Miss., to operate a sash, door and blind 
ae ne sold out its holdings to the Natchez De- 
po, a eh The Adams Lumber Company was 
thronsha ~ Charles §. Elms, a lumberman known 
mr ag the limits of Louisiana. There was talk 
ne me ago of increasing the capital stock of the 

pany, and the news that it had sold out was con- 
siderable of a surprise. 

ng anperk Lumber Company, of Brookhaven, 
menced ns : has been building since last summer, com- 
modern Pog lumber today. The plant is thoroughly 
blast ana nt the necessary outfit for an electric light 

ny and will soon install it. 
ait wate Creek Lumber Company, of Forest 
capital st c artered last week by Governor Heard. The 
stock is $25,000, fully paid up. 
—eoeeerr 
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shippers found it impossible to procure stocks one 
of their number bought logs and had them manufactured 
into timber. This was the only way of obtaining the 
stock and the conditions had a tendency to stiffen the 
log market. The weather of the past week was the 
worst ever experienced in the south. All kinds of 
outdoor work was interfered with’ and vessels were 
not loaded, hence the exports were only 5,093,122 feet 
of lumber, 202,000 feet of sawn timber, 7,698 cubic feet 
of hewn timber, 773,666 feet of cross ties and 135,514 
staves. The mills made scarcely half time and all of 
them are far behind with their orders. 

The interior trade is holding up reasonably well, 
while export business shows signs of improvement. 
Prime is quiet at $16. MHeartface floorings are in- 
quired for to a limited extent. Keyser & Co., Pensa- 
cola, Fla., are making up a March shipment of 6,000,- 
000 feet of 1 x 6. 

The log supply at Mobile is short and the price runs 
from $7 to $10, which is almost prohibitory. Pasca- 
goula, Miss., received about 3,000 the past week. This 
district has a full supply, but the mills find it difficult 
to supply the demand. That section is doing a large 
coastwise, Cuban and Mexican business. 

Coastwise business is also good at Mobile. Hubbard 
Bros., of this city, have an inquiry for 3,300,000 feet 
of car material and building timbers. There is an- 
other inquiry out from the International railway, with 
shops at Moncton,*N. B., for 550,000 feet of timbers. 
The orders for car sills are numerous. 

George Youle, representing the S. A. Woods Machine 
Company, Boston, Mass., has sold a complete outfit to 
the Mobile, Jackson & Kansas City railroad for the 
shops at Mobile. : 

8. S. Bullis, former president of the Gulf & Ship 
Island railroad, was a recent visitor to Mobile. 

The K. C. Lumber Company, Lucedale, Miss., has 
bought a complete outfit of Filer & Stowell machinery, 
consisting of a circular, gang and gang edger. The 
capacity of the mill will be 75,000 feet a day. 

It is reported that the Knapp-Stout Lumber Co. Com- 
pany, of St. Louis, will build a large mill on the 
Mobile, Jackson & Kansas City railroad at a point 
between Merrill and Hattiesburg, Miss., where the 
company owns thousands of acres of timber land. 

H. C. Bostwick, McHenry, Miss., was a recent vis- 
itor to Mobile. 

The Bay City Lumber Company has leased the mill 
of the East Side Mill Company, Mobile, Ala., for sixty 
days. 

J. A. Favre, of the J. A. Favre Lumber Company, 
Pearlington, Miss., was a visitor to Mobile during the 
week, 

The Donovan Manufacturing Company, 
Miss., will build a new saw mill. 

W. W. Herron, of the W. W. Herron Lumber Com- 
pany, Mobile, Ala., has left for the north and east on 
a business trip. 


Donovan, 





WEST FLORIDA EXPORT NEWS. 


Pensaco.a, Fra., March 3.—Arrivals at this port 
during the past week were four sailing vessels of 1,489 
tons register and five steamships of 8,536 tons regis- 
ter. Three steamships and two sailing vessels cleared 
and the lumber and timber movement was as follows: 

Marseilles, France, 608,000 feet of lumber and 28,000 feet 
of timber, 

Buenos Ayres, 950,000 feet of lumber, 

Holland, 1,228,000 feet of lumber and 211,000 feet of 
timber. 

The stock of sawn timber at Ferry Pass now amounts 
to about 55,000 pieces. Considerable sawn has come 
in during the past two weeks on the high waters which 
have prevailed. Nearly all the ready stock now in 
sight has arrived and it is expected that very little 
more will come to hand during the next few months. 

The American schooner Donna Christina has nearly 
completed discharging her cargo of about 12,000 cubic 
feet of hewn Central American mahogany logs. This 
is the first full cargo of this wood to come to this 
port and it is being forwarded over the Louisville & 
Nashville railroad to the St. Louis market. 

The cross tie exportation to Cuba from this port is be- 
ginning to assume large proportions. The Moreno Man- 
ufacturing Company, at its Pensacola mill, is cutting 
a great deal of this sort of stuff and numbers of the 
smaller mills in this neighborhood are finding it profit- 
able also. There is now one cargo loading and two ves- 
sels have just arrived for other cargoes. 

The Italian ship Trojan cleared from Gulfport, Miss., 
during last week with very nearly 1,400,000 feet of 
lumber for the River Plate. This is the first vessel 
under a foreign flag to load at the new steel wharf 
there. Her cargo consists of deals and boards and is 
shipped by Corner Brothers & Co., of New York. 

William Rudolf, of W. S. Keyser & Co., with head- 
quarters at Biloxi, Miss., spent several days in the city 
last week. 

Miss Robinson, daughter of George W. Robinson, of 
the Robinson Land & Lumber Company, Chicora, Miss., 
is in the city visiting Mrs. Rix M. Robinson. 

P. V. Oliver came over from Scranton for a several 
days’ stay last week. 

C. L. Creighton, president of the Ferry Pass Inspec- 
ors’ & Shippers’ Association, was in the city last week. 


BBB LL LL IIS I 


Hebard & Son, of Pequaming, Mich., owning 300,000 
acres of timber land near Thomasville, Ga., are con- 
templating the erection of a saw mill near that point 
and will construct a railroad seventy-five miles long 
to get out the timber. The land is estimated to con- 
tain 800,000,000 feet of cypress and 200,000,000 feet of 
pine. 
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We are exclusive Walnut Manufacturers and 
Exporters. Ample stocks, high class lumber, 
Always in the market for good Walnut logs. 


LESH, PROUTY & ABBOTT CO, ssise= 




















PePePrd ddd 








, Spirte encirigce 22 NE ogc epee ) 
P 4 
’ CHERRY—MAPLE—WHITEASH 3 
§ We have 100 M ft. of Cherry to offer, mostly 44. Also $ 
5 50 M ft. 44 to 164 White Ash. We are in the market to 2 
> make contracts to cut to order a large amount of Maple. 3 
$ if interested kindly let us hear from you. > 
3 ROSS LUMBER CO., Jamestown, N.Y. 3 
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HARDWOODS 


Hemlock, Lath, 
And Shingles... 


Shipments made direct from mills. 
TRY ASAMPLE CAR. It will please 
you. 


“CHICOT LUMBER CO. 
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BAND SAWED | OAK, HICKORY, 
| ASH, CYPRESS. 


MILLS AT BLISSVILLE, ARKANSAS 


A. T, BLISS, Prost 
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Lumber and Shingle 


MANUFACTURERS. 


Capital Paid in, $200,000.00. 
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EDWIN HALLAM, President. 
W. E. McCAW, Vice-President. 
WM. CRICHTON, Sec. & Treas. 
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provide that “Code telegrams must not contain 

words exceeding TEN letters in length,"’ 

The Telecode does not contain a code word 

exceeding ten letters in length—and it con- 

tains 61,427 code words. Itis thus adapted 

to telegraphing under the ocean as well as 
Drop us a postal for prospectus and sample 
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YARD AND DOCKS: 
IRVINGTON-ON-HUDSON. 
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THE HARDWOOD INDUSTRY. 


CHICAGO HARDWOOD EXCHANGE ANNUAL. 


The fifth annual meeting of the Chicago Hardwood 
Lumber Exchange was held in the Pink room at Kin- 
sley’s on Tuesday afternoon last. The business session 
was preceded as usual by a luncheon served in the high- 
est style of the culinary art, after which the order of 
business was proceeded with. ; 

Oliver O. Agler, president of the exchange, occupied 
the seat at one end of the table and was flanked by 
Secretary H. M. Nixon on the left. The following mem- 
bers of the exchange were present: 

Edward Heath, Heath, Witbeck & Co. 

A. J. Howard, A. J. Howard Lumber Company. 

Max Sondheimer, E. Sondheimer Company. 

H. Y. McMullen, McMullen Lumber Company. 

Fred McMullen, McMullen Lumber Company. 

C. V. Kimball, Hardwood Record. 

George H. Thamer, Empire Lumber Company. 

A. R. Vinnedge, Vinnedge Bros. 

O. O. Agier, F. W. Upham Lumber Company. 

Joe M. Schoen, Columbia Hardwood Lumber Company. 

Cc. L. Adler, C. L. Adler Lumber Company, Lyons, Ky. 

F. F. Fish, Foster Lumber Mercantile Agency. 

W. M. Hopkins, Theodore Fathauer Company. 

H. M. Nixon, H. M. Nixon Lumber Company. 

Charles Darling. 

F. 8. Hendrickson, F. 8. Hendrickson Lumber Company. 

L. E. Fuller, AMERICAN LUMBERMAN. 

Secretary Nixon read the minutes of the meeting held 
on February 4, which were on motion approved. 

Mr. Vinnedge on behalf of the committee appointed 
to recommend names for the position of deputy inspector 
of this district for the National Hardwood Lumber As- 
sociation stated that the committee was not yet ready 
to report. 

The reports of officers being in order, the chair made 
an oral report of his work during the past year. He 
thanked the members -earnestly for the cordial support 
given him. He stated also that in accepting the posi- 
tion last year it was conditional that he would be re- 
quired to serve only one year and regretted that his 
business engagements were such that he had not been 
satisfied with the manner in which he had served the 
association and this would preclude him from continu- 
ing in the office. 

Secretary Nixon read his annual report, which was as 
follows: 





The Secretary’s Report. 


Mr. Chairman and members of the Chicago Hardwood 
Lumber Exchange: The exchange is now composed of thirty- 
nine members, viz., twenty-nine resident and ten non-resident 
members. The resident members are as follows: 

Cc. L. Adler. 

Francis Beidler & Co. 

J. 8. Benedict. 

Columbia Hardwood Lbr. Co. 

Chicot Lumber Company. 

I’. R. Crane & Co. 

Charles Darling. 

Empire Lumber Company. 

Theodore Fathauer Company. 

Heath, Witbeck & Co. 

I’, 8. Hendrickson Lumber Co, 

W. O. King & Co. 

A. J. Howard Lumber Co. 

Lesh & Matthews Lumber Co. 

Lutcher & Moore Cypress Co, 
The non-resident members are as follows: 

Bodman & Pettit Lumber gay Memphis, Tenn, 

Crosby & Beckley Company, New Haven, Conn. 

W. B. Dutton & Co., Racine, Wis. 

Hardwood Lumber Company, Milwaukee, Wis. 

W. 8. Johnson, Milwaukee, Wis. 

G. W. Jones Lumber Company, Appleton, Wis. 

G. B. Lesh, Antigo, Wis. 

Quinnesec Log & Lumber Company, Milwaukee, Wis. 

Penrod Walnut Corporation, Kansas City, Mo. 

Wabash Lumber Company, Mount Carmel, III, 

This shows a net increase in the resident members of seven 
and in non-resident members of two since our last annual 
epee. There are a number of yards and wholesale dealers 
who should be members of this exchange, and I believe 
with a little personal effort on the part of all the members 
during the next year that our total membership could be 
increased to fifty or more. 

In April last this exchange appointed and guaranteed the 
salary of a deputy inspector under the rules of the National 
Hardwood Lumber Association. This met with only a fair 
success. The position of deputy inspector for this market is 
now vacant and this exchange has a committee which will 
eegect at this meeting the name of a man to fill this position. 

y predecessor in his report last year suggested that a 
stock list be submitted to the exchange of what lumber the 
member had on hand and that such lists could be condensed 
and mailed to each and every member of the exchange. This 
suggestion, it strikes me, was and Is still a good one. The 
time is now here when the members of this exchange should 
know about the stocks in the various kinds of lumber, and 
these reports could be entirely confidential if any one ob- 
jected to having any one else know just what he had on hand. 

On motion the report of the secretary was accepted 
as read. 

The report of Treasurer Max Sondheimer was called 
for. Mr. Sondheimer reported that the balance on hand 
when he assumed office a year ago was $174.77; the 
balance today was $360.63, besides which there was 
$187.90 of accounts receivable that were considered per- 
fectly good. Mr. Sondheimer reported further that in 
making the report he was actuated by two feelings— 
one of happiness that the exchange had such a nice 
balance in its treasury and the other of sorrow that 
he might be called upon to turn the money over to some- 
body else, an apprehension which, however, was not 
justified by the outcome. 

The next business in regular order was the election 
of officers. Mr. Thamer arose and said that within the 
past few months he had traveled considerably over the 
country and that everywhere he had heard favorable 
reference to the present officials of the Chicago Hardwood 
Lumber Exchange. Quite a number of lumbermen had 
spoken to him on the subject and in their opinion the 
president of the exchange especially was a capable offi- 
cial. He was not only a good and efficient official, but a 
fine looking man—handsome he called him—and that the 


A. J. McCausland Lumber Co. 
McMullen Lumber Company. 
R. I. McGinnis. 

Thomas McFarland. 

H. M. Nixon Lumber Company. 
Rittenhouse & Embree Co. 

I. Sondheimer Company. 

I’, B. Stone, 

George W. Stoneman. 

W. E. Trainer. 

KF. W. Upham Lumber Co. 
Vinnedge Bros, 

R. A. Wells Lumber Company. 
Cc. L. Willey. 





best thing the exchange could do would be to re-elect 


him. Mr. Thamer therefore moved that President Agler 
be re-elected unanimously. The motion was promptly 
seconded. 

Mr. Agler stated that he did not have the time to 
devote to the office and must earnestly request that the 
exchange excuse him from further service, especially as 
when he had taken the office a year ago it had been 
expressly understood that it was to be for one term 
only. He must therefore decline to permit the use of 
his name in connection with the office. 

Mr. Hendrickson expressed the idea that he believed 
the president to be sincere in his desire to retire from 
the office of president, but he thought that there seemed 
to be such a unanimous desire on the part of the ex- 
change to continue him in the office that he might defer 
to that wish to some extent. If he did not have time 
to devote to the affairs of the exchange, let him give 
what time he could and he thought the members would 
be satisfied and hoped that Mr. Agler would reconsider 
his decision. Others spoke to the same effect and fin- 
ally Mr. Agler said that if the members would not ex- 
pect too much of him, he would withdraw his objec- 
tion to serving and he was thereupon declared unani- 
mously re-elected. 

In like manner W. O. King was re-elected vice-presi- 
dent, Harry M. Nixon, secretary and Max Sondheimer 
treasurer, also the following directors and inspection 
comnittee: 

Directors—Theodore Fathauer, George W. Stoneman, Ed- 
ward Heath, frank B. Stone, Allen R, Vinnedge, Joseph M. 
Schoen, Lewis B. Lesh. 

Inspection committee—A. R. 

Theodore Fathauer, 

On motion of Mr. Thamer a vote of thanks was ten- 
dered to C. H. Strode, who has recently retired from the 
newspaper business in this city, for his past efforts on 
behalf of the Chicago Hardwood Lumber Exchange. 

Mr. Sondheimer moved that the present quarters of 
the exchange in the Fort Dearborn building be retained 
another year and that the officers of the exchange be 
empowered to sign a renewal of the lease. Carried, 

Mr. Hendrickson moved that a committee on resolu- 
tions be appointed to prepare an expression of the ex- 
change on the recent death of O. H. Matthews, of the 
Lesh & Matthews Lumber Company, who died Tuesday 
morning, and that the committee be empowered to pur- 
chase a suitable floral offering for the funeral and rep- 
resent the exchange, if possible, on that occasion. 

This motion being carried, the chair appointed as 
such committee W. M. Hopkins, R. A. Wells and R. T. 
Witbeck. 

No further business appearing, 
journed, 


Vinnedge, Edward Heath, 


the convention ad- 





THE CENTRAL TENNESSEE DISTRICT. 


NASHVILLE, TENN., March 5.—The South Carolina 
lumber deal which the Messrs. Benedict and Love, Boyd 
& Co., have on hand, referred to in this column a week 
ago, is now well under way. Articles of incorporation 
of the Benedict-Love Company were acknowledged to- 
day. The authorized capital is $100,000. This is a stock 
company organized by Love, Boyd & Co., and the Bene- 
dict Lumber Company. The incorporators are: A. B. 
Benedict, Geo. Benedict, C. T. Benedict, John W. Love 
and E. KE. Barthell. Twenty thousand acres of timber 
land have been purchased outright in Ocone and Pickens 
counties, South Carolina. The land is heavily timbered 
with poplar, white pine, oak, yellow pine, chestnut, 
hemlock and hickory and contains probably 100,000,000 
feet. It lies along the Kowee river and tributaries in 
the same section, which the United States government 
has proposed to buy for the protection of watersheds. 
The office and yards will be on the Kowee river at the 
intersection of the Southern Railway, main line, be- 
tween Seneca and Grenville. The Benedict-Love Com- 
pany is an entirely separate concern, Love, Boyd & Co. 
having no connection with it save being stockholders. 
The Messrs. Benedict will be in active management and 
will close out their business here. The Benedicts i 
this concern are not the same as those in the Davidson- 
Benedict Co. A large band saw mill with resaws will 
be installed. Work will begin immediately. The mill’s 
capacity will be 40,000 to 50,000. The mill will be lo 
cated on the site of the old John C. Calhoun planta 
tion and in sight of the homestead. ‘The concern eX 
pects to do both a domestic and export trade, the ¢x 
port rates at that point being very favorable. The 
business of Love, Boyd & Co., in this city and Scotts- 
ville, Ky., will continue as usual. ‘his is one of the 
largest lumber deals made in the south in some time. 

J. 8. Stearns and R. L. Stearns of Ludington, Mich. 
and Odanah and Flambeau, Wis., were in the city “4 
cently. These gentlemen have purchased between 50, 
000 and 60,000 acres of coal and timber property = 
Seott and Fentres counties, this state, and er. 
developing the property and running a railroad a Bo 
A double band mill will be erected in the fall a 
will turn out between 40,000,000 and 50,000,000 000 
per annum. There is at present between 300,000; ‘ 
and 400,000,000 feet of lumber in the Stearns holding? 
and this amount will be increased by additional Po 
chases. J. S. Stearns contemplates spending much 
next summer in this state. 1a 

Chas. L. Davidson and R. C. Gebhart have form 
lumber firm. Their offices are at 140 N. Market oon” 
Mr. Davidson is a well known young business ar is 
Nashville and is an expert office man. Mr. Ce 
from Ohio, but has lived in Nashville some eons ; 
He is a practical lumberman. ‘The firm will “4 ‘ots 
specialty of yellow pine and cypress 11 carloat pe 
and will later do a general wholesale lumber bus 
in hardwoods. 

J. E. Bates of J. E. Bates & Co., one of the pe 
known lumber firms in the city, has retired tet 
tive business on account of his health and has gm 
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a western trip. He contemplates spending a couple of 
years in California, or in some mild climate in the far 
west. Sam S. Johnson, who has been the junior mem- 
ber of the firm since 1884, will continue its business in 
his own name. Mr. Johnson is a thorough lumberman 
and fine business man. 

The Tuscumbia (Ala.) Lumber & Manufacturing 
Company has made an assignment, the liabilities of 
the concern being $1,700 and the assets $3,000. Poor 
management is given as the cause of failure. It is 
said it will pass into new hands and continue to be 
operated. 

A deal has been consummated between Robert L. Pol- 
lock, of Chattanooga, and the C. L. King Manufacturing 
Company, of Rome, Ga., for the manufacture of the 
patent fruit crate and box which has been invented by 
Mr. Pollock. The deal provides for the manufacture of 
several million crates per annum. 

John O. Bonor and others have organized the West 
Tennessee Land & Improvement Company, at Browns- 
ville, Tenn. The capital stock is $10,000 and the com- 
pany will buy and sell timber and farm lands. 
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MATTERS AT MEMPHIS. 


Mempuis, TENN., March 5.—Owing to the untiring 
efforts of Congressman Patterson, of this district, and 
the organized move made by the Wolf river woodwork- 
ing firms and their representative, James G. Henning, 
appointed to confer with the powers that be at Wash- 
ington, Wolf river will get better treatment at the 
hands of congress than ever before. Intelligence to 
this effect was received here Monday. The river and 
harbor committee has agreed on $140,000 to be expended 
in the next four years according to the direction of 
the Mississippi river commission. This is quite a vic- 
tory for the Memphis lumber interests, for at one 
time it looked very doubtful whether the appropriation 
would be allowed. Senator Carmack, also from Mem- 
phis, has scored an important point. The senate on 
Monday passed the bill appropriating $250,000 to ex- 
tend and enlarge the postoflice building at Memphis. 

The Wolf river appropriation referred to above will 
aid very greatly in the dredging facilities of that 
stream. Last summer the mills, box factories, hoop 
factories etc. were closed down for nine weeks for lack 
of water. In. the fall the many different firms along 
the river contributed toward sending Mr. Henning to 
Washington to lay the matter before the committee. 
He was thoroughly backed up by Congressman Patter- 
son. 

Trade in Memphis seems to be in good shape. There 
is a brisk demand for the light stocks and the tendency 
of prices is very firm. Cypress and all building mate- 
rials have a good local outlook for the year, to say 
nothing of shipping orders. Poplar and oak are at a 
firm place in the list of the woods. Cottonwood in all 
grades is showing an active demand. One box-making 
concern here has consumed several barge loads that 
recently came in by river. There is a good tide at pres- 
ent that may bring in more working material for the 
mills which are at present closed up again on Wolf 
river for lack of sawing material. The ash market 
seems to be limited. The inquiries for the wood in first 
and seconds and common are plentiful. 

L. Methudy, of St. Louis, representing an export firm, 
was here a few days ago. 

The committee on statistics of the Memphis Lum- 
berman’s Club, of which E. E. Goodlander is chairman, 
is preparing a detailed report of the volume of busi- 
ness done by Memphis lumbermen and other statistics 
of interest. It will take some little time to get up 
the report. 

Moore & McFerren lost a small amount of stock in 
the fire at Clarketon, Ark., on Sunday afternoon, which 
destroyed the depot and business portion of that town. 
Claude Moore, Memphis manager for Moore & MceFer- 
ren, is out of the city and the exact loss cannot be as- 
certained, though it is said to be small. 





QUEEN CITY TRADE FEATURES. 


CINCINNATI, On10, March 4.—With the opening of 

navigation along the various rivers leading to this city 
there is a more ample supply of cars for shipment. 
Combined with the moderation of the weather the lum- 
er market was exceedingly active during the week 
and dealers took advantage of the opportunity. The 
general report from local lumbermen was that the mar- 
es was all that could be expected and prices were 
‘tm, with a tendency to a slight advance later in the 
Present month. 
Receipts during the past week were 1,790 cars; ship- 
ments, 1,058 cars. The same week last year the re- 
celpts were 1,355 cars and shipments 794 cars. 
— breaking of the huge ice gorges in the Ohio 
th er near Pittsburg late last week caused several 
a saw logs to pass down the river at this point 
they Saturday evening. As far as could be learned 
oe Paige away from Higginsport. The C. C. Crane 
. mber Company of this city was notified and cap- 
ured considerable of the timber. 
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ote sien Lumber Company has been chartered at 
Tha - on, W. Va., with a capital stock of $30,000. 
ber in Wand owns 3,000 acres of poplar and oak tim- 
Cowen ebster county, W. Va., and will erect mills at 
Ticklo ee Wainville. The officers are: G. W. Bar- 

W, president; H. W. Barricklow, secretary and 


tre Bn ce ae r 
ena E. C, Higbee and Leslie A. Harvard, counsel. 


capitalists: men of the company are Pennsylvania 


Obituary. 


Oliver H. Matthews. 


The news of the death of Oliver Horton Matthews, of the 
Lesh & Matthews Lumber Company, Twenty-second and 
Union streets, this city, came as a painful shock this week 
to the many friends of that gentleman in the lumber trade 
of Chicago and elsewhere. r. Matthews had been ill for 
about two weeks with grippe and was not supposed to be 
in an at all dangerous condition until within a day or two 
preceding his death, when complications resulted. The end 
came on Tuesday last at 10 o’clock a. m. 

Mr. Matthews was a native of Preble county, Ohio, where 
he was born December 13, 1843. At the age of 20 he 
settled in Kosciusko county, Indiana, and engaged in farm- 
ing until 1869, at which time he formed a partnership with 
his brother-in-law, Gabriel B. Lesh, under the name of Lesh 
& Matthews, and transacted a hardwood lumber business at 
Pierceton, Ind. This business was removed to Warsaw, 
Ind., in 1871, and four years later the firm built and oper- 
ated for some years a plow handle and wheel rim bending 
factory. In 1881 he sold his interest in this business to 
John H. Lesh and Milo 8. Hascall and for a time retired 
from the lumber business. He went into the western coun- 
try and for ten years engaged in the stock raising and 
grain business in Iowa and Kansas. In 1891 he removed 
to Chicago and became one of the organizers of the Lesh 
& Matthews Lumber Company, which was composed of his 
nephew, L. B. Lesh, and himself, and was its president 
up to the time of his death. 

Mr. Matthews was married December 22, 1873, to Miss 
Lenora Sherburn, of Pierceton, Ind., who died in 1882. One 
daughter, Lena, the result of this union, survives him. Mr. 
Matthews was a kindly, generous and courteous gentleman 
and greatly admired and respected by all who knew him. 
He was a thoroughly practical hardwood lumberman and 
or of the buying for the concern of which he was the 

e ° 

The remains were taken to Warsaw, Ind., his former 
home, for interment, the funeral being held at that place 
on Thursday of this week. 

' At a meeting held on Tuesday last of the members of the 

Chicago Hardwood Lumber Exchange, a committee was 
appointed for the purpose of preparing an expression of the 
oanee regarding Mr. Matthews’ death and reported as 
OllOWS: 

Whereas, We have learned with sincere regret of the death 

















OLIVER HORTON MATTHEWS. 


of Oliver H. Matthews, a highly respected citizen of this 
city and a time honored member of this exchange, who as a 
member of the fraternity of lumbermen was held in the 
highest esteem by his fellow members; therefore be it 

Resolved, That the members of the Chicago Hardwood 
Lumber Exchange in sorrow tender to his bereaved family 
their condolence and warmest sympathy in this hour of 
their affliction. 

Resolved, That these resolutions be spread on the minutes 
of the Chicago Hardwood Lumber Exchange and a copy be 
sent to the family of our deceased brother and to the lum- 
R. T. WITBECK, 

R. A. WELLS, 
W. M. Hopkins, Committee. 


James Mabbitt Mott. 


James M. Mott, president of the Current Lumber Company, 
of Kansas City, Mo., died at Lansingburg, N. Y., on Friday, 
February 28, after a very brief illness. He went east about 
February 20 to-visit his parents, and while there was 
attacked by pneumonia and died after an illness of only two 
or three days. He was buried in Lansingburg, the services 
being performed by the Rev. Charles B. Mitchell, who was 
formerly pastor of the Grand Avenue church of Kansas 
City, of which church Mr, Mott was a member. James M. 
Mott was born at Lansingburg in 1859. After graduating 
from the Williams College he married Miss Minnie B. 
Thomas at Saratoga, N. Y., and came west in 1882. He 
has been identified with the lumber business of Kansas 
City for the past ten or fifteen years, and at the time of 
his death was president of the Current River Lumber Com- 
pany. His sudden death was a matter of surprise to his 
many friends in the west, as when he left Kansas City 
he was in robust health. He leaves a wife and five children. 


ber press. 








George Lewis. 


George Lewis, of Bay City, Mich., died Friday morning, 
February 28, of typhoid fever, after an illness of five weeks. 
He was one of the officers and stockholders of the Lewis 
Manufacturing Company, operating a planing mill and fac- 
tory in Bay City. He was 30 years old and had always 
been a resident of Bay City, being a son of the late George 
Lewis, one of the old time lumbermen of Bay City. He was 
highly rated for his business ability and many social virtues. 
He leaves a wife. The funeral occurred on Sunday last and 
was largely attended. 


Charles H. Tanner. 


Charles H. Tanner died recently at Aberdeen, Wash. The 
cause of death was heart failure and was _ unexpected. 
Deceased was a native of England but removed to Ontario 
when a child and came to the (United States when he was 
16 years old. In the '60s he located at Oscoda, Mich., 
and engaged in the lumber business. In 1873 the lumber 
firm of Moore & Tanner was organized and a saw mill was 
built at Oscoda. Early in the ’80s he purchased the interest 
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of his associates, who were Detroit copttaiiote, and seereiet 
the mill himself, manufacturing 18,000,000 to 20,000,000 
feet annually until 1892, when he sold his mill, having cut 
all of his own timber, and went to Alabama, where he owned 
a tract of standing timber. In 1896 he removed to Aber- 
deen, Wash., where he resided until his death. He leaves a 
widow and two sons. He was a man of sterling character 
and honorable in all his affairs. 





A. L. Johns. 


A. L. Jones, who has been well known in the hardwood 
lumber trade of Chicago during the past ten or eleven 
years, and has during that entire period been engaged as 
salesman for the Lesh & Matthews Lumber Company, of this 
city, died on Thursday of this week at the age of 45 
years. Mr. Johns had been sick during the past two months 
and was taken to a hospital. He was an experienced and 
capable hardwood man and greatly esteemed by his em- 
ployers, one of whom, as may be seen elsewhere in this de- 
partment, preceded him to the world beyond by two days. 





James W. Cheaney. 


James W. Cheaney, an old and respected citizen of Peters- 
burg, Ill., died at his home, that city, on February 23, aged 
72 years. Mr. Cheaney was a member of the lumber firm 
of E. L, Cheaney & Co., who have been in business in Peters- 
burg for many years. The funeral services were held on 
February 25 under the auspices of Salem lodge, No. 12, 
. O. O. F., and the interment was had at Rose Hill ceme- 
tery. 





Daniel J. Kelly. 


Daniel J. Keely, of Lena, IIl., died in that city last week, 
in his sixty-ninth year, of rheumatism of the heart. Mr. 
Keely was formerly a resident of Reading, Pa., but removed 
to Lena many years ago, where he engaged in the lumber 
— A widow, two sons and two daughters survive 

m. 





Henry Clinton Spalding. 


Henry C. Spalding, of Elmira, N. Y., president of the 
H. C. Spalding Lumber Company, of that city, died on 
February 25 of apoplexy. Mr. Spalding was born at Panton, 
Vt., June 22, 1822, removing to New York state in 1834. 
In 1841 he engaged in the lumber business and established 
the H, C. Spalding Lumber Company. Mr. Spalding was a 
man of wonderful industry, application and fidelity to the 
duties of his business, and his strength of character made 
him a leader among men. 


John Stearns. 


John Stearns, an old resident of Chicago, died at his 
home, 704 Jackson boulevard, March 3, after several weeks’ 
illness. Mr. Stearns was born in Phelps county, New York, 
and came to Chicago in 1864. Before the fire, in 1872, 
he owned one of the largest planing mills in the west, and 
later engaged in the wholesale coal business, retiring about 
ten years ago. He is survived by a widow, one son and 


two daughters, 
The Record. 


Alabama. 


Huntsville—E. R. Latta has sold his planing mill to 
George A. Plummer. 

Manistee—Cyril Louiselle has sold his interest in the 
Bear Creek Mill Company to P. Donovan, of Donovan & 
O'Connor, Menominee, Mich. 

, ~<a & Lipsley have engaged in the molding 
business. 

Mount Vernon—The Gulf Cypress Lumber & Tank Com- 
pany is reported out of business. 


Arkansas. 


Cedar Glades—Housley, Hicks & Co, have sold out. 

Jonesboro—The Portia Lumber Company has been incor- 
porated, with paid up eo stock of $80,000, “| R. W. 
Smith, Richmond, Ind.; Jacob Colter, Arcola, Ind.; John 
Mason, F. fF. Mason and W. J. Mason. 

Morris Ferry—-The Moon-Pryor Lumber Company has been 
incorporated with authorized capital stock of $15,000 by A. 
D. Moon, W. EK. Watkins, W. A. Carroll and W. 8S. Carroll. 

Texarkana—The Red River Timber Company, of St. Louis, 
Mo., has filed articles of incorporation, naming C. W. Miller 
as agent, 

Vandervoort—The I. A. Dye Lumber Company has sold 
a 








ou 
Colorado. 
Holly—Clark & Berry have sold out, 


Connecticut. 


New Britain—The Coburn Lumber & Building Company 
has established a yard. 
Florida. 


Pensacola—The Pensacola Commission & Brokerage Com- 
pany has been incorporated. 


Georgia. 

Brunswick—-The Bradley-Watson Lumber Company will 
open branch office here.—Warren A. Fuller has recently com- 
menced business. 

Moultrie—Culpepper & Williams have been succeeded by 
the Williams Manufacturing Company. 

Pine Bloom—The Gray Lumber Company has sold out. 
Also at Leliaton. 

Tipton—Brown, Delph & Co. have opened a lumber broker- 
age office. 

Valdosta—The Valdosta Saw Mill & Manufacturing Com- 
pany is building a mill. 

Illinois. 

Anna—The Anna Lumber & Manufacturing Company has 
increased capital stock to $15,000. 

Baker—Louis Hazeman will open a retail yard. 

Berwick—Sheldon & Simmons have been succeeded by 
W. M. Simmons. 

Carlock—R, A. Carlock & Co. have been succeeded by Car- 
lock & Long. 

De Kalb—Carter & Mosher have been succeeded by Mosher 
& Embree, Mr. Carter having disposed of his interest to 
BK. BE. Embree. 

Chicago—The Western Box & Supply Company has en- 
gaged in business. 

roy—The John W. Evans Sons Company has sold out to 
George A. Igon. 

Mendota—H. Hapeman has sold half interest in the 
Mendota Lumber Yard to W. H. Hunter. The firm operates 
as Hunter & Hapeman. 

a pmpeare—J. J. Kirby & Co. have been succeeded by Hess 
ey. 

Oregon—The Oregon Lumber Company has_ dissolved. 
BE. F. Davis will take charge. 

Rock Island—The Easterling Lumber Company has been 
incorporated, with authorized capital stock of $200,000. 
aarp Tinstela—Joseph M. Grout, of Conkling & Grout, is 


Indiana. 
Bloomington—A. F., Geiger will open a retail yard. 
Boonville—The Bedna Young Stave & Heading Company 
has been incorporated, with M ig nd capital stock. 
rators: Bedna Young, C. M. 
Charles Hebner. 


Incorpo- 
Hammond, C. P. White and 


-has been incorporated by D. B. Dougless, G. T. 


Danville—The Danville Lumber Company has increased 
its capital stock from $8,000 to $16,000. 

Indianapolis—The Anson-Hixon Sash & Door Company has 
been incorporated, with authorized capital stock of $50,000. 
—tThe Interlocking Box Company, with capital of $20,000, 
Knox and 
others. 

Laporte—The Laporte Sash & Door Company has increased 
capital stock from $25,000 to $50,000. 

New Madrid—The Mishler Lumber Company has removed 
its mill from South Bend, Ind. 


lowa. 
Clayton—H. Luehsen, jr., has recently commenced busi- 


ness. 
» Harvey—The Anthes Lumber Company will open a yard 
ere, 


Menlo—James Mullen has sold his interest in the firm of 
Cook & Mullen to his partner. 

Pella—Pauls Bros. have purchased the yard of S. H. 
Viersen, 

Rock Falls—J. W. Daly has sold out. 

Sherman—I’. L. Howe & Co. are opening a yard. 

Varina—The Frudden Lumber Company has sold yard to 
J. & W. C. Shull. ‘ 

Walker—H. C. Freeman has sold out to the H. F. Wendel 
Lumber Company. 

Winfield—Holden & Hardy have been succeeded by W. L. 
Holden. 

Kansas. 

Dial Bros. have been succeeded by FE. D. Ber- 
ridge. 

Strong—William Beanblossom has been succeeded by Rob- 
inson & I’ranz, 

Walnut—P. W. 
Hinson. 

Wichita—The United Sash & Door Company has increased 
its capital from $60,000 to $200,000. 


Kentucky. 
om —F’. S. Cook has been succeeded by F. S. Cook 
0. 


Hinson has been succeeded by W. FE. 


Louisiana. 
Lafayette—The Vardenbaumen Lumber Company has been 
incorporated, with capital stock of $50,000. 
Jacksonville—The Toomey Lumber Company has been or. 
ganized. 
New Orleans—The Algiers Manufacturing Company, Lim- 
ited, with capital stock of $5,000, has incorporated. 


Maine. 
Ellsworth—Whitcomb, Haynes & Co, 
Trenton Lumber Company’s mill. 
Portland—The Southern Wheel & Lumber Company has 
been incorporated, with authorized capital stock of $150,000, 
South Berwick—The American Wood Dish Company has 
been incorporated with authorized capital stock of $200,000. 


Maryland. 


Easton—C, F. Griffith has purchased the interest of F. ¢, 

Fenhagen in the W. W. Tunis & Bro. Lumber Company. 
Massachusetts. 

Boston—S. B. and A, A. Hastings have been admitted to 
partnership in the firm of A. W. Hastings & Co.—L. N. 
Godfrey has incorporated, with capital of $200,000. 

Gardner—Brown Bros. have been succeeded by Brown 


Bros. & Co. 

Pittsfield—The Z. A. Ward Woodworking Company has 

been organized, with capital of $15,000. 
Michigan. 

Au Sable—The Au Sable River Lumber Company has been 
succeeded by the Northern Lumber Company. 

Coldwater—The Pratt Manufacturing Company has Iincor- 
porated, with paid in capital stock of $20,000. Manager, 
A. J. Pratt. 

Detroit—The Hargreaves Manufacturing Company has 
been incorporated, with authorized capital stock of $150,000. 

Grand Rapids—Clark, Rutka & Weaver have been suc- 
ceeded by the Clark-Rutka-Weaver Company, Incorporated, 
with authorized capital stock of $50,000. 

Ishpeming—The Consolidated Fuel & Lumber Company 
has been incorporated, with capital of $50,000, and will take 
in the business of F. W. Read & Co. and F, Brasted & Co. 
~—~—The Consolidated Fuel & Lumber Company has been 
incorporated with authorized capital stock of $100,000. 


Minnesota. 

Dalton—Andrew Korstad has sold out. 

Kasson—fF'. K. Willis has purchased the yard of the I’. J. 
Carpenter Lumber Company. 

ent—The William H. White Lumber Company has been 
succeeded by the Hennepin Lumber Company. 

Morris—B, J. Jones will incorporate as the I. J. Jones 
a Company, authorized capital stock of $100,000, 
paid up. 

New Paynesville—Huntington & Boylan have purchased 
the yard of the Fifield Lumber Company. ‘The stock will be 
removed to Flaxton, N. D. 


Mississippi. 
Cleveland—The Nott & Ward Lumber Company has en- 
gaged in business. : 

ackson—The Bay Manufacturing Company, of Hancock 
county, capital stock $30,000, has been incorporated by 
Dewit Dacon, W. B. Gillican and others. It will do a gen- 
eral lumber business, 

Ora—The May Fasterling Lumber Company has been suc- 
ceeded by the Easterling Lumber Company, Incorporated, 
with authorized capital stock of $200,000. 

Reeves—The Reeves-Hopkins Lumber Company's plant has 
been sold to Gary & Fatheree, of McHenry, Miss. 


Missouri. 
Kansas City—-The Kansas City Lumber & Fuel Company 
has been incorporated, with authorized capital stock of 


have bought the 





$100,000.—The Sedgwick Tie Company has been incorpo- 

rated, with authorized capital stock of $100,000. 
Springfield—The Horton-Dunckel Lumber Company has 

been incorporated, with authorized capital stock of $24,000. 


Nebraska. 
Adams—J. H. Melville & Co. have purchased the yard of 
Dunn & Linn. 
Bradish—The Crowell Lumber & Grain Company is put- 
ting in a yard. iN 
Bridgeport—The Bradford-Kennedy Lumber Company W 
establish a yard here. 

Edgar—The Frank Young Lumber Company has been suc- 
ceeded by 8S. B. & W. E. Montgomery. b 

Hampton—B. J. Waddles & Co. have been succeeded by 
N. Peterson & Co. ber 
» a ee Engle & Co. have engaged in the lumbe 
usiness, 

Newman Grove—The Newman Grove Lumber Company has 
sold out. 

Ohiowa—W. C. Moore has sold out to R. A. Harvey. ital 
Omaha—The Patrick-Wells Lumber Company, with capita 
stock of $10,000, has been incorporated. 
Prague—Fisher & Simanck have 
Thomas Simanck. n 

Seward—The Callender & Walker Lumber & Coal Company 
has sold out to the Seward Lumber Company. been 
Steele City—The Cordz-Dale Lumber Company has be 
succeeded by Van Orsdol & Crane. 7 OF 
B aia & Ostrander have been succeeded by FP. *: 

ell. 


been succeeded by 


New Hampshire. 
Cedarville—William Dilks has established a yard. the 
Derry—The Head & Dowst Company has engaged in 

lumber business. er- 
Hill—Willard B. Cawley has been succeeded by E. Em 
son, 
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New Jersey. 
New Brunswick—Lyman Cronk has been succeeded by the 
Cronk Manufacturing Company, Incorporated, with author- 
ized capital stock of $100,000. 


New Mexico. 


Roswell—The Roswell Lumber Company has been incorpo- 
rated with authorized capital stock of $20,000, of which 
$15,000 is reported paid in.——The Citizens’ Lumber Yard 
has been incorporated. 


New York. 


Deposit—John Q. Clark has been succeeded by Frank Kerr. 

Elmira—Harry Clinton Spaulding, of the H. C. Spaulding 
Company, died February 25. 

Little Falls—The yard of the late William H. Waters has 
peen sold to Charles I. Fowler and Edwin Jones. 

Lyons—The Forfar planing mill property has been sold 
to E. W. Sylvester, the mortgagee. 

New York—The Virginia Hardwood Manufacturing Com- 
pany has been incorporated, with authorized capital stock of 

0,000. 

a North Tonawanda—White, Gratwick & Co. have changed 
style to White, Gratwick & Mitchell. 

‘North Tonawanda—H. W. Tyler will open an office and 
engage in lumber business. 

Pulaski—S. C, Huntington and E. H. Andrews have pur- 
chased the plant of Maltby & Street and will continue the 
business. ; 

North Carolina. 


Fruitland—C. E. Roper will establish a saw mill business. 

Lenoir—The Penncardian Lumber & Manufacturing Com- 
pany has been incorporated, with capital stock of $300,000. 
Incorporators: John H. Dunenhower, W. J. Merrill and 
W. P. Watson. 

Mount Airy—Marshall & Dunman have been succeeded by 
R. K. Marshall. 

North Wilkesboro—A. M. Church & Sons have been suc- 
ceeded by the Wilkes Lumber & Manufacturing Company. 


North Dakota. 


Colfax—The William H. White Lumber Company has been 
succeeded by the Hennepin Lumber Company. 

Fargo—Carl Hicks has sold out to J. A. Chesley. 

Wales—C. P. Getchell & Co. have engaged in the lumber 
business. 

White Earth—Shepard Bros, are opening a yard. 


Ohio. 


Ashland—W. J. Bowers has been admitted into the firm of 
H. M. Potts & Co. 

Ashville—Edward Hedges will establish a retail yard. 

Barberton—G. 8S. Cook & Co. have engaged in the lumber 
business.—The Jackson Lumber Company has been incorpo- 
rated, with capital of $50,000. Incorporators: Andrew 
David, J. Bert Jackson, Lucy Jackson and others. 

Beaver Dam—Jesse Lewis has engaged in the saw mill 
and lumber business, 

Chicago—The Bulman Manufacturing & Lumber Company 
has been incorporated, with authorized capital stock of 
$10,000. ; 

Cleveland—The Arcade Lumber Company has 
capital stock from $5,000 to $25,000. 

Cincinnati—The Ferneau & Simpson Lumber Company has 
engaged in business. 

Columbus—The Union Planing Mill Company has increased 
its capital stock from $10,000 to $50,000. 

Defiance—The H. B. Tenzer Box Company will be absorbed 
by the H. B. Tenzer Lumber Company. 

East Liverpool—The Union Planing Mill Company has 
increased capital stock from $10,000 to $50,000. 

Fremont—The Fremont Lumber Company, 
capital, has been incorporated by C. E. 
Dickinson, E, C, Steeman and others. 

Massillon—George Shriver and Charles Shriver have 
formed partnership under style of Shriver Bros. and will do 
a wholesale lumber business. 

Mingo Junction—Fisher & Williamson have engaged in the 
lumber business. 

Payne—Sullivan & Brody have engaged in the sash, door 


and blind business. 
Oklahoma. 
talduff has been succeeded by the Orlando Lum- 





increased 


with $50,000 
Waggoner, L. A. 


Bliss—F’. 
ber Company. 

— The C. T. Herring Lumber Company is opening 
a yard, 

Oregon. 

Ashland—T, H. Simpson has sold his interest in the Ash- 
land Manufacturing Company to D. B. Grant. 

Astoria—The Clatsop Mill Company will build a saw mill. 


Pennsylvania. 


New Castle—John M. English has retired from the Mahon- 
ing Valley Lumber Company. 

Pittsburg—The United Planing Mills Company has been 
Incorporated by S. I. Baker, A. H. Every, W. R. Schiller and 
others.—The Fort Pitt Lumber Company has opened offices 
here. The mills are at Gormania, W. Va.—A receiver has 
been appointed for the Henry C, Bankerd Planing Mill & 
Lumber Company, 

Westchester—H. C. 


3aldwin has sold planing mill to FB. R. 
& W. H. Griffith, ' . 


South Dakota. 
a Desmet—The Desmet Lumber Company has sold out.— 
harles L. Miller is out of business. 
yanAnatord The Britton Lumber Company will establish a 
Letcher -A yard w . ne rT ‘ . 
ber Company, yard will be opened here by the Coleman Lum 
ben loux Falls—The Minnesota Oil & Timber Company has 
b 7 incorporated, with authorized capital stock of $750,000, 
yl. C. Brooks, H. A. Campbell and T. H. Conniff. 
Tennessee. 


Oakwood—A. T. Clar d 
Lapber Compan’ rk has been succeeded by the Oakwood 


busiutledge The Mount Lumber Company has engaged in 
Texas. 
Burford—R. p. Simpson & Co. have engaged in the lumber 


business, 
—- J. M. Taylor has been succeeded by Taylor & Gib- 


Martinville—r. 
Saw mill business, 
“axwell—J. T, 
Lumber Company. 
Port Arthur— 


S. Manning & Son have engaged in the 


Lewis has been succeeded by the Maxwell 


C. Kramer has opened etail d 
V on oa Pp a retail yard. 
incorporated ° Cc. T. Herring Lumber Company has been 
Virginia 
N 7 ° 
solved. kay he Berkley Box & Lumber Company has dis- 


Winborne will continue the business. 
Washington. 


B . 
C 7 ard —John W. McDowell has sold his shingle mill to 
Bucoda ols Lumber Company. 
bY the 7 no Bucoda Lumber Company has been succeeded 
$50,000, utual Lumber Company, with capital stock of 


BI 
mipive Canyon—Anderson & Mattson are building a shingle 
Darringto —T 
out to O, i anes’ ‘i 
Everett ro” ,& Stoddard have removed to Doty. 
ta Benet 3 Ss. Buck and U. K. Loose have incorporated 
Logging Company, with capital of $10,000. 


arrington Lumber Company has sold 





Nooksack—The Hastings Shingle Manufacturing Company 
has bought Butters & McLeod’s mill. 

Oakville—Allen White will build a shingle mill. 

Tacoma—The Capitol Box Company has increased its cap- 
ital stock from $10,000 to $50,000.—The Michigan Box Com- 
pany has consolidated with the Capitol Box Company. 

West Virginia. 

Charleston—The Roby Lumber Company has established 
headquarters at this point. 

Salem—Watson & Armstrong have been succeeded by John 
M. Armstrong. 7 

Wisconsin. 

Depere—The Depere Lumber & Fuel Company has leased 
the Johann Sash & Door Company’s factory and will operate 
same. 

Brandon—Knapp, Brown & Co. have been succeeded by F. 
Henske & Son. 

Eau Claire—The Linderman Box & Veneer Company has 
decreased capital stock from $80,000 to $40,000. 

Knowlton—W. F. Ladu will build a saw mill. 

Lodi—Caldwell & Gates have been succeeded by Gates 
Bros., E. P. and J. I. Gates having purchased Charles Cald- 
well’s interest in the business. 

Marinette—Wright Bros. will build a cedar and shingle 


ill. 

Marion—George A. Kloster & Co. have engaged in the 
lumber business. 

Onalaska—The C, A. Nichols Lumber Company has en- 
gaged in the manufacture of red cedar shingles. 

Stitzer—Noah Eastman has purchased the yard of T. B. 


Sherman. 
PP PDD OOOO 





NEW MILLS. 
Alabama. 
Decatur—Arantz Bros. will build a saw mill and veneer 
factory. 


California. 
Los Angeles—The Santa Fe Planing Mill Company will 
erect new buildings. 
Florida. . 


Crescent City—G. W. Dean will build saw mills. 
Darien—Hilton & Dodge will build saw and planing mills. 
Louisiana. 


Marksville—The Avoyelles Land & Improvement Company 
will build saw mills, 


Maine. 
will rebuild stave mill 


Michigan. 
Thomas W. Barry, of Tower, will build a shin- 


Egypt—FE. G. Burnham 


recently 
burned. 


LeGrand 
gle mill. 
— Louis Sands will rebuild saw mill at the Reitz 
plant. 

Mississippi. 

McHenry—D. J. Sutherland will 
which was recently burned. 
————NEBRASKA (5) 

South Omaha—R. EF. 
new planing mill. 


rebuild shingle mill, 


Parks & Co. will probably build a 


New York. 
Greenpoint—William I. Uptegrove & Co. will rebuild mill 


recently burned. 
Washington. 
Hoquiam—R. F. Lytle will build a large suingle mill. 
West Virginia. ; 
Cowen—The Union Lumber Company, of Charleston, will 
build mills here and at Wainville. 
Morgantown—The First Ward Planing Mill Company will 
rebuild mill recently burned. 
Weston—The Roane & Curll Lumber Company will erect 
new mills. 
Wisconsin. 
Dudley—-The Bradley Company is building a saw mill, 
Marinette—-Wright Bros. will erect a new tie and shingle 
ill. 


mill 
British North America. 
Vancouver—-The Hastings Shingle Company will build a 
shingle mill. 
Ontario. 
Ralph Loveland will build a saw mill. 


BAO 


CASUALTIES. 


Sandwich 





Florida. 

Tampa—tThe mills of the Tampa Lumber Company were 
burned recently, entailing a loss estimated at $25,000, par- 
tially insured. 

Idaho. 


Boise—The planing mill of Anthony Goreczky was burned 
a few days ago. Loss estimated at $5,000. No insurance. 


Louisiana. 

Vinton—The dry kiln of the Industrial Lumber Company 
was burned last week. 

Michigan. 

Estey—The stave and heading 
Williams, as trustee for Owosso 
cently. Loss $8,500; insurance 
the mill will be rebuilt. 

Red Oak——The saw mill of C. 


mill operated by C. 8. 
parties, was burned re- 
$4,000. It is not likely 


M. Smith was burned re- 


cently. Loss $2,000. 
Turner—George Armstrong's shingle mill was burned last 
week. Loss $5,000. It is not expected that the mill will 


be rebuilt. 
Colfax township—The saw mill of J. M. Remington was 
burned a few days ago. Loss $2,000, 
Mississippi. 
Bogue Chitto—-The Keystone Lumber & Improvement 
Company lost its dry kilns by fire on February 28. 


Minnesota. 
City—S. <A. Martin’s saw mill 
Loss $1,500. 
Missouri. 
Nevada—W. M. Sears’ planing mill was damaged by fire 
recently. Loss covered by insurance of $3,000. 
Poplar Bluff—The box and stave factory of Lowell M. 
Palmer was destroyed by fire on March 4; loss, $30,000. 


Pennsylvania. 

Newcastle—The planing mill of the Lawrence County 
Lumber Company was burned on March 2; loss estimated at 
$20,000, partially covered by insurance. 

Philadelphia—Norfolk Box Company’s factory was burned 
on March 1. Loss, $2,500. 

Texas. 
The saw mill of the D. R. Wingate Lumber 
Loss $75,000; insurance $43,000. 


Virginia. 
Richmond—The lumber yard of W. S. Gunn was burned 
recently. 


Rush 
Vebruary 28. 


was burned on 


Orange- 
Company. 


Ontario. 
Dunnville—The Dunnville Planing Mill Company lost its 
mill by fire a few days ago. Loss, $5,000; insurance, $2,000. 
Merriton—The factory of the E. H. Phelps Company was 
destroyed by fire recently. Loss estimated at $75,000; in- 
surance, 40,000. 





Arkansas Soft Yellow Pine 





We have a Fair 
Assortment of :: 


GENERAL YARD STOCK 


Can fill orders promptly. We make 
Sheating Lath and *s Yellow Pine 
Lath, the latter, particularly, we 
desire torecommend. They are free 
from blemishes and well manufac- 
tured It will pay you to investi- 
gate quality and price. Our No.3 
Boards make splendid sheating and 
lining stock. Have you tried them? 


Sawyer & Austin Lumber Go. 


Sales Office: Mills at 
218 New York Life Bldg.. PINE BLUFF, 
KANSAS CITY MO. ARK, 
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~ QUICK 


FACTORY. 
SHIPPING 


E MERRILL. 
AP) 


All goods are our own manufacture. 
All White Pine goods made of 


WISCONSIN CORK PINE 


Indianapolis, Ind. 





















Special! 
ana coc. HETILOCK. 


Dry Stock. Prompt Shipment, 
Write us for delivered prices, 


John S. Owen Lumber Co. 


OWEN, WISCONSIN. 
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STANDARD PINE SHINGLES 
AND PIECE STUFF 
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LONG MESSAGES MADE SHORT 
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4 By using the American Lumberman Telecode. 
© Contains over 400 pages and 61,427 code words. 
® I very user of the telegraph needs it. Write for 
4 descriptive circular and sample pages. 
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American Lumberman, 315 Dearborn St., Chicago. 
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/ SPECIAL LOT | 


For Quick Shipment. 





10 Cars Nxo2.i2.2'8o'$ Hemlock 
10 Cars 2*coimon White Pine 


100 Cars Reiee's. Piece Stuff 


WORKED ANY WAY. 
PRICES ON APPLICATION. 


SCOTT & TAYLOR, 


ASHLAND, WIS. 
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NORTH ATLANTIC COAST. 


NEW ENGLAND NOTES. 


Boston, Mass., March 4.—The first robin has made 
his appearance, and Boston lumbermen have promptly 
made ,their wishes, each according to his special need, 
with a composite desire that all things may remain 
in about the present condition for an indefinite period. 
The spruce men have entered their wish that “the win- 
ter of our discontent” may be made “glorious summer” 
at once, and that builders, one and all, may be in- 
fected with the building fever, and so strip every scant- 
ling off every yard in New England. That would be 
fun indeed for the wholesaler. With clearing skies, al- 
ternating with soft rains, with which March is ush- 
ered in, it seems as though something of this sort 
might transpire in a mild degree, for building talk is 
in the air and the bands of summer cottagers are going 
to be frequent and free up and down the coast, to judge 
by appearances, and the crowded city bids fair to he 
cool and sequestered by comparison with the thronged 
resorts where men’s wives go for quiet and rest, 

We are all singing German songs this week, and 
throats are dry and parched in the effort to shout 
“Hoch!” without making it sound like “hock.” The 
prince has come and gone, and Boston has taken her 
turn at reaching out to grasp the proffered hand ex- 
tended from across the seas. There is a rumor that 
Ben Lamb sold his royal highness a cargo of North 
Carolina pine after reading him his essay giving his 
reasons why this kumber is cheap at the present prices. 
“Wie befinden sie sich?” remarked Ben affably. “Ich 
weisz nicht was soll es bedeuten, dass ich so traurig 
bin,” responded his royal highness, beaming with de- 
light. “Wer liebt nicht Wein, Weib und Gesang, er 
bleibt ein Narr sein leben lang,’ he added thoughttully. 
“Ach, so?” shouted Ben heartily. “Ja, gewiss! Natiir- 
lich! Donnerwetter! Bet your boots!” dropping uncon- 
sciously into the language of his country. “Gesund- 
heit!” said the prince, with a courtly bow, as he recog- 
nized ‘a kindred spirit. “Danke schin,”’ said Ben easily, 
as he pocketed the order, Those of his suite who were 
near enough heard the prince murmur as he turned 
away, “Lass mir keinen dieb hinein.” It is a great 
thing to be perfectly at home under all circumstances 
and in all languages. 

The mills down east are certainly making a record 
cut. There is a great deal of doubt expressed as to 
whether the spruce logs can all get out this year, and 
it looks as though a large portion of them would be 
hung up over one season. However, from present ap- 
pearances there is going to be spruce enough to take 
care of the situation, and what is equally important it 
now looks very much as though there would be demand 
enough to take care of the spruce. Another summer 
of satisfactory conditions seems to be unfolding, for 
much of the allied lumber trade depends largely in this 
market upon the action of this first of the woods to be 
used. 

KE. H. Lewis, of Lewis & Crane, Seattle, Wash., who 
have recently opened an office in New York for the ex- 
ploiting of west coast products, mainly Washington fir, 
made a flying trip to the Hub last week, calling upon a 
few who have made a specialty of fir timbers and spars, 
This is a branch of the business which is rapidly tak- 
ing shape. Both in New York and New England the 
attention of dealers has been strongly drawn toward 
this handsome, clear stock for a variety of uses. 

The air is fairly thick with rumors of associations. 
The latest report is the probable formation of a retail 
association in the district of Massachusetts known as 
“down the cape.” This comprises a large area, and in- 
cludes some large yards. As far as heard from all but 
the final organization and the election of a board of 
officers has been accomplished, Verily there is going to 
be all sorts of fun in New England before this matter 
of trade relations is finally adjusted. If all this has 
the effect of bringing the wholesaler and retailer to- 
gether, well and good; the danger, however, exists in 
a possible wide separation of the two interests, which 
are of course interdependent. 

On Wednesday, February 26, the Rhode Island asso- 
ciation held an important meeting in Providence. The 
final meeting of the old association was first called 
to order and everything was transferred over to the in- 
corporated body and the meeting was adjourned sine 
die. At the meeting of the new association which fol- 
lowed some changes in the constitution and by-laws 
were made and adopted, and the credit system, upon 
which the committee has been working for some time, 
was explained and adopted. This constitutes what 
will prove a very practical and valuable work for any 
association to tackle. It was decided to send the secre- 
tary, Willard I. Lansing, to the Chicago meeting to 
represent Rhode Island. The price list consumed the 
remainder of the time. This covers only the lower 
grade material, and it was decided to stand fast at $21 
for spruce 9-inch and under and $23 for 10 and 12-inch; 
No. 1 hemlock at $19, No. 2 at $17; extra shingles $4, 
clears $3.50, second clears $3; %-inch spruce boards, 
matched and planed, $28; No. 2, $23. The association 
coming into existence so auspiciously has proceeded 
along lines of least resistance so far and already has 
made itself felt as a power toward directing trade in 
that state into its legitimate channels and harmonizing 
all interests. 








MAINE’S SPRUCE INTERESTS. 
PorTLAND, Mg., March 3.—The export spruce business 
has taken quite a brace and shippers are feeling greatly 
encouraged. At present there are three large barks 
loading here for South America, one loading a mixed 





cargo of white pine and spruce and the others all 
spruce. The schooner Warren B. Potter arrived yes- 
terday with a cargo of North Carolina pine to be dis- 
charged here. Spruce deals are in great demand for 
Rio Janeiro, especially 3x9, of which size there is 
hardly a stick to be found. Inquiry after inquiry has 
been received and all have been treated alike. The Eng- 
lish steamers, which sail from this port every week, 
have been carrying a lot of spruce deals to Liver. 
pool, say 100,000 to 150,000 each week, but the supply 
is about exhausted now. 

Perhaps it may be of interest to some of the readers 
of the LUMBERMAN to read a few hints thrown out at 
the banquet of the pulp association a few days ago: 
Of the 18,000 square miles of Maine’s area that are 
still covered with forests probably not more than one- 
half could be classed as timber lands. Any land that 
has trees or bushes on it may be called forest land, 
but timber land must have merchantable and desirable 
timber in considerable quantities growing upon it in 
order to be classed among timber lands, Of the actual 
timber lands in the state it is doubtful if one-half could 
be properly classed as spruce Jands. The fact is, the 
annual growth of spruce on the entire timber area of 
the state at the present time hardly equals the annual 
demand of the pulp and lumber mills of Maine 
alone, to say nothing of the demand of other 
states. The annual demand of Maine’s pulp and 
lumber mills, as given by the proprietors them- 
selves, is now 600,000,000 feet of spruce lumber 
yearly. The annual growth of spruce lumber in the 
whole state cannot possibly exceed 600,000,000 feet 
yearly. In the face of these facts the statement that 
Maine’s forests can supply more pulp than is now be- 
ing used, indefinitely, is intensely surprising. The 
great pulp and paper companies operating in Maine are 
husbanding their resources by adopting stringent rules 
in regard to cutting timber on their Maine lands. ‘The 
people of the state are awakened as never before to the 
danger of the swift and sure destruction of the timber 
of the state unless forestry methods are speedily adopted 
and the annual cut of timber restricted to the annual 
growth of the same. 


SOUTH ATLANTIC COAST. 


THE MONUMENTAL CITY. 


BautimoreE, Md., March 5.—For the first time in six 
or seven weeks bay navigation is again open. Warm 
weather and heavy rains last week cleared away the 
ice or made it so soft that it is no longer a serious men- 
ace to vessels, many of which had been frozen in for 
over a month in the various estuaries of the Chesa- 
peake. The arrivals of lumber, particularly North Caro- 
lina pine, may, therefore, be expected to undergo a great 
expansion and the effect of this rush upon the market 
will be watched with interest. 

The old stocks have been pretty well disposed of. 
The wharves are still piled up with quantities of lum- 
ber, but much of it is southern pine, and buyers have 
found it difficult to get the grades and sizes most needed. 
The opening up of the bay may be expected to bring 
in large shipments and the permanency of prevailing 
quotations will receive a thorough test. ‘The indica- 
tions are that the trade will be able to absorb all the 
lumber which is likely to be brought without a depress- 
ing influence upon values. Everything points to fair 
activity during the spring and summer. Some persons 
express the belief that high values will so stimulate 
production as to congest the avenues of trade and bring 
on a depression. But the situation has undergone 4 
change since the last development of this kind. The 
North Carolina pine timber resources are steadily pass- 
ing into stronger hands, which are capable of warding 
off disastrous consequences. 

Negotiations which have been in progress for some 
time have today resulted in the sale by the Locust Point 
Terminal & Forwarding Company of the wharf prop 
erty at Locust Point acquired by it about one year ago 
to the Baltimore & Ohio Railroad Company. The Balti- 
more & Ohio wanted the property to enlarge the term 
nal facilities of the North German Lloyd and the 
Johnston Line of steamers from Liverpool. It adjoins 
the Baltimore & Ohio piers and made the most desira- 
ble addition to the water front area controlled by the 
railroad which could be obtained, whereas the Locust 
Point Terminal & Forwarding Company would be not 
less well served with some other wharf. In view of 
these cofisiderations the Terminal company was pre 
vailed upon to let go the property, which it had begun 
to improve with a large storage building for lumber 
and logs intended for export. Only the electric telferag? 
system yet remained to be installed, all the other struc: 
tural work being completed. The Locust Point Terminal 
& Forwarding Company was organized about one year 
ago with Richard W. Price, of Price & Heald; John L. 
Aleock, of John L. Alcock & Co., and. other prominent 
lumbermen as stockholders. It was its intention to 
provide facilities for the handling of lumber and logs 
intended for export and to make this city 4 leading 
distributing point, to which foreign buyers would 
attracted. With this end in view there were to 
supplied mechanical appliances to expedite the thor- 
ough inspection of logs and lumber. An elaborate sy 
tem of telferage was contemplated so that stocks cov 
be quickly turned over for the scrutiny of intending 
seca and loaded on vessels with the least delay 

ack connection would have been made with the . : 
& O., but the B. & O. urgently needed the land for its 0 
creased business, and the Forwarding company t 
finally induced to sell. The property includes abou 
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1,130 feet of water front with sufficient depth of water 
for the largest vessels. The Forwarding company will 
continue operations. 

At the meeting of the managing committee of the 
Lumber Exchange last week the bill before congress 
known as House Bill No. 8337 was indorsed and Mary- 
land’s representatives in congress will be requested 
to support it. The purpose of the bill is to confer 
upon the Interstate Commerce Commission the _au- 
thority it actually exercised in enforcing its decisions 
prior to the recent finding of the supreme court, which 
held that no such authority was conferred by the inter- 
state commerce act. 

The National Wholesale Lumber Dealers’ Association 
will meet during the present week at Chicago. The 
local concerns affiliated with the National association 
are: American Lumber Company, R. P. Baer & Co., 
William M. Burgan, Lewis Dill & Co., Greenleaf John- 
son Lumber Company, F. A. Kirby, Price & Co., Price 
& Heald, E, E. Price, Ryland & Brooks Lumber Com- 
pany, George F. Sloan & Bro., T. J. Shryock & Co., 
Tunis Lumber Company and R. T. Waters & Son. 





ON THE MIDDLE GEORGIA COAST. 

BRUNSWICK, GA., Feb. 24.—The coastwise shipments 
of various lumber products so far for February are 
very encouraging. The foreign exports are steadily 
growing. So far 2,388,636 superficial feet of lumber, 
19,463 cross ties and 100,000 cypress shingles, values at 
$38,961, have gone forward; and timber products, as tar 
and naval stores, to a value of $69,964. Compared to 
February, 1901, there is a noticeable increase. At present 
there are several vessels loading for foreign ports. The 
prospects for March indicate a heavy foreign move- 
ment. 

Rosendo Torras is erecting a planing mill adjoining 
his wharfage so as better to take care of foreign orders 
for dressed flooring, ceiling etc. The erection of this 
new mill makes the seventh one here, and all are busy. 
In addition, there is a strong probability of another one 
by a party of prospectors who are in the field looking 
over the situation, relative to providing special facilities 
for foreign lumber orders in manufactured house stuff. 

The foreign cross ties shipments are steadily growing. 
New railroad building in Cuba is causing a large draft 
upon pine ties. A recent charter shows schooner Edith 
G. Folwell, 1,051 tons, with ties, at 18 cents to Jucaro. 

Eastern tonnage demand is stronger. Among recent 
charters are: Bark Daisy Read, 365 tons, with lumber 
to New York at $5; bark J. B. Rabel, 389 tons, with 
lumber to New York at $5; schooner Gracie D. Buchan- 
an, 998 tons, with ties to New York, private terms, 
and schooner Melissa A. Willey, 372 tons, with lumber to 
New York, private terms. Coastwise sail rates continue 
to offer from Brunswick to New York at $5, and railroad 
ties at 14 cents. There is a very large coastwise fleet 
now in port. The lumber movement to New York for 
the year 1901 shows that 71,878,795 feet of lumber, ex- 
clusive of ties, lath, shingles ete., went from Bruns- 
wick. The shipments to Boston and Baltimore were 
also heavy. 

News reaches here that the saw mill plant of the 
Dasher Lumber Company, at Marchman, Ga., was 
totally destroyed by fire on Sunday. About ten carloads 
of lumber also were lost. 





GEORGIA’S COASTWISE TRADE. 

SaAvANNAH, Ga., March 3.—The close of the week wit- 
nesses an unusually large outward movement of lumber, 
the total being 3,971,746 feet, of which 707,515 went to 
New York, 359,324 to Philadelphia and 571,019 to Bal- 
timore by steam; and 1,177,431 to New York and 1,156,- 
457 to Philadelphia by sail. The latter cargo was cross 
ties, which are in large demand at northern cities for 
street railway and other road building. 

In view of the fact that there is now in bound one 
of the largest fleets of schooners yet out for this port, 
the feeling among lumbermen is that the good times 
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prevailing for some time are to continue. Those ves- 
sels must be loaded here and the mills must be kept 
going to supply the lumber. According to current re- 
ports the mills in this section are sold considerably 
ahead. Reports come from some _ sections of labor 
trouble, but a shortage is to be expected in some quarters 
in view of the very large demand for hands due to the 
increased operations in all sections. 

The saw mill men about Gainesville, Fla., are having 
trouble to supply the orders for lumber given them. 
Most of the lumber manufactured in that section is 
transported to the coast for shipment north. There is 
such a large output, reports say, of lumber and cross- 
ties that the transportation lines find it difficult to 
supply sufficient cars. 





A BIG FLORIDA PURCHASE. 


The Atlantic Lumber Company, of Jacksonville, Fla., 
has just consummated through its general manager, 
Arthur Meigs, a large timber deal covering a body of 
38,000 acres of yellow pine timber in Lake county, Flor- 
ida, and has made logging contracts with T. V. Cashen 
and J. A. Maguire, of Jacksonville, for the delivery of 
approximately 2,000,000 feet of logs a month for a 
period of two years. 

The amount involved in these contracts is approxi- 
mately $400,000. Operations will be begun at once by 
the Atlantic Lumber Company and the logging will be 
done by the very latest methods. The company is now 
looking out for logging machinery and the necessary 
equipment, and will move its plant from Bradford 
county to the place of its new operations within the 
course of a few weeks. It will probably purchase 
a tug boat for the purpose of towing its rafts from a 
point at the mouth of Spring creek, near Astor, on 
the St. Johns river, to Jacksonville. 
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FOUND IN A SAW MILL TOWN. 


The average saw mill town is not publicly regarded as 
the most desirable place of residence or as attractive 
in appearance, and particularly the southern mill town 
has a bad reputation in these respects; and yet those 
who keep their eyes open have noticed a gradual im- 
provement. In the north there are many saw mill 
towns which have outgrown the crudities of youth and 
now are pleasant and inviting. The same change has 
been going on in the south. 

Just to illustrate what can be found in one southern 
saw mill town we present the accompanying engraving 
from a photograph of the residence of George S. Gard- 
iner, of Eastman, Gardiner & Co., Laurel, Miss. The 
picture pretty well tells the story. On the first floor 
there is a hall 16x20 feet in size, a living room 24x40, 
a billiard room 20x22, a kitchen 16x20, with laundry, 
pantry and closets.. On the second floor there are six 
rooms, besides bath rooms and closets, and on the third 
floor three rooms. The architect was E, S. Child, of 
New York city, and the building was put up under 
the superintendence of Frank Browning, Clinton, Iowa. 
The lumber and shingles are of longleaf yellow pine, 
and the interior finish, of poplar and yellow pine, was 
furnished by Curtis Bros. & Co., of Clinton, Iowa. The 
interior finish is colonial, in keeping with the exterior. 
The poplar trim and wainscoating are stained the color 
of mahogany, except in the hall, kitchen and sleeping 
rooms, which are white. It is a beautiful and comfort- 
able home. 

Let it not be thought, however, that this is the only 
attractive building in Laurel. When Eastman, Gardiner 
& Co. began operations there they did so on the basis 
of a lifelong supply of timber and determined to make 
their mill town a good place to live in both for them- 
selves and their employees; and so there are churches 
and good schools and buildings for public entertainment 
and improvement, and all that goes to make up an at- 
tractive little residence town. And there are other 
towns along the same road which are almost equally 
attractive. 
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- A HOME IN A SAW MILL TOWN—GEORGE 8S. GARDINER’S RESIDENCE, LAUREL, MISS. 
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Manufacturers of 


WHITE 
PINE 
LUMBER 


WOULD BE PLEASED TO HEAR FROM YOU 
‘Once a customer, 
Always a customer.” 
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BRAINERD LUMBER CO, 
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SCREENS 


Are well manufactured of WHITE 
PINE. No Norway, Basswood, 


Cypress or Yellow Pine used in 


their construction. Buy once, and 
you will always. 


The Best Sellers Ever. 


Price List Free. 


CITY SASH 
DOOR CO. 


Minneapolis, Minn. 
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North Wisconsin Lumber Co. 3 
HAYWARD, WIS. 























Winona Lumber 
Company 














LAIRD-NORTON (0. 


WINONASMINNA. 
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UUMCULRUDNNE 


Lumber Exchange, 


MINNEAPOLIS. 








Minnesota Extra. 


THIS WEEK’S 
LIST INCLUDES: 


8 in. No. 1 Boards 10-12-14-16 ft. 
10 in. No. 1 Boards 12-14-16 ft. 
12 in. No. 1 Boards 12-14-16 ft. 


ARE YOU INTERESTED? 
THEN WRITE US. 


SHIPPING POINTS: 


Minneapolis, Minnesota, 
Nickerson, Minnesota, 
Cass Lake, Minnesota. 
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omplete and well assorted stock. 
Write for delivered prices. 
We ship promptly. 


Shevlin-Carpenter Company, 


MANUFACTURERS, 











Minneapolis, Minn. 
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Manufacturers and Wholesalers of 


White Pine Lumber 


mixed orders promptly, and give special 
attention to mail order business. 
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Always in line on prices. 
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Can We Book You 
For an Order? 


: 
3 
} WHITE PINE and HEMLOCK LUMBER 
> 
? 
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We are the Quick Shippers 
of . 


Pann i 


WHITE CEDAR POSTS, POLES and SHINGLES 
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LOCAL AND PERSONAL. 
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C. P. Miller, of the wholesale lumber firm of C. P. 
Miller & Co., Monadnock building, this city, is enjoy- 
ing a vacation in California. 

Frank B. Stone, the well known hardwood lumberman 
of the Fisher building, this city, has been in Mexico 
the past several weeks and was expected to return home 
on Saturday of this week. 

The American Lumber Company, of the Manhattan 
building, this city, sold this week to the Hobe-Jaynes 
Lumber Company, of Minneapolis, Minn., the former 
concern’s stock of white pine lumber at Park Falls, 
Wis., amounting to 2,600,000 feet. 

Fred W. Upham, president of the Fred W. Upham 
Lumber .Company, of Chicago, has been appointed re- 
ceiver in bankruptcy for the E. B. Clark Company, 
picture frame manufacturers, at 102 North Lincoln 
street, this city, and has given bonds for $35,000, 

G. V. McFarland, manager, and Bernard Noon, vice 
president of the Largey Lumber Company, of Butte, 
Mont., were in Chicago this week on a business visit. 
The company manufactures pine lumber and has lately 
built up a considerable trade in eastern territory. 

C. Pettibone, of Perkins & Pettibone, Polo, Ill., lum- 
ber dealers, sailed for Europe on March 1. Mr. Petti- 
bone’s trip is in the interest of his firm and during 
his sojourn on the other side of the water he will 
visit Glasgow and other cities in Scotland and England. 

One of the welcome callers at the LUMBERMAN office 
on Thursday was George P. Sawyer, of Sawyer & 
Shuttleworth, the well known white pine operators 
of Buffalo, N. Y. The comparatively new firm of Saw- 
yer & Shuttleworth has had a very successful year and 
has secured a remarkably desirable stock of lumber 
for the coming season. 

The LUMBERMAN received a call this week from James 
A. Mallinson, the able representative of the Woodward 
Lumber Company, of Atlanta, Ga. The company is en- 
gaged in the interior hardwood finish business, dealing 
also in mantels, sash, doors and blinds, and reports a 
very satisfactory business along these lines of late. 

Among the callers at the LUMBERMAN office last week 
was Edward F. Henson, of E. P. Burton & Co., Phila- 
delphia. Mr. Henson was accompanied by his friend, 
J. J. Spencer, of Glasgow, Scotland. The two gentle- 
men have just returned from a two months’ trip in 
the tropics, having visited Trinidad, Granada, Jamaica 
and the Barbades, 

One of the saddest calamities that has affected the 
lumber trade for a long time was the death of John 
H. Betts, son of Col. Charles M. Betts, Philadelphia. 
the young man falling in an elevator shaft twelve sto- 
ries from the ground on Monday, March 3, and meeting 
instant death. The entire lumber trade will mourn 
with Col. Betts in the loss of his dearly beloved son. 


A late arrival at this week’s convention of the Na- 
tional Wholesale Lumber Dealers’ Association was D. 
P. Phelps, of the Kirk-Christy Company and its recent- 
ly organized affiliated concern, the Advance Lumber 
Company, of Cleveland, Ohio. Mr. Phelps, who came in 
on Thursday, reports a first class business in hardwoods 
and yellow pine, which the Kirk-Christy Company prin- 
cipally handles, and says that prospects for the new 
lumber institution are flattering. 


Frank C. Bury, of the well known Detroit lum- 
ber firm of Bury & Noble, came over to Chicago this 
week purposely to attend the annual banquet of the 
National Wholesale Lumber Dealers’ Association and 
returned to Detroit immediately after the conclusion 
of that event. Mr. Bury reports that his partner, 
M. A. Noble, who has been ill with typhoid fever for 
several months past, is now convalescing, although he 
will not be able to attend to business for several weeks 
to come. His friends, however, will be pleased to know 
that he is improving and that his recovery is assured. 


J. R. Howison, who for several years has been superin- 
tendent of the extensive lumber yards of Bliss & Van 
Auken, at Saginaw, Mich., stopped over in Chicago on 
Thursday of this week, incidentally making the Lum- 
BERMAN a call, on his way to the Pacific coast. Mr. 
Howison will make his headquarters in future at What- 
com, Wash., where he will take over the red cedar shin- 
gle business and Pacific coast lumber trade of Bliss & 
Van Auken, of Saginaw, and will have charge of both 
purchases and shipments. Mr. Howison will be a wel- 
come addition to the eastern lumber contingent on the 
Pacific coast. 

The Chicago House-Wrecking Company, of this city, 
which last fall purchased the buildings and all the ap- 
purtenances of the Pan-American Exposition at Buffalo 
for the sum of $95,000, but which has been delayed in 
gaining possession of the same through the interference 
of creditors of the exposition company, gained control of 
the property through the action of the courts and 
began the demolition of the exposition on Saturday last, 
March 1, with a force of 1,500 men. The work is 
progressing rapidly and, as may be seen by reference to 
its advertisement elsewhere, the company has for sale 
not only a large quantity of lumber, but countless other 
items that cannot fail to interest readers of this paper. 


A. P. Trish, vice president of the Fuller & Rice Lum- 
ber & Manufacturing Company, of Grand Rapids, Mich., 
and his son-in-law, Charles H. Meyers, who is the gen- 
eral salesman for the concern, were callers at the office 
of the LUMBERMAN this week. Mr. Irish reports that 
the large volume of trade which the company has en- 
joyed during the past several months has lately in- 


creased considerably and that about the only drawback 
to business at the present time is the scarcity of cars 
which is causing a great deal of annoyance in the lum. 
ber trade of Michigan. This trouble, however, is to 
some extent offset by the scarcity of lumber stocks and 
lumbermen as a rule are not displaying much anxiety 
about the disposal of their lumber, as they find it a 
difficult thing to replace when attention is given to the 
buying end of the business. 

The IE, Sondheimer Company, of Blue Island avenue 
and Wood street, this city, has recently engaged in the 
mahogany business, having completed arrangements 
with one of the oldest concerns in Liverpool, England 
which controls an immense tract of mahogany timber 
in the Lagos district on the west coast of Africa. 'T’ is 
year’s output of the Liverpool concern will amount to 
practicaily 1,000,000 feet. The Lagos mahogany wood 
is much prized by users of fine woods, being said to 
possess some of the finest figures that are found in woods 
of that kind and is a great favorite for interior finish, 
The EK. Sondheimer Company expects to handle this 
wood in large quantities and having already made a 
large purchase is enabled to make a price that cannot 
prove otherwise than attractive to buyers of that class 
of stock. 

W. W. Herron, secretary, treasurer and general man 
ager of the W. W. Herron Lumber Company, Mobile, 
Ala., was in this city this week and was a welcome 
visitor at the office of the LuMBEeRMAN. The company 
bearing Mr, Herron’s name was organized at the be- 
ginning of the present year and has already made a 
record for itself in the shipment of yellow pine lumber, 
of which it makes a specialty. The other officers of 
the company are G. M. Luce, of R. C. Luce & Son, of 
Grand Rapids, Mich, and Mobile, Ala., president, and 
G. W. Robinson, of the Robinson Land and Lumber Com- 
pany, Chicora, Miss., and New York city, vice presi- 
dent. Mr. Herron was a former employee of the Ameri 
can Car & Foundry Company, Mobile, and has a thorough 
acquaintance with the railroad trade of the country. 
In his new venture, as may be seen by reference to 
an advertisement elsewhere, he makes his bid for pub- 
lic favor on the matter of quick shipments, a point 
that is greatly appreciated by a lumber buyer in 
these days of overwhelming orders and annoying delays 
in forwarding them. 





A DESERVED HONOR. 
On last Monday the Buffalo Lumber Exchange again 
honored its veteran member, Major John S. Noyes, by 
re-electing him to its presidency for another year. It 





MAJOR JOHN S. NOYES, 
President of the Buffalo Lumber Exchange. 


is a distinet pleasure for the LuMBEeRMAN to add its 
congratulations to this big-framed, broad-shouldered, 
kind-hearted, sturdy specimen of manhood whom the 
entire lumber trade of Buffalo loves and honors. 





A HARDWOOD CONSOLIDATION. 

An important change in the Kentucky hardwood in- 
dustry occurred on March 1 in the consolidation of five 
large interests into one. The Day Bros. Lumber Com- 
pany, of Jackson; the Clay City Lumber & Stave Com- 
pany, of Clay City; Swann & Day, of Beattyville; Day 
& Congleton, of Torrent, and Floyd Day, of Lexington, 
were succeeded on that day by the Swann-Day Lumber 
Company, incorporated, with the company’s main busi- 
ness office at Clay City, Ky., and its general sales oflice 
in the McClelland building, Lexington, Ky. ‘The new 
company will have increased facilities both for manu- 
facture and shipping of rough, dressed and worked pop 
lar, white pine and southern hardwoods. The new com 
pany is one of the strongest hardwood combinations 1 
the country and should be able at once to take a prom: 


-inent place in the trade. 
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SENATE COMMITTEE REPORTS FAVORABLY. 

[Special to the AMERICAN LUMBERMAN.] ; 
WASHINGTON, D. C., March: 6.—The senate commit- 
tee on commerce met this morning and decided to report 
the “London clause” bill, with a number of amend- 
ments, with a recommendatiow that the bill as amended 
be passed. Senator Nelson, guthor of the bill, will 
unite in the report. The prospects for the passage 


of the bill by both houses are regarded as very bright. 
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THE WEST EXTENDS HOSPITALITY TO THE EAST. 


(Continued from Page 34.) 


far as possible to prevent these gentlemen from getting the 
upper hand and to promote with tireless vigor the develop- 
ment of not only good fellowship and fidelity but also confi- 
dence as the rightful mainstays of our industry. Let us 
hope that the day is close at hand when we shall perceive 
the wisdom of being satisfied with the splendid market prices 
which are now securable, instead of putting prices up to a 
prohibitive figure and killing the goose that lays the golden 
7's 

eT have been striving to impress upon you the advantages 
of clannishness, but before I leave this phase of the subject 
candor compels me to make a little concession. There is one 
field in which the clan system does not always work. I refer 
to the field of politics. You Chicago people are great poli- 
ticians and from what I have learned of the political ups 
and downs in your city you have found out that sometimes 
the claus destroy one another and sometimes the multitude 
arises in its might and destroys the clans. For my own part 
I have had something to do with politics in a small way for 
a pumber of years. My association with the great game was 
innocent and I had no felonious intent, no emoluments to 
gain and no special personal ends to serve. But on Tuesday, 
the 18th day of February, in the year of our Lord 1902, the 
political clan with which I happened to be associated for the 
past twenty years found itself on the wrong end, and along 
with a goodly company of others I was laid high and dry 
upon the shelf. Since then my confidence in the stability of 
human friendship has been fairly shaken, and it is a positive 
relief to get away out here and escape the rush of wise and 
virtuous men who want to tell me why I deserved my pun- 
ishment, E 

oo these worthies get after me I feel like the parrot in 
the story. The parrot belonged to a ticket seller in one of 
our theaters and its cage hung right over the place where the 
aforesaid ticket seller was kept busy with the excited multi- 
tude. One day the cage door was left open and Polly 
escaped. A searching party was sent out and found the poor 
bird in a field surrounded by crows, which were picking off 
its feathers as hard as they could. Volly was at the last 
gasp when the relief party came along, but with her parting 
breath she kept singing out: ‘One at a time, gentlemen ; 
one at a time.” . 

I might have known our Waterloo was coming, inasmuch 
as it was predicted several years ago. : 

I distinctly recall a large democratic political meeting held 
in Pittsburg during one of the Cleveland-Harrison campaigns. 
One of the speakers on that occasion was an exceedingly 
bright young lawyer from our city. He closed his address 
about as follows: ‘There will come a time when the demo- 
cratic army will have ascended on high, passed through the 
gates of pearl and pitched their tents upon the streets of 
paradise. ‘They will assemble around the great white throne 
and in the midst of their joy and happiness they will hear a 
series of painful moanings from the lowest depths. They will 
look down into the lower regions and will see the republican 
army. And in the midst of their weeping, wailing and 
gnashing of teeth they will cry out to the democratic army 
on high: ‘Give us one cup of water to cool our burning 
throats.’ ‘The question is, gentlemen, will we relieve them 
in their agony? As for me | say, ‘Not a damned sup!’’’ 

Chicago is undoubtedly a good place to come to for relief 
from mental strain, if we are to judge by the entertainment 
here provided. Wor my part I am glad to be enabled to give 
an opinion upon Chicago hospitality, and 1 mean an opinion 
rendered from the Pittsburg point of view, for, without 
vaingloriousness, I believe it can be claimed that Pittsburg 
played the host fairly well, and therefore a favorable judg- 
ment from that quarter upon the achievements of others in 
the same line is praise from Sir Hubert. 

I can assure you we are profoundly impressed by the mag- 
nificent entertainment which Chicago offers us, and I very 
much doubt if Prince Henry himself could command a more 
brilliant reception, and assuredly he could not command a 
more warm, hearty and cordial one, 

Glancing over the guests assembled here I am pleased to 
see many faces familiar to me since the reunion one year ago. 
That gathering was like the present one, a genuinely frater- 
nal affair, with nothing to mar the harmony thereof, but 
brimful of the kind of fellowship that is needed to knit men 
of business, as well as other men, closely together and to 
establish among them a community of spirit as well as a 
community of interest. Many a lasting friendship grows out 
of such affairs, and when such friendships spring up business 
relations are rendered all the more pleasant and more endur- 
ing. There is certainly no stone wall between business and 
friendly sentiment, 

Pittsburgers claim to be a wide awake and energetic lot, 
but when we come to compare notes we must take off our 
hats to you western people, in the lumber trade at all events. 
Among you we find energy and enterprise without a parallel. 
In fact, we recognize you as wonders pure and simple. Your 
marvelous stock of material, your bold and well directed 
operations find no real rivalry elsewhere. You have among 
you the largest dealers in the world, men who have an almost 
limitless field at their feet and who have the patience and 
the courage to take advantage of it, and at one and the same 
time to achieve prosperity for themselves and to promote the 
prosperity of the nation. Evidently Horace Greeley must 
have had the future of the lumber trade in mind when he 
gave that famous piece of advice: “Go west, young man, 
and grow up with the country.” ‘There are many here 
tonight whose career affords confirmation of Greeley’s pro- 
phetic powers. If I were called upon to single out some 
bright particular stars I might name Messrs. Hines and 
Weyerhaeuser, who are generally believed to own the earth 
in the lumber business. I might point with reverence to the 
gigantic operations of the Beidlers, Marsh, Spry, Sondheimer 
and many others. I might indicate the only Defebaugh and 
the only Judson, whose great and only AMERICAN LUMBER- 
MAN reaches the highest ideal of trade journalism. They are 
assuredly good men, engaged in a good cause, and at all times 
Stand ready to advocate the best interests of our industry 
and truthfully report conditions as they find them. I never 
compare the LUMBERMAN with other publications of the same 
class without recalling the famous Mrs. Raggles, who said 
after she had returned from her first trip to urope: “Well, 
I've seen the Apollo Belvidere, Michael Angelo’s Moses and 
Raggles, and—give me Raggles every time.” Away with the 
Apollo Belvideres ete. of American journalism; give us the 
good old LumBErRMAN. It is a great paper, ably edited, and 
may its shadow never grow less. 
as Haight also instance a number of estimable friends, such 
swift b nel Lippincott, of Philadelphia, as an example of a 
Beate i ry man from a slow city. Nor should I overlook 
poy rs » of Buffalo, who manfully held up the Pan-Ameri- 
mivien te with his brains and his purse, like Atlas 
good A ae earth upon his shoulders. With all of these 
Aechimen among us our association needs no lever of 

des to move the earth. 

us aoe already referred to the fraternal spirit developed by 
add ~ - reunion of our National association. This, let me 

, ut one of many benefits derived from this organiza- 


nal zat the least of these is the credit system which the 
pes ation has established and which has been found invalu- 


48 & means of protecting members against irresponsible 
buyers, sarks and deadbeats in the trade. If nothin else 
enough to euned by our co-operative system this in itself is 

rey} to reward us richly. 
of roe indy kindly let me say a word or two about the future 
the future hot; Great as its progress has been in the past, 
ege prose ow vastly greater possibilities in store for us. 
commerdicy 2° days of expansion—national expansion and 
elng Opened eenmion. New countries and new markets are 
made and a“ up to us. New commercial treaties are being 
gates that have heretofore been closed against our 





trade are being thrown open. China, Japan, the Philippines, 
continental Europe—these and other inviting territories are 
at our disposal. It is hardly necessary for me to say, there- 
fore, that the rich field which they present will be — culti- 
vated and that a splendid harvest will be reaped, provided we 
adhere to the fundamental principles laid down in our asso- 
ciation, coupled with good fellowship and fidelity in our 
industry. 

Nor is this the only pleasant outlook on which we may 
felicitate ou;'selves. The general prospects of our industrv 
are excellenc. Under the administration of our late beloved 
president, William McKinley, and largely as a result of his 
wise and far-seeing policy, this country came to enjoy an era 
of prosperity without precedent in its history. We are still 
prospering. The good times have not come to an end, and, 
thank Providence, the end is not yet in sight. Business con- 
ditions continue to be exceptionally good. The land teems 
with wealth. Capital operates freely and the rewards of 
industry are greater than ever before, and in the profitable 
results of this order of things the lumber trade is conspicu- 
ously a sharer. It grows and thrives and its path becomes 
ever broader and leads always to greater things—in a great 
measure due to good fellowship and fidelity that should be 
identified with every field of business. 

Speaking of good fellowship and fidelity, I am reminded of 
a cowboy story: Years ago a band of cowboys roamed the 
plains and mining camps of the wild and woolly west. One 
after another was captured or shot down, until but two 
remained of the original band. These two carried on at a 
frightful rate for years. Horse stealing, stage robbery and 
murder were almost daily occurrences. Finally Grizzly Pete 
crossed the divide by way of the hangman’s noose and Ari- 
zona Hank was the sole survivor. Hank used up all his 
money giving Pete a decent burial, and after the funeral was 
greatly grieved because he could not erect a tombstone to the 
memory of his departed comrade. However, he secured a 
slab of wood and with a hunting knife carved upon it an 
inscription which read: 

“He done his damndest—angels could do no more.” 

Under all the circumstances, gentlemen, and in concluding 
my address I feel that a bit of sentiment will not come 
amiss, and I trust you will not conceive the idea that I am 
attempting to deliver a sanctimonious dicourse, for nothing 
is further from my mind. The great Dr. Niccols once said: 
“I know of no grace more needful than the humble grace of 
fidelity that marches steadily onward in sunshine and rain. 
When no banners are waving and when there is no music to 
cheer your weary feet, no crowd to applaud you, simply bent 


upon duty, loyally true, that is one of the grandest qualifica- 
— for it brings grandeur of character and glorious 
results.” 

Down in the lower part of the city the old blacksmith 
keeps hammering away at a cable chain. He could make 
ten more links a day by slighting his work, but each link 
must be truly forged, so he hammers on in and out through 
the long days, until his work is done, and he passes away 
and lies under the green sod in the churchyard. The chain, 
too, passes, until it is found upon the deck of a noble ship 
coiled limp and rusty around an anchor, and the passengers 
march up and down, spurning it with their feet as they pass, 
for it seems to be in their way. But the day of sunshine 
goes by. ‘The night comes and the wind whistles in growing 
fury and the mad waves leap like mountains. The yards 
snap, the masts give way and the vessel is driven a waif on 
the raging sea until in the light of the morning dawn a 
howling reef looms, before which the vessel drifts a hopeless 
wreck. A command is given: “Stand by, men; let go the 
sheet anchor.” Out it falls into the seething surge, still limp 
and listless as it runs out, and at last the vessel is brought to 
bay, when that limp chain stands out in the tempest with 
marvelous strength, and so taut it seems to sing a song of 
triumph. It is the old blacksmith fighting the storm. He 
hammers on until out in the night it is one man against the 
sea, wind and storm, and the one man wins because fidelity 
is his. The storm passes and the skies are clear and hun- 
dreds of human souls sing thanksgiving to God for a safe 
deliverance. 

And so it is with you. If you will adhere to the principles 
of good fellowship and fidelity in your calling you will be 
forging a chain which will hold your ship steady and secure 
until the inevitable storm of adversity passes over, the bow 
of promise appears and your faithful work, stronger than 
links of steel, will hold you steadfast amid your trials, tribu- 
lations and vicissitudes. When you have accomplished this 
something of the victory will be yours and you can truly say: 

“God's in His heaven. 
All’s well with the world.” 


Iinally, gentlemen, I believe for the reasons assigned we 
have a good excuse for making this reunion a sort of love 
feast. It is not a case of “Kat, drink and be merry, for 
tomorrow we die,” but “Eat, drink and be merry, for tomor- 
row we shall own the whole earth instead of a mere lion’s 
share of it.” 

I extend to you our grateful thanks for your hospitality 
and many kindnesses and our sincere wishes to Chicago and 
to the National association for long-continued and increased 
success, 

I thank you for your time and kind attention. 


At some of Mr. Gillespie’s telling points the uproar 
of laughter was extraordinary. Men laughed until they 
cried, some slapped each other on the backs in excess 
of merriment and at Russe’s table two fell off their 
chairs on to the floor—so one of them said. 

The quartet followed with an improvised melody, 
cleverly running the concluding bars of one melody into 
the initial notes of another, and were warmly applauded. 


The Southwest. 
The toastmaster: 


There is a section of the country known hereabouts as the 
southwest. Its boundaries are rather indefinite, but it in- 
cludes, roughly, Missouri, Kansas, Colorado, Oklahoma, Ar- 
kansas, Texas and part of Louisiana. Parts of this territory 
used to be noted for grasshoppers and populists; Arkansas 
for chills and fever, Louisiana for alligators, and—well, you 
know there is a railroad commission in Texas. 

But the southwest has reformed and has within it some 
very respectable people, as I am prepared to demonstrate to 
you. The lumber business has probably done more for the 
reformation of all that country than all other influences 
combined, and a leader in the enlightenment, a representa- 
tive citizen of the southwest and one of its greatest lumber- 
men will next address you. He started his business career 
as a retail lumber dealer in Kansas with one yard, which, I 
am confidentially informed, he stocked on credit and not 
with money. ‘Then he added another yard, then ten, then 
twenty, and how many he now has I don’t know. He then 
became a wholesaler and then a manufacturer, and today is 
the chief owner and presiding genius of several first class yel- 
low pine saw milling plants whose combined product makes 
the interest of the Long-Bell Lumber Company among the 
chief of the lumber producers of the United States. 

To the ability and tireless work of this one man all this 
achievement is due. You would not think to look at him 
that his shoulders are broad enough to carry such a load, 
but he carries it with his head if not by main strength. 

Gentlemen, I take pleasure in introducing to you Mr. R. 
A. Long, of Kansas and of the southwest generally, who will 
reply to the toast “The Southwest.” 


Mr. Long—I would like to ask for your sympathy in 
beginning my subject, because the evening has been long 
and you are somewhat tired and undoubtedly you know 
if you expect any good out of a speaker you must give 
him some of your sympathy. 
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R. A. Long’s Response. 


Mr. Chairman, honored guests and fellow hosts: A cele- 
brated Frenchman once said, ““‘Words were given man to 
enable him to conceal his thoughts,’ but tonight I would 
that I might find words with which to express the thoughts 
which the events of this evening are bringing before me. 
Welcome, emanating from the lips only, means nothing save 
deception; welcome, from the heart, means more than the 
word usually carries with it. I am sure the welcome 
extended by the two gentlemen who have preceded me—the 
one on behalf of the great city of Chicago and the other on 
behalf of that wholesouled people of the south—was a heart 
welcome, and I am equally sure the one which I now extend 
to you on behalf of the people of the great southwest is no 
less sincere. 

Why should we not welcome you? The young and grow- 
ing southwest looks to the east as its father in business. 
’Twas the east who gave us our start, and so we have 
invited you out to make a survey of your children; we hope 
our showing will be such as to commend us. You under- 
stand, of course, that a loyal citizen of any country does not 
feel it advisable to exploit the unattractive features of his 
country or to call attention to its drawbacks, so tonight I 
deem it unnecessary to speak of the trials endured, the 
hopes frustrated or the many supposedly well laid plans 
which have come to naught. ‘These we have accepted in the 
spirit of true philosophers—when we could not surmount 
them or dig through them we have gone around them or 
ignored them, and they have disappeared. I do not say 
such hindrances have not existed, but I do say, contrasting 
them with those of other portions of Uncle Sam’s domain, 
they will bear favorable comparison, and so I invite your 
attention to the brighter and more attractive side of the 
picture. 

It is right that we should accustom our minds to dwell 
upon the good, the beautiful and the successful, thus fortify- 
ing ourselves for life’s battles. The mind grows by what it 
feeds upon, and he who pictures to his own heart doubt and 
failure will find what he has sought, while he who resolutely 
ignores the possibility of defeat plants his spirit on a high 
plane which goes far toward assuring his own success. I 
once heard a story along this line which has always been a 
source of strength to me. A young lady said to her grand- 
mother: ‘Why is it you always appear so happy?’ Grand- 
ma replied: “Early in life I concluded to keep a little 
memorandum book, recording on one side the blessings that 
came to me, on the other side the sorrowful events; and I 
soon found that my blessings so greatly outnumbered my 
sorrows that I quit keeping a record of the gloomy events, 
and so, looking only on the beautiful, could not help being 
happy.’ We of the southwest, while not following the pian 
of the old lady entirely, yet are an optimistic people; we 
have our clouds, but we shove them aside, looking for the 
silver lining beyond. In fact, the hindrances are fast dis- 
appearing, if indeed there ever existed more than were abso- 
lutely necessary to whet our energies and inspire us with 
that spirit of combativeness with which every successful 
man must be imbued. 

My first experience in the retail lumber business was in a 
retail way in Kansas dating back to 1875. Kansas was then 
a new state—poorly developed; our farms needed improve- 
ments; our town needed additional houses. We had no 
money—our eastern friends had plenty; they sent their rep- 
resentatives west, established loan agencies, with instruc- 
tions to loan to the extent of half of the value of the prop- 
erty. <A quarter section of land with us was then supposed 
to be worth about $1,500, which would only bring the would- 
be borrower about $750. This was not suflicient to satisfy 
our people—they usually wanted about $1,500 on a quarter 
section. The only way to get it was to increase the value 
of the land, and so land went up in the minds of the men, 
who appraised the property for the loan companies about 
double, or about $3,000 to the quarter section. Hence the 
amount of money was obtained, a portion of it used in build- 
ing houses and barns, but a good portion used for living 
purposes, buying buggies and luxuries of various kinds, the 
farmer calculating that with good crops, good prices etc. he 
might be able to pay out; if not, his property was very well 
sold any way. As to building houses in the towns, some 
way, somehow, the borrower managed to get enough money 
to buy a lot, build a house and even buy some furniture and 
have a little pocket change left, by only giving the property 
involved as security—he, too, thinking that with good luck 
he might be able to pay out some day, but if not he would 
turn the property back to the friend who so generously fur- 
nished the money. For a time this furnished the lumbermen 
a good business and hence we prospered, but bad crops, low 
prices and the wave of populism struck us, our people could 
not even pay interest and taxes and so the property went 
into the hands of our eastern friends. They, not caring to 
farm or Own property in our little western towns, sold the 
same at a great sacrifice to newcomers and the more pros- 
perous old settlers. After a few years of depression the tide 
again turned our way; good crops, good prices and general 
good times brought us almost unprecedented prosperity. Our 
snow white cotton fields form the high lights in a picture 
whose perspective is varied by golden wheat fields, hedged 
in by walls of corn whose rustling whispers of more millions 
of dollars than are coined from the mines of the entire 
United States. And all these generous acres are furnishing 
happy homes where once the geographer marked the word 
“Desert,” so today we. consider our condition most healthy. 
That you may the better understand I wish to give you a 
few statistics: 

The United States, in the year 1901, produced 721,000,000 
bushels of wheat, of which Kansas and Oklahoma alone con- 
tributed 119,000,000, or one-sixth of the whole. In 1900 the 
United States produced corn to the extent of 2,105,000,000 
bushels, of which Kansas, Missouri and Oklahoma grew 
358,000,000, or one-sixth of the whole. In 1901 the United 
States grew 51,044,000 tons of hay, Kansas, Missouri and 
Oklahoma producing of same 3,113,000 tons, or one-sixteenth 
of the whole. 

A small portion of southwestern Missouri and a still 
smaller portion of southeastern Kansas produce more lead 
and zine ore than all of the balance of the world combined. 

Oklahoma, you understand, is made up of certain Indian 
reservations. One portion was opened for settlement about 
twelve years ago, another about nine years ago, another 
about six and still another about one year ago. The ,large 
majority of the people casting their lot in this territory were 
very poor at that time, and while the country is yet but an 
infant, as it were, still it is wearing the garments of the 
full grown man. All over its broad and beautiful prairies 
you will find magnificent houses and barns, with its white 
school houses, substantial towns and cities, with their fine 
churches and colleges, and as well improved as many of the 
better sections of the United States several years its senior; 
and of course it is hardly necessary to say that the retail 
lumberman has enjoyed his full proportion of this prosper- 
ity. In the main, they are the leading, stirring men in their 
communities. 

In Missouri, Kansas and Oklahoma there are about 1,700 
retail lumber dealers, about 1,280 of whom are members of 
what is known as the Missouri, Kansas, Oklahoma & Indian 
Territory Association of Lumber Dealers, an organization 
formed for the purpose of mutual benefit and protection. 
There is only one other association of like kind in the 
United States greater in numbers and none greater in active 
service. 

Many banks in Kansas and Oklahoma with a capital of 
from $5,000 to $10,000 have deposits ranging from $100,000 
to $250,000, and as a rule are well managed. The banking 
laws of Kansas prevent a state bank from loaning more than 
five times its capital. It is claimed that one little banker 
having a capital of $5,000 wrote the state officials asking if 
he could not refuse to accept further deposits, as he did not 
want to be bothered with the money. He, however, is an 
exception ; the most of us take all we can get. 

As further evidence of the prosperity of our section I 


wish to give you a few figures with reference to our main 
trade center—Kansas City, the strong, throbbing, pulsating 
heart and gateway of commerce to the great southwest 
which I think will give you a clearer understanding of our 
general condition. 

First, her population is about 250,000. In this particular 
she stands twenty-second in the list of cities in the United 
States. 

Second, her bank deposits amount to $75,000,000. 

Third, she has in five years trebled her deposits. 

Fourth, her bank clearings for 1901 were $918,000,000. 

Fifth, while twenty-one other cities exceed her in popula- 
tion, only eight exceed her in bank clearings. 

Sixth, only five exceed her in deposits of country banks. 

Seventh, only four make a more favorable showing in 
individual deposits per capita in national banks. 

Kighth, according to the linancier, the principal financig] 
publication of the United States, there are only sixteen 
banks in the United States whose deposits exceed the 
deposits of the National Bank of Commerce of Kansas City. 
‘Yen of said banks are located in New York, one in Philadel- 
phia, one in Boston, three in Chicago and one in St. Louis; 
in other words, outside of New York there are only six 
national banks in the United States that have greater 
deposits than the National Bank of Commerce of Kansas 
City. And listen: The one bank in Boston referred to was 
a bank that absorbed nine other banks in 1901, thereby 
greatly increasing their deposits. Two of the Chicago banks 
absorbed other banks in 1901, thereby greatly increasing 
their deposits. 

It might not appear just the thing for me to compare 
Kansas City with St. Louis, since both are in the southwest- 
ern territory, yet being a resident citizen of Kansas City 
and the bank to which I refer being a marvelous bank and 
the pride of our city you will pardon me I am sure when [ 
say to you that St. Louis, with a population of more than 
three times that of Kansas City, only has one bank that has 
a larger deposit, and there have been several periods when 
we excelled her. And I would not have you overlook that 
St. Louis and Chicago are known as central reserve cities, 
and in this they have a decided advantage over cities not 
similarly situated. You, of course, understand that one 
reserve city cannot carry its reserve with another reserve 
city, but must carry with a central reserve city, and so we 
are handicapped to quite an extent on this account. The 
growth of this bank has been marvelous as expressed by the 
following: Its deposits in December, 1897, were $10,000,- 
000; in 1898, $17,000,000; in February, 1900, $20,000,000, 
and in December, 1901, $29,600,000. The actual volume of 
business done in and out of this bank is the better expressed 
by stating that it employs 180 clerks, and you will still bet- 
ter understand when I tell you that the National City bank 
of New York, with its deposits of $130,000,000, employs only 
110 clerks. new feature, if I am correctly informed, in 
the banking business has been instituted in this bank—a 
woman's department, with something like 3,000 women cus- 
tomers, who deposit and check the same as commercial cus- 
tomers. 

Ninth, Kansas City is the largest primary winter wheat 
market in the world. 

Tenth, the largest implement market in the world. 

Eleventh, the second largest live stock market in the 
world, handling in 1901 6,919,714 head of different animals, 
with a valuation of $130,370,658, Chicago only exceeding 
her, handling 15,657,162 head. While Chicago excels us in 
the amount of stock handled, we think we have the largest 
and best appointed stock yards in the world, covering 160 
acres, containing 1,200 cattle pens, 625 hog pens, 300 sheep 
pens, in addition to eleven large brick barns with a capacity 
of 10,000 head of horses or mules. 

Twelfth, she is the second largest railroad center (Chi- 
exgo being larger only by one), having twenty systems and 
thirty-three lines traversing thirty-one states and territories, 
eovering a territory of 50,000 miles in extent. These lines 
reach 10,000 towns and cities and there are 200 passenger 
and 350 freight trains arriving and departing from her 
union station daily. 

Thirteenth, she is the third largest milling center, with a 
eapacity of 8,000 barrels of flour daily. 

Fourteenth, her capital invested in retail lumber business 
is about $1,500,000. She handled in the year 1901 109,000,- 
000 feet—in dollars and cents, $2,365,000. 

lifteenth, as late as 1885 she practically did no wholesale 
business in lumber; what little she handled was in white 
pine. In 1901 she sold yellow pine, about 885,000,000 feet ; 
about 8,000,000 white pine, about 60,000,000 hardwoods, 
about 8,000,000 Pacific coast lumber, about 2,000 carloads of 
red cedar shingles. 

With special reference to Kansas City, last but not least, 
we have 173 churches, with a membership of about 55,000 
people, or more than one-fifth of all of our population are 
God-fearing and God-loving people, which forms a foundation 
— < ene and lasting than silver and gold. [Ap- 
plause. 

While I am not expected to dwell very much on the 
extreme south, I cannot refrain from suggesting that she 
supplies 80 percent of the cotton demands of the world and 
within her borders grows the timber that not to exceed 
twenty-five years ago was considered all but worthless. 
There was no market for it at any price; not to exceed ten 
years ago it was selling at $1.25 to $5 an acre for the very 
choicest. I have heard it said that the largest operator and 
best posted lumberman of the world—and he is represented 
here this evening—when asked a few years ago why he did 
not invest in the timber of the south replied: “It is not 
worth anything and never will be.’ He, however, has 
changed his mind, as all wise men do. Some twelve months 
ago he bought a tract of about 50,000 acres at $10 per acre; 
has recently made another purchase of about 50,000 acres 
at about $13 per acre and I understand is contemplating 
still further investments. And why should he not? For the 
one purchased at about $10 about one year ago is now worth 
about $18, and from present indications will be worth $25 
before another year will have passed. This timber, I say, 
twenty-five years ago had no market value—it was almost a 
despised wood—simply because its qualities were not prop- 
erly understood and its limited preparation for the market 
at that time was of the poorest. About that period it was 
not used outside of the communities in which it was manu- 
factured; today it supplies practically all of the southern 
states and nine-tenths of all the lumber demands of the 
Indian and Oklahoma territories, of the states of Kansas and 
Missouri and a large majority of the states of Indiana, IIli- 
nois, Nebraska and a good portion of Ohio, Iowa and Colo- 
rado, and is not a stranger in any of the states except the 
extreme west. In exports it exceeds to a great extent any 
other one wood and, if I mistake not, all other woods com- 
bined. As to supplying the world’s demands it stands sec- 
ond, if not first, white pine only being its active competitor; 
and I believe I can truthfully and correctly say that no great 
body of timber has ever made or promises to make as good 
a percent profit for its investors as has yellow pine. As to 
beauty of growth, in my opinian there is no other forest 
under the canopy of heaven that can compare with it. 

Being a southern man and somewhat familiar with its 
conditions, I can see that God has blessed the south in many 
ways, although she has had her serious troubles; and yet He 
has given her nothing more beautiful, save her queenly 
women, than the longleaf yellow pine forests. [Applause.] 
When you gentlemen from the east have exhausted your 
limited timber supply and wish to make further investments 
in this line we shall extend to you the same hearty welcome 
to come and invest with us in this yellow beauty that we 
now extend to you on this enjoyable occasion. [Prolonged 
applause. ] 


Mr. Long spoke entirely without notes and his remark- 
able presentation of southern conditions and resources 
was warmly and frequently applauded by his intensely 
interested hearers. 
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Practical (?) Forestry. 


The toastmaster—Now, gentlemen, I invite your very espe- 
cial attention to the next number on the program, which 
will be a substitute number, but it will interest you very 
much. 

I have an unexpected pleasure in store for you. I had 
tried to secure the presence tonight of Gifford Pinchot and 
c. A. Schenck and B. A. Fernow, but all have declined ; 
when who should I meet on the street this noon but Pro- 
fessor Borlow. Two years ago this summer it was my priv- 
ilege to make a cursory study of the forestry department of 
Russia. The Russians are linguists and good fellows, and 
those associated with them for any length of time are likely 
to be inoculated with the same qualities. Not a few scien- 
tists of other countries are to be found in Russia and among 
them some studying forestry with the government experts. 
This accounts for my acquaintance with Professor Borlow. 
Though he informed me that his time was limited, as he 
must at once take up his work as an expert adviser of 
the forestry department of Japan, he consented to extend 
his stay in Chicago by a day that he might attend this 
banquet and contribute some light to the discussion of the 
evening. I trust, gentlemen, you will listen with your ac- 
customed courtesy and patience to my learned friend. I 
take pleasure in introducing to you, gentlemen, Professor 
Borlow. 

Professor Wade Barlow—Mr. Roastmaster and gentle- 
men who have the nerve to sit while I am talking—you 
woodenmen : 

I want to say this one thing, that it is an exhibition of 
delicacy on my part to talk to you, and it is a redundancy 
of unparalleled timidity on the part of the roastmaster to 
ask me, as you know that there has long existed an antipathy 
and repugnancy between a scientific discussion and the con- 
viviality of the table. 

In this line, if your forethought was half as good as your 
retrospection, you would have been better off. I have lis- 
tened with patience tonight to these lengthy manuscript 
speakers. Sut they are great! Some of them! They are 


great! One man from Pittsburg got up and told you that 
he was an Indianian. I would not say that he was an 
Indian. I would say that he was a Comanche. Another man 


from some other place told us a lot more of things that he 
said he knew. But what is all that? They think they are 
experts. But they are only beginners. That is all. Now, 
you are going to have an expert talk to you. 

One of these wise gentlemen spoke of the delegates here. 
Only a short time ago, during the campaign here, the presi- 
dential campaign, before I left this p!ace a man says to me: 
“How do you advocate the political principles?” 

I says: “I don’t know. I haven't received my mail yet; 
I can't tell.”” [Laughter.] 

Well, when I received my mail two days after that from 
Uncle Henry, who was here in the Annex of the Auditorium 
and who was the president of the bureau of speakers of the 
political committee, I got a letter from him. 

I knew I was cut out for a spellbinder, because that is my 
business. 

He asked me to come down to see him and I didn't lose 
any time in doing so, I can tell you. And when I got down 
there, of course, I had some talk with him. Naturally we 
couldn’t do very much without talk, and I am sure I could 
not do anything without talk, and so we had the talk. He 
says to me, ‘Where are you from?’ I says, “I am from 
Arkansas.”’ He says, ‘“‘What do you follow, mostly?’ Of 
course I had to tell him. I says, ‘Why, I follows the plow 
mostly.” “Oh,” he says, “I mean what is your calling?’ 
“Well,” I says, “when I’m to hum I'm calling the hogs.” 
[Laughter. ] 

“Well,” he says, ‘either you don’t understand me or I 
don’t understand you. Somebody seems to be kind of stupid 
any way. I mean, what is your business?” ‘“Well,’’ I says, 
“the only business that I know that I have a theoretical 
knowledge of is the nursery business. My father was a 
nursery man. He taught me this business. He taught me 
how to put a bud in the ceiling; how to cut off the bud and 
make a graft. But if my father knew today how much of 
a grafter he had made of me he would be sorry. [Laughter 
and applause. ] 

Uncle Henry said to me, “You have all the characteristics 
for a spellbinder and I want you to go out for us.” “All 
right,” says I, ‘“‘who am I going for—democrats or repub- 
licans ?”’ 

If the democrats had got me first it would have been the 
same thing. I am dishonest beforehand. Many of us are 
dishonest afterward. ‘That is the difference. [Laughter.] 

The old man says—dear old Uncle Henry—he says, “I 
want you to go to St. Paul, and Senator Perkins, the chair- 
man of the state committee, he will give you a pass to Web- 
ster. You go up to Webster and just electrify them.” I 
arog “Sure!” He says, “There will be a great crowd that 
night.” 

gue things like that didn’t bother me, and I says, “All 

right.” 
So I went to Webster, got there in due course of time and 
went to the opera house. When I got on the platform I 
found it was loaded down, everybody looking wise, and the 
house was packed. There was a man who must have been 
the secretary to a jack rabbit. He was hare-lipped. [Laugh- 
ter.] He got on the stage and said: “Ladies and gentlemen, 
I now have the honor of introducing to you one of the best 
speakers that ever lived. This man knew Robert Emmet’s 
speech by heart at the age of 2 years. He knew Bobby 
Burns in all his dialect stories at the age of 4. Then,” he 
says, “I want you to listen to him; to listen to his talk and 
to ponder over what he says. I now have the honor of intro- 
ducing J. P. O’Reilley.” 

I knew that my name wasn’t O’Reilley. 

I walked out to the footlights and began to speak. 
You know I am a duplicate speaker. I can speak both ways, 
and speak well. All you have to do is to take out a few 
words and adverbs and adjectives and the same speech will 
fit either way. [Laughter and applause. ] 

I saw a great crowd. I knew I had to talk, and of course 
I did talk. It is very easy to talk; sometimes the more you 
talk, why—well, never mind. I says to them, “You can’t 
place silver on a par with gold.” Well, of course, some fel- 
low in the corner had to say, ‘““What’s the matter with that 
guy?’ I suppose I must have said some more things, be- 
cause it kind of seemed to me that way because everything 
seemed to commence to come my way all at once. [Laughter. ] 

This chairman ran up to me and grabbed me by the arm, 
by the lapel of the coat, I should say—well, I don’t know 
where he did grab me, but I was grabbed, and he said, “Isn't 
your name O'Reilly?” ‘No, sir,’ I said, ‘“‘my name is Bar- 
low. I came here to make a republican speech.” 

“Well,” he said, ‘‘you have got to get to the devil out of 
here because this is a democratic meeting.” And I got. 
[Laughter.] Now, this is a democratic meeting. I do not 
speak from a political standpoint, but that is what it is. 

Now as to practical forestry. I have listened with patience 

to these gentlemen. Will you tell me something new under 
the sun? Read the book of Ecclesiastics where the brother 
says, “There is nothing new under the sun.’ Can you find 
anything new? Oh, that man from Philadelphia—he is a 
peach. Excuse me for breaking in. 
_ The newsboys in each city are a fair illustration of the 
inhabitants. In Boston the little boy with the glasses calmly 
announces that he has the morning papers, all about the 
cold-blooded murder superinduced by excessive Bachanalian 
indulgence. In New York there are, “Poipers! Poipers!” 
and you get a plain “Bluddy murder.’’ In Chicago we can’t 
dodge him at all, and we have to buy any way. But in 
Philadelphia (the speaker emitted a sleepy yawn and his 
words came with an apparent effort) there you hear the boy 
asking you to purchase of his wares on the strength that 
they will tell you all about the Spanish war. [Laughter.] 

I want somebody to tell me something that is edifying in 
this light. Don’t talk about shop and stocks and banks and 
improvements? What about lumber? The idea ig this: 


Well! 


When Alexander the Great made that siege on the city of 
Cairo he found while he was so many miles from the ocean, 
what did he do while he was waiting for Darius after he 
had located him once? He went and built a pier from the 
continent over to this island, and he sent his soldiers over 
to the Hills of Lebanon. What for? For timber for the 
cedar of Lebanon. What a name! Well, they cleaned out 
the cedars there, not only Alexander but everybody else. 

What will be here now if you do not legislate? If you 
do not send your name in and make congress do something? 
Now, in Germany, you cut down a tree. If you have 10,000 
acres of land of timber, that is your timber. Well, you can 
burn it down if you want to. Yes. Well, say that you don’t 
do it. Say that it is one of quails. You can shoot them. 
No, not at all seasons of the year. And the same thing with 
timber. I ask you to take a hunt with me. To go out and 
shoot antelope. Will you find them? No, congress didn’t see 
anything in it. Any buffalo hunting? No; can’t go. Con- 
gress didn’t act in time. 

The same proposition is going to be with us. A man who 
will not suggest something, who will not act—they are men 
without any pride of ancestry or hope of posterity, and that 
man’s future generation will be what we call featherless 


bipeds. [Laughter.] Now, goin and get busy. [Laughter.] 
Now, I have a recommendation. What will I suggest? 


1 suggest this: ‘Take a white pine graft, whether it is 
indigenous to the soil or whether it is not indigenous. Take 
a white pine graft and put it in a scrub oak. Now, here 
comes a new thing under the sun. Here is a new thing on 
you. Put in a young graft of white pine—put it in good 
and strong, ten or fifteen inches deep. Fill this up with a 
strong solution of cement and field earth and let it grow up. 
Mahogany is not indigenous to the soil of Wisconsin, but 
when engrafted it will grow and be a success. [Prolonged 
laughter and applause.] Now take, for instance. the yellow 
pine cone. have a machine for thrashing these cones. 
But of course they have to be planed afterward, and this is 
only a suggestion of mine, which, perhaps, as my manuscript 
seems to be running short, I will not indulge in just now. 
Of course, I might stand here and talk all night. The fact 
is, I haven’t had audiences always that just suited me, and 
perhaps on the side I have on my part been unsuccessful 
with some of them. Some time ago I was invited over to 
this jail on the north side to talk to the prisoners on the 
subject of ‘Wit and Humor,” and I talked for an hour and 
ninety minutes. I had the audience to start with, but aftera 
while I asked the turnkey where they were. “Oh,” he says, 
“most of them came to me and asked me to take them back 
into their cells while you were talking.” [Laughter.] Then 
I thought I would go where they were not quite so dense. 
I went to Hawkesville, Ind. I didn’t have much of an audi- 
ence, because the Cherry Sisters were four days ahead of me 
and my advance agent was five days behind. [Laughter.] 
Well, I delivered that speech. That's all. I ain’t saying 
much more. Finally I thought I'd go away and I woke un 
the janitor and told him the show was over. He was still 
laughing. I said, ‘‘What are you laughing about?’ “Well,” 
he says, “I was just laughing about that nice story. That 
is the funniest thing I ever heard.” I says, ““What’s the 
matter?’ He says, “That oldest boy of mine is a natural 
born actor. He just reminds me of you; he is the naturalest 
born fool I ever saw.” [Laughter.] 


The speaker continued in the line that was his spe- 
cialty, his talk abounding with wit and _ personalities, 
good-natured allusions that were appreciated by all the 
speakers who had preceded him, especially when he an- 
nounced that he really would have to stop, as he could 
not find any more on the manuscript that he had 
brought. He was most heartily greeted with applause 
and laughter throughout his entire remarks. 

The entire audience was “sold.” It had expected a 
seber, learned dissertation on practical methods of for- 
estry and received instead a lot of the most humorous 
nonsense from a man who knows as much about forestry 
as Caesar did about ping-pong. The banquet manage- 
ment had cleverly imposed on the assembled banqueters 
a professional humorist, Press Woodruff, of Chicago, 
known as the “Arkansaw humorist,” and he fitted him- 
self into the situation, with almost no preparation, with 
a cleverness that did him credit and kept his audience 
in shouts of laughter. 


The East. 


The toastmaster—The duties of a toastmaster become 
somewhat onerous at times. At least, it is a mixed pleas- 
ure. Under ordinary circumstances, when I am called upon 
to introduce a distinguished lumberman to a gathering like 
this, made up of the most eminent men in the most im- 
portant industry in this country, I do so with much pleas- 
ure and gratification. 

In this instance I am called upon—-in fact I am re.~ 
quested—to introduce to your forbearance a lumberman 
from an eastern city: at least, he poses as a lumberman. 
I have known him for many years and I have never seen 
any evidenc2, that by the remotest possibility could be 
counted proof, that he was a lumberman. His name sur- 
mounts a sign on a lumber office and embellishes lumber 
stationery, but he is too busy a man to be a lumberman. 
He is the man who made the Pan-American Exposition pos- 
sible: the man who spent his days and nights in forward- 
ing that great educational achievement. Where does he 
have any time to be a lumberman? In the entire eastern 
country he is the host of all the good and great people. He 
is the chum of Teddy Roosevelt. as he was the friend of 
the lamented McKinley. He is hand in glove with all the 
great men of the country; he is a politician: he is a 
speaker. What possible time does the man engaging in 
these social affairs have to be a lumberman? He is a 
connoisseur in all the good things in life: he is a club 
man, a social lion: no distinguished function is complete 
without him. Again I ask, how does he happen to be a 
lumberman ? 

Originally. the legend tells us, he was educated in the 
white pine lumber trade—an eminently respectable calling. 
For some strange reason he is now recognized as a hard- 
wood lumberman. To be sure, there are certain people 
who leave their country for their country’s good: but 
in all the speeches I have heard and read of this man’s 
delivery I have never known of his making an attempt to 
explain why he was obliged to go out of the white pine 
lumber business. It occurs to me that this occasion would 
be an eminently fitting one for him to satisfy, not the 
vain curiosity of this distinguished gathering but the abso- 
lute friendly interest they have in so remarkable a man 
and so marvelous a change in his calling. It is with hesi- 
tancy that I sugzest having personal topics broached on 
this occasion, which accounts for my trepidation in intro- 
ducing this man, but perhaps, like getting rid of an 
aching molar, the agony will soon be over. I therefore 
present to you the Hon. John N. Scatcherd, of Buffalo, 
the next governor of the state of New York. 

Mr. Scatcherd replied: I ran for office once—Mr. 
Gillespie interrupted him long enough to say, “That is 
what I said,” but the speaker turned to him and said, 
“T will get to you in just a minute.” He said amid the 
laughter of his hearers: 

I never had so much majority in my life. But when a 
man stands up here with a dress suit on who comes from 
the south and attempts to talk of forestry, and gives you all 
the hyperbole about his mother and grandmother and all 
that mass, I am tired of it. We make our living by cutting 
down the forest, and the scientific forester makes his living 





36,000,000 Feet 


ANNUALLY OF 


Soft, Short Leaf 


All Steam Kiin Dried. 


We carry an immense 
stock of Flooring, 
Ceiling, Partition, etc. 
under shed. Have 
room for 5,000,000 feet. 


Our Specialty— 


Dressed Stock, 
Fine Planing Mill Work. 

























































WRITE US. 


IN TSA 


EL mm inn: 












BRANCH OFFICES AND OPERATIONS: Menominee, Ml 

ich.; Montgomery, Ala: Buckhannan, W. Va.; \ 

I) Nashville. Tenu.: Norfolk. Va.; Wonewoc, Wis.; [ij 
Weston, W. Va.; Evansville, Ind.; Ridgeway, Pa. Ii 
Main O‘fice, ti 
PITTSBURG, PA. j 

i eee nnn | 











9OOOOOOOOOOOOOOOOOOONOOOOOOOOODOQOQOOQOOY 


WHITE PINE 
HEMLOCK LUMBER 
SHINGLES AT 
npn WHOLESALE 


0O0OOOOOOOOOOOOOD 


Eugene B. Nettleton, 


616 HARRISON BUILDING, 


PHILADELPHIA. 


< 
< 
< 
< 
< 
< 
< 
< 
4 
< 
« 
< 
< 
< 
< 
« 
< 
< 
4 
< 


OOO 


9OOOOOOOOOOOOOOOOOO0OO0OOO00000008 


D. L. Gillespie & Co. 


Manufacturers & Dealers in 


LUMBER 


RAILROAD TIES AND 
PLANING MILL WORK 





Se a a 


<< 




























Offices, Bank of Commerce Bidg. 


Pittsburg, Pa. 


ANNUAL SALES 
59,000,000 FEET. 









WHOLESALE LUMBER, 


HEMLOCK, 
WHITE PINE, 


YELLOW PINE, 
PHILADELPHIA. | NorTH CAROLINA PINE. 


Write us often for prices. We are eager to 
answer your inquiries. Wholesale Only. 


HEMLOCK, WHITE PINE, MAPLE FLOORING. 


Wistar & Underhill, 
ROOM 8/6 REAL ESTATE TRUST BLOG. PHILADELPHIA. 


WANTS AND FOR SALES. 
The department of the American Lumberman 


ANDERSON GIVIN, 


843 REAL ESTATE TRUST BLDG. 


Broad & Chestnut 
Streets. 














that takes care of your little needs. Try it. 





AMERICAN LUMBERMAN. 


Marcu 8, 1902, 








WHITE PINE, POPLAR, YELLOW PINE. 
CLEVELAND, OHIO. 











Ww eC ww Ww vw vv iti < 
e «@ 

; Michigan Cork Pine ; 
< 
$ THICK PATTERN LUMBER , 
> SASH FACTORY STOCK... g 
g ———— A SPECIALTY, —-—— > 
7 
g co 

TO 
¢ Barbour & Starr, “ono” $ 
a >> lola>ld> 4 loll» 4 “A> < 














In the Telecode 


A SINGLE WORD REPRESENTS A WINDOW 
36x28, 2 LIGHTS, DOUBLE STRENGTH. 
PROSPECTUS AND SAMPLE PAGES FREE. 
American Lumberinan 
515 Dearborn §t. = Chicago 




















3 











ASASI 


Cummer, Diggins & Co. 


CADILLAC, MICH. 






Manufacturers ot 


HEMIOCK 














ALSO MICHIGAN HARDWOODS. 







We also manufacture a high grade of strictly up to 
date MAPLE and BEECH FLOORING, Kiln Dried, 
Polished, Bored, End Matched or Face Bored. 








q 


De | ! 
] 


Sie 
¢ ag. y /PPEWVA. oe My : 


; ) A> XY OU? 


f OI ET i 
mnt 109 


q 


50) Paty yy 
VETE WA 





otherwise. He is the only man in the room I will bet 
who hasn’t got socks on. 

The speaker’s allusions were evidently well under- 
stood by the diners, as they were received with much 
laughter. He continued: 

My room in the Annex is 1102 and he made a mistake. 
He said: “For God’s sake, let me in here if you can.” 
said: “There are a man and his wife in here and a bath 
room. What is the matter with you?’ He said: ‘“Defe- 
baugh is in trouble and I am trying to help him out.” I 
said: “I will lend you my patent leather shoes that are in 
Pittsburg.” But it didn’t seem to do any good. 

The toastmaster said to me: ‘Will you speak at our ban- 
quet? What is your toast?’ I made believe for two or 
three days that I hadn’t got his telegram but I got another 
one. “What is your toast?’ it said, “Gillespie is the 
limit. Ever since he presided at that meeting at Pittsburg 
he thinks he is the whole thing.” 

But to come back to the real story, Mr. Defebaugh had 
the temerity to say that he assumed certain responsibilities 
of these meetings just before he sailed for Europe. Now 
think of this! How many of us have sailed for Europe? 
We have been putting up for his paper for so many years. 
I am going to strike him for 20 percent off. (Turning to 
Mr. Defebaugh.) You went to Europe, but I had to scrape 
to get you back. I did the best I could, but you came back 
on a freighter and have been looking well ever since. 

Mayor Harrison sent me a telegram: “I understand that 
you are to have a convention on the 5th and 6th. I hope 
you will defer it. We have the Prince here on the 4th. 
He has taken all that we have got and you have got all 
that we have got.” (Laughter.) 

For four or five years the National Wholesale Lumber 
Dealers’ Association invited delegates of the different retail 
associations to be present with us. I want to say to you 
fellows, this is your last chance. You have had four or five 
fine dinners at our expense. If you want to get in after this 
you will have to put up the money yourselves. We have 
given you a good time and we have done the best that we 
could, but you are against us now. The next thing is up 
to you. Get the Waldorf-Astoria, invite us all down and 
we will go. (Laughter.) 

I want to read a little poem in conclusion. Let me say 
that this little poem was written by a member of the asso- 
ciation. It was sent to me and is as follows: 

A man more kindly, in his careless way, 
Than many who profess a higher creed ; 
Whose fickle love might change from day to day, 
And yet be faithful to a friend in need; 
Whose manners covered, through life’s outs and ins, 
Like charity, a multitude of sins. 


A man of honor, too, as such things go; 
Discreet and secret—qualities of use, 
Selfish, but not self-conscious, slow 
To anger, but most ready in excuse ; 
His wit and cleverness consisted not 
So much in what he said as what he got. 


His principles one might not quite commend, 
And they were much too simple to mistake: 
Never to turn his back upon a friend, 
Never to lie but for woman’s sake; 
To take the sweets that come within his way, 
And to pay the price, if there were price to pay. 


Idle, good looking, negatively wise, 
Lazy in action, plausible in speech ; 
Favor he found in many women’s eyes, 
And valued most that which was hard to reach ; 
Few are both true and tender, and he grew 
In time a little tenderer than true. 


Knowing much evil, half regretting good, 
As we regret a childish impulse lost, 
Wearied with knowledge best not understood, 
Bored with the disenchantment that it cost, 
But in conclusion, with no failures hid, 
A gentleman, no matter what he did. 


Stories Old and New. 


The toastmaster—Among the latest arrivals today at 5 
o’clock was the gentleman who will speak to us next. He 
did not hear any of the discussions this morning and has 
been listening carefully to what has transpired this evening. 
I do not know exactly what is in store for us, but he is a 
favorite with all who have attended previous meetings. 
He is one of the best known members of the lumber trade 
in this country. Since its inception he has been prom- 
inently identified with the work of this association. 


Introducing Mershon. 


Even amid this wilderness of distinguished and talented 
men it is not difficult for your toastmaster to suggest the 
name of another gentleman whose oratorical efforts will be 
pleasing to you. We have here tonight a man of diversified 
talent. He is one of the best known men in the lumber 
trade of this country. Since its inception he has been 
prominently identified with the work of this association. 
He is of notable ancestry and of ancient lineage. He is a 
mighty sportsman in the hunting of big game—Teddy is 
his pupil; in duck hunting Grover Cleveland is his disciple ; 
and in winning the wary trout from pool and rapids even 
Kipling is his humble follower. 

Again, he is a raconteur. He has the ability to give the 
ludicrous twist of the tongue—inherited perhaps—by means 
of which he is able to imitate the strange and musical 
patois of the French-Canadian. He is the builder of a 
wonderful sawing machine by means of which he can make 
two 1-inch boards out of an inch and three-quarter plank 
or, better still, can transform a shipping cull into a first 
clear white pine upper. Oh, it is a wonderful machine. 

Withal, he is one of the foremost white pine lumbermen 
of the United States. In the trade he represents the possi- 
bility of what can be accomplished in the conversion of 
waste and coarse products into merchantable material. He 
is the past master of the finesse of the cut-up trade. He 
comes from the country where the rivers Cass, the Flint, 
the Titabawassee, the Shiwassee and the Tobacco came 
together and formed that great highway for logging and 
lumber operations, the Saginaw river, which will be famous 
for all time for its lumber history. He has been foremost 
in that great industry, and now he is perpetuating it, be- 
ing at the head of a concern which is handling close to 
150,000,000 feet of lumber per annum, not one foot of 
which grows within 250 miles of Saginaw. 

Gentlemen, permit me to introduce to you Hon. W. B. 
Mershon, of Saginaw, Mich. 

Mr. Mershon—Mr. Toastmaster and gentlemen of Chi- 
cago and the northwest: I occupy a rather unique posi- 
tion: I am the only man who is last on the program. 
(Laughter.) I propose to give you a continuous perform- 
ance, and whenever you get tired you can quit. But I 
want to say one thing: All the Bob Evanses have gone 
out; it is only stayers that are here. I am not going to 
crow about Saginaw. I did that at Pittsburg. You all 
know that I come from a locality where all political 
parties are united—where democrats and republicans and 
populists shut their eyes and all unite in the belief that 
sugar beets should still have protection. (Laughter.) The 
crop of pine is gone, but the crop of sugar beets is growing 
up and bringing more money than the pine ever did. We 
have a town as full of churches as the gentleman from 
Kansas City cited. I cannot give you that string of figures 
that he gave. My automatic counting machine is not 
here. (Laughter.) 


Mr. Mershon, here interjected one of his inimitable 





stories, treating of the sincere if unconventionally ex- 
pressed reformation of a Norwegian. The story, viven 
with perfect imitation of the Norwegian dialect, and the 
one that followed, illustrating his perfect contro! of 
French-Canadian patois, kept his audience convulsed 
with laughter, redoubled when he concluded with the 
climax of the latter story, his remarks proving to be 
among the most enjoyable of the evening. 

At 1:20 a. m. the-toastmaster said, “We will close our 
exercises by singing ‘America.”’” The quartet becan 
the ever popular air and the big audience joined lustily 
and tunefully, and with the strains of the sone’s last 
verse the banquet closed. 7 

A Few Regrets. 

The following are some of the responses of regret from 
absentees referred to by the toastmaster during the ban- 
quet: 


New York, March 3.—J. E. Defebaugh, AMERICAN LuMppr- 
MAN, Chicago: Appreciate and thank you for invitation to 
banquet and regret inability to be present. With cordial 
greetings, W. S. Harvey, 

CENTURY, Fua., March 5.—J. E. Defebaugh, American 
LUMBERMAN, Chicago: I send greeting and best wishes and 
congratulations to the trade upon the bright prospects for 
the year. Sorry business prevents me the pleasure of being 
with you. WHITE, 

BittmMore, N. C., March 1.—J. E. Defebaugh, Chairman, 
Chicago, Ill—Dear Sir: Nothing, in fact, would give me 
greater pleasure than to appear as an advocate of conserva- 
tive forestry—lumbering with the view to relumbering— 
before so illustrious and influential a congregation as your 
meeting in Chicago in the early days of March is apt to 
assemble. I am much indebted to you for inviting me to 
address the meeting and to attend the banquet on Wednesday 
next. Still, just on the point of starting for Europe on a 
prolonged trip, it is quite impossible for me to leave Bilt- 
more. Thanking you again for your kindness and trusting 
that your meeting will be both pleasant and successful, con- 
solidating the western interests with those of the east, faith- 
fully yours, C. A. SCHENCK. 

BROOKLYN, N. Y., March 5.—J. E. Defebaugh, Toastmaster, 
Chicago: Please say to the members of the National Whole- 
sale Lumber Dealers’ Association that while unfortunately 
I am not with them in Chicago in person, yet in spirit I am 
always with them everywhere. RICHARD S. WHITE, 

President New York Lumber Trade Association. 

DetrRoIT, MicH., March 3.—J. E. Defebaugh, Chairman, 
Chicago, Ill—My Dear Sir: I beg leave to acknowledge with 
many thanks the cordial invitation to the reception and ban- 
quet of the lumber manufacturers and wholesalers of the 
west on the 5th inst. I should certainly run over for the 
purpose of enjoying the meeting if I were physically able, 
but regret to say I am not. a. ALGER. 

MINNEAPOLIS, MINN., March 1.—Mr. J. E. Defebaugh, 
Chairman, Chicago: I am in receipt of your kind invitation 
to attend the reception and banquet given by the lumber 
manufacturers and wholesalers of the west upon the occasion 
of the convention of the National Wholesale Lumber Dealers’ 
Association, to be held in your city on March 5 and 6. I 
thank you for the honor you have done me in placing me 
upon your honorary general committee. I regret that it will 
not be possible for me to be present on account of other 
engagements. Hoping you will have a full attendance and a 
profitable and enjoyable gathering, I remain, 

8S. T. McKNIGHT, 

JACKSONVILLE, Fua., Feb. 27.—J. E. Defebaugh, Chair- 
man, Chicago. Dear Sir: It is with much regret that we 
find ourselves unable to attend the reception and banquet of 
the lumber manufacturers and wholesalers of the west, 
on account of pressing business here on date named. We 
wish to express our appreciation, however, of the courtesy 
extended, and in extending our regrets sincerely hope that 
both banquet and reception may prove a big success and 
their results beneficial to all those fortunate enough to be 
present. CUMMER LUMBER COMPANY. 

BurraLo, N. Y., Feb. 27.—J. E. Defebaugh, Chairman 
Executive Committee, Chicago. Dear Sir: On my return 
from New York this morning I find your very kind invita- 
tion to attend the reception and banquet of the lumber 
manufacturers and wholesalers of the west, to be held in 
Chicago on Wednesday evening, March 5. I regret exceed- 
ingly that I am unable to accept this invitation, for I 
have many personal friends among the manufacturers and 
wholesalers of the west whom I should delight to meet, but 
I am so situated that I find it impossible to leave home 
for other than a business reason, owing to absence or sick- 
ness of several of our men. I feel somewhat like writing 
you as the young fellow did to his friend—‘Father has 
typhoid fever; mother broke her leg, and Sally has a 
baby.”’ I beg to assure you, however, that I am far from 
wishing you any such bad experiences as are indicated in 
the letter from which the above quotation is made. Please 
express to my good friends and acquaintances my kindest 
regards. C. W. GoopyYrar. 


St. Pau, MINN., March 3.—J. E. Defebaugh, Chairman, 
Chicago. Dear Sir: Your kind favor of February 26 with 
invitation to be present at the banquet in Chicago next 
Wednesday evening has been received. I wish to thank you 
and the committee for your invitation, but having been 
away for some time it is almost impossible for me to enjoy 
the pleasure which meeting with you and so many of my 
other friends would give me. Wishing you all a very 
pleasant time, F. H. Wr8YERHARUSER. 


SAVANNAH, GaA., March 3.—J. E. Defebaugh, AMERICAN 
LUMBERMAN, Chicago. Dear Sir: Referring to my declina- 
tion of the kind invitation of the AMERICAN LUMBERMAN to 
the reception and banquet at the Auditorium on Wednesday 
evening, March 5, I beg leave to assure you that same was 
sent with many regrets on my part. I had figured, as I 
hoped with some certainty and with ne little anticipation 
of pleasure, upon attending the meeting of the National 
Wholesale Lumber Dealers’ Association at Chicago, having 
been connected with lumber associations from the early 
‘70s, when the old Southern Lumber & Timber Association 
was formed, covering the then entire yellow pine district 
from Wilmington, N. C., to Mobile, Ala., and always feeling 
a deep interest in association work. Wishing the associa- 
tion every success in its meeting, and a most pleasant time 
at the reception and banquet, which I am sure will be the 
ease, Yours sincerely, Wm. B. STILLWweLtt. 


PHILADELPHIA, Pa., March 3.—J. E. Defebaugh, Esq., 
Chairman Executive Committee, Chicago—Dear Sir: Your 
kind invitation to be present at reception and banquet has 
been received. I regret very much I cannot attend, as I 
have just returned from the south and find that I have busi- 
ness engagements for this week which will not permit my 
absence from Philadelphia. Thanking you very much for your 
kind invitation, yours truly, ANDERSON GIVIN. 


PHILADELPHIA, Pa., Feb. 28.—J. E. Defebaugh, Chicago, 
Ill.: I am much obliged for your kind invitation to the bar- 
quet in Chicago on March 5, but find it will not be possible 
for me to be there. I am sorry, as I have a lot of friends 
in Chicago whom I should be pleased to meet again. 

; oe J. F’. MANGES. 
President Mississippi Valley Lumbermen’s Association. 


OTTAWA, CANADA, Feb. 27.—J. E. Defebaugh, Esq., Chi- 
cago: I received your letter and also the invitation to the 
banquet of the National Wholesale Lumber Dealers’ Asso- 
ciation, and regret exceedingly that I will not be able to be 
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at the meeting in Chicago or at the banquet. I can assure 
you that had I been able to do so it would have given me 
great pleasure to take the best care possible of the toast 
which you were going to give me the honor of replying to. 
BR. C. GRANT. 
MINNEAPOLIS, MINN., March 4.—J. E. Defebaugh, AMERI- 
QAN LUMBERMAN. Dear Sir: Upon my return from the 
south I am in receipt of an invitation to the reception and 
banquet to be held at the Auditorium tomorrow evening, 
for which I desire to express my most sincere thanks. On 
account of my absence for several weeks I regret to state 
that I am unable to avail myself of the pleasure which 
my attendance would give me. Again thanking you for 
your kindness and wishing you a most enjoyable time, I 
remain, Yours very truly, Cc. A. SMITH. 





THE ABILITY OF ORGANIZATION. 
(Continued from Front Page.) 


side of that which would naturally come to a man 
of his ability and standing. Politically he is a re- 
publican but not an intolerant one. As a comparatively 
young man, in 1872, he was appointed a delegate to the 
republican national convention at Philadelphia which 
nominated President Grant for his second term. At 
the age of 24 he was appointed on the military staff 
of Governor Alexander W. Randall, with the rank of 
colonel. He was married in 1865 to Miss Martha 
Wheeler, of New Haven, Vt. They have two sons, Ed- 
ward W. and Nathan, spoken of above, and three 
daughters. 


DOORS AND MILL WORK. 


—aeae—reoeor" 

The general demand for both stock and odd work con- 
tinues to increase and the factories and jobbing houses 
over the country which have been active all winter, with 
orders far ahead of their ability to deliver with any de- 
gree of promptness, are running further and further 
behind their shipments. The demand is somewhat spot- 
ted, it is true, but the trade total is enormous and there 
is nothing in the outlook that would indicate other than 
the busiest year the door trade has ever witnessed. Build- 
ing operations are active in both city and country and 
while present demand for mill work is way above the 
average, the outlook is for something which will dwarf 
all precedents. 





* * * 

Chicago distributers are busy without exception, some 
of them having as much as three months’ orders ahead 
and unable to accept any business for early delivery. 
Scarcely a single one of the Chicago jobbers is soliciting 
new business to the extent usually observed at this 
season of the year, but on the contrary is struggling 
with difficulty under the orders that come in unsolicited. 
In this way the jobbers are enabled to pick out the 
choice orders best adapted to their stocks and facilities 
and avoid the low prices that are still prevailing in some 
sections of the country. 

* ~ - 

The shortage in doors has not only not been allevi- 
ated but is becoming daily more pronounced. A few are 
well provided with No. 4 doors, but the demand is tak- 
ing away their stock faster than it can be replenished. 
The factories are unable to keep pace with the continual 
and heavy drain, not only because of its large propor- 
tions, but owing to the fact that they are not able to 
obtain a sufficient supply of the raw material. some of 
the makeshifts to which decor manufacturers are driven 
would be amusing if they were not so serious. In 
painted doors, for instance, it is claimed that as many 
as four or five different woods are being used in a 
single door. Stiles and rails are being made of spruce, 
fir, sugar pine, basswood, mountain pine or almost any- 
thing else that comes handy, to say nothing of yellow 
pine and cypress, while panels are usually made of some 
sort of pine. Some of the lighter hardwoods are being 
used in the painted doors, but where these substitutes 
are used there is an occasional kick on grade, although 
the door may be absolutely clear. 

* * * 


To cite an instance of the way the substitutes are 
coming in, a leading jobber recently purchased a large 
invoice of No. 1 doors, supposably white pine, but upon 
examination found that they were in part composed of 
Pacifie coast lumber. Although the doors were clear 
he found that he was unable to sell them for No. 1 and 
made his reclamation on the manufacturer, who con- 
ceded the point and the price was made to correspond 
with a No. 2 door. More recently, however, this in- 
creasing scarcity of white pine has compelled a more 
general substitution and doors made from other woods 
than white pine are frequently graded according to the 
rules specified for the latter wood. : 

* * * 

Probably one solution for the growing scarcity of 
white pine doors will be a tendency on the part of manu- 
facturers to cut factory plank into veneers and make a 
veneered white pine door. One of the leading manufac- 
turers in the north tried this a few years ago and al- 
though the door he turned out was equal to and in 
many respects superior to the solid white pine door, the 
derogatory efforts of his competitors discouraged the sale 
and he ceased manufacturing veneered doors. Quite 
lately, however, the agitation for veneered doors has 
again revived and it is not unlikely that veneered white 
pine doors will become the staple standard door of the 
market at an early day. 

* * * 

The glass situation is unchanged and prices are re- 
ported firm in all quarters. The American Window 
Glass Company recently declared its regular dividend 
of 14 percent on common and 34 percent on preferred 
stock. The combine seems determined to hold prices and 


its efforts thus far have proved highly successful. Stocks 
are not burdensome and there is a good demand for the 


output to date. 
* * * 


The spring-like weather which has prevailed during 
the past week over the country tributary to St. Louis, 
Mo., has been felt by those who cater to the builders 
and there has been an increased amount of work of- 
fered to the planing mills. There has been a very fair 
amount of winter building in St. Louis and, as the 
weather has been colder than ordinary, this was carried 
up to the point where the plastering was needed and 
then stopped. Now things are going ahead quite mer- 
rily and the call for mill work is causing more activ- 
ity in the factories than for at least three months. 
Still, there is complaint that there is not enough work 
ahead to permit of the operation of the factories on 
full time and there is such close competition for what 
is doing that prices are not entirely satisfactory. The 
indications for local work are very favorable, however, 
and the next thirty days-should give the factories all 
they can easily take care of. Country trade has also 
improved during the week and orders are fully up to 
the normal for the season. There has been some talk 
of a poor wheat crop in the southwestern country, but 
this has not affected trade and the indications are 


that it will not. 
- * * * 


The sash and door jobbers at Kansas City, Mo., and 
in that territory are feeling better than they did a 
month or two ago. The list of January 20 has been 
issued by all the concerns, and is now being pretty 
generally maintained. There seems to be a greater 
effort to maintain prices at this time than has been 
shown for the past year, and the jobbers there think 
that the spring business will be done on a fairly firm 
basis. The outlook for trade in Kansas and Missouri 
is fully up to the average, but there is some worry 
about Oklahoma and Indian Territory on account of 
the dry weather. The planing mill men say that 
the outlook for business has never been better, and 
notwithstanding the big trade they had in 1901, they 
are all preparing to do more business this year than 
they did last. Trade has not yet developed to a great 
extent, because of bad weather, but the mill men think 
that within the next two or three weeks they will have 
plenty to do. 

* * * 


“We have about all we can do” is the general report 
of the wood working factory men of Buffalo, N. Y. There 
is a better home demand for finished work of all sorts 
than there has been in several years. Mills that have 
been depending on eastern orders almost entirely are 
now turning their attention to Buffalo orders. An 
operator said this week that he was crowded wit  in- 
quiries from builders. They come from factories in the 
Black Rock district, which is especially active in that 
line now, with a hard winter just breaking up. If the 
rest of the country picks up this year as Buffalo is doing 
there will be no lack for consumers of mill work and it 
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Largest | 
Lumber ! 
Yard | 
in the | 


( 
World. 
HEADQUARTERS FOR ANYTHING 
IN THE LUMBER LINE. 
BPPRPAAAPA™™ r 
( 


No matter what your wants are, we 
can supply them from our stock here 
on a moment’s notice. Understand we 
have the goods on hand to deliver them 
at once; do not have to seek the lumber 
after we have sold it, delaying shipment $ 


etc. 
GOOD LUMBER 


some people say is scarce. We are man- 
ufacturing from our own stock, the larg- 
est White Pine left in this country; can 
furnish anything from Inch Shop Com- 
mon to Six Inch Uppers. 

We make a specialty of 


TIMBERS 


Can furnish anything from our yard 
here in all sizes up to an 18x18—6o feet 
long, both in Pine, Washington Fir and 
Yellow Pine; where quick delivery is re- 
quired, or in mixed carloads with other 
stock, we can furnish the same. ‘ 


SHORTS. 


STRIPS AND BOARDS 


Graded right. 
desirable. 


We are centrally located for making 
IMMEDIATE SHIPMENTS 


and carry in our yard in Chicago from 
FIFTY TO SIXTY MILLION FEET 
at all times. We are the only manufac- 
turers of lumber in Chicago handling 











Prices right. Very 





the product from the Tree to the Re- 
tailer. 
CORRESPONDENCE SOLICITED. P 
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Edward | 
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Hines } 
Lumber 


Co. | 


Lincoln St., South of Blue Island Ave., 


CHICAGO, ILL. 
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A large and complete stock 
of MICHIGAN CORK 
PINE LUMBER. 


WHITE PINE ONLY 


Inquiries for straight or 
mixed cars desired. 
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+ ROSS LUMBER CO,, st" 
rT WISCONSIN. 
Of Special Interest 


to Retailers. 
We Offer 


400,000 FEET OF NO. 2 
PIECE STUFF, 2x4 to 2x12 


SPECIAL PRICE on all or a round lot 
for immediate shipment. 











Also Following Special Items: 
6 INCH DRY NO. 4 STRIPS. 
8 IN. DRY NO. 1, 2 & 3 COM. BOARDS. 
1'4 INCH DRY BOX LUMBER. 


We are Headquarters for Bill Stuff, Heavy 
Joists and Timbers. Writetus............. 
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YEARLY SHIPMENTS FROM OUR ARBOR VITAE MILLS 60,000,000 FEET. 
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} Mershon, Schvette, 
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} Parker @ C 

| Parker @ Company | 

SAGINAW, MICH. 

7 ial 

7 | 

White Pine Lumber, 

> . 

2 Sash, Doors and Blinds, 

) ee OEE: ae : f 

White Pine and Basswood Mouldings, 
; : 4 t : : i 
White Pine Dimension Shingies, 
, ef ies , 

Lath, Pickets, Etc. 

) ( 

. é 

: We can furnish 

‘ : 

( 
| WASHINGTON | 

CEDAR au FIR BEVEL SIDING 

AND § 
4 
WASHINGTON } 

} CEDAR SHINGLES | 

) 

In Mixed Cars of Pine. 
Write us for Prices and don’t forget cur 
Dimension Shingles are the best in the ( 
market, 

wn | 

‘ SELLING OFFICES: 

418 Ferguson Bulding, - - PITTSBURG, PA. 

§ 915 Real Estate Trust Bldg, PHILADELPHIA, PA. 

§ Room401,18 Broadway, NEW YORKCITY,N. Y. 
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looks as if the country were all in line. There is no 
over production anywhere, from iron to produce. 
* * * 

A few days of springlike weather in New York has 
made holders look forward: to an early resumption 
of business and seems also to have given added life to 
the sash and door demand, which by no means needed 
it. Just now the inquiry for doors and moldings is 
brisk and all the factories are reported well filled with 
orders. Prospects are excellent, not alone for future 
trade, but for the firm maintenance of prices. 

* * * 

The sash and door jobbers of Boston, Mass., are sat- 
isfied with the present outlook, except the total inabil- 
ity to squeeze down the price on any item on doors 
of any description that are sold there. Everybody is 
on the still hunt for something new and startling in 
the way of door material, but they end by sitting down 
hard on pine, Washington cedar, cypress and white- 
wood. Pine doors, it goes without saying, bring the 
full association price, and the time is past when there 
is any dickering on this score. Cedar doors are eagerly 
seized upon by both the city jobber and the dealers 
throughout the smaller towns of New England, and 
very many more of these doors appear each week. 
Whitewood and cypress doors are equally strong at 
78 percent to 79 percent off the Eastern association list. 

* * * 

At San Francisco, Cal., there does not seem to be any 
let up in the demand for doors, either redwood or sugar 
pine. Redwood manufacturers especially report great 
activity and an increasing demand for doors. Within 
the last few days 3,200 redwood doors were sent from 
Eureka to Portland, Ore., for shipment east and several 
ears left Portland last week for eastern destinations. 

—_—eeerereoaaoraerer 
WOLF RIVER CONDITIONS. 

OsukosH, Wis., March 4.—The warm weather last 
week amounted to a breakup in the lumber regions, and 
while many are holding on hoping for at least a small 
extension of winter the cut, especially in hardwoods, 
will be short of expectations. So far as learned none 
have what they started out to get, while many are 50 
percent short. 

Lumber trade continues good at the advanced prices, 
all the factories are running full time on orders, and 
if the weather continues mild the saw mills of the Paine 
Lumber Company and Radford Bros. & Co. will start 
up next week and the Hollister-Amos Company mill the 
week after. The river here is nearly free from ice—an 
unusual condition at this season of the year. 


THE MARKETS. 


CURRENT MARKET CONDITIONS. 

The feature of the week, if there has been any, was 
the weather. Trade in the eastern part of the country 
was practically shut down by storms and high water. 
The floods and damage extended through from the Can- 
adian line practically to the gplf. In the whole south 
there has been more or less trouble of late with the oper- 
ation of mills and logging plants, though in the western 
part of the yellow pine belt conditions have improved 
within the last week. In the central north logging oper- 
ations came nearly or quite to a standstill, and there has 
been a good deal of anxiety on the part of the loggers, 
who have not yet finished their work, as to the outcome. 
The weather that has interfered with lumber manufact- 
ure and lumber handling has also of course interfered 
with outdoor consumption, but aside from that the use 
of lumber has not been much hindered, and the delay in 
shipment and receipt of lumber only serves to empha- 
size the market conditions. 

* * * 








The annual meeting of the National Wholesale Lum- 
ber Dealers’ Association in Chicago this week was in 
itself a grand symposium of lumber market informa- 
tion. There were gathered together the wholesale buy- 
ers on the one hand and the producers on the other, 
with the retailers of nearly all sections represented to 
verify the statements made. Except for some unfavor- 
able crop conditions in the southwest the outlook is 
everywhere promising. Retailers are expecting a large 
consumption in a building way. The hardwood men are 
satisfied that their troubles are over and that a balance 
has been restored between supply and demand, so tliat 
the trade of the -year can be carried through on a satis- 
factory price basis. The pine manufacturers are en- 
tirely serene, occupying an impregnable position. The 
yard wholesalers of white pine are about the only ones 
that are not entirely satisfied, and they simply because 
they find it difficult to secure the stock they need. 


* * * 


The western trade is momentarily in a little better 
shape than that of the east, due to better weather con- 
ditions and to a further advanced season. Yellow pine 
operators report a better demand for yard stock—a 
demand heavy enough to keep them from accumulating 
any supplies. Stocks continue to decline slowly and 
some curiosity is expressed as to how long that move- 
ment can continue. Though the business in yard sizes 
is large, the real activity in yellow pine is in special 
bill stuff, car materials and the like. The bill stuff 
demand verifies what is known from other sources as to 
the building activity, in the direction of warehouses, 
factories, stores etc. It looks as though this year were 
to be one of expansion in industrial and mercantile 
lines and preparations are now being made to that end. 

* * * 


Since the previous issue of the LuMBERMAN went to 


press the cypress men have advanced prices a dollar yr 
two. This action was taken in Louisiana, but it has 
been quite generally followed throughout the cypress 
industry. Some sections do not pretend to keep exactly 
on a level with the cypress association prices, but they 
follow their trend, This new movement in cypress 
comes as somewhat of a surprise, but on the whole it 
is accepted without much objection. The wood has never 
been put at a high price as compared with its prinei- 
pal competitors, and while the consumers would be olad 
to get it at the old prices they will probably stand a 
raise. If it should check consumption somewhat jit 
would be just what the producers wish, for demand js 
encroaching too much upon supply. 

> * * * 

The eastern woods, in spite of the bad weather conii- 
tions, continue in unbroken strength, unless it be New 
Kngland spruce, which some people say is easing up a 
little. It would not be strange if that should be the 
case with certain classes of stock, for the market is a 
uarrow one. 

* * * 

There is very little change to note in the hardwoods, 
the strengthening process which has been going on for 
months still continuing. The changes are not marked 
enough to be quotable from week to week, but in the 
course of a few weeks it is found that prices have de- 
cidedly advanced. Commen quartered oak, for example, 
which has until recently been one of the weakest items 
in the list, is now $2 or $3 higher than sixty days avo. 
The demand for all classes of hardwoods is demonstrat- 
ing to the satisfaction of both buyers and sellers that 
stocks are being reduced to almost a condition of sear- 
city. The little producers, who were so important a 
factor a year or so ago, have been well cleaned out and 
cleared out, many of them having gone out of business, 
and the stocks that now exist are for the most part in 
the hands of stronger holders, who appreciate their value 
and are disposed to get it. That accounts for the 
steady, even though slow, advance. But slow as the ad- 
vance has been, it has now come to a point where prices 
are on a satisfactory basis in almest every line, and 
any further advance would be in the nature ef anadul- 
terated profit. 

* * * 

The hardwood requirement is well distributed as to 
sections of the country and the classes of trade. Fur- 
niture factories are especially heavy buyers but are 
rivaled by the wagon, carriage and agricultural imple- 
ment shops. Every line of consumption, however, is 
active, for the industries of the country are prosperous 
and making more than ordinary calls for raw material 
of whatever sort. The building trade is consuming a 
fair amount of hardwood lumber for the season and 
the prospects are that as the new construction of the 
year becomes ready for interior finish there will be 
a very heavy requirement from this source. Already 
a good many of the better class of planing mills and 
finish shops are laying in hardwood supplies. 

* * * 

The Pacific coast has been having an unusual amount 
of wind and rain and snow for some time past—a com- 
bination which has seriously checked business and 
made deliveries lighter than at the corresponding time 
of last year. But this is merely temporary and the 
strength of the market is unimpaired. The redwood 
people advanced their prices about $2 a thousand. This 
started with the export trade, which is having a call 
for foreign shipments, and then extended to the local 
trade, The rains in California which have momentarily 
checked business guarantee a prosperous season, so lum- 
bermen can look forward to an unusual volume of trade, 
especially as never before have there been more people 
from the east going to that state to live. 

* * * 


In the Pacific northwest there is a very active call 
for timbers. Some large orders have recently been on 
the market. Cedar siding logs are high in price, Ta- 
coma reporting that they find a ready sale at $10. 
At such a price cheap lumber is an _ impossibility. 
There has been a little talk in the east of weakness in 
red cedar shingles, but nothing of the sort is reflected 
from the coast where the supply at present is hardly 
equal to the demand. Quotations are $1.85 for Stars 
and $2.10 for Clears. There is this to be taken into 
account, that under present conditions it will be im- 
possible to ship a much larger quantity of shingles 
this year than last so that the eastern market should 
not be over supplied whatever may be the conditions 
of production on the coast. Shingle logs are quoted at 
$8 to $8.50. 





Northern Pine. 


Chicago. Spring trade is active and all of the yards 
engaged in wholesale and retail lines in the city report 
an increase of demand that is not only in some instances 
taxing their ability to fill, but greater than their present 
resources can supply. The wholesale demand has picked 
up steadily since the beginning of February and such 
heavy drains have been made upon the visible supply 
in the local yards that assortments are almost as badly 
broken as they would be in ordinary years two months 
later, when lumber first begins to move by water. 

The retail yards are having a big trade locally and 
bills for residences, flat buildings and business struc- 
tures of all kinds are being submitted in greater volume 
than for many years, notwithstanding which there is 
quite an evident desire on the part of some dealers 
catering to this trade to absorb all the bills they can 
and get all the business that is going. This unfortunate 
condition of affairs tends to the demoralization of prices 
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and as a result some sales are being made in the city 
at prices which, when viewed in the light of prices at 
initial points, are simply ridiculous and cannot result 
otherwise than in disaster to the trade if they follow it 
up long enough. ; , 

Heavy shipments by rail from northern points have 
been arriving all winter and if they are not heavier now 
than they have been heretofore it is only because of the 
exhaustion of the northern stocks. Dealers who re- 
cently visited the north say that they are actually un- 
able to find any lumber for sale and the fact that so 
much lumber has been shipped out by rail from the 
wholesale ports this winter is bringing them to a realiza- 
tion of what is likely to happen in the next few months, 
for it is difficult to see how a famine can be avoided in 
some varieties of stock. A great many mills have been 
running their plants all winter and manufactured a good 
deal of lumber, but very little of this will be shipping 
dry before the opening of navigation. So much of the 
lumber intended to be brought forward by water has 
been shipped by rail that stocks at lake ports are lower 
than ever before known. There is consequently little 
chance that there will be any measurable quantity that 
can be brought down by boat in the spring except the 
stocks purchased last fall by the heavier shippers. 

Prices are wonderfully strong; and yet when the 
various phases of the situation are considered present 
values of lumber are not high. Lumber has advanced 
considerably less in proportion than have other staple 
commodities, but at this time the question is not so 
much one of price as it is of ability to secure the stock 
and this is what is worrying a large majority of lum- 
ber buyers as the spring trade begins to develop. 


Chicago Receipts and Shipments. 


Reported by George F. Stone, secretary of the Chicago 
Board of Trade. 


RECEIPTS FOR THE WEEK ENDING MARCH. 1 





LUMBER. SHINGLES. 

DB soo n.d ca reneis coeows nce anes wasn dsdeee cewcds 35,041,000 9,862,000 

1001.20. vcccccce cece cocccs cece cece cers cccccccece SUH OOU 2,511,000 

MNS 208 os ss adeuis qaiaasonesieaaede 11,987,000 7.351 ,000 
DO@CFEASE 2200 cc cc cc cece cccs cesccccncces 


RECEIPTS FROM JAN. 1 TO MARCH 1 INCLUSIVE. 
LUMBER. 
DOD. cvccccccccccccc cece cece cece ccee cece ceceses 236,066,000 




















Pi ooc ccapaca tence ede soem oGeskeUxke oat au dado ine 
FROTORGO «0.050202 cesccescces seeeeceeeeees 50,584,000 23,548,000 
DOECTOEBSC .-- 2 scccccccccececcces gadddeces 
SHIPMENTS FOR THE WEEK ENDING MARCH 1. 
LUMBER. SHINGLFS. 
Reshic- acer care VRewks owaedsewe 4 teen een anesadce ae 8,685,000 
DES. « on2ns Opr-daed Srmmaniadetgvenag ea ele baer de esene 16,213,000 3,254,000 
a. Koss nag dd weunen ecauenue Sedaee 6,094,000 5,431,000 
TR sxc sc ukdok dads Sent Meena eaiewe 
SHIPMENTS FROM JAN. 1 TO MARCH 1, INCLUSIVE. 
LUMBER. SHINGLES. 
PE cc citkond Jane Weeeaeneceustaneann eont eens A aieeits 145,451,000 50,675,000 
Bs vescorsenyeveel.ccde <eGsie wenv acne ened (seeues 116,288,000 31,361,000 
Increase. ------.-+-+ ete ee eee cone ceeenees 29,163,000 19,314,000 
PIGCTOGED « cos cece Sedvivccceccsaticece sess 
COMPARATIVE RECEIPTS FOR FEBRUARY. 
LUMBER. SHINGLES. 
Ws dciganditavadelennad snes. cacicere Seah oba cere 109,963,000 23,451 000 
|. STREET RT CETUS Tee Tee eT eee 87,932,000 8,054 COO 
TWOROGHE <5 = <<c coca <civesanvesscnegnnets SRORROOO, ISNT O00 
PIII 653 cancldone Gctelcevdanearwaeay 
COMPARATIVE SHIPMENTS FOR FEBRUARY. 
LUMBER. SHINGLES. 
| ER ee eee Pe Rr rete! 24 000 
(2 SRNR ee peer ere errr ero etree 11,802,000 
INCTCASE .-.- 0. 0s cece cece cece cece eeceees 13,186,000 12,726,000 
TIT un. vc ocd cicneres coieoaed aie és 


Minneapolis, Minn. Conditions in white pine con- 
tinue to show the greatest strength that can possibly be 
expected of the market on this commodity. Statistics 
for February just made public show a gain over the 
same month a year ago amounting to 4 percent in the 
total shipments from this market. While this is not a 
large gain, it is a source of surprise to most of the 
manufacturers for the reason that, owing to the higher 
prices and the shortage in supplies, it was anticipated 
that there might be a falling off until actual consump- 
tion should commence. In other words it was expected 
that a hand-to-mceuth policy would be pursued by re- 
tailers and such consumers as require lumber during 
the month mentioned. Instead of this retailers, evi- 
dently anticipating higher prices and a worse shortage 
than exists today, have bought for their future require- 
ments. In other words they have had full confidence 
in the situation and have bought as much and a trifle 
more than usual. 

The logging situation is becoming an important factor 
in the lumber market. Reports from logging camps all 
threugh the northern part of the state have been most 
discouraging for a week past, and in most localities 
the work of hauling has practically been abandoned for 
the season. The consequence of this action, fully thirty 
days ahead of the usual time for the discontinuance 
of, such operations, must necessarily resuit in a short- 
age of logs, especially if the sawing season is a long 
one, as it promises to be at the present time, and con- 
sumption is heavy as expected from the building plans 
in view. 

The interruption to logging aside from its influence on 
the market will also be a source of loss to manufactur- 
ers. There is no assurance that white pine demand a 
year hence will be as heavy as it is at present and 
that the market for lumber will be as strong. Logs 
have been put down under unusually heavy expense 
owing to the feeling that the market all through the 
season might be a strong one and that it would be 
profitable even if the cost of producing lumber was in- 
creased. Owing to these facts there is the possibility 
of a loss on these logs as well as the loss that will ac- 
crue due to the inability to supply the demand for white 








pine. From present prospects it is almost safe to as- 
sume that sawing operations may commence in this 
market the latter part of March and in one or two in- 
stances they may commence earlier. The river is al- 
most in readiness for the handling of logs now and 
work in this direction will be rushed as rapidly as pos- 
sible in anticipation of the possible premature opening 
of the sawing season. 

Shipments continue to be about up to the average 
during February. While no comparison is made thi 
week, owing to the fact that only five days are reported 
at the time of going to press, the average is a trifle 
over 1,000,000 a day, and this was the average during 





February. The table follows: 

Receipts. Shipments. 

WOOGIE 8.64 Shee dws 465,000 1,350,000 
TFN 6 itcentecanconauws 405,000 1,470,000 
reas 510,000 915,000 
PRUNE ce owes wreusce tn ees 735,000 2,085,000 
WOON e6. bss cudedcusocat 375,000 705,000 
WAI. ca, cecweceteuaat 2,490,000 6,525,000 
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Saginaw Valley. Dealers are trying to pick up stock 
at outside points to bring here, but the picking is poor. 
The manufacturers on this side and in Canada seem 
to have little unsold stock in hand and contracts for 
large blocks for future delivery have been.made. The 
trading here is confined to the yards, which are doing 
a satisfactory and seasonab!e business, while prices are 
strong. 





North Tonawanda, N. Y. White pine dealers continue 
to transact the unexcelled volume of business that has 
been coming their way apparently stronger with each 
succeeding week, and if the demand were to cease now 
they assert that they have enough orders on hand to 
keep them as busy as at present for another month at 
least. Cars are reported more plentiful again, conse- 
quently shippers are hustling to get out stock that was 
booked for shipment several weeks ago. It is generally 
acknowledged that cutting up items are more exten- 
sively broken than other grades. While stocks are be- 
coming somewhat depleted, dealers do not expect to be 
greatly inconvenienced in filling orders before lumber 
purchased in the west begins to arrive here with the 
opening of navigation next spring. Prices are firm. 





Buffalo,N.Y. There is no prospect of a lull in the 
demand for white pine. The only uneasiness now is on 
account of the supply, but although the actual move- 
ment has not been what it might have been all fear of 
a shortage before the lakes open has about disappeared. 
There is more of all sorts than there was supposed to 
be and it will not give out right away. It is true that 
all high grade pine is in such good demand that it will 
not be plentiful again until a better supply of it shall 
be laid in than was possible last year, which means that 
the price will remain firm, but there is no report now 
of advance. The trade still looks for an advance in low 
grade pine, but it does not come. Lath is very scarce 
and will be scarcer before the lakes will open. Prices 
are high. 

Boston, Mass. There is a lively enough demand for 
white pine here to take readily anything that the stock 
list offers at the list prices. This in itself is not saying 
much, for the stock list is sadly depleted, and no 
means have yet been discovered of making two carloads 
out of one. Buyers appear to have kept track fairly 
intelligently of conditions at the western points of 
supply, and understand fully the pronounced shortage 
of stock which exists there. The volume of orders, 
measured by feet, is of course somewhat small. Meas- 
ured -by the price, however, it is fairly up. 
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Baltimore, Md. There has been no change in the 
white pine situation during the past week. Values re- 
main about the same, with stocks more or less restricted 
and trade in the main quiet. The quotations are too 
high to encourage purchasing for future requirements 
and the supply is so limited that there is not much room 
for activity. The prevailing conditions, however, con- 
tain nothing discouraging and with stocks more liberal 
and values easier the movement may be expected to at- 
tain considerably larger proportions. The absorptive 
capacity of the market seems to be far larger than is 
indicated by the distribution. 
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Philadelphia, Pa. White pine continues in good de- 
mand which gradually grows stronger each day. Re- 
tailers having come forward to place a few orders has 
tended to swell the volume of business being transacted. 
There is no large assortment carried on by any one 
concern, everybody being more or less short on all 
grades. All through there is a steady price which 
can easily be obtained. 





Spruce. 





New York’ City. But little change is to be- noted 
from conditions of the first few weeks. The demand 
continues good and prices remain firm with arrivals 
quite light. While the bad weather of the past few 
weeks may not have been of any great advantage to the 
mills it has not affected prices. Eastern cargoes are 
strong at $18.50 to $20; wider widths, $19 to $21.50; 
state spruce firm at $28 to $31 for No. 1. 





Boston, Mass. There seems to be a little less disposi- 
tion on the part of the spruce men to make concessions 
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DRY WHITE PINE 


We Offer the Following Items in Liberal Quantities: 


6 feet, 6 inch, No. 3 & 4 Fencing. 

6 feet, Mixed widths No. 2 Boards, 

8 feet, 6 inch, No. 2 & 4 Fencing, 

8 feet, inch, No. 1 & 2 Fencing, 

8 feet, 8 inch, No. 2 Koards, 

8 feet, 8 inch and wider, No. 4 Boards, 
10 feet, 4 inch, No. 1 Fencing, | 
10 feet, 6 inch, No. 3 & 4 Fencing, 
10 feet, mixed widths, No.4 Boards, _ 
12, 14 & 16 feet, 4 inch, No. 3 &4 Fencing, 
12, 14 & 16 feet, 6 inch, No. 4 Fencing, 
12, 14, & 16 feet, 8 inch, No. 3 Boards. 
12) 14, 18 & 20 feet, mixed widths, No. 3 


Boards, 
14. 18 & 20 feet, mixed widths, No.4 
B 
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oards, ; 
18 feet, 6 inch, No. 4 Fencing, 
16 feet, 2x4 C. and better Norway. 
Defects mostly of a knotty 
type. Comparatively little 
sap. Fora cheaper shingle 


We also recommend the | 
following to be an HONEST 
No. 1 SHINGLE. Our Brand | try our CULL SHINGLES 
BEN J. GRAY *A*. branded No. f. 


Can Furnish Carload Lots Lumber and Shingles Assorted to 
Requirements. Correspondence and Inquiries Solicited bv 


RICE LAKE LUMBER 60., "ins" 
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MANUFACTURERS 


White Pine 


LUMBER, LATH, SHINGLES. 














W. A. HOLT, Vice-President. § 
J. G. KETCHAM, Secretary. 


| American Lumber Oo. 





WE HAVE FOR SALE: | 
A. W. No. 3 Boards White Pine. 
( A.W. No.4 Boards ‘“ = 
4 inch No. 3 White Pine. 
( 4inchNo.4 “ * ( 
8 inch No. I, 2 and 3 White Pine. 
: lO inch No.1,2and3 ‘“ So : 
IZinchNo.!,2and3 “ 

6 inch No. 3 White Pine. 

6 inch No. | and 2 White Pine in 
mixed cars. 

No. | White Pine Lath in straight cars. , 
: No. | and 2 White Pine Lath for ( 
( end filling. 

Send for special price on 

4 in. No. 1; 4in. No. 2; 4 in. No. 3. ‘ 

( Can be shipped rough or worked as desired. 
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Have at Mills and at Bay City 


WHITE PINE, 


HEMLOCK, NORWAY, 


READY FOR SHIPMENT. 
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‘F Wagstaff, 
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in price, for all signs point to a fairly early opening of 
the building season, and even now some holes are being 
made in the retail stocks. Beginning with the prepara- 
tions for summer cottage building inroads will be made 
on stocks in hand as soon as the first sign of the frost 
getting out of the ground appears. Some frames will 
commence to go up during the current month. The 
demand fcr houses will probably be better this year 
than ever before, and rents are beginning to keep pace 
with the advanced cost, thereby knocking out the last 
prop from under the pessimist who is afraid to build 
on speculative grounds. There is going to be, from 
present appearances, no shortage in the market, for a 
large cut is reported from the woods, and a good portion 
of this will get out for this year’s consumption. The 
market may be said to be fairly strong at the associa- 
tion base price, and the larger manufacturers have no 
disposition to sell a stick at any concession, much pre- 
ferring to hold the stock a little longer. 


White Cedar. 


Minneapolis, Minn. ‘The post trade continues sat- 
isfactory to local handlers but without special feature. 
Four and 5-inch rounds are in poor supply and with a 
heavy inquiry for these descriptions values are well 
maintained. Short poles are also in heavy demand 
with but short supply available. Reports from the 
logging sections indicate that unless the spring is 
unusually late contractors will not be enabled to make 
good their contracts, but will be compelled to leave a 
large amount of the winter’s work unfinished. 











Hemlock. 





Saginaw Valley. Stocks of hemlock are diminishing 
and the demand and volume of business are strong. 
Dry hemlock is by no means too plentiful. Boards and 
piece stuff sell at $11 and $12.50. 





New York City. This stock continues to rule 
strong on a $15 base. While nothing of an official 
nature has been announced it is believed that an advance 
of 50 cents will be made within a short time based on 
the present large demand and the steady market. 





North Tonawanda, N. Y. While some dealers have 
secured considerable hemlock by rail lately, most of the 
handlers of this stock are somewhat embarrassed for a 
lack of an adequate supply for the strong demand. 
Prices range from $13.50 to $14 base. 





Buffalo, N. Y. There is a steady demand for hem- 
lock in the city and eastward which is bound to last 
if the price shall be kept where it is. No advance 
has been made since last December, when the base of 
$13.50 was made. The fact that there is to be a liberal 
production of it for the coming season may so far dis- 
count the continued scarcity of boards that no higher 
price will be demanded. Every effort is apparently 
to be made to get in a large supply of Michigan hem- 
lock, which is used in this territory much more than 
it was formerly. . 

—eoeererorns" 

Pittsburg, Pa. A healthy demand at fair prices is 
the average state of this market and a further im- 
provement in shipments is looked for when the country 
districts recover from the floods which washed out 
dams, bridges ete. “ 





Philadelphia, Pa. Inquiries are coming in more nu- 
merously than for some time, but there is no dry stock 
to be disposed of at the existing prices. The mills are 
said to be in poor shape and this does not go far in 
reassuring the wholesalers. Prices are being held 
stiffly and are unassailable, but what the result will 
be cannot be forecasted by even the far-seeing. 





Poplar. 





Boston, Mass. ‘The poplar market keeps step easily 
with the rest of the market, and nothing but pronounced 
strength marks it. As far as reported no change in 
price is spoken of, but an increasing stiffness at $40 
to $41.50 tells a tale of big demand and more or less 
limited supply. All grades are equally strong, and 
the piles in the south are pretty completely cleaned up 
as fast as they are made, and the stocks in New Eng- 
land yards present the same picture. Squares are 
notably scarce and high, which stimulates a lively in- 
quiry for squares of other kinds of wood, which can be 
utilized for turned columns. 


PAPAL LL 


Baltimore, Md. Heavy rains, more snow and other 
accompaniments of winter have materially added to the 
difficulties of forwarding poplar from the mills to points 
of distribution. Under the present weather conditions 
it is well nigh impossible to do any hauling except 
over the best roads and it is correspondingly more dif- 
ficult for producers of poplar to supply the wants of 
consumers. Whereas buyers used to be rather exacting 
in their requirements, they are prepared now to take 
any lumber that is serviceable, even at advanced prices, 
and the manufacturers could dispose of far larger 
quantities if they were available. The outlook for a 
good spring trade is encouraging. 


Hardwoods. 





Chicago. Holders of hardwood lumber are not in 
need of much encouragement at the present time. Barely 
two months ago they were feeling rather limp and 
needed cheering up. They were repeatedly told, how- 
ever, that from the way consumption was going forward 
only one outcome could be expected and that would be a 
shortage of dry lumber and a consequent stiffening of 
the market. This condition of affairs was a long time 
coming, but from all indications it has become more 
intensified during the past four weeks, and the long 
delayed and greatly desired consummation has been 
reached. Stocks of all kinds of hardwoods, excepting 
in a few low grade items, are admittedly scarce and 
there has been imparted a backbone to prices that seems 
to have only started and none can see the finish. 

There are a few, no doubt, who will dispute the fact 
that the hardwood market has shown improvement and 
eccasionally one hears of offerings of stock at consider- 
ably below what he is inclined to think is a normal and 
general market value. It can be said, however, that 
the improvement in the hardwood situation is actual and 
positive, besides being quite general over the country and 
the buyer who willfully turns a deaf ear to these re- 
ports will have abundant cause to rue his pseudo-deaf- 
ness. It is always the case in an advancing market that 
prices are irregular and this is so at this time but the 
lower quotations are gradually disappearing and a 
higher plane of values is rapidly gaining a foothold. 

Quarter-sawed white oak has advanced not less than 
$10 from its lowest point and the demand has increased 
so enormously that there is even some hope on the part 
of manufacturers and dealers that quartersawed red oak 
will share in the improvement. As for plain-sawed white 
and red oak there is no doubt of a gain in general 
value and a decided decrease in supply. 

Basswood is looking up materially and clear stock is 
at a decided premium. 

White ash has come to be regarded as one of the 
scarce varieties of late and some sales that were recently 
made where over 1,000,000 feet changed hands were ef- 
fected at an advance of several dollars over previous 
quotations. 

eSeeeeaoeaeeaeere 

Minneapolis, Minn. From reports birch is fast be- 
coming a scarce article with local handlers of hard- 
woods. The latter part of last year holders of stock 
were anxious to unload their lumber and were willing 
to grant concessions to move stock. The demand for 
this description of hardwood has been steadily growing 
better during the past two months and sales have been 
large. It is probable that large stocks are still held 
by manufacturers at certain points, but much of the 
available stock has been moved and wholesalers are 
now well sold. Values have become firm, but it is 
probable that no advances will be made unless the 
shortage becomes more pronounced. Oak and _bass- 
wood are in heavy demand, with values extremely firm. 
Elm and maple are also moving freely at satisfactory 
prices. 





North Tonawanda, N. Y. The orders booked by hard- 
wood dealers last week were equal in number to those 
taken during any similar period in many months, and 
prospects for a continuance of the prevailing tone of 
the market are reported excellent. Prices are from $1.50 
to $2 higher on most items than a year ago and those 
items which are growing scarcer every day, due to diffi- 
culty in getting stock from producing districts and the 
exceptional demand, are scheduled for a further ad- 
vance, provided these conditions shall continue much 
longer. Soft elm, maple and birch are in especially good 
demand, with the last item becoming decidedly scarce. 





St. Louis, Mo. 
is decidedly bullish. 


The talk around town this week 

As each day passes it becomes 
more apparent that stocks are inadequate to the 
demand. The wholesalers are worrying considerably 
over the poor results of their efforts to buy desirable 
lumber, and they are redoubling their energies in that 
direction. Everyone speaks of how easy it is to 
dispose of lumber and how difficult it is to find dry 
stock of desirable thickness and grades. Further than 
this, it is reported that this condition prevails in 
other markets, assuring the dealers that other markets 
are not in a position to jump into their territory and 
fill up the factories. Salesmen traveling out of St. 
Louis are again receiving instructiens to advance on 
certain items and they are easily making these advances 
hold. Mail orders are coming in freely. 

The situation in the southern country tributary to 
this market has not improved to any marked extent 
and there is still complaint at the difficulties being 
contended with by the mills and by the buyers who are 
in readiness to ship lumber were the weather and rail- 
road conditions better. The receipts of this market, 
in consequence, remain on a very low basis and there 
is still much more lumber going into consumption than 
is coming in. The output of the mills, at least the 
smaller of them, is seriously reduced, and there is now 
little desirable lumber remaining in first hands except 
with the larger operators. The local receipts should 
be somewhat augmented from now on by the influx 
of that river stock which has been accumulating during 
the past three months. The ice is all gone out of the 
river and the majority of the packets and towboats 
will be placed in commission this week. 

The change that can be reported in the oak situa- 
tion this week is that there is a gradual betterment 
in the demand for common stock in both plain and 
quartered. It is stated by some of the local dealers 
that their sales during the past two weeks ran more 
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than half to common and that this is beginning to even 
up stocks so that buying is an easier proposition, as 
mixed lots can also be taken in instead of those which 
run entirely to uppers. This condition is quite a relief, 
as it gives promise of a spring trade which will not 
be as discriminating as was at first feared. In quar- 
tered lumber white is holding steadily to a basis of 
about $46 and $26. Red is also much firmer than it 
was a month ago, but the buyers still are looking 
for those lots only which run largely to first and sec- 
onds. In plain sawed stock a price of about $28 and 
$18 rules for l-inch in both white and red, while in 
thick stock $31 is being paid for white and $29 for 
red. ‘There is a strong call for bridge plank and 
similar classes of dimension oak and the prices range in 
the neighborhood of $18 f. 0. b. St. Louis. 

Gum and cottonwood are moving easily into all 
channels where these woods are used and values are 
on a very firm basis. There is some local speculation 
as to the probable effect of the opening of river navi 
gation, but this is welcomed rather than otherwise. 
Gum box material is selling at $10.50 to $11, while 
the furniture factories are paying $11.50 to $12 for 
the grade known as furniture common. Cottonwood is 
quoted at $15.50 to $16 for log run, which is the way 
the majority of the stock is sold on this market. 

Ash is in strong request and higher values are ex- 
pected by those who handle this wood in large quan- 
tities. Hickory is also improving and there is a 
ready market for much more than is coming in. Maple 
is rather slow sale, which can also be said of plain 
sawed sycamore, but quartered sycamore and 13-inch 
elm are improving. 





New Orleans, La. The hardwood market continues 
to improve, slowly but surely. Advices from the in- 
terior are all of an encouraging nature. The export 
movement is picking up, and the chances are that the 
next sixty days will see a marked betterment of affairs. 





New York City. Good stocks in any quantity 
are still reported scarce with a good demand for the 
better grades. Poplar and oak, both plain and quar- 
tered, are the leaders, although chestnut, maple, ash 
and birch are in fair call. The market is a strong and 
advancing one. 

Buffalo,N.Y. The good reports from the hardwood 
dealers continue. It appears that all members of the 
trade are in line on the advance and that all are going 
to hold on till it is a certainty. Hardwoods are not 
as high proportionately as white pine is and the con- 
sumer will pay better prices for almost anything in 
that line rather than go without what he wants. Oak 
leads the better feeling, with the lower grades doing 
quite as well as the best. It looks as though the over- 
stock of common and cull wil) be cleaned out right 
away. Demand for white ash is still moderate and 
there is as much beech and maple as the trade can 
get rid of, but there is a scarcity of almost everything 
else, with cherry, birch and chestnut going about as 
fast as they can be located. All “good” jobbers of quar- 
tered white oak are now asking more than $56 for 
inch, though the prices asked for other woods are not so 
uniform as they should be to insure best results. Oak 
is very scarce, hardly any one having a full assortment. 





Boston, Mass. The only change to be noted in the 
hardwood market in Boston is an increasing tendency 
toward firmness in all directions. There is hardly an 
item on the list which does not feel an added pressure, 
in some cases resulting in a slight increase in price. 
Those hardwood men who have stocks to sell are mighty 
well contented with the present situation, and others 
are working overtime trying to find something on which 
they can make a small profit. Returning travelers from 
the hardwood country, particularly in the region of 
quartered oak, admit that it is very hard to get any 
of this lumber which can be landed in Boston and sold 
for less than $65, if the wide is all left in and no 
manipulation of the stock takes place. One dealer, 
who has the reputation of handling extra nice stock, 
states that he has nothing to sell less than $67, and 
that he is getting this price. Of course there is much 
quartered oak brought in at figures nearer $60, ‘ut 
investigation would generally show that there is some- 
thing out about it. Plain oak is enjoying the same con- 
dition of lively demand that characterizes the quartered 
oak. Thick ash promises to be very stiff and high as 
time goes on, and is now sold as high as $48, while $45 
represents a good fair price for l-inch. Brown ash, as 
is to be expected at-this season, is scarce and difficu!t 
to get in shipping condition.. This is a situation which 
has confronted the dealer in brown ash for some time 
and presents nothing new. 

Dealers who handle good quantities of maple state 
that inquiries are plentiful, resulting in orders. fre- 
quently enough to make a good, satisfactory business, 
with prices unchanged, but the undertone strong. Birch 
is coming more and more into the market, and the large 
number of birch veneered stock doors which are now 
finding their way into the hands of the Boston dealers 
kas the added effect of stimulating inquiry for selected 
stock for trim and interior finish. The large mahogany 
plants of Boston are working away full time and have 
all they can do. There is no change nor has there heen 
any for a good while in prices, but a good volume of 
business satisfies any reasonable requirement in the 
mind of the dealer without additional price. 


—woeoonrn—rnaes 


Baltimore, Md. The hardwood trade conditions are 
much the same as they have been. Holders of stocks ex- 
perience no difficulty in finding takers at figures which 





yield a satisfactory margin. Just at present the mat- 
ter of greatest concern is how to supply the wants of 
consumers, the obstacles which confront the producers 
of other words being in large part operative with re- 
gard to oak, ash, chestnut ete. Furniture manufac- 
turers and other consumers are in the market to a 
considerable extent, and there is every indication that 
with more propitious weather greatly increased activity 
will develop. Prices are firm. The export business is 
still quiet, with signs of revival. English buyers show 
a disposition to meet the terms of the exporters part 
of the way, and the requirements there appear to be 
more imperative. 





Cincinnati, Ohio. Increased activity marked the sit- 
uation here and all lines of hardwoods meet with a 
healthy demand at firm prices. Dealers still entertain 
belief in a boom in the market and on this account sup- 
plies were offered rather sparingly, notwithstanding the 
fact that demands were made with an expressed willing- 
ness to pay the slight advance asked for. There was a 
noticeable increase in the demand for hardwoods from 
furniture manufacturers during the week. 


Pacific Coast Woods. 


Tacoma, Wash. Cedar continues scarce and very 
much in demand, with prices advancing, a $1 increase 
being reported. Cedar logs find a ready sale at $10. 
Fir logs are quite free, although the demand for fir 
continues with most of the saw mills running to their 
capacity and filled with orders. Timbers are active, 
the principal inquiry of this week coming from Pitts- 
burg, for 1,000,000 feet, running up to as large as 7x17 
by 94 feet in length. California is furnishing a big 
demand, the week’s cargo shipments from Tacoma to that 
state amounting to over 2,500,000 feet. The foreign 
market is fairly satisfactory. 

—eoee 


San Francisco, Cal. Receipts of lumber at this port 
for the week ending February 26, inclusive, were com- 
paratively light; 1,410,000 feet of fir and 3,047,000 feet 
of redwood, a total of 4,457,000 feet, besides shingles 
etc. The showing results from the bad weather along 
the coast, and with it the demand for building pur- 
poses keeps up. Stocks are consequently much lower 
in the yards than they have been for some time and in 
some cases considerable loss has been caused by these 
conditions. The market is very firm and many buyers 
are willing to pay more than list price in order to be 
accommodated. This- applies to fir and redwood. Fir 
manufacturers have advanced the price of common rough 
$1 a thousand, making common cargo rate here $13, 
and $14 for southern California ports. Export demand 
is generally good for redwood and fir. There is a big 
demand for redwood ties and the Humboldt mills ac- 
cepted an order for 50,000 merchantable ties last week, 
to go to South American ports. The price has been 
advanced $2. 











Kansas City, Mo. A number of the Pacific coast mills 
have advanced prices, effective March 1. The advances 
are as follows: Fir flooring and fir drop siding $1 a 
thousand, fir lath 50 cents a thousand, spruce and cedar 
lumber $1 a thousand. Advices have just been re- 
ceived here to that effect by prominent jobbers who 
handle Pacific coast lumber. The demand is good in 
this territory and further east and the inquiry is ac- 
tive. The mills as a rule are oversold several months 
ahead and stocks are broken; the result is, jobbers find 
it quite difficult to place mixed orders for prompt ship- 
ment and it looks as if this condition would prevail 
throughout the spring season. 





Southern Pine. 


St. Louis, Mo. The weather conditions have im- 
proved to a marked extent throughout the western coun- 
try during the past ten days and the effect upon the 
demand for building material from that section has 
been very marked. There are those who are expecting 
the report that the wheat crop is short to have some 
effect upon the situation, but this has not thus far made 
itself manifest and the indications are that trade will 
suffer very little, even granting that the reports are 
true. Reports come in that retail stocks are rather low 
for the season and the inquiries and orders being re- 
ceived show that an effort is being made to better them 
before the real spring puts in an appearance. The de- 
mand of the past week or so has strengthened up sev- 
eral weak places in prices and has caused a further de- 
crease in mill stocks of some items. As the first de- 
mand of the year is usually for small dimension and 
2x10 and 2x12 No. 1 and No. 2 common, these items are 
in the poorest supply and the majority of the whole- 
salers are calling for and are receiving an advance of 
50 cents over the list of January 4. There are others 
among the local wholesalers who are refusing all orders 
for this class of stock unless they are mixed with a large 
percentage of other material, as their mill stocks are 
almost entirely exhausted. The items of dimension which 
seem to be scarcest are 10, 18 and 20-foot lengths. 
There is a good call for flooring, but there is some little 
shading of prices on other items on the left hand side 
of the list. 

It is stated that the car situation west of the river 
has improved considerably during’ the past few: weeks 
and that there is also better service in the way of 
making quick deliveries but, strange as the situation 













Mixed Cars 


HEMLOCK and WHITE PINE LUMBER, 
BASSWOOD SPECIALTIES........ 
Including Siding Ceiling, Casing & Base 


Can be secured by sending orders to 


JOHN WEEK LUMBER CO., 


STEVENS POINT, WISs. 


We carry a 
Nice Dry 
Stock. 











Booth & Boud Lumber 60. 


WHITE PINE AND 
HEMLOCK LUMBER 


JAMES H. BOooTH, Pres’t & Treas. 
GEORGE H. BoyDb. Vice-Pres’t & Mgr. 
R. M. BoyD, Secretary, 


Saginaw, Mich. 























Hemlock Bill Stuff 


SAWED TO ORDER WITH PROMPTNESS AND DISPATCH. 
Our mill at Mellen, Wis., runs night and day, winter and 
summer. We have complete stocks of HEMLOCK and 
HARDWOOD LUMBER at our yards at Mellen, Wausau 
and Merrill, Wis. 


Address all Communications to our Merrill Office. 


GEO. E. FOSTER LUMBER CO. 


Merrill, Wisconsin, 
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SAWYER-GOODMAN Co. 
MARINETTE LUMBER CoO. 


Manufacturers of 


Pine, Hemlock, Hardwood 
LUMBER. 


We have no office in Chicago. Marinette, Wisconsin. 


Our only address is 




















: We can ship MIXED CARS of 


_ HEMLOCK LUMBER, 
BASSWO00 Siding, Finish, 


Ceiling, Casing, Base 
We Have Good Stocks of all of the above. 


LAMAR SEXMITH, Wausau, Wis. 


ELM& OA 
LUMBER. 


















HEMLOCK SPECIALISTS. 


We also have a limited amount of 4, 5 
and 6 inch Basswood Siding and 
Ceiling in mixed cars. Write—we 
would like to tell you about it..... 


B. F. MCMILLAN & BRO., 


McMILLAN, WIS. 




















We Don’t Take a Back Seat 


when it comes to 


HEMLOCK & LU MBER. 


HARDWOOD 


We are Manufacturers 
of and Dealers. 


W. A. OSBURN LUMBER COMPANY, 


Mills and Office at RIB LAKE, WIS. 
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It’s up to—You! 


If you want 


Special Bill Stuff 


12x12 up to 50 feet 
in length. 


Also a fine lot of 
2x4-12, 2x6-14 
No. 5 Boards. 
You can’t write too quick. 
We log by rail and run night and day year around. Our 
annual capacity is over 60,000,000 feet. 


Our new planing mill is equipped with the best modern 
machinery and our mill work cannot be excelled. 


EVERYTHING IN THE LINE 
OF NORTHERN LUMBER. 


Alexander & Edgar Lumber Co. 


IRON RIVER, WIS. 
Successors to LEA-INGRAM LUMBER CO. and LAKE SUPERIOR LUMBER CO. 
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C. A. PALTZER LUMBER C0. 


DEALERS IN 
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We have every facility for shipping your 
orders immediately on receipt. ND 
US YOUR ‘‘RUSH” ORDERS 


OFFICE AND YARD, CHICAGO 
. 
9O00000OOS 


Archer Ave and Quarry St., 


© 
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XN Wisconsin Cork Pine 


' CUT FULL WIDTH 
2 AND THICKNESS. 


OUR SPECIALTIES:—Pattern Lumber, 
Box Material, Factory Stock 
and Beveled Siding. 


RUST-OWEN LUMBER CO. 


Manufacturers & Wholesalers, 
Mixed Car Lots to the Retail Trade. We Drummond Wis 
, e 


Carry a large stock & complete assortment. 


100,000 2x4 UP, STRICTLY NO. | HEMLOCK, 


Bone Dry. Cut stock a specialty. 
Let us quote you, 


BADGER BOX & LUMBER CO., 


Grand Rapids, Wis. 








seems, there is a large amount of complaining coming 
from the Mississippi mills at the scarcity of empties. 
The chief complaining is being done by those who have 
large timber orders at the mills which should now be 
in transit according to the contracts and which are de- 
layed because of the car shortage. There is a tremen- 
dous amount of this special bill work, the mills are so 
filled up with orders of this character that it is hard to 
induce them to take any more at the present time. It 
is known that the St. Louis dealers never before had 
such a large amount of this class of business at this 
season of the year and the good point in it all is that 
the future shows the promise of much more. Car and 
railroad material are also in excellent request. 
roe 

Chicago. The condition of the local pine market 
is practically the same as during the past two or 
three months, with possibly a little more pressure 
of demand for various items, a growing scarcity of 
supply in all goods of a staple character and a hard- 
ening of prices on practically everything in the better 
grades. The demand for heavy building timbers is 
unprecedented in the history of the trade and the rep- 
resentatives of southern mills in this market are 
fairly groaning beneath the burden of orders of that 
description, with every mill that caters at all to this 
class of business crowded with rush orders. The same 
is true of railway material of all kinds, including ties, 
which are wanted to an extent that so far as known 
has never been equaled, one order alone now in the 
market calling for 32,000,000 feet of standard ties. 
Car siding, car roofing and everything else in the way 
of car and railroad material is in fully as great de- 
mand as it has been at any time in the past several 
years. 

Just now the yellow pine men are having a fine 
demand for yard stock of various kinds, the scarcity 
of white pine and other northern lumber causing a 
natural and decided shifting to the southern product. 
This demand is reported by dealers in this territory 
to be growing every day, as the retail trade is only 
meagerly supplied with stock and anxious to replenish. 

Crop prospects in the southwest are reported to be 
somewhat dubious on account of a lack of rain in some 
sections, but no fear is entertained but what there 
will be at least an improvement over last year in this 
respect. It is rather early, moreover, for anybody to 
worry over so doubtful a contingency as this. 

Prices are right at the top of the list on almost 
every item, although there are a few varieties of low 
grade stock that probably can be purchased at less 
than the list. 

——orrerrrr~n 

Kansas City, Mo. The latest reports from the south 
are to the effect that better weather prevails at most 
mill points and more yellow pine is being cut at this 
time than a week ago. For the past month bad weather 
has very seriously hampered mill operations, but it is 
hoped that from this time on there will be no serious 
trouble and that during the next few weeks the mills 
may be able to improve their assortments. All of the 
mills are comfortably supplied with orders and ship- 
ments are being delayed to a considerable extent, due 
more at this time to a lack of motive power on the 
various lines than to lack of cars. The assortment is 
reported to be badly broken, as has been the case for 
months, and while it is possible that some improvement 
will be made before the spring rush is at hand none of 
the yellow pine manufacturers expect to get stocks into 
a satisfactorily assorted condition this season. Prices 
are reported satisfactory at this time. A meeting of 
the price list committee of the southern manufacturers’ 
association was held at St. Louis on February 24, and 
the situation discussed. The opinion prevailed that the 
market was in good shape and the committee recom- 
mended no change for the present. 

New Orleans, La. Yellow pine manufacturers are 
more than pleased over the way their business is de- 
veloping. The spring trade is well under way; orders 
are coming in at a gratifying rate; prices are being 
well maintained, and there is a splendid tone to the 
market. Cars are much more plentiful than they have 
been for five months and shipments are being made 
promptly. 

PAPA AIA 

Pensacola, Fla. During last week and the week be- 
fore quite a number of specifications of timber, mostly 
in small lots from manufacturers who only get it out 
in small quantities, came on the market. The holders, 
being anxious to get returns from this timber as soon 
as possible, sold for anything they could get and most 
of it brought the small price of 13% cents, some of it 
going as low as 133 cents basis price. In consequence 
of this, at their meeting last Tuesday morning, the 
shippers’ association reduced their maximum _ price 
as follows: 13-cents basis price for timber 25 feet aver- 
age and below, 134-cents basis price for 274 feet aver- 
age and 14-cents for 30 feet average and up. However, 
small lots are being bought for less than these figures. 
With these facts before them and timber at 15 cents 
and 16 cents at Mobile, and as scarce as it seems to be 
there, it is remarkable that some of the Mobile export- 
ers have not sent a cargo out of this port. There are 
about 7,000 to 9,000 pieces of timber in brokers’ 
hands here that are being held for 14 cents basis 
price, being therefore one to two cents below Mobile 
prices. Hewn has been sold last week for 124 cents 
and 12? cents basis price. The South American mar- 
ket still presents a fairly good demand at fair prices 
as does also the Cuban market. One or two of the 
smaller mills are each week added to the list that are 
wholly or in great part diverting their cut to the in- 
terior markets, 





New York City. This stock continues in active 
demand. The mills are reported to be full of orders 
and hard schedules are difficult to place. As for the 
easy schedules a different story is to be told, but special 
bills are not wanted. Prices continue firm. 

PAA 

Boston, Mass. Hard pine flooring seems to be rest- 
ing on its oars for the present. Whether this is a brief 
period of catching the breath preparatory for another 
spurt, or whether the high limit has been reached, 
presents a good subject for a guessing contest. One 
man’s guess is as good as another, but meanwhile the 
yards which have no over supply on hand must buy 
for their immediate wants at any rate, and the lumber 
is moving freely. The situation is easier in regard 
to big timbers, also. 


Philadelphia, Pa. Once more the yellow pine men 
are experiencing shipment troubles after a short respite 
from the car shortage. There is no apparent tendency 
to depart from the new list prices; they are being ad- 
hered to strictly. There is a demand for piece stuff due 
to the activity in building circles. The mills are still 
piled full of orders and the wholesaler is having his 
troubles in satisfying his customers. 








North Carolina Pine. 


New York City. All grades of North Carolina pine 
and all kinds of the stock, no matter what its designed 
purpose—box as well as rough and dressed stock of a 
more expensive nature, are in busy demand, with figures 
well maintained and advances likely. 

PAPAL 

Boston, Mass. North Carolina pine values are just 
about holding their own. There is perhaps a lessen- 
ing tendency toward higher prices, but so far as noted 
there is no one yet found who cares to make any con- 
cession, and a careful survey of both ends of the busi- 
ness warrants the belief that there cannot be for the 
present any lowering of values. Salesmen are still en- 
joying life, taking orders right off the bat without dif- 
ficulty, and finding plenty of time between whiles to 
count up their sales and marvel and rejoice thereat. 
The lumber is coming along freely, and but little of 
it reaches this market unsold. A fine cheerfulness pre- 
vails right from the stump to the yard. It is an old 
story now to use North Carolina pine freely in place 
of spruce for boarding, roofers etc.; many frames even 
are sold in North Carolina pine. 

PPPTIIISI™ 

Pittsburg, Pa. Prices are being held absolutely 
to the new list, and considering the extremely bad 
weather for yard men, orders have been coming in 
very freely. The mill people are away behind in 
their orders on shipments and are unable to accumulate 
anything like a normal stock. With a few days of 
decent weather the North Carolina mills will exper- 
ience a most active market. Three and one-half face 
No. 3 flooring and 10 and 12-inch box are scarce. 








Cypress. 


St. Louis, Mo. The event of the past week has been 
the advance in prices, which was so general in its char- 
acter as to affect all dealers in cypress commodities. 
Probably St. Louis is less affected than any other of 
the large markets because of the large amount of Mis- 
sissippi and Arkansas stock which always comes in in 
sufficient quantities to make itself manifest in prices. 
This, and the fact that we have river navigation, gives 
St. Louis a lower basis of values than the other mar- 
kets. But things are so firm at the present time and 
stock is so eagerly being sought after that the advance 
of last’ week will undoubtedly be just as effective as 
in other markets. Everyone handling cypress is in the 
market for more stock for a first chance at it. The ice 
is now out of the river and the boats are starting out, 
which means that the receipts of cypress will be some- 
what heavier than they have been for several months, 
as deliveries have long been due on stock sold last fall. 
Both in the yards of the dealers and of the planing mills 
stocks are badly broken and an increase in the movement 
in this direction is badly needed. 





PAO 

Kansas City, Mo. The cypress manufacturers have 
made a stiff advance, becoming effective March 3. ‘This 
advance ranges from 50 cents to $2 a thousand, and 
covers pretty nearly all grades and sizes of cypress lum- 
ber. This is rather a surprise to the lumbermen at this 
point as they had not looked for any further changes in 
the cypress market fot the next sixty days. The de- 
mand from this territory is probably no greater than 
usual at this time of the year, but the jobbers have 
hooked from 25 to 35 percent more business for the 
first two months of this year than they did during the 
first two months of 1901, and quite a respective amount 
of this business is coming from Nebraska and Iowa, 
where heretofore cypress has been practically an un- 
known quantity. The outlook in Missouri and Kansas 
for the cypress trade is considered better than ever be- 
fore, and shou'd Oklahoma get some good rains in the 
near future the chances are that more cypress will be 
sold there this year than any previous year in the his- 
tory of the territory. 

—_—ororarnw" 

New Orleans, La. There is not a single disturbing 

factor in the cypress market. Every day sees an in- 


creased volume of business, and conditions are such 
that every order is being handled promptly. There is 
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no particular section from which the orders are coming. 
The demand is brisk from all over the country and 
this year’s percentage of increase over the business of 
last year is being well maintained. 

PAPAIN 

Chicago. The cypress men are busy, some of them 

having more of a demand than they are able to handle 
comfortably. There is quite a call at the local yards 
for cypress for interior finish and general mill work 
purposes and assortments in the hands of dealers are 
none too good. This demand is steadily increasing and 
dealers are preparing to secure heavier stocks to meet 
it. The same condition of things is shown through- 
out the northern territory, as this year, to a greater 
extent than ever before known, cypress is going into 
consumption in sections where it has never before 
appeared, penetrating even the states, like Wisconsin, 
where white pine is the leading manufactured product. 
Prices are being maintained firmly and dealers will 
not listen to anything below the list, with a few items 
for prompt delivery selling above the figures established 
by the association, 

PAP PDD LISS 

New York City. There is still a good inquiry noted 

and reports from the’ mills are most satisfactory. 
Stocks are none too ample and yet at the same time no 
scarcity is noted, while prices remain firm, and if 
anything the tendency is to harden still further. 

PPP I 


Buffalo, N. Y. The strong condition of the cypress 
trade was emphasized last week by an order from 
leading Louisiana mills to mark up practically every- 
thing in that line, with following specifications: Tank 
stocks, firsts and seconds and selects, $1 advance; A 
and B bevel siding, 50 cents; C and D, no change; 8 
ceiling, 50 cents; 43-inch ceiling, 75 cents; § ceiling, $1; 
flooring, drop siding, { ceiling and short flooring, $2; 
6-inch strips, rough or dressed, A and B, $3; C, $1; 4- 
inch finish, A, B and C, $1. There is a good demand 
for all cypress -here, though the trade is not usually 
carried much further than boards and such cuts as are 
suitable for mill work, as carpenters have not taken 
to it as a substitute for white pine very generally. 

PPP II I" 


Boston, Mass. The cypress market has remained 
in statu quo for some months now, and the condition is 
most satisfactory as judged from all points of view. 
There is a good, steady demand and none too much on 
the market, although a comfortable supply constantly 
going and coming to suit all requirements. Cypress 
men have shown themselves in times past to be cool 
and conservative and are not prone to invite a flurry, 
preferring twelve months of steady business at good 
clean margins of profit, to a month or two of bound- 
ing prices and uncertain deliveries. 

PAPAIN 


Baltimore, Md. Cypress stocks are by no means ex- 
cessive. On the contrary, the distribution would have 
attained a more impressive volume if lumber had been 
less difficult to obtain. With the removal of the ice 
embargo the receipts are likely to increase and trade, 
which has. been rather quiet for some time past, will 
become more spirited. The inquiry for cypress is fairly 
active and values are well sustained. Open weather 
may be expected to bring an improvement in business. 

PADD I III 


Pittsburg, Pa. Telegraphic dispatches to this mar- 
ket report an advanced list to take effect at once, 
rating at from $1 to $2 a thousand. The demand for 
cypress is so large that the advance will be readily 
accepted by anxious buyers. 





Shingles. 





Minneapolis, Minn. The market has not changed 
materially over last week. White cedars are quoted at 
the list price of $2.75 f. o. b. Hermansville and the de- 
mand is reported to be heavy with the mills well sold. 
Red cedars hold at about the same figures as one week 
ago. Stars are quoted from $2.60 to $2.65 with clears 
at from $3 to $3.10. The demand is fairly good for 
this time of the year, but dealers seem afraid of the 
market and are not ordering in as large amount as 
might be expected from the fact that a heavy con- 
sumptive demand will probably be experienced with 
the opening of spring. Advices received from the coast 
indicate that there is little weakness in the market 
and that manufacturers are decidedly in favor of an 
advance. A meeting will be held by the mill men on 
March 15 and at that time action will be taken, but it 
now seems probable that until that time the local mar- 
ket will hold firm at present quotations. Shipments 
to the local market are somewhat heavier than during 
the latter part of February and a larger number of 
cars are available at this point for immediate shipment. 
The number of these cars has not as yet been suf- 
ficiently large to have a bearish effect upon the market 
and local handlers are not predicting any weakening in 
It is apparent that retailers 
are watching the market closely and are prepared to 
take advantage of any concessions in prices which may 
be granted to them under the present quotations. 

cee" 

San Francisco, Cal. Receipts of shingles for the 
week were 4,412,000, all for local consumption, none 
for the east. Demand is good. Most mills are running 
to their full capacity and all are preparing for ship- 
ment east, but not nearly as many were manufactured 
in the last two months as were expected. The mills 


generally will start up again in March or April. A 
good demand from the east is looked for in the spring. 
rrr 

Kansas City, Mo. There is a slight improvement in 
the demand for red cedar shingles, and inquiries are 
more numerous than they have been. A week of settled 
weather is expected to result in quite a rush of orders 
for shingles. The mills on the coast are starting up and 
in a short time will be running in good shape. There 
are, however, no stocks in the hands of any of the manu- 
facturers, and with very few exceptions they are badly 
behind on their orders. The jobbers here continue to 
accept orders only for shingles they have in sight or in 
transit, as they say the situation on the coast is too 
uncertain to warrant them in promising their customers 
shipments unless they know absolutely that the shingles 
are ready to be loaded and will go forward promptly. 
Prices are firm and the manufacturers claim that they 
will be higher as the season advances. 

New Orleans, La. The shingle situation remains 
unchanged. Prices are firm to a degree and the mills 
are taxed to fill orders. The spring trade is taking 
every shingle in sight and the accumulation of stocks 
is impossible. 

Buffalo, N. Y. There is a quick increase in the de- 
mand for shingles, as soon as there is sign of the break- 
ing up of winter, and though it is not yet large it is 
enough to assure the trade that there will be all the 
call for shingles that are likely to be turned out. Best 
rift-sawed 18-inch hemlock shingles, with 30-cent freight 
paid to New York points, are quoted at $3.15 to $3.20; 
red cedar perfections, same, $4.35, and clear pine, $3.75. 
There is practically no 18-inch pine to be had anywhere. 
Stocks will be very low till after the lakes shall open. 

Buffalo, N. Y. The red cedar shingle market con- 
tinues very firm, with a supply which is not equal to the 
increasing demand. Quotations are $1.85 for Stars and 
$2.10 for Clears, the principal demand being for Stars. 
Shingle logs are still scarce and are ruling strong at $8 
and $8.50 at the landings. 


~~ 


Boston, Mass. Shingles are steady, and, as far as 
the west coast variety goes, are fairly out of sight. 
New Brunswicks sell for $3.50 to $3.60, while the best 
grade of Washington shingles are as high as $3.85. In 
localities where they have become acquainted with this 
shingle, even this is not a prohibitive price, but it is 
useless of course to try to pioneer this shingle into a 
new market at any such figure. In fact in most cases 
the Washington cedars are eagerly seized upon before 
they reach the far east. 





Cooperage. 





The cooperage market shows no sign of improvement, 
and there is small reason to expect any for some time 
to come. Stocks are ample, demand slack and prices 
easy. 

eee 

Minneapolis, Minn. The chief interest in the local 
cooperage market centers in heading. Several weeks 
ago a large amount of stock was placed on the market 
by small manufacturers and as a result a marked 
weakness in prices was developed. Now that a greater 
portion of this stock has been sold values are strength- 
ening and an advance is in prospect for the near future. 
Heading is today quoted at 5 cents, but this price is 
well maintained by all the heavy producers and but 
little concession can be secured by purchasers. It is 
predicted that as soon as the mills are in full opera- 
tion quotations will advance and again reach the level 
of two or three months ago. Patent hoops are strong 
with a good demand and quotations are unchanged 
over one week ago. Staves are in light supply and but 
few offerings are now made through local handlers. 
Quotations range from $8 to $8.25. From all reports 
most unsatisfactory conditions rule in the producing 
sections. In Wisconsin the recent warm weather has 
made it impossible for loggers to pursue their work, 
while in upper Michigan the snow is reported to be 
fully four feet deep on the level and it is only with 
the greatest difficulty that hauling and skidding can 
be accomplished. Manufacturers are firm in their pre- 
dictions of a strong market for cooperage stock in the 
near future. The local flour mills have been in irregu- 
lar operation during the past month, but it is expected 
that March will be much more active in anticipation of 
the opening of navigation on the lakes. 

—_—ererrr 


St. Louis, Mo. Careful local inquiry brings out 
the information that there has been little change in 
the situation since last report. Conditions are very 
unsatisfactory from a dealer’s point of view and the 
indications do not point very strongly toward better- 
ment in the near future. In some lines there is a grad- 
ual change for the better, slack barrel stock, for in- 
stance, but this is a slow development and seems to 
be entirely dependent upon the weather. There is abso- 
lutely no change in the demand from the packers and 
there is too great a variance between the prices they 
are willing to pay and the prices the dealers are 
willing to aceept for much to be accomplished. One 
point that is noticed is that little stock is coming 
in and that stocks are not increasing, despite the 
light sales. It is stated that there is not a great 
amount of cooperage material remaining in first hands 
and the belief prevails that this will soon begin to 
have its effect upon the situation. 











BF =6OCWWHIITE CEDAR “SE 
Bradley-Watkins Company, 


729 Lumber Exchange, MINNEAPOLIS, MINN. 


We have the Largest Assortment 
in the Country of 




















White Cedar Posts and Shingles. 


Also Railway Ties, Timber, Piling, Telegraph and Telephone 
Poles. Write us for anything herein mentioned. 


OUR CEDAR YARDS ARE AT 
Cardigan Junction, near Minneapolis, 
Spaulding, Mich., Sault Ste. Marie, Mich. 


OUR SHINGLE MILLS ARE AT 
Sault Ste. Marie, Mich. 
Spalding, Mich., Rex, Mick 
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Fowler-Jacobs : 
Company, : 
POSTS, POLES, 
SHINGLES, 


PILING, TIES, 


Send inquiries to Chicago Office. 





Branch Office and Yards, 


Gen’! Office, Fisher Bidg., 
, WASHBURN, WIS. 


CHICAGO, ILL. 
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MICHIGAN CEDAR &LBR.CO. 
MENOMINEE, MICHIGAN. 
| Ihe MIXED CAR TRADE Ajj 


SOLICITED. 














Want Some Posts? 


We have large stock of 7 to 9-inch quar- 
ter round and 5, 6 and 7-inch half round 
posts, for prompt shipment. 


WHITE MARBLE LIME CO., 
Manistique, Mich. 























EVERYTHING IN 


WHITE CEDAR 


DELIVERED ANYWHERE. 


W.C.B. Palmer, - Chicago. 














Street Railway Ties ("sist fatto 
last winter's cutting, and can 
Our Specialty. .... 








fill, orders promptly at mar- 
ket prices. Write for prices. 





IN WHITE CEDAR TIMBER 7 FOOT. 


} PERRIZO & SONS, Daggett, Mich. 
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If so you should have the 
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g ity on Lumber Credits. 


It Contains the Names of Concerus Engaged in the Following Lines, 
Together with their Financial Standing: 


S—Cedar Posts, (Dealers and Manufac- 
turers), Interior Finish Manufacturers, Moulding Manufac- 
turers, Lumber Dealers, wholesale and retail, Planing Mills, 
se Saw Mills, Sash, Door and Blind Dealers and Manufacturers, 
** Stair Builders, (Operating Mill), Wood Box Manufacturers, 
* Hardware Dealers, carrying stock of sash, doors and blinds. 

% ACTURERS of Agricultural Implements, Cars, 
% Carriages, Furniture, Chairs, Coffins, Desks, Ladders, Mowers, 
% Organs, Parlor Frames, Pianos, Plows, Reapers, Refrigerators, 
*% School and Sewing Machine Furniture, Show Cases, Store and 
Office Fixtures, Trunks, Veneers, Wagons, Wood Floors and 
Mantles, Wood Pumps, Woodenware, Wiad Mills. 

3 The Book is also a Bank Directory, Railroad Guide, At- 
se 4torney’s List, Express Directory, etc. Contains more 
* names and information than any other publication of the 
kind. Published in January and July and covers the 
United States and Manitoba. Thoroughly organized col- 
lection department in connection. Claims collected any- 
where. Try us. 


Lumbermen’s Credit Association, 


Saention thie Paper. Suite 911 Tacoma Building, CHICAGO. 
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AMERICAN LUMBERMAN. 





Marci 8, 1902, 











Advertisements will be inserted in this department 
at the following rates: 


For one week, . - . 25 cents a line. 
For two weeks, - : . - 45 cents a line. 
For three weeks, - . - 60 cents a line. 
For four weeks, - - - 75 cents a line. 


Nine words of ordinary sinits make one line. 
Heading counts as two lines. 
No display except the headings can be admitted. 


Remittances to accompany the order. No extra 
charge for copies of paper containing advertisement. 
Copy must be in this office not later than Thursday 
morning to secure insertion in Saturday’s paper. 


Wanted: Cmployees | 


WANTED—A MAN TO CONTRACT OR 








Superintend the construction of ten miles of narrow gage 
logging railroad in Nicholas county, W. Va. This road 
will = Tico ve be built with wooden rails, on which geared 


engines will be used. Work must be done immediately. 
ROANE & CURLL LUMBER CO., Weston, W. Va. 


WANTED—STENOGRAPHER 
At Chicago wholesale yard; one thoroughly conversant with 
the lumber business. Address, stating age, experience and 
references, “K. 9,” care of AMERICAN LUMBERMAN. 


WANTED-—SAWYER, SETTER 
Steam set works, edgerman and trimmerman for new Allis 
single band cypress mill in south Georgia. First class men 
only and prefer men with white pine experience. 
Address “GEORGIA,” care of AMERICAN LUMBERMAN, 


‘WANTED— COMPETENT MAN 
To sell yellow pine lumber through Indiana and Illinois; 
one already on the road preferred. Must furnish refer- 
ences. 
Address we ee | rds 


WANTED. 
Competent saw mill machinery salesman; one who can 
make mill plans, etc. State experience and salary expected. 
Address “K. 2,” care of AMERICAN LUMBERMAN, 


WANTED - FIRST CLASS FILER 
Must be able to file band saws and look after all saws and 
knives in general in filing room; state age, experience and 
wages wanted. Address 
G. B. LEWIS CO., Watertown, Wis. 


WANTED—FIRST CLASS CIRCULAR SAWYER 
In circular and gang mill. Well located in Arkansas. Pays 
$5.00 per day, mill time. 

Address “K, 4,” care of AMERICAN LUMBERMAN. 


WANTED—A COMPETENT MAN 
To install for us a portable band saw mill. Must be thor- 
oughly familiar with this kind of business, energetic and 
strictly sober. Write us, stating terms and send references. 
ROANE & CURLL LUMBER CO., Weston, W. Va. 


; WANTED-—FOREMAN 
For a wood tank factory: one who understands taking care 
of woodworking machinery and working men;* must be 
sober; give age, experience, reference and salary wanted. 
Address “TANK FACTORY,” care of AMERICAN LUMBERMAN, 


WANTED—FIRST CLASS MALE STENOGRAPHER 
And office assistant, of experience in lumber manufacture, at 
saw mill plant, Charleston, S. C. State experience, refer- 
ences, wages wanted. Address 

H. W. BLAKE, 








care of AMERICAN LUMBERMAN. 




















Box 615, Charleston, S. C. 
WANTED—MILL FOREMAN 

For hardwood mill, a man acquainted with the business and 

willing to work. Address P. O. BOX 17, Delaplaine, Ark. 


WANTED-BOOKKEEPER 
For retail lumber yard business handling building lumber, 
millwork and extensive stock fine hardwoods ; must have 
good general knowledge in this class of business and furnish 
with reply names of former employers; also state salary ex- 
pected. Address “PITTSBURG,” care AMERICAN LUMBERMAN. 


WANTED—FOREMAN 
for sash department, dowel door department, blind depart- 
ment and column turn. Stock factory. 
dress “J. 8,” care of AMERICAN LUMBERMAN. 


WANTED. 

Man familiar with retail samer business and competent 
to estimate mill work from pl ans. Married. Swede or Ger- 
man preferred. 

ddress 














“F, 4702,” care of AMERICAN LUMBERMAN. 


WANTED-—SIX OR EIGHT FIRST CLASS 
lumber pilers. to pile by contract or by the day, hemlock, 
north Wisconsin ; steady work. 

ddress “J. 6,” care of AMERICAN LUMBERMAN. 








WANTED-—FIRST CLASS BAND SAWYER & FILER 
hemlock, north Wisconsin. Must be first class; steady work. 
dress “J. 7,” care of AMERICAN LUMBERMAN, 
WANTED— EXPERIENCED MOLDER MAN 
familiar pean operating large machine. Must be thoroughly 
competen 
HALLACK & HOWARD LUMBER CO., Denver, Col. 
WANTED— COMBINATION STENOGRAPHER 
and bookkeeper acquainted with wholesale yellow pine office 
work. Must be single, industrious and hard worker. 
Address “A. 





T.,”’ care of AMERICAN LUMBERMAN. 


WANTED A YARD MAN 
A good worker, honest, intelligent and good with a team; 
willing to pay the right kind of man good wages. 
ddress “J. 25,” care of AMERICAN Lu MBERMAN. 





WANTED— ASSISTANT ESTIMATOR 
in Chicago sash and door house. 
No plan work. 

Address 


Principally country bills. 


“J. 21,” care of AMERICAN LUMBEBMAN. 


WANTED—ESTIMATOR 
capable of taking items from architects’ blue prints. Steady 
place in southern city of 50,000. Give references and all in- 
formation in first letter. 
Address “J. 20," care of AMERICAN LUMBERMAN. 
WANTED—DOCK FOREMAN. 

Must be a sober, first class man, capable of handling a cut 
of 50 million feet. Must thoroughiy understand cargo grades 
and estimating and be capable of handling his pilers to the 
best advantage. Give references and state salary expected. 

Address “H. 7,’’ care of AMERICAN LUMBERMAN, 


WANTED-SHINGLE FILER. 

A first class, sober filer for shingle mill, consisting of drag 
saw, ten block, hand machine and two bolters. None but 
first class men need apply, nor any but that have had experi- 
ence in shingle mills. Give references and state salary ex- 
pected. Address “H. 9,’’ care of AMERICAN LUMBREMAN. 


OVER 600 CIRCULAR FILERS 
Using my gages. They reach from eye to rim and are correct 
to 1-1000 inch. Try one; you will save time, cut more and 
better lumber, eat and sleep better. Prepaid on trial to hon- 
est men. J. H. MINER, Lumberton, Miss. 











‘POSITION WANTED-—AS BAND SAWYER. 
State wages. Address M. F. LOGAN, Flagstaff, Ariz, 
WANTED-—POSITION. 
As bookkeeper and typewriter by heel gratante who has 
had a number of years’ practical experienc 
Address WARREN WILSON, 
204 Prospect St., Staunton, Va. 


WANTED-—POSITION AS BAND SAWYER 
by experienced man. Can handle steam nigger, steam feeq 
or twin engines. Best of references furnished. 

Address “RK. 7,” care of AMERICAN LUMBERMAN, 


MANUFACTURERS AND WHOLESALE DEALERS 
in want of traveling salesman, apply to 
JNO. OXENFORD, 
Central Association Traveling aaa Sash and Door Sales- 
men, Indianapolis, Ind. 


[ Wanted-Tinber~finber Lands 

















WANTED-—FIRST CLASS FILER 
and foreman for a cypress mill in Louisiana. Must keep 
up circular saws and general machinery, also shingle saws. 
Steady employment year ound. State age, — expe- 
rience and wages. None but first class need apply 
Cc. L. PULLEN, Hulda P. O., La. 


WANTED-—10,000 TO 30,000 ACRES OF 
hemlock timber lands direct from owner. Must be convenient 
to water or rail transportation. 

J. ALMON AUSTIN, Broker, 
171 La Salle St., Chicago, II. 





| Wanted-Cmployment | 


Manfefunber Shingles 





WANTED-—POSITION AS STENOGRAPHER. 
Young man with considerable office experience in Canadian 
lumber firm desires position as stenographer or bookkeeper 
with manufacturing concern; can furnish Al references. 
Address “SPENCERIAN,” care of AMERICAN LUMBERMAN, 


WANTED-—POSITION. 

A young man with five years’ experience in wholesale lum- 
ber office desires situation with a wholesale or large retail 
concern ; competent bookkeeper, good penman; can give good 
references. Address “K. 6,” care of AMERICAN LUMBERMAN. 


WANTED-—POSITION 
As bookkeeper by a young man 29 years of age; have had 
several years’ experience under cashier with large wholesale 
lumber firm; hard worker and best of references furnished ; 
at present employed. Address 
‘K. 8,” care of AMERICAN LUMBERMAN. 


WANTED-POSITION AS BAND SAWYER 
By an up to date sawyer; can handle steam nigger and feed. 
Address "A. R., ” care of AMERICAN LUMBERMAN. 


WANTED-—POSITION AS FILER 
On band saws. Have had long experience. Satisfaction guar- 
anteed. Address “J, L. H.,’’ care of AMERICAN LUMBERMAN. 


WANTED-POSITION AS GANG SAW FILER 
Or general fitter in up to date — mill; give satisfaction or 
no pay expected. Address 0. BOX 332, Minden, La. 


WANTED-—POSITION 
Expert band saw filer wants to make a change. 
Address “D. C.,” care of AMERICAN Comenasan. 


POSITION—AS GENERAL MANAGER 
Large saw mill plant by energetic man of large experience ; 
thoroughly eae and reliable. 
Address . 14,” care of AMERICAN LUMBERMAN. 


WANTED—JOB FILING TWO DOUBLE 
Or single cut bands by first class filer of long experience ; 
south preferred. ae 
"i, 26," 


WANTED-—POSITION AS SUPERINTENDENT 
By experienced man in shop making house finish and all 
kinds of interior woodwork ; first class references. 

Address x. 16, * care of AMERICAN LUMBERMAN, 


WANTED-POSITION BY A FIRST CLASS FILER 
Band, rotary or gang ; band preferred; best of reference 
given. Address “C. B., care of AMERICAN LUMBERMAN. 


EXPERT ESTIMATOR _ STANDING TIMBER 
Is open for one. Addre 
JOHN §. HUNNICUTT, Chattanooga, Tenn. 


WANTED—POSITION BAND SAW FILER 
by a first class man with long experience on single or double 
eutter. Address “BAND,” care of AMERICAN LUMBERMAN, 


WANTED-—POSITION BY CIRCULAR SAW FILER. 
Twelve years’ experience; am sober and reliable; Al refer- 

ences ; will go anywhere with good firm; man of family. 
Address “CIRCULAR SAW,” care AMERICAN LUMBERMAN. 


POSITION—WITH PHILADELPHIA 
Wholesale lumber concern by a strictly temperate man with 
eighteen years’ experience in wholesale and retail trade. 

Address . 16," care of AMERICAN LUMBERMAN. 


WANTED-—POSITION BY YOUNG MAN 
Bookkeeper and stenographer ; five years’ experience in whole- 
sale lumber offices south and two years in retail lumber busi- 
ness; Al references and security furnished. Address 

“BOOKKEEPER,” 2716 Locust St., St. Louis, Mo. 


POSITION—AS MANAGER OR SUPERINTENDENT 
door, sash and blind manufactory by April 1. Years of ex- 
perience, good draughtsman and estimator. Command large 
eastern trade. 

Address 


BAND SAW FILER WANTS POSITION. 
First class young man, strictly sober, good reference, 
would like a permanent location anywhere in United States. 
Address OX 49, Bridgeport, Ill. 


WANTED-—POSITION AS MANAGER. 
of good retail yard, Illinois or Indiana preferred, on salary 
and percent; over twenty years’ experience in wholesale and 
retail business. 
Address 


























care of AMERICAN LUMBERMAN. 


























“J. 18,” care of AMERICAN LUMBERMAN. 








“HT. 2,” care of AMERICAN LUMBBRMAN, 


WANTED-—POSITION FILING BAND MILL 
or band and resaw. Best of references. 
Address . 5,” care e of AMERICAN LUMBERMAN, 











WANTED POSITION BY AN ENGINEER. 
A No. 1 saw mill man ; good references ; locality no objection. 
Address “Hi, "4," ’ care of AMERICAN UMBEBMAN. 








WANTED—-YELLOW PINE. 
1x8, 10 and 12-inch 10 to 20-foot Nos. 1 and 2 
boards. Correspondence solicited. 
BARNES & MAUK, Toledo, Ohio. 


WANTED-—FOR CASH 
Second growth white ash squares 1 9-16x1 9-16 inches, 4 feet 
9 inches long; green stock. CAL BALMER, Bluffton, Ohio. 


WANTED—NORTHERN HARDWOOD LUMBER. 

We are in the market for Wisconsin and Michigan stocks 
of red and white oak, basswood, birch and elm. 

AMERICAN HARDWOOD LUMBER CO., Madison, Wis. 


PROPOSALS WANTED 
For the interior finish for one hundred houses. Doors, 
frames, trim, base and base moulding, out of Cypress, Cedar, 
North Carolina Pine or Redwood. 
About 1,000 doors and other material in quantities to cor- 
respond. 
Schedule and specifications furnished upon application to 
JOHN W. BURROWES, Portland, Maine. 


WANTED—DRY WHITE PINE. 

2 cars 10-4 C select. 

2cars 8-4C select. 

lear 6- 

lear 5 

2cars 8-4 

2cars 6-4 No. 1 shop. 

feecned 8-4 s 

5 ca 6-4 No. 2 shop 

5 pecs 2x12—12 to Te ft. common. 

All above to be soft white pine, thoroughly dry. Also 
wish to correspond with ee who could cut a 
block of Ponts stock this spri 

MERICAN LUMBER. % MFG. CO., Pittsburg, Pa. 


WANTED-—POPLAR SQUARES 
5x5 and 6x6—8, 9, 10, 16 and 18 ft, lengths; in first and 
second and No. 1 common grades, mostly first and second. 
Will take the squares green from the saw and pay cash, less 
2 percent. Can use some 4x4, also 7x7 and 8x8. Address 
THE C. T. NELSON CO., Columbus, Ohio. 


WANTEO-—DRY CYPRESS. 

1 to 10 cars 8-4, 6 to 10 inch or wider, all 8 ft. to aver- 
age 8-inch or a rough or S1S. Grade one face and 
edges practically cle 

AMERICAN “LUMBER & MFG. CO., Pittsburg, Pa. 

‘FOR EXCHANGE-—CHICAGO FLAT BUILDING 
for lumber, lath, shingles, sash, doors and hardware. 

KE NYON, 726 64th St., Englewood, Chicago, III. 


WANTED-DRY CALIFORNIA REDWOOD. 
10 cars 2x6 to 10-inch or wider California redwood, to 
o_o not less than 8 inches; lengths, all 8 ft. or 8 and 


common 























10 cars, lengths as above, width 8 to 16 inch or wider, to 
average not less than 12 inches. 
Can use it S1S or rough, of a clear grade. Must be dry. 
If you have any or could cut it this spring write us. 
AMERICAN LUMBER & MFG. CO., Pittsburg, Pa. 


WANTED-—TO BUY FOR CASH 
the cut of a first class mill in quartered and plain oak of 
Alabama or Mississi pi stock. 
Address . 4,” care of AMPRICAN LUMBERMAN. 


WANTED-—3.000,000 SALT BARREL STAVES | 
Also necessary hoops and heading to go with same. 
Address “STAVES,” care of AMERICAN LUMBERMAN. 











WANTED DRY SUGAR PINE. 


lear 4-4, No. 1 cuts, 
lear 5-4, No. 1 cuts. 
2cars 6-4, No. 1 cuts. 
8cars 8-4, No. 1 cuts. 
lear 4-4, selects. 
2cars 5-4, selects. 
2cars 8-4, selects. 


2 cars 10-4, selects. 
If you have any or could cut a block this spring write us. 
_ AMERICAN LUMBER & MFG. CO., Pittsburg, Pa. 


WANTED—FOR PROMPT SHIPMENT 
10 cars 1-inch poplar, No. 1 and 2. 
10 cars 1% and 1% inch popiar saps. 
3 cars 5-inch poplar, common and sap 
5 cars ead squares, 3x3 to 10x10, No. 1 and 2. 
10 cars 1-inch quartered white oak, No. 1 and 2. 
5 cars 1% and 1% inch quartered white oak, No. 1 and 2. 
3 cars 2% and 3 inch plain white oak, No. 1 and 2. 
3 cars oak squares, 3x3 and 4x4, No. fl - 2. 
5 cars ash squares, 24%4x2% to 8x8, No. ‘= 2. 
3 cars cherry, 1,1% and Seg inch, No. 1 and 2. 
Address — BOX 1569, New ¥ York City. 


WE DESIRE TO PURCHASE 
in carload lots large quantities of small oak woodwork 
finished, K. D. in the white, All woodwork manufacturers 
who desire to make a line of work which will enable them to 
cut up stock to advantage for their regular line address 
“PROMPT PAY,” care of AMBPRICAN LUMBERMAN, 
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GCOD POPLAR, CYPRESS AND OAK LUMBER 
wanted. Will contract entire cut of several large mills in 
poplar, plain and quartered oak and cypress. ill inspect 
green if price is 7 Spot cash settlements. 

ION LUMBER CO., Jamestown, N. Y. 


WANTED—FOR SPOT CASH. 
1 * “) inch dry birch in all grades. 
. SUSSWEIN & CO., 1 Madison Ave., New York. 


WANTED-FOR CASH WALNUT LOGS & LUMBER. 
Send us a list of the stock ng have for sale with your 
prices and name of shipping poin 
Address “WALNUT,” care of AMERICAN LUMBERMAN. 


WANTED FOR CASH-—SYCAMORE, 
1,000,000 feet, 1% thick, 7, 8, 13, 14, 15 and 16 inches wide; 
grade, common and better. 

. B. TENZER BOX CO., Defiance, Ohio. 


WANTED—FOR SPOT CASH 
by first class New York shippers, prime poplar logs 28 inches 
and up; walnut logs 18 inches up; walnut and red gum 
lumber; white oak lumber. 
Address “B, 1,” care of AMERICAN LUMBERMAN. 


WANTED—FOR CASH-—WALNUT SQUARES. 

We require for immediate or future delivery large quanti- 
ties of clear black walnut balusters and squares from 14x 
114 to 6x6 inches thick, 12 inches and up long. Apply for 


specifications of sizes. 
Address P. O. BOX 1569, New York, N. Y. 

















WANTED. 
Party with portable band saw mill, locomotive and railway 
equipment to take contract to cut and deliver to railroad 
(distance 13 miles) about 10,000,000 feet, located in East 
Tennessee. Address 
“MADISON, ” care of AMERICAN LUMBERMAN. 


RESPONSIBLE PARTY 

Will advance money to reliable, experienced mill operator 
with a large tract of hardwood or yellow pine timber to put 
in a mill and take the entire output. Address, with part... 
lars. . 24,” care of AMERICAN LUMBERMAN. 








WANTED—TO BUILD A PLANING MILL 

and contract to dress 12 million feet and up per annum for 
several years ; north or west. Reliable parties address 
“MILL OWNER,” care of AMERICAN LUMBERMAN. 


WANTED-—A RETAIL LUMBERYARD 
In Missouri, Kansas or Oklahoma ; gre particulars. 
433, Lyndon, Kansas. 


WANTED-RETAIL LUMBER YARDS 

Give full —. and eash price first letter. 

Address “Ee A. D care of AMERICAN LUMBERMAN. 

WANTED-PLANING MILL. 
Splendid opportunity for practical man to build and oper- 
ate planing mill in one of the best cities in Michigan; plenty 
of work at good prices. Address 
“M. C.,” care pee AMERICAN LUMBERMAN. 











WANTED—YELLOW PINE. 

100,000 feet 114x6, 12 to 20 ft.; No. 1 com. star and clear 
S48 13x5\%. State price and say when delivery can be 
made, Prefer two cars a month. 

EARL MFG. CO., Plano, IIL 


WANTED FOR CASH—POPLAR SQUARES 
at all times. 5-4 common poplar. 


Address “D. a care of AMERICAN LUMBERMAN. 


WANTED-1 ,000,000 FEET PINE. 
11-4x15-4x8 ft. 6 in., D. 4 S., for cross arm stock. paerene 
with price, N. 0. WOOD PRESERVING WORK 
New Orleans, "he. 


WANTED—HARDWOOD LUMBER. 
For cash. Quartered and plain sawed red and white oak, 
poplar, ash, walnut and hickory. Send list of your stock. 
", R. CRANE & CO., Chicago, Ill. 


WANTED—FOR SPOT CASH. 
All kinds of hardwood lumber. Write for our latest price 
list and book containing inspection rules and log scale. 
GEO. E. WHITE & CO., Lake and Elizabeth Sts., Chicago. 











[  Wanted=Miscellaneous | 


WANTED-I5 iat” ~~ 000 ACRES OF COAL LAND. 
Address OAL,” care of AMERICAN LUMBERMAN. 


for Sale-Timber inher Lands 











FOR SALE-3,700 ACRES. 

Best virgin hardwood timber land in Missouri on the Cot- 
ton Belt railroad, oak and hickory predominating; Chicago 
freight rate 16c. *RANCIS J. PETER, Cairo, Ill. 


FOR SALE -PACIFIC COAST TIMBER. 
I have for sale several tracts of both sugar pine and red- 
wood timber lands; also have minutes of 50,000 acres or 
more of sugar pine lands subject to entry or scripping, first 
class timber. If interested, address 
W. A. DWIGHT, 22 California St., San Francisco, Cal. - 


FOR SALE-—IN SOUTHERN MISSISSIPPI. 
30,000 acres longleaf virgin yellow pine; 180,000 acres 
pine timber in Florida. Address 
T. C. CARTER, Meridian, Miss. 


FOR SALE. 

I have on the Pittsburg & Gulf railroad in Louisiars 
25,000 acres of shortleaf pine that will cut 5,500 feet to th: 
acre. Timber almost unbroken by openings; excellent log- 
ging, plenty of water, good farming lands when denuded. 
Railroad runs alniost through ceuter of tract. I am offering 
this property today for eight dollars ($8) an acre, spot cash. 
H. C. McDANIEL, El Dorado, Ark. 


FOR SALE-—L.L. PINE & CYPRESS TIMBERLANDS 
various size tracts. Well located. Several large bodies of 
virgin forest, well timbered. —_—— wishing to invest as 


syndicates will please — 
Ww g ‘PALMER, Tallahassee, Fla. 


FOR SALE-200,000 OAK TREES 
20 inches and up, good quality, centrally located. 
Address “OAK TREES,” care of AMERICAN LUMBERMAN. 


ARKANSAS AND MISSISSIPPI 

Timber lands. We have a large list of desirable tracts. 
Cypress tracts, cottonwood tracts, mixed tracts, cheap. 
R. W. PARHAM & CO., Memphis, Tenn. 


IDAHO PINE AND CEDAR FOR SALE. 
30 million 1-3 white pine, 20 million more to be had; large 
amount of fine cedar suitable for poles, piling and shingles: 
cheap logging; good mill site on N. P. Ry.; fine manufactur- 
ing proposition. Address 

P. O. BOX 723, Spokane, Wash. 




















FOR SALE-—200,000,000 FEET 
Virgin Yellow Pine timber stumpage along line of S. & S. 
y= Low rates and quick transportation facilities fur- 
nished to all points. Parties desiring locations with view 
of immediate operations address 

ARTHUR T. Me a oy 

Timber Agent of S. 

“WwW, Everett Block. 


G. B. PEAVEY, — TIMBER 
Lands; also land scr 
503 New YORK BLOCK, Seattle, Wash. 


Room Sdaiie Fla. 








FOR SALE—YELLOW PINE TIMBER. 

3,000 acres virgin longleaf pine timber, two to four miles 
from railroad; 5U miles from Birmingham; good outlet for 
low grades. Fine timber, very healthy locality. Just the 
location for moderate sized plant. For particulars address 
the owner. ~ CHAS. ADAMS, Box 163, Birmingham, Ala. 


FOR SALE—TIMBER LANDS. 

1,000 acres hardwoods, 3,000 acres pine. Finest water 
location. Timber enough on river to run for years. A rare 
opportunity and a bargain. Investigate this. 

LOCK BOX 811, Pensacola, Fla. 








[ WanletSeeond Hand Machinery 


WANTED-MACHINERY. 
100 H. P. Corliss Engine. State condition and price. 
JOHN WHEELER, Geneva, Ill. 


WANTED-—BAND BOLTING SAW. 
Give full particulars and price in answer. 
Address “K. 3,” care of AMERICAN LUMBERMAN. 


WANTED -A FIRST CLASS SECOND HAND 
8 or 7 ft. band saw mill —. ee. Engines, boilers,, 
edger, trimmer, a ete. 
THE BENEDICT CO., Nashville, Tenn. 


WANTED—-NEW OR SECOND HAND 
sheeting lath machine, band or circular resaw and siding 
saw. State age, condition and make. 

. ddress “J. 1,” care of AMERICAN LUMBERMAN. 


WANTED—SECOND HAND REFUSE BURNER. 

About twenty feet in diameter. Please state construc- 
tion, length of time same has been used, present condition 
of iron and brick work, location and lowest eash price; in 
fact, give full particulars, 

Address "Ve. Ise S.,” 

















care of AMERICAN LUMBERMAN. 


2 - 
Li 
LON GINGRY 
WANTED—TO BUY FOR CASH 
A light shay locomotive, standard gage, 10 logging cars 
and 3% miles light steel rails; locomotive and cars must 


be in first class condition 
S. N. THOMAS, Selma P. O., Louisiana. 


WANTED-—A 30-TON PASSENGER LOCOMOTIVE 
American type, Baldwin make ——— ae condition ; give 
location, full particulars, lowest price, t 

DALLETT & CO., 201 Walnut Place, Philadelphia, Pa. 


WANTED-SECOND HAND RAILS. 
About fifty tons of second hand thirty-pound T rails, with 
splices and bolts. 
THE WILSON LUMBER COMPANY, Wilson, W. Va. 


- - wn . 
s 
=DUSINESS 
WANTED TO CORRESPOND WITH CAPITALIST. 
With a view of investing in jn yellow pine lands; 


fine opportunity; a safe investmen 
CARTER & KENNEDY, Real E sate, Hattiesburg, Miss. 


WANTED—OWNER TRACTION ENGINE 
And portable saw mill to do contract sawing 
dress R. G, HOBBS, Springfield, Ill. 


WANTED-—TO MAKE CONNECTIONS 
With a few manufacturers of hickory hammer handles. 
dress “K. 10,” care of AMERICAN LUMBERMAN. 


























WHITE AND YELLOW PINE STUMPAGE 
For sale. I have a tract of 450,000 acres of land located 
about 15 miles from railroad in Chihuahua, Mexico. 

This land is evenly timbered with good quality White 
and Yellow Pine. Conservative estimate which I have is 
that it will cut 5,000 or more feet per acre. 

I am offering a clear title to this land at an unreasonably 
low figure. 

Write for full particulars at once. 

Address “W. S. M.,” Box No. 375, Saginaw, Mich. 


FOR SALE-3,700 ACRES OF TIMBER 
About 5,000 feet to the acre, hemlock, bass, elm, cedar and 
some pine etc. ; saw mill, including edger and trimmer, of 25,000 
feet capacity, in close proximity; shingle mill, planing mill, 
store houses, all machinery and chattels, electric lighting 
plant etc.; in northern Wisconsin, on railroad; logs cut suf- 
ficient for coming season’s run. Would consider cash part- 
ner. Give reference. BOHMRICH & MAHER, 

Germania Bldg, Milwaukee, Wis. 


FOR SALE—-MENOMINEE INDIAN SAW LOGS. 


I offer for sale to the highest and best bidder fifteen mil- 
lion (15,000,000) feet, more or less, of pine saw logs, accord- 
ing to the scale of the government scalers, banked by the 
Menominee Indians during the winter of 1901-1902, as fol- 


lows: 
= Wolf river and tributaries. . .14,350,000 feet 
South Branch of Oconto river 650,000 feet 
Sealed "bids indorsed on the envelope “Bids for Menominee 
logs,’’ and addressed to the Honorable the Commissioner of In- 
dian Affairs, Washington, D. C., will be received until 2 


o'clock p. m. ’ 
MarcH 26TH, 1902, 
at which time all bids will be opened in the presence of any 
=, all bidders at the office of Indian Affairs, Washington, 








The sale of the said logs will be awarded to the highest 
and best bidder, subject to the approval of the Honorable ‘the 
Commissioner of Indian Affairs and the Honorable the Secre- 
tary of the Interior, who reserve the right to reject any and 
all bids, as they shall deem for the best interest of the In- 


ians. 

Each bid to receive consideration must be accompanied by 
a certified check or draft upon some solvent national bank 
or United States depository for five per cent of the amount 
of the bid, payable to the order of the Commissioner of In- 
dian Affairs. 

Checks or drafts of unsuccessful bidders will be returned 
to them after confirmation of sale, but checks or drafts of 
successful bidders will be held until the logs awarded them 
are fully paid for, in which case the checks will be returned 
to the bidder. But in all cases where the successful bidder 
fails to comply with the requirements of the Indian Office in 
the purchase or payment of the logs bid in, the checks or 
drafts will be forfeited to the United States and the logs 
advertised and sold again. 

Within ten days after having received a notice that his 
bid has been accepted the successful bidder must deposit to 
the credit of the United States Treasurer, in a national de- 
pository to be designated by the Commissioner of Indian 
Affairs, the full amount of money bid for the logs, and 
deliver to the undersigned a duplicate receipt of certificate 
of deposit. 

Separate bids will be received covering all logs on the 
Wolf river and its tributaries and all the logs on the South 
Branch of the Oconto river, as well as bids covering all the 
logs on both rivers. 

The logs have all been scaled by competent and sworn 
scalers and can easily be tested as to accuracy. 

Any further information relative to the logs or the scale 
of same can be obtained by aerated 

D. H. GEORGE, 


int S. Indian Agent, Keshena, Wis. 
10th, 1902, 


Green Bay Indian Agen 
Keshena, Wis., Fe 





WE HAVE LARGE AND SMALL TRACTS 
of uncut hardwood lands in Lincoln, Oneida, Forest, Ash- 
land and Iroa counties. Write us for prices and description. 
LOUIS AUER & SON, Milwaukee, Wis. 


SOUTHERN PINE AND HARDWOOD LANDS. 


Taxes paid, assessments looked up, estimates made. All 


work guaranteed 
BROS., Real Estate, Leaf, Miss. 





THOMSON 


WEST VIRGINIA TIMBER LAND FOR SALE. 
.4,000 acres in Lincoln county, consisting largely of oak, 5 
miles from Guyandott railroad. 

Address LOCK BOX 13, Ripley, W. 


UNITED STATES LAND SCRIP 
For the location of government land without residence there- 
on, whether timber or agricultural. Call or write for par- 
ticulars. S. A. KEAN, 132 La Salle St., Chicago. 


SEVERAL DESIRABLE TRACTS. rp 
Oregon and Washington timber for sale. 
EMMONS & EMMONS, Attorneys at Law, 
Portland, Ore. 





Va. 











BARGAIN IN OAK. 
Parties with large capital can learn of a bargain in “oak 
timber in the south by principals only addressing 
“FE. 2,” care of AMERICAN LUMBERMAN. 


‘TIMBER LANDS. 
I have attractive timber lands in the south and west at 
attractive prices. Write or call for particulars and descrip- 
tions. A. KEAN, 132 La Salle St., Chicago. 


FOR SALE—12,000 ACRES OF WHITE PINE 
Timber land, convenient to railroad. For particulars write 
J. B. ATKINSON, Lenoir, N. C. 








- WISCONSIN ‘HARDWOOD LAND. 
For a conservative investor or for a party desiring location 
for hardwood mill, we have a choice tract in Price county, 
Wisconsin; will cut 35,000,000 hemlock and hardwood. 
Address HOBE-PETERS LAND CO., 
N. Y. Life Bidg., St. Paul, Minn. 


TIMBER AND MINERAL LANDS FOR SALE. 
Land scrip. Pacific coast timber lands a specialty. Write 
for plats and information and booklet on sugar pine. Large 
and small tracts of finest timber lands on the coast for sale. 
MARCUS W. BATES, 
4 Exchange Bidg., Duluth, Minn. 


CARSTENS & EARLES, INC., 
208 Bailey Bidg., Seattle, Washington; timber lands, mill 
sites, saw and shingle mills; agents for non-resident in- 
— References, the Commercial Agencies and Seattle 
anks. - 











FOR SALE IN TRACTS TO SUIT. 


Timber lands in Oregon, Idaho and Washington. 
H. F. CLOUGH, Room 8, Butler Hotel, Seattle, Wash. 





FLORIDA TIMBER. 
40,000 acres saw mill timber, average 2,000 feet per acre. 


Lies along the Sea Board Air Line railway. Easy logg ing. 
low freight rates to gulf and Atlantic ports. Price $1.25 
acre, includes land; contains considerable — Send 


prospectus. BROBSTON, FENDIG & CO., Frenewich, Ga. 





WANTED-—RETAIL YARD 
In good town, pn or Indiana, or would buy half interest 
in good yard. Addre 


“RETAIL DEALER,” care of AMERICAN LUMBERMAN. 





WANTED—-LUMBER bean 
In ores pawn, 3,000 or more; give perticaler 
ess 


J. SMITH, Niles, Mich. 


ELEVEN DOLLARS PER THOUSAND PROFIT. 

Ninety million and five million cypress, on railroad, north- 
eastern Louisiana; floating brakes; cheapest logging known; 
beautiful mill site in prairie town; "fine sunveuntinas I have 
been selling cypress and pine twenty years; I guarantee this 
the finest timber and situation in the south. Will show a 





bargain or pay expense. EWTON, 
Hotel Trulock, Pine Bluff, Ark. 








ir inier hinge 


WANTED—ORDERS FOR HARDWOOD. 
All kinds, especially dogwood. 








A. BURNS, Brush Creek, Pa. 
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FOR SALE—BAND SAWED LUMBER 


10 cars 4-4 in. 1st and 2d plain red oak. 
40 cars 4-4 in. common and shipping cull plain red oak. 
10 cars 4-4 in. common and shipping cull plain white oak. 
10 cars 4-4 in. log run M. C. O. cottonwood. 

3 cars 4-4 in. common and better soft elm. 

Above lumber 60 days to one year old. 


HOYT & WOODIN MFG. Memphis, Tenn. 
LUMBER FOR SALE. 

5 cars of 8-4 White Ash Com. & Better. 

10 cars of 4-4 Brown Ash Ist & 2ds. 

5 ears of 4-4 Brown Ash Common. 

5 cars of 4-4 Brown Ash Cull. 


Cco., 





40 M ft. of 8-4 Rock Elm log run. 

2 cars of 6-4 Brown Ash Common & Better. 

10 cars of 4-4 Gray Elm log run. 

1 car of 4-4 Rock Elm log run. 

5 cars of 4-4 Red & White Oak. 

2 cars of 8-4 Hard Maple log run. 

3 cars of 12-4 Hard Maple Common & Better, 75 percent 
1’s & 2’s. 

2 cars of 8-4 Gray Elm. 

5 cars of log run Birch. 

10 cars of 4-4 Hard Maple log run. 


5 cars of 4-4 Basswood log run, 
We will sell the above on grade or log run. 
Address JOHN F. BUTCHER & CO., Mt. Pleasant, Mich. 


FOR SALE-—A FINE STOCK 
Of nice, bright — aaa shop common yellow pine, No. 2 


and better. Apply 
THE Saw MILL PHOENIX, Spokane, Wash. 


FOR SALE. 
50,000 feet 5-4 and 6-4 common and better birch on grade. 
20,000 feet 4- 4 1st and 2nd clear red birch. 
50,000 feet 1%-inch log run hard maple. 
50,000 feet 2 -inch log run hard maple. 
50,000 feet 4-4 log run black ash. 
HOBE-JAYNES LUMBER CO., 
Lumber Exchange, Minneapolis. 


FOR SALE. 


Also 6 M feet of good ee logs. 
J. F. CALDWELL, Monmouth, III. 


FOR SALE—500,000 FT. ONE INCH SHIPPING 
culls white and red oak. 
500,000 feet 1-inch shipping culls poplar. 
THE LOOMIS & HART MFG. CO., Chattanooga, Tenn. 


FOR SALE. 
Bone ‘« é thick cuts white pine. 
feet 12-4, No. 1 cuts. 
feet 12-4, No. 2 cuts, 
feet 12-4, No. 3 cuts. 
feet 16-4, No. 1 cuts. 
8,632 feet 16-4, No. 2 cuts. 
1,048 feet 16-4, No. 3 cuts. 
In pile at Menominee, Mich. 
Soft pine, very wide, eastern grades. 
cars wis other stock. 
ERICAN LUMBER & MFG. CO., Pittsburg, Pa. 


DRY PINE. 

We have about 1,500,000 ft. B. M. of good dry pine, com- 
mon and better, 1, 2 and 8 inch. — a large quantity of 
hardwoods. Correspondence solicited 

ST. JOE ISLAND LUMBER CO., Sault Ste. Marie, Ont. 














5,100 
25,485 
17,535 

9,032 


Can load in mixed 








TO DEALERS ONLY—WRITE FOR PRICES. 


ichigan cedar shingles, all grades, for prompt shipment. 
— a) ARRY GARBUTT. Janesville, Wis. 





FOR SALE 

4-4 inck poplar 1 and 2. 
44 inch poplar sap. 
4-4 inch poplar common. 
4-4 inch poplar cull. 
4-4 inch as — 
4-4 inch ash cull 

MOBILE LUMBER COMPANY, Mobile, Ala. 


RETAILERS WHO HANDLE COAL 
padag find the Coalier’s Actuary a great help. Sample pages 
free. AMERICAN LUMBERMAN, 315 Dearborn St., Chicago 


RED CEDAR PILING, POLES AND POSTS. 
All lengths. J. P. MEREDITH CEDAR CO., Memphis, Tenn. 


FOR SALE—COTTONWOOD. 
A large stock of box boards and firsts and seconds, in 


shipping condition. 
Address PAEPCKE-LEICHT LUMBER COMPANY, 
Foot Illinois St., Chicago, Ill. 


for Sale-Second Hand Machinery | 


FOR SALE-ONE 30-H.P. ENGINE; 40-H. P. BOILER 
With all connections and appurtenances; one circular resaw ; 
one 4-inch sticker; quantity of 2-inch shafting, pulleys and 
belting ; 800 inches of moulding knives; piping for dry kil. 
HALL LUMBER COMPANY, Lansing, Mich. 


titre 


cari 
cari 
ar 


BroQocers 


° 
2a 




















SECOND HAND MACHINERY FOR SALE. 

Cunningham 10x16 twin engine rope feed. 
Stearns circular mill, carriage with 3 fractional head blocks. 
18x36 saw mill engine. 18x24 saw mill engine. 
pair 12x18 twin engines. 1 Moltz picket header. 
Rich automatic band saw sharpeners. 
Rich automatic gang saw sharpeners. 
Millspaugh gang edgers—1 44-in. and 1 46-in. wide. 
Stearns 60-in. edger. 1 5-saw edging slasher. 
Emery & Garland 7-saw trimmer. 1 2-saw trimmer. 
Sturtevant 35-in. blower. 4 saw dust conveyors. 
Hill steam nigger. Steam and centrifugal pumps. 
Boilers, live and idle rolls, shafting, pulleys and belting. 

JAS. H. LINK MACHINERY CO., Williamsport, Pa. 


SECOND HAND SAW MILL MACHINERY. 
Fifty horse-power outfit, locomotive style, fire box boiler, 
12x16, left hand engine, iron husk mill, carriage, log turner, 
and all tools; lot and good building; on R. R. switch. Sell 


all or any part. Send for description. 
DAVIS BROTHERS, Diamond, Ohio. 


Hee RoR hoe 








REBUILT WOODWORKING MACHINERY. 

36-inch circular resaw, jointer attachment. 

Molders, 6, 7 and 8 inch, 4 side. 

gg 24-inch, 3-drum sander. 

Egan, 30-inch, 2 drum sander. 

Invincible, 36- x 3-drum sander. 

26x8-inch, 1 B.-D, S., almost new, broken rolls, feeding 
out rolls, $200 


A lot of extra good on” ay cheap. 
ARDS MACHINE Co., 
34-36 W. Washington St., Chicago, Ill. 





FOR QUICK SALE—GREAT BARGAINS. 
9x12 in. plain valve side crank engine, $125; 40in. x 9 ft. 
boiler, $125; 24 in. Tompkins planer and matcher, $125; 
rip saw table, $15; cut-off saw table, $15; turning lathe, 
tg 2 spindle shapers, $25; Connell & Dengler scroll saw, 
25; 38 feet 10-inch leather ng $16, all in good order. 
R. L. TEETER, Moravia, N. Y. 


FOR SALE-—-SAW MILL OUTFIT. 


4 wR 





es re ae Gar ee eee o<.00 ee 
ee ee ee ee era 500 
Oe ee re er ene 100 
1 8-inch Prescott steam feed, Kline double valve....... 200 
1 Rogers nigger and Loud log oh EEO ee 100 
1 Hill double cylinder oscillating steam nigger.. 175 
I Benes BAW TEAMS COMDIOUE. 6 ove sccscccebesceeeices 150 
1 3-block carriage, Manistee set works.............. . 200 
1 set live rolls and driving gear for same, reversible. 150 
Lt Munn Coen, UNCER Ly FERLB. 0 66 6.00 s0 kb vee sicece se 250 
se err ae en Rare 200 
1 CGBine SIssner, SUGIAG tADIOC. 6.6.0.606.000s:000-60:06.00008 100 
2 Forsythe trimmers, trim to 18 feet, each............ 150 


Slab and sawdust ‘carrier, chain and driving gear. 
Tie and shingle outfit. 
H. M. LOUD'’S SONS CO., Au Sable, Mich. 


FOR SALE—ONE AUTOMATIC — LATHE 


Suitable for balusters, Sees. handles e 
FRANK SPANGLER: Toledo, Ohio. 


STEAM ENGINE FOR SALE. 
80 - P. slide valve, 12x24 cylinder. 
.8.M cKINNEY & co., 202 Dearborn St., Chicago. 


FOR SALE. 

The following is a list of machinery at the National Plan- 

ing Mill, Wood street, near Center, McKeesport, Pa.: 
IreM No. I. 

One No. 117 Rowley & Hermance Co. new column 9-inch 
four-side molder. 

This machine is the latest improved and was built March, 
1900, and was in use only one year, This machine was 
built special and extra heavy and has been well taken care 
of. Has all the attachments and belting complete and in 
fact is better than a new machine from the factory, because 
it has been broken in and properly tested. 

ITEM No. 2. 

One Rowley & Hermance Co. No. 285 No. 8 adjustable saw 
table (iron frame and table), with two adjustable cut-off 
saw gages and two adjustable rip and bevel gages (right 
and left hand), with one rip saw and one cut-off saw, com- 
plete with counter shaft and belting. 

This machine has a table that can be tilted at an an 
45 degrees, which makes it very useful. Was built 
1900, and only in use a year and as good as new. 

TEM No. 3. 

One No, 2 20-inch Fay Centennial single surfacer, No. 57, 

good as new, with everything complete and in perfect work- 


ing order. 
ITEM No. 4. 

One Rowley & Hermance Co. self-feed rip saw, No. 38, in 
good condition (no belting or saws with this machine). 

ITEM No. 5. 
One glue pot stand, iron frame and top, with four holes, 
and made for steam — in good condition. 
EM 
One 20-inch Wood lathe, in good condition. 
ITEM No. 7. 

One fireproof Barnes safe, 19x22 inches inside, single 
door and arranged inside in the usual way and in No. 1 
condition ; with combination lock, 

ITteM No. 8. 

A lot of belting and pulleys almost new. If there is any- 
thing on this list that you need, it will pay = to examine 
them at once. Make us an offer for an of the above ma 
chines quick, as this property must be disposed of at once, 
and no reasonable offer will be declined. 

This property can be seen at the aes address any day 
(except Sunday) from 8 a. m. until 5 p. 

For any ge on the above as “ ertene, kindly call 
on A. M. TURNER, Trustee in Bankruptcy for Jackson & 
Fulton, at 517 Ferguson block, Pittsburg, Pa., or R. B. 
IVORY, 13th floor Carnegie building, Pittsburg. 


FOR SALE—SECOND HAND MACHINERY. 
Boilers, 2-66 inch x 18 foot tubulars. 
Boilers, 2-125 H.P. National water tube. 
Engine, 20x48 inch, Watts-Campbell Corliss. 
Engine, 20x24 inch, Atlas side slide valve. 
Pump, 10x6x10 inch, bt age duplex. 
Pomp. 6x4x6 inch, Gardner duplex. 
aul up rig, double geared. 
Conter deck Scofield two-arm. 
Log loaders, 2-Kline two-arms, 8- oo ‘ edeneeee 
Log turner, "8 and 10 inch x 6 foot 
Log turner, 6x10 inch x 6 foot mn 
Band mill, _“ wheels 8 foot x 12 inch. 
Carriage, F. & S., three block, 52-inch opening. 
Feed, % inch x 46 foot Prescott. 
Husk Stearns double circular. 
Carriage, Allis No. 1, two block, 46-inch opening. 
Feed, 8 inch x 42 foot Prescott. 
Live rolls, 8-9x28 inch, gear driven. 
Live rolls, 12-10x30 inch, gear driven. 
Edger, 60-inch Allis, five saw. 
Edger, 40-inch Stearns, three saw. 
Trimmer, Allis automatic, 8 to 22 feet. 
Slasher slab five-saw link belt. 
Gang, 42-inch No. 1 Wickes. 
Lath machinery, complete outfit. 
Filing room machinery, complete outfit. 
Shingle machine, Perkins hand feed. 
Stave machine, Bruno. 
Resaw Garland slab. 
Surfacer, 27x12 inch, Woods double. 
Surfacer, 24x6 inch, pony single. 
Matcher, 15x6 inch, Hoyt six roll. 
Matcher. 15x3 inch, Fay six roll. 
Molder, 10x5 inch, Woods four-side inside. 
Sticker, 9-inch Rowley & Hermance, four side. 
Shaper, Egan double spindle. 
Carver, Buss, overhead. 
Sander, 42-inch, Young, three drum. 
Box board matcher, Fay chain feed. 
Shavings baling press, Champion. 
Band saw, 36 inch, New England. 
Cut-off saw, Lane & Bodley Sutomatic. 
Fan, 60 Sturtevant exhaust. 
Dry kiln outfit. 
Hose cart, two wheel, with hose 
The above is only a partial ‘list. Send for complete 
monthly stock list showing over 1,000 boilers, pumps, engines 


and other machines. 
WICKES BROS., 
Saginaw, Mich. 


FOR SALE OR EXCHANGE. 

1 right or left Phenix grip set works, practically new. 

1 each con Mg gees Dae hand Corry & Barker steam set 
“—— er ally 

1 in. Si sg lies 24-in. face, pulley. 

i ; ft 6 in.-5% in. arbor, 24-in. face, der tui 

Both are made of six arm a ani r turned up on face 
of hub ies _— tim. Used o: 

NONA LUMBER COMPANY, Winona, Minn. 


—. a ee MILL MACHINERY 


For ae 
HE GEO" PANKRATZ LUMBER CO., Sturgeon Bay, Wis. 
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ROTARY SAW MILL FOR SALE CHEAP. 
Is at a good location. Capacity 9,000. Mill is 
Ind. Correspondence. Pe = = es , wcchalaana 
D. H. RASSNER, 59 BE. 2d St., Peru, Ind. 


BAND MILLS FOR SALE. 

The following machinery must be removed within th 
days and will J sold at following oe f. o. b. cars sity 
rows Point, Md., if sold before remo 
2 — S chain log jackers with rom 200 feet of chain, 
3 iron otg _- log turners, $40 each. 

2 Kline two arm kickers, $75 each. 

I —_ Wilkin band mill Bo “10: inch saws, complete with 

o-block carriage, $400. 

1 8-foot Wilkin oy ‘mill for 10-inch saws, complete with 
hree-block carriage, $450. 

1 8- foot Wilkin band mill for 10-inch saws, complete with 

four-block carriage, $500. 

: shotgun steam feeds, 8 in. x 30 ft., a6 each. 

1 shotgun steam -?. 8 in. x 50 ft., $200. 

MES H. LINK MACHINERY CO., 
Williamsport, Pa. 








SECOND HAND WOODWORKING MACHINERY. 


1 24-inch ie J double surfacer and matcher. 
1 24-in. Rowley & Hermance double surfacer and matcher. 
1 36-inch Rowley & Hermance band saw. 
1 38-inch Fay band saw. 
1 Universal horizontal car borer. 
1 Fay wheel and hub boring machine. 
1 No. 2 Rowley & Hermance pin hole boring machine. 
; 13 inch x 5 foot wood lathe, wood frame. 
7. ulley mortiser. 
1 Houston sash and door mortiser. 
1 Boults molder or carver. 
16-inch 2-side molder, Rowley & Hermance. 
16-inch single sticker or molder, Rowley & Hermance. 
17-inch 2-spindle sticker or molder. 
1 improved panel raiser, Rowley & Hermance. 
1 Fay double panel raiser. 
1 cross cut saw, wood frame. 
1 Gears “er shaper. 
1 Fay No. 3 2-spindle shaper. 
1 car tennoning machine. 
1 Smith tennoning machine. 
1 Houston tennoning machine. 
1 cornering and rounding machine. 
1 Fay variety wood worker. 


U. BAIRD MACHINERY CO., 
123-125 Water St., Pittsburg, Pa. 





FOR SALE—ONE CHALLONER SPECIAL 
power feed box board and shingle pani takes 42-inch 


saws. Also small saw mill, stationary power 
C. B. DOLPH, Temple, Mich. 


WILKIN STEAM GANG FOR SALE. 
One 48-inch broken roll Wilkin steam gang, complete with 
floor rolls —- saws. Must be moved within 60 days. 
JAS. H. LINK MACHINERY CO., Williamsport, Pa. 


FOR SALE—SAW MILL-CIRCULAR. 
in West Virginia, near Kentucky. Capacity about 12,000 


feet. Cheap 
Address PASAW MILL,” care of AMERICAN LUMBERMAN. 


SECOND HAND MACHINERY, ETC. 


1 battery of six boilers, 54 inches by 20 feet. 

1 horizontal tubular boiler, 48 inches by 12 feet. 

1 horizontal tubular boiler, 40 inches by 10 feet. 

1 battery two boilers, 48 inches by 20 feet. 

1 30-horsepower firebox boiler. 

1 20-horsepower vertical boiler. 

1 8-horsepower firebox boiler. 

1 5-horsepower vertical engine and boiler. 

1 30x36-inch heavy slide valve engine. 

1 16x24 Blymer engine. 

1 16x24 right hand Mansfield engine. 

1 16x24 left hand Mansfield engine 

(Note.—The last two mentioned engines can be mounted 
as Twins if desired.) 

114x28 side crank engine. 

110x16 center crank engine. 

110x12 center crank engine. 

{ 7x10 center crank engine. 

(right hand heavy Allis circular saw mill. 

1 left hand heavy Allis circular saw mill. 

2 Munn 5-saw gang edgers. 

1 Clark 6-saw gang edger. 

2 8-saw slab slashers. 

1.6-saw trimmer. 

1 log pull-up. 

1 24-inch circular resawing machine. 

Several trains of live and dead rolls, locomotives, cars, 
rails, pumps, belting, pulleys, shafting, saws, conveyors, 
lumber cars ete. Send for complete catalogue. 

DILLEY FOUNDRY CO., Pine Bluff, Ark. 














DYNAMOS AND MOTORS 
Large stock, standard makes, right prices. 
We buy, sell and trade. 
SCHUREMAN & HAYDEN, 


137-139 South Clinton St.. Chicago. 





FOR SALE OR EXCHANGE. 

Boilers, engines, pumps etc. Two 80-horsepower Babcock 
& Wilcox water tube boilers, a large assortment of tubular 
and fire box boilers, Corliss, slide valve and upright engines, 
single and duplex pumps, feed water heaters etc. Goods con- 
stantly listed with us; all goods guaranteed as represented. 
Send for stock list and let us know your wants and we will 
supply you. H. MOOERS & CO 

Steamfitting and Machine Shop, 
3 Second and Sycamore Sts., Milwaukee, Wis, 


FOR SALE—WOODWORKING ‘rails 
Over 300 machines in stock. Write 
MACHINERY EXCHANGE, 13-15 No. "Canal St., Chicago. 


SECOND HAND DYNAMOS AND MOTORS. 
We carry a large stock of high grade dynamos and motors 
for all purposes and fully guarantee every machine we sell. 
We are equipped to promptly rewind any make of machine 
and solicit your correspondence if you wish to buy or sell. 
GUARANTEE ELECTRIC COMPANY, 
133 to 139 South Clinton St., Chicago. 
CuHas, E. Grecory, President. 


FOR SALE—REBUILT MACHINERY. 
Circular and band saw mills, engines, boilers, planing mill, 
hoop, stave and heading ao f you have any machin- 
ery to sell or ray 
HANNA-BR GRENRIDGE CO., Fort Wayne, Ind. 
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FOR SALE-—SECOND HAND MACHINERY. 

All sizes Cunningham _ twin engine steam feeds; all 
sizes Prescott steam fee one Stearns two-block carriage ; 
one Remington slide valve engine, 18x36 in.; one Greenwald 
slide valve engine, 10x20 in.; two 36-in. and three 32-in. cir- 
cular saws; one 16x20 in. slide valve engine; six Hill 
clutches, 54x9 in.; one large Conway pump; one No. 4 
Deluge pump ; 4-in., 5-in., 7-in. and 10-in. steam separators ; 
one 72-in. Rodgers edger ; one Allis circular mill, with top 
saw rig; band and gang saws; two 12-inch brazing clamps ; 
one Rhodes circular swage; one 40-in., one 48-in. and one 

52-in. Wilkin steam gang; also one 11x15 center crank Erie 
City engine with Nordburg So gpg governor; one 10x12- 
in. Beck twin engine steam feed e 6-in. Gardner governor. 

THE FILER & ‘STOWELL CO., Milwaukee, Wis. 


| lrSale-Logginglty, 


TRUNK | LINE POWER A SPECIALTY. 

South Side and Brooklyn Elevated railroad engines; small 
drivers closely coupled. Used on logging roads throughout 
the United States. ’ 
51 ton Consolidation, 40 ton 10 wheelers and 
moguls, 4 and 6 wheel switchers. Immediate 
delivery. 

Freight and Passenger Cars. 
Write fully your requirements. 


FITZ-HUGH & COMPANY, Chicago and New York. 








SPECIAL. 





NARROW GAUGE EQUIPMENT. 

American Locomotive Works Standard New Saddle Tank 
Contraction Engines, immediate delivery. 100 Gondola and 
Flat Cars—large and medium capacity—in excellent condi- 
ticn. 

Box, Ore and Rock Cars. 

Locomotives of different types. 

Passenger Cars. Freight Trucks—will make logging cars. 

All from branches of the Chicago, Milwaukee & St. Paul 
R. R. and the Duluth, South Shore & Atlantic R. R., recently 
changed to standard gage. 

FITZ-HUGH & COMPANY, 
Monadnock Block, No. 141 Broadway, 
Chicago. New York. 





LOCOMOTIVES FOR SALE. 
A number of 40-ton Baldwin locomotives ; standard gauge ; 
first class condition ; immediate delivery. 
WOOD & COMPANY, 
440 Marquette Bldg., Chicago, II). 





NEW AND RELAYING RAILS FOR SALE. 


100 tons 40-Ib. steel Relaying rails, with splices, Joliet, Ill. 
80 tons 70-lb, steel Relaying rails, with splices, Cumber- 
land, Md., for immediate shipment. 


New 12 and 16-lb. Iron rails for March delivery. 
HYDE BROTHERS & CO., 


902 and 903 Lewis Bldg., Pittsburgh, Pa. 


FOR SALE—CASH OR EASY PAYMENTS. 

Locomotives, box, flat, gondola and logging cars, standard 
and narrow gage; Climax geared locomotives, all gages. 

Write for description and prices. 

SPECIAL BARGAINS. 

Standard gage 40,000 capacity 40-foot flat cars, standard 
gage cabooses. 

South Side Alley L engines, $2,500.00 each ; 34-foot stand- 
ard gage flat cars, 54-ton consolidated engines, 50-ton Mogul 
engines, 42-ton Mogul engines. 

Russell logging cars, 24-inch wheels; B. & N. logging cars, 
28-inch wheels; standard gage 60,000 capacity box, flat and 
gondola cars. F. M. PEASE, Incorporated, 

277 Dearborn St., 


FOR SALE—-LOCOMOTIVES, 
standard gage, 4 and 6-driver saddle tank, weighing 22 to 
35 tons, just overhauled, immediate shipment. Write for 
prices on above or any other stock you may want and gage. 
THE MALES CoO., Aetna Bldg.. Cc incinnati, 
Room 1208 Home Life Bldg., 256-257 Broadway, 
New York. 


Chicago, Ill. 








EVERY RETAILER 
should have a copy of the Lumberman’s Actuary, which gives 
the feet in all stock sizes from 1 to 1,000 pieces and the 
amount at prices from $1 to $50 a thousand of any quantity 
from 1 to 26,000 feet—results ready for use. Cut-in index. 
The Actuary also contains many tables that are of special 
value to the retailer. Thousands of these books in use. 
Third edition sgl Lig 5 Price: Cloth bound copies, $2.50; 
leather, $3. For 
315 Dearborn St., 


AMERICAN LU: MBE PRM AN, Chicago. 





FOR SALE, 
Second hand locomotives, steam shovels, cars, contractors’ 
tools and rails; standard and narrow gages, different weights 
and types. Logging railway equipment is our specialty. 
Write for our 1902 catalog just out. 


M. MITSHKUN CO., 
925-6-7 Chamber of Commerce Bldg., 
Detroit, Mich. 





FOR SALE—RELAYING RAIL. 

All of the 50, 56 and 60 pound steel T relaying rails from 
the Washburn, Bayfield & Iron River railway; several thou- 
sand tons in all. Immediate delivery. 

F. M. PEASE, 277 Dearborn St., Chicago. * 

WANTED—TO BUY OR SELL RELAYING RAILS 

12 lbs. and heavier, in carloads or more. Correspondence 
solicited. JOHN B. NEWKIRK & CO., Philadelphia. 








FOR SALE. 
36 narrow gage coke dump cars. 
20 narrow gage coal and flat cars. 
3 narrow gage box cars. 
1 narrow gage caboose car. 
3 narrow gage locomotives. 
700 tons 35-pound relaying steel rails. 
For delivery f. o. b. Lordsburg, N. M., or El Paso, Tex. 
All in first class condition for use. 
BLOCK-POLLAK IRON CO., Marquette Bldg., Chicago. 


FOR SALE—LOCOMOTIVES AND CARS 
Freight, passenger and logging locomotives of all descrip- 
tions; also —. passenger and logging cars. Send for de- 
scription. . M. HICKS, 225 Dearborn St., Chicago. 








THE DOUBLE CLUTCH CAR MOVER. 
Sent absolutely on trial. Price $5.00. Agents wanted. 
WALTER A. ZELNICKER in St. Louis. 
BRANCH OFFICES: 
Pioneer Press Bldg., 
. Paul. 
Townsend Bldg., 
New York. 


Godchaux Bldg., 
‘ew Orleans. 

Rookery Bldg., 

Chicago. 





NEW AND RELAYING RAILS 
with splices, bolts, nuts and spikes. 
Prompt deliveries. 

A. M. CRANE & CO., Incorporated, 
The Rookery, Chicago. 


LOCOMOTIVES FOR SALE. 
33-ton standard gage Mogul. 
30-ton standard gage six driver. 
25-ton narrow gage Mogul. 
14-ton narrow gage Mogul. 
18-ton narrow gage sna: 
13-ton narrow gage Sha 

DILLEY ‘FOUNDRY Co., Pine Bluff, Ark. 


1 
1 
1 
1 
1 
1 





FOR SALE. 
Three new 36-inch gage trailing truck locomotives. 
W. J. CARLIN COMPANY, 
26th St. and A. V. R. R., Pittsburg. Pa. 
New York Office: 514-515 Park Row Bldg., New York city. 





FOR SALE. 
36-inch gage 15 ton Shay geared locomotive. 
4-foot 8%4-inch gage 20 ton Shay geared locomotive. 
7 ton, 36-inch gage Byers geared locomotive. 
12x16, 36-inch gage Mogul locomotives. 
14x16, 36-inch gage Mogul locomotive. 
TORBERT & PECKHAM, 
1603 Monadnock Block, Chicago. 


hl et et ee 





FOR SALE-—!000 TONS 40 LB. 


Relaying steel! rails, with splices. Prompt shipment, south- 


ern delivery. 
SHOOK 


& FLETCHER, Birmingham, Ala. 





FOR SALE—-NEW OR SECOND HAND 
light steel rails and splice joints. We are in the market to 


buy rails, fit to relay, of any weight and in any quantity. 
ROBINSON & ORR, 419 Wood St., 


Pittsburg, Pa. 





THE LUMBERMAN'S ACTUARY 
gives the feet in all stock sizes from 1 to 1,000 pieces and 
the amount at prices from $1 to $50 a thousand of any quan- 
tity from 1 to 26,000 feet—results ready for use. Cut-in 
index. Delivered, in —_ binding, for $2.50; in leather, for 
$3.00. Free sample p ges. For sale by the 
AMERICAN LUMBERMAN, 315 ‘peasbecn St., Chicago. 


| for Sale-Business Opportunities | 


FOR RENT—COAL AND LUMBER YARD. 
Shed holds 2,500 tons; canal yard 108x300 feet; rail yard 
144x108; best location in growing city of 12,000: property 
all in one piece. R. W. HENSON, Geneva, N. Y 








FOR SALE—-MODERN PLANING MILL. 
Completely equipped, well located in Northwestern Center ; 
excellent field for development; capital required, $12,000. 
Address “K. 1,” care of AMERICAN LUMBERMAN. 


FOR SALE-TWO LUMBER YARDS 
in southern Minnesota. 
Address “a. > 





care of AMERICAN LUMBERMAN. 


WANTED. 

An experienced retail lumberman to take one-half stock in 
established grain, lumber and implement business, in good 
farming. manufacturing and mining town, 50 miles from St. 
Paul. Thickly settled farming country, with 20 miles to 
competitive towns. Only lumber yard. in town and trade 
rapidly increasing. Applicant must be prepared to devote 
his time and services to the business. About $10,000 capital 
required. Address 

‘PROSPERITY,” care of AxfERICAN LUMBERMAN. 


FROM $2,000 TO $5,000 WILL SECURE 

interest in established retail lumber yard in Ohio town of 
4,000 ; three railroads; fine outlook and splendid opportunity 
for good man. 
Address 








“J. 3,” care of AMERICAN LUMBERMAN. 


FOR SALE—-SAWMILL 

25,000 feet capacity, 10,000 acres timber rights and enough 
additional adjacent land can be bought at low price to keep 
mill in operation six years. Three and one-half miles stand- 
ard track, 20-ton locomotive and 5 cars, all ready for imme- 
diate use. The mill building is new, two stories, 40x210 feet. 
This property is situated 30 miles west of Waycross, Ga.., 
on Plant System road. It can be bought for partial cash and 
bulk on monthly payments that can be made out of mill. 
Satisfactory reasons given for selling. For price and terms 
address J. H. DORSEY, Agent, Homerville, Ga. 


FOR SALE—-NEW MODERN SAW MILL AND 
17,000 acres fine Louisiana pine land at $102,000, from 
owner. Capacity, 60,000 feet. 

S. C. MecCORMICK, Ennis, Texas. 


FOR SALE-—HALF INTEREST 
in one of the best paying retail yards and planing mills in 
Ohio. Will sell to practical lumberman and one capable of 
taking entire charge of yard only. Price $5,000. 
Address “J. 2,” care of: AMERICAN LUMBERMAN. 


FOR SALE OR FOR RENT. 

The plant of Tonawanda St. Planing Mill, Buffalo, N. Y.; 
40,000 sq. ft. floor space, 225 H. P. engine, automatic sprink- 
lers, electric light plant, hot blast kiln drying system, 5,400 
ft. heater, blower system, railroad switch in yard etc.; will 
take out machinery if plant is wanted for other purposes. 
A great bargain to purchaser. 

A. J. HOF FMEYER, 282 Dearborn St., Buffalo, N. Y. 


FOR SALE. 

Well established hardwood mill and factory with a large 
and increasing trade in heavy materials es from $40 
to $75 a thousand. Situated near New Orleans, La., in 
healthy location, with good rail and water facilities and 
tributary to the finest body of oak and hickory in the south. 
Good reasons for os 

dress . 22,” care of AMERICAN LUMBERMAN. 


COAHOMA LUMBER CO. PROPERTY. 

Pursuant to decrees entered by the Chancery Court of the 
Second District of Coahoma County, Mississippi, in the suit 
of Girard Trust Company, Trustee, vs. Coahoma Lumber 
Company, the undersigned will sell at public auction at the 
south or principal door of the courthouse in the town of 
Clarksdale, County of Coahoma, Mississippi, at eleven o’clock 
a.m. on Wednesday, the 2d day of April, 1902, all the lands 
and other property of Coahoma Lumber Company conveyed 
in certain mortgages or deeds of trust by Coahoma Lumber 
Company to said trustee dated December 19, 1892, and July 
18, 1893, as the same are recorded in the office of the Clerk 
of the Chancery Court of Coahoma County, Mississippi, in 
Book F, pages 46 to 59, and Book F, pages 60 to 64. 

Terms, cash. One-tenth of the purchase money bid to be 
paid at the time of the sale and the remaining purchase 
money to be paid upon confirmation of sale and delivery of 
deeds. Holders of bonds secured by the mortgages, becoming 
purchasers, may use the same and interest coupons as cash 
to the amount of the dividends they shall be entitled to 
receive as dividends from the fund to be realized at the sale- 
excepting that bondholders purchasing must pay down 
percent of their bids in actual cash at the time of sale. 

Drafts of national banks of New York, Philadelphia, Chi- 
.cago, Memphis or New Orleans will be taken as cash. Right 
of adjournment of sale reserved. 

For full description of properties to be sold and further 
particulars apply to 

GIRARD TRUST COMPANY, trustee, 
Broad and Chestnut Sts., Philadelphia, Pa. 
Or to its attorneys: 
A. H. Wintersteen. Girard Building, Philadelphia. 
John W. Cutrer, Clarksdale, Miss. 




















WANTED—A PARTNER 
To engage in an established coal and lumber business; capi- 
tal required $5,000. Address 
“K. 7,” care of AMERICAN LUMBERMAN. 


LUMBER YARD FOR SALE 
At a small town in southeastern Iowa but one of the best 
lumber points and most wide awake, progressive towns in 
the state. If you want a 00d thing, investigate at once. 
Address “K. 5,” care of "AMERIC AN LUMBERMAN. 


FOR SALE-—AN OLD ESTABLISHED RETAIL 
Lumber business in central Missouri, on account of owner's 
change of location. Address 

“D. 27,” care of AMERICAN LUMBERMAN. 


FOR SALE—LUMBER YARD 
In a good one-yard town =. Missouri. 
Address "a * care of AMERICAN LUMBERMAN. 











FOR RENT—SAW “Te 50,000 CAPACITY 
McIntyre, Fla. Fifteen cottages, boarding house, blacksmith 
shop, depot agency, postoffice and store, for $100 per month; 
on C. T. & G. R. R. and Ocklocknee river: ready to run: 
plenty of timber. Also band saw mill, 40, 000 eapacity, and 
two. double-block Challoner’s shingle machines and several 
cottages and other buildings at Plummer, Iron county, Wis., 
on Wisconsin Central ee Abundance of timber: will 
sell or rent, A. C. McCOMB,; Oshkosh, Wis. 


FOR SALE—MILL SITE AND TIMBER LAND 
At Three Lakes, Wis., on the C. & N. W. line, in the center 
of hardwood, hemlock and pine: mill site has good lumber 
tramways and side track; 4 dwellings. 1 boarding house, 
barn and blacksmith shop with outfit; 1 85- horsepower boiler 
and other machinery. Inquire or call on 

EBENREITER & HILDEBRAND, Sheboygan, Wis. 


WATER POWER FREE 
For pulp or paper mill in good location. Timber plenty from 
two streams. A. F. HOFER, JR., Salem, Ore. 


FOR SALE—AT ONCE, LUMBER AND COAL YARD. 
Near St. Louis; reason for Selling, other business. 
Address “U.S. G.,” care of AMERICAN LUMBERMAN. 











FOR SALE-—AT A SACRAFICE. 

One-third interest in new saw mill, planing mill and tim- 
ber lands in northern Wisconsin. Purchaser can take active 
management of business. Must be sold at once. 

Address “S.C. C.,” care of AMERICAN LUMBERMAN. 


CALIFORNIA REDWOOD. 

Wanted — A practical manufacturing lumberman to en- 
gage in the manufacture of redwood on a moderate scale: 
capital required, $20,000; very best connection to handle 
‘oad dispose of the product so as to insure both retail, job- 
bing and eae | s profit. 

Address 26,” care of AMERICAN LUMBERMAN. 








A RARE OPPORTUNITY FOR INVESTMENT. 

A one-fourth interest in a well established, good paying 
lumber business with plenty of standing timber paid for: 
well equipped plant, good railroad facilities and plenty of 
cheap labor; healthy location, good schools and climate. 

Address “H. 1,” care of AMERICAN LUMBERMAN. 


FOR SALE OR RENT—PLANING MILL. 
Located in one of the best cities along the Mississippi 
river; in the heart of the city; occupies 40,000 square feet 
of ground space, with new modern machinery. Plant is run- 
ning every day and a box . is combined with the mill. 
Good reason for selling. Addre 
MENKE & GRIMM PLANING MILL CO., Quincy, Il. 


A GREAT OPPORTUNITY. 

For Sale—A 40,000 capacity saw mill with an unlimited 
supply of yellow pine and hardwood timber. This is one 
chance in a thousand. Do not reply unless you mean busi- 
ness. Address “TI. 5." care of AMERICAN LUMBERMAN. 


WANTED—PARTY TO JOIN US 
In buying coal and timber — on taking timber : as tract. 
Address OAL AND TIMBER 
ane of AMERICAN LUMBERMAN. 


FOR SALE—A WELL ESTABLISHED LUMBER 
And coal business in good town of 2,000 in southern M-»h- 

















igan. The only yard. 
Address “H. 15,” care of AMERICAN LUMBERMAY 
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—$______, 











LUMBER YARDS FOR SALE. 
From $5,000 to $20,000, in good towns and cities. 
want to buy or sell, write us. 
AMERICAN LAND CO., Ottumwa, Iowa. 


- RETAIL LUMBER YARD FOR SALE 


If you 





in town of 3,000 population, doing good business. Will sell 
stock and rent buildings. Also two-story brick planing mill 
for sale. Good machinery, all in good running order. Sales 
in 1901 about $18.000. Address 

WILL H. WATTS, Administrator, Knightstown, Ind. 


BOX PLANT FOR SALE. 
Will sel! smali box plant. Good paying investment for the 
right man. About $2,000 required. Is sold because owner 
is so actively engaged in other business he cannot give it 








attention. Address “O,”’ care of AMERICAN LUMBERMAN. 
N. C. PINE PLANT AND TIMBER FOR SALE 
Water and rail shipments, healthy locality, now in full 
operation, good supply timber, kilns and all equipments com- 
plete 
“PINE,” care of AMERICAN LUMBERMAN. 


Address 


FOR SALE-VALUABLE SAW MILL PROPERTY 
on Georgian bay, in the province of Ontario, situated at 
town of Wiarton, and about 1.900 acres of hardwood and 
hemlock timber lands on Bruce peninsula, together with 
railway sidings and docks. The saw mill is a new one, suit- 
able for manufacture of pine and hardwood lumber and lath, 
with excellent facilities for shipment by rail or water. The 
saw mill may be purchased with or without the timber lands. 

For further particulars apply to the undersigned. 

Wiarton, 17th Jan., 1902. 

W. J. FERGUSON, Solicitor for Owners, Wiarton, Ont. 


FOR SALE-—11,000 ACRES CHOICE HARDWOOD 





and Hemlock lands in Presque Isle county, Michigan. Stave 
and heading mill, planing mill and docks. One of the best 
points for water shipments on Lake Huron. A splendid 


opportunity for a large business. Best reasons for selling. 
Address IJKRMAN HOEFT, Rogers City, Mich. 
FOR SALE—FIRST CLASS SHINGLE MILL. 
Double block and hend machine. Shingle sizers all com- 
plete. First class outfit, Capacity, 100,000 shingles per day. 
Plenty of cypress timber to be had. Fine opening for a prac- 
tical man. Address BELL & CO., Logansport, La. 


[_ irSole = Misoellancous | 


SCRIBNER’S LUMBER AND LOG BOOK 
gives measurements of all kinds of Lumber-Logs, Planks, 
Timber, Hints to Lumber Dealers; Wood Measure; Speed of 
Circular Saws; Care of Saws: Cord Wood Tables; Felling 
Trees ; Growth of Trees; Land Measure ; Wages, Rent, Board, 
Interest ; Stave and Heading Bolts etc. 
Price, 25 cents per copy. 
» AMERICAN LUMBERMAN, 


FOR SALE—TUG BALCOM. 

Powerful light draft, side wheel; built of solid oak for log 
and raft towing on Green Bay and rivers; perfect condition ; 
draft 314 feet; can go anywhere on lakes or gulf; no further 
use for her. HOLT LUMBER CO., Chicago. 


ss SEND YOUR TELEGRAMS 


for Minneapolis, St. Paul, Winona, La Crosse, Dubuque, Du- 

luth, Superior and West Superior over the North American 

telegraph lines through your local Postal Telegraph office. 
C. M. LORING, Pres. H. A. TUTTLE, Supt. 


WANTED—EVERY LUMBERMAN 
to use our Patent Lumber Buggy, the best and cheapest 
buggy on earth. If they don’t suit you, return them and we 
will pay all freight. 
THE W. K. HENDERSON IRON WORKS, Shreveport, La. 


WRITE YOUNG STONE COMPANY, 
305 Chamber of Commerce Bldg., Chicago, for prices. Large 
stock, best material, unequaled facilities. 


DON’T BURN YOUR SLABS! 

Our circular will fully explain the Power Feed Resaw for 
converting them into boards from 4 inch up to any thick- 
ness. Same with planks or flitches. 

JOHN W. HUSSEY, Sole Agent, 
No. 1 Broadway, New York. 


[| Senecalfiseellanenus | 


TO RENT DOCK. 
414 feet of dock on the north branch Chicago river, oppo- 
site Deering’s Harvester Works and at the junction Bekoy, 
Elston and Fullerton Aves. Good place for a small lumber 
yard. Address F. S. GARDNER, 1140 Elston Ave., Chicago. 


THE ROYAL TRAINS. 

The tour through the United States of Prince Henry of 
Prussia is being made in a train containing examples of 
the highest art of the car builder. 

The two compartment sleeping cars “Iowa” and “Ohio” 
were picked out from the equipment of roads covering the 
entire country as being the most luxurious and comfortable 
ears now in operation. They are part of the new “Great 
Western Limited.”’ running every night between Chicago, 
St. Paul and Minneapolis via CHICAGO GREAT WEST- 
ERN RAILWAY. " 


HOMESEEKERS EXCURSIONS 

on the first and third Tuesdays of March, April and May at 
one fare plus $2 will take you to points in Minnesota, Iowa 
North and South Dakota, Montana, Idaho, Washington, Ore- 
gon, British Columbia, Utah, Colorado, Nebraska and to 
many points south, southwest and southeast. For full infor 
mation address GEO. S. BATTY, G. P. & T. A., Marshall- 
den Iowa. Send for an interesting free booklet on home- 
seekers. 


SPECIAL LOW RATE TO CALIFORNIA. 

During March and April the Iowa Central road will sell 
one-way excursion tickets to points in California from all its 
stations in Iowa and Illinois at a special low rate, affording 
a splendid opportunity to visit the Pacific coast. Elegantly 
equipped tourist cars, with all the modern conveniences of 
travel, leave for the coast every Tuesday in March and 
April, carrying the tourist through without change and free 
from many of the discomforts and annoyances of winter 
travel. For full information, reservations in tourist car, 
rates and circulars, call on your local Iowa Central agent 
- address GEO. S. BATTY, G. P. & T. A., Marshalltown, 
owa. 











Chicago. 









































SETTLERS LOW RATES. 

During March and April, 1902, the Northern Pacific will 
sell ONE WAY SECOND CLASS SETTLERS tickets from 
eastern terminal points—St. Paul, Minneapolis, Ashland, 
Duluth and the Superiors—at greatly reduced rates to nearly 
all points on its main line, branches and connecting lines, 
west of North Dakota. These tickets to Northern Pacific 
points will be good for stopover west of Hope, Idaho. 

For example, the rate to Portland and North Pacific coast 
common points will be $25. For further detailed informa- 
tion about these rates call upon or write to Chas. S. Fee, 


Pine, Hemlock, Hardwoods, 
SEND US YOUR STOCK LISTS 


A.B. MCEACHRONS Co., 











Gen. Pass & Tkt. Agent, Nor. Pac. Ry., St. Paul, Minn. 

Some of the important valleys reached by the Northern 
Pacific are the Yellowstone, Gallatin, Madison, Deer Lodge, 
Bitter Root and Clark Fork, in Montana, the Palouse, Big 
Bend, Colville, Clearwater, Walla Walla and Yakima valleys 
in Idaho and Washington, the Puget Sound and British 
Columbia regions and the Oregon country. It is a vast 
empire where climate, soil and other advantages make of it 
a favored land. 





$25.00 TO CALIFORNIA. 


WEST DEPERE, Wis. 
460,000 feet | inch Mill 
F Of Sale Shipping Cull a 
Wolverine Cedar & Lumber Co. 
Write for Prices. MENOMINEE, MICH. 








Every day during March and April. 
Phenomenally low rates to the Pacific coast and interme- 
diate points. Colonist excursions open to all. Later on at 
intervals during the summer special round trip excursi 
to the coast at less than 1 cent per mile, going one way, 
returning another. An exceptional opportunity to visit any 
or all parts of the great west for pleasure, education or busi- 
ness. People with interests at various points will show you 
attention. Address a postal to W. G. Neimyer, general 
agent Union Pacific, Southern Pacific railways, 193 South 
Clark St., Chicago, Ill. Write on the back “Send details low 





The Himmelberger-Luce Land & Lumber Co. 


Manufacturers c? 


Red Gum and Hardwood Lumber, 


A. B. C. and Lumberman's 


Codes Used. Morehouse, Mo. 








rates to California,” adding your own name and address, also 





those of any of your friends, and you will receive in return 
information of fascinating interest, great practical value, of 
educational and business worth. Whether or not you are 
now thinking of taking this delightful trip or looking to bet- 
ter your condition in life it will pay you, your family and 
friends to write a postal as above. As the colonist rates, 
open to all, are good during March and April only, send your 
postal today. . 





A PICTURESQUE JOURNEY. 

Though Mexico is at present enjoying a fair quota of 
winter tourist travel, it is no more than commensurate with 
the unique attractions of this land of the Montezumas. 
From the time the traveler leaves the border line at Eagle 
Pass the trip is environed with every element of interest. 
The peculiar people and their odd habits and customs, the 
indescribable architecture and innumerable plazas and 
churches, each distinctive in a way, combine to make the 
traveler thoroughly enjoy every hour of his stay in this 
strange land. The Southern Pacific out of New Orleans or 
San Antonio offers an easy method of reaching Mexico. 

Pullman sleeping cars run through from San Antonio via 


E. S. SHEPARD. 


RHINELANDER, WIS. 


Pine Land in Wisconsin and Minnesota. 
Cut Over Lands in Northern Wisconsin. 





D.D. Thompson. a. C. Thompson. 


D. C. THOMPSON & CO. 


Inspectors and Shippers 
No. 112 Manhatten, DULUTH, MINN. 











Fagle Pass to the City of Mexico with connection out of New 
Orleans. It is an ideal winter pilgrimage, and in reviewing 
the land so completely subjugated by Cortez over 400 years 
ago the tourist is amply repaid for any trouble he or she 
may take in making the journey. Address for literature, 
rates and other information any Southern Pacific agent, or 
W. G. Niemyer, G. Agt., 193 Clark St., Chicago, III. 


LOW RATES. 
every day during March and April, 1902, to points in Mon- 
tana, Idaho, Washington, Oregon and British Columbia via 
Chicago Great Western railway. Tourist sleepers and free 
chair cars to St. Paul. For information apply to 
: . cs, T. P. A., Chicago. 
or J. P. Elmer, Genl. Pass. Agent, Chicago, Ill. 


ONEWAY SETTLERS’ RATES 
will be in effect from all points on the Iowa Central road to 
points in Minnesota and North and South Dakota on March 
4, 11, 18 and 25 and April 1 and 8, 1902, at very low rates. 
If you contemplate making a trip it will pay you to consult 
the nearest local agent of the Iowa Central road or address 
GEO. S. BATTY, G. P. & T. A., Marshalltown, Iowa. 
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ELMER H. ADAMS, 


Attorney at Law. 
Collections, 


Timber Land Titles. 


Also Purchase Timber Lands—Many Years Experience. 
For particulars call or address 


ROOMS 141, 142 and 143 HARTFORD BLDG. 


Cor. Mavison ano Dearsorn Sts. 


Telephone Central 618. des .CHICAGO. 


: REFERENCE: THE AMERICAN LUMBERMAN. 


Lien Law, 


Specialties : 
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VERY CHEAP COLONIST RATES 





to points in Montana, Idaho, Washington, Oregon and Utah 
will be in effect at all stations on the Iowa Central road 
daily during March and April. You can reach not onlv 
Butte. Helena, Boise, Tacoma, Spokane, Seattle, Portland. 
Salt Lake City. Ogden and Denver, but many intermediate 
points at these low rates. 


MANUFACTURERS AND SETTLERS 
Can find plenty of inducements and good land in rapidly 
developing northern Wisconsin, which is the richest grazing 
section in the country. Timber, iron ore, clay and kaolin 
are plentiful. The Wisconsin Central railway runs through 
the center of this region, affording unexcelled transportation 
facilities. Illustrated booklets and maps can be obtained 
free of charge by addressing W. H. Killen, Land and Indus- 
JAS. C. POND. 


trial Commissioner, or , C 3 
a Gen. Pass. Aget.. Milwaukee. Wis 











BYRKIT-HALL 
SHEATHING LATH CO. 


Manufacture the 
BYRKIT SHEATHING 
LATH MACHINES... 


SEND FOR SAMPLES, 
CIRCULARS ano TERMS. 


Chicago. 








MAIN OFFICE, 
Room 710, 84 and 86 LaSalle St. 

















The Underwood Veneer Co. 


Manufacturers of.... 


VENEERS 


WRITE FOR PRICES. 
WAUSAU, WISCONSIN. 


Chicago Office: 44 and 46 N. Peoria Street. 





Built up Wood and Panels, 
From all Native Woods. 

















E. W. PRICE, == 
Washington Timber Lands. 


bape ng — * ated a _ Best mame given. Form- 
erly presiden as Lumber Company, o 
SEATTLE, WASH. 


FLO ian 


WAU UE Sls, 











J..H. TSCHUDY 











HARDWOOD LUMBER CO., 


QLARTERED 
O.k. 


Kansas City, Mo. 








IT WILL PAY YOU 
To advertise in the Wanted and For Sale columns of the 
AMERICAN LUMBERMAN. Watch these small ads. 
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Estimate the Cost 


of this sash 6 ft. x3 ft. made 
your way. Then ask what 
it cost made on 


THE 


AMERICAN SASH TRIMMER 


Then you will know why we 
are selling so many of these 
machines and understand how 
it would make money for you. 


L. S. Heatp s Son, 


Box 570, 








Barre, Mass. 


ee 


FACTORIES : BRANDS: 


FILES 


PROVIDENCE, = RI. NICHOLSON, GREAT WESTERN, 
PAWTUCKET, - :& 

; AND KEARNEY & FOOT, J. B. SMITH, 
en, -  « we AMERICAN, McCLELLAN, 
BEAVER FALLS, - PA. RAS PS ARCADE, . EAGLE. 

KENT, - - = OHIO GOLD MEDAL, “x. Fe” 


Se 
NICHOLSON FILECO. | 















WHITE PINE 


—AND—— 


Lumber 
and 


HEMLOCKi Lath 


White Cedar Shingles, Posts and Poles in straight carload lots at lowest market prices. 


Ghe Anketell Lumber Co. 


134 Monroe Street, 
CHICAGO. 











MODERN POWER TRANSMISSION ENGINEERING 


exemplified with typical installations in each issue of 


o ca 
Power and Transmission 
(American Edition — English Edition ) 
Of special interest to those contemplating mill or factory improvements. 
Sample copy free. Address: 
THE DODGE MANUFACTURING CO., MisHawaka, IND., U.S.A. 
MANUFACTURING ENGINEERS. 
BRANCHES — Boston; New York; Chicago; Cincinnati; Atlanta; London, Eng. 




















Walls 
‘ws 
. E-SAW (0-F 


lf You Want 


SAWS 


For heavy work; for continuous 
work; for unfailing good work, 
get them from the 


Michigan Saw Co. 


W. H. PRESSER & SONS, Proprietors. 


SAGINAW, - MICH. 








YELLOW PINE LUMBER COMPANY, 


Th = OEALERS IN 


ee Rough and Dre 
JOHN HMSGOWAN oug ssed Lumber for Export and Domestic 


J.C. Miles, Pres’t & Gen’! Mgr., and Mgr. Gulf City Mills, 
Por saad . D. J. McDonald. Sec’y and Treas. 
ae DANY Cable Address, ‘“‘ DUNMARCH.” MOBILE, ALA. 








OUR SPECIALTIES: 


SASH PRIMER 


AND 


DOOR. PAINT 


WRITE FOR PRICES. 


THE FOREST CITY PAINT & VARNISH CO. 
CLEVELAND, OHIO. 





HK Ano 
WHEEL 


TYPES. 
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JEFFREY CONVEYORS 


FOR HANDLING 


Logs, Lumber, Shavings, Sawdust, etc. 
SEND FOR CATALOGUE NO. 57. 
THE JEFFREY MANUFACTURING COMPANY, 


COLUMBUS, OHIO. 
4l Dey Street, New York. Equitable Bidg., Denver. 








LSPECIALLY ADAPTED FOR CUTTING 
CROOKED KNOTTY BOLTS WHICH CANY- 
NOT BE SPLIT WITH AlY AXE. CUTS 
W000 OF ALL SIZES AND SHAPES. /Y0 
D0G6 FOR HOLDING LOGS. 1Y0 GIGGING 
BACK. ALWAYS U/YOER CONTROL. 
MYRICK MACHINE CO. 


OLEAN,NY. 
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IN THE REDWOOD’S REALM. 





Byways of Wild Nature and Highways of Industry—The Constant Aim Will Be to Present 
Truthful Pictures Without Exaggeration of Coloring. 





Several weeks ago we spoke somewhat gen- 
erally of redwood stave pipe. This particular 
use to which redwood is peculiarly adapted is 
possibly of sufficient interest to warrant a fur- 
ther statement and one treating more fully of 
the various uses to which stave pipe is itself 
adapted, the method of its construction, dura- 
bility and carrying capacity. 

A wood to be suitable for use in making pipe 
staves should be sound and clear, without knots, 
shakes, pitch seams or other imperfections. It 
should be strong enough to resist crushing under 
a firm tensile strain on the bands, and should 
not become spongy when saturated. It should 
contain no pitch and should not shrink or swell 
excessively. California redwood has been most 
largely used as stave pipe material because it 
possesses the great advantage that the perfectly 
clear grade is the one most easily obtained, as in 
ordinarily good logs the percentage of clear ex- 
ceeds that of all other grades put together. In 
addition to this, it is free from pitch and pitch 
seams, the latter being common in Oregon fir 
and very objectionable in pipe staves. It works 
smoothly on the planer and is generally close 
grained, offering greater resistance to percola- 
tion than Oregon or Texas pine. Its well known 
superior lasting quality, when alternately wet and 
dry, is a great advantage in pipes not covered 
or not at all times full of water—conditions, 
however, which should be avoided. 

Redwood pipe staves are dressed, trimmed 
and slotted with accuracy; are shipped in box- 
cars, and from beginning to end are handled 
with the greatest care. 

The bands around the pipe serve the purpose 
of preserving the shape of the pipe and pre- 
venting the pipe from leaking and bursting when 
under pressure. To this end they are designed 
so as to offer the required resistance to all 
strains, and they are proportioned as regards 
their diameter, numbers and bearing surface upon 
the wood so as to afford sufficiently frequent 
supports to the staves to avoid objectionable de- 
flection between bands and to prevent indenta- 
tion. 

The possible strains upon a pipe band are 
complex in their nature, depending upon water 





52-INCH INVERTED SIPHON, 


pressure, initial strain, swelling power of the 
wood, superincumbent load, water hammer, etc., 
and considerable experience and judgment are 
required to determine intelligently the allowance 
to be made for strains additional to those caused 
by mere water pressure. 

The fact that wood, where in frequent inter- 
mittent contact with water, is observed to rot 
fast, is no evidence that it does so when continu- 
ally submerged. When sound wood is kept thor- 
oughly wet it does not rot. Hundreds of import- 
ant stone structures depend for their stability and 
support on wooden piles; and when the precau- 
tion was taken to use none but good material, 





and to keep it below low water level, no decay 
has resulted. These structures have stood the 
test of time, some of them for many centuries, 
and where parts have been removed, and old piles 
taken up, they have been found to be sound. 

The essential condition to insure an indefinite 
life of the wooden staves is, that they must be 
kept constantly saturated. This can best be at- 
tained by burying the pipe in the ground, as 
thereby all evaporation from the surface of the 
pipe will be prevented. If so buried it is neces- 
sary that the pipe should run full at intervals 
of sufficiently long duration to cause and main- 
tain complete saturation of the wood. When the 
staves are once thoroughly soaked they will re- 
main so for an indefinite time if the pipe is 
buried and there is no ventilation through the 
pipe. 

In conditions known to be severe, such as 
where pipe is buried in salt water marshes, stave 
pipe has been insisted upon by engineers in pref- 
erence to any other pressure pipe; and in many 
cases metal pipe has been abandoned after a 
few years’ service, to be replaced by redwood 
stave pipe. No instance has yet been recorded 
where stave pipe properly built in the first in- 
stance and kept buried and filled with water 








A REDWOOD STAVE PIPE. 


has started leaking or given any evidence of 
weakening. In fact there is no data upon which 
to base an intelligent opinion of the life of a 
redwood stave pipe. 

Although stave pipe is now extensively used 
throughout the arid portions of the west it was 


for a time thought that a stave pipe would soon. 


decay, but it was shown that when laid below 
the grade line and consequently kept full of 
water it was in this respect practically inde- 
structible. There was one thing, however, yet 
lacking to prove its general durability, viz., the 
wear on the staves caused by sedimént and 
gravel in the water. To settle the question, an 
experiment was made several years with a view 
to determining the exact amount of wear in 
such piping. A stave pipe of 24 inches diameter, 
built cf redwood, was laid on a steep grade and 
water aiiowed to flow continuously through it. 
The water scldom covered or touched upon more 
than four of the bottom staves, and had a mini- 
mum velcuiiy of 18 feet per second. The char- 
acter of the water was also the same, as regards 
sediment, as that flowing in Ogden river. At 
the end of two years portions of the bottom 
staves wcre removed, and when their thickness 


aiter bemg dried was couipared with other staves . 


in the same section of pipe that had never been 
subjected to any wear, no appreciable diminu- 
tion in thickness could be observed. The veloc- 
ity of flow in pipe conduits seldom exceeds six 
feet per second, so that the amount of wear in 
the case of the test, the velocity being 18 feet 


per second, would be about equal to the wear in 
a conduit cn an ordinary grade during a period 
of six years. 

Tite absence of c‘rcwmferential joints in its 
construction avoics scrious local weakening of 
tle strength of ihe pipe considered as a long tube, 
and this, taken in connection with its lightness 
and the possibility of producing tight work even 
with some water in the trench, has frequently 
led to its adoption in situations where, owing 
to the softness of the ground, other pipe would 
have required special foundation and expensive 
pumping operations. 

In comparing cost of different classes of pres- 


\\ 





REDWOOD WATER PIPE 
sure pipe the proper basis is not that of cost 
per ioot for the same diameters alone, nor is it 
sufficient that the comparative endurance of the 
pipe be added to these considerations. Pipe is 
bu‘lt to convey water, and it is the results ob- 
taine<l that should form the basis. If stave pipe 
of a certain size will do the same work as a 
metal pipe of 'arger size, then the cost of the 
smaller wooden pipe should be compared with 
that of the larger metal pipe, and a comparison 
on this impartial basis will still further empha- 
size the economy to be obtained from the use 
ct stave pipe within the limitations of its safe 
construction. 

The flow experiments on stave pipe that have 
so far been made may not entirely agree among 
themselves, any more than is the case with other 
classes of pipe. It is, nevertheless, an undis- 
putcd fact that the carrying capacity of stave 
pipe exceeds that of metal pipe under the most 
favorable conditions. The entire absence of in- 
tericr shoulders and the smoothness of interior 
surface account for these results. 

While metal pipe is very liable to the forma- 
tion of tubercles upon its interior surface, rapidly 
reducing its carrying capacity in the course of 
even a few years, stave pipe remains smooth and 
its carrying capacity is unaffected by age. 

Sewerage has frequently to be conducted long 
distances to be discharged into the ocean, into 
natural streams, or on sewer farms or filter beds. 
Where the pipe can be maintained full at intervals 
or where it lies in wet soil, or where sewage is 
pumped, conditions for the use of wooden pipe 
are favorable. In comparison with ordinary 
sewer pipe it has the advantage that it can be 
built tight even with a small amount of water 
in the trench, and that in soft and marshy soil 
no foundation is required, as the pipe when full 
is no heavier than the soil it displaces; and it 
has great longitudinal strength. 

The fact that redwood is in no way affected 
by the frequent acidulous character of the sew- 
age is largely in its favor in comparing it with 
metal pressure pipes. 

REDWOOD MAKES THE BEST. 


Furniture, Flooring, Sash, 

Porch Columns,Stair Work, Car Siding, 
Tanks, Blinds, Car Roofing, 
Moldings, Paving Blocks, Wainscoting, 
Shingles, - Veneering, Doors, 


(Continued next week.) 


AMERICAN 


LUMBERMAN. 





MakcH 8 1909. 

























PRICE, $105.00 
with 36-inch Saw. 
PRICE, $125.00 
with 40-inch Saw 
Less a cash discount, 


Hand Feed, Flat Saw. 


Shingle « Head Cutting Machine 
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Agents Wanted. 





“Gle CT NEDSON CO- 


WHOLESALC MANUFACTURERS 


ANDA 
r'Q 


CARVED CAPITALS 


** NEWELS: BALUSTERS:: 
‘RAIL: ETC: 


BORED OR BUILT-UP 
UP TO36 INCH DIAMETER 
AND 24 FEET LONG 


aPETAIL WORK 


A SPECIALTY 
WRITE FOR CATALOGUE AND PRICES 


——————————————————— SSS 


|__-COLUMBUS-OHIO-__{]__| 


nr 


— = 











NO. 24 B. LUMBER TRUCK. 


We build numerous other Vehicles designed for the use of 
Lumber Manufacturers and Dealers. 


B. F. & H. L. SWEET cO., ; Fond du Lac, Wis. 


Corr d 










p 









Don’t Tag Along 


In the rear of the procession 
when you can-just as easily 


be up in the front by using the 
Lumber Truck and 


“Columbian” Siecc. 


It saves time, trouble and money. 
Write and we'll tell you all about it. 


COLUMBIA WAGON CO., coiumbia, pa, u. s. a 


9 


A Good Route to TryBiG FOUR ROUTE: 


LA FAYETTE, 
INDIANAPOLIS, 


It traverses a territory rich in undeveloped re- From 
sources; a territory containing unlimited possibilit- CINCINNATI 
ies for agriculture, horticulture, stock raising, min- CHICAGO ’ 
ing and manufacturing. And last, but not least. it is 
THE SCENIC ROUTE To LOUISVILLE, the 3 


FOR TOURISTS, 


The Frisco system now offers the pubiic excel- 
lent service and fast time— 

Between St. Louis and Kansas City and points 
ln Missouri, Kansas, Arkansas, Oklahoma, Indian 
Territory, Texas and the Southwest. 

Between Kansas City and points in Tennessee, 
Alabama, Mississippi, Georgia, Florida and the 
Southwest. 

Between Birmingham and Memphis and points 
in Kansas, Arkansas, Oklahoma, Indian Territory, 
Texas and the West and Southwest. 

Full information as to route and rates cheer- 


fully furnished upon application to any representa- 
tive of the Company, or to W. J. LYNCH, 6. P. & T. A., Cincinnati, 0. 


W. P. DEPPE, Asst. 6. P. & T. A., Cincinnati, 0. 
Passenger Traffic Department, 
Commercial Building, saint couts.¢J, C, TUCKER, 6.N.A., 294 clark st., Chicago. 


SOUTH and 
SOUTHEAST, 


ALSO 
The Scenic Line to Virginia Hot Springs and 
Washington, D. C. via the Picturesque Ches- 
apeake & Ohio Ry., to Asheville, 
N. C., and Florida. 





METHODS FOR CYPRESS, PINE AND HARDWOODS. 


LOGGING BY STEAM isan engineering proposition. 
ging engineers all over the United States to specify the 
to meet the conditions which are present in each case. 


New York, 
Atlanta, 


eS 








We send our log- 
proper equipment 


Send for copy of our Illustrated Book ‘LOGGING BY STEAM,” 


New Orleans, LIDGERWOOD Mn 


Portland, Ore. 


D TFG. C 








CYPRESS TANKS 
Cypress Water Tanks 


Best in the World. Send for Catalog. 
: H. F. LEWIS &4CoO., LTD. 

9 316 Baronne St., NEW ORLEANS, LA. 
Write us for delivered prices. 
































STEEL LOG STAMPS, | 


BURNING BRANDS, 
STENCILS, ETC. 





4 


F. A. SACKMANN, | 
CLEVELAND, O. 
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Ruberoid 


, (Trade Mark Registered.) 


ROOFING 


The Kind You Used Ten Years 
Ago, 








E can tell you of several cases where Ruberoid 

has been on a roof for over nine y2ars and is 
still giving satisfaction. Its wonderful durability 
has never been approached by any other roofing. 
Water, acid, gas and alkali proof. 


The Standard Paint Company, 


100 William Street, 








188-90 Madison St., 


NEW YORK. , DEPT. Cc. CHICAGO. : 


| | \ PAUL M. WADE ADV..N.Y 


First Class Relay Rails 
all Good Sizes 





Delivery 


NOW ~f Factory 


OY SUPPLIES 


BRANOH OFFICES 
The Rookery Townsend Bidg. 
CHICAGO NEW YORK 
Pioneer Press Bidg, ST. PAUL. 


Godchaux Bidg. 
NEW ORLEANS 


Do You Lack Steam? We Can Help You. 


Mast Grates, Egers, Trimmers 








THE GORDON HOLLOW BLAST GRATE, 


Generates More Steam Than Any Other Device Known. 


No experiment. On the market fourteen years. Two thousand sets 
in daily use. 

If thirty days’ trial does not demonstrate the grate to be a profitable 
investment you may return it at our expense. 

This liberal proposition not only relieves you of all risk, but is the 
best possible evidence of our good faith. 


a 


“TOWER” 2 and 3-Saw Edgers. 


For mills cutting not to exceed 20,000 feet in ten hours. 


The “TOWER EXTRA” 3-Saw Edger. 


Both the “TOWER” and the “TOWER EXTRA” are admirably 
adapted for small mills for the following reasons: (1) They are strong; 
(2) They take up little room; (3) They require little power; (4) They 
are cheap. At the same time they are strong and thoroughly practical, 
fulfilling every requirement. 600 in daily use. 


We 


66 ” H 
The “TOWER” One-man 2-Saw Trimmer. 
With this trimmer one man can easily trim the output of a mill cut- 
ting up to 30,000 feet in ten hours. Although cheap, it has the best con- 


struction for shifting the saws and for feeding to be found on any trim- 
mer, without exception. There are two feeds. 


Blast Grates, Edgers, Trimmers. 


MANUFACTURED ONLY BY 


GORDON HOLLOW BLAST GRATE CO., Greenville, Mich. 


Established 1889. Send For Catalogue L. 
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WE PURCHASED THE 


PAN-AMERICAN EXPOSITION 





BUFFALO, N. Y., 


And offer for sale a vast quantity of Material and Supplies. 


Only those who will carefully 


study the importance of this proposition will be able to realize this gigantic undertaking. 
3y our acquisition, we are able to offer you at extremely low prices, 


33,000,000 Feet of Fine Seasoned Lumber, 


consisting of Joists, Timbers, Flooring, 


lumber line. 


Now is the time to carry into execution that long delayed improvement of yours. 
Why, such an opportunity may never occur again. 


feet of excellent lumber at half of the regular price. 


Sheathing, Patent Lath, and in fact anything and everything in the 


Think of it, 55,000,000 


Its year of service hasn't injured it at all, in fact if anything, it has only tended to improve it. 


We exercise the greatest care in removing it. 


Past experience has taught us many valuable lessons in that 


line. Kemember we have made a life-long study of the wrecking business. 
You must recall the fact that we were also the purchasers of 


THE WORLD’S COLUMBIAN EXPOSITION, Chicago, 1893. 


THE TRANS-MISSISSIPPI EXPOSITION, 


Omaha, 1898. 


THE POSTOFFICE AND SUB-TREASURY BLDG., Chicago, 1897. 


And a great many other institutions of public fame. 


Send us your lumber bill for our estimate. Don't wait until the material has all been disposed of. Write us to-day. 


WE ALSO eveneee FOR SALE: 


2,600 feet 14 inch fire hose, 50 ft. lengths, 

9,000 flag poles. . 

10,000 flags. 

5,985 squares metal tile roofing, 

5,000 squares metal corrugated and flat roofings, 

An enormous quantity of wire, 

Embedded roofing glass, 

Translucent fibre skylight in abundance, 

Steam radiators, 

1,000 tons of standard black wrought iron pipe, ranging in size 
from 2 to 20 inches, 

A large quantity of steel riveted pipe from 8 to 20 inches, 

Cast iron pipe of all sizes, 

Fittings of every kind, 

All sorts of brass valves, 

2,000,000 brick, 

1,000 wooden benches, 

250 Exit stiles, 

150,000 incande scent lamps, 

300 arc lamps, 

50,000 yds. cotton covered lamp cord, 

Electrical supplies of every kind, consisting of switchboards, 
switches, insulators, knobs, cleats, carbon holders, recep- 
tacles, rosettes etc. 

5,000 cedar electric light posts. 

100,000 square yds. of good burlap, used as covering for the 
walls, 

Galvanized eave troughs, and conductor pipe in all sizes, 

Structural iron of every kind, 

Two complete greenhouses, 

Three freight elevators, 

1,000 sculptural groups and figures, 

750 plaster vases of various designs and sizes, 

2,350 feet of garden hose, 

3,000 assorted design doors complete with hardware, all sizes. 


25,000 assorted design windows. 

18,000 lbs. of lead, 

12 gas heaters, 

All kinds of plumbing material, including bath tubs, urinals, 
closets, lavatories, sinks and fittings. 

100,000 feet of iron railing, 

Straight staircases of every kind, 

Fancy grill work, 

Fancy railing, 

A million yards of white and colored cheese cloth, used for decor- 
ative purposes. 

Manila rope in all sizes, 

Builders’ hardware, 

Tons of iron bolts, 

Tons of iron rods, 

Wooden trusses, 

Iron trusses, 

Enumerating turnstiles and ticket cutters, 

Iron chain, 

Large exit gates, 

107 Kirkwood gas burners, 

All kinds of office furniture. 

MACHINERY. 

14x20 John T. Noye engines, 

14x16 Rice automatic engine, 

15x15 Armington-Sims engine, 

14$x15 Armington-Sims engine. 

163x25x15 Armington-Sims cross compound. 

18$x31x16 Armington-Sims cross compound. 

Manning vertical type boilers ranging from 125 to 300 H. P. 

each. 

3 750 gal. per minute Underwriter fire pumps, 16x9x12, mfg’d 
by Snow Steam Pump Co. 

2 Otis improved heater, filter and oil separators. 

16 Brush are 75 light dynamos. 
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OUR BUFFALO EXPOSITION CATALOGUE mailed on 


application, it is a very valuable production. 


OUR EASTERN BRANCH OFFICE is located on the 


Exposition Grounds, Buffalo. 


ADDRESS US AS FOLLOWS: 


Either at Our Main Office, W. 35th & Iron Sts, CHICAGO, 


Or at Our Branch Office, BUFFFALO, N. Y. 


CHICAGO HOUSE WRECKING CO. 
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AUSTRALIA ‘ 1 ~ 
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NO MATTER WHAT THE CLIMATE 


| FLINTKOTE ROOFING 


GIVES 


SERVICE 








Jenkins Bros. Y 
Brass and Iron Body © Or Blow-Off Valve 





The construction of this valve is such that it 
has no pocket, or anything to obstruct the 
passage of steam or fluid. The work- 
ing parts are similar to those used in 
the regular Jenkins Bros. 
Globe and Angle Valves. 

It has no superior as a 
BLOW-OFF VALVE and is 
especially adapted for use in 
paper mills, or any place 
where the passage ofa thick fluid is required. Send for 
catalogue. 


JENKINS BROS., New York. Boston. Philadelphia. Ghicago. 6 
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THE LUNKENHEIMER ‘‘GLIP” GATE VALVES souste'seireo 


Made with Screw Ends from ‘in. toGin. Flange Ends 2in. to 6 in. sizes. 


BEST IN QUALITY. LOWEST IN PRICE, 
A UNIVERSAL FAVORITE: 


These Valves are made of cast iron and all wearing parts of gun metal 
They are superior to the common, cheap, brass valves with which the 


market is flooded. 
WHY? 


Because they possess all the advantages of a cast iron pipe fitting 
= Elbow, Tee, Coupling, Union etc.), namely—are heavy and rigid—not 

injured by expansion and contraction or rough handling in pipe fitting , 
Take pressure from either end. Body and hub held together by a ‘ 
steel clip, consequently always easily taken apart. Joint between 4 
body and hub made permanent by an imbedded seamless oval copper 
wire washer. If you desire the best, strongest and most durable 
valve for general purposes on all ordinary pressures, use this valve. 
it is a standard fitting, of neat appearance and fully warranted 
to satisfy. Made also in All Iron for Cyanide and other acids. Specify 
them and order through your dealer. 
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CUBA mance 


UNITED STATES 








WRITE FOR CATALOGUE. 


THE LUNKENHEIMER CO., Cincinnati, Ohio, U. S. A. 
SOLE MAKERS AND PATENTEES, 
26 Cortlandt St.. NEW YORK.——BRANCHES:——35 Great Dover sSt.. LONDON, E. C. 
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£57; 


WE HAVE THE LARGEST STOCK OF MILL SUPPLIES 
IN THE NORTHWEST FOR 


Saw Mills, Loggers, Planing Mills and Factories. 


Stitt 





Lin’ 


RUBBER BELTING 


2 INCH 3 PLY TO 
24 INCH 6 PLY 















CANT HOOKS 












LEATHER BELTING 





~~ 
PEAVIES : 
PIKE POLES 
IRON AND STEEL 


FILING ROOM 


MACHINERY 









1 INCH SINGLE 
TO 
24 INCH DOUBLE 


en 3 


















EMERY WHEELS SHINGLE BANDS 





EA AEK AE. 


£57, 









““NINE ACRES OF WAREROOMS 
WHERE RAILS AND WATER MEET.” 


Marshall-Wells Hardware Co, 


> 


sot 













oY 







AY 


MILL SUPPLY DEPARTMENT 
"PHONE 999. 


Sus 


DULUTH, MINN. 


# 






SAY, 
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rentnoens 0 LOGGING RAILROAD ore courmen 


LOGGING — mma 
CARS 1"? cous | 


RUSSEL WHEEL & FOUNDRY in a 


acciniananaiay MICH. 


Heisler Geared Locomotives 


FOR FREIGHT OR PASSENGER SERVICE, 
ON HEAVY GRADES AND SHARP CURVES. 























Improved Design. Workmanship and Material of the Best. 
Great Tractive Power and Flexibility. 

in Weight, from Fourteen to Seventy-five Tons. 

Standard or Narrow Gauge. 








WRITE FOR SPECIFICATIONS. 


Stearns Manufacturing Co. FA”: 








‘CLIMAX MANUFACTURING CO., Corry, Pa. 


; BUILDERS OF 


Geared Locomotives and Logging Cars. 





Built on Modern Locomotive Principles. For Wood and Steel Track 
where Great Tractive Power and Flexibility are required. Especially on 
steep grades and sharp curves. Write for Catalogue and Prices. 


“HEALD’S CHAIN” 












“AMERICAN” LOG LOADER 


will save its cost on Three Million Feet. 


OP PBIOD DDD 


Saw Dust, Slab and offal Carriers, 
Log Hauls, Lumber Transfers .... 
Send for Catalogue and Prices. - 


Union Malleable tron Co, 


EAST MOLINE, ILL. 





te YOU pont care—WE pon’t Care. 






But you can have some Photographs. 


: AMERICAN Hoist & DERRICK CO, 


ST. PAUL, MINN. 


3 CHICAGO. NEW ORLEANS. NEW YORK. 








ble Chain in the market 
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[ ALLIS-CHALMERS CO. 


SUCCESSOR O01] O—————e——S 


THE EDWARD. P. ALLIS CO. FRASER & CHALMERS, GATES IRON WORKS. DICKSON SIFG: Cee 
Milwaukee, Wis. Chicago, Hl. Chicago, I. Scranton. Pa. 








a 














BUILDER OF HIGH-GRADE 


Mill Machinery 


“THE LATEST 
and BEST.” 








New “Allis” Edger No. 2, 


SIMPLICITY, STRENGTH, DURABILITY. 


Write for Description and Prices. 





SOLE BUILDER OF THE 


“Allis” Double-Cutting Telescopic Band Mill 


BRANCH OFFICES: GENERAL OFFICE: BRANCH OFFICES: 
NEW YORK, — Broad OG ; SPORANE. = 512 First Ave. 


~ 
PITTSBURG, 305 iee\at.Bauh Bla. | Ci | ( AX () == SAN FRANCISCO, 137 Monigomery St 
MINNEAPOLIS, #16 Cora Bx hange Bldg a CITY OFMEXNICO. 8& Calle Gante. 

















DENVER, 1649 Tremont St. LUNDON,ENG. 160 Dashwood House. 
SALT LANE CITY, Dooly Block. HOME INSURANCE BUILDING. 
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Our 


“Junior” Band Resaw | 


Can be handled and adjusted quicker than any 
other Resaw on the market, 


UNEXCELLED ror STRENGTH aso SIMPLICITY. 








Feed works entirely New and Novel. 
All gears in machine are cut. 
Feed works driven without belt or chain. ‘ 


Especially designed for use in mills, box factories, etc.,where 
a speed of 100 to 125 feet a minute is sufficient, and a strong, 4 
well-made, efficient and practical machine, capable of standing 
all kinds of hard usage is required. ee ae oe aera 


McDonoucu 
MFG. Co.., WISCONSIN. | 





Change feed in a second by simply moving a lever. 


EAU CLAIRE, ; 











Locations for 
Industries. 


The name of the Chicago, Milwaukee & St. Paul Rail- 
way has long been identified with practical measures for 
the general upbuilding of its territory and the promo- 
tion of its commerce, hence manufacturers have an assur- 
ance that they will find themselves at home on the com- 
pany’s lines. 

The Chicago, Milwaukee & St. Paul Railway Com- 
pany’s 6,300 miles of railway, exclusive of second track, 
connecting track or sidings, traverses’ eight states, 
namely: 





oom: | 
MICHIGAN. 


NORTH 


DAKOTA. | MINNESOTA. 





SOUTH 


DAKOTA. IOWA. 


WISCONSIN. 








EXPRESS PASSENGER 
TRAINS 


FAST FREIGHT MISSOURI. 


ILLINOIS. 


TRAINS 
THROUGHOUT. 














which comprise a great Agricultural, Manufacturing 
and Mining territory. 

The Chicago, Milwaukee & St. Paul Railway Company 
gives unremitting attention to the development of local 
traffic on its lines, and, with this in view, seeks to 
increase the number of manufacturing plants on its 
system either through their creation by local enterprise 
or the influx of manufacturers from the East. It has 
all its territory districted in relation to resources, adapt- 
ability and advantages for manufacturing. Specific 
information furnished manufacturers in regard to suit- 
able locations. Address, 


LUIS JACKSON, 
Industrial Commissioner C., M. & St. P. Ry. 
660 Old Colony Bidg., Chicago, Ill. 





TAPE LINES. 


Send for our prices on steel and linen tape lines. 
AMERICAN LUMBERMAN, Chicago. 








THE ALTON’S ENGINEER. 
IF YOU WILL SEND THE ADDRESS 
OF A PERSON WHO, WITHIN A YEAR, 
WILL HAVE USE FOR THE CHICAGO 
& ALTON RAILWAY 






ABOVE MAP), WE WILL MAIL TO YOU 
A PICTURE, 4% X3 INCHES, OF THE 
ALTON’S ENGINEER. IF, IN ADDI- 
TION, YOU WILL TELL US IN WHAT 
PUBLICATION YOU READ THIS AD- 
VERTISEMENT, WE WILL SEND TO 
YOU A PAMPHLET ABOUT THE BIG- 
GEST CAMERA IN THE WORLD. 
Gro. J. CHARLTON, 
Gey@RaL PassencGeR AGENT, CHICAGO & 


Aton Raitway, 
CHICAGO, ILLINOIS. 


SEVENTH AVENUE HOTEL, 





PITTSBURG, 
PA. 
an s 
mT 
TS: B. C. WILLSON & CO. 
Proprietors. 


R. F. SHREFFLER, 


Largest hotelin Pittsburg. Three blocks from Union Station. 
Rates $2.50, $3.00 and $3.50 per day. 





Of Interest to 
Manufacturers... 











Write for a copy of pamphlet just 
issued by the “ 7 . eess8e#«¢ 


Hlinois Central R. R. Co 


Giving reliabie information concerne 
ing nearly two hundred desirable lo- 
cations for industries, and entitled : 


INDUSTRIAL SITES IN TEN STATES. 


Address: 
GEORGE C. POWER, 


Industrial Commissioner {. C. R. R. 
Room 506 Central Station, CHICAGO, ILL. 


eee) SHINGLE BRANDS, 








| sh Wy Steel Log Stamps, 
> i Steel Stamps, Stencils, 

cs * Ax | Burning Brands, 
Aluminum Trade Check, 


STILLWATER, 


MINN. 
Box Printing Dies, 


RUBBER STAMPS, ETC,, ETC, 


Northwestern Stamp Works, 
- §T. PAUL, MINN. 


Send for Catalogue and 
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The Filer & Stowell Co. “w= 
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NO. 1 SINGLE CIRCULAR MILL SHOWING BALANCE WHEEL ON ARBOR AND LEVER SAW GUIDE. 


Manufacturers of Saw [ill [lachinery. 














Like a Certain Unmentionable individual, 


The Saw [ill Hog 


Has no wings, but gets there just the same. 


NEARLY 500 OF THESE “HOGS” NOW IN USE. 





Write for Circular ‘‘A”’ and 
learn what can be done with 
your mill refuse. « 


1009 South Water Street, SAGINAW, (B.) [ICH. 








FP MacKinnon Manufacturing Co, 
i | BAY CITY, MICH. 

ma | 

faa] Marine and Mill Boilers 

ai | Engines and Machinery 
iN 
it 


Meee MAClUnmery - 





We carry in stock a very complete 
line of Mill Supplies. 2 2% 2% 2% & 
We manufacture Engines, Boilers, 
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Do You Want a Refuse Rurner? Saw Mill Machinery, Lath Mills, Shin- ; a\ 
on If so, why not put in the BEST? gle Machi es, Edgers, T P ers, Etc S74 
RH ‘ yy, 
IMA OUR WATER-SPACE BURNER REQUIRES NO BRIGK LINING ¢ Si 
| | OR EXPENSIVE REPAIRS. Wheland Machine Works * 

| Satisfaction Guaranteed. Chattanooga, Tenn. ni, 
We are also Builders of We are the originators of _ 
Brick Lined Burners. the Water Space principle. — 











BB RP SIN RPS A APP AAPL PALA ADAP APA PRP PRA APR PP 








78 AMERICAN LUMBERMAN. Marcu 8 1902, 





Record Breaker! 


The following is a letter received from the band saw 
filer in charge of Standard (54-inch) Band Resaw, in- 
stalled in 1895, in the mill of Bradley, Miller & Co., 
West Bay City, Mich.: 








| 4, if MR. E. C. MERSHON, Saginaw, Mich.: 


Replying to your letter of the 4th, will 
say that since writing you we have put a 
faster feed on the machine and are now put- 
ting through 216 FEET 12-INCH STOCK PER 
MINUTE, and are doing first-class work. 


W.. B. THOMPSON. 








STANDARD PERFECTED. 


Not Bad for an Old Machine! 


W. B. MERSHON & CO., sacinaw, ict, U.S. A. 





The “New Fond du Lac 
Band Mill.” 


It is very rigid. 

Uses a very short saw. 

41 feet 10 inches long. 
Increased capacity. 

Easily cared for, and is nota 
complicated machine. 





IF IN WANT OF SAW MILL MACHINERY 
WIRE US. 


Jap SCG & LEWIS 
mci. Mré. Co. 


THE NEW FOND DU LAC BAND MILL. Fond du Lac, Wisconsin. 
DOUBLE CUTTER OR SINGLE. 
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BUTTERWORTH 
GRAND RAPIDS, m 





An Up-to-Date Cross Cutting Machine. Send for Descriptive Price List. Made by, 


BUTTERWORTH & LOWE, 21 HURON ST; GRAND RAPIDS, MICH. 





THE IRELAND 


Patent Shingle «« Heading Mill 










<@ 





We passed the experimental stage in the manufacture 
of Shingle and Heading Mills several years since and 
have since been and are now offering the most thor- 
onghly reliable and satisfactory machine on the market. 
A modern priced machine which is far superior to many 
higher priced. 


WII] esteem it a privilege to be allowed 
to mall catalogue to any one Interested. 


LYON IRON WORKS, “ii 
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It Will Not be Necessary 








To throw out your old band mill as by 
attaching our appliances we can make 
of ita 


DOUBLE CUTTING 
BAND MILL 





Patented January 2, 1900; September 18, 1900; December 18, 1900. 
Other Patents Pending. 





Yet if you so desire we can furnish our 
complete mill and guarantee entirely 
satisfactory work as well as in- 
creased capacity. 


_ UNION IRON WORKS, 


MINNEAPOLIS. 
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SHINGLES ARE BOOMING 


The outlook for the shingle market is of the brightest blue—the de- 
mand was never greater. Many a mill man is making money from the 
slabs and other odds and ends that now find their way to the waste pile, 
by converting them into shingles. And this is the machine that’s doing 
the work. It is the premier shingle making machine, and installed in 
your mill, will make money for you. 
































PERKINS CO. = ee, 
p> ~APIDS MICH 
WILLIS J, PERKINS 
PATENTS NOS. 
348.050 
355.710 
365.199 
369.668 
369.811 
387.441 
391,649 


























THE COLVMBIA ONE-BLOCKER | 


not only reduces the cost of shingle manufactured down to a 
minimum, but it turns out the highest quality of work to 
boot. It is unquestionably the fastest—the strongest—the 
safest and the best One-Blocker built. We would like to tell 
you more about its good points. May we? 


WICKES BROS,., - ae Mich. PERKINS @ CO., - Grand Rapids, Mich. 


Connell & Dengler Machine Co, 


witsr. ROCHESTER, N. Y. oy ™) 





Wickes Rift Gang 


Cuts rift stock better and cheaper than can be 
done otherwise. Send for catalogue. 



























Te -” TWO COLOR 
WE CAN FURNISH YOU ee PRINTER, 
Rapid, Accurate, 
The Best Band Re-Saw eo 


OF.nceee 


Box Board Printer, 


(1, 2 or g Color), 
ON THE MARKET. 





vim 








ala 
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GOODELL WG WATERS, 





CRESWELL & WATERS CO. 


SUCCESSOR. 
3103 Chestnut St., PHILADELPHIA, PA. 


BUILDERS OF 


Planing Mill Machinery. 





SOMETHING NEW. 




















No. 3, Six Roll, Lowering Bed, Heavy Double Surfacer, 


WORKS 28 INCHES WIDE BY 10 INCHES THICK. 





WRITE FOR‘* DESCRIPTIVE CIRCULAR AND PRICE. 





AMERICAN! LUMBERMAN. 











If you Fit up a Department | 
of your Mill for 


Door and Sash Work 


you buy machinery adopted to that particular line. 
Why not also equip these machines with 


THE SHIMER CUTTER HEADS 


for Door and Sash Mouldings with Coping Heads 
to match. They cost you little and the 
BENEFITS ARE GREAT. 








6c 84, 
Sash Head, ‘ &6, 
“6 te se 206, 








— 


Fig. 84—Door Head with Expansion. 


Door Head, Fig. 82, to m 


Coping Heads for Doors, Fig. 83, each 
Cope Head for Sash, Fig. 87 


Look out that you get the Genuine (the only kind that in- 


creases production and reduces factory cost) stamped with the name 
and Trade Mark "The Shimer Cutter Head. 


Our Catalogue. No. 23, contains much of interest to Door and 


Sash makers. Send for a copy free. Address 


SAMUEL J. SHIMER & SONS, 


Milton, Pennsylvania, U. S. A. 





MIOOYS ccckic cs csiswiccs $12.25 Fig. 8i—Sash Cope Head. 
Re acer nrs cere 14.25 
ROSIN oi piainle te lecsitipieie 12.00 
PoP a slaiare eieiela teers 13.50 
aha Oiate een Keele retake eeeiacs 6.50 
ES ss aS sn Se tet eae eb oa arate ate 6.50 





Fig. 206—Sash Head with Expansion. 





NEW BAND RIP SAW. | 


° 
Lumbermen, have yOu Much ripping to do? Here is a new Machine 
that will surpass in quality and quantity anything you are using. It 
is especially built for the lumber trade and has proven successful 
wherever used. 


PAMPHLET ON PRICES, CUTS 


THE CARE AND PARTICU- 
OF BAND LARS ON 
SAWS FREE. APPLICATION. 
i Ne 
POSTER 450 PAGE 
SHOWING THIS CATALOGUE 
AND OTHER . SHOWING ALL 
MACHINES ON OUR TOOLS, 
DEMAND, FREE. 





NEW NO. | AUTOMATIC BAND RIP SAW. 


(PATENTED FFB. 27, AND OCT. 2, 1900.) 


Will rip to 10 inches thick either hard or soft wood, quickly, accur- 
ately and without striking operator; takes 24 inches between saw and 
fence; very small kerf, patent sensitive straining device maintaining 
perfect tension on saw blade, etc. 


J. A. FAY & EGAN €0., 
‘wows, Gincinnati, 0. 


W. FRONT ST., 





Pwwwwe 











We can save you money on the cost of your saws. 


ECAUSE this Swage does not pinch off the 
points of the teeth, hence the saw blade lasts 
much longer when this Swage is used upon it. 

The die of this Swage has eight wearing sur- 
faces which causes it to last twice as long as any 
other. 

This Swage has two adjustments, one for the 
die and the other for the anvil, so that any shape 
of of tooth desired can be formed. 

The point of saw tooth can be seen while 
being Swaged, which is a feature not found in 
any Other machine. 

The head of the Swage and all of the main 
working parts are made of a fine grade of tool 


































SENT TO 
RESPONSIBLE steel. 
a. “Tam a band saw hammerer 


and filer, and think it the best 
swage I have ever got hold ofin 
my eighteen years experience. 
Itis just the thing in all kinds of 
timber.”—DANIEL KEEN, Valley 
View, Ky. " 

“T have used 
the swage for 
one year and 
it is the best 
one I have 
ever worked 
with, I can re- 
a commend it to 
4 all band saw 
i filers.’’ — WM. 
H. STRIGHT, 
Tidioute, Pa. 


WE MAKE SWAGES ADAPTED FOR RESAWS, BAND 
LIGHT CIRCULARS AND THE HEAVIEST ROTARIES, 


Phoenix Manvfacturing Co. 
EAU CLAIRE, WIS. 
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MODERN PLANING MILL MACHINERY 





NO. 53 SIX ROLL DOUBLE SURFACE PLANER 


EQUIPPED WITH 


OUR PATENTED WEDGE PLATEN 
FOR READILY REGULATING CUT OR INSTANTLY ADJUSTING THE MACHINE FOR SINGLE SURFACING ONLY 







Pane | I 
px 
pias Be 


we a F ae 
LN}: iS 
< (4ne 
S) ww \ 


PROVIDED WITH 
THREE CHANGES OF FEED BY CONE PULLEYS BENEATH THE MACHINE. EXPANSION CHIP 

BREAKERS AND PRESSURE BARS. IN-FEEDING ROLLS IN TWO OR MORE SECTIONS. 
|| DOUBLE BELTED CYLINDERS. DRAW OUT UNDER CLYINDER WITH PARALLEL HOIST. 
| BINDER LEVERS WhiCH OBVIATE THE USE OF WRENCHES. PATENTED PNEUMAITC CYLIN- 
DER PULLEYS. KNIFE SETTING GAUGES, ETC. WORKS 27 OR 30 INCHES WIDE BY 6 
INCHES THICK. WEIGHT 12,000 POUNDS. 





S. A. WOODS MACHINE CO. So. BOSTON, MASS. 


ESTABLISHED IN 1854. 


























WOODS | 
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Short Log 
Saw Mills, 
Handle 
Machinery, 
Veneer 
Cutters. 

% & 
Special 
Machinery. 

* 
Shingle, 
Heading and 
Stave Mill 
Machinery, 
Lathes for 
any purpose. 
































Let us send 
you our 
Illustrated 
Catalogues. 


If you want machinery 
for Staves, Heading, 
Shingles of Veneer 
Cutting, send for 
Catalogue “A.” 


If you want Handle 
Machinery, send for 
Catalogue “B.” 


Mention the 
American Lumberman. 


TREVOR 
MFG. CO. 


LOCKPORT, N.Y. 














adil 








E. J. Gordon & Co. 


Manufacturers of 


HOLLOW BLAST GRATE BARS. 


1 
| 
] 


That will burn green, wet or frozen sawdust and fuels of all kinds. 
That will generate steam to the full capacity of the boiler. 
That will insure the maximum power and speed to your plant. 
That will last as long as any Hollow Blast Grate Bar made. 
That are provided with a valve for cleaning hollow chamber 
while in operation, without disturbing the fire. 
That will enable the burning of refuse and sale of all good fuel. 
That we will ship subject to approval after thirty days trial. 


WRITE FOR A PROPOSAL ON AN OUTFIT GIVING NUMBER 
OF BOILERS, LENGTH AND WIDTH OF GRATE SURFACE TO 


E. J. GorDoN @ Co.,, Sita". 
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WHITNEY 


MAKES 


PLANERS 
MACHINERY. 


New Catalogue 
coming. 





* 
WINCHENDON, 


Baxter D. WHITNEY, mass., u.s. a: 


ForEiGNn | HENRY KELLY & CO., 26 Pall Mall, Manchester, Engiand. 
AGENTS: ) SCHUCHARDT & SCHUTTE, Berlin, Cologne, Brussels, Vienn®, Stockholm & St. Petersburg. 


{ SUSSFELD, LORSCH & CO., of Paris. 





The Celebrated NUTTING STANDARD FACTORY TRUCK 
for WOODWORKING FACTORIES of all kinds. 


Platform 27x48; main wheel 14 inch diameter, anti-friction 
i casters, removable stakes with round tapering fit, perfect in 
i construction, strong, easy running, durable and reasonable in 

rice. Thousands in use throughout this and foreign countries. 
Bend for catalogue and further particulars. 


gee NUTTING TRUCK CO., Faribault, Minn. 


m= ee | — Mfrs. of new and standard styles of Floor 
: Trucks for woodworkers. 
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Wm. BAYLEY & Sons 60, 


732-776 Greenbush St. 


MILWAUKEE, WIS. 






NIMPROVED EXCELSIOR MACHINE 


Is the most substantial, dur. 
able and economical and 
makes a finer and better 
quality of excelsior at less 
cost thanany other machine 
on the market. Write for 
catalog. 


ALPENA, MICH. 





LEWiS T. KLINE, ° 


MagcH 8 1902, 
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Double Exhauster. 


MANUFACTURERS OF 


Steel Plate Exhausters 


Single and Double for Handling Sawdust and Shavings. 





Hot Biast Steam Heating and Drying Apparatus for Factories 
| and Dry Kiins, Fans, Blowers, Etc. 


Write us and get Illustrated Descriptive Catalogue. 


PACIFIC COAST AGENTS: 


CALDWELL BROTHERS, Tacoma, Wash. 
GLOBE ENGINEERING CO., San Francisco, Cal. 














Single Exhauster. 
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F. H. CLEMENT CO. LEHMAN MCH. CO. 


GLEN COVE MICH. CO., LTD. MILWAUKEE SANDER MFG. CO. 
Woon WORKING MACHINERY YOUNG BROS. CO. Cc. B. ROGERS & CO. 
HOYT & BRO, CO. ROWLEY & HERMANCE CO. 
; THE LEV! HOUSTON CO. WILLIAMSPORT MCH. CO. 
F () Mi PA NY GLOBE MACHINE CO. 
2 


We build the largest and best line of SALESROOMS: 
Wood Working Machinery in the World. 136 Liberty St., NEW YORK. 


ASK NEAREST SALESROOM FOR CATALOGUE AND PRICES. 43-45 S. Canal St., CHICAGO. 
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We are building a splendid line of Band Re-saws. 
All prominent sawyers say we lead the market sure. 












Wi i 
‘The Famous ‘‘Columbia”’ Sander. 





HOYT & BRO. CO.’S No. 29 Hardwood Planer and Matcher. 
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THE STANDARD DRY KILN! 


In Dry Kilns, as in everything else, you’ll find the three 
degrees of good, better and best; the positive, comparative 
and superlative of drying qualities. Some Kilns are good 
in some ways; others, again, are better in other features; 
but there is only one BEST—and that is THE “STAND- 
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BE Lt ARD.” 

oR eee It is positively good in itself; comparatively better 
ie pale than any other; superlatively best in its every part. 

= > There is but one right way to do anything. The right 
* way to dry green lumber is by the MOIST AIR SYSTEM 






employed in THE STANDARD Dry Kiln. It does the 
work as it ought to be done—brings out the stock per- 
fectly seasoned, and in a remarkably short time. 
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Our Moist Air System is fully ex- 
plained in booklets, which we send 
to you promptly on request...... 
Write for them to-day. 


THE STANDARD DRY KILN 60. 


INDIANAPOLIS, IND. 








\ 
" 
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National Lumber Drier 


IS THE BEST ON EARTH. 


We furnish steel trucks for 
cross, end or edge piling, also 
steel foundations. 


We are practical, prompt, 
and reliable. 








THE “A BC” 
MOIST AIR DRY KILN 


{ READ WHAT-OTHERS SAY ABOUT IT. 


——e—ee 


Sacinaw, MIcH., Jan. 11, 1902. 
The Michigan Buggy Co., Kalamazoo, Mich. 

GENTLEMEN :—Keplying to yours of the 10th inst., we 
have used the American Blower Company's apparatus 
in our dry kilns for about thirteen years. We have in- 
vestigated the dry kiln matter very thoroughly and feel 
satisfied that we have the most satisfactory apparatus 
that there is on the market, and are pleased to say to 
you with all candor, if we were going to buy a new set 
today, we would buy a duplicate of what we have been 
using for the past years. We have found the Blower 
people very satisfactory to deal with, and this in addi- 
tion to the fact that the apparatus is satisfactory, makes 
a very cheerful combination. Yours truly, 

F. G. PALMERTON WOODEN WARE Co. 


PPADS 


WRITE FOR OUR CATALOG NO. 117 D. IT TELLS 
C— OF PRACTICAL, PROFITABLE LUMBER DRYING. 





MERICAN BLOWER @ 
"ABC 
DETROIT. - MICH | 





THOMPSOM & DUCKER LUMBER;CO. 


WILLARD, TEXAS, Feb. 14, 1902. 
THE NATIONAL Dry KILN Co., Indianapolis, Ind. 

GENTLEMEN: I authorized our secretary to mail you a check for the bal- 
ance due on dry kiln. ; 

I desire to say that in my opinion there is no better kiln to be had. Before 
placing an order with you people I made a thorough investigation of all the 
other methods of drying. Your piping is certainly the most simple that I know 
of, and so far as I can see the result is the same or better, and I believe we 
have the best kiln in Texas, and I would be pleased to recommend it to any one 
who contemplates the erection of a kiln. As to the test, we would say that it 
proved to be a great-deal better than we expected. We think that everything 
you people have done in the way of furnishing material, superintendent etc. 
has been well done, and your contract has been fulfilled even better than we 
anticipated. We heartily indorse your kiln and your superintendent, and 
when we can recommend your kiln to any one, we will be pleased to do so. 
While we have carried out our part of the contract we appreciate the manner 
in which you have carried out yours. Yours very truly, 

THOMPSON & TUCKER LUMBER CO., 
Per J. L. 'THompson, Pres. & Gen. Mgr. 


“nue THE NATIONAL DRY KILN CO. snconnors ve 


Montgomery, Ala. 


There is no other Kiln like the 


Morton. 


Send for Catalogue. 


Many say they thought they had good kilns before they bought the Morton but would be 


satisfied with nothing else now. 


What Constitutes the Best Dry Kiln. 


The one that gives the most universal satisfaction? Which, without question, is the Morton. 


The A. H. Andrews Co. 


300 Wabash Avenue, 


Chicago, Illinois. 
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THE STURTEVANT KILN 


is positive in action, economical in operation, and its operation may be regulated to the exact require- 
ments. Instead of spreading out the steam pipe within or beneath the dry room, and thus intro- 
ducing an element of constant danger from fire, it is with the fan, as in the Sturtevant Kiln, massed 
in a small space outside the dry room, enclosed in a fireproof casing, and the air forced or drawn 
through it by means of a fan. The high velocity of the air passing across the pipes vastly increases 
their efficiency, so that one foot thus exposed becomes equivalent to from three to five feet placed 
in the dry room in the ordinary manner. 

The fan is usually driven by a small engine, whose operation costs practically nothing, for the 
exhaust steam is utilized in the heater. 





B. F. STURTEVANT CO., Boston, Mass., Paaderima. Condon.” 
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The EMERSON LUMBER DRIER PIANO MAKERS 


SAVES need absolutely dry lum- 
ber without a suspicion of 
HEAT checking and warping 


Ideal Flexible That's why so many of them 
Door 


R. B. ANDREWS, 


Patentee and 
Manufacturer, 


BALTIMORE, MD. 
Address him for Particulars. 


INFRINGERS 
WILL BE 
PROSECUTED.. 


NO HIGH POSTS. NO WEIGHT BOXES. NO 
TROUBLE TO RAISE. NO HEAT WASTED. 


ia Bhd ed samen into buying an inferior article when a superior one can be had it Saves mo n ey 0 n eve ry 


NO STACKS TO CATCH FIRE. 
NO COLD AIR CHAMBERS SURROUNDING BUILDING. kj | n fu i 
Building less expensive, more durable, and requires less Boiler Power than any ‘ 


other Drier on the market. Science as applied to our system has destroyed the 
elements of uncertainty. The material and workmanship unsurpassed 


ouumnan ond pn gg of promise to the ear, and break it to the hope. Our Let us tell yo u all ab 0 ut it. 


The patented Flexible Door is what you want. Fire Proof, Heat Proof, 
Steam Proof, Nigger Proof. Can be attached to any style Drier, new or old. 


WRITE FOR INFORMATION & TESTIMONIALS. ST. A L 8 A N Bey NM FG : . 
THE EMERSON COMPANY, BurLINGTON. VT co 


the Automatic Compressed Dre's. Fidelity Bldg., BALTIMORE, MD. 
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We are the only 


THE 
GRAND DRIX American Saw or Knife 
AND A Manufacturers to have 
GOLD MEDAL 


ever received the Grand 
PARIS 


_ Prix (HIGHEST AWARD) at a 
EXPOSITION \ Paris Exposition. we ser tre 
1900 


PACE EVERYWHERE---ON SAWS AND MA- 


CHINE KNIVES. 
SAWS AND Simonds Manufacturing Co. 


ESTABLISHED 1832. 


HNIVES .FITCHBURG, MASS. NEW YORK. CHICAGO. 
® 


NEW ORLEANS. SAN FRANCISCO. 
PORTLAND, ORE. SEATTLE. 








































70; M1, ‘ii 
y iif OS, ain 


YOU WILL NEVER KNOW THE BEST SAW 
UNTIL YOU HAVE TRIED THE OLDHAM SAW 


USL0 OVER BOTH (HEMISPHERES. 


IE Nev York] Saw | 








Woh 2KS \ 
hl a RAS \ 





The Brand DISSTON on SAWS etc., is a GUARANTEE of 


SUPERIOR QUALITY ano a 


We Manufacture a Full Line of 
CONCA 
INSERTED CIRCULAR S AW S MILL CMULAY GANG 
SHINGLE BAND sere 


Files Planer Knives Tools, Etc. 


GROOVING 
SAWS. 








To those interested in Inserted Tooth Saws we shall be pleased to mail upon application our new booklet “Chisel Points and Holders.”* 


woven grote: ~~ HENRY DISSTON & SONS, inc. Phitadelpnia, pa. “saxo 

















Marcu 8, 1902. 






AMERICAN LUMBERMAN. 


89 











FACTORY, BOX . = T amber 
For Particulars, Address, 


A SELECT STOCK OF 

HARDWOOD . 

Pine Planking. and BASSWOOD 

Commonwealth Lumber Co. 
Manufacturers, FRAZEE, MINN. 











LUMBER CO. 


MANUFACTURERS OF 


LUMBER, LATH... 
AND SHINGLES 
We log by a hg get out Reese 


Bills on short notice. 3% Jt vt 
NORWAY PILING A SPECIALTY. 


Mills at 
SAGOLA MICH. 








Chicago Office, 
153 OLD COLONY BLDG. 









AA sreprenson co. AA 


WELLS, MICH. 
MANUFACTURERS OF 











Pine Lumber or Timber, Rough or Finished Cedar Posts 
Hemlock Lumber or Timber, Rough or Finished ‘Cedar Poles 
Birch Lumber, Rough or Finished Cedar Ties 
Basswood Lumber, Rough or Finished Cedar Shingles 
Cedar Timber 
Eim Lumber and Timber Cedar Siding 
Tamarack Lumber and Timber Cedar Ceiling 
Spruce Lumber and Timber — power 
ouldings 
Hardwood Flooring Cedar Casing 
Hardwood Finishing Cedar Wainscoting 


Mouldings, Pine, Hemlock, Basswood, Birch, Etc. 


Mills Ran Twelve Months in the Year. Shipments Made by Car or Cargo. 














If Results are what you are After, 


You will let us quote prices on 


LUMBER, LATH AND SHINGLES, 
PINE, | “veccow, HEMLOCK... 


MANN, WATSON & CO. 


MUSKEGON, MICH, 








Successors to R. K. MANN. 




















‘WE ARE MFRS. 
AND DEALERS IN 


HEMLOCK and HARDWOOD LUMBER 


CEDAR POSTS AND TELEGRAPH POLES. 


Gurney Land & Lumber Co., 


Mills at 
GURNEY, (Iron Co.) WIS. 





Home Office, 
FOND DU LAC,WISCONSIN. 























Wh SRD 28 YWYerwew 


FRANK A. CUTTING, 


BUYER OF 


HEMLOCK BARK 


And the only dealer who can furnish 
Cutting Patent Bark Car for shippers. 


e116 Bedford St. BOSTON, MASS. 





Quality at a Discount. 


We can fill special bills 
on short notice for 


HEMLOCK 


Piece Stuff and 3-Inch Plank. 














Can load Hemlock and Pine together and Ship Promptly. 


MORTENSON & STONE, 


Wausau, Wisconsin. 




















WHERE TO BUY HEMLOCK. 
i OHAKELES@” | 





ae 





” John R, Davis Lumb Davis Lumber Co.. 
van, ge wis. - sheet Ceti 


pweuwrwrereCeCrCC CCC CCC CCCCC CCC CT}}CCCCCUCCCTCT 
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WHY IS IT... 


THE AMERICAN LUMBERMAN has so many 
“Wented" and " For Sale" Advertisements ? 


Because they bring Results. 


Advertise and keep up with the times. 











Henry Stephens & Co. 


MANUFACTURERS OF 


WHITE PINE 


HEMLOCK, MAPLE, BEECH AND 
BIRCH LUMBER. 


Mills on Mackinaw Division of M. C. R. R. 


DETROIT, anette 


PPPPPPPPPPPPPPPPPPPP PPP Pm 


MAIN OFFICE, 
TELEPHONE BLDG,, 
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Beautiful Hardwood 
Interior 
Finish. 


The perfection of Hardwood In- 
terior finish only obtainable 































by the use of 
ee ROTARY CUT 
Manufacturers and Wholesale : sr, VENEER. 
Dealers in BG 
It gives the full 

AN ain and fig- 

WHITE 4» YELLOW a uefa the 
/ SEE 
PINE LUMBER. SEE 





Made from actual pho-~ 
tograph of an ash door. 

Nothing like it. w Prices 
reasonable, 


The stocks of short leaf yellow 
pine at our mills are ampleand 
as good as the best. On ac- 
count of the soft qualities of 
our Yellow Pine, it is especially 
well adapted for finishing and 
factory purposes. Prices con- 
sistent with market conditions. 


UNIFORM GRADES. 
PROMPT SHIPMENTS. 


HARDWOOD 
INTERIOR. FINISH 
AND VENEERS. 





Send your next inquiry for HARDWOOD 
FRANK D. StovuT, Pres. T. B. WILSON, Sec. 


Louis S. TAINTER, V-Pres. H. E. KNapP, ‘Asst. ‘Sec. ¢ i DOORS to 
PETER E. WILSON, Treas. | 


Se AY Bohn Manufacturing Co. 


——— 
“OFFICE AND YARDS: Salisbury and Hall Sts, ST, LOUIS, MO: 850 Arcade Street, ST. PAUL, MINN. 


AZ ZZ2ALL_LZz=——_—, 


BUFFALO ANDI ONAWANDA 


J. B. WALL, President. 


Ps E R O T. H. WALL, Vice-Pres. 
ey M. M. WALL, Treasurer. 
White Ash, Chestnut Poplar and Large quantities of quarter sawed 
Cypress, | inch and thicker, Com- oak at our Memphis Yard and at 
mon and better. : : 2:3 3 3: our mills in Mississippi. : 2 2 = 
We carry a general hardwood stock of 5,000,000 feet or more in our MAIN OFFICE, AND YARD 
Buffalo yard, and also a general stock in our branch yard at Memphis. NO. 940 SENECA STREET, u es @] * e s 


EMPORIUM LUMBER CO. $3338: 
Manufacturers PENNSYLVANIA sca 

















é 



















































EMPIRE LUMBER CO. 
Hardwood 













Exclusivel 30 Million Feet Annually. pam ony ASH, MAPLE, 
*| Lumber... choice Band sewed HARDWOODS... 22 =< 
__§ Keating Summit. Fa., man office, KEATING SUMMIT, Potter Co., PA. 
co ne ARK. 1142 Seneca Street, BUFFALO, N. Y. nue | See egy 





Top Prices and Spot Cash P/ Lbs 
epee | 

ee 2,3 & 41n., thick, ists & 2nds clear, also lower grades. g M A Pp L E—O A K 

dantaae, teamueatcioo HUGH MCLEAN & G0,, 2c. cox zoe: ** i, Pe 


| for samples and prices. 


o) tte) ANC |i) ));| The Buffalo 


WHOLESALE -aaG RING tii Maple Flooring Co. 
GIVES SATISFACTION, Grrice and Factory, Buffalo, N. Y. 











HARDWOOD LUMBER. 


aS BUFFALO, N. Y. , prc seoe 
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[ Nomsiectaes PACIFIC COAST wits 
FIR 


—_and—— 


CEDAR 
LUMBER 










ATLAS LUMBER AND SHINGLE CO. 


SEATTLE, WASH. 


FIR. DROP SIDING ano 
CORK FIR. LUMBER 








RED CEDAR LUMBER 


AND SHINGLES. “Twin Brand” 
Red Cedar 
Mills af McMurray, Wash, Shingles. 


OGhAe HILL LUMBER Co. 


Fidelity Building, TACOMA, WASH. 


Idaho White Pine Lumber. 


We own one mill and have the output of another mill in Idaho, 
manufacturing choice WHITE PINE. Let us hear from you. 
Shipments prompt. Correspondence answered day received. 





SEND ALL INQUIRIES ABOUT IDAHO LUMBER 
TO OUR WESTERN OFFICE AT LINCOLN, NEB. 


MACGILLIS & GIBBS, aenersionice, Milwaukee, Wis. 
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IN GRADE AND MANVFACTUVRE 


it is as near PERFECT as modern ma- 
chinery and skilled men can make it. 


WE HAVE THE ONLY FLOORING and CEDAR DOORS 


: profitable to becayse inish 
FINISH SANDER ON THE COAST, j aggre pte a om ea la 
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All our Flooring and Ceiling is sanded, A 7 
other stock sanded if desired. <7 MOULDINGS, TURNED WORK, COLUMNS, 


Y SIDING, AND INSIDE AND 
ANNVAL MILL CAPACITY, KG OUTSIDE TRIM. 


60,000,000 FEET. 
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WHEELER, OSGOOD @ CO. 


Tue Seattue Lunper Co. {fe ce 


T. E. RIPLEY, SECRETARY 
SEATTLE, WASH. \5 38 Kilby St. Boston. 


SS T. LUDGATE, Pres. NM. W. HAMILTON, Vice-Pres. &. A. STUART, Treas. = 
A\VWip 
in ee 
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We are Headquarters for 


Long Fir Timbers, Masts, Kellogg Mill Co. DONOGHUE-KELLOGS MILL co 


AND ALL KINDS OF (INCORPORATED.) 
FIR LUMBER MANUFACTURERS OF 


a rs; SHINGLES, __ 
H. J. MILLER LUMBER COMPANY, 
CHEHALIS, WASH. Ballard, Wash. : 


We manufacture ow oe 
FIR LUMBER Seg ensas 
For Eastern Shipment. Di, SIDING, GEILING 
WRITE FOR DELIVERED PRICES. 
H. H. MARTIN LUMBER CO. 


Fir Timbers up to 60 Feet. CENTRALIA, WASH 


AT YOUR SERVICE WeMaison 


OUR SAW, PLANING, AND SHINGLE MILLS. ornice’sis new york stock SLAT ILE, WASTL 


We also have a complete Dry Kiln system, Wholesale Dealer and Shipper Pacific Coast Products 
Logging Railroad, etc., and manufacture a 


full line of WASHINGTON FIR and CEDAR WASHINGTON 
maces mee = | | Mem SHINGLES, 
BRATNOBER-WAITE LUMBER COMPANY, 


CLEAR LAKE, WASHINGTON. Always In the Market with High Grade Shingles. 















~_—ewrvevevrvevevrvevuvwvuvu.. 
PPPPBPPBPR LB 
~~. 


‘ PE — SAW MILL. W. C. YEOMANS, Proprietor. 
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FIR LUMBER AND SHINGLES. 
‘ OUR AIM: Not txe Largest Mitt BuT THE Best LumBer. We PE ELL, WASH. 


use Lumperman’s TeceararH Cove. Write For Detivered Prices 









































PROMPT SHIPMENTS TO ALL EASTERN POINTS. TELEGRAPH CODE, LUMBERMAN’S. 





























FIR LUMBER 


TIMBERS, S48 14x30 FLOORING, CEILING, 
DROP SIDING DIMENSION, 
RED CEDAR SHINGLES AND MOULDINGS. 


LUEDINGHAUS BROS., Dryau, Wash. 


weve. AP edd ddd Pada ai aa ie 
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Lumber and Shingles. || } LONG FIR TIMBERS x22: | 


q 


ROY & ROY 


Manufacturers of 
and Wholesale 
Dealers in 


PACIFIC COAST 



































DELIVERED PRICES TO ANY POINT IN THE UNITED 


Telegraph and Telephone Cross Arms. 
STATES QUOTED UPON APPLICATION. 


Special Bills of Fir Lumber. 


Mills on 6. H. =o ing P. Ry. Seattle, Wash. ; MILLS AT aooness Hi. MCCORMICK AND ROCK CREEK 





}  MeGecmick Wash. — LUMBER COMPANIES, 
‘ Capacity 150,000 feet In ten hours. McCORMICK, WASH. 


pevuvvuvuvuvuvuvuwevvuwvuvuvuweeCCCCTe ~wee™ 
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ae Southern TO THE SUNNY SOUTH 


Timber Lands Race 


Along the Line of the y 
SOUTHERN RAILWAY Mobile & Ohio R. R. 






























AND CAR FERRY LINE. 


Winter tours to Florida, Mississippl, 


MOBILE & OHIO R. R. Alabama, all points in Cuba, Central, 
—_ — “ , and South Americaand Mexico. The GgooD DESPATCH, 
n Virginia, North Carolina, South Carolina, FINEST EQUIPMENT in the So 
: \ Siariaiinw: 4 Q' n the South, 
Georgia, Alabama, Mississippi, Tennessee, Ken- Palatial Passenger Steamers for LOW RATES eee 
tucky, Indiana and Illinois, A personal trip of Cuba from Mobile. 
inspection may result in a bargain, The under- r ° Direct Route from Gladstone. Manistique. 
signed will furnish advance information for HOMESEEKERS EXCURSIONS Menominee, Mich., and Manitowoc, Wis., 
7 guidance. The particular territory referred to Any one way settlers’ at very low to all points in Ohio, Pennsylvania, Vir- 
U U affords splendid locations for furniture and rates, first and third Tuesdays of ginia and all Eastern Points, The 


wood working factories, 


CHAD each month. Further information favorite route for lumber shipments. 
—— Address any Ticket Agent, or address First-class Passenger Accommodations 

LUXURIOUS AND DINING Land and Industrial Agent. J. T. POE, G. T. M Mobile, Ala. 

CARS BY DAY. ae a, T.M., ’ . 

PALACE SLEGPING AND COMPARP M. V. a ‘panne 4 Cc, C. M. SHEPARD, G. P. A., “ or For Information Apply to 

6G TRAINS DAILY BETWEEN M, H. BOHREER, D. P. A. 

CHICAGO AND THE OHIO RIVER J F OLSEN Aen a and Industrial Dept., r IW. Ford St., Detroit, Mich. Cc. Ww. PEAKE, 

re anaes ’ 9 225 Dearborn St., CHICAGO, ILL. 








q 351 Marquette Bidg., Chicago, 111.5 Com" Agent Ann Arbor R.R. © MILWAUKEE, WIS. 
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SLDVOOD +M PIVE CAPIFORNIA GEO WOOD AND SPY WE 


lIonuf~acturers énd Wholesalers urers ana MibolesHers 






























C. B. SHAVER, Pres. Sugar Pine, \g XY Xg SPECIALTIES: 


ARTHUR B. LONG, V.--Pres. Wide, Clear Sugar and California White Pine. 


C. W. MUSICK, Secy. California White Pine Extra Size and Length 


FIRST NATIONAL BANK, Treas. Timbers. Dressed umber of All Kinds. ; 


t Fir and Cedar. \< 


FRESNO FLUME AND IRRIGATION COMPANY; 


MANUFACTURERS OF 














MILLS AT GENERAL OFFICE: 


“tne | LUMBER AND TIMBER ais cations 


FACTORY AT FRESNO OFFICE: 
ROUGH AND DRESSED AND BOXES. Fresno National Bank Bidg. 

















Straight Porch GOLUMNS 
Glear Porch GOLUMNS 
Never Rot Porch GOLUMNS 
Pertect Porch GOLUMNS 


\ LUMBER ©. 


Room 206--7 Crocker Bidg. 


SAN FRANCISCO, CAL. 



































mpany | 


MANUFACTURERS 
OF 









Pacific Lumber Co 
ALBION LUMBER CO. pT 


Manufacturers of 


we" (Redwood 


wie /f umber.. 


SSB cL iFORNIA 
aece §~REDWOOD. 


A specialty made of mix. 
“=e ed cars of high grade 
see stock of Clear Finish, 
ime Bevel Siding, Ceiling 
} Battens, Casings, Mould 
ings, Solid and Bored 
Squares, Turned Columns, 
Tank Stock and Shingles. 


‘ Sixth & Channel Sts. 
z= SAN FRANCISCO, CAL. 


Mills at Scotia, Hum 
boldt County, Cal. 














Mills, ALBION, 
Mendocino County. 





















QUEEN ey SUGAR PINE IN CAR LOTS 


NewORLEANS &NORTH FASTEPNR R AND CALIFORNIA sg 


UNITED STATES il; aaa WHITE PINE “=~ 
VICKSBURG SHREVEPORT &PACIFICRR 


MOUNTED TO HANG ON 
THE WALL 


Price 16 CENTS 






OF THE 





















ADDRESS ALL CORRESPONDENCE TO 


CALIFORNIA 
SUGAR AND WHITE PINE AGENCY 


Rooms 91 & 92 Crocker Building, 
FREDERICK F. SAYRE, Gen’l. Agent. SAN FRANCISCO, CAL. 







To New Orleans, Jackson, 
Vicksburg, Monroe, 
Shreveport. 

And all points ia 


Texas, Mexico & California 


Solid Vestibuled Trains. Fast Time, Close 
Connections. Make no mistake in choosing 
your route. For full information call upon 
your nearest ticket agent, or address 


GEO. H. SMITH, G.P. A., New Orleans, La. 
R. J. ANDERSON, A. G. P. A. “ 




















covery and settlemen 
on receipt of price, fifteen cents, 
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FIR 
| CEDAR 
SPRUCE 


Wholesale Dealers and 
Shippers of 


Fir, Cedar and 
Spruce Lumber 


_____EVERETT, WASHINGTON. _ 


ae a a 2 


Reflect an 
Re-Reflect, 


ie 















RN ESE 






Constantly keeping in mind 
that we are manufacturers 
and quick shippers of 


WASHINGTON 
AND DOUGLAS | 
TIMBER, CEILING AND FINISHING, 


. 87 
———"* OS 
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SESE ESET ETS: 
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A yg 

WE ARE % CAPACITY 

THE } 200,000 te i @ d Ce d ar 
QUICK \ FEET oN 

SHIPPERS. PER|DAY. : = 


Shingles. 






Prompt Shipments. Correspondence Solicited. 


WHEELIHAN-WEIDAUER GO. 


EVERETT, WASH. 


$F5$55666600EEER ema 


osu iad “Buck Brand” Red Cedar Shingles : THE erate LUFKIN 


WRITE, ’PHONE OR WIRE, 


Clark-Nickerson Lumber Co. 


EVERETT, WASH. 
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LELEESSSSS 








--OUR.. 








recistereo —s HH, Q). SEIFFERT & CO., Everett, Wash. BEST IN THE WORLD. 
EVERETT. WASH. Mills at Everett and Monroe, Wash. LUFKIN RULE co., - Saginaw, Mich. 


POPS. PONSA RN PAN 





























INDUSTRIA LUMBER CO., BEAUMONT, TEX. 
worse LONGLEAF YELLOW PINE. 


ANNUAL CAPACITY 75 MILLION. THREE STRICTLY FIRST CLASS MILLS. 








| The Great Hardwood Market. N AS a V | L L E, Kt E N N. Wholesale Manufacturers Dealers. 
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} Want Quick Orders 


ON THE FOLLOWING DRY STOCK: 


15 cars 4-4 is. & 2s. Quartered Red Oak. 
15 cars 4-4 Common Quartered Red Oak. 
20 cars 4-4 Shipping Cull Poplar. 

10 cars 8-4 1s. & 2s. Quartered White Oak. 
10 cars 8-4 Common Quartered White Oak. 


Also have a good 
assortment of all 
Southern Hardwoods. 
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Love, Boyp & Co., Nashville, Tenn. 





Prewitt-Spurr 
THE CONSUMER Eats, Co, 


will find it profitable 
2... £ Wwerrre 
(That's us.) \Tenn. 


NASHVILLE, TENN 
1 WA Poolar, Ook, Ash, , coven N, 
ati) CHOSINUT ont wt Walnat.’ DRESSED Fn 


"ex Se eran BOARD ano LOG RULES : | 
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F. B. ROBERTSON, President. E. E. GOODLANDER, Secretary. ; 


| $Goodlander-Robertson Lumber Co., ; 
HARDWOOD LUMBER. 3 


YELLOW POPLAR A SPECIALTY. ; py ila rd wood Lu m ber 


4 Long Oak a Specialty. 
» Office and Yard, South Kansas Ave., Memphis, Tenn. Cable Address: “Ferguson, Paducah.” PADUCAH KY 
FHDD DD GY HDI HHS ONS GH99F HV OD 


l“rery [FLOORING 


APLE F. W. GILCHRIST, Alpena, Mich. 


Ferguson @ Palmer Co. 


Manufacturers and Wholesalers of 
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Good Stock and Swift § 


In n Allin ing 0 order: 
nded 





had by sending 
your orders for 





Our knowledge of Long Leaf Yellow {Pine 


LONG LEAF 
SE insures you satisfaction. Finishirg iumber 
> YELLOW PINE™ and Rift Sawed Flooring a specialty.\c.e 





DIRECT TO 


} The Nona Mills Company, Ltd., ts 


J. N. GILBERT, General Manager. L. B. PIPKIN, Sales Agent. 
Mills localed on K. C. 8. Ry. 


Tue Sapte Luwper Company, 


MANUFACTURERS AND WHOLESALE DEALERS. 


nan = Seen Office at BIRMINGHAM, ALA. - 




















; Big Shippers of RAILROAD TIES, BRIDGE TIMBERS, ETC., ETC. 





E. W. FROST, President, C. D. JOHNSON, V-Pres. & Gen. Mgr 
Texarkana, Ark, St. Louis. 





























We solicit . Shipments 
orders and : direct from our 
rT own mills. 





inquiries for 




















either IT Hil Mills in 








Arkansas, 
Louisiana and 
Texas. 











straight or 
mixed cars in 


Long or 
Short Leaf. 
































Capacity, 
35 cars per day. 
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JENNINGS 











CHE/TICAL BLDG. STL LE i hw Os ALE 








ask cucomie TO,-ARK 
EL. ‘DORADO;: ARK: 
<Cot LINS;: PARK: fiepeeeeeaaeletels 











Can we give GE OR GI A 

you particulars LON G LE A F 

relativeto = YELLOW PINE 
LUMBER.... 


FLOORING, CEILING, SIDING, Etc. 


The S€EYMOUT  yranea pate v0 
_— ers, T mber Sized 


Lumber Co. o 20x24, Car Sills, Car 


Froorin , Car Siding, 
Prinolpal Office, CORDELE,GA. Roofing’ Railroad’ ona 


Branch Office, MOULTRIE,GA. Bridge Timber. 


Se Cas ey 
TEN MIKE LBA ee 


Md 


moot { 


LONG BISTANCE PHONE, MAIN 1097, = ~ tinea Twst Buln, St. ‘Louis. Me 








OR a Hi HLM LEED 


a HEART PINE, 
Ss SS S 
oes 


McRae Lumber Company, 
VALDOSTA, GA. 
DRESSED. YELLOW PINE LUMBER 


DIMENSION LUMBER ieieanaiee Gee Site Bettas Timbows, Cos 


ctory Bi iis. 
SOUTHARD'S CODE U Ray 








_ ng for the purpose you have _— 
X T iL K, se hardwood lumberman should have 
a 


» comes by = actic :. _— “— 
and anger Rang nyt Fong clo edna a “? Bric ea e "5 ae “a 
es, 84.00; twelve copies, $7.50. — copy. 
A AMERICAN LUMBERMAN, 315 Dearborn St. Chicago, Ill. 





AND BRIDGE TIMBERS 
> {S. 4S. UP TO 50 FT. LONG. 





HUDSON RIVER 


LUMBER CO. 
Hudson, Ark. 


KILN DRIED W.C. WOOD, Pres. and Mgr. 
WILLIAMSBURG LUMBER CO. i Sm Vin 
FLOORING, CEILING AND W.S. , Secretary. 


FINISHING. sete amminior 


cAR sts Long Leaf Yellow Pine Lumber, 


COLLINS, MISSISSIPPI. 


RED RIVER 
MANUFACTURERS WE] LOW PINE 
LUMBER. 
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Quality Crowned— 


— Missouri 
Soft 
Pine. 





It is soft, light, beautiful. It has an established merit. 
It has great strength and durability. Architects and 
Builders demand it. Try it. 





Missouri Lumber & Land Exchange Company, 


509 Keith & Perry Building, 





BERKSHIRE, President. 


Pap npr KANSAS CITY, MO. 





























98 AMERICAN LUMBERMAN. Marcu 8 1902, 


$$$, 


Kirby Lumber Co. 


(INCORPORATED.) 








HOUSTON, TEXAS. 





LARGEST MANUF@CTURERS 
PRODUCERS vss 
OF 
PINE 


LUMBER 
IN . PINE 


LONG LEAF 
YELLOW 


THE WORLD. TREES. 





CAPACITY, 400,000,000 FEET ANNUALLY. 


CAPITAL, $10,000,000. 


OFFICERS OF THE KIRBY LUMBER COMPANY. OFFICERS OF THE KIRBY LUMBER COMPANY, 
LUMBER DEPARTMENT: 


EXECUTIVE DEPARTMENT: W. A. PRIDDIE, Western Sales Agent, 
JOHN H. KIRBY, General Manager. 
JOHN H. KIRBY, President. 206 Keith & Perry Bidg., SAM T. SWINFORD, General Sales Agent. 
W. W. WILSON, General Purchasing Agent. 
Pees See KANSAS CITY, MO. GEO. R. WANSBROUGH, Traffic Manager. 
JOE H. EAGLE, General Attorney, F. M. ALDRIDGE, Manager Mills, Trams and Logging. 
JAMES L. KIRBY, Land Commissioner S. A. McNEELY, Manager Tle Department. 


W. Y. FUQUA, Secretary and Auditor. M. J. GODFREY, Manager of Stores. 




















Marcu §, 1902. 


AMERICAN LUMBERMAN. 


—_—— 











eb: AA F 


POOLE 


" “ye: ae 
ot Reams Ay et 





pict 
ar ae $99 


e 
td 
A 
A. 


rv 


ASL A 
“pfa4 


HRA CY 
a, 


Ww 2) cr VARD VOUGrINE 


see i ag Sao asia 


ieee | = @ tae 4 


oe ee 22 : 


RH. KEITH, Pees. SHORTLEAF MILLS AT 
GeW. MEGEATH, Gent. Mar. TEXARKANA, ARK, 
de G; SHERWOOD, Auoitor. 

ELE RILEY, Treas. 


ADDRESS ALL CORRESPONDENCE TO 


CHAS. S. Keity 
SRONGEEAF MILLS AT SS°T GEN: MGR, 
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THE TWENTIETH CENTURY SAW | mn es = 
Pr THE ALLINGTON & CURTIS 
DUST & SHAVINGS SYSTEM IS ila BEST i 


R.HOE & ores ong 4 S000 PLANTS PROVE IT. OUR FREE CATALOGUE SHOWS WHY 
PATENT CHISEL-TOOTH SAW a FREE ESTIMATES BY EXPERTS EXHAUST aN 


OVER 35,000 INUSE, 
IN EVERY KIND OF TIMBER. 


“Morse” Cytone Dust owvecTors 


MFO BY THE ALLINGTON & CURTIS 
SAGINAW, kaa 


IT PAYS TO BUY 


ALLINGTON & CURTIS 


DUST COLLECTING 
SYSTEMS. 


RUMBARGER LUMBER CO. 


HARDWOOD || SPECIALTIES: RED 04x. 
LUMBER Special Bills in Oak, Spruce anda 


Hemlock cut to order and shipped 
SPRUCE and HEMLOCK. by any railroad. A BC and Lumber- 


‘ Tee ee Rea ' man’s Standare Codes used. 
URNISHED ON APPLICATION. aun NEW YORK OFFICE, 


a. ¢ endines ee. Main Office, Harrison Bidg., PHILADELPHIA, PA. 


Crosby Steam Engine Indicator .... CROS BY = Keep Tabs on your one with 

Faultless in Design Crosby Recorder. 

ae re) ~ r seis and Vacuum Gages. f 

orkm t tationary an 
May seem the proper thing to some 4 Waterieliof Valves, Reserding Gages. 
oney to urn people, but in any and every case it_ is 4 Revolution Counters. Ui 

better to use DAY'S DUST COL- : Lubricators and Oil Cups. Ml \\\ 
LECTING SYSTEM, and save the A Single Bell Chime Whistles t \X\\ ‘ty \ 

money. This system will handle your dust and shavings automatically and will give Branden Rubber Pump Valve. ee aa! } 

you the best safeguard against FIRE. Its earnings and advantages in other ways are “it Hs sii } 

LENS 


: ; 4 : Johnstone Blow-Off Valves. MN 
:, rTes ac « 2 * 2c 2ACKE , ‘oa > vy" © svete © 

so great as to make it a business necessity. Get the FACTS about this system and Feed Water Regulators, etc., ete. jy) 
decide for yourself. Write to 


i CROSBY STEAM CACE & VALVE CO., 
H. L. DAY, 1122-26 Yale Place, Minneapolis, Minn. r Office & Factory, BOSTON, MASS. 


as Re STORES—93-97 Oliver St., Boston. 78 John St., New York. 21- —— 
Postal for the new booklet. “Dust Collecting and Fuel Feeding. 23 Lake St.,Chicago. 75 Queen Victoria St., London, England. Recording Gage. 
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cma" | Robert C. Lippincott, “™.. | 
Michigan st PINE E.SONDt HEIMER CO 


White Pine. Flooring. PLAIN iW a ‘ : 1 ARDS OF 
— LUMBER. Ceiling, SAWED es (ESB Ds HARDWOODS 
Poocing. |S TION OR BOLL StcsnéAvcandWvood St-CHIECAGO: 





Flooring. North American Bldg., 














Sy Louisville, | e “. 
Trimble; Fenn: - = Cairo, W282 52 





Our Factory is within sight of the Cypress Forest. We, therefore, 
procure the best heart timber at less expense than numerous com- 
petitors, then it naturally follows that our 


HOCIE OF THE WE BUILD TANK TOWERS, STEEL OR WOOD. ANY SIZE, SHAPE OR KIND. } CYPRESS TANKS 


ARE SUPERIOR TO 


CYPRESS. ALL OTHERS. 
Full Information on Application. G. M. DAVIS & SON, Palatka, Fla, 


Manufacturers 
BAND SAWED 
POPLAR LUMBER 
SURPLUS: 
5x5 to 10xi0, | and 2 Squares. | 4x4, 24 inch and up, | and 2. 
4-4 to 16-4, | and 2. | 4-4 Mill Cull. 
Our stock of dry Poplar is complete. 




















